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Opening of the A. N.R. J. A. Convention, Pages 110-137 
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DEX TO SPECIAL ARTICLES, PAGE 139 
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A new thin model that 1s 
considered by all who 
have seen it to be perfect 
in its proportions. Note 
the unusual size with the 
long handle—the mirror 
is II 1-2 inches _ long. 
This is without doubt the 
finest mirror ever offered 
to the trade. ‘The finish is 
bright. 


Our salesmen have samples 
of this and other new mirror 
patterns. Ask to see them. 


Alvin Mtg. Co. 


Sag Harbor New York 
NEW YORK: CHICAGO: 
52 Maiden Lane 10 So. Wabash Ave 


SAN FRANCISCO: 140 Geary St 


A\VZ/V 


Sterling Silver 
Toiletware 





ALVIN STERLING 


TRADE-MARK 








ABOUT % ACTUAL SIZE. 
POTAL LENGTH OF MIRROR, 
1] INCHES.) 
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Members of the 


A. N. R. J. A. 


Grertings 


You are cordially invited to visit us at our 
booth at the National Jewelers’ Convention 
and also at our 





Wholesale Showroom 


52 Maiden Lane 


Our New York Office is at your service— 
make it your headquarters while in New York. 


ALVIN MEG. CO. 
Sag Harbor, N. Y. 


New York Chicago San Francisco 
52 Maiden Lane 10 So. Wabash Ave. 140 Geary St. 





ALVIN STERLING CALVIN) < PATENT ) 


TRADE MARK 

















4 THE JEWELERS’ CIRCULAR-WEEKLY August 25, 1915. 



















; 





You Save 
This 


We employ no travel- 
ing salesmen to sell the 
diamonds we cut. 

















When you buy dia- 
monds from us you 
pay only one modest 
profit over actual cost 
of production. 


You save all middle- 
men’s profits and 
traveling salesmen’s 
/ salaries and expenses. 





J. R. WOOD & SONS 


Diamond Cutters 


170 Broadway, Corner of Maiden Lane 
NEW YORK 
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AT THE 
CONVENTION 





LOOK FOR 
THE BESI 
Watch Case 
Ever Produced 
In America 








J.R. WOOD & SONS 


Booth 
335 
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make the only complete line of medals, 
struck from fine steel dies, on the market. 








THE KIND THAT WINNERS LIKE TO WEAR. 








Bronze, Silver, Gold Filled and Solid Gold. 
Show their BOOK OF DESIGNS and get the business. 


New York Chicago Kansas City 
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BUSINESS 


Connect Up With Us!!! 


© oe WORK and service will help your busi- 
ness. Your patronage will help ours. 





URS is the only concern in the country to-day which 

makes a separate and distinct business of doing 

special order work and repairing OF ALL KINDS for 
the trade. 


For thirty years we have held the patronage of lead- 
ing retailers in both large and small communities alike, 
and our steadily increasing business with them demon- 
strates that our work and service have assisted in the up- 
building of the repair and special order departments of 
their establishments. 


Let us co-operate with you, too: We are sure you will 
receive more special order work and repairing of all kinds, 
and that your entire business will be benefited. by the con- 
nection. 


WENDELL & COMPANY 


The Special Manufacturers for the Retail Jewelry Trade 


Three Big Wonderful Shops 
NEW YORK CHICAGO KANSAS CITY 


2CO-OPERATION 
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"BEAUTIFUL \ 


Copyrighted words used *e permission of the author 
KATHARINE LEE BATES, Wellesley College 
Original music by ARTHUR SHERWOOD KENDALL 


Maestoso 











beau - ti - ful for spa-ciousskies, For am - ber waves of 
beau - ti - ful for Pil - grim feet, Whose stern im-pas-sioned 
beau - ti - ful for he-roesproyed In lib-er - a- ting 
beau - ti - ful for pa - triotdream Thatsees be-yond the 












































stress A_ thor-ough-fare for. free-dom beat A - ctoss the wil- der - 


| s _ strife, Who more than self their coun-tty loved, And mer - cy more than 
ee years Thine al - a- bas- ter cit -ies gleam Un-dimmed by hu-man 
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- ca! A-mer - i- ca! God shed His grace on 
- ca! A-mer - i- ca! God mendthy ev’ - ry 
A-mer -i- ca! May God thy gold re- 

| .A-mer - i- ca! God shed his grace on 


















































Bright Finish 


CONSIDERING THE 
MOTIF WHICH IN- 
SPIRED THIS DE- 
SIGN, WE BELIEVE 
ITS NAME HAS BEEN 
WELL CHOSEN. 


thee, And crown thy good with brotherhood From sea to shin-ing sea. 
flaw;Con-firm thysoul in self con-trol, Thy lib-er-ty in law. 
fine, Till all suc-cess be no-ble-ness, And ev -’ry gain di - vine. 
thee, And crown thy good with brotherhood,From sea to shin-ing _ sea. 
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R. Wallace 
1 Sterling 





FULFILS EVERY RE- 
QUIREMENT EXACTED 
OF MODERN STERLING 
FLATWARE. CHAR- 
ACTER AND WORTH 
ARE REVEALED BY 
PURITY OF DESIGN, 
STRENGTH OF CON- 
STRUCTION, WHILE 
THROUGHOUT THE 
PATTERN WILL BE 
FOUND THE DEPENDA- 
BLE QUALITIES OF 
THAT COLONIAL PE- 
RIOD WHICH GAVE 


| THE MOTIF FOR THE 








\ 














DESIGN. 


THE BLADES OF THE 
MEDIUM AND DESSERT 
HOLLOW HANDLE 
KNIVES ARE OF NON- 
RUST COMPOSITION 
BLADES. 

THE FINISH ON ALL 
PIECES IS BRIGHT. 


WRITE FOR PRICE 
LISTS, ILLUSTRATIONS, 
E7G, 
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R. WALLACE & 
SONS MFG. CO. 


WALLINGFORD, CONN. 


New York Chicago Philadelphia 


dium 


| Knife 


San Francisco London | 
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DUEBER-HAMPDEN 


Detachable Bracelet -W atches 


MADE IN SOLID GOLD 10K and 14K and STERLING SILVER CASES 


JUST RIGHT 


Not too small to be practical. Not too large to be beautiful. 


Moderate priced and guaranteed time-keepers. 


H-1801 ve bt Se H-1802 
Full Open Face my F ae Ae a f AS Full Open Face 
Enamel! Dial EA 6 Wen s Ge ana Z - ) ! Gold Dial 


H-1808 H-1803 


Plain Diamond Skylight Engraved Oval Skylight 
H-1812 Enamel Dial 


All bracelet watches sent complete in boxes at no extra charge. 


Enamel! Dial 


Bracelets are made f- <p ™ Order 
with safety end : \ 

hooks and detach- dsb - Thru 
able and can readily ay . Your 
be converted into a Be \: i / 

chatelaine watch. ER Jobber 


H-1811 H-1805 
Engraved Diamond Skylight Plain Skylight Plain Oval Skylight 


Enamel Dial Enamel Dial Enamel! Dial 


The Dueber-Hampden Watch Works 


CANTON, OHIO, U.S. A. 
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| CGT hes 
This 8 igarette(ase 


will be a Strong Feature 
in your Fall Gift Stock 


This new Cigarette Case, ABOVE ALL OTHERS, appeals to shops 
that cater to critical customers. It is selling strong in the better grade 
of shops thruout America. 


The W. & H. Cigarette Case is first and last a Gentleman’s Case; 
fits the vest pocket easily, operates instantly, and imparts an air of dis- 
tinction to its owner in Home Society, “‘Between the Acts’’ Automobiling, 
—in any sphere of life. 





Strictly High Grade, Hand Made, 14 Kt. Gold, Fine 
Rolled Plate, Ste-ling Silver, Nickel-Silver, Jewe] Catches. 


The Illustration shows examples of our Engine Turned, and Engine 
Turned and Engraved designs. There are also Rich Hand Engraved 
and Hammered Metal Designs. 


WIGHTMAN & HOUGH CO. 


Main Office and Factory, PROVIDENCE, R. I. 
New York, 15-17-19 Maiden Lane San Francisco, 704 Market St. 
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HELLERS SYNTHETICS 





L 5229 


Lycos ~~ Exemplifying the — 
xe artistic possibilities 
ORDER THRU a of Frosted Platinum 


be) 0) mle) -3-) 3 -; a a i 
and Diamonds, ina host 


of charming effects 


Untermeyer, Robbins & @ 


71 Nassau Street. New York City 
— S 
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Out of the zone of mere 
price competition. 


So new, so beautiful, so 
attractive, so different— 
that the small additional 
cost is far over-balanced by 
the appeal of this charming 
effect. 


26 Genuine Pearls sur- 
round the dial—a dainty 
necklace in‘ bold relief 
above the graceful curving 
lines of the case. 


ASK YOUR JOBBER 


UNTERMEYER, ROBBINS & CO. 
71 Nassau St. New York City 
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Star Watch Case Co. 


Cut shows one of our three o-size Detachable Bracelet Cases 











We now manufacture a complete line of 
these cases, including the 914—9%4— 1042 


Ligne, the 5 o-size, 3 o-size and o-size. 


All Bracelet Cases are fitted with a Safety 
Bow that can not Pull or Twist out 





Either wide or narrow bezel, plain or 
engraved sky light 


We have received numerous compliments 
on these cases and these have been sub- 
stantiated by many flattering orders. 





When ordering, kindly mention your jobber Wachter Patent 916,809 








Factory: Ludington, Mich. 
NEW YORK, Silversmiths Bldg. Heyworth Bldg., CHICAGO 
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SOLIDARITY: “THE CASE THAT COURTS COMPARISON” 








Mr. Retailer: 


When you DO sell a GOLD WATCH— 


Isn’t it more PROFITABLE and PLEASUR- 
ABLE than when you sell a NEAR-GOLD 


one ? 


If every town in the United States had ONE 
GOLD WATCH JEWELER—and every City 
had A FEW GOLD WATCH JEWELERS— 














Would not the Jewelry Business in those towns and cities be on 
a little higher plane ? 


Wouldn’t YOU like to be ONE JEWELER in that class ? 
We could help you— 
Through any Representative Watch Jobber. 








Solidarity Watch Case Co. 


(Established 30 Years) 


15 MAIDEN LANE, NEW YORK 


JOHN W. SHERWOOD, President LOUIS J. MONTAGNON, Sec’y-Treas. 
OSCAR M. GAMMON, Vice-President GEORGE SALZGEBER, Ass’t Sec’y-Treas. 
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The Mesh Bag 


The Inevitable Choice 


bids fair to become more 
popular than ever this com- 
ing season. The several 
new shapes and designs that 
have been brought out have 
done much in keeping this 
ever popular and_ useful 
article to the fore. 





















Chief among those things 
new is the Vanity Gate Top 
Mesh Purse, which is dis- 
tinctly a Whiting & Davis 
product, and is protected 
against infringement by a 
patent now pending. 









Made in Sterling and in 
German Silver. Distribu- 
ted by the leading whole- 
salers throughout this coun- 
try and Canada. 










“‘The Premier Line 


of Mesh Bags’’ 






WHITING & DAVIS CO. 


PLAINVILLE 
(NORFOLK CO.) 
MASS. 









NEW YORK 15-17-19 Maiden Lane 
CHICAGO 31 N. State Street 
SAN FRANCISCO 717 Market Street 


BRANCH FACTORY 
Sherbrooke, P. Q., Canada 
























August 





2.) 


LYI15. 





The New Vanity 
Gate Top 
Mesh Purse 


provides a common sense, 
attractive receptacle for 
purse, handkerchief, gloves 
and small parcels. 
contains a powder puff com- 
partment and reducing mir- 
The bag need not be 
Just lift the small 





ror. 


opened. 


cover and the mirror and 
puff are ready without 
rummaging thru the bag 
mesh is ma- 


itself. 


The 


‘‘The Premier Line 


of Mesh Bags” 


WHITING & DAVIS CO. 


PLAINVILLE 
(NORFOLK CO.) 
MASS. 


NEW YORK 


CHICAGO 


SAN FRANCISCO 


BRANCH FACTORY 
Sherbrooke, P. Q., Canada 


The 
chine - made, 


durable. 


illustration 
this bag full size. 
stock is not complete with- 
out it. 





15-17-19 Maiden Lane 
N. State Street 
717 Market Street 
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Pairpoint Electroliers 


Pronounced by Leading Buyers the Finest Shown this Season 












._ = 
SPO <> 


From the artistic point of view they are all that can be desired. 
The durability and the satisfaction they will give insures their 
popularity. 
Bases are solid mahogany, smooth grain and rich in color. 
Trimmings are brass, highly polished. 
Shades are beautifully designed and richly decorated. 
Our New York Salesroom 


43-47 WEST TWENTY-THIRD ST. 


is now filled with a wonderfully complete stock in the newest and 
most attractive patterns of Pairpoint Products. 
Be sure and visit us during the convention. 


[The Pairpoint Corporation 


Factories: New Bedford, Mass. 


Branches: NEW YORK, 43-47 W. 23d St. MONTREAL, Coristine Bidg . St. Nicholas St. CHICAGO, 402 Columbus Bidg. SAN FRANCISCO, 146 Geary St. 
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CHAT ELAINE 
BROOCH 
WATCH 


Patent applied’ for in foreign countries. 
srevet dépose dans tous pays. 


THE 


JEWELERS’ 


CIRCULAR-WEEKLY 





























The Only 





We extend 
a cordial 
welcome to 
the visitors 
of the 
A.N.R.JA. 











Patented: 
United States 
Canada 


Auslands-Patente angemeldet. 
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EYE CLOSED 
WHEN WORNASA 
REGULAR WATCH 


THE 
EYE 


THAT 
DISAPPEARS 








EYE OPENED 
FOR ATTACHING 
BRACELET 





Waltham New Convertible 


Disappearing Eye 


Bracelet Watch 


(Depollier Patent May 11, 1915) 


Perfect Convertible Watch. 





Call at our 
New York 
Office 
and see our 
complete 
line 











Worn in any manner its appearance is perfect and unmarred. 






JACQUES DEPOLLIER & SON 


Vanufacturers of High | 
Main Office and Factory 

316 Herkimer St. 
Brooklyn, N. Y. 
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Salesroom : ; 2 
15 Maiden Lan, v7 
New York 
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TRADE 











ON THIMBLES 


Mr. Retailer:— 


Fifty-five years of continued growth 
guarantee the goods bearing these 
trade marks. 


Your Jobber has them on hand. be- 
cause “Waite-Thresher’s Goods Sell ’ 





ON JEWELRY 


Waite-[Thresher Company 
‘ieitiniaidedataimaanpanas PROVIDENCE, R. I. 
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QUANTITIES 
Pp RICE. and STYLE 


make OU oe 


Gold Filled Chains 


especially desirable as a quantity article 




















Ask us when in the market for quantities 


Waldemars 


and All Other Chains 


Chains made and finished after our own 
patented process 








SELLING TO JOBBERS 





162 


F. Speidel Co. 2: Providence, R. I. 
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E' TAIL Jewelers at the Convention 

are welcome to visit our office, 
Room 1206, 15 Maiden Lane, where 
our line will be on display. 


Come in with your jobber and look it 
Over, or give his name to our 
representatives. 


When in Providence, call and see us at 
our factory. You are always welcome. 








— Ostby & Barton Company 


Largest Manufacturers of Rings in the World 
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AVONE 6$éstarted its new Fall 

campaign of advertising to the 

consumer in recent numbers of 
leading Weekly Magazines. 


The magazines appeared on the 
newsstands in the morning. 


Betore night we had received a 
score of requests for the Havone Book 
—hundreds more within the next two 
or three days—and now the further 
sections of the country are being 
heard from. 


Many jewelers have seen the pos- 
sibilities of Havone from the start— 


HAVONE CORPORA TION 


21-23 Maiden Lane, New York 


THE JEWELERS’ CIRCULAR-WEEKLY 


HAVONE 


CIGARETTE 




















stocked the goods—put them on 
display. 

They are getting results from the 
advertising. 


The live young men of your section 
will be asking you for Havone. 


Stock Havone. Send your name 
for our mailing list. Keep in touch 
with every new development in this 
—the livest men’s specialty offered to 
the jewelry trade 
in many a year. 


Supplied you 
through your jobber. 
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T-BEAM LINK BUTTONS 
Pressed from a solid [Beam f gold 


Ce <> P a . 
Ae ~ ; , A hie aeCGy 
Ta & Py oe 
x 
< 
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NO. 37 
B ig 
Me oe er 
fa - ~ ee 
The [Beam Guaranteed NO.36 
for i against ‘ } 
Strength _— Everything -— | 





NO.Z2OR 











4 
we x eng Se one gee hy 
yt a . : ee eae na 
NO. 26 NO. 49 NO. 45 NO. 44 NO. 22 NO. 24 


Uben you think of it— 


—why should you buy any other 
cuff button when it costs no more 


to buy the CK ‘‘I-Beam’’— ORDER 














—of one solid piece THRU 
, YOUR 
—without seam or solder 
JOBBER 
—guaranteed against everything 
2 


Why should you, indeed / 


Chas. Reller & Co. 


71 NASSAU STREET, NEW YORK 
Everything in 10 and 14K Jewelry 
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L. PAINE CO. 











ee 
















Cc. L. P. Co., the Manu- 
facturer Whose Goods 
Have Created Absolute 
Confidence with the En- 
tire Jewelry Industry : : 
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and Werke, North Attleboro, Mass. 
New York Office, 9 Maiden Lane 
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G. L. P. CO. 


Design, Quality and Finish 





The Manufacturers that are Absolutely the Fountain Head for Wedgwoods, Genuine Pink 
Shell Cameos, Solid Gold Plump 10Kt Goods, also Solid Gold Lapped Front 
and Gold Filled. 


A Conceded Fact—G. L. P. Co. are positively the Fountain Head for any and all merchandise 
that places the Retail Jeweler in that position, where he is assured of making for himself 
satisfied customers. 


WEDGWOODS-— Place your orders at once with your jobber. It is the only way you can insure 
yourselves getting these salable goods for your fall business.) The demand even now 
far exceeds the supply. 


Not a Wedgwood Cameo is genuine that does not have the word ‘‘Wedgwood”’ stamped right 
in the back of each cameo, so there is no chance of your buying imitations. 


Tremendous Trade Revival in sight this fall for the Retail Jewelers, who through their jobbers, 
handle these new goods that we have put on the market for this coming season. 


An Iron-Clad Guarantee—Every piece of merchandise shipped from our factory the Retail 
Jeweler can give his guarantee when making a sale, and this means satisfied customers. 


To', Protect the Entire Jewelry Industry, we give this our Iron-Clad Guarantee: Every 
piece of goods made and manufactured by us is stamped with our initials, ‘*G. L. P. Co.,”’ 
right in the stock. Could there be a stronger guarantee possible to safeguard the interests 
of the Jewelry Industry > 


Look for This Stamp on your merchandise, ‘*G. L. P. Co.,’’ and then there will be no chance 
of your purchasing other makes of jewelry because they are carded on G. L. P. Co.’s cards. 


G. L. P. Co. Always Have in Mind the Retail Jeweler and the High Standard of all our 


goods is conclusive proof. 


The Immense Business the Jobbers have favored us with alone enables us to produce same 
at the prices. 


We receive Innumerable Letters each and every day in the year from different jewelers, and 
they all write G. L. P. Co.’s goods is the merchandise to tie up to, for it is a pleasure to 
buy and sell them. 


GEO. L. PAINE CO. 


New York Office, 9 Maiden Lane oe North Attleboro, Mass. 
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Filled Goods 
sold by all leading 


wholesale 
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Use Farrington Boxes — Largest Manufacturers Jewelry Boxes 
in World. The Line with a reputation behind it 


SAMPLE SENT ON REQUEST SEND FOR ILLUSTRATED CATALOGUE 





FARRINGTON MANUFACTURING COMPANY 
11 VALE STREET, BOSTON, MASS. 


NEW YORK LONDON, E.C. CHICAGO 


16 Maiden Lane 62 Hatton Garden 28 Jackson Blwd. 
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A NEWARK FIRM WILL MAKE | 
NEW LINE OF FINE JEWELRY | 


This City Leads in the Adoption of a | 
Higher Standard in Gold 
Adornments. | 










































A firm of Newark manufacturing jew- 
elers will display this fall an extensive 
line made of 18-karat gold and will here- 
| after make their gold stock exclusively | 
of that or a higher quality. | 
) Fourteen karat has been the standard | 
quality used in fine gold jewelry in this } 
country. In the cheaper class plated gold | 
| was used a great deal forrcerly, but it 
| seems that jewelry marked solid gold, 
or made in low karat, is taking its place. | 
In the finest grade of jewelry platinum, | 
which is the highest priced metal used 
: commercially, was never thought of a few | 

years azo to be used alone, but to-day | 

































manufacturers of the most expensive jew- | 
elry are using platinum very extensively. | 

It has been the custom of European | 
creators of good jewelry to make it of 
high qaulity material, something that this 





, country has been very slow to do 
Tourists find in Europe and elsewhere : 
outside of the United States that there 
are only two classes of jewelry, either 
very fine or very inferior. In gold quality 
has been nothing less than 18-karat, so tne 
calls for 18-karat jewelry have been con- 
stantly increasing in this country, and it 
is Newark that will supply the demand. 
The color of gold, as well as the qual- 
ity, has its fads. During the coming sea- 
YE green gold will be very popular and 





the true green color of gold can be ob- 
tained only in 18 karat. 








85 COLUMBIA ST. 








18 Karat Jewelry 


IS NOW IN VOGUE 
We Are Showing for the First Time Jewelry in 18 Karat 





The essential points in favor of 


these goods are: 


18 Karat Gold is the only qual- 
ity in which the true Green 
Color of Gold is obtainable. 


18 Karat Gold is the Goldsmith's 
metal used for fashioning of his 
original creations. In Europe 
18 Karat is the standard uni- 
versally recognized. 


18 Karat Gold is so new and dif- 
ferent that it offers a really effec- 
tive and convincing § selling 
argument. 


AND ABOVE ALL 


18 Karat Gold as represented by our line has the partic- 
ular advantage of selling at practically 14 Karat prices. 


Hagerstrom & Chapman Co. 


The House That Specializes in 18 Karat Jewelry 


NEWARK, N. J. 
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A Case of Quick Profit for the Retailer 


( 


a> 


¢ 


standard height of 42 inches, 18% 


Trays regulation size. 


KREMENTZ & COMPANY, Newark, 


inches square. 





The assortment of Men’s Jewelry in this handsome 
Krementz Case No. 16K. has been chosen with un- 
usual care and consideration of its selling qualities. 


The jewelry is all Krementz, of course, which means 
that it is its own salesman. But it represents also 
the very latest productions of the Krementz design- 
ers, including the clever new tie-clasp (patented 
1915) with concealed spring. 


You are familiar with the Krementz standard of 
quality and workmanship—no need to dilate on that. 
So, just look over the list comprising this new 
assortment and send in your order. It will be ship- 
ped promptly. 


Yes, the fine polished mahogany and plate-glass case 
goes with the goods—no extra charge. It makes a 
beautiful display and speeds up the “‘turn-over.”’ 





CONTENTS 
TRAY No, l 
294 doz. Rolled Gold Plate Collar Buttons, assorted sizes...... $70.00 
TRAY No. 2 
16 sets Mother-of-Pearl Rolled Gold and Platinum Plate Links 
with Bodkin Studs to match in boxes, assorted patterns..... $51.50 
TRAY No. 3 
32 pairs Krementz One Piece Bean and Post Cuff Buttons..... $64.00 
TRAY No. 4 
12 pairs Krementz Rolled Gold Plated Loose Links.......... $30.00 
12 Krementz Rolled Gold Plated Tie Clasps.................. 14.40 
TRAY No. a 
12 sets Krementz Button Back Mother-of-Pearl Studs, in 14kt. ; 
rolled gold plate and platinum plate...................0ee8: $12.00 
10 complete Krementz Bodkin Back Dress Sets, in 14kt. rolled 
gold plate and Platinum plate, assorted patterns, each set 
ARSE ST SEE SP ee) en nee ener 58.50 
EE ee Se Ee aN ee $300.40 
Prices subject to Jewelers’ Circular Discount 
Use the Coupon 
Krementz & Co., 
Newark, N. J. 
Please send us the case as advertised in The Jewelers’ 
Circular. 
Name a EPC aanes 
\ddress ——— —_ 
Jobber aie 











N. 
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Cups and 
Trophies 


You are cordially invited, 
while in New York, to in- 


spect our lines of 


STERLING SILVER 
SILVER PLATE 
SILVER INLAID 
and CUT GLASS 


The display at our ware- 
rooms is one of the largest 
and most comprehensive 
ever made. 


INTERNATIONAL SILVER Co. 


9-19 Maiden Lane 


THE BARBOUR SILVER CO. 


THE HOLMES & EDWARDS SILVER CO. 


MERIDEN BRITANNIA CO. 
THE MERIDEN CUT GLASS CO. 


WAREROOMS : 


NEW YORK 


FACTORIES : 
1847 ROGERS BROS. 
ROGERS & BROTHER 
WILCOX SILVER PLATE CO. 
THE DERBY SILVER CO. 


GENERAL OFFICES : MERIDEN, CONN. 





18-22 John Street 


(Subway Entrance) 


WILCOX & EVERTSEN 

THE WM. ROGERS MFG. CO. 
SIMPSON, HALL, MILLER & CO. 
THE WATROUS MFG. CO. 
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Increase Your Sales With the Best of AIl 


NIVOIS CIGARETTE 
PATENT CASE 


Opens flat, holds 
ten cigarettes in a double row 








Sterling Silver 


TRADE-MARK 


(w STERLING 


Practical Rg cts i te \) @ | Re. 
and ¥ 
Well Made 






PLAIN FINISH $13.00 C; - : 
igarette ase (snown open). 


Two-thirds actual size. 


Prices list subject to usual discount 


The superior features of this case are evident at a glance. It is of simple yet substantial con- 
struction. Holds ten cigarettes in the smallest possible space. Opens flat—an exclusive feature. 

These cases are made in two popular shapes, No. 64 Round Edge or Bevel Edge No. 60. Fin- 
ished Plain, Engraved or Engine Turned and Engraved, with the inside of the covers gold lined. 
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ne. 
. 
No. 66/1 Engraved, $16.00. No. 64/1 Engine Turned and Engraved, $16.50. 
( Bevel Edge. ) { Round Edge. ) 


WATROUS MFG. CO. 


(INTERNATIONAL SILVER CO., SUCCESSOR) 


WALLINGFORD, CONN. 


NEW YORK SAN FRANCISCO CHICAGO 
9-11-13 Maiden Lane A. l. HALL & SON, Pacific Coast Agents 5 N. Wabash Avenue 
































[he Season’s Big Sensation 


AT THE 


NATIONAL CONVENTION 


Grand Central Palace, New York 
BOOTH 102 












LPO 


Bawa 


[IF YOU ARE NOT COMING TO THE CONVENTION DROP US A CARD AND 
IT WILL BRING OUR SALESMAN TO YOU 


Win 7) Nunn jee j 


NEW YORK CHICAGO PROVIDENCE 
134-142 W. 37th STREET lI} 1-115 SOUTH FIFTH AVE. 70 SHIP STREET 



































Another Sweeping Victory 


In our present line of Jade and Shell Frame Mesh Bags we feel that we have 
struck the highest note ever reached in the production of fashionable hand bags 


OVER 100 STYLES WILL BE SHOWN AT THE 


NATIONAL CONVENTION, Booth 102 











FALL 


NINETEEN FIFTEEN 





OUR CATALOGUE ON MANDARIN JADE WILL BE READY VERY SOON. 
A REQUEST WILL PUT YOU ON OUR MAILING LIST 


7 AS y Ly) Yf 
Yr 0D, “Yl, Ore EW, Y 
NEW YORK CHICAGO ~ PROVIDENCE 
134-142 W. 37th STREET }11-115 SOUTH FIFTH AVE. 70 SHIP STREET 
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Sterling Values 
Sterling Candlesticks 


Substantial weight, beautifully proportioned, excellently made and per- 
fectly finished, these represent the last word in Candlesticks. 


Compare them with 
» = any Sticks on the 
| market and you will 
realize the value of 
this offering. 


a 
& 


They positively sell 
at sight. 


3 Place your order to- 

day, with the under- 
standing that you 
must be convinced 
that these Candle- 
sticks are worth 20% 
more than we ask for 


: 
\ 
—— a wae expense. 





‘ nN # ; them, or they will be 
* returned to us at our 

No. 899—8 inches, No. 898—10 inches, No. 897-—12 inches, . : ‘ 
sate cor aabl sols ace oats Sees one dale This offer expires 
Net cash. Removable bobashes. Silver bottoms. September 1oth, but 


we reserve the right to limit quantities, or withdraw offer before. 


No dealers supplied. , 
A purchase of this kind will go a long way towards paying your expenses. 
These Candlesticks are on exhibition at our New York office. 


CHOOSE [ite"sime'coons Foriess MONEY 































j Ge \ « ° Of ~ 
cw} Woodside Sterling Company { Vy 
Ser 170 Broadway, New York City Saad 





(Cor. Maiden Lane) 
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99 Guaranteed 
Plate 





wtes ~~ WORLD BRAN 





Illustrating one of our popular chest assortments— 
Fifty-Piece Somerset in Mahogany Chest. 


The Somerset has proved to be the second largest selling pattern we have ever made and one of the most 
popular on the market to-day. 


The American Silver ©. 


Makers of Flatware since 1857 Bristol, Conn. 
SHOWROOMS : 


New York, 15 Maiden Lane Chicago, 10 S. Wabash Avenue San Francisco, 711 Mission Street 


St. Louis, Washington Avenue and 4th Street 


Visiting Jewelers are invited to make use for any purpose of our New York office 


-_< = tT 
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No. 1298/54. Electric Chafing Dish. No. 3498. 


anning- 
owman 





Coffee Percolators 


Over 100 Styles and Sizes—Copper, 
Nickel Plate, Silver Plate. For the 
Range and with Alcohol Lamps and 
Electric Heaters. sha, Meinl Wihie henson 


Chafing Dishes 


With ‘‘Alcolite’’ Wick Feed Burners 





No. 2820. Salad Set. 


Casserole Dishes Tea Ball Tea Pots 
Relish Dishes Table Kettles 
Salad Sets Sandwich Trays 
Trivet Trays Alcohol Gas Stoves 





No. 78. Relish Dish. No. 1995. Casserole. 





MANNING-BOWMAN & CO. 
MERIDEN, CONN. 


NEW YORK CHICAGO 
SAN FRANCISCO 





No. 1212. Electric Toaster. 
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NOTICE TO TRADE 


It has come to our notice that threats have been made by a compet- 
itor to begin legal proceedings against ourselves and our customers for 
the manufacture and handling of our C. & M. friendship link. 


These threats are based on the ground of Unfair Competition, 
and not upon the grounds of any infringements of patent rights. We 
wish to inform our customers and trade generally that we have been 
advised after careful consideration, that we are clearly acting within our 
legal rights and have in no way violated the law of Unfair Competi- 
tion in the manufacture and sale of our friendship links. We wish 
to inform the trade that we will protect our rights and the rights of 
our customers who handle our goods. 


We have an application pending for a patent on our link, and we 
are informed by competent authority that our claim is sound and that 


it will be granted. 


We shall continue to make and market the C. & M. friendship link, 


and the jewelry trade can depend upon our determination to have it 
embody in the future as in the past SUPERIOR QUALITY, RIGHT 


WORKMANSHIP, AND ALL AT A PRICE THAT IS CONSIST- 
ENT WITH ITS MERITS. 


Don’t be scared into purchasing an article which is inferior. 
We stand back of you. 


WE OFFER AT THIS TIME THE FRIENDSHIP RING 
possessing QUALITY, WORKMANSHIP, FINISH and PRICE. 
Made in Sterling Silver, Polished or Oxidized and 10K 1/20 

Plate, Rose Gold or English Finish 


men 


— 


ILLUSTRATION TWICE ACTUAL SIZE 


THRU WHOLESALE TRADE ONLY 
CHILD & MILLER COMPANY 


Originators of Practical Salable Jewelry 


236 Aborn Street PROVIDENCE, R. I. 
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Our Display in Booths Nos.403-404 


at the Annual Convention and Exhibit of the 
American National Retail Jewelers’ Association, 


New York City, Aug. 23rd to 28th, 


Will convince you that we have the goods 


also 


a visit to our New York Sample Rooms, located 


in Rooms Nos. 208-210 Fifth Avenue Building at 


Fifth Avenue and Twenty-third Street, 


Will surprise you with the values we offer 


Our new complete catalog illustrates the largest 
variety and best selling patterns on the market 


CUT GLASS PRODUCTS COMPANY 


Heyworth Building, Chicago 
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Mauran Watch Bracelets 


SALABLE FASHIONABLE 
USEFUL DURABLE 





MAURAN 





The demand for them is persistent, consistent and insistent. 


John T. Mauran Mfg. Company 


Makers of Good Solid Gold Jewelry for the last sixty-five years 
PROVIDENCE, R. I. 

















Holiday Specialties 


This illustration is a page from our new booklet 


“Bass Novelties’”’ 


showing over one hundred good selling items in 
Silver Plated Novelties and Sterling Silver 
Deposit Ware. 


Write for complete booklet today 

~? Cheese Dish, 414 inches diameter Per doz. $8.00 
35 Napkin Ring —_ 1.75 
ED COND sc inst iecceccéstesoseessvecs 4.00 

>} Corn Holder Per dozen pair 1.88 

Bon Bon, 3% inches diameter Per doz. 12.00 

5 Coaster, 3% inches diameter = 2.00 

- 2 "3S, PP eee Per dozen pair 1.63 


2.00 


i i an tees cneueeeeeses sesbse eesnees Per doz. 

Knife Rest, 3 inches long ” ‘i 
886 Flower Vase, 5 inches high 

Sherbet Glass, 6 inches high 

Candle Stick, 8 inches high 


Prices subject to 2% discount 


E. & J. BASS, Inc. 


Manufacturers of 


Novelties in Silver Plated 
Ware and Silver Deposit 


610-612-614 BROADWAY, Cor. Houston St., NEW YORK 


4.00 
24.00 
19.50 
12.00 
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IRONS & RUSSELL CO. wit occupy SPACE 328 


AT THE CONVENTION OF THE AMERICAN NATIONAL 
RETAIL JEWELERS’ ASSOCIATION IN NEW YORK CITY 





Our representative will demonstrate the advantages of our new patented 1029-A 
button back over the old types, attention is also called to the display of sss 
our 20th Century Gold Shell Charms, showing the construction and stock 
used in the making of this popular line. 








Main Office and Factory : 





PROVIDENCE, R.I. © feed 
NEW YORK OFFICE: CHICAGO OFFICE Ht = it 


11 Maiden Lane 10 S. Wabash Avenue SETEES -ccocccccoccttitet 
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Increase 
your business 


by getting better acquainted 
with the Gebhardt Patented 


Solitaire Diamond Clusters. 


They sell everywhere. 


Set in its 
. entirety in any 
De-light mounting the same 
ita Couirreche eiconcmolictic: as a single 
Diamond Cluster diamond 





Send for information regarding increased business to 


GEBHARDT BROS., Cincinnati, O. 
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YOU WANT SOME CONTAINING ONE BLADE 
or tHese---- FA INI TY ES ..- ~~ axonan rue 





K 277/r 


K 221/p K 222/p 


They are black enamel-mounted with the emblem in gold. | RELIABLE CHAIN COMPANY 


We make them bearing the emblems of the leading fraternal 5 a 1st ATTLEBORO. MASS 
orders, and will make them bearing the emblem of any fra- cmiaal — 6 a | a: oye 

. - . —Acietiy ~ we |6Ucce = — ae _— Manutacturers ot sracelets, srooches, endants, ingerie asps, 
ternal order, wy club, college, school, class, or business La Vallieres, Watch Pins, Waldemars, Knives, Fobs, Coat 
concern. Sold in not less than dozen lots of a kind. Chains, Outing Chains, Tie Clasps and Match Boxes. 
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Lyons Manufacturing Company 
101 Sabin Street, Providence, R.I., U.S.A. 


Our award—a GOLD MEDAL-—at the Panama-Pacific Exposition 
for the Beauty of Design and Excellence in quality of our RINGS 


We are makers of the newest in Seamless Gold Shell 
and Sterling Silver Rings—Bracelets—Novelties and 


“PEACOCK?” Rings ««:“PEACOCK” Jewelry 





NEW YORK CHICAGO SAN FRANCISCO LONDON 
37 Maiden Lane 1111 Heyworth Bldg. 704 Market St. 101 Hatton Garden 
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The Happy F amily— Because They’re “Always Good” 














Made in _ With 
1/10th G. F. SURES, 
Sterlinz, B. & N., 
14 Karat Sturdy 
and and 
10 Karat Freeman 
Bracelets 





THE “VICTOR” BRACELET—Detached 


The Mealy Manufacturing Co. ,, otice of Patent Rights 


several types of watch holders, 








BALTIMORE especially those embodying the 
a feature of the LOOP through 
SO Makers. which watch stem is inserted, 


P — desire to advise the trade 
—e _T- _that we propose to protect our 
For Sale by ALL JOBBERS. Claims against every attempt 
on the part of manufacturers 
to use this LOOP on similar 























SIZES. articles and as other parties 

a . | have acquiesced in our rights 

ee DOD MS. cddive we seve es eed Order No. 7 'in several other instances, IT 

- Regular eT eee eee 4 ‘ 6|/IS CERTAIN THAT ANY 

. 3/0 TT dard inatel a eee Wa elke 4 O48 ” : 5|CONCERNS MAKING OR 

“5/0 et eee ceecccccccccoes W “  4|/SELLING AN _ INFRINGING 

10/0 eRe takes Cae eh ” ' 2| DEVICE WILL BE MADE 
THE “VICTOR” COMBINATION hl ily: ona ae S| LIABLE. " 

Sizes 2 to 6 Complete in FREE DISPLAY The Mealy Mfg. Co. 
= Made in 1/10th G. F., Sterling, Gilt, 

SHIPPED—Six to EASEL DISPLAY CARD G. M. finish and Ger. Sil. The 
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Bracelet 
Patented 
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; ee ae "| in Whitestone Jewelry Line. A broad assertion, 
a ae ‘ ‘| we know, but justified, by our enviable reputation 
for creating new novelties that sell. 





The extent of our line of original and excep- 
tionally clever designs of Bar Pins, Brooches, 
LaVallieres, Bracelets, Rings, Hair Ornaments, 
Hat Pins, etc., for this season will astonish you. 


We will be glad to show Convention Visitors 
through our interesting factory and show rooms on 
Fifth Avenue at I wenty-third Street. 
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:: Manufacturing Jewelers :: 184 Fifth Avenue, New York City 


Fishel Nessler Company, fsrasusmp ron OVER A QUARTER] OF A CENTURY 
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Uniforml 
Go od Line Friendehiod 


Sells 





Patent Applied For 


A Bracelet with All the 
Appeals of Sentiment 


The newest and most complete idea in 
» Friendship Bracelets. 








No waiting on the part of your custom- 
er with an incompleted jewel. 


The Heart Friendship Bracelet is com- 
plete when purchased. Each individual 
heart can be engraved with its own 
story—initials of friends, dates of out- 
ings, names of places, complete stories 
of journeys or vacations told on every 
bracelet. Ten times the profit, and one- 
tenth the trouble with each sale. . 























THE LATEST CHAINS 
WITH KNIFE PENDANTS JOBBERS: You who want a quick 


selling bracelet, write to us at once for 


The D. F. Briggs Company samples. 


RETAILERS: Write us for the name 
Standard Line of Jewelry of the jobber in your vicinity who can 


supply these quick selling specials. 


meets the most exacting demands 
of trade in staple and novel designs MANUFACTURED BY 


Order from your Jobber Pp e 
rovidence Stock Co. 
D . F, BRIGGS CO. Largest Manufacturers of Bracelets in United States 


ATTLEBORO, MASS. 100 Stewart St. Providence, R. I. 
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In their official Bulletin assay 


the A. N. R, J. A. place the 


Bassett Chains 
ABOVE ALL OTHERS 





In our other lines we have always main- 
tained the same high standard of excellence 
and we always will. 
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THIMBLES 


SIMONS BROS. COMPANY 





Philadelphia 
New York Chicago San Francisco 
13 Maiden Lane 31 N. State Street 717 Market Street 
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Established 1868 


R. BLACKINTON & CO. 


Manufacturing Jewelers 4% 
Makers of Small Wares in 


Sterling Silver and 14K. Gold 


North Attleboro, Massachusetts 


(Factery and Main Office) 


‘The Line Made and Soid on Honer’’ 


) Gs ©) 


TRADE- MARE 


Novelties 
Toiletware 
and Jewelry 


New York Salesrooms 
15-17-19 Maiden Lane 














Look for our 
on all 


We make 
GOLD 


Lockets 

Light Neck Chains 
Large Neck Chains 
Fancy Neck Chains 
Bead Necks 

Lapel Chains 

Plain Lorgnette Chains 
Fancy Lorgnette Chains 
La Vallieres 

Metal Fobs 

Silk Fobs 

Bracelets 

Crosses 

Chatelaine Pins 

E. G. Chains 

Pocket Knives 

Cigar Cutters 
Cigarette Cases 

Match Boxes 

Rosaries 





Trade-Mark 


our lines 


GOLD FILLED 


Lockets 

Light Neck Chains 
Large Neck Chains 
Fancy Neck Chains 
sJead Necks 

Lapel Chains 

Plain Lorgnette Chains 
Fancy Lorgnette Chains 
La Vallieres 

Metal Fobs 

Silk Fobs 

Bracelets 

Crosses 

Chatelaine Pins 

E. G. Chains 

Pocket Knives 

Cigar Cutters 
Cigarette Cases 

Match Boxes 


The Best Line of Gold Filled Vest Chains made in 


1-4, 1-10, 1-20 Qualities. 


Highest in Gold 


V alue—Best in Finish and Lowest in Price. 





Drop us a Postal for a Selection 





THE BASSETT JEWELRY Co. 


Manufacturers of 





Fine Gold Jewelry and Plated Chains 





Aborn and Mason Streets 


New York Office, 
37 Maiden Lane 


PROVIDENCE, R. I. 


Minneapolis Office. 


1116 Lumber Exchange 


Chicago Office, 705 Columbus Building 
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A SPECIAL INVITATION 

















is extended to all delegates attending the A. N. R. J. A. convention 
and other jewelers to call and inspect the new Kerem. srg Carex On 
which we have patent pending, and applied to our AUTOMATIC 
EYEGLASS HOLDERS. 


We could not improve the Holder, so we have improved the pin. 
Note the simple, yet effective contrivance. 


For eighty-three years our motto has been “Forward.” This 
is another instance of it. 


KETCHAM & McDOUGALL ts: 














Manufacturers of Gold and Silver Thimbles 
Automatic Eyeglass and Pencil Holders 


15-19 Maiden Lane New York City 

















ae 
: ~ - $3 : ~ . 
dail scien: a PB Re Rls tak, Sige AAD «Alloa aia Rais aaa: Bin AG ai aa Re Bas gc Pee : 
————— - = - Nabe at catalase ee he — - 
~- nett Tannen ih nat te) tin itl, alpina etait litte te. nated ce tint ee ao enetee agente 2-0 


ee 




















August 20, 11. THE JEWEL ERS’ CIRCULAR-WEEKLY 









































Wty to 


—— 
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ae nal am Welcome | 


New York 


4) 





E extend to all jewelers 





attending the Convention 





(also to their families) a cordial 





invitation to visit us at our 


new office 


ae 65 NASSAU STREET 


Entire Second Floor ~ 














<, ““SELLERS OF SELLERS” 
eN . FOR OVER FIFTY YEARS 


| Under the Trade Mark of & “The Rose” 


Be sure and see our exhibit at booth No. 308 
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We have on display at our 


New York Office and Salesroom 
126-128 FIFTH AVENUE, AT 18th STREET 


a line of sterling silver and 
solid gold-trimmed handle 


Umbrellas 


also Canes, especially gotten up for the Jewelry trade. 


Special inducements by placing orders 
now for at once or future delivery. 


SIEGEL, ROTHSCHILD & CO. 


Makers of the Perfect Shape Umbrellas 


BALTIMORE 

















: 


THE JEWELERS’ CIRCULAR-WEEKLY August 25, 1915. 





“Eye Gravitation” means ‘Cash Gravitation” 


You know how readily the eye follows black lines (arrows, borders of ads., etc.). 


The same rule holds good on figures. Lhe wearer ot one of these 


Hedges Neck Velvets 


finds that admiring eyes tollow the exquisite 


Blache eo Grave 
#VFSV4SSHISS 
SG 448980 8908 


velvet around her neck to the point where 
ribbon meets the still more exquisite platinum 


mounting, which is all the more strikingly 


Pt 
O46 Grr ORR tes 
oe OR Oe ne 


brought out by the rich plainness of the velvet. 
Do you wonder prominent jewelers make so 
much ‘velvet’ on these neck velvets? 


\V rite tor a selection package. 


A. J. Hedges & Co. 


Specialists in* Mourning 141 12 to 16 John St. 


Jewelry 
Makers of 14Kt. Jewelry K New York 


HE NEWEST THING IN RINGS! 


REE OL OH Ge 
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Onyx and Pearl 
Onyx and Diamond 


We make them in a large variety of shapes, sizes and prices 








M. B. BRYANT & CO. 
No. 7 Maiden Lane, New York 
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BOW DEN-MADE MOUNTINGS 


All Platinum—Also Gold 











Bowden Mountings are made in a factory where 
a life-long study is applied to the building of rings 
| that appeal quickly to the most discriminating 


customer. 























Loose Diamonds 

















Quality first is, and has been for over 70 years, 
the manufacturing slogan of the Bowden establish- 
ment. The high quality is noted in every ring. ' 


J. B. BOWDEN & CO. 


15-17-19 Maiden Lane, New York 


MAKERS OF THE BOWDEN SEAMLESS WEDDING RINGS AND RINGS OF ALL DESCRIPTIONS 






































Highest Grade Diamond Mountings 


A general line of high grade Diamond Mountings in Platinum, 
14K. and 18K. Gold. Designs for remounting old diamond jewelry 
into latest up-to-date styles submitted with estimates on request. 


JULIUS WODISKA “xi Souci" 








THE 


JEWELERS’ 


CIRCULAR-WEEKLY Aug 


1915. 
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VISIT NEWARK 





Riker Brothers 


Manufacturing Jewelers— 14 Karat Only 


42-4-6 Court Street MARK 





SoS] Shafer & Douglas, Ine. 
Manufacturers of 
Office and Factory 
8-11 Franklin Street Opposite City Hall 





Meyer & Gross 


Makers of High Grade 
Solid Gold Set Rings 
401-4067 Mulberry Street 


uM. 4. 
Trade Mark 





cuT *eee*s 
DIAMONDS REvaiii: 
POLISHED 
CKraUALLED BRictiancy GUARANTEES 
L. M. Van Meoppes Co. 
671! Breed St., Wise Bidg. Newark, N. J. 





ENAMELING 
JEWELRY AND NOVELTIES 


J. R. O'Donnell, 350 Mulberry St. 





Newark Finding Co. 
Manufacturers of 


SWIVELS AND SPRINC 
In Platinum, Gold and Gol 
N.Y.@ffee, 7 1 Nassau St. Factery,Newark,N.J. 


RINGS 
Plate 





Frederick B. Weiss, Inc. 


The Up-to-Date 10-Kt. Line 
CW>I0K 473-475 Washington Street 





Taylor & Co., Inc. 
16-K. Jovcey—to make and finish unsar- 


paseed by goods of any higher quality. x] K 


47 Chestnut Street “~*~ 





‘“ TRADE MARKS oF tHe JEWELRY 
AND KINDRED TRADES’”’ 


Third Edition Just Published. Price, $5.00. 


The Jewelers’ Circular Pub. Co., 11 John St., N.Y. 





1K acetone tee 


New York Office: 64 Nassau Street 
Factory 251 N. J. R. R. Ave. 





Stumpf & Binder 


Manufacturers of Fine Gold and Platinum Chains. 
Swivels, Spring Rings, in Gold and Platinum, 
7 No in Gold Plated 


60-58 Cotumbia Street Newark, N. J. 


Eastwood-Park Co. 


ilver Mg age Novelties and Mesh Bags 
. Y. Office, 15 Maiden Lane 


a © 





J.A.&S.W.Granbery 
(a corporation) 
The 10 kt. line that sells 
Trade Mark Kinney, Grehard and Scott Streets 








Burstow, Kolimar & Co. 
Bracelets and Bead Necks 
18 Columbia Street 


EWARK, besides being the 

metropolis of New Jersey, 

is one of the largest man- 
ufacturing cities in the world, 
especially noted for its manufac- 
ture of the finest specimens of 
jewelry art. 

Over eleven million dollars is 
invested in the manufacture of 
jewelry in Newark. Nearly 150 
factories, employing about 5,000 
expert workmen, are daily produc- 
ing the 


Finest 14 and 10 K. 
Gold Jewelry, 


Finest Platinum Jewelry, 
Finest Diamond Jewelry 


and the 


Finest Silver Nevelties 
and Silverware 


A cordial invitation is extended 
to the jewelers attending the con- 
vention of the A.N.R.J.A. now 
being held in the Grand Central 
Palace, New York, to visit Newark 
and inspect the lines shown there. 





20 Minutes from Broadway 


Link & Angell, Inc. 
14K. Jewelry 
71 Auetin Street 


THE HOUSE OF PROGRESS 
14K. and Piatinum Jeweiry 
FRANK KREMENTZ CO. 
630 Mulberry Street 





Garland, Fisher Company 


GF *s OK. ae A nang 5 and Genera Lime 


Office, 9 Maiden Lane 
530 Mulberry Street 








Emil Abig 


Specialty 10 and 14-K. Bracelets and La Va ‘ieres 
60 Columble & ‘eet 





Geo. W. Heath & Co. 


Pencils and Fountain Pens 
206-208-210 First Street 





Weizenegger Bros. 


Sterling Silver Mesh Bags 
358 Heleey Street 





J. D. Daizell & Co. 
A Manufacturers of Fine 14-K. Jewelry 
23 Marehali Street 





L. Fritzsche & Co. 


Fine Gold Jewelry 
American Peace Emblems 


480 Washingten Street 


14K 10K 





PLATINUM 
Settings in Platinum and 


d 
Baker & Co., Inc. 


N. Y. Office, 30 Church St. 408 N.J.R.R. Ave. 





Kohn & Cempany 


Makers of the Celebrated 
10-K. Line with the 14-K. Appearance 


Camp and Orehkerd Streets 





La Seela, Fried & Ce., ine, 
Cote etd Sh) vere! tee 
Spesialiets ian Hye Ginas Cases, Purses, Vanities 
amd Card Cases 


87 Cheetaut Street 


Lp 


Teadke btark 





30 Ceurt Street 


<TamXy Henry Ziruth 
Xsan Unbreakable Chains—High Grade !O0 and 
\/ 4-K. Gold aud Platinum Chains 











Barry & Company 


Well Made 10K. el 
Mart Our Trade Mark Yoee a a 


10 Austin Street 








Strauss & Strauss 
Advanced Styles 
Gold Set and Dinner Rings 
“Rings that sell themselves." 
8S Clinton Street 


SX 








The Ledos M'f’g Ce. 


Manufacturers of 
Watch Case Materiale—Jewelers Findiags 


No. 34 Peari St. Newark, N. J. 
1882 19158 
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LONDON 
Kimberley House 
15-17 Holborn Viaduct 





































POWERS & MAYER, Inc., Ex- 
TEND TO ALL JEWELERS WHO ARE 
IN NEW YORK CITY ATTENDING THE 
CONVENTION OF THE NATIONAL RETAIL 
JEWELERS, AND THOSE WHO CONTEM- 
PLATE COMING ON DURING THIS WEEK, 
FROM AUGUST 23RD TO THE 28TH, IN- 
CLUSIVE, A CORDIAL INVITATION TO 
ATTEND THEIR THIRTEENTH ANNUAL 
EXHIBITION, AT THEIR OFFICES, NOS. 
8, 10, 12 AND 14 WEST 38TH STREET, BE- 
TWEEN THE HOURS OF 9 A. M. TO6P. M. 


ANY OF THE JEWELERS WHO ARE IN 
THE GRAND CENTRAL PALACE AT THE 
CONVENTION AND DESIRE TO VIEW OUR 
STOCK, WILL FIND OUR AUTOMOBILE 
AT THE DOOR FOR THEIR TRANSPORTA- 
TION TO THE EXHIBITION AT OUR 
OFFICES. 


‘Our Sphinx Cabinet is now on view 
at the Grand Central Palace’ 






PARIS AMSTERDAM 
51 Rue de Chateaudun Sarphati Straat 32 








CABLE ADDRESS: “ON TOP,” LONDON 
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Jeweled Bags Lorgnette Chains 
Mesh Bags Card Cases 
Purses Bracelets 
Vanity Cases Cigarette Cases 
Chatelaines Lorgnettes 
Cigarette Holders Eye Glasses 
Coin Purses Novelties 


New and Beautiful Designs, at Popular Prices, Executed by Our Well- 
known Complement of Skilled Artisans, Every Piece Bespeaking 
That Deft Touch in Workmanship That Has Always Characterized 
the ‘‘Cottle’’ Line, Are Ready for Your Inspection and Approval. 


S. COTTLE COMPANY 


Makers of Jewelry for Half a Century 


Platinum — 14 Karat Gold — Sterling Silver 


31 EAST 17th STREET NEW YORK CITY 
PARIS: 28 Rue D’Hauteville CHICAGO: H.M TEEPLE, Heyworth Bldg. SAN FRANCISCO: A. E. LEE, Shreve Bldg, 











La Bette 


[Patent Applied For] 


The LaPierre Toilet Set for 1915 
it’s in the Handle 
A REAL NOVELTY—SO DON’T FAIL TO SEE IT 


—_———« LaPIERRE MFG. CO. 


Showrooms, No. 1 West 34th Street, 
New York. Newar k 9 N . J . 
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DEMAN CHAIN MFG. CO. 


i MANUFACTURERS 


: FINE PLATINUM, 14k and 10k GOLD CHAINS 


Waldemars, Sautoirs, Coat, Neck, Lorgnettes 
DEMAN CHAINS 


Cc are up to date and possess individualty, quality and workmanship 
51 MAIDEN LANE NEW YORK 
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STANDARD LINES 
14-K JEWELRY 


Lingerie Clasps Hat Pins 
Ladies’ Fobs Veil Pins 
Ribbon Fobs Handy Pins 
Match Boxes aK Safety Pins 
TRADE MARK 


Sleeve Buttons Scarf Pins 








10 and 14-K Gold Chains 


Platinum Chains 
Platinum and Gold Chains 








Waldemars aoe QR MARK Sautoirs 
Lorgnette Chains Neck Chains 


Key Chains Outing Chains 
Lapel Chains Fob Guards 


“RS.” CIGAR CUTTERS 


ENOS RICHARDSON & CO. 


23 Maiden Lane, New York 


SAN FRANCISCO OFFICE: Factory: 
Head Building, Post St. and Grant Ave. NEWARK, N. J. 





























OSMERS -DOUGHERTY CO. 


Telephones MANUFACTURING JEWELERS 
637 | Madison 291-293 Seventh Ave., bet. 26th and 27th Sts., New York 








Seed Pearl Jewelry We invite visitors to the National Convention to 
DAINTY GOODS call at our office and inspect our salable lines for 


, the coming season. 
Platinum Jewelry wae 


SALABLE PRICES Our factory is well worth seeing. 
SRR RR 
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GOODS WELL SHOWN | 
ARE EASILY SOLD 


This Beautiful Plate Glass Show 

Case 10 <5, FREE, with orders 

for HOLDEDGE KNIVES. The 
blades are MADE IN U. S. A. 
and are full polished. 


' ‘A NewClip 





TO BE HAD DP ON 
,sMOND ICO 
ys * Perfect? 
FOUNTAIN PENS 
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We use Wardlow Bros. 


SHEFFIELD STEEL 


Now you can obtain 
a permanently at- 
tached Clip ona guar- 
anteed Fountain Pen 
at a popular price. 

The Diamond Point Safety 
Clip is the newest improved 
idea on the old style Clip. 
It will ‘“‘stay-put.” It is 
permanently attached. It 
will hold fast,—cannot turn 
around or slip, and will not 
injure the pocket. 





The shells are 
guaranteed twenty 
year '/io [OK 
gold filled. 


jocsacessanch, 








“Plain and Fancy Pat- 
terns at same price. 
Try a case. 


i 

! 

' 
-~Le 


Illustration demonstrates its at- 
tractiveness and simplicity of design. 
Only to be had on Diamond 
Point ‘‘Perfect’’ Fountain Pens. 


A 1006—12 Roman 
\ A 1001—12 English 
7 A 1002—12 Faney 
A 1003— 
6 Reman, 6 English 


One-Fifth | ‘ a ‘ = - 6 Fancy 


Actual | i A 1005— 
t : 6 English, 6 Faney 
Size m A 1006— 
ie * 3 Rom. 3 Eng., 

6 Faney 


ASK YOUR JOBBER *:2::2-2-." 
Makers of Cold Jewelry, Newark, N. J. 
NEW YORK OFFICE: 65 NASSAU ST. 


M:-J-AVERBECK 


——= Queues 
THAT BEFORE YOU BUY A DOLLARS WORTH OF FALL OR HOLIDAY GO0DS- 
BEFORE YOU PLAN YOUR HOLIDAY CAMPAIGN — YOU SHOULD LOOK 
OVER HIS GREATSS00.000 STOCK OF FALL AND HOLIDAY JEWELRY 
NOVELTIES - YOU SHOULD SEE THE CATALOG HE HAS PREPARED C ial 
ESPECIALLY FOR ONE LIVE JEWELER IN EACH CITY- HEIS SURE HE : onvenien 
CAN SAVE YOU LOTS OF MONEY“° MANY HOURS OF TROUBLE - WORRY. 


WHY TAKE CHANCES AGAIN = 
TR A me ele PAG AR. wWaicemar chains imei trom your silversmith 
RELIABILITY. YOU KNOW THAT ALL YOUR JEWELRY (imeimounierietesce mest 


carry full guarantee of quality Manufactured by 


AD Ba eee VED ALEL EMULE OBES RY SEAUNYG( | THE EMPIRE KWIFE CO., Winsted, Conn 


HE WILL BE GLAD TO HAVE ONE OF HIS SALESMEN CALL ON YOU MUSIC BOXES REPAIRED | 
OR YOU CAN ORDER FROM HIS CATALOG OR MONTHLY SUPPLEMENTS (im (imecreia unre tether corer 


Material for the Trade 


1M. J AVERBECH oe 10-12 MAIDEN LANE.N.Y it baiiietieee cheered 


PIN A ONE DOLLAR BILL 


to your letterhead and we will send 
y guaranteed Diamond 
Point Pen with Safety Clip at- 
tached. Ask for our catalogue of 
Diamond Point Fountain Pens. 








Correspondence invited from 
stationers, jewelers, druggists, 
department stores, premium 
houses, exporters, etc. 


Diamond Point Pen Co. 
39 West 19th Street 
New York City, N. Y. 
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BONNER MFG. CO. 


MAKERS OF 


Diamond Mountings 
Mounted Jewelry 
Importers of Diamonds 
87 MAIDEN LANE, NEW YORK 


Order Work a Specialty Chicago Office, Heyworth Building 








ADD-INITIAL 
wen FRING | sen 


Add-Initial Rings are beautiful in design and finish. 
Made in 10kt. Gold and Sterling Silver, of un- 


questionable quality. 


The associations acquired by having your friends 
engrave their initials on the plates, serve to make 
pleasant friendships as well as adding distinctive 
individuality to your adornment. 


Send for Information Concerning Designs, Prices, Etc. 
SOLD THROUGH JOBBERS ONLY 


HUTCHISON & HUESTIS, Inc. 


150 Chestnut Street, Providence, R. I. 
Chicago Office, 704 Heyworth Bldg. New York Office, 9 Maiden Lane 














Just Out—New Edition 


Trade Marks of the Jewelry and Kindred Trades 


soLp TO JEWELERS’ CIRCULAR svuBSCRIBERS ONLY. 


The work showing actual facsimile reproductions of Trade Marks 


First Edition 1896 Second Edition 1904 Third Edition 1915 


' ‘-] One year’s subscription to the JEWELERS’ (™ ; . 
Price $5, Express Paid ciedtiar SW fon fftytwo issues, -Ombination Price $6 for both 














Order Now—Render Quick Service to Your Customers by Knoweng the Marks 


THE JEWELERS’ CIRCULAR PUBLISHING CO., 11 John St., New York 
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Have You Our Catalogue? ®& 


WHOLESALERS AND RETAILERS 
Have You One of Our Catalogues? 





If not send us your aARVEY fOr. It will increase your 
TRADE MARK 


PRovipeNcE a): business. 


name and get one. 





Look for the ep Trade Mark. 


SOLD ONLY THROUGH THE: WHOLESALE JEWELER. 


HARVEY & OTIS 


46 Chestnut Street Providence, R. I. 


We Repair MESH BAGS 


ae / All Kind 
Peacock Jewelry ee oo 


a 
Sizes of VANITY CASES, ETC. 

















Rings, Brooches, 





LaVallieres and Stick Pins : Genuine Imported Gun Metal Finish BONE iN our 


| We illustrate but a few of our tit 

| newest creations made especi- +t 

| | ally to supply the demand tf 

| | that is being made for Peacock 5879 Sterling st 
5881 Sterling Designs. 5878 Plated $33 
5880 Plated $3 ~ - 

Made in Sterling Silver, Green Finish, $3 

and Sold Through the Jobbing Trade. ei: 

Write us for full information Hf 


















































As we received it As we returned it 





WE are specialists in repairing, refinishing and relining all 
‘ kinds of Mesh Bags, Bead Bags, Vanity Cases and Jewelry; 
Silver, Gold and Gun Metal Plating. We carry a large stock of 
mounting findings, etc. 


PAIRING all German 
R Bees TING Silver Mesh 1 OO 
LINING Bags —_— 


The original pioneers and largest Mesh Bag Repair business in 
the United States. A good profit in this business for you—co- 
333 operate with us. Be connected with the best. 

1070 HH Quality work with speed at lowest prices. Send your Mesh Bag 
ss Repairs to 


R. L. Griffith & Son Co. | SIMMS & JOHNSON, ™<s* Bee Repairing 


ABBOTT PARK PLACE PROVIDENCE, R. I. 8 Attleboro, Mass. 


























ARMOR ity BRONZE 


A seamless Armor of pure bronze cast over an everlasting core. 


\rmor Bronze is made in Book Ends, Decorative Sculp‘ure, Table and Floor Lamps and other 
Ar: objects, for decoration and use. Every piece is guaranteed. Every design (except antiques) 
is exclusive. 

\We are the piones rs in this work and our product has attained a degree of excellence never 
before approached. 

\rmor Bronze is featured by the most discriminating merchants throughou: the country. 

When in New York visit our Show Rooms and inspect our magnificent line of ideal and distinc- 
tive gifts in Armor Bronze. 

fo reach our Show Rooms from Grand Cen‘ral Palace take Lexington Avenue car to 25th 
Street and walk one block West to our address. 

Illustrations of Armor Bronze Book Ends, Decorative Bronzes, Table Lamps, etc., sent free on 
request. 


THE NATIONAL METALIZING COMPANY 
Showrooms, Studio and Sales Office, No. 333 Fourth Avenue (near 25th St.), New York, N. Y. 
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QUICK SNAPPY SELLERS 


Our Assortment Complete 


All Sizes From 8 Ligne All Grades From 7 Jewel 
Swiss to 3/0’s Elgin & Waltham 10 Year to 19 Jewel in 14 K 








A number of popular priced 
combinations in small sizes to 
retail from $10.00 to $25.00 








The Popular Demand for 
Wrist Watches is at its 
Height this Season 





OCTAGON, 


No. 51. No. 52. 
934 Ligne Guaranteed movement, 7 or 15 10/Os Lady Elgin 15 Jewel movement 
Jewel, 14K. Gold case and bracelet retails 14K. Gold case and bracelet, retails for$37.50 
| MEPULTTTCITEPUL TTL TT TLL $35.00 , Gold filled case and bracelet........ 30.00 
25 year Gold filled case and bracelet. 20.00 





FEATURE WRIST AND BRACELET WATCHES 


LOOK FOR THIS TRADE MARK 


‘It stands for service ’’ 


We suggest that you make 
Wrist and Bracelet Watches 
the most prominent part of 
your window display. 


See to it that every customer 
realizes that your stock of 
Wrist and Bracelet Watches 
is up to the minute. 


It is imperative that you 
have a complete stock for 
your Fall business. 





No. 50. 





10% Ligne 7 Jewel Lever movement Are You Prepared ? 


filled case and bracelet, retails for.$10.00 


STEIN & ELLBOGEN CO. 


CHICAGO 
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New York Extends A Gre 
THE NATIONAL RETAIL 


May your trip result in pleasure and pro 
always ready with a welcome 
the Trade are served 


THE GINNEL MFG. CO. 15 Maiden Lane 


Gold Plated Link Buttons, Bar Pins, etc. 


GOLDSMITH BROS. 20 John St. 


Gold, Silver and Platinum Bought and Sold 


THE GORHAM CO. 
Fifth Ave. and 36th St., 


HARRIS & HARRINGTON 


29 Maiden Lane H. H. COLLARD 15 Maiden Lane 


Mfrs.’ Agent, Everything in Silverware 


COMRIE & BROKAW si14 Maiden Lane 


Auctioneers to the exclusive trade. 


COOPER & FORMAN 3 Maiden Lane 


Mfrs. of Diamond Jewelry and Mountings 


S. COTTLE CoO. $1 E. 17th St. 


Mfrs. of Diamond Jewelry and Mountings 


ABEL BROS. & CO. 


Diamond Jewelry—Mountings—Diamonds 


AMERICAN GEM & PEARL CO. 


Prec. Stones, except Diamonds. 14 Church St. 


oot pet CLOCK CO. 
Clocks 


ERNST GIDEON BEK 15-19 Maiden Lane 


99 John St. 
and 15 Maiden Lane 


12 W. 45th St. 








Mesh Bags and European Novelties. 


BENEDICT & WARNER 


Precious Stones 


BIGALKE & ECKERT CO. 


Fine Imported Watches 


S. BORGZINNER CO. 


Jewelry Cases, Trays, etc. 


J. B. BOWDEN & CO. 


Ring Makers 


HANS BRASSLER 


Manufacturing Jeweler 


R. A. BREIDENBACK 51-53 Maiden Lane 


amonds and Precious Stones 


15 Maiden Lane 


527 Fifth Ave. 


82 Nassau St. 
15 Maiden Lane 


29-33 W. 38th St. 


ALPHEUS L. BROWN 68 Nassau St. 


Watches: Waltham, Elgin, Howard, Hamilton 


— BROS. & HENIUS CO. 


.and Cutters of Diamonds 15 Maiden La. 


. B. BRYANT & CO. 7 Maiden Lane 


ig Maker 
CARTER, ‘GOUGH & CO. 


Mant S 9-13 Ma 





DATTELBAUM & FRIEDMAN 
Ring Makers. 51-538 Maiden Lane 


DAVIDSON & SCHWAB, Inc. 
Mountings and Dia. Jewelry 126 W. 46th St. 


JACQUES DEPOLLIER & SON 


Plat., Gold Novelties, Bracelets 15 Maiden La. 


DERBY SILVER CO.’S 10 Maiden Lane 


World renowned Hollow and Toiletware 


HIPP. DIDISHEIM & BRO. 


Mfrs. & Importers of Watches 54 Maiden La. 


DIEGES & CLUST 20 John St. 
Medals, Badges, Class Pins and Rings 


C. DORFLINGER & SONS 
Fine Cut Glass 
WM. J. DURFEY 


Bargains in Diamonds, bought and sold for cash 


FARRINGTON CASE CO. 46 Maiden La. 


Jewelry Boxes and Eye Glass Cases 


N. J. FELIX & SONS 
Watch Mtls., Tls. & Jwls’ Findgs, 


FREUDENHEIM BROS & LEVY 


Diamonds 2 Maiden Lane 


36 Murray St. 


7 Maiden Lane 


56 John St. 
Case Reprg. 





i 


Clock Importers 


HERPERS BROS. 


Settings 


J.L.HERZOG & CO. 45 Rose St., cor. Duane 
Makers LK Rings and EL-KAY Cuff Buttons 


HILL & SCHMIDT 7i-73 Nassau St. 


14kt. La Vallieres and Ber P; ns 


I. HOCHBERGER & SONS 


Diamonds 35 Maiden Lane 


S. E. HOWARD’S SON & CO. 
Ebony Goods 15 W. 


LOUIS W. HRABA CO. — 29E. 19th St. 


Artistic Leather Goods, Umbrellas, Canes, Crops. 


ROBT. H. INGERSOLL & BRO. 


Watches 815 Fourth Ave. 


INTERNATIONAL GEM CO., Inc. 


Lapidaries and Prec. Stones. 315 Fifth Ave. 


INTERNA TIONAL SILVER CO. 


Silversm 9-15 Maiden Lane 


~ . RATS co. 


rters of Dian 


35 Maiden Lane 


24th St. 


87 Nassau St. 
oni Is 
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eting [To Every Visitor To 


JEWELERS’ CONVENTION 


THE KELLER JEWELRY MFG. CO. 


10-Karat Gold Jewelry 64 Nassau St. 


KENT & WOODLAND 


Bracelets 


WM. B. KERR CO. 


Silversmiths 


KETCHAM & McDOUGALL 
Thimbles, Eyeglass Holders 15 Maiden Lane 


JULIUS KING OPTICAL CO. 


Opera and Field Glasses 12 Maiden Lane 


JONAS KOCH 


Jewelry and Watches 


S. LANGSDORF & CO.Spring & Crosby Sts 


Mfrs. of French Ivory; Catalog on request 


LARTER & SONS 21-28 Maiden Lane 
Studs, Vést. Buttons, Rings, Links & Lockets 


SAMUEL LAWSON 19 John St. 


Coral and Black Onyx Mourning Jewelry 


MANASSEH LEVY & CO. 


Importers of Watches 2 John St., 


FRANK T. MAY CO. 2-4-6 W. 45th St. 


Mesh Bags, Vanities in Gold, Plat. and Silver 


J. MEHRLUST 


Diamond Jewelry of the Highest Class 


JOS. H. MEYER BROS. 


Richelieu Pearls (Insoluble), 


MOSKOWITZ BROS. 


Diamonds and Diamond 


12 John St. 


15 Maiden Lane 


37-89 Maiden Lane 


cor B’way. 


12-16 John St. 
59 Nassau St. 
Diamond Clasps 


12-16 John St. 
Jewelry 


NASSAU CLUTCH CO. 
Mfrs. 


90 Nassau St. 
Scarf Pin Clutches and Novelties 





H. Z. & H. OPPENHEIMER 


Diamonds 1 Maiden Lane 


PAIRPOINT CORP’N 43-47 W. 28d St. 


Cut Glass, Sheffield Reproductions,Electroliers 


JOHN M. RICHARD 65 Nassau St. 


Black Opals, Star Sapphires and Pearls 


ENOS RICHARDSON & CO. 


Manufacturing Jewelers 21-23 Maiden Lane 


ROGERS, LUNT & BOWLEN CO. 


Silv eremnithe 15 Maiden Lane 


A. ROSEMAN 9 Maiden Lane 


Diamond Importer; Maker of Diamond Jewelry 


W. I. ROSENFELD 


Diamonds 


WILLIAM L. SEXTON 


Platinum and Gold Jewelry 


SINNOCK & SHERRILL 21 Maiden Lane 


Solid Gold Emblem Goods to Jobbers only 


STAIGER & SONS 2 Maiden Lane 


Diamond Jewelry and Platinum Mountings 


LOUIS STRASBURGER’S SON & CO. 


Diamonds 15-17-19 Maiden Lane 


L. STRAUS & SONS 42-46 Warren St. 


Art China, Cut Glass, Marbles, Bronzes 


GEO. O. STREET & SONS 


Ring Makers 2 Maiden Lane 


SETH THOMAS Clock Co. 15 Maiden La. 


Cabinet and Office Clocks, Tower Clocks 


TOWLE MFG. CO. 


Silversmiths 


1 Maiden Lane 


65 Nassau St. 


17 Maiden Lane 








fit and prove to you that New York is 
and that the best interests of 
in the Metropolis. 





U. S. AGENCY OMEGA WATCH CoO. 


Specialty Imp’t Bracelet Watches 21 Maiden La. 


ABR. M. VAN PRAAG 


Expert Diamond Cutter 


B. & L. VEIT 


Diamonds and Mountings 


11 Maiden 


284 Pear! St. 


Lane 


WAGNER COMB MFG. CO. 11:82 B’ way 
Goods 


R. WALLACE & SONS MFG. CO. 


lortoise Shell Hair Ornaments, Opt. 


Silversmiths 


WARWICK STERLING CO. 


Sterling and Leather Novelties 


11 W. 32d St. 


15 Maiden La. 


HAYDEN W. WHEELER & CO. 


Diamonds and Mfg. Jewelers 


N. H. WHITE & CO. 


Diamonds—Watches—Jewelry 


FRANK M. WHITING & CO. 
15 Maiden Lane 


15 Maiden Lane 


Silversmiths 

WHITING MFG. CO. 
Silversmiths 

A. WITTNAUER CO. 


Importers of Watches 


JULIUS WODISKA 


Diamond Mountings 
be densa oengard & SACHS 


Boxes, [ray 5. € 


J. R. WwooD & SONS 


Diamond Cutters—Weddin 


WOODS 


IDE STERLING CO. 


o Jewelry 


iversn 


17 


2 Maiden Lane 
21 Maiden Lane 


30 W. 36th St. 


182 Broadway 


35 Maiden Lane 


170 Broadway 
g Ring Makers 


‘) B’ way 


T rade 
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1847 ROGERS BROS. <- 


“Silver Plate that Wears’’ aio. CROMWELL" 
hey PATTERN 


BRIGHT FINISH 






































lllustrations 
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Silver Plate bos the Best Trade 


HY not carry a line of silver plated flatware that has 


back of it the reputation for quality? It is not only 








“the easiest selling merchandise in your store, but it helps 
your store to be known as a quality store, 
Write for Circular 1245-9 describing our free advertising and display helps. 


INTERNATIONAL SILVER CO., MERIDEN, CONN. 


Successor to Meriden Britannia Co. 


NEW YORK CHICAGO SAN FRANCISCO 
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What Jewels Women Wear in Paris. 





The War Jewel—The Necessity of the Moment. 





(Written expressly 





for THE JEWELERS’ 


Crrcucar by Lapy EILEEN.) 

















66 H, he is shortly leaving for the 

front; what can | give him for a 
keepsake?” This is the question wives, 
mothers, sisters, sweethearts are asking 
to-day. The reply is not difficult. “A 
watch bracelet,” answers them all.  Illus- 


trated in Fig. 1 is the ideal article. A watch 





compass radium, the hours visible in the 
night, is the cadeau sans rival for the mili- 
tary man. This radium watch compass, 
which should be mounted on a s‘rong 
leather bracelet pigskin, seems to be the 
most serviceable for the purpose. 
Another watch, the hours in large fig- 
ures, in the form of a barrel is also much 
in vogue. It can be mounted on a leather, 
gold or platinum bracelet. The designs in 
Fig. 8, Fig. 4 and Fig. 5 speak for them- 
selves. The third is in two colored gold, 





the fourth in platinum and the fifth and 
sixth in gunmetal or black enamel suitable 
for mourning wear. 

The watch shown in Fig. 6, the hours 
written in eccentric figures, has found 
many buyers. 


Figs. 7, 8 and 9 show three watches suit- 


able for ladies, which can be worn in 
leather bracelets, or gold or silver or 
platinum. As it is necessary for the sol- 


dier to have a timepiece handy, so it is 
necessary for the Red Cross nurse also to 
have the necessary jewel of the moment— 
a watch. These watches can be costly as 
in Fig. 7, which is set with 16 diamonds 
round the face of the watch, or plain as 
in Fig. 8, in gold, or still cheaper in dark 
blue or black enamel, as in Fig. 9. 

The heavy mourning, also, one sees 
everywhere, and as during the hot Sum- 
mer months black is very trying, as it 1s, 








Fig8 


no matter how thin the material, hot to 
wear, the neck is always cut in a “V” or 
cut low, leaving the neck free. 


This fashion has caused to become popu- 








Fig.6 


lar the watch pendant. The watch, natu- 
rally, for mourning wear should be very 
simple, even if costly, and the smaller the 


F:¢.2 


A 


“eager 


Tillis 


Type” 
Fy g. 9 


watch the more attractive and prettier the 
useful ornament for the neck. (Fig 10 and 
Fig. 11.) 

Two enameled 


watches are shown in 





Fig.tt 


Fig-10 
Fig. 12 and Fig. 13; the first in pale blue 
and the second in dark royal blue. I saw 


them worn on brooches by two ladies of 
the Dames de la France, who had the 





watches made to match the blue linen cos- 
tumes they were wearing in the hospitals. 

A certain busybody (alas, even in war 
times they abound and trouble and upset 
many people with “what they think and 
what they would do”) said he thought 
fashions 
awful 


“No new jewelry and no new 
during the 


should be made times 





me A 
qe 
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hf 
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tree 





Fig 5 


through which we were passing.” On this 
subject I had a confidential chat with one 
of the principal jewelers in Paris. He 
explained to me, and | think justly and 
rightly, that the reason they made to-day 
the jewels of the Allies and the different 
novelties was to enable them to give work 
to the people employed by them. And these 
poor people have more need now at this 





time than ever before to be kept constantly 
employed. The very costly jewels one could 
not sell, he explained to me, but the cheaper 
and more useful articles were needed. 
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A Great Asset 


is the U. S. Registered Trade Mark plainly stamped on 
every piece of jewelry of Larter production. 


{t is a small thing but highly prized. 


it is our official signature. {t guarantees the quality of 
our goods. It identifies them. i[t holds us responsible. It 
means that if they are not what we say, we will make 
good. it stands as an absolute protection between our 
product and cheap, dishonest competition. It reaps for us 
full reward for any achievement. 


Neither luck nor accident has played any part in making 
this mark so valuable. Only an honest endeavor, day in 
and day out, to make jewelry of the highest standard of 
excellence, has produced such results. 


REPRESENTATIVES 


ALLHALL 


JEWELERS BUILD 
POST STREET 


ON 


SAN FRANCISCO 


CAL. 


August 25, 


L915. 
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Cutting or ‘‘Make’”’ and Its Effect on the Value of Diamonds. 








Written expressly for The Jewelers’ Circular by Prof. Frank B. Wade. 











ntinued from issue of Aug. 18.) 
U PON the geometric form of a diamond. 

or the “make,” as it in the 
more depends than most people real- 
many although 


is called 


trade, 


ize, and jewelers even, 
aware of some of the 
connection with “make.” 


better informed. 


principal points in 
might well be still 


In this article an attempt will be made 
to first describe briefly the more usual 
forms of rough diamonds and to give a 


brief account of some of the stages in the 
development of the modern cut. A few 

devoted to the methods of 
the diamond cutter and the theory of the 
effect of the modern brilliant upon light 
outlined. The remainder of the 
article will be devoted to some account of 
the various types of make—good, bad and 
indifferent—that abound in the market to- 


words will be 


will pe 


day. 

Rough Diamonds.—Like common salt, the 
diamond crystallizes in what is known as 
the cubic system; but, unlike salt, it seldom 
takes the form of a simple cube, although 
Brazilian diamonds occur in _ that 
form. More usually the diamond is found 
in the form known as the octahedron. If 
one will imagine two Egyptian pyramids 
placed base to base, he will have an idea 
of the usual crystal form of the rough dia- 
mond. It is only occasionally that the oc- 
tahedra are regular and perfect in form— 
more often they are a bit distorted or, 
oftener still, they have lost edges or, rather, 
certain edges failed to grow. so that the 
diamond cutter has to deal with some very 
irregular shapes at times. Twin crystals 
occur and also broken fragments are found, 
adding +o the task of the cutter. Some- 
times the diamond crystallizes with 12 faces 
(like a very usual crystal form of the gar- 
net), and often much more complicated 
crystals are found. These are always, how- 
ever, members of the cubic system of crys- 


Some 


tals. Now even the best of these diamond 
crystals of nature is a dull and compara- 
tively lustreless object beside a_ well-cut 


brilliant. The history of the slow progress 
that has been made in the art of impzoving 
the appearance of the rough diamond from 
early times down to the present is exceed- 
ingly interesting. 

But a few words can be devoted to this 
subject here. While diamonds were used 
in the rough as adornments in India in 
very early times and while a few well- 
formed octahedra (known as “natfes’”) are 
still so used to-day, the natives of India 
very early learned- to smooth up the rough 
natural surfaces by rubbing one diamond 
crystal upon another. In this manner some 
improvement was made in the appearance 
of the rough stones. They became more 
symmetrical and if serious were 
present near the surface they were thus re- 
moved, but the East Indian has always had 
a strong tendency in his gem cutting to 
sacrifice symmetry and to put up with de- 
fects, in order to save weight; so the early 
to cut diamonds did not greatly 


defects 


attempts 


help the appearance of the stones. It was 
when discovered that 
mond dust applied with oil to a metal plate 
would, on rapidly revolving the plate, at- 


only someone dia- 


tack the surface of a rough diamond and 
leave a brilliant polished plane or facet 
that much made in the art 
of diamond cutting 


progress was 

lhe earlier facetted stones were ffe- 
quently very similar in general shape to 
from which 


the rough piece they were 
made. ‘Tavernier, the French gem mer- 
chant and traveler of the latter part of 


the 17th century, tells us that it was only 
when a defect must be covered up that the 
cutter applied many small facets to the 
stone, and in Tavernier’s interesting ac- 
count of his travels we find cuts made by 
his father and brother, who were map 
inakers, showing a considerable number of 
facetted diamonds, among them the blue 
stone which Tavernier sold to Louis XIV. 
and which was stolen during the French 
Revolution. This stone was very simply 
facetted for so large a stone (nearly 80 
carats). Other diamonds, which had evi- 
dently been found as octahedra, show the 
first crude approaches to the modern bril- 
liant form. On top, one of the points of 
the octahedron had evidently been rubbed 
off, making a square “table,” and the four 
had become polished facets. The 
under side of the stone still kept very much 
*he same form as when rough, a small cu- 
let having been formed by slightly rubbing 
down the corner of the crystal. One would 
have only to rub down the four edges of 
such a stone above and below the girdle to 
have what is now seen in cheaply-cut me- 
lée—an “eight cut” brilliant. It was‘a long 
time after Tavernier’s day, however, be- 
fore much progress was made in the devel- 
opment of the brilliant. The rose cut, which 
lent itself to the cutting of thin, broad 
pieces of diamonds, first had its day, and a 
well-made, rose-cut diamond having a 
hickness of about one-half the spread and 
with 24 triangular facets on it is a fairly 
brilliant stone. Its color-flashes, while scat- 
tering as compared to a well-made bril- 
liant, are nevertheless very beautiful, and 
being usually direct spectra, rather than 
reflections of spectra, they are often more 
intense in coloring than many of the flashes 
from a brilliant. In fact when the bril- 
liant form was first introduced (the old, 
square, thick “old-mine cut”), many peo- 
ple of taste are said to have preferred the 
well-made, rose-cut stones. 

As the brilliant was gradually improved, 
however, by rounding it up and thinning 
it, the brilliancy was increased very great- 
ly and when Henry Morse, of Boston, 
made a really scientific study of the effect 
of the brilliant upon the light which en- 
tered it and found out the angles which 
gave the best possible results and then re- 
ligiously cut his diamonds in accordance 


slopes 


with what he had found out, little room 
for improvement was left. A fine five- 
carat Morse cut stone which the writer 
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has seen is about as handsome dia- 
mond one will find among 
recently cut. There has 
ther refining of the lines 
he ideal brilliant is not far from the shape 
i\hat Morse gave his stones. The 
if sawing the rough, in order to save 
weight and thus cheapen the 
uct, has brought us a flatter topped ston 


with deeper back and it is very OO d. 


as any 
stones more 
some fur- 


and angles. but 


| 
peer 


necessity 


| 
‘ 


hnished prod- 


certainly no better, everything considered 
than the full-fashioned brilliant 
Morse type. 

The methods of the diamond cutter hav: 
not changed so much as has the shape of 
the finished product since Tavernier’s time. 
Advantage is still taken of the “grain” of 
the rough Stones, to rapidly cleave them in 
be improved or im- 
or the size 


shape 
perfections thus gotten rid of 
made more salable thereby. 

The rubbing together of 
no longer done by hand; instead one of 
them is set in wax in a handle to be used 
as a tool while the other is rotated at a 
moderate speed in a specially constructed, 
lathe-like machine. Thus the rough shap- 
ing of the brilliant is accomplished. The 
facets are then polished on in much the 
same fashion as in the 17th century, ex- 
cept that a special grade of rather porous 
iron takes the place of the steel lap and 
an ingenious mechanical holder or clasp 
displaces the soft solder-like alloy of ear- 
lier times. Where Tavernier saw negroes 
laboriously turning a large, wooden wheel 
belted to a small pulley on the spindle of 
the lap, we now have neat electric motors 
to drive the even faster flying laps of to- 
day. 


case the may 


two stones is 


THEORY OF THE BRILLIANT. 

The object of the slow and laborious 
process of cutting and polishing the rough 
stones is really to get as nearly as possi- 
ble a total reflection of all the light that 
falls upon the front of the stone. It 1s 
thus thrown back to dazzle the beholder. 

At the same time that the brilliant serves 
to refract and reflect the light that falls 
upon it there also takes place dispersion of 
white light into prismatic colors. 

While there is no definite form which 
will totally reflect light falling upon it 
from every direction equally well, there has 
been worked out, both from theoretical 
considerations and from experience, a 
shape that gives the maximum possible ef- 
fect for light that enters the stone from 
the front. To depart by more than a very 
few degrees from the angles of this ideal 
shape is to decrease the brilliancy of the 
stone. Within the limits of one or two 
degrees there is little variation in brilliancy, 
but frequently greater variations are made 
with the object of retaining weight or 
spread, and then the product, while per- 
haps passably brilliant, would suffer by 
comparison with a finely-made diamond. 

To obtain total reflection of light with- 
in the brilliant, the back slope must be laid 
at such an angle that no considerable 
amount of light shall strike it more steeply 
than about 24 degrees from a perpendicu- 
lar to the surface at the point where the 
light strikes. Outside of that limit all 
light will be as completely reflected as 
though the back of the stone were silvered. 
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Interested members of the Trade are 
cordially invited to visit and inspect 
our complete and modern Cutting 
Works. Cards of admission may be 
obtained at our Nassau Street Office. 


Office, 68 Nassau Street; 
Cutting Works, 136-146 
West 52d Street, New York 
Chicago, 31 N. State Street 
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Moreover, the light thus totally reflected 
must again be totally reflected, in most in- 
from the opposite back slope of 
the stone, and the path of the light must 
be such that, on emerging from the front, 
it will proceed for the most part some- 
what nearly straight out to the front. Since 
the angle at which light strikes a reflecting 
surface always equals the angle of reflec- 
tion and since the amount of bending or 
refraction suffered by the light on enter- 
ing the stone is definitely known for dia- 
mond, anyone with a little knowledge of 
geometry and trigonometry can calculate 
what angle the back slope should have 
after a definite angle has been chosen for 
the top slope. This latter must be chosen 
flatter than the back angle, for it must not 
reflect light across to the opposite side, 
but rather pass it out to the front. A cal- 
culation made by the writer gives as about 
the best angles for a diamond 35 degrees 
for the top angle (angle of the top slope 
to the plane of the girdle) and 41 degrees 
for the back angle (angle of the back 
slope to the plane of the girdle). These 
angles accord very nearly with the best 
practise. A brilliant that is cut much thick- 
er than this is likely to leak light in the 
center and thus to have the dark appear- 
ance known as a “well” in the region of 
the culet. If cut much thinner it will also 
leak light in the center, but in this case it 
will be mostly light that fails to be totally 
reflected at all, and the resulting central 
weakness is known technically as a “fish 
eye” effect. The light that is lost in the 
overthick stone has mostly been totally re- 
flected from the first facets that it struck, 
but on side it 
struck the surface too squarely (that is, 
within 24 degrees of the perpendicular) 
and was thus able to penetrate and be 
lost. Also, in the case of the overthick 
stone, light that strikes the top perpendicu- 
larly to the sloping facets may pass direct- 
ly through the stone and out through the 
almost parallel opposite back facets. This 
makes the brilliant that is overthick ap- 
pear somewhat “sleepy,” as it is called in 
the trade; that is, there will be dark areas 
in it in certain positions when viewed from 
the front, whereas the well-cut diamond 
lights up almost equally all over, even 
when viewed from different distances and 
in different positions. 


Stances, 


crossing to the opposite 


With this very brief and incomplete ac- 
count of the bearing of the shape of the 
stone upon the passage of light through 
it, we pass on to consider the actual con- 
dition of things in the trade with regard 
to “make.” 

Although such stones are, for the rea- 
sons outlined above, less brilliant than well- 
cut ones, the market abounds in “lumpy” 
(4. e., overthick) There are sev- 
eral reasons for this. In the first place, 
diamonds are sold by weight and have been 
increasing in price in recent and 
anything that will permit a dealer to quote 
a lower price per carat makes sales easier. 
If a rough diamond is made to yield a 
little greater weight of finished product by 


Yer 


cutting it 37 degrees and 43 degrees, instead 


stones. 


years 


of ao degrees and 41 degrees, a lower price 
per carat can be quoted, both on account of 
in weight and also on account of 


the gain 


th slightly lessened labor which is involved. 

The “spread” of a one-carat stone cut 
thus is not quite as great as that of a one- 
carat stone of good “make,” but a custom- 


er cannot carry this slight difference of 
size in his eye from store to store while 


a quoted price per carat can easily be car- 
ried and compared with others. Thus there 
has been considerable temptation to cutters 
and to dealers to make and to handle 
“lumpy” stones. 

Such stones are, however, not as good 
a “buy” from the customer’s standpoint as 
well-made stones at a higher per carat 
price, for it will be found in most cases 
that the well-made stone of the same 
spread, even at the higher per carat price, 
will weigh enough less so that the price for 
the piece will be less than that of the 
lumpy stone and at the same time the well- 
made stone will be more brilliant and will 
actually look larger at a little distance than 
the lumpy stone of greater weight. The 
lumpy stone is also apt to show the color 
of the mounting through it and thus may 
appear of a poorer color than it 1s. 


Dealers should, therefore, consider pretty 
carefully whether it is not better business 
in the long run to look out for the cus- 
tomers’ best interest and seek to sell him 
the well-made stone. If the customer then 
shows that he is seeking something at a 
lower per carat price, it will be time enough 
to show the lumpy stone and it will prob- 
ably be wisest, on the whole, to explain 
frankly to the customer why it can be sold 
at a less price per carat. It is probably 
better policy to enlighten the public as 


. much as possible in regard to all sides of 


gem knowledge, rather than to seek to con- 
ceal knowledge. More critical customers 
may result, but also more appreciative ones, 
and demand will in the long run be greatly 
stimulated by the spreading of knowledge 
about precious stones. People cannot de- 
mand that of which they have never heard. 


In connection with the subject of 
“lumpy” stones it may be added that “old- 
mine” stones show in an exaggerated de- 
eree the effect of using too great thickness 
for the spread. They are, therefore, lack- 
ing in brilliancy as compared with modern- 
made stones. While they do not give as 
many or as closely packed reflections as 
the newer type of brilliant, the “old-mine” 
stones, however, throw a few large and 
vivid spectra, as can be seen by holding 
one in the sunlight and receiving the re- 
flections on a white card held in front of 
the stone. The superiority of the “old- 
mine” stone in this respect is due to the 
fact that a considerable number of its spec- 
tra have never reflected, but are 
formed from white light as it emerges 
from the stone after having been reflected 
as white light, without previous refraction, 
an inner surface of the stone. The 
shape of the modern stone is such that 
many spectra are reflected before emer- 
gence and so are weakened somewhat in 
their color brilliancy. The increased num- 
ber and the closer massing of the reflec- 
tions (as can be seen by use of the sun- 
light and a card), however, more than make 
up for the loss in vividness that comes with 
the modern “make.” It may be added here 
that there are a few cases in which it is 


been 


from 
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not only justifiable, but even necessary to 
cut a diamond thick. Such is the case when 
a tint of desirable color—say, for example, 
blue—is to be kept, or enhanced, if possi- 
ble. Here the slight loss in brilliancy is 
the gain in color, 
cut rather 
thick on this account. In fact it is some- 
times possible to cut out all the color by 
making such a stone too thin. The think- 
ing reader will at once perceive that a trace 
of undesirable color may also be removed 
by thinning a brilliant, and cutters make 
use of this device in improving the color 
of the rough that they receive where the 
gain in color will compensate for the loss 


made up by 
diamonds are 


more than 
and many “fancy” 


it weight. 
(To be continued.) 








Jewelry, Clocks, Watches, Silverware 
and Kindred Lines Exported from 
New York. 


WaAsHINGTON, D. C., Aug. 18.—The fol- 
lowing were the exports of jewelry, silver- 
ware, opticai goods, clocks, watches and 
kindred lines from the Port of New York 
for the week just ended: 

Antilla: 1 case watches, $116. 

suenos Ayres: 6 cases 
plated ware, $1,984; 1 
case plated ware, $155. 

Cape Town: 27 cases clocks, $764. 

Cartagena: 2 cases clocks, $100. 

Christiania: 21 cases clocks, $750. 

Copenhagen: 2 cases goods, 
cases clocks, $2,846. 

Cristobal: 11 cases plated ware, $1,3 

Guayaquil: 1 case plated ware, $120. 

Havana: 7 cases clocks, $133. 

Havre: 2 cases thermometers, $270. 

Kingston: 7 cases clocks, $202. 

Liverpool: 86 cases clocks, $2,131; 1 case jewel- 


2e9 Soc 
ry, $225. 


] 1 fr or > “~Acae 
clocks, $537: 138 cases 


case jewelry, $1,870; 1 


optical 


London: 294 cases clocks, $3,736: 6 cases op- 
tical goods, $1,569: 1 jewelry, $220; 16 
cases optical goods, $4,831: 82 cases watches and 
parts, $15,245; 7 cases optical goods, $1,943; 705 
cases clocks, $13,247. 


case 


Manchester: 1 case clocks, $100: 31 cases 
clocks, $629. 
Melbourne: 1 case watches, $160: 127 cases 


clocks, $2,023: 7 optical 
cases plated ware, $7,219. 
Oruro: 2 cases clocks, $107. 
Para: 2 cases plated ware, $215: 
$662: 6 cases clocks, $163. 
Santiago: 43 cases clocks, $846. 
Santos: 117 5 cases plated 
ware, $490: 21 cases platedware, $1,564. 
Sydney: 898 clocks, 


cases goods, $1,979; 62 


t cases jewelry, 


cases clock S, $? 989: 


Cases 


plated ware, $4,412. 


St. John’s: 2 cases plated ware, $129. 
Valparaiso: 2 cases plated ware, $344. 
Wellington: 80 cases clocks, $649: 2 cases sil 


verware, $128. 
Yokohama: 63 cases clocks, $1,137. 








Learning that a young man was offering 
to sell watches under suspicious circum- 
stances. an officer at Rome, N. Y.., 
Claude Rayfield early last week and found 
seven watches and a gold band bracelet in 
his clothing. About that time the police 
received a complaint from Edward J. Rice, 
a jeweler at 185 N. Washington St., to the 
effect that his shop had been robbed, and 
when he saw the jewelry taken from Ray- 
field he identified some of the watches as 
those stolen from his store, but that there 
were two which he did not own. Later 
A. P. Williams, 119 N. James St., identi- 
fied the bracelet as having been stolen from 
his store and remembered that Rayfield had 


1 
. ‘ ? »} T~ 
i1¢ WaAlClics 


arrested 


called on him and had offered t 


for sale. 
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Three Big Specialties of 
the House of Lorsch 


Diamonds and 
Precious Stones 
Synthetic Stones 
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IN DIAMONDS—our Complete, Comprehensive and Carefully Chosen Stock affords 
a wide range of selection, and our facilities enable us to offer you EXCEPTIONALLY 
ADVANTAGEOUS VALUES. 

OUR SYNTHETIC STONES are second to none in quality and cutting. They are 
offered in any Color, Size, Variety and Quantity, at prices which make it 


well worth your while to 


“ See Us First ”’ 


OUR “ORIENT” grade of “REGENT PEARLS” is absolutely the last 
word in Imitation Pearls. They scientifically approximate the genuine pearl in 
Lustre, Iridescence and Delicate Tints. 

WITHOUT A SINGLE EXCEPTION they are the greatest value, at 
our moderate prices, of ANY imitation pearl on the market—to Jobber, 


Retailer and Purchaser. 


ALBERT LORSCH & CO., Inc. 


Providence, 131 Washington St. New York City, 37-39 Maiden Lane 


New York Phones, John 2161 
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Retail Jewelers Gather at San Francisco. 











Further Details of the Convention of the Pacific Coast Gold and Silversmiths’ Association, 
A Brief Telegraphic Report of Which Was Published Last Week. 














SAN Francisco, Cal., Aug. 13.—The an- 
nual convention of the Pacific Coast Gold 
Silversmiths’ Association, which was 
held at the St. Francis Hotel here Tuesday, 
Wednesday and Thursday, a brief tele- 
graphic report ot which will be published 
in THE JEWELERS’ CrRCULAR on Wednesday, 
Aug. 18, was a decided success from every 
standpoint. Officers were re-elected, busi- 
ness topics discussed, interesting addresses 
delivered, committee reports submitted and 
a banquet held, all of which went to make 
up a program of unusual interest. 

‘he morning was given over 


and 


On Tuesday 
to tie welcoming of delegates, and during 
the afternoon a business session was held, 
at which time the report of 
committee was submitted, the report of the 
secretary read and that of the treasurer 
submitted. The report of Field Secretary 
EK. C. Marlieve was also given at that ses- 
sion. It was as follows: 


the executive 


REPORT OF FIELD SECRETARY MARLIEVE, 
association for 


with the fact that 


»5ome- 


In reviewing the work of our 
the past 
it takes 
one must 


year one is impressed 
backbone 


not only start 


reforms. 
things, but stay 


to accomplish 
with 


them until results are obtained. Discussions are 

good, but they must be backed up by action. 
This association has every reason to be proud 

of its officers and executive committee. Our 


practically all the more 


members of the trade 


membership comprises 


prosperous and progressive 
in the State 


During the past 


| strenuous inactivity in 
executive committee has felt that 
it was better to conserve and strengthen our 
membership than to attempt to expand it. 
opinion throughout the country 
reflection on a 


year ot 


business your 


present 
The prevalent 
is that it is actually a ieweler's 
reputation not to be member of his State asso- 
ciation, and his tailure to become a member re- 
entirely out of harmony 
with the spirit of co-operation and 
united errort. However your presence here to-day 
testifies to you! 
sincerity of your mem 
In California every 
an optimist--an 
dreams 


veals a_ self-sufficiency 


new-born 
, 
earnestness in the cause and the 


bership. 


should be and is 
indulge in pipe 
However, I would 
optimist than a centipede 
\ssociations and team work have 


y jeweler 
extremist can 
and 1s dangerous. 
rather be a one-legged 
With a grouch. 


built up the strong institutions of the country 
and the pessimists to-day are soon relegated to 


i 


tne discard. 


Many dealers had the idea that a few resolu- 
tions on trade abuses woulc result in their cor- 
rection and that association work would consist 


complaints to manufacturers 
regarding the manner of conducting 
found, however, that the 
kept up his methods just the 
and, in fact, sold his merchandise largely to 
} 


largely of making 
and jobbers 
their business. It was 
retailing jobber 


same 


those who condemned him. It dawned upon some 
of our more progressive members that there were 
abuses in our own ranks, and every effort is 
made to correct these. I will not attempt to 


enumerate them, but as the shock absorber of 
the association I can assure you that I have been 
kept busy in correcting errors. Knowledge of 
the cost of doing business has done away with 
cutting. Unfortunately all 
association there is still 
do and learn. 
the public does not appreciate it 
nationally 
cutting 1s not appreciated. 
the work of our association consists of 
ing the 


much price jewelers 
jewelers, and 
Dealers are learning that 
when they cut 
advertised arti 
Much of 
harmoniz- 
these, 


‘aa t+ . 
as aside 1rom 


T 
I 
cles price 


members and 
character, I am not at 
liberty to dwell on, but to state that to-day the 
P. C. G. and S. A. is the most harmonious trade 
guild in the country. In all the larger cities of 
our State we are strongly organized. I have been 
sent whenever called and needed to meet 


between 
being of a confidential 


differences 


upon 


cities and have 
had the honor of appearing before many of their 


with the members in the various 
RE ere ae heir local 
endeavor to correct tneir Ca 
laws for the 


civic bodes in the 


abuses and assist in formulating 


protection of the jewelry trade. 
As association work is not done with a brass 
band accompaniment you can readily see that the 
work of the must be conveyed by 
word of mouth. 
Matters of interstate 
legislation are best handled by and 
body, and we are f 


association 


character and national 
through a 
indeed in 


national fortunate 
having such an organization so ably organized and 
oficered to appeal to for help. Many of the 
improved conditions in the trade have come about 
so gradually under the influence of the association 
movement that many hold to the belief that these 
reforms would have come about without the influ- 
association. This we know is not 
improved conditions about 
years are indicative of other 
which will 


ence of the 
true, and the 
during the past few 
more important changes 
future. 


brought 
come in the 


Through the efforts of our association the larger 
cities of our State have been freed from the per- 
nicious influences of the ‘“‘fakers’”’ and misleading 
advertisers. By co-operating with the 
committee of the Ad Club misrepresentation and 
fraudulent advertising have pretty thor- 
oughly checked in San Francisco despite the fact 
that the for ‘‘fakers’”’ 
from all parts of the 

Moral suasion is the influence to 
laws except in extreme cases, when it has been 
found necessary to bring pressure to bear. Out 
nethods have become the models for our sister 
associations in the east to copy. It is generally 
noted that the P. C. G. and S. A. goes light on 
Strong on action. 


vigilance 
been 
city has been the Mecca 

world this year. 


best enforce 


resolutions but is 

Right here I would like to impress on the mem. 
bers the value of subscribing to the trade journals 
and of taking time to read them. The bulletins 
from the national association are of inestimable 
value, the official highly prized by 
all our members. The trade journals are full of 
the accomplishments of the associations through- 
out the country, and the firm or man that does not 
back number. 
price of liberty, 
with 


assays being 


keep posted will soon become a 
Eternal vigilance is said to be the 
and it is also necessary in order to keep uj 


the times. 


There are some things we must keep constantly 
in mind—a few of them are: Avoid the retailing 
eliminate him as a source of ’ 
deal with a manufac- 
when he catches him try 


wholesaler, supply; 
remember no jobber will 
turer that sells to you; 
ing to carry water on botn shoulders he will drop 
him like a hot potato. 
saler his own medicine, 
Make a living profit on silverware or any othet 
kind of ware; if the manufacturer attempts to 
set a resale price see that the profit justifies your 
handling his goods; if not, then cut it out of 
stock. Standardize your stock and prices. Why 
should you sell which are only bought 
a lifetime at no profit? 
dealing with and all 
mighty close tab on 
customer to a retailing 
house on the plea that they will take 
him, for surely will, forevermore. 
If you have a street clock see that it keeps accu 
rate time and is not a joke. The city of Boston 
is having them removed partly for that 
Remember that the price cutter and the ‘“‘faker’”’ 
does not last; he has no sympathy coming. There 
whom 


Give the retailing whole- 


articles 
once 1T) 
out who you are 
they 


Find 
about them, as keep a 


you, Never send your 
wholesale 


care of they 


reason. 


is no excuse for him; he knows what and 
he is doing. He is not only robbing you, but the 
public also. When he gets into the hands of the 
Board of Trade, which he usually does, he should 
be shown no mercy and should be wiped out and 
not permitted to continue as a competitor on a 
settlement of 50 cents on tHe dollar. 

Why shouldn't failures be 
publicly advertise in the _ trade 


these compelled to 


journals the 


amounts and to whom they are indebted, and 
have a copy of same posted on the outside of 
their store. Then you would know who your 


real competitors were and thus be enabled to 


protect yourself. 
The Board of 


Trade would then mighty soon 
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hind a Wavy to put an end to these Ss irt mef- 
chants who glory in having made 1 good 
settlement. 

In conclusion here are a few more things that 
would work to the benefit of the trade. 

We should have a law similar to Wisconsin’s, 
whereby the jeweler has the right to dispose of 
uncalled for repairs without much _ red_ tape, 


thereby making it unnecessary to sell at auction. 


It is a well known fact that the jeweler gives 
his patrons more in service than any other met 
chant, and the question is whether he does not 
give too much for his own good and the good of 


the public. Avoid giving gratuitous valuations on 


diamonds, remembering that vou ire 


liable to put one 


aiways 
over on yourself, and finally 
systema*'ze business 
fas. Ee Ga 


livered an interesting address on 


_ ” 
ation. 


VOUT 
Dohrmann. San Francisco. de- 
6 '0-Oper- 


The Theater Partv. 


A very enjovable feature of the enter- 
tainment was a thea‘er party at the Or- 
pheum Tuesday evening. Probably never 


were so many jewelers assembled 
The 


before 
under the roof of a local playhouse. 
number of ladies almost equaled the men, 
as many of the out-of-town visitors were 
accompanied by their wives, the number 
being larger than usual on account of the 
exposition. 
Wednesday at the Exposition. 

One of the most enjoyable and best ap- 
rreciated features of the convention 
he g:ving over of one entire day to the 
glorious The 
members of the entertainment committee, 
realizing the utter futility of trying to see 
and do everything at the exposition 1n one 
lay or even a small part of it, planned their 
orogram for the day very carefully in order 


| was 
{ 


Panama-Pacific Exposition. 


that the limited time of the visitors might 
be spent in a profitable and enjoyable man- 
ner, and they succeeded admirably. 

The 
ee 
rriends 
at 10 A. M. 

her. In order to facilitate keeping the 


and 
entrance 


jewelers, wives, sweethearts 
met at the Fillmore St. 
and all entered the grounds to- 


ge 

crowd together a guide was engaged to 
direct the tour through four of the main 
exh‘bit buildings, this tour taking from 
10.30 to 12.30. It being conceded that a 


party made up largely of jewelers would 
be particularly interested in the jewelry ex- 
hibits. the first building visited was the 
Palace of Varied Industries, where most 
of these exhibits are located. The line of 
march led past the booths of the Hamilton 
Watch Co., Shreve & Co., Gorham Co., 
Waltham Watch Co., Herschede Clock Co., 
[International Silver Co. and the Baldwin 
Jewelry Co., short stops being made at each 
booth. 

From the Palace of Varied Industries 
the party crossed the Court of lowers to 
the Palace of Manufactures, and after 
spending a half-hour walking through the 
building, without stopping at any particular 
exhibits on account of the limited time, 
crossed the Florentine Court the Trans- 
portat:on Palace. A half-hour was also al- 
lotted to that building. and the euide then 
proceeded to the Mines and Metallurgy 
Palace. On emerging from this palace, at 
the entrance on the Avenue of Progress a 
special train was waiting to take the party 
to the Old Faithful Inn, near the Van Ness 
Ave. end of the “Zone,” for luncheon. 

A delightful menu was served, and the 
music, furnished by an of 80 
pieces, which is one of the very special at- 


orcnestra 
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ON EXHIBIT 


In Our Booth No. 324 


THE HELLER SAMPLE 
COLLECTION 


of Heller Synthetic Stones 
representing 


THE LARGEST STOCK IN THE WORLD. 


It contains over 2000 stones of which no two 
are alike, each stone representing a distinct variety, 
differing trom all others either in shape, size, cut 
or color. 


Every stone of these 2000 varieties is produced 
from start to finish in the Heller laboratories and 
cutting shops, under the guidance of the most ex- 
pert talent in the field of stone chemistry and mas- 
ter stone cutting. 


We extend a cordial invitation to the visiting 
jewelers to avail themselves of the free services of 
our Synthetic Gem Testing Department at the 
Booth. 


Demonstrations on request. 


If in doubt about the genuineness of a syn- 
thetic sapphire bring it to us at the Convention. 
The test will be made in your presence. 


Lileller € Son 


==> os > 


NEW YORK 
PROVIDENCE 
PARIS 
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tractions of the exposition, was greatly en- 
joyed. 

Af-er luncheon the party dispersed for 
the afternoon, each member or group of 
members to use the time as was deemed 
best. Most of the party took the little train 


back up to the French building, however, 
and many viewed that wonderful display 
together. 


At 6.15 the jewelers assembled again at 
the Old Faithful Inn for dinner, occupying 
the same place on tie balcony they had 
used at noon, where they had a splendid 
view of the large orchestra and the various 
functions in progress downstairs. This was 
an exceedingly enjovable occasion, and it 
was with reluctance that the guests left the 
festivities at 8.15 to view the illumination 
and fireworks from a boat on the bay. 
While some regretted to leave the orches- 
tra behind at the Old Faithful, they were 
soon reconciled when they beheld the beau- 
ties of the exposition in all its illuminated 
splendor from the advantageous position 
of the special boat, which made two trips 
the length of the Marina and circled the 
warships anchored just off the grounds. 


Thursday Vorning Sessi:in. 

The Thursday morning session was called 
to order by President George Lewis at 
10.30 o’clock in the Italian room of the St. 
Francis, with a full attendance. 

Godfrey Eacret, of Shreve, Treat & 
Eacret, San Francisco, was the first speak- 
er, his subject being “What Keeps Us All 
” He brought out 
many points of interest to the trade, and 
it was moved at the end of his address that 
his valuable suggestions be taken up for 
discussion in the open forum meeting in 
the afternoon. His address follows: 


in the Jewelry Business? 


ADDRESS OF GODFREY EACRET., 

When asked by your committee to say a few 
words at this meeting the foregoing subject 
seemed to me to be one that must be foremost 
in our minds a good part of the time, and par- 
ticularly when times are hard and our regular 
cares more than ordinarily numerous. 

While there are undoubtedly other contributing 
reasons for our staying in the jewelry business, it 
appears to me that we have two good and sufficient 
ones for “sticking’’ and both affect the small and 
large dealers alike. 

One of the reasons or justifications is our un- 
bounded faith in the future development and 
consequent prosperity of our State and the other 
is the Pacific Coast Gold and Silversmiths’ Asso- 
ciation. 

One might speak at unlimited length of the 
basis of our belief in our State’s coming advance 
ment—our immediate kncwledge of the many 
thousands of acres of ground that will yield profit- 
able crops if cultivated; our wonderfully attractive 
clumate that is being exploited this year by our 
two expositions to an extent that must bring re- 
sults that could not be brought in any other 
manner; the cpening of the great canal that al- 
ready is floating monster freight-carrying vessels 
to and from our coast on regular schedules; pala- 
tial passenger vessels coming by the same route 


and landing their human cargoes, among whom 
are many thousands who previously have made 
their vacation trips to Europe, little dreaming of 


the beauties of our western country and especially 
of our own California. 

Added to these natural attractions is the hearty 
greeting and whole-hearted hospitality found only 
in the country west of the Rockies, and the sum 
total of these conditions is that eastern vis- 
itors are yearly coming to turn their faces toward 


our 


the west and leave with our hotels, restaurants, 
theaters, etc., real money, of which the jeweler 
will obtain his share. 


dissenting voice 
our whole country 


It will be granted without a 
that the past year throughout 
‘has been one of general depression, and yet we 
all know that here in California we have not 





suffered as much as has every other section of 
our country, and this in spite of the fact that 
some of the fighting countries have been unable 


to purchase from us such products as dried fruits 
through the impossibility of arranging delivery of 
such merchandise Atlantic. 

We have reached but small profit from the 
purchase by the fighting countries of horses, au- 
tomobiles, artillery, ammunition, etc., and yet we 
are in a better condition than our 
country that have filled the orders for quantities 
of this merchandise totaling millions of dollars. 

Such prosperity as we have had has not been 
the result of a boom or booms of any description, 
and this should be a cause for much rejoicing on 
Our part. 

Our banks are loaded with reserve money that 
only awaits a complete return of a somewhat 
latent confidence to insure these reserves being 
used to our mutual gain. This is enough in sup- 
port of our faith in our State’s future. 

Now to take up our association, and in a gen- 
eral way its worth to you and I, let me ask each 
and everyone of you this question: If we had no 
association for the past three years, and you had 
continued doing business for this period on the 
Same margin of profit you were charging before 
the formation of our association, would you have 
made any money or would you have gone behind? 

Assuming that the gathering of profit is your 
primary object in business, you must be interested 
in increasing your dividends. 

This can be done in several ways, i. e., in- 
creasing your percentage of profit without decreas- 
ing your business, decreasing your expense with- 
out diminishing the efficiency of your organization. 
for both of these very important factors our 
association management strives unceasingly. 

In addition to the association assistance we indi. 
vidually must help ourselves. You will ask, What 
can I do? In answer I call to your attention 
some of the headings that go to make up your 
total of overhead. 


across the 


those parts of 


Rent.—This we must regard as a fixed charge, 
payable on the first day of each month and not 
subject to reduction; but we can remember, if 
about to change location, that it is an important 
factor in our overhead, and when signing a new 
lease or a renewal to drive as hard a bargain as 
possible. 

‘Salaries of Employes.—Here is the most im- 
portant item in our overhead, and we must remem- 
ber when times are good and the tendency to 
increase salaries liberally is strong that it is very 


difficult when times become hard to have an 
employe accept a reduction in salary and still to 
retain his full efficiency. 


The reason for this is simple. We increase a 
man’s salary and in nine cases out of 10 he will 
move to a better neighborhood, pay a little more 


rent, become surrounded by a circle of new and 


more expensive friends. What originally he ac- 
cepted as luxuries will gradually appear to be 
necessities, and so when the need for reducing 


his compensation appears he finds it difficult to 
adjust himself to that condition; so we must re- 
member it is wise to raise wages not stingily but 
conservatively, with a thought for the future. I 


once read an article touching the treatment of 
employes, the gist of which was something like 
this (and I think it well worth repeating and 


remembering): “If you wish to receive from your 
employes their best services don’t think you can 
scold, nag, hound or find fault with them, for 
while occasionally you find a conscientious person 


who does his best under all circumstances, there 
are a thousand who return what they receive and 
pay back kindness with increased effort, ingrati- 
tude with contempt and scornful scolding with 
hate.”’ 

Engraving.—Here we have an expense that 
we do not, in my estimation, view with enough 
consideration. We are all to a great degree crea 


tures of habit, and what more natural than that 
a customer, having had, we will say, an extensive 
cut away background monogram on a $30 match 
safe, should ask for something similar on his next 
purchase, which may be oaly a $3 silver knife. 
We. jewelers make a half-hearted pro'est 
acains? this, but finally acquiesce, becau-e we are 
afraid that Bill Jones down the street might do 
the requested engraving and we lose the customer. 
Again, sales force is inclined to extravagance 
on the grounds sometimes that it is “‘good adver- 


I oor 


our 


tising’’: or the salesman gives the customer a fine 
and unnecessary job of engraving in the hope 
that it will make said customer prefer to have 
this particular salesman serve him on future 


occasions. 
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careful attention to this item 
of profit burning and keep in mind that engraving 
expenses going on for 52 weeks and working over- 


let us give more 


time in December is much like the drop of water 
falling on the rock, for we know that the r ck 
has never been hard enough to withstand the 


trickle. 


(soods for 


gentle but ying 


never 
Casing or Bagging 


Delivery.— 


Here is an item in which we can all make a 
saving. How many of us have taken the trouble 
to have our men understand the actual cost of 
Various cases, boxes, etc., in order that whenever 
a salesman starts to place a $5 purchase in a 
20-cent case he actually knows his act is going to 
eat up approximately 10 per cent. of the profit 
on that particular sale. A little instruction on 


these lines should be productive of decreased case 


and box expense. 

Light.—Here also instruction to salesmen re- 
garding the necessity of using artificial light only 
when essential will surely reduce overhead. 

Telephone Expense.—I know personally of 
One institution which increased its telephone con- 
tract to cover apparently increasing use of the 
telephone, and there appeared on the ’phone bill 
each month an excess charge for 400 to 500 calls 


at 1% cents per call. This corporation finally 
handed to each employe a card, double ruled and 
headed on side ‘“‘Business Calls’® and on the 
other ‘Personal Calls,’”” requiring each employe 
to make a note of all calls whether for business 
Or personal yse, with the result that the charge 
for excess switching entirely disappeared, and 
this means a saving of nearly 20 per cent. on 
previous telephone expense. 

Delivery.—The matter of prepaying or 
ing cost of out-of-town delivery is also one of 
considerable moment and I think can well be a 
subject for careful consideration and regulation, 
as it is rapidly drifting toward a top-heavy bur- 
den that the jeweler is trying to shoulder unnec- 
essarily and unwisely. 

Now, gentlemen, should it appear wise to tackle 
any of these subjects in open meeting for dis- 
cussion I suggest that propositions regarding their 
handling be made in definite form, for I know 
from personal experience that our executive board 
welcomes carefully proposed suggestions and gives 
time, energy and good judgment to their consid- 
eration to an extent that we would all do well to 
fully appreciate and thank them for earnestly. 


one 


charg- 


Hoping that these few remarks may tend to- 
ward strengthening the bond of good business and 
harmony well started by our association, I thank 


you for patience and consideration. 


George A. Brock, of Brock & Co., Los 


matter of cos‘s and 


your 


Angeles, took up the 
systems of doing business in an able and 
comprehensive manner, calling attention to 
the RM rule merchandise) re- 
cently adopted by the Retail Dry Goods 
Merchants’ Associa‘ion of San Francisco, 
which requires that merchandise returned 
or exchanged for credit shall not be out 
of the store over a certain number of days. 
He thought some such rule might be 
adopted to excellent advantage by jewelers. 
At the close of his talk he answered various 
questions regarding his system of stock- 
keeping and, upon request, agreed to submit 
his system to the executive committee for 
the benefit of other members of the asso- 
ciation. Several others, including Messrs. 
Nordlinger and Montgomery, of Los An- 
geles, offered to submit their systems also. 
Mr. Brock’s address appears in full on page 
16% of this 

Many problems of the repair department 
were taken up by A. L. Ott, manufacturing 
jeweler of San Francisco, who has given 
the members of the valuable 
information and pointers along these lines 
on various occasions. 

James Montgomery, of Los Angeles, was 
on the program for a paper, but he was not 
present, so National President T. L. Combs 
was called upon to make a few remarks. 
He commented particularly on the franx- 
ness of the members in discussing their 


(returned 


issue. 


association 
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tajTauscA Pearl Strings 


TRADE MARK 8E6 US OAT GSB 


With An International Reputation 


Indestructible Qualities 


HAT customer who is used to wearing or wishes to wear nature’s most lovely 
gem, but wants to avoid the risk and responsibility which is ever present 


when real pearls are worn; 


\Vho desires a perfect and durable reproduction, seeking with a critical eve for the 


varying tints, the decp lustre and satiny sheen of true Orientals; 

Who is willing to pay $12.00 to $50.00 for a pearl string that satisfies her cultivated 
sense of beauty; 

The La Tausca line contains a quality for this woman and you will profit by show- 


ing it to her. 


La Tausca Indestructible Pearl Strings 


Perles Indorient retail to consumer for 

Perles de Lelia retail to consumer 32.00 
Perles de Rayon retail to consumer 20.00 
Perles de Indies retai! to consumer 15.00 
Perles de Ceylon retail to consumer 12.00 


\Mlore and more jewelers are recognizing that their display of pearl strings 1s incom- 

plete without a few strings of higher priced La Tausca Indestructible qualities to 

satisfy the demands of elite patronage. 

There is no test that La Tausca Indestructible pearls will not stand. 

They have stood the most trying test of all—that of being worn by 

thousands of women in all countries at all times. With this as a proven 

fact you may feel secure in selling these—the pearl strings with an inter- 

national reputation. 

The above qualities are carried by us constantly in stock and any number of strings 
any qualiies will positively be shipped the same day your order is received by 


, telegraph or t:lephone. 


THE LOW-TAUSSIG-KARPELES Co. 


PROVIDENCE PARIS NEW YORK 


Address all communications to Providence 
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systems, costs, methods, etc., with such gen- 
erosity for mutual benefit. He also took 
advantage of the opportunity to say a few 
words on the Roberts memorial fund. 

Following Mr. Combs, A. H. Elliott, at- 
torney for the association, gave a stirring 
talk on legislative matters of particular in- 
terest to the trade in the few minutes re- 
maining before lunch time. 

Thursday Afternoon Session. 

President Lewis called the Thursday 
afternoon session to order at 2 o’clock. The 
first speaker was Col. John L. Shepherd, of 
New York, who is probably the most wide- 
ly known and familiar figure at jewelers’ 
conventions, as he makes a practise of at- 
tending not only the national sessions but 
also practically all the State coventions 
throughout the entire country. He spoke 
at considerable length on the Stevens bill, 
and also the Owen-Goecke bill, pending 
in Congress. He urged the California 
jewelers to work for their passage by get- 
ting in touch with their Congressional rep- 
resentatives. He pointed out how, in his 
opinion, a fixed selling price would in no 
wise be in restraint of trade, but, on the 
other hand, would make toward higher 
standards in merchandise and protect the 
public indirectly by protecting the manu- 
facturer, who is expending large sums of 
money in turning out and advertising a 
product based on the good quality of the 
merchandise which he offers as indicated 
by his trade-mark. Colonel Shepherd spoke 
of the progress being made by the jewelers’ 
organizations all over the country, and 
called particular attention to the Massachu- 
se‘ts association. He urged that the Cali- 
fornia association send a representative to 
New York for the national convention, as 
he believed mutual benefits would accrue. 

A. H. Elliott spoke on the Federal Trade 
Commission, but before taking up his sub- 
ject, at the request of R. L. Radke, he de- 
voted some little time to answering the 
questions suggested for discussion in the 
April issue of the A. N. R. J. A. Bulletin. 
In answer to Colonel Shepherd’s foregoing 
remarks Mr. Elliott spoke a few words on 
behalf of the legislators of the country, on 
the ground that the function of Federal 
law as it now stands is to express public 
opinion. In speaking of unfair methods of 
competition he brought out many interest- 
ing points, and wound up by indorsing the 
Stevens bill, considering it economical as 
well as ethical that manufacturers should 
have the right to fix the selling price of 
their products. 

In the open forum meeting following 
various problems were discussed by mem- 
bers. including free engraving, a suggestion 
for the organization of a “clearing house” 
of jewelers’ goods for the protection of 
the trade. methods for the elimination of 
false advertising, etc. 

When the afternoon was seen to be rapid- 
ly slipping away, without various matters 
scieduled to come before the association 
at this time having had a chance for dis- 
cussion, motion was made by G. A. Brock, 
of Los Angeles, that another meeting be 
held Friday forenoon in order that all busi- 
ress might be finished up in a satisfactory 
manner. The motion was put to a vote and 
and the open forum meeting was 


carried 


closed, and non-members were reques‘ed to 
withdraw during the election of officers. 
The election of officers did not take long, 
however, it being voted unanimously that 
the same ofhcers be re-elected who have 
served since the formation of the organi- 
zation, five years ago. As previously noted 
in the telegram which was sent to THE 
JEWELERS’ CircULAR for the issue of Aug. 


lk, they are as follows: George Lewis, 
Shreve & Co., San Francisco, presi- 
dent; R. L. Radke, Radke & Co., San 


Francisco, vice-president; H. Morton, 
Oakland, vice-president; Louis S. Nordlin- 
ger, S. Nordlinger & Sons, Los Angeles, 
vice-president; M. A. Hirschman, Hirsch- 
man & Co., San Francisco, secretary; J. A. 
Sorensen, Sorensen Co., San Francisco, 
treasurer. George A. Brock, of Brock & 
Co., Los Angeles, was elected a delegate 
to the national convention. 

Los Angeles was chosen as the meeting 
place for the 1916 convention, the date to 
be determined later. 


The Banquet. 


In the Colonial Ballroom of the St. Fran- 
cis Hotel the association enjoyed its fifth 
annual banquet on Thursday evening, Aug. 
12. Covers were laid for about 75, the at- 
tendance being limited to members of the 
trade and a few invited guests. The dining 
hall, which is a work of art in itself, was 
handsomely decorated, the menu was up 
to all expectations, the music was of a high 
order, and all in all the banquet proved 
one of the most enjoyable affairs of the 
kind ever parttcipated in by the California 
jewelers. 

R. L. Radke, of Radke & Co., San Fran- 
cisco, acted as toastmaster, and he took the 
part in an inimitable way, rounding out the 
program with appropriate bits of wit and 
oratory. 

Among the speakers were Hon. Julius 
Kahn, Congressman; T. L. Combs, presi- 
dent of the A. N. R. J. A.; A. H. Elliott, 
attorney for the Pacific Coast Gold and 
Silversmiths’ Association, and Col. John L. 
Shepherd. 

All of the talks were both entertaining 
and instructive. No definite subjects were 
assigned to the various speakers and their 
freedom made them all the more interest- 
ing. Hon. Julius Kahn spoke on the Ste- 
vens bill, now before Congress, and his an- 
alysis of its status was of great interest to 
the jewelers. Mr. Combs mingled some of 
the lighter vein with his serious talk on 
welfare work, and the other speakers, in 
keeping with the occasion, had an appro- 
priate story at hand to relieve the situation 
when the discussions on weighty matters 
had had sufficient time to sink in. 

The evening’s entertainment did not al- 
low time to drag and the hands of the clock 
pointed to midnight before the merry party 
thought of breaking up. 

The menu was as follows: 

Toke 

Clear Green 

Celery. Olives. 

Fillet of Black Bass Cafe de 

Saddle of Lamb Colbert. 

Panaches. Potatoes Chateau. 
Champagne Punch. 

Breast of Imperial Squab. 

Salad de Saison. 

Fancy Ice Cream. Assorted Cakes. 

Coftee. 


Points. 

Turtl@ Xeres. 
Almonds. 
Paris. 


Haricots 
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Red Seal. 
White Seal. 
Champagne. 


St. Francis 

St. Francis 

Golden State 
Friday Morning Session. 

The final session of the convention was 
called to order in the Rose Room of the 
St. Francis Hotel at 9.30 Friday morning 
by President Lewis, and the attendance was 
nearly as large as the previous sessions, de- 
spite the late hour at which the banquet 
broke up the night before. The entire ses- 
sion was given Over to open discussions. 
Matters taken up earlier in the convention 
were given further considera‘ion, and other 
matters not previously introduced came up 
as well. 

There seemed to be no end to the things 
that could be brought before the associa- 
tion profitably, and it was not until 12.30 
that adjournment was suggested. Then con- 
siderable reluctance to disband was shown. 
R. L. Radke finally made the motion, how- 
ever, causing the convention to adjourn. 

The members who died during the past 
year were George Shreve, of Shreve, Treat 
& Eacret, San Francisco; Charles Noack, 
Sacramento; Charles Haas, Stockton, and 
Emil Steinman, Sacramento. 

The Roster. 
Among those attending the convention 


were: 

Wm. Ryder, San Jose; M. Friedberger, Stock- 
ton; Fred J. Goble, San Francisco: Carl G. W. 
Noack, Sacramento; L. S. Nordlinger, Los 
Angeles; O. A. Poulsen, Richmond: Albert L. 
Stone, Portland, Ore.; J. Abramson, Los An- 
geles; Charles Isaac, San Francisco: George E. 
Smith, San Francisco; H. P. Proctor, San 
Rafael; Frank Daley, San Francisco; J. A. Soren- 
sen, San Francisco; H. J. Mosgrave, San Fran- 
cisco; George Lewis, San Francisco: C. A. Parma- 


lee, Los Angeles; G. A. Brock, Los Angeles; J. 
Jessop, San Diego; T. L. Combs, Omaha, Nebr.; 
C. R. Combs, Omaha, Nebr.; M. A. Hirschman, 


San Francisco; A. T. Edwards, Oakland: A. Hoff- 
man, San Francisco; D. Lando, San Francisco; 
M. A. Handle, Berkeley; A. A. Handle, Berke- 
ley; R. L. Radke, San Francisco; F. J. Schepp- 
ler, San Francisco; W. Scheppler, San Francisco; 
E. H. Lindeman, San Francisco; Pius G. Fell, 
San Francisco; J. Johanson, San Francisco; H. 
Morton, Oakland: E. C. Marliave, San Fran- 
cisco; H. L. Stelling, San Francisco; N. P. Raun, 
San Francisco; Edw. T. Houghton, San Fran- 
cisco; Herbert H. Jackson, Oakland; Roy A. Lee, 
San Francisco; John Werner, San _ Francisco: 
Albert H. Elliott, San Francisco; A. L. Ott, San 
Francisco; Philip Werner, San Francisco; Chas. 
Werner, San Francisco; J. Herbert Hall, Pasa- 
dena; J. W. Wollett, Watsonville: Warren Flo- 
berg, Sacramento; J. R. Jenkel; Col. John L. 
Shepherd, New York; M. P. Meyer, San Fran- 
George E. Bangle, Vallejo; J. G. Heer- 
Suisun; C. A. Metius, San Francisco: Jf. 


C.SCO; 


mance, 


G. Donovan, Los Angleles; F. W. Keuchler, 
Stockton; George Montgomery, Los Angeles: J. 
Kocher, San Jose; W. C. Lean, San Jose; E. L. 


tothwell, San Jose; W. P. Treat, San Francisco: 
Godfrey Eacret, San Francisco; Messrs. Voss and 
Rich, Oakland: Maurice Van Vleet, San Fran- 
cisco; C. J. Auger, San Francisco. 





One concern that is unusually busy is the 


Farrington Mfg. Co., manufacturer of 
jewelry boxes, Vale St., Boston, Mass. It 
reports that it has added 75 hands to its 


force in the last two weeks, and is working 
part of its factory until 9.30 Pp. M. in order 


to keep up with the orders which are 
swarming in. This is due to conditions 
abroad and the fact that the Farrington 


line seems to be proving most popular to 
hll the place formerly taken by the imported 
The company says it is at present 
orders, but 1s 


boxes. 
about 26 days behind its 
adding to its force and increasing its fa- 
cilities, which were doubled this year. 
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First Principles in the Wearing of Jewelry. 
The Opening of an Educational Campaign That Will Help the Public and Benefit the Jeweler. 








By Isabelle M. Archer. 

















EDITOR’S NOTE.—The following is the fourth of a series of articles prepared especially for THE JEWELERS’ CIRCULAR on lines that will have 


@ public as well as a trade interest. 


it is the intention to have these articles in such form that they will be copied by the daily press and maga- 


zines of the country and thereby stimulate the public interest in jewelry. The first articles by Miss Archer will relate purely to the principles of wear- 
ing jewelry and the educational campaign being conducted by the jewelers and the magazines to show the women of the country what is and what 


is not appropriate for various forms of dress, and to emphasize the necessity of every jewelry wearer having jewelry for special purposes. 


Each arti- 


cle will carry enough news and general interest to make it desirable for any form of publication, and our readers are requested to make an attempt 
to have their local papers republish the articles either with or without credit, full permission to do so being hereby extended to those who wish to use 


them. 
fashion photographer of New York. 


PART 4, 

Suitable Jewelry for Every Costume; 
Harmonizing in Line, Composition 
and Coloring. 
|* the first article of this series the sub- 

ject of having the jewelry in keeping 
with the costume was touched upon as the 
third phase in the wearing of appropriate 
jewelry: and at this season, just as the 
first Fall importat:ons are arriving, it is a 
most timely subject. 
In treating the 


matter in detail it is 


and it naturally follows that the jewelry 
she wears will coincide with and comple- 
ment these. After it is decided, then, that 
the gown is appropriate and becoming, and 
that only the most becoming jewelry is to 
be worn, the next step in choosing the 
jewelry 1s to find out exactly what is best 
suited to the gown. 

As far as the jewelry is concerned there 
are three chief factors to consider in plan- 
ning a harmonious costume, and these are 
its construction, including form, size and 























Fic. 1, 
A set of silver mounted lapis-lazuli is worn with this morning shopping costume of navy blue serge 
and silk. [he hat is in gray velvet, matching the silver fox furs. 
wessarv to fully appreciate the cl - -kmanship: tl ata : ihe. te Be 
necessary tul VY appreciate tne ciose re- VOrkmMmanship; tne material of which it is 
lation that exists between jewelry and made and the gems with which it is set; 


dress. Jewelry, in the well-dressed 
womans estimation, 1s gaining an import- 
ance as an essential part of her daily cos- 
tume. She determines upon her gowns for 
the various hours, occupations and occa- 
sions, and chooses for wear which 
are most becoming to her particular style; 


those 


and to determine these there are many facts 
regarding the gown to be considered. 

The material of which the gown is made 
is the first consideration; for the jewelry 
must be chosen in regard to whether the 
goods are heavy or light in weight; coarse 
or fine, sheer or thick, plain or patterned, 


more 


The photographs used with these articles were especially posed for THE JEWELERS’ CIRCULAR by the author and Joel Feder, the well-known 


whether loosely or closely woven material. 

Heavy material will make a better back- 
ground for certain kinds of jewels than it 
will for others. The lapis jewelry in the 
frst illustration is particularly suited to 
the serge and furs of this walking costume. 
Broadcloth, for instance, will make the 
best ground for fine designs because it is 
smooth, and, because it has a very decided 
gloss and cut gems will look well on it. 
Rough finished worsteds need jewelry bold 
in design and set with large opaque stones. 
Velvets and plushes, goods with a pile, will 
show flatter jeweiry to better advantage 
than will the smooth sheen of = satins or 
silks, which need for contrast jewels in 
raised designs and mounted with high set 
stones. 

Flimsy, light-weight materials, thin silks, 
chiffons and fine cottons are overloaded 
when heavy jewelry is used with them. 
They will show up the daintier patterns and 
delicate mountings set with small, 
cut gems; but flexible settings will move 
more smoothly and not catch in the weave 
if firm fabrics are chosen in preference to 


loosely woven ones. 
Plain materials in solid colors are, of 
course, best for wear with any elaborate 


jewelry, and on the other hand, care must 
necessarily be taken in the choice of jewel- 
ry which is to be worn with figured ma- 
terial. An all-over pattern will easily spoil 
the outline cf a pendant and the colors of 
genis and enamels are lost in their folds. 
30ld, striking designs can only be with- 
stood by severely piain and simple jewelry; 
anything else will mean a confusion in line 
and color. 

Then, again, fine, small patterns make 
excellent backgrounds for enameled jewel- 
ry and for the opaque stones; but, it must 
be remembered, stripes have a tendency 
to elongate pendants, necklaces and brooch 
designs, as well as to exaggerate the wear- 
ers height. Fancy laces and nets enhance 
the beauty of jewels to a great extent; 
and all sheer fabrics, such as _ chiffons, 
Georgette crepe and malines, provide per- 
fect backgrounds over which to wear fine 
jewels. This is well shown in Figs. 2, 3, 
4 and 5, illustrated herewith. 

The color of the gown is the next con- 
sideration, and here is a chance for the ar- 
tistic handling of jewelry that is ofter 
thoughtlessly overlooked or entirely neg- 
lected. There is certainly no excuse other 
than laziness for the wearing of badly 
matched colors in dress and jewelry. If 
contrast is desired, then by all means have 
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contrast, but do not make the mistake of 
letting a poor match parade as an artistic 
contrast. there is harmony and delight 
to the eye in true color contrast, but it is a 
difficult subject to master and little under- 
stood. ‘The famous French contrast in 
pinks and blues is shown in the last illus- 
tration in the aquamarine and pink taffe- 
tas. 

Greens and violets and _ reds, 
browns and greens, greys and yellows can 
be blended if the right tones are chosen in 
each color, but if the wrong tints are used 
together there can be nothing but discord. 
Two tones of the same color—two blues, 
or even two browns—may prove a hideous 


blues, 


clash when worn together, and this is a ‘ 


very common occurrence, for the mistake 
is not always recognized and so is often 
allowed to pass unnoticed. 

Silver mounted iapis is used with blue 
serge and gray furs in the first illustra- 
tion, but the shades are right.. Rubies are 
a great source of vexation when it is de- 
sired to use a red gem with red in the cos- 
tume; there are so few materials dyed to 
blend with ruby color and still fewer tones 
with which rubies will blend. Coral, car- 
nelian, sard and jasper among the opaque 
stones, and garnets and pale red tourma- 
lines and spinels complete the short list 
of gems in tones of red. 

Blue is easier matched; there is a greater 
variety in blue tints in gems and a wider 
range in the various tones in each of the 
blue stones; sapphires, beryls, tourmalines, 
aquamarines. lapis and turquoise can all 
be found in a variety of color depths from 
the palest to the densest blue and in a 
variety of blue shades easily matched by 
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fabrics and trimmings or readily blended. 


The yellows are numerous, too, ranging 


15 


in tones from the palest canary diamond 
and lemon tourmaline to the duller shades 





* ies § bd 
Pig o 
% 
ee aren 
o “ae as ARR 
in : : . eS 
i. BERT 
” ean ox eo 
ms ae oS os 
Se at ; y Se a han 
Ne RRO RI RS eg REE 
* or . » . 

5 . Kis x : x % 
Wig 2 ali tas? a ak 8 
Pie te ie ae ee ale, Mee 5s gt iS Soe eae 

¢ eS ee Pr Pe ied 

Z Se ae isa f Pa so 
Re ge st Be me 


; ¥. = a» Wo” Sead . “te at » mt 
Bae. OU ime. ee 
ie ee we OS an GC" Saale eae 

ona + be 2 oa 


OO te ce hace 74 
ROE. Ea a ee, 
cS * 








Fic. 
! The jewelry in small diamonds and onyx, platinum mounted, is 
perfectly fitted for use with this costume for morning or informal] afternoon occasions. 


The latest model in black and white, 
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Fic, 3. 

Handsome sapphire and diamond jewels are worn with 
embroidered and beaded in shades of blue. 


this afternoon reception gown in black net 
















+) 


of deep golden topaz and orange zircon. 

Of the secondary colors, violets are rare 
and numerous; while browns and 
greys are many and easily matched. 


greens 


Color in jewelry is also reflected in the 
mountings, which may contrast or blend 
with the colors of the gems and gown ma- 
terials as desired. The universal platinum, 
gold in various colorings, silver, natural or 
tinted, and copper and bronze are used ac- 
cording to the required amount of color 
needed to gain the right relation between 
jewelry and gown. 

Contrast in color of gem and fabric are 
not easily described because only definite 
tints in each color will give the desired ef- 
but there are certain blends that are 
well worth trying, in an endeavor to gain 
that elusive harmony ot con:rast. 


reci : 


One of these is pink quartz and a dull 
that is found in crepe de chine; an- 
other reflects the peacock tints in lapis and 
apple green albatross. As only some fab- 
rics can be dyed to take some colors these 
must be chosen as examples are mentioned. 
There is a violet broadcloth that will “go” 
with emeralds, but also a violet velvet that 
will and there are reds, blues and 
greens in silk that cannot be obtained in 
wool or cotton, and vice versa. 


2, 
=" 
ao 

ral 


not, 


There is a new red flannel sport coat out 
that makes a stunning costume with cream 
flannel skirt and flat coral beads; another 
coat in dark red corduroy that can be 
matched with nothing but rubies; then 
again, amethysts harmonize wonderfully 
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with this, whereas they are a complete 
failure with the bright red flannel. 

This study in color schemes is long and 
absorbing, but without the gems and fab- 
rics before one it is hard to realize its 
possibilities; the differences in shades and 
tints, tones and depths of color is so be- 
wilderingly endless. 

Line and contour is the next factor for 
consideration after material and color have 
been decided upon; and herein lie other 
difficulties. The only general rule that can 
be given is this: that the lines of the jewel- 
ry, whether they consist of tiara, necklace 
and corsage or only a simple sautoir and 
brooch, must coincide with and supple- 
ment the lines of the gown and draperies 
with which it is to be worn; and never 


Paris we still look for the forecast in 
dresses and hats, at least; and their influ- 
ence is still felt through the country, 
though, to be sure, without that feeling of 
finality and whole-hearted adoration for- 
eign fashions used to receive. We are, in 
actuality, beginning to realize that there is 
a big reason for creating modes at home in 
the form of many expert designers and a 
numerous coterie ot war-fleeing workers in 
all the clothing trades, from the jewelers 
to the milliners and lacemakers. 

But the approval stamp of Paris has been 
put on certain styles and fabrics, and al- 
though New York had already accepted 
these same modes as most befitting her 
own needs, still we all look gratefully to 
the littlhe word from France to assure us 











Fic. 4. 


ine platinum jewels with closely set diamonds were chosen for 
hey are appropriate, becoming and most suitable. 


avender velvet and silver embroidered tulle. 


must they contradict the lines and contour, 
or they will be in bad taste and a detri- 
Never, for instance, 
put a long, narrow hanging neck-chain on 
a irock with a dutch neck and round bertha, 
nor a short string of pearls or beads with 


ment to the costume. 


a sharp pointed “V” neck opening. Notice 
the jewels in the fourth illustration. They 
are in perfect harmony with the lines of the 
adress. 

When iong flowing lines are desired let 
the jewelry reflect this attribute in the 
gown, and if breadth is wanted add to it 
by shortening the lines in the jewelry. 

This matter of having the jewelry aug- 
ment the effect and bring out and empha- 
size the idea in the gown its especially time- 
ly on account of the news which has just 
arrived from abroad regarding the latest 
fashions. We have, over here, a growing 
supply of home originated styles, but to 


wear 


that we are on the right track. We are 
really trying out our wings, for we are 
very nearly ready to leave our old-time au- 
tocratic mistress. 

The latest styles are going to influence 
jewelry wearing in several distinct ways. 
Sleeves, ior example, are to be fuller and 
more copious at the elbows and wrists, but 
short; that is to say, only three-quarter 
length, reaching to the wrist on the under 
side and opening in a flare above. Those 
in the second and third illustrations show 
this tendency. This sleeve will be used on 
coats and wraps, afternoon gowns and eve- 
ning gowns will be worn with these long, 
loose sleeves edged with fur or flouncings 
of net. This gives a chance to display a 
prettily rounded wrist and forearm and 
the small, close-fitting bracelet will conse- 
quently come into vogue again. But the 


long sleeves, covering the upper arm as 


with this evening gown of 
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they do, will preclude the use of the large 
bangles and armlets that were welcomed 
last Winter as beautifiers of the uncovered 
arm. 

All parts of the gown will reflect this 
fashion for more voluminous folds and 
shirrings, wide skirts and capes, full, loose- 
ly fitting blouses and draperies on hips and 
shoulders are to be used. This will mean 
that jewelry to be effective, or, in some 
cases, 1n order to be seen at all, will have 
to be large and rather more or less elab- 
orate. Small pins and brooches and deli- 
cate pendant designs will be lost among 
the quiltings and pleatings of maline and 
chiffon at the neck and consequently un- 
suitable and the fact that the necks of both 
afternoon and evening gowns promise to be 
high and well trimmed with flounces and 
ruches makes the round necklace useless as 
an ornament and keeps the pendant and 
sautoir form still in the lead among such 
jewels. Tulle is used in both of the after- 
noon gowns pictured. 

Hats play their part in influencing jewel- 
ry wearing, as the coiffure must be ar- 
ranged according to their dictates for out- 
door wear. Large. flat hats with, later a 
flavoring of picture types with flaring 
brims, will be noticed and these naturally 
do away with the need for the hair orna- 
ments which the smaller, tight fitted toques 
and turbans demanded. Conforming with 
the lines of these brimmed hats the hair 
will be worn in a low psyche knot at the 
nape of the neck and the only ornaments 
appropriate for wear with such a coiffure 
are jeweled pins. 

For the house and for wear in the day- 
time, without a hat, low bands and fillets 
will be used across the brow, and for the 
evening there will be added to this aigrettes 
and paradise plumage worn high at the 
back of the head. This placing of the height 
at the back is an important note in the 
modish silhouette which conforms artis- 
tically with the long, graceful lines of the 
shoulder draperies seen on the newest re- 
ceptive and dinner gowns. It is just such 
apparently small items as this that make 
all the difference between the success or 
failure of a costume and it is a pointed 
instance of the close relation of jewel and 
gown. 

One of three handsomely draped gowns 
is black silk lace over an underdress of 
green chiffon. The lace hangs in a long 
point down the right side at the _ back, 
reaching trom the shoulders to the knees. 
On each shoulder the draperies are ar- 
ranged in uneven folds held in place by 
platinum slides set with diamonds and 
emeralds and to counterbalance the one 
long point of the lace which slants across 
the figure and reaches its greatest length 
on the right side, is a black aigrette 
mounted in a diamond and emerald cup 
holder, and worn on the ieft Side at the 
back of the head. This is a splendid ex- 
ample in the carrying of one idea through- 
ou: gown and jewelry and it makes a su- 
perb costume. 

The new Fall materials lend themselves 
readily in most cases to matching and con- 
trasting with the gem colors. There are 
lovely new velours, velvets and plushes that 
will be widely used in all the dark shades 
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for day use as well as the pale shades tor 
evening, and their soft pastel colors make 
excellent grounds for fine platinum jewelry. 

Among the silks, faille, taffetas, peau de 
soie and crepe de chine are oftenest seen 
in the new models. For evening wear there 
are exquisitely soft and clinging chiffon 
crepes, satins and velvets in cerise, emerald, 
canary, seabiue, nile, ceil, old rose and 
violet, the la:est evening shades except the 
ever-prdominating grays, black and white. 

For street wear there are suits of broad- 
cloth and rough, wide-vale serges, cordu- 
roys and velvets, plushes ana velours, and 
the new coats whicn form a large and im- 
portant part of the Fall exhibit, are made 
in everything from chitfon tor evening 
wear to ihe heaviest storm cloth for the 
motor tour. 

Trimmings are numerous, running from 
fancy buttons and braidings to very elab- 
orate embroideries, laces and bead and se- 
quin work, but the newest notes are struck 
by just two gown trimmings and these will 
be seen on everything from boudoir caps to 
opera cloaks; they are the new metal laces 
and fur of all kinds. The metal laces come 
in various tints of silver and gold, ranging 
from oyster white to steel gray and from 
canary to bronze. They are used as inser- 
tions and edgings, deep flouncings, ruches, 
and all-over patternings combined with 
flounces of the deepest width are used to 
make overdresses and complete gowns. 

The use of fur is also universal and any- 
thing from a great coat to a slipper orna- Fic. 6. 
ment will be made of it. Deep, rolling The delicate blues and greens of this young gi*l’s party frock are reflected in the aquamarine 
collars and wide, flaring cuffs, padded hems jewels, which are so effectively simple and suitable to the costume. 





on wraps and dresses, bodies and boleros 
on chiffon gowns and hats and toques will 
be made of fur. Short-haired, long-haired, 
dark, light, black or white it will all have 
its use in the Fall and Winter fashions, 
and its interest for the jeweler will be in 
its color note, for jewelry if it does not 
match the basic gown fabric must at least 
refiect the gown trimmings to make a per- 
fect costume. 











In choosing jewelry to be in keeping with 
the gown this niatter is an essential factor, 
it is only a question of matching or con- 
trast and there are four ways in which this 
may be accomplished. The first question to be 
decided is whether the dress is to match the 
jewelry or the jewels to match the dress, 
and the second is whether the gown is to 
be a background for the jewelry or the 
jewels only a supplementary trimming, 
making the color note and giving the finish- 
ing touch. 





[f especially handsome jewels are owned 
they are a good reason why certain gowns 
and accessories should be chosen to go with 
them or even if there is a heirloom of a 
single brooch or pair of earrings they are 
excuse enough for securing a suitable cos- 
tume to wear them with. 

On the other hand, if the jewelry is to be 
chosen with the idea in mind of enhancing 





and completing a certain costume, then 
fabrics, coloring, style, line and use must 
all be considered in their turn and con- 











struction, gems and design in the jewelry. 
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Fic. 0. lhe last two questions to be answert d 

Such fine jewels as these need a fitting background and the whole costume is one to be used at large are important when it comes to the actual 
functions and on the most formal occasions. Large diamonds are set in the ring and corsage and the WW earing ot the pieces. Do the yew els trim 


platinum mounts of corsage and tiara are particularly interesting on account of their strength combined 


‘ 


ite. Mieiateeane the dress or are they the more essential 





THE JEWELERS’ CIRCULAR-WEEKLY August 20, 1916. 








170 Broadway, cor. Maiden Lane, New York 
AMSTERDAM : 2 TULP STRAAT CUTTING WORKS: 29 GOLD STREET 











AMSTERDAM PARIS 
32 SARPHATI STRAAT 48 RUE LAFAYETTE 


Oppenheimer Bros. & Veith 


PEARL NECKLACES 


170 Br oadway, cor. Maiden Lane, New Yor k 











Diamond Cutting Works 
258 Canal St., New York 


























BLACK OPAL 


The Stone That Fascinates 


GOODFRIEND BROS. 


NEW YORK 
PROVIDENCE, R. I. 9-11-13 Maiden Lane PARIS, FRANCE 
































August 25, 1915. 


part of the costume, and is the gown mere- 
ly a background for the jewelry? 

Dull finished cloths may be used to set 
off jewelry to advantage, or jewels may be 
used to impart the needed finish, making 
the true keynote of the whole costume. It 
is all a matter of the aim in the dress and 
if the jewelry reflects this well its best 
work is accomplished. 

lor the dresses and jewelry used on the 
models shown in the accompanying photo- 
graphs, credit should be given to the fol- 
lowing concerns: 

For the girl with the furs, shown in Fig. 
1, the dress was supplied by Kurzman & 


Co. and the jewelry by Theodore A. Kohn 
& Sons. 
For the girl with the black and white 


bag, shown in I‘ig. 2, the dress was supplied 
by Kurzman & Co. and the jewelry by the 
Gorham Co. 

For the girl with the ruff on her neck, 
shown in Fig. 3, the dress was supplied by 
B. Altman & Co. and the jewelry by Black, 
Starr & Frost. 

For the blond girl in the light evening 
gown, shown in Fig. 4, the dress was sup- 
plied by Kurzman & Co. and the jewelry 
by Theodore A. Kohn & Sons. 

For the girl with the jeweled band on her 
forehead, shown in Fig. 5, the dress was 
supplied by B. Altman & Co. and the jewel- 
ry by Black, Starr & Frost. 

For the young girl with curls, shown in 








Fig. 6, the dress was supplied by Best & 
Co. and the jewelry by Black, Starr & 
Frost. 

Gems and Precious Stones in 1914. 


The total value of the output of precious 


and semi-precious stones in the United 
States in 1914 is reported by D. B. Sterrett, 
of the United States Geological Survey, at 
$124.65 The demand for gems at the 
Panama-Pacific Exposition resulted in an 
increased production of turquoise and tur- 
quoise matrix, the production in 1914 be- 
ing $13,370, as compared with $8,075 in 
1913. These gems have long been popular 
in the tourist trade in the west. 

No discoveries of unusually fine deposits 
of gem minerals were made in 1914, but a 
few prospects for the less valuable gems 
were found. Among these were pink beryl 
in the quarry of the Maine Feldspar Co., 
on Mount Apatite, near Auburn, Me.; ama- 
zon stone, a variety of feldspar, near Lone 
Pine, Cal., White Plains, N. Y., and on 
the coast of Maine; sunstone in the Apache 
Indian Reservation of Arizona, and tur- 
quoise deposits in Lander and [Eureka 
counties, Nev. 








The Stix, Baer & Fuller Dry Goods Co., 
St. Louis, Mo., was recently overruled in its 
protest on the duty on amber necklaces. 
These articles were imported under the 
1909 tariff act and were assessed by the 
Collector. at 60 per cent. ad valorem as 
jewelry. This rate, the importers con- 
tended, was excessive, claiming that the 
articles were properly dutiable at 10 per 
cent. ad valorem as precious or semi- 
precious stones, suitable for use in the 
manufacture of jewelry. The Board, 
though, failed to discover where the Col- 
lector had erred in his classification and 
therefore allowed the duty to stand. 


John D. DeWolfe, Pittsburgh, Pa., 


Killed in an Automobile Accident. 

PittspurRGH, Pa., Aug. 19—Friends of 
John D. DeWolfe, of the firm of Flath & 
DeWolfe, jewelers at 6223 Frankstown 
Ave., were shocked this week when they 
learned that Mr. DeWolfe had been killec 
in an automobile accident last Monday near 
Moundsville, W. Va., while Mr. DeWolfe 
was on his way to this city. He had in- 
tended taking his mother, Mrs. Laura De- 
Wolfe, and small daughter to Syracuse, 
N. Y., for a vacation, leaving Pittsburgh 
last Monday, but only got as far as 
Parkersburg, W. Va., where he left them. 

Just what caused the accident is not 
exactly known, but the car in which Mr. 
DeWolfe was riding on his return to this 
city is said to have plunged down an em- 
bankment. The place of the accident was 
at Woodlawn, which is 11 mules from 
Moundsville. As soon as word was re- 
ceived here of Mr. DeWolfe death ar- 
rangements were made for the bringing 
of the body to this city. Fortunately Mr. 
DeWolfe had decided that his mother, 
owing to bad roads, should stay at Parkers- 
burg for a visit, while he returned to 
Pittsburgh with the car. Owing to heavy 
rains he had encountered some very bad 
roads. Mrs. DeWolfe had‘ the’ body 
brought to Pittsburgh, the funeral taking 
place this afternoon, the interment being 
in the United Cemetery. 

Mr. DeWolfe, who was 38 years olc, had 
been engaged in the jewelry business in 
this city for the last four years, residing 
with his wife and daughter at 827 Inwood 
St., East End. He began to learn the 
jewelry business at the age of 12 years, 
starting in the trade with William Beek- 
man at Pomeroy, O. 

He was a member of the Royal Order 
f Moose, the Colonial Republican Club 
and other organizations. The firm of Flath 
& DeWolfe had one of the best stores in 
the East Liberty section. It is understood 
that the business will be carried on just as 


‘ 


it has been. 








Charles A. Nanz, Doing Business as 
Watchman’s Clock & Supply Co., Files 
Schedules in Bankruptcy. 


Schedules in bankruptcy were filed in the 
United States District Court, New York, 
on Aug. 17, by Charles A. Nanz, doing busi- 
ness under the style of the Watchman’s 
Clock & Supply Co., 9 Church St., Man- 
hattan. The liabilities, according to the 
schedules are listed at $24,427 and consti- 
tute watches, $475; secured claims, $244. 
and unsecured claims $708. The assets 
amount to $5,355, constituting all cash on 
hand, 23 cents; stock in trade about $3,384; 
machinery, tools, etc., $1,608; debts due on 
open accounts, $361, and deposits of money 
in the bank, $1.52. 

Among the largest unsecured creditors 
are: Aug. F. Nanz, $20,063; Anna Wall, 
$300; K. Oswald, $150; Dorothy Sehres, 
$150; G. W. Todd & Co., $20; Anton Luko- 
vits, $19; Philip Schneider, $775; F. W. 
Heraffel Mfg. Co., $23; Paul Moosmann, 
$21: Chicago Watchman’s Clock Works, 
$670; Reuben H. Donnelly, $207; Bristol 


Co., $459; Robert A. Haag, $186; American 
Lumberman, 


S186: & Ellison, 


©’Connor 
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$5962; Schaeffer & Budenberg Mfg. Co., 
12; John Single Paper Co., $25; Lord & 
Nagle, $66; William L. Gilbert Clock Co. 
$/0; Manufacturers’ Record Pub. Co., $246; 
John & Higgins, $49; Smith Bros., $90, and 
Bradstreet Co., $75. 

The only secured creditor listed in the 
schedules was Abe Gilden, who holds a 
claim for $244 for money loaned and as a 
secugity this creditor holds a chattel mort- 
gage on stock and fixtures in the office and 
workshop at 9 Church St., valued at $5,000. 


tf? 








Post-Office Inspector Arrests Two Men 
Charged with Using Mails to 
Defraud. 


OKLAHOMA City, Okla., Aug. 18.—A, C. 
King, a local window trimmer, and P. I. 
Lockhart, of this city, were arrested this 
week by Post-office Inspector O. C. Pierce, 
charged with using the United States mails 
to defraud. They were arraigned before 
United States Commissioner Twyford, and 
released on bond until the preliminary hear- 
ing to-day. 

lt was an ingenious scheme Lockhart 
and King had put into execu‘ion to dispose 
of cheap jewelry, according to the Gov- 
ernment charge placed against them. A few 
weeks ago they organized the National 
Sales Co. in this city and applied to As- 
sistant Postmaster Graham to know if the 
mails could be used by them without dan- 
ger. Graham did not give an answer, say- 
ing he would send the inquiry to the Post- 
office Department at Washington. King 
and Lockhart did not wait until the de- 
partment had passed upon the matter. They 
began at once, according to the charge 
against them, to sell jewelry, sendjng it by 
parcel post, to be paid upon delivery. 

l: is alleged that the jewelry was sent 
to customers who had not ordered it, two: 
cases upon which the information is based 
being those of J. A. Todd and J. W. Dan- 
iels, Harrah, Okla., a small town near this 
city. Todd is editor of a newspaper at 
Harrah and received from the National 
Sales Co. two or three pins, of the value 


of 25 cents, it 1s alleged, on which the 
C. O. D. charge was 96 cents. Todd had 


not ordered the jewelry, but under the 
rules of the Post-office Department he was 
not permitted to open the package before 
he had paid for it. Then he discovered, 
it is alleged, that he had been defrauded. 
Daniels was caught in the same way. 

The extent of the business carried on 
by Lockhart and King is not known. They 
did not know they were violating the law, 
they said, when questioned by Inspector 
Pierce. They believed, they said, that since 
they had made inquiry of the Post-office 
Department about the business that is ab- 
solved them. 

“Tf a customer had not ordered this 
jewelry and thought the price he paid for 
it was too high, what would he do about 
it?’ asked Assistant Federal Attorney Her- 
bert Peck, questioning the two men. 

“Why, he could bring it to us and get his 
money back,” said King. 








The jewelry store of Calvin Barnes has 
been moved to the Terhune store on S. 
Main St.. Linton, Ind. 
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ment Stores of Metropolis Asked to File Bonds of 
$5,000 Under Old New York Law. 








| Manufacturing Jewelers and Silversmiths Who Sell Depart- 





ANY manufacturing jewelers and sil- 
versmiths, as well as wholesalers and 
importers who supply jewelry and kindred 
lines to the department and dry 
stores, were perturbed last week on re- 
ceiving notices from their customers in that 
trade in the vicinity of New York city, ask- 
ing if they had filed a bond to comply with 
the provision of the Stamping Law of the 
Empire State, this bond being one of $5,0U0, 
and filed with the Secretary of State to i1n- 
sure the filers’ compliance with the law. A 


. : 
gi ( yds 


large number of the concerns to whom tne 
inquiry was addressed had never heard of 
any bonding provision and thought it was 
something new in the way of statutes, not 
knowing that the law referred to has been 
in existence since 1898. This section of the 
law has been practically a dead letter for 
the past 15 years in so far as the retail 
jewelry trade is concerned, and also the 
manufacturers who supply legitimate jewel- 
ers. 

The statute about which so many inquir- 
ies were made was passed as a compro- 
mise measure when the New York State 
Silver Laws were amended after a fight be- 
tween the department stores and the silver 
manufacturers. The Legislature passed the 
amended silver laws, asked for by the sil- 
ver trade, together with a special statute re- 
lating to their enforcement, asked for by the 
department stores. The latter provided in ef- 
under the laws 


7 


fect that any 

should be begun 
arrest and that when the case was heard be- 
fore a magistrate, the complaint might be 
dismissed against a retailer, provided he 
had filed a bond in the sum of $5,000 and 
had purchased the article complained of in 
good faith from a manufacturer within the 
State. or one who had filed a similar bond 
for $5,000 | f bonds had been filed 
the retailer escaped prosecution, provided 
the defendant furnished the magistrate an 
affidavit stating the name, residence or place 
of business of the firm from which the arti- 
cle was acquired, the circumstances of its 
acquisition, together with an undertaking 
or bond in a sum to be fixed by the magis- 
appearance of 


complaint 


by a summons instead of an 


sesk 
Such 


trate, conditioned on _ the 
this defendant to testify in any prosecution 
or proceeding against the person or firm 
from whom the article was acquired or in 
any proceeding which was brought against 
the bond of such manufacturer. 

The law provided that any manufacturer 
of silverware, or wholesale jeweler, might 
hle a bond with the Secretary of State, ex- 
ecuted by himself as principal and by a 
fidelity insurance company, or by himself 
and two sufficient sureties satisfactory to a 
justice of the Supreme Court. 

The law provided further that upon sat- 
isfactory proof or affidavit to the Attorney 
General of a violation of any of the Silver 
Laws of the Penal Code, it shall be the duty 
of the Attorney General to declare the 
bond that the manufacturer forfeited and 
to proceed on behalf of the people of the 


State of New York, to recover, as liqui- 
dated damages, the whole of the sum speci- 
hed therein from the parties thereto, against 
whom judgment for the entire amount must 
be rendered upon proof duly made of the 
violation by the principal of any provision 
of these sections of the Stamping Laws. 
lf, however, the manufacturer appeared 
before the magistrate in a criminal pro- 
ceeding, action on the bond shall be dis- 
continued. 

When the Gold Law of 
incorporated in the statutes, this bonding 
provision was made to apply to the same 
and it now applies to all sections of the 
Penal Code Law relating to the stamping of 
precious metals. 

There is nothing in the law as it was or 
as it is that compels either a manufacturer 
or retailer to file a bond, and in fact (ex- 
cept when the law was first passed), but 
few retailers outside of the department 
stores ever filed any such bond or sought to 
do business alone with manufacturers who 
had filed such a bond. As stated before, 
the law had practically remained a dead let- 
ter as far as advantage being taken in order 
to gain immunity, until the question was 
recently agitated by the protective associa- 
tion of the dry goods trade. 

Kk. W: Bloomingdale, of this association, 
stated last week that the matter had been 
taken up and the attention of the members 
and other merchants called to that fact that 
if they wish to obtain immunity under the 
State statutes for mistakes that were made 
by the manutacturers in the quality of 
goods, they must comply with the provisions 
of the law, file their bond and buy only 
from such manufacturers who had also filed 
bonds. While Mr. Bloomingdale intimated 
that others outside of the department stores 
were requiring the manufacturers who sup- 
plied their lines to file bonds, he did not 
give any names of such other manufactur- 
ers, but said that the matter was simply 
generally called to the attention of the 
dealers and that while no concerted action 
was taken on the subject by the members 
of the association, no doubt many firms had 
simply acted on the suggestion, in asking 


New York was 


the manufacturers to file bonds. 

The cost of filinga bond under the law 1s 
$15, in addition to the charge by the surety 
company of supplying such bond. The bond 
is a continuing bond and must be paid for 
every year and the law contains no provis- 
ion as to the cancelation of such hond by 
the manutac:urer or retailer who may have 
filed it. 

if the value of the business done with the 
department stores or other people requiring 
bonds 1s large enough, some of the manu- 
facturing jewelers, silversmiths, importers, 
etc., will probably file bonds in response to 
the suggestion, while others state they will 
not do so. inasmuch as they guarantee the 
qualitv of their goods and see no reason 
to further protect customers by filing such 
a bond. 
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No other State, except Connecticut, has 
a bonding provision in connection with its 
Stamping Laws. Whether or not the dry 
goods and department stores of Connecticut 
will follow the example of their New York 
competitors, could not be learned last 
week, nor was any instance called to [THE 
JEWELERS’ CIRCULAR’S attention where a re- 
tail jeweler in either State had filed a bond 
and asked manufacturers to do likewise. 








Men Who Robbed Re-chel Jewelry 
Store, Grand Rapids, Wis., Sent to 
Jail. 

MILWAUKEE, Wis., Aug. 20.—Charged 


} 


smashed the and 


with having windows 
robbed the Reichel jewelry store at Grand 
Rapids, Wis., of a wrist watch, a tray of 
rings and other articles of jewelry on Aug. 
12, Harry Stacey, alias “Alfred Gonia,” 
and Oscar Severin, William McNamee and 
Carl Hagenkord found guilty and 
sentenced on Aug. 15 by Juage Byron B. 
Park in the Circuit Court at Stevens Point, 
Wis. Stacey, or Gonia, who claims Mil- 
waukee as his home, was sentenced to six 
years in the Wisconsin Penitentiary at 
Waupun. Severin and McNamee, both 
Grand Rapids boys, and Hagenkord, whose 
Missouri, were sen- 


were 


home is said to be in 
tenced from one and a half to three years 
in the Wisconsin State reformatory at 
Green Pay, Wis. 


The Grand Rapids robbery was com- 
mitted at about 2.45 in the morning. Three 
of the young men, who were later ar- 


rested, approached the display windows of 
the Reichel store, while the fourth sat in 
a two-seated carriage on a near-by street 


waiting for them. The three hurled a 


large stone through the window, grabbed 
a trav of cameo rings, a wrist watch and 
other articles, and then all four started 


W is. 

crash of 
time to 
the citi- 


in the rig toward Marshfield, 
Several citizens who heard the 
falling glass ran to the scene in 
sce the four driving off. One of 
zens, accompanied by an officer and other 
citizens, gave chase in his automobile and 
overtook and captured the thieves about 
eight miles out of the city 
The stolen jewelry and a revolver were 


found under the rear seat of -the vehicle, 
so there was no doubt as to the guilt of 


the young men. The robbers, in their 
hurry, overlooked considerable valuable 
jewelry in the Reichel window, including 


a tray of solid gold charms. Stacey or 


Gonia, who seemed to be the ring leacer 








of the quartette, 1s about 31 years old. 
J lers’ i 
ewelers' Gold Bars Withdrawn and 
Exchanged at New York. 
iM CER en led Aug. 21. LOLS 
The U. \e- Assay Othe. reports 
Gold bars exchanged for gold coin $852,569.54 
Gold bars paid depositors...... $6,194.35 
ee eee *S98,763.89 
Of this the gold bars exchanged for gold coin 
are reported as follows: 
ee ee ee ee vee $163,007.25 
PE ee eee 65,946.21 
ee Pee oo ae . 155,615.89 
ih! ee tecaebheedewe-e 309,438.43 
anda oh be eee cud ce aaeéeewen 838,133.14 
TRCKS wanes 20,428.62 
lotal “ree rrneteo . ee Se eee °8$52,569.54 
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Members of Jewelers’ Club of Philadelphia Hold Enjoyable 
Clambake and Outing on Delaware River. 














PHILADELPHIA, Pa., Aug. 19.—Merriment 
unrestrained prevailed during the annual 
clambake and outing of the Jewelers’ Club 
of Philadelphia which took place yester- 
day. From the moment the members of 
the club and their guests boarded a fleet 
steamer and started up the Delaware Riv- 
er for the Philadelphia Gun Club at Ed- 
ington, where the festivities were staged, 
until their return long after sunset, there 
was an abundance of fun which insured 
everybody having a good time. 

To Col. J. Warner Hutchins, who, be- 
sides being a member of the club, is vice- 
president of the Pennsylvania. Retail 
Jewelers’ Association and president of the 
Jewelers’ Guild of Philadelphia, the voy- 
agers owed the fast, modern, roomy boat 
which they found at their disposal when 
they assembled at 12.30 o’ciock at the Race 
St. pier of the Delaware River. 

Ideal weather contributed to their en- 
joyment of the trip up the river, for a 
cool wave had just broken a hot spell 
Philadelphia had endured for several days, 
and the sun shining from an almost cloud- 
less sky was tempered by cooling breezes. 
The familiar sights of the upper river 
front of Philadelphia, including Cramps’ 
shipyard, were passed swiftly by, and once 
under the Pennsylvania Railroad bridge 
the picturesque shores of the Delaware, 
with beautiful water-front residences al- 
ternating with river-side communities or 
boathouse colonies, were gradually re- 
vealed. 

Above Riverside, a pretty town on the 
New Jersey side of the river, the big plant 
es‘ablished by the Philadelphia Watch 
Case Co. could be clearly seen in the dis- 
tance. Onward went the steamer while 
its decks rang with the singing of “Tip- 
perary” and other familiar songs while the 
Willard & Koehler Orchestra provided an 
abundance of music. From the members 
of the boathouse colonies on the river 
bank came-a welcome with handkerchiefs 
waved or voices raised in cheering. Song 
and music continued to float over the riv- 
er as the steamer proceeded on her course 
upstream. 

The out-of-town guests who were made 
welcome included Ives L. Lake, of the 
New York office of the Waltham Watch 
Co.; R. H. Booth, of the New York of- 
fice of Sturtevant & Whiting, North At- 
tleboro, Mass.; John W. Sherwood, of the 
Solidarity Watch Co., New York, and 
Fred Keller, of Enos Richardson & Co. 

Care was taken by the club officers—N. 
B. Eltinge, its president; Herbert Slater, 
its vice-president; R. L. Coates, its sec- 
retary, and William H. Long, its treasurer 
—that members and guests alike should 
thoroughly enjoy themselves both afloat 
and ashore. 

When the fine old clubhouse of the 
Philadelphia Gun Club, situated in the cen- 
ter of verdant lawns and spreading shade 
trees and overlooking the Pennsylvania 
side of the river, was finally sighted a 


cheer went up from the steamer. The 
clubhouse looked as inviting as it later 
proved to be as the members and their 
guests went ashore and wandered toward 
i: through shady groves lining the river 
shore. 

Beyond the clubhouse and in another 
shady grove a long line of tables had al- 
ready been spread and a knot of darkies 
was absorbed in the preparation of succu- 
lent clams and lobster and chicken and the 
rest of the toothsome morsels which go to 
make up a real, old-fashioned clambake. 

Before sitting down to the feast. how- 
ever, the members and their guests in- 





NEWTON B. ELTINGE, PRESIDENT. 


dulged in preliminary quoit contests on the 
clubhouse lawn. Quoit pitching had never 
before been made a feature of one of the 
club’s outings and interest in the innova- 
ton was stimulated through the generosi- 
ty of President El:inge and Vice-President 
Slater in each offering a silver cup as a 
reward for the most proficient tossing of 
new steel discs, the gift of Louis P. Mc- 
Grath. 

Twenty or more partners entered the 
preliminary or elimination contests, and the 
fun waxed exciting as the hour for the 
feasting approached. <A brass band pro- 
vided plenty of music and encouraged the 
rendition of many a song as the members 
and their guests made an onslaught upon 
the heaps of clams, the lobster, chicken and 
other dishes. 

When the feast ended interest was again 
centered in the quoit contests, for the two 
beautiful silver cups offered by the presi- 
dent and vice-president created a friendly 
but spirited rivalry that gradually narrow- 
ed itself down to four teams. Members 
and guests gathered around these rivals 
and watched with mingled interest and ex- 
citement the throwing of one quoit after 
another until these semi-finals ended in 
Stout and Fenner defeating White and 


Michaelson, and-in Kooker and Jones tri- 
umphing over Kranick and Shute. 

Then came the closely contested and 
thrill-providing finals, with Edwin S. Stout 
and Warren B. Fenner pitching against 
Paul Jones, Jr., and Albert K. Kooker. 
How closely and skilfully the two teams 
twirled the quoits may be understood when 
it is stated that the score finally stood 20 
to 20, with one point to go. The onlook- 
ers held their breath as Stout sent a circle 
of steel whirling toward a peg of the same 
metal. “Close!” came from the specta- 
tors. Then Jones, standing side by side 
with Stout, threw. 

How close was the victory that Stout 
won by his throw is explained by the fact 
that his quoit was only one-eighth of an 
inch nearer the stake than was that thrown 
by Jones. In other words, Stout and his 
team-mate, Fenner, carried off the Eltinge 
and Slater cups by the remarkably narrow 
margin of an eighth of an inch, and with 
the final score 21 to 20! Is it any wonder 
that this unexpected climax to the quoit- 
throwing contests proved so exciting? 

The officers and members of the club 
were so elated over the unusual success 
of the quoit match that it was decided 
that quoit-tossing contests should be made 
regular features of future outings. 

Quoit-throwing was not the only amuse- 
ment afforded the participants in the out- 
ing, however. The shuffleboard structure 
on the club grounds was thronged while 
many were taken for fast runs up and 
down the river in a speed boat that, as 
somebody expressed it, “could go some.” 

There was also a large gathering in the 
clubhouse itself when Ferrucci Giannini, a 
noted singer, offered to render a number 
of operatic and popular melodies. He re- 
ceived so many encores that he finally be- 
came voice-weary and had to give way to 
Herbert Lloyd, who organized a most en- 
joyable “smoker” in the clubhouse parlors 
and provoked mingled applause and laugh- 
ter by spinning humorous stories a la 
Harry Lauder. 

Charles H. Smith, a member of the Phil- 
adelphia bankers, Charles Smith & Sons, 
303 Chestnut St., was introduced to the 
members and their guests by- Colonel 
Hutchins. Mr. Smith invited them to vis- 
it his beautiful estate overlooking the Dela- 
ware just north of the Gun Club grounds, 
an invitation they enthusiastically accepted. 

The Smith estate is one of the show 
places around Philadelphia, and the par- 
ticipants in the outing realized this as they 
wandered over it and enjoyed the hospi- 
tality accorded them by Mr. Smith. 

As the sun began to set, a return to the 
steamer became necessary and another de- 
lightful ride, this time down the Delaware 
and back to the Race St. pier, was experi- 
enced before the members and their guests 
scattered to their respective homes after 
participating in one of the most enjoyable 
and successful events in the eventful his- 
tory of the club. 








The factories of the Elgin National 
Watch Co., and the Illinois Watch Case 
Co., Elgin, Ill., are among the plants which 
closed on Aug. 20 and 21, on which dates 
the Elgin auto derby was staged. 





THE 





JEWELERS’ 


CIRCULAR-WEEKLY 








August 25, 1!15. 





















EK extend a hearty welcome and cordially invite 
you to visit our office, where you will find on 
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A Jewelry Publicity Campaign That Has Met With Success. 


How the Jewelers’ Circular Has Obtained the Publication of Articles on Jewelry Wearing in Newspapers in All Parts 
of the Country by Conducting an Educational Campaign Without Expense to Anyone—Newspapers Show They 
Are Glad to Co-operate in Publishing Articles That Will Instruct and Interest Readers. 




















5 a of the most extensive as well as 
one of the most effective publicity 
campaigns to bring the subject of jewelry 
prominently before the American buyers 
in a way that will benefit our industry as 
a whole was launched about a month ago 
by THe JEWELERS’ CIRCULAR and has so 
far resulted in a greater amount of space 
being given by the newspapers of the coun- 
try to the subject of jewelry wearing than 
has ever appeared in prints in ajily one, 
two or even five years in the past. Al- 
ready the use of such articles by news- 
papers has extended from the Atlantic to 
the Pacihfc Coasts and, starting with the 
larger papers in the metropolitan cen- 
ters, it is spreading throughout the papers 
of the smaller cities and towns through 
syndicated articles, and what is known as 
“boiler plate matter” until it will be but a 
short time before the papers of practically 
every section of the country will have 
brought before their readers articles not 
only emphasizing the necessity of wearing 
jewelry properly but exciting the interest 
of the jewelry wearers in the subject otf 
appropriateness to an extent that will make 
the girls and women of the country anx- 
ious as they have never been before to see 
to in that their selection of jewelry 1s as, 
varied as they can afford it to be. 

This campaign has been and is being 
conducted without one cent of expense 
to manufacturer, jobber or retailer, the 
time necessary being given to it by the 
members of THE JEWELERS’ CIRCULAR staff, 
this paper incurring the costs of photo- 
graphing and correspondence necessary 1 
its undertaking. 

For 15 or more years THE JEWELERS 
CirCULAR has advocated publicity as to 
jewelry subjects and has dwelt on the 
necessity of the trade as a whole getting 
before the public in every possible way 
everything that related to the subject of 
jewelry or jewelry wearing when the same 
was prepared on lines that would co‘ the 
jeweler good: in other words, articles that 
would Aelp and not hurt his trade, as many 
of the ordinary articles in the daily press 
have done 1n the past. 

In order to stimulate such publicity, this 


ournal published tor years a series oO! 


fashion notes known as “Elsie Bees 
Fashions,” which were prepared not for 
he sake of the jeweler but to give the 
etailer an opportunity of presenting some- 
thing to his local paper on styles that 


would be authentic. What is more, this 
was for vears sent out broadcast to the dail 
and weekly press through the American 
Press Association. Of recent years THE 
JEWELERS’ CirRCULAR has had articles pre- 
pared by eminent writers of jewelry fash- 
ch as 


, 
‘ 
-Kileen 
| : sa 


ions in various parts of the world si 
Gertrude Kendall in London, Lady 
(Comtesse Eileen D’Armil) in Paris, Lil- 
han Purdy Goldsborough and Isabelle M. 


\rcher in New York; not only to give the 
jeweler an idea of the tendency in style 
trom all the centers in which style orig- 
inates, but to give him authentic informa- 
tion, to be turned over to his local papers. 
in tact, the publication in the anniversary 
issue each February of a long illustrated 
article on the trend in jewelry fashions 
for the past year has been prepared with 
practically the same object in view, and 
has been the basis of articles in many of 
the newspapers of the east in years 
gone by 

Unfortunately, but little co-operation 
was obtained from the trade on the sub- 
ject of jewelry publicity until within the 
past year, when our members began to 
awake to a realization of the fact that the 
business of the trade could be increased by 
proper advertising. The subject was 
touched on by speakers at various conven- 
tions and finally committees were appointed 
among the manufacturers’ associations to 
take up the subject of jewelry publicity; 
but though much talk and discussion re- 
sulted, practically nothing was done until 
recently. Many of those who became con- 
verted in favor of a campaign ot jewelry 
publicity considered it purely from the 
standpoint of regular advertising, and as 
this gradualiy became known in the adver- 
tising field publishers of various maga- 
zines, particularly those in what may be 
termed “the journals for women and the 
home’ started out to lay plans to get the 
appropriation for such advertising for 
their own particular journals. In other 
words, the idea of the jewelers’ publicity 
campaign became identified in the minds 
of the publishers of the various journals 
as an advertising proposition either with 
or without a string attached by which th 
publisher should give some publicity to 
jewelry tashions in return for the adver- 
tising. 

No harder blow could be given to a 
distinctly educational campaign than this 
because, as is well known in newspaper 
offices, the “reading notice” or reading pub- 
licity which is given in connection with ad- 
vertising is always given reluctantly when 
given at all. In fact, one of the best ways 
to discredit any proposition in the edi- 
torial department of a high class journal 
is to have it come through the business 
end of the paper in connection with the 
purchase of advertising space. Publicity 
that 1s worth wlule—publicity of a kind 
that our trade needs—cannot be _ pur- 
chased to-day from any self-respecting 
newspaper, magazine or periodical. It 
may be obtained free provided it is inci- 
dental to the benefit the journal or its 
readers may get as a result of the use of 
an article, but it cannot be obtained by 
purchase outright for cash or as a consid- 
eration for so much advertising. 

It was, therefore, necessary for some- 


one to act to prevent the campaign of 
jewelry publicity becoming discredited in 
the editorial offices of the newspapers and 
magazines before it had even been 
launched. As usual, THE JEWELERS’ CIR- 
CULAR acted by starting to get publicity on 
distinctly educational lines that would 
simply seek to give to the jewelry buyers 
information of value in the way of instruc- 
tion and help which would develop their 
taste in the wearing of ornaments, giving 
them a krowledge of what was appropriate 
and what was not. The editors of the 
various papers, daily and monthly, were 
approached on these lines and tound re- 
sponsive, and while many at first seemed 
reluctant to do anything that would “in- 
crease the sale of luxuries just at this 
time,’ they readily agreed that instruction 
to the girl or woman as to what to wear 
with certain costumes, and also as to how 
to wear it, was of interest and benefit to 
their reacers and could be taken up and 
treated at least 1n a popular way. 

The New York Times was one of the 
first of the metropolitan papers to take the 
subject from a news standpoint, telling of 
the campaign that was about to be begun 
for the education of the public, and the 
facts given to this paper were published in 
the form of an interview with the editor of 
THE JEWELERS’ CIRCULAR and have formed 
the basis of many articles that have been 
published in the daily press in other sec- 
tions of the country. With most of the 
metropolitan papers, however, the subject 
was taken up more from the women's 
standpoint and appeared in the women’s 
sections as, for instance, the articles in the 
New York Sun, the Brooklyn Daily Eagle, 
the Newark Evening News and Newark 
Call, while others treated it in the fashion 
section, as the article in last Sunday’s 
fashion supplement of the New York Her- 
old, showing the pictures of certain 
gowns with appropriate costumes, which 
will be recognized by the readers of THE 
JEWELERS’ CriRcULAR as those used 1n its 
issues of Aug. 4, 11 and 18. 

The Puiladelphia Telegraph had an arti- 


cle with a two-column head, taking the sub- 
ject up from a somewhat humorous stand- 


noint Bot necial small artic] Pow — 
tr. Wihille Special smal! articles appeared 
in the Nashville Banner. Utica Tribune, 


New York Times, Louisville Post, Wash- 
ington Herald and the Pr vidence (R |.) 
Bulletin, and abstracts or the full text of 
the articles of Miss Archer published in 
THE JEWELERS’ CIRCULAR, appeared in tie 
Attleboro Sun, North Attleboro Chron- 


ticle, the Pawtucket 7imes, Utica 7 ribune, 
Providence Bulletin and a host of others. 
Articles based on these have been sent 
out by the news syndicates which have ap- 
peared in the papers from Portland, \ 
to Portland, Ore. It took from Aug. | 
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Sal THE JEWELERS’ CIRCULAR-WEEKLY August 20, 1915 


Aug. 10 betore the news story of the cam- 
paign started in the New York Jimes 
reached the Pacific Coast and was published 
in North Yakima, Wash., but 1n the mean- 
time special stories published in the Sun, 
Eagle and other eastern papers in full or 
in part have gone out through the various 
associations and have appeared in tull or 
in part in smaller papers, north, east, south 
and west. 

In the meantime, retail jewelers are giv- 
ing the articles of Miss Archer to newspa- 
pers who do not receive the syndicate news, 
so it is safe to say that within a month 
there will be hardly any community in the 
country whose papers have not published 
something on the subject of jewelry wear- 
ing, emphasizing the necessity of using cer- 
tain pieces of jewelry for certain occasions, 
thereby stimulating the demand for our 
products purely on educational lines. 

To overcome the reluctance of editors 
using articles which they first felt were for 
the benefit of the rich alone, it was neces- 
sary to convince these men that the cam- 
paign was one based on principles that were 
as important to the buyers of the cheapest 
plated ware as they were to the purchaser 
of the finest art products in platinum, golc 
and gems; that the educational articles on 
this line permitted the working girl to 
show her good taste in the jewelry which 
she wore as clearly as could her more for- 
tunate sister of wealth in social life. In 
fact, it was pointed out that the jewelers 
who hardle the finer lines continually give 
instruction of this kind to their wealthy 
patrons, the jeweler using his knowledge 
and taste in the planning of special pieces 
particularly appropriate to specific occa- 
sions or suitable to certain costumes. It 
was further pointed out that while the 
papers and magazines had educated the 
women of the country in a way that they 
could show good taste not only in their 
dresses, hats, shoes and other wearing ap- 
parel, but also in their furniture, carpets 
and in the decoration of theiz homes noth- 
ing has so far been published that would 
help to teach the woman what jewelry 
she should wear as appropriate to her 
years, to her gowns or to the occasion on 
which it was to be worn. When it was 
demonstrated that the use of jewelry by 
the American women to-day is universal, 
either in the way of a necessary accessory 
as a pin, brooch, cuff links or purely as an 
article of adornment, and that the jewelry 
mar the appearance of the 
gown no matter how perfect the latter may 
be, the necessity of a knowledge along 
lines apparent, and the reluc- 
publish articles shown at 


can make or 


these Was 


tance Tt such 
first immediately disappeared. 

While the first articles that appeared in 
the New York, Brooklyn Newark 
papers were copied in whole or in part by 
became necessary 


and 
papers in other cities, it 
to give the subject a wide distribution terri- 
for this reason THe JEWEL- 
iad Isabelle M. Archer pre- 
pare a series of articles on the “First Prin- 
in the Wearing of Jewelry,” to be pub- 


torially, and 


ERS’ CIRCULAR 


~~ -~ 


ciples 


lished not only for the jeweler but tor the 


* 


of the country. and 


general use of the press : 
an opportunity of 


to offer the ieweler 
giving his local paper 


the information 1n a 


form that would be appreciated by the 
public. The way that Miss Archer’s arti- 
cles have been republished in the daily 


newspapers of the country indicaies the 
general interest in the subject, because 
even before many of the subscribers of 
THE JEWELERS’ CiRCULAR had actec a large 
number of papers had taken up the articles 
on their own initiative either in whole or 
in part or have used them as a basis for 
an educational article on jewelry costum- 
ing. to make these articles interesting, 
Tue JEWELERS’ CrrcuLar had special mod- 
els in costumes showing the various forms 
and kinds of dress, photographed with the 
jewelry particularly appropriate to each 
costume, the photographs being done by an 
eminent New York fashion photographer 
who supplies the leading journals of the 
country. The models were draped by Miss 
Archer and the costumes and jewelry were 
loaned for the occasion by various firms. 

\iIready the newspaper space given to 
the subject of jewelry costuming as a re- 
sult of this publicity campaign is far 
greater than could have been obtained by 
purchase, directly or indirectly, with anv 
fund that it would be possible to raise in 
the manufacturing jewelry trade, and what 
is more, the character of the publicity is of 
distinctly greater value to the inaustry than 
would be any bought reading notice, and 
the hand of the agent is nowhere 
apparent 

Reproductions of a few of the clippings 
of these fashion articles which appeared in 
various papers are to be found on pages 
86, 87, 8&8, 89, 91 and 95. Many of these 
being shown simply as from one paper are 
the articles which have been syndicated in 
dozens and even hundreds of smaller jour* 
nals throughout the country. 


press 


The increase 
in the use of these articles by the press is 
going along in arithmetical ratio, so that 
before the coming month is over there 
should be practically no paper of any ac- 
count in the country that has not touched 
upon the subject of jewelry wearing to a 
more or less extent. 

Jewelers, however, can accelerate this 
campaign by seeing that one or more of 
the instalments of Miss Archer’s articles 
are placed before any of their local papers 
which have not already published some- 
thing on the subject. 

This publicity campaign has simply in- 
dicated what can be accomplished if the 
work is conducted on the right lines, and 
it has demonstrated that the right lines, as 
far as results are concerned, are based on 
educational and instructive information 
which must be in some way of benefit to the 
and not solely benefit to the 

This campaign has also demon- 


reader 
jeweler. 
strated that the papers are willing to co- 
operate on such lines, and the results de- 
sired may 
cost of any kind except that necessary t 
of the people 


: 7 
without charge or 


be obtained 


pay for the time who have 


charge of the work. 
Announcement 
another publicity campaign to be 


was made last week of 
launched 
by a number of manufacturing jewelers of 
Newark, fuller details of which appear on 


page 93. 





Hyman has succeeded D. Saltz- 
Jelmar, N. J. 


Harry 
man, jeweler, 906 F St., 


Report of Gen. Joho H. Snodgrass, Moscow . 
Russia, on Pawnshops and the 
Watch and Clock Trade. 


| reporting to the Bureau of Foreign 

and Domestic Commerce, Washington, D 
C., on the trade conditions in Russia dur- 
ing 1914, Gen. John H. Snodgrass, Mos- 
cow, says regarding the activity of private 
pawiishops in the territory over which he 
has supervision. 

An important fact to note in connection with 
the activity of pawnshops in Russia is that foreign 
capital is to a considerable extent interested in 
the joint-stock which pawnshops 
are operated. For instance, at the general meet 
ing of shareholders of the First Petrograd Lom- 
bard held recently, the greatest part of shares was 
the Insurance of 


companies’ by 


presented by the Society for 
Life and Incomes at Amsterdam. At the general 
meeting of the Petrogradsky Stolichny Lombard 
the greatest number of shares was produced by 
the Credit Lyonnais. It is assumed that other 
companies are also operated with foreign capital. 

The results of the activity of the pawnshops in 
1914 proved to be superior to those of 1913. The 
net profit secured by the Petrograd Private Pawn- 
shops amounted to $255,839, against $234,376 ob- 
tained in 1913. The net profit of the First 
Petrograd Lombard amounted to $68,268, against 
$64,779 in 1913. However, the majority of the 
pawnshops preferred to pay a reduced dividend 
for 1914. Thus the Petrograd Private Pawnshops 
Co. paid a dividend of 14 rubles ($7.21) per share, 
against 16 rubles ($8.24) in 1913; the First Petro- 
grad Lombard paid 3.60 rubles ($1.85) per share, 
against 4.40 rubles ($2.27) in 1913; the Petro- 
gradsky Stolichny Lombard, 14 rubles ($7.21), as 
compared with 17.50 rubles ($9.01) in 1913, and 
the Severny Lombard Co., 2.60 rubles ($1.34), 
against 5 rubles ($2.58) in 1913. 


Regarding clocks and watches the report 
Says: 

After the opening of hostilities the imports of 
clocks and watches from Switzerland, France and 
Germany stopped. However, the considerable sup- 
plies on the market, together with the decreased 
demand in consequence of the war, made it pos- 
sible to meet the requirements, and there was no 
scarcity of goods. During the last few months of 
the year the supplies of cheap watches were con- 
siderably reduced, but in view of the fact that the 
Swiss watch industry has resumed its former 
activity, and that watches are being received in. 
Russia, both by parcel post via Italy and Rouma 
nia and via Sweden, the Russian dealers are likely 
to secure the necessary amount of goods. In- 
creased imports have also been received from 
France, and the most important dealers in Russia 
are of the opinion that commercial relations with: 
France may possible be considerably extended in 
the importation of movements for clocks and 
watches and of wooden cases for clocks. The 
French articles are regarded as satisfactory in 
quality and can be bought at acceptable prices. 
obtain the necessary 
supply of watches and watch movements from 
Switzerland, clock movements from France and 
alarm clocks from the United States, which sup- 
plied them previously; the cases for clocks will be 
partly manufactured in Russia and partly imported 


It is thought possible to 


from France. This is a favorable moment for 
\merican manufacturers to place their products 
on the market. In the intérior of Russia, particu- 


, 


rice by 30 to 35 per cent. 
visited Russia 


have increased in 


arly on the Petrograd market, watches and clocks 
| 
The Swiss man 


ufacturers who 
1 


luring the last two months are said to have been 
able to collect the full amount of their outstanding 
Ces 
The Russian dealers are greatly interested 
of opening a concern for manufactur- 


cases f T clocks as the cottage indus 


trv of Poland. engaged in this branch, jis not abl 
to fill the requirements of the market, better ma 
finish being in demand 


. : 
terial and a superior! 
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N. W. Cowles, Ottumwa, Ia., has 
his jewelry store on Main St. to R. B 
formerly located at 


Swenson. who was 


Madison, Wis. 
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Newark 


Manufacturers Raise Fund to Promote Jewelry 


Publicity. 

















regat ds 

an make muis- 
jewelry, they have 
Yet jewelry would 
rvone’s dress were 
the fashion 
everybody is 


the selection 


when edito 
absent from 
l¢ women s 


there 


irks will 
vertisements wl] 
infor 
) purchase the 
Advice will be given | 
certain 
e kind of jewelry that should be 
street costume, that is correct for 


‘ 


roper kind of jewelry for 


ing wear, afternoon wear, evening wear. et 
Opportunity will be afforded every jeweler 
link this fashion advertising with his store. Hel 
will extended in the form of proofs, espec: 
! When more 
one | ! n the same city co-operates, 
jeweler will 


ilar matter, et 
receive individual co-operation 
will avoid similarity where mailing lists dup 


\s soon as possible you will receive advance 


‘ 


‘oots of the first announcement, which will } 
the hands of the public about Sépt. 
Remember, starting out 
way; the way all ! things of 
ay have backed 
ready successful. 

The movement 
success depend upon 
ter how much money we spend to s 
o matter how money others c: 
its success depen 


+r retail 


doee 








New Auct.on Ordinance Submitted to 
Board of Aldermen by Hartford 
Jewelers’ Club. 

1ARTFORD, Conn., Aug. 20.—As a 

h torts of the members of the 
Jewelers’ Club regulat 
conducted evenings in this 


in retail jewelry stores, several having 


during the present year and in 
the past, a petition asking that an ordinance 
governing night auctions was 


t Aldermen Mon- 


he Board 
a regular meeting in Cit 


— av? 


petition Was presented Dy Al- 

Joseph |. Kopelman, after which it 

was referred to the ordinance committee 

with instructions that the members of this 
mittee hold a 

future 1 


hearing in the near 
order tl 1) ubject can be dis- 
| further tollowing is the letter 
1 of petition submitted to the B aTQC 

District 


‘ c 


the public hearing 
lance will be announced lat 
the retail jewelers of this 


» have been deeply interested in jewelr 
auctions, and are in tavor of an ordi- 

nance regulating them, will attend the meet- 

ing. Night jewelry auction ordinances are 
in force in several other cities and 


state. 








Prices for Silver Bars. 
following are the quotations 
in London and New Y 

last week: 








L. A. Ut, 
returned from Los Angeles, where he at- 
tended the convention of the Grand Lodge 

ks, coming back to Mansfield by way 
Canadian Rockies. Mr. Ott has in- 


illed a wireless time service in his store 


Mansfield, O., has recently 


through newspaper advertisements in- 
tes the public to listen to the time signals 
y are received from Arlingtot 
business car r. Ott illustrates 


’ 
| 


for the various letters composing 
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Fei! pins and motor veil both especially 
dengqued for the comfort of the wearer. 
The veil is a soft lavender shade and the 
pon set w in filigrce gold work and 
amethyst. 
Prom J. M. Giddmg & Co, 
Ihote by Jee! leder 
HATEVER the occasion atid 
wherever the place, there ix 
tiways-to be found the cot 
ret jewelry to fit the case, 
and it is the pride of the mud 


ern jeweller that be is abreast 





of fashion s ttest Whim, 


qual » the demands upon his stock te 


nest trving order and at the 


' jie te af irul it readine . i= 
aiilaty ss lief jewelry Qavisetr 
_ wal - i nasie« « lye hg roid This * " 














Neck chain with fan attached. The rich- 

ness of the white satin gown is vrought 

out by the sheen of the pearls on bracelet, 
* earrings. brooch and chain, 


Lown from 1 M Oidding £2 Co 
tote we Jor t 


Vogue the jewelry set made te either 
mateh or Contrast with the cross stiteh 
gynd smocking with which these long, 


hi veome tal SES 26 fe* acorted A set of 


punk eoral jJewebs hewds fu the meck. 


~~ 


girdle clasps and finger ring--harmen- 


ives with the piak stit He ETHS gtoth one af 

















Har bound by pearl set platinum chain, 


The brooch and ring are finely cut 


cameos framed 2h pearts. 


Jewelry from Theodor 


\X Koba & Son, 


Photo by Juel Peder 


' t } it navigng ve 
’ fist i) morte bay itt 
: t thix ig mmowt marked 
Perijapsx the fact that perts fate grewn 
ty . nfluence im th mintr 
MmAk these of things se dominant 
t- ‘ nm toeadern fashions For there 
is 1 rt or game, fe tf hinting. truter. 
in r tennis, Without ws pert 
I myrooriate fashion im outfit, of, 
t , sport phrase, “the right 
tings ind the modes for ether oimtuse 
tuen! is well ae for the setieus pur- 
tf followed the lead antil 
now we bave on the correct jewelry for 


evers thins from a business Suit to & Mas 
qi rs le es tty ity 

The latest mode in sport blensges, tha 
Mmoiern adeptation of the European 


farmee’s smeck’ bas brought iat 


these tlouses in embroidered white linen, 
A peptiv smock of Nile green worked. t 
white thread is teed with ivery beads, 
and an oxidized silver set with amethysts 
ix Worn with -a greus erash. blouse em 
tbroidéred in twe-toned violet silks, 

Hiats ure matched bw the hatpins now, 
for wae with 


amt yellpia seta are made 


the all encompassing chiffon moter veils 
fiennted with the paler colored stones 
te mateh the veilings. Kose and laven- 
der qnartz, opals, tomrmalines in pale 
bine, green, pink and yellow, topazes 
and aquemarines have gained equal pop- 
wierity when set io filigree hat and veil 
pina. 

One complete set fer use on the motor 
trip that is especially commendable oa 
accaneat of its convenience as well as tts 


beauty, is composed ‘eof four short hat 

















Fillet and neck chain of baroque peats 
worn with a dance frock of rose embrosd- 
ered net. 


from Theodore A. Koha & Bos. 
Phote by Joel Feder 


Jewetry 


pins, two pins in hairpia form for fasten 
ing the veil to the hair-on either side, 
and a long barpin for use at the gape of 
the neck. 

With the newest taffeta frocks con 
trusting colors are worn to the jewelr) 
Turquoise with dark green, sapphires 
on French pink, amethysts with cherry 
or gray. and rules on pa bite are the 
very last word im gem aud silk com)ina 
ties 

Silver settings are sometique 


tite wh At} aie Sfules, 


ADVERTISE MENT 





will give your strats 7 
nent wave, savy" 
curling ire q 
wavy and: % 
style, as any © 
unproved pri 4 
I Jammpness 
affect this 
making the h 
This wave 
us SIX Years a; 
with it than an 
Our prie’ 
smaller and 
to $35—e 
Ask 
three da 
enough 
the tray 
hair 
piec 


trom 

. 38S it 

. Best aki} 
drresivg, ma 
cian, a specie 
for sereral & 

















Linen sport blouse with gold buckk on 
the black air band and gold ergine 
turued slide on the black leather ielt. 


dJeselyy frow Theedare A. Konn & SOR 
Ibote by Joel Peder 


mougtings are of platinum er delicately 
worked gold 

Lapis-iazuli mounted in repetssé silver 
is ueed in a handseme necklace worn 


with a Sage green ft iff ta afternoon gown 


ind an unusua hat eorupletes thr ) 

tufhe The bat is of soft twee toned 

straw, green uf faced th dark blu 

{ rim is rend anid mwhn low 

rl F bevel ifs trio 4 
wf i pitt : a 

’ . ; ry 
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S. VAN DYK 


WM. Ss. HEDGES & co. Announces that he has opened 


a modern diamond cutting shop 
at 


DIAMONDS 106 Fulton Street 


NEW YORK CITY 
170 Broadway, Cerner Maiden Lane, New York He was foreman with Eduard 


Van Dam for over 20 years and 
unquestionably cuts and sells 


ASK “GEMFINDER” FIRST the Genet Gannie dbninable. 


at lowest prices. 








Established 1878 Incorporated 1911 


IMPORTERS OF 





Save time, trouble and expense. When you want 
rare and precious stones of any description, com- 
municate with ‘‘Gemfinder.”” Exquisite specimens 
of star rubies, star sapphires, seal sapphires, seal ESPOSITER, VARNI CO. 
diamonds and seal rubies, alexandrites, cat’s-eyes, 
etc., always instock. Cable ‘‘Gemfinder”’ or write. 


er aman Lapidaries 


Colored Stones 5, SQUARE DE L’OPERA, PARIS, FRANCE. ann 
Dealers in Precious Stones 


45-49 John St. New York 
Work Baskets 
We make a large variety 
Send for Illustrated List ARREAUD & GRISER 


45 John St., New PRECIOUS 
Always 
Established <7 Incorporated LAP IDARIES ES 


350° Rt EMS in Unique Cuttings 
C. F. Rumpp & Sons Do Your Own Coloring and Stripping 


Fine Leather Goods No dynamos or batteries needed. Use the 
° : same current as you light the store with. For 
Philadelphia particulars write 


New York Salesroom: 683 and 685 Broadway : Maiden Lan 
C.& F. 0. Winklehaus “aw YORK 


Repairing done 


















































703. SATIN LINED. 




















AUSTRALIAN SAPPHIRES 


ALL SHAPES AND SIZES FOR ECONOMICAL 
CALIBRE CUTTING 





SEED PEARLS—AQUAMARINES 


NEW LOTS JUST RECEIVED 


BENEDICT & WARNER 


15 MAIDEN LANE NEW YORK 





















































Josiah Wedgwood & Sons Obtain Injunction Against F. W. Wool- 
worth Co., Restraining the Latter from Selling Cameos or 
Cameo Jewelry in Imitation of the Wedgwood Products. 

















A* injunction obtained in the United 
States Court last week by Josiah 
Wedgwood & Sons, Ltd., against the F. W. 
Woolworth Co., the 5 and 10 cents store 
concern, proved to be a matter of dis- 
tinct interest in the jewelry trade, inas- 
much as the injunction restrained the de- 
fendants or its agents from selling cameos 
in imitation of the Wedgwood jasper 
cameos, and from using the name ““Wedg- 
wood” or any simulation of it 1n connec- 
tion with the sale of cameos. It was also 
interesting because, although the suit re- 
ferred essentially to violation or infringe- 
ment of trade-marks, it involved some novel 
points in unfair competition. 

The complaint goes into the history of 
the Wedgwood cameos, which have been 
famous for years and known to the trade 
under that name as “Wedgwood jewelry 
and “Wedgwood art cameos” and 
shows that in January, 1907, the term 
“Wedgewood” was registered as a trade- 
mark at the Patent Office. The complaint 
tells of the reputation which the house of 
Wedgwood has built up for its fine work 
in cameos and of the large sale of these 
in the American market, particularly at 
the present time, going into detail as to 
the blue, green and black backgrounds on 
which the cameos appear and which are 
identified with the Wedgwood product. 

The complaint then goes on to allege the 
sale of similar products of a very cheap 
quality by the Woolworth concern at 9 
and 10 cents. whereas, the Wedgwood 
cameo of the same kind would sell from 
$2.50 to $15 or more. The complaint fur- 
ther alleges that not only did these cameos 
sold in the 5 and 10 cents stores simulate 
the Wedgwood cameo in every way, but 
thev were sold on cards bearing the name 
“Wedgwood” and “Wegewood” and some- 
times “Wedgedwood,.” some of the cards 
with the word “Wedgedwood” being ac- 
companied by the word “genuine.” 

The British pottery firm claims that 
the use of this name “Wedgewood” or 
“Wedgedwood” was intended to deceive 
purchasers into the belief that they were 
buying the original “Wedgwood” cameos 
and that the sale of the imitation “Wedge- 
and is mis- 


cameos” 


wood” cameos has misled 
leading consumers into the belief that this 
cheap and inferior product is the high- 
‘ass product of Wedgwood factory 
and thereby causing damage to the reputa- 
the Wedgwood products and doing 
parable injury to the firm’s good name 
he plaintiff’s claim that the damage to 
their trade-mark done by the Woolworth 
excess of $3,000, but 


. 
or tne 


was tar in 
money compensation they 


OMpPal\ 


it was not the 


sought so much as a preliminary and per- 
petual injunction restraining the Wool- 
worth concern from further selling any 


such cameos, or from passing off or sell- 


ing any goods not manufactured by 
plaintiff under the representation that they 
are made by the Wedgwood house and 


T 


| 
Lile 


particularly from selling any articles sim 
lar to the cameos. The usual accounting 
and damages were asked. 

The complaint tor the Wedgwood house 
was filed by Howson & Howson, while 
Nicholas F. Lennsen appeared for the de- 
fendants. 

It became apparent when the suit was 
filed that the goods sold by the Woolworth 
Co. were manufactured by an Attleboro 
concern and this concern arranged to ter- 
minate the suit and settle the claim for 
and damages. The Woolworth 
cern filed no answer, but the manufactur- 
ers who supplied them agreed with Josiah 
Wedgwood & Sons, Ltd., to discontinue 
the manufacture of cameos in imitation 
of the Wedgwood cameos and agreed to 
discontinue the use of the name “Wedg- 
wood” in connection with any cameos that 
it made. 


cost con- 


The Wedgwood house through its coun- 
sel Thursday moved to have the injunction 
pendente lite granted against the Wool- 
worth house and in support introduced the 
affidavit of Kennard L. Wedgwood as to 
the facts stated in the claim, the affidavit 
of Samuel Heller, of L. Heller & Sons of 
New York, who are the sole distributors 
of Wedgwood cameos in the jewelry trade 
in the United States, as to the similazity 
ot the infringing articles to the original 
Wedgwood cameos and the sale by the 
Woolworth Co. of the same, and also the 
affidavits of Max Henken and Sol Borden, 
who told of the purchase of these imita- 
tion Wedgwood cameos at a Woolworth 
store, where they were bought as ““Wedg- 
wood” products. They also told of the 
stock of these and cards with the name 
“Wedgewood” and “Wedgedwood.” 


As there was no objection, Judge Julius 
M. Mayer granted the injunction which 
reads as follows: 

Tue Unitep States or AMERICA, SOUTHERN Dis- 
TRIcT OF NEw York. 

The President of the United States of America to 
F, W. Woolworth Co. Greeting: 

Whereas, Josiah Wedgwood & Ltd., a 
subject of the King of Great Britain, has filed on 
the chancery side of the District Court for the 
Southern District of New York, a bill against you, 
F. W. Woolworth Co., and has obtained an allow- 
fF an injunction, such as prayed for in said 


Sons, 


ance oO! 
bill: 
Now, therefore, we, having regard to the matters 
in said bill contained, do hereby command and 
strictly enjoin you, the said F. W. Woolworth Co., 
officers, agents, clerks, workmen, servants 
and employes from making or causing to be made 
and from selling or causing to be sold, and from 
offering for sale cameos in imitation of any designs 
of genuine Wedgwood cameos and from using the 
“Wedgwood” or any simulation thereof in 
connection with cameos not of plaintiff’s manufac- 


your 


name 


ture, which commands and injunctions you are 
respectively required to observe and obey, until 
District Court shall make further order in 


the premises. 

Hereof fail not, under 
ensuing. 

Witness the Hon. Chas. M. 
the United States District Court, 


of New York, this 19th daw of 


Hough, Judge of 
Southern District 
August, 1915, and 


1 


in the 139th year of the Independence of the 
United States of America. 
Attest: (Signed) Arex. Gitcurist, Clerk. 
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Death of Max L. Weiss. 
ae 

ST. Louis, Mo., Aug. 19—Max L. Weiss, 
firm of Weiss & 
Fassett, diamond importers, with offices in 
the Globe-Democrat building, died sud- 
d night in Cincinnati, 
where he had gone 10 days before. 

Mr. Weiss was accompanied to Cincinnati 
by his brother-in-law, Julius Lowenstein 
They were staying in the same hotel and 
Mr. Lowenstein with Mr. Weiss in 
the latter's room until midnight. Monday 
morning Mr, Lowenstein, having left his 


senior member of the 


denly last Sunday 


Was 


hat in Mr. Weiss’ room, went to get it 
The door was locked, and there was n 
response to his knock. He summoned a 


unlocked the door. 


who 


chambermaid. 





THE LATE MAX L, WEISS. 


Mr. Weiss was lying on the floor. He had 
risen trom his bed and turned on the light 


before he collapsed. Heart failure was 
the cause. 

Mr. Lowenstein notified the St. Louis 
relatives and brought the body to St. 
Louis, arriving here Tuesday morning. 


The funeral was held Wednesday after- 
noon from the B’nai Temple, of which the 
deceased was formerly president, and was 
conducted by Rabbi Spitz and the Masonic 
fraternity, Mr. Weiss having been a 32d 
degree Mason. 

Mr. Weiss was 46 years old and a native 
of Hungary, from which country he came 
to St. Louis in 1895. After engaging for 
a time in the manufacture of jewelry he 
joined Leonard A. Fassett in the 
creation of the firm of Weiss & Fassett. 
The partnership continued 19 years. Mr. 


W ith 


Weiss wrote to Mr. Fassett a few hours 
before he died, telling of plans 20 Ti 
Akron, O., on business. Half an hour 
after Mr. Fassett had receive ind read 
the letter he received the teleg 1 of Mr 
Lowenstein telling of his death 

Mr. Weiss was a member of St. Louis 


lodge No 20. \. F. and A. M.: Scottish 
Rite and Moolah Temple and 
Lodge No. 22. |. O. B. B. He 1s sur- 
| by his widow, Mrs. Gisella Weiss, 
a son, Sidney, 18 years old. 


VMissourt 


VIN ( 


( 
and 
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&F Mine toMarket = 
: > S| By Lionel Laurance 
: W Le Carry every variety of fine precious : Price, $2.50 
: and SO call d semi-precious stones : 
: excepting only diamonds. ° Size 6%4x9. Bound in Cloth. 
: Some of our special lines are 390 Pages. Fully Illustrated. 
EE Hi The author has covered in 
3 Aquamarines Black Opals | 3 this work and in “General and 
iJ Star S sain - Practical Optics” all that is 
Mell tar tones exan Lael essential for Opticians and 
Tourmalines Chinese Jade eS Optometrists. 
| ibr nes ry =? 
Calibred Sto §) | Optical Publishing Co. 
| } Jf John Street New York 





It Will Pay You to look at our oe -- 


convention wee 








The Buyers’ 
Directory 


Limp Leather 3x6%. 240 pages 
with Map of Jewelry District. 


American Gem and Pearl Co. 
14-16 Church Street, New York 


LONDON PARIS 
26 Holborn Viaduct 39 Rue de Chateaudun 





BUY FROM THE CUTTERS 


Price, 50c. 
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Interesting Figures Regarding Newark Jewelry and Allied Manu- 
facturing Trades Compiled by State Bureau of Statistics. 














Newark, N. J.. Aug. 20—Many facts of 


interest to the jewelry and kindred trades 


are brought out in the 27th annual report 
f the Bureau of Industrial Statistics of 
New Jersey for the year ending Oct. 3l, 
1914, which has just been issued. Most of 


the jewelry statistics pertain to Newark 
and mnost of the jewelry factories of the 
State are in this city. 

There 122 jewelry manufacturers 
who reported to the State bureau. Of 
these 53 were private firms and 69 were 
corporations. The total number of pro- 
prietors and firm members in the 53 pri- 
vate concerns was 115, and the total num- 
her of stockholders in the 69 corporations 
was 305, making a total of 420 stock- 
holders and firm members. The total 
amount of capital invested in the jewelry 
manufacturing firms, two firms not report- 
its capital, was $10,371,365. Of this 
was invested in land and 


were 


. = 


amount $564,184 


buildings and $1,150,998 in machinery and 
ols, while the sum of $8,656,183 1s repre- 
sented in bills receivable, stock in process 
f manufacture and hand. The 
of the stock used during the preceding 
ar was $6,719,511. The selling value at 
the manufactory of the goods made was 


$1 1.762.399. 


cash on 
C ST 


‘6 


The total number of persons employed in 
the various jewelry factories were 3,610, of 
which 2,682 were men over 16 years of age, 
SSl1 were women over 16 years of age, and 
47 children under 16 years of age. 

It was reported that the total 
paid in wages and earnings by the jewelry 
manufacturers was $2,644,070, and that the 
the employes 


amount 


average vearly earnings of 
$732.43. Sixteen employes received 
under $3 per week. Of the total number 
employed 1,189 received $10 a week or less, 
1717 received from $11 to $20 a week, 589 
from $21 to $25 a week, and only 460 more 
than $25 a week. 
hours worked 


The average number of 


per week under normal conditions was 
929, and the number of hours per week 
was 53.15. Forty steam engines, 11 gas 


gasoline engines and 167 electric motors 


furnished the power for the 122 tactories 

reporting 
Twenty-eight silver 

to the State bureau. Eight 


private concerns and 20 


manufacturers of 
£ iS Te] rted 

These were 
j LS proprie- 


vere corporations. There were 


| 
> : a na 


hae ' 
hrm members in the eight pri- 
ate firms, and the 20 corporations have 176 


stockholders, making a total of 191 firm 
members ana stockholders. The total 
nount of capital invested in the manu- 


was $2 712.333, ot 
in land and 


machinery 


silver goods 
invested 
tools and 


Ze 2 20 


Was 


which Y?: 
buildings, $600,028 in 
and $1,888,049 in bills receivable, stock 1n 
manufacture and cash on hand. 
the stock used the pre- 
501,098, and the selling 
goods made 


process of 
Phe cost value of 
ceding year was §$] 
value at the manutactory of 

was $3.500,4.99. ; 

persons employed in the 
was 1,455, of 


The number of 


ractories 


) “4 , 
~~ 7 | 
slivel FOOdS 


which 1,139 were men over 16 years old, 
296 wer2 women over 16 years old, and 24 
under 16 years. The total 
wages or earnings 


were children 
amount paid in 
$1,060,777, the average yearly earnings per 
employe being $729.05. Five employes re- 
ceived less than $3 a week, 617 received $10 
a week or less, 1,059 received from $11 to 
$20, 305 received from $21 to $25, and only 
more than $25 a week. The 


Was 


Is) received 
average number of hours worked per day 
under normal conditions was 9.71, and the 
hours per week was 


average number of 


~ 


) 
ped. 


steam engines, six gas or 
motors 


VdAis{ »= 
fur- 
fac- 


Kleven 
line engines and »o& electric 
nished the power for the silver goods 
tories. 

Thirteen smelting 
panies reported. Of these one was a pri- 
vate concern with but one proprietor, while 
\2 were corporations with stock- 
holders. The total capital invested was 
$19,388,698, of which $3,783,351 was in- 
vested in lands and buildings, $4,568,266 
was invested in tools and machinery, and 
$11,037,081 was represented by bills receiv- 
able, stock in process of manufacture and 
cash on hand. The cost value of the stock 
used the year before was $35,919,776, and 
the selling value at the factories of the 
goods made was $54,282,054. 

The number of employes in the 13 
smelting and refining plants was 4,963, of 
which all but seven were men over 16 
years old. These seven were women. No 
children under 16 were employed. The 
total amount paid in wages and earnings 
was $3,059,778, and the average yearly earn- 
ings per employe were $737.41. Of the 
total number of employes 211 received $10 
a week or less, 3,395 from $11 to $15 a 
week, 1,580 53 


and refining com- 


x XUN 
OS 


from $16 to $20 a week, 253 
from $21 to $25 a week, and 119 more than 
$25 weekly. 

the 13 smelting and refining plants re- 
porting need 142 steam engines, one gaso- 
line engine and 640 electric motors to sup- 
ply them with power. 

There were 11 manufacturers of watches, 
watch cases and materials who reported to 
the State bureau. Four of these were pri- 
firms having six firm members, while 
seven were corporations having 349 stock- 
holders. The total amount of capital in- 
vested by the 1] was $4,844,586, 
of which $1,112,865 1s invested in land ane 
buildings, $1,731,580 in tools and machinery, 
$2,000,241 


Vate 
concerns 


ind of which 
v bills receivable, stock in the process of 
manufacture and cash on hand. 
value of the goods used the year 

was $2,359,804, and the selling value at the 
manufactory of the made 
$5,242,896. The total number of employes 
which 1,806 men, &7/4 
and 61 were under 
lo years of age. The total amount paid 
earnings was $1.679.274. and 
vearly earnings per employe 
The 11 firms used eight steam 
gas or gasoline engines and 


was represented 


| - 
rT" 1. 4 7 
ne Stock 
het« re 


Was 


2 | 
mm UU 5 


was 2.741. of were 


were women children 


-< 


in wages or 
the average 
was $612.65. 


engines, two 


228 electric motors for producing power 


len cu: glass concerns reported. Four 
ot these were private companies with five 
firm members, and six were corporations 


The total 


Cf mpany 


amount 


Wadas 


stockholders 
invested by the 


with 128 
of capitai 


ex ) OVO 4 ) 
SO1LS.885. OT 


which $60,343 was invested in 
land and buildings, $51,869 in and 
machinery and $401,671 in bills receivable, 
stock in the process of manufacture and 
cash on hand. The cost value of the stock 
used the year before was $352,231, and the 
the manufactory of the 


tools 


selling value at 


oo ds made was $806,290. The total num- 
her of employes was 527, of which 418 
were men, 7&8 were women and 31 were 


children under 16 years of age. The total 
) earnings was 


wage pet 


amount paid in wages or 
$225,984, and the average yearly 
employe The power tor the 
10 cut glass factories was supplied by eight 


Was S PRN I. 


riITi¢ 
Vilcs. 


reported. 


steam engines and three gas e1 

Fourteen cutlery concerns 
Four of these were private firms with six 
and 10 were corporations 
The 


$1,488,379, of 


firm members, a 
with 61 stockholders. 
was 
was in land and 


total amount ot 
which 


$321,178 


capital invested 
$280,721 buildings, 


and 


SXAH. 481 


was in tools and 
was in bills receivable, stock in the 


machinery, 
process 


of manufacture and cash on hand. The 
cost value of the stock used the year be- 
fore was $445,076, and the selling value at 
the factories of the goods made was 


The total number of employes 
was 1,317, of which 1,134 men, 171 
were women and 12 were children under 
16 years of age. The total amount paid 
in wages or earnings was $730,602, and the 
average yearly salary per employe was 
$554.74. Eleven steam engines, one gas en- 
gire and three electric motors furnish the 
the 10 cutlery concerns. 


$1,669,840 
we»re 


power for 








Importations at the Port of New York. 


Weeks ended Aug. 15, 1914, and Aug. 14, 1915. 
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William Gusten, who conducted a jewelry 
main street of 


> 


store for 35 years on the 
\shland, Pa., died Tuesday, Aug. 17, 
Miner's Hospital. Some time ago Mr. Gus- 
and later blood poisoning 


He was the last 


‘ the 
at LLiCc 


his leg, 


causing his death. 


ten hurt 
set 1n. 


of his family. 
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Proving conclusively that their 
product is superior to all others 
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Jacob Horn Arrested in New York on Atlantic City—Taxes, $236; Jerry Mar- Crooks Who Stole Masonic Emblems 
Charge Preferred by Newark, tindelli, wages, $160; Samuel Kahn, wages, from St. Lou's Concern Sent to 

N. J., Jeweler. $350; Leeds Co., rent, $1,099. Prison. 
After running down clues tor nearly two The secured creditors and their claims St. Louts, Mo., Aug. 19.—Harry Fogarty, 
months, Jacob or Jack Horn, alias “Henry are: Atlantic Boardwalk National Bank, alias H. A. Hardin, and James R. Dwyer. 
Sebenthal,” “J. Kahn,” “J. Silverman” $15,075; S. Osjerkis Co., $2,750; Atlantic who were arrested about July 1, -harged 


and “J. Goodman,” was arrested last Fri- 
lay morning by Detective Hill, of the 
Fourth Branch Detective Bureau, New 
York, and M. Hummel, of the Newark, 
N. J., Detective Bureau, in the jewelry 
store of Henry Janowitz, 12 E. 125th St., 
New York. Horn was arrested on charges 
made by Amil Abig, a manufacturing 
ieweler of Newark, from whom, it 1s al- 
leged, he received goods on memorandum 


worth $81. When arraigned in the City 
Magistrates’ Court he was held without 
bail. 


After a long chase Detective Bonnet, ot 
Newark, received information that Horn 
was at Lake Hopatcong, N. J. When the 
detective reached that place Horn had left 
for New York, after giving an alleged 
worthless check to the proprietor of the 
hotel in payment for his board. Later in- 
formation was received of Horn’s where- 
abouts in New York, which resulted in his 
arrest last Friday morning. According to 
the police, Horn is also wanted on charges 
in Philadelphia and Chicago. 

Horn was formerly a traveling salesman 
for one of the leading diamond houses in 
this city. It is reported that he attempted 
pearl necklaces from several 
Manhattan dealers, and met with some de- 
gree of success. [wo years he got 
into trouble after getting necklaces on 
memorandum from uptown dealers and im- 
porters, to one of whom he gave a worth- 
less check, while to 10 others he made no 
report, but pawned the necklaces he ob- 
tained. 

These cases, however, were finally ad- 
justed. 

During the first part of July he tele- 
phoned to a Fifth Ave. importer and stated 
he would like to obtain a couple of neck- 
on memorandum. At the time of 
making the request he claimed that he had 
in his possession two necklaces which he 
stated he had obtained from two houses 
in the trade. An investigation showed, it 
is alleged, that these statements were false 
and the Fifth Ave. importer refused to 
lo business with the man. 

Horn, after his arrest, told the detectives 
he was tired of dodging the police and 
wanted the matter to come to a head as 
quickly as possible. 


» secure 


ALO 


laces 








Dinattello Lamponi, Atlantic City, N. J., 


Files Voluntary Petition in 
Bankruptcy. 
TRENTON, N,. J., Aug. 20.—A_ voluntary 
petition in bankruptcy was filed in the 
United States District Court here Thurs- 


day by Dinattello Lamponi, a jeweler of 
Pennsylvania Ave. and the Boardwalk, At- 
lantic City. In his bankruptcy schedules 
Jeweler Lamponi states that his liabilities 
amount to $60,305 and his assets to $55,535, 
the principal items of the latter being stock 
in trade, valued at $12,500, and debts due 
on open accounts, amounting to $4,032 

Following are the preferred claims 
against Mr. Lamponi: 





City National Bank, $650. 
Fr, W. Smith, $9,000. 

The unsecured creditors and their claims 
follow: Boyajian Bros., $1,073; E. G. 


Philadelphia— 








with stealing jewelry valued at $300 from 


the Eisenstadt Mfg. Co., pleaded guilty 
Monday to 
sentenced to two years in 


grand larceny, and each 


was 
the penitentiary 











HARRY FOGARTY, CONVICTED AT ST. LOUIS, 


Beck, $102; De Dilectis & Sarno, $100; H. 
Hagopian & Co., $73; H. Kroll & Co., $281; 
Meyerowitz Bros., $9,207; Onorato & Co., 
$255; \Boyjian’s Sons, $3809; Thomas S. 
Crane & Son, $130; Frank Errico, $1,450; 
William Gordon, $200; S. Wechamor, $81: 
N. De Pernics, 400; L. Saltzman, $152; 
Schuldenfrei Dry Goods Co., $20; Marine 
Trust Co., $5,561; Guarantee Trust Co., 
. C. Cuthbert, $800; B. R. Lee, 


$1,125; E. 
$36; George A. Kent Co., $30; Samuel! 





JAMES 


Lesse, $10; Sauer & Hahn, $750; William 
Stern, $1,393; Samuel F. Sipe, $125. 

Jeweler Lamponi’s liability on discounted 
notes is limited to the account of Karelsen 
& Co., of New York, $225. The claims 
against him on accommodation paper com- 
prise: Atlantic Guarantee Trust Co., $350; 
Atlantic City National Bank, $525; Atlan- 
tic City Safety Department & Trust Co., 
$300; Second National Bank, $1,200; Board- 
walk National Bank, $5,000. 

Judge Rellstab set Sept. 4, in Atlantic 
City, as the date for a hearing in the case 
before Referee in Bankruptcy Clarence L. 
Cole. Bourgeois & Coulomb represent the 
bankrupt. 








F. L. Webber, Saline, Mich., has moved 
Springwells, Mich. 


+ 
LO 


R. DWYER, CONVICTED 


Jewelers have reason to congratulate 
themselves over the conviction of the men, 
because Fogarty is credited with being 
about the smartest diamond “nipper” and 
jewelry store sneak in the country, and 
Dwyer, later taken under his wing, was fast 
acquiring efficiency. 

They represented themselves 
Mo., merchants, here to make purchases, 
and called on several firms. In looking 
at stock at the establishment of the Etsen- 


as Joplin, 





AT ST. LOUIS. 
stadt Mfg. Co. they managed to appro- 
priate four Knights Templar watch charms 
set with diamonds, a Scottish Rite watch 


charm set with diamonds, and a diamond 
la valliere. The jewelry was identified by 
Joel M. Friede, vice-president of the Eisen- 
stadt company, and Leo F. Sullivan, a sales- 
man, 
lhe 


forts 


men were unsuccessful in their etf- 


to rob other places. 








Mrs. Kate Norstedt has disposed of the 
Norstedt jewelry store at Mt. Carmel, Pa., 
to Harry Schlegel, of that place. This sale 
marks the retirement from the watchmak- 
the Norstedt family, which 
200 vears have followed 
in Switzerland and 


ing business of 
for more than 
their occupation 
America. 
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(ler witha Business Moral 


The above letter is merely one of many. 
all W.W.W. dealers wrote their ex- 
many 
interesting letters like this—letters that 
show the same money earning power 
rings and the same enthusiasm 
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An extract from a 
letter received on 


June 4th, 1915 








—— 


EE ee eC MY TT 








— 


Tore 


+ — ae 








“TF 


Teen TTT 





ee — 


from 


——————— OO 
a 























é 
5 


SI unui 











—e 


3 — “ - * a 
RPE to 














August 25, 1915 











Movement Among Watch Case Manufacturers to Adjust Prac- 
tise of Exchanging Guaranteed Cases and Make Customers 
Pay for Time They Have Been Worn. 

















ase ee 


HE trade in general will be interested 
to know that there is a movement on foot 
among the various watch case manufac- 
turers which, if brought to completion, will 
result 1n much benefit to the trade and 
will go far toward solving the vexed watch 
case exchange proposition. 
Case manufacturers as a rule do not ob- 
ject to exchanging cases that do not live 
up to their guarantees, but the privilege 


has been grossly abused by both retail 
jewelers and pawnbrokers. The latter 


class of merchants especially have caused 
great trouble to case manufacturers. Han- 
dling as they do a lot of second-hand 
having a lot of unredeemed 
pledges on hand they are quick to grasp 
the opportunity of taking advantage of the 
exchange proposition, and some of them 
abuse the privilege shamefully. It is a 


os 


common occurrence for a case manufac- 
turer to receive as high as 25 cases at one 
time from a pawnbroker for exchange. 

This abuse is not always confined to 
pawnbrokers, as many jewelers go to ex- 
treme measures in securing new cases for 
their customers upon the least provocation, 
and in many instances making a charge of 
a dollar or two for the exchange, which 
they pocket themselves. 

One of the chief abuses in this branch 
of the business lies in the fact that no 
matter how long a case is guaranteed for 
the guarantee can be made perpetual if the 
owner of the case is astute enough to take 
advantage of the manufacturer. Thus a 
case guaranteed for 20 years and wearing 
18 can be supplanted by another case also 
guaranteed for 20 years. If the second 
case does not live up to its guarantee a 
third case may be sent for and so on, ad 
infinitum. 

There is another phase to the situation. 
Wholesale jewelers are constantly pestered 
with a request from retail jewelers to 
get cases exchanged. There is no profit on 
these transactions. On the contrary, it en- 
tails a loss of time in either expressage or 
postage to the wholesale jeweler. 

Many years ago the late John C. Dueber, 
Canton, O., saw the injustice of the system 
now in vogue in the exchange of cases. 
His idea was to charge for the number of 
years a case was worn in giving a new 
case in exchange for an old one. He pur- 
sued this policy for a short time. The 
other companies not willing to do the 
same, the Dueber company was the loser by 
this scheme and eventually, in order to 
meet competition, was obliged to do the 
same as the-other manufacturers. 

At the present time, and with a desire 
for cheap goods with a long guarantee, the 
losses on exchange with all case manufac- 
turers are sO enormous that they have been 
seeking a way to ameliorate the hardships 
in the business, and many are beginning to 
think the way the late Mr. Dueber thought 
many years ago; i. e., that the wearer of 
a watch case should be made to pay for 


cases and 





the length of time that he carried the case, 

In the automobile tire business, where 
tires are guaranteed for, say, 3,500 miles, 
and wear Out when 2,500 miles have been 
covered, the purchaser does not receive a 
new tire again guaranteed for 3,500 miles, 
but he receives a credit for 1,000 miles on 
the new tire that he buys, and everyone in 
this trade accepts this adjustment as abso- 
lutely fair. 

Case manufacturers believe that there 
should be an equitable adjustment in watch 
cases along these lines where the cases do 
not wear up to their guarantee. A prom- 
inent representative of one of the case 
companies has been laying this proposition 
before the different manufacturers, and it 
is believed by him that within a short time 
all case manufacturers will agree to the 
proposition, A representative of a watch 
case company interested in this movement 
outlined the plan as follows: 

“The figures that I quote below are not 
necessarily accurate, but are quoted simply 
to show how the scheme is to be worked 
out. Suppose that a case manufacturer 
sells a 20-year case to a wholesale jeweler 
for $3. The wholesale jeweler in turh sells 
this case to the retail jeweler for $4, who, 
when he makes a sale of a complete watch, 
charges for this particular case $6. Now 
suppose that this 20-year case only lasts 10 
‘years. The retailer then sends the case 
back to the manufacturer and eliminates 
the wholesaler from any part in the trans- 
action. The manufacturer sends a new 
case direct to the retail jeweler and charges 
him half the price of the first case. The 
retailer explains to his customer that in- 
asmuch as he has worn the case 10 years 
and the case was worth $6, he will receive 
an allowance of $3 on the new case. In 
other words, he gives him another 20-year 
case for $3. 

“In a transaction like this the manufac- 
turer gets the old case in exchange, on 


.which he can salvage the gold, and also 


receives half price for the new case. The 
retailer also makes a profit on the trans- 
action over and above the half price 
charged by the manufacturer, and the cus- 
tomer pays for the number of years he 
has worn the case. 
“There are other 
worked out later.” 


details that will be 


PITTSBURGH, Pa., Aug. 20.—Harry Gousha, 
who was 59 years of age, and formerly en- 
gaged in the jewelry business in- Philadel- 
phia, died this week at his home, 414 
Charles St., Knoxville, a suburb of this 
city. He had been in poor health for more 
than a year. 

He was born in Philadelphia Feb. 13, 
1856, and when he was eight years old went 
to China, accompanied by his mother and 
stepfather, where the family lived for two 
years. Returning to the Quaker City, he 
was educated in the public and private 
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schools ot that city, and upon finishing his 
education he engaged in the jewelry busi- 
hess. 

After several years in this and other 
business enterprises he entered the employ 
ot the Prudential Life Insurance Co., with 
which concern he was identified at the time 
f his death, having taken charge of the 
South Side territory of this city for the 
company in 1909. Several years later he 
was transferred to the North Side, but ill- 
ness forced him to retire from active bust- 
ness about one year ago. 

Mr. Gousha will be remembered by the 
older members of the Philadelphia trade. 
He is survived by his widow, his mother 
and three sons, Joseph R., Harry M. and 
Ralph W. Gousha, and two daughters, 
[Isabel and Irene, both residents of this 
city. 








Rose Jorrisch, New York, Files Assign- 
ment Schedules. 


In the County Court House, New York, 
during the past week assignment schedules 
were filed by Rose Jorrisch, engaged in the 
jewelry business at 330% Grand St., Man- 
hattan, and also interested in the jewelry 
and musical instruments sales store con- 
ducted under the style of Beckie Durst, at 
247 Bowery. According to these schedules 
the delinquent has nominal assets amount- 
ing to $2,200 and actual assets approximat- 

ig $711. The liabilities are listed at 

$4,812. 
Among the largest unsecured creditors 
are: Adler & Heine, $57; H. Barotz, $16; 
A. Berger, $690; H. Baum, $540; Brook- 
lyn Suit Mfg. Co., $25; H. Freedman, $265; 
Fred Gretch Mfg. Co., $55; John Hassel- 
bring Mfg. Co., $15; Herman J. Hersh- 
kowitz,. $60: Hemmelman & Co., $75; Jacob 
Isaacs, $422; Ideal Jewelry Co., $77; Kurt- 
land Bros. & Co., $28; I. Levinson & Son, 
$37: Edwin Lowe & Co., $32; National 
Silver Co., $55; I. Perlman, $200; Posner 
& Rizick, $65: Barnet Pusrin, $138; Louis 
Rosenthal, $28; F. Rubin, $129; Samodovitz 
& Weiss, $49; Simmons Hardware Co, 
$106; S. Silberblatt, $44; Jacob J. Schmuk- 
ler, $267: Superior Cut Glass Co., $50; 
Standard Diamond Co., $49; A. Suderov, 
$64: Schachter & Gladstein Co., $39; Philip 
Thorns, $31; E. Ingraham Clock Co., and 
Ansonia Clock Co., $62; H. M. Tarder, 
$150: Gussie Unger, $300; M. White, $124; 
A. A. Waterman & Co., $384; A. Wohlege- 
muth, $30; Jacob Haber, $138, and Max 
Reiber, $210. 








Statistics of Commerce of British South 
Africa Show Big Decrease in Ex- 
ports of Diamonds. 

A report from British South Africa 
sent by Consul General George H. Mur- 
phy at Cape Town to the Department of 
Commerce and Labor, Washington, D. C., 
contains a good deal of interesting infor- 
mation about this section of the world 
and includes a table of imports and ex- 
ports of merchandise at Cape Town for 
the years 1913 and 1914. 

The drop in diamonds as a result of the 
world war is shown clearly in the export 
table which gives the figures of exports 
of diamonds for 1913 as amounting to 
$58,494,176 and for 1914 as $26,837,667. 
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YOU HAVE HEARD OF A GENUINE 
PEARL NECKLACE FOR $10.00 
NOW, HAVEN'T YOU? 
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Cd. 0. NECKLACE 


ARE YOU SHARING IN THE PROFITS 


OF THIS INNOVATION IN NECKLACES? 
WRITE TODAY FOR BOOKLET AND PRICES. 


JUERGENS & ANDERSEN CO. 


108 N. STATE ST. 
CHICAGO 
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Jewelers Win Fight to Sell Goods from Travelers’ Trunks. 








Interstate Commerce Commission Decides Railroads’ Present Baggage Regulations Unreason- 
able and Orders Change That Will Permit Sale of Articles Carried as Samples. 














HE fight that has been waged tor some 
time between the railroads and jewel- 

ers over the question of traveling sales- 
men selling from their trunks articles 
carried as samples, has been won by the 
jewelry trade, the decision in favor of the 
contention having handed 
down last Saturday by the Interstate Com- 
Commission at Washington. The 
one, inasmuch as the con- 
been going on for a num- 
ber of and has acute for the 
last year or two as the principles involved 


trade's been 
merce 
1S a big 


has 


victory 
troversy 


years been 


strike almost at the basis of doing business 


n the part of a large number of whole- 
salers and manufacturers in our industry. 

The question at issue was briefly this: 
his samples 


his bag- 


carries 


The jewelry traveler 
with 


in trunks which he checks 
gage. Under the regulations filed by the rail- 
roads with the Interstate Commerce Com- 
mission the roads carry as baggage the pas- 
sengers’ personal effects and samples. It has 
been contended by the railroads with some 


success that the selling of an article by a 
the category of a 
therefore, the Interstate Com- 
violated when the article 


The special baggage 


traveler tcok it out of 


? 7 


sample and, 


merce iaw Was 


had been so checked 
committee of the jewelry trade, composed 
ft the representatives of the 
Protective Union, the 
Fund Society, the Jewelers Security 
National Jewelers Board ot 
National Wholesale Jewelers’ 
similar organizations, 
with the Interstate 


torce 


. ae 
Tew eieTs 
Sa tety 


\lh- 


, 


Jewelers’ 


7 
’ 


ance, tne 
Trade. the 


Association and 


started proceedings 
(Commerce Commission to the rail- 


roads to amend their regulations in re- 


gard to baggage on the ground that they 
were unreasonable in their eftect upon 


Interstate Com- 
declared 


The 


1 
Nas 


the jewelry trade. 


(ommission now so 


merce 
and ordered a more reasonable regulation 
which will the salesmen of the 
manufac uring jewelers and jobbers to sell 
to their customers direct from their sample 


permit 


trunks. 
The 


(‘oOmmission 1S as 


decision ot the Interstate ((ommerce 


follows: 


INTERSTATE COMMERCE COMMISSION 
No. 6491. 
TeEWELERS' PROTECTIV! 


PENNSYLVANIA RAILROAD COMPANY et @ 
15, 1915. Decided July 28, 1915. 


Submitted March 
defining sample 


Defendants present regulation 
held 
lation prescribed for the 
|. B. Daish for complainant. 
W. W. Collin, JIr., and ¢ L.. 


le fendants. 


unt easonable. Reasonable Tegu- 


future. 


Hunte r tor eastern 


Bevington for western and transcon 
defendants 

W. H. Chandler for Boston Chamber of Com- 

intervener, 

for Merchants 


Association I Baltimo Cc, 


+ 


and Manufacturers 
Md., intervene! 


Rr Pé R1 | rHE COMMISSION. 


Ha l \ MmIlLS S Me 

This oceeding was instituted by 15 national 
ind sectional ssociations I manufacturing, whole- 
sale and retail jewelers against 69 railroads operat- 
ng ill parts of the country. The pleadings put 
nm issu The lack of uniformity in the rules, 


ises concerning the classifica- 


regquiations and pract 


t1i0n and transportation oft baggage; (2) the reason- 
charges at 16% 


tares on 


ableness of the 


per cent. of the 
baggage checked at 


exXcess 
first 


vaggage 
class passenger 
risk; and (3) the 
definition of contained in the 
tariffs of particularly the restriction 
and limitation of such baggage to samples ‘‘not for 
sale or free distribution.” 

1. The first point 
consideration, as no 
introduced by 
claim 


owner's 


sample baggage 
defendants, 


without 
Was 
The 
carriers endeavoring to es 
tablish throughout the 
United States and Canada, and it appears from the 
record that along this line has 

been work con- 
rules not governed by 


may be dismissed 


evidence bearing on it 


interveners. 


~ 


‘omplainants or 
that 


uniform 


they are 
baggage _ rules 
much progress 

This should be 
uniformity in 


already made. 
tinued, as 


local necessities is desirable. 





is. Sie 


FESSENDEN, CHAIRMAN OF 
TRADE S BAGGAGE COM MITTEE, TO WHOM 
THE VICTORY IS IN GREAT PART DUE. 


THE JEWELRY 


2. The 


ness of 


the reasonable- 


checked at 


second point C hallenges 


excess charges on baggage 


owner’s risk. Since this case was submitted the 
so-called Cummins amendment has replaced the 
Carmack amendment and become a part of the 


act to regulate commerce. 
& M. 
97: In re Cummins 


696. 


This amendment applies 
Hooker, 233, U. S., 
\mendment, 33 I. C. C., 682, 
made liable for the 


to baggage, Bb. RK. R. vs 


The initial carrier is now 


full actual loss, damage, or injury to baggage 


caused by it or by connecting carriers, not with- 
Standing 


liability or of the 


receipt, contract, regu 


any limitation of 
amount of 
lation, or 


recovery in any 
tariff, and any such limitation by act of 
the parties, as by checking at owner's risk, is made 
unlawful and vord. 

The statutory limitation of 
avail itself in certain 

extended by the first proviso of tl 
checking at owner's 


which the carrier 


may cases, if it so elects, 


e amend- 


Is not 
ment to cover the practise of 
risk, 

With the practise must go 


consider the 


the charges, and we 


need not here reasonableness of 


those which formerly applied. 


3. Refore discussing the third point it will 


be helpful to relate briefly the history of 


rm sample 
transportation. Prior to 


aggage as a subject of 
1910 the only 
the tariffs of the carriers and on 


referred to in 
thev ad 


kind of baggage 
which 


mitted lability was personal baggage, but articles 


other than those included in the various definitions 


‘ ? . 
T personal haggage, SsSucn as SalN pies oT YOOdSsS, 


‘ ? 
wares and merchandise, catalogues and other artt1- 


were regularly transported in baggage service 


cics 
: 


The decisions of the courts as to what was bag- 


and what was the extent of the carriers 





Moore 


Railroad Lo, VS. 


Vol. 4, Sec. 
page 1290 et 
U. S., 24. The general rule was tl 
Supreme Court in Hannibal Rai 
12 Wall., 262, at 278. 

Where a railroad 
portation, in cars which 
trains, property of this 
which no fraud or co 
tempted upon its em 
to assume, with 


1646 ct .ceQq 


Seq., 
hus stated Dy tne 
lroad S Switt, 


receives tor trans- 
accompany tits passenger 


character, in relation to 


company 


ncealment is practised or at- 
ployes, it must be considered 
, the lhability t 
common carriers ot merchandise 
to receive on the 


passenger train property otner 


than the baggage of the 


to carry the person only implies an undertaking to 


passenger, tor a contract 


transport such a limited quantity f articles as 
are ordinarily taken by travelers for their per- 
sonal use and convenience; such quantity depen 


ing, ot course, upon the station of the party, tne 


object and length of the journey, and any othe 
considerations. But if property offered with the 
passenger 1s not represented to be Nageagre il 
if 1s not so packed as to issume that ippearance 


and it 18 received fo1 transportation m tne passer! 


ger train, there is no reason why the carrier shall 
not be held equally esponsible fi ts sate cor 
v@yalice as if it were placed on the freight trair 
as undoubtedly he can ike the sa irae 


its carriage. 


hia . , 
Following legislation bv the State 


and Missouri with regard t persona ind sample 
baggage, Sec. 1 of the Ea gulate erce 
was amended June 18. 1910 t i 
equirement LIDO!] COMMON carriers 5 
act 
to estabDlisn, observe ind entorce ’ st 
al d reasonable eg tl - ind 1) SCs ( ng 
> > 4 
¢ Ca ny I ¢ Si . Sa 

we }) y 
CxXCEeESS laikevave 

lhe _ 

ne Ca ers leTe | inte i t y 
, ] ] 
collate tne igvave es and eg ! i 
“2 0r11 1 + . | . ? 
refguiation aenning Samm ple baggage igreed 
and now appearing in substantially + Sa vord 

i | ae 

1] ne tae.é — } 
Im ail the tariftls, inciuding those | ( imits S 

« ; 
as follows: 

. ' . 

Sample haggage nsists of samy] f I 
clise carried by commer¢ ii travelers i ici? 
Saiesime! _ “AT j J es, Vit j ‘ } T f 

’ | ‘ 
to ? iK ¢ Salies OT goods S | é ~ es 
} ‘ ‘ ] 

i ead, ind Tit to -AaA1€e Oy! Tree + ) tl 
the OW ne oO wners, tne prane ses, S 
tomers others 

\s the esult of some observations made by 
Commi - D acne . I> , 

‘ mmission in Re gulations Nestricting the Dimer 
sions ) aA OONn Fs /-. . ‘ ‘ 4 | | 
ions of Baggage, 26 I. C. ¢ 292, 301, relative 1 


the selling of samples checked as baggage, and 
numerous inquiries subsequ nt theret a 


; 4 i 


Ruling No. 445 was promulgated 


holding 
(Checking sample baggage. 
provide for che 


when carriers’ tariffs 
L- ae 1 } ' 


KINg sample Daggage and define 
sample Daggage as that which is earried for dis- 
—_ > 

play and not for distribution or sale. it ic t law- 


ful to distribute or sell articles contained in su 
baggage at any 


checked. Such 


’ ’ } | ! 
pomt to which it is heen 80 


articles may lawfully be distributed 


or sold at any point to which they are shipped by 


mail, freight r express, and they may lawfully 
be so shipped from a point to whi they hav 
been checked as baggage fo Sé is samples 
for display. 

Subsequently, with respect to tariffs whi pro 
vided for checking certain articles without re 
striction as to sale, Conference Ruling No. 455 was 
issued holding: 

If the carrier's tariffs make pr sion fo tine 


transportation of such property at excess ba 
rates on the entire 


violation of the law 


weight, it would not be 


to dispose of the r) yperty nv 


sale oO! othe Wife, 
- ] . 7 - : ' 
With respect to the definition yuoted ipove, 
| . * ‘ ‘ 
compiainants and interveners contend that the d S- 


position to be made of property after transportation 


does not concern the carrier, and that the re- 
striction against sale or tree listributi n I san 
ples IS therefore unreasonabdie and iniawtul is 
17 sam) 47 +] j rv ° , } 
Well iS WijUSTIV GQISCTiminatory in ft it t moes not 
] ] ] : 
dappry tO Nand akezage or! to ertalt sper 
irticles, differing on different lines, é 
checked OT) | iyinent OT excess baggag irTves 
computed upon the gross weight. 
; , - 
It iS Hee the custon rT trave ; iics 
‘ 
for many years t sel] ctherwise dispose of 
samples upon occasion. Complainants testify that 
ilithough this ractise vae known to : 2 ers 
the lid + } + ] 
I ey Lit not pL nti 35 ince , } 
» 
Reg t1 ic Rest cting the Dyimens - f Pac 
1 7, . ’ « P 
gage, supra Witnesses for detendants y t 
th 14 +; snta , an ‘ ’ .a 
th: ctis Vas ever countenanced i é ili- 
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to abolish it. Its persistence and the difficulty of 
properly policing the enforcement of any regu- 
lation designed to prevent it have their bearing 
upon the reasonableness of such regulations. 

The modes of introducing and selling goods 
differ according to the requirements of the differ- 
ent lines of business. For instance, it is said 
to be impracticable to sell high-grade jewelry by 
sample, although the great majority of houses in 
other lines of business pursue this method, de- 
livering the goods at some future date. The in- 
terveners emphasize the difficulty said to exist in 
selling candy or cigars by mere inspection of sam- 
ples. Other lines of business, such as the dealing 
in millinery, hardware, crockery, blankets, or drug 
sundries, are cited, in which it becomes necessary 
to make the best disposition possible of soiled, 
worn, deteriorated, or out-of-date samples and re- 


place them by fresh samples which better repre- 
sent the stock. All of the instances cited illus- 
trate the commercial need for elimination of re- 


strictions as to ‘“‘sale or free distribution.”’ 

| In this case, as in Regulations Restricting the 
Shape of Baggage, 33 I. C. C., 266, 268, it is 
shown that salesmen find the baggage service more 
Satisfactory than any substitute as a means of 
transporting their samples. 

No restriction exists as to sale or free distribu- 
tion of birds, dogs, newspapers, steamer chairs, 
baby carriages, tool chests, peddlers’ packs, para- 


phernalia for golf, baseball, or cricket, adding 
machines, balloons, and other articles which are 
carried in baggage service and charged excess 


baggage rates on the weight; but it is 
intimated in the brief for the western defendants 
that they propose to apply the restrictive rule to 
such articles. Particular mention is made of 
peddlers’ packs. It is said that the business of a 
peddler and that of a traveling salesman are the 
same in essence, but the peddler can sell articles 
checked as baggage, while the traveling salesman 
cannot. Cancelation of the unrestricted rule on 
these articles would not benefit complainants or 
interveners. The articles so carried occupy rela- 
tively little space in the baggage car, and, if 
excluded therefrom, would tend to encumber 
passenger cars, with resulting inconvenience and 
annoyance to the traveling public. 


2Toss 


long line of decisions 
with respect to freight that circumstances and 
conditions before receipt of a 
by the carrier at point of origin, or after delivery 
of the shipment by the carrier at destination, can- 
not justify differences in rates or classification 
of property for transportation. But the act itself, 
in the amendment of 1910, recognizes a distinction 
between personal and sample baggage. That dis- 
tinction seems to lie in the use to which the 
baggage is put, whether commercial, 
and, if so, use becomes the criterion by which, 
unlike freight, it should be classified. “Sample 
baggage’ had a meaning well understood, although 
perhaps not well defined, at the time those words 
were incorporated in the statute. They must be 
construed in that meaning, and the evidence of 
use which is before us in this record does not 
exclude occasional sale or free distribution of the 


It has been held in a 


arising 


personal or 


samples carried. 

In the light of these decisions and considerations 
and upon the this find and 
conclude that present regulations de- 
sample that ‘‘carried by 

and not for sale or 
unreasonable, and that a 
defining sample baggage 


record in 
defendants’ 
hining baggage as 
mercial travelers * * 
free distribution’’ are 
reasonable’ regulation 
would be as follows: 

Sample baggage consists of baggage for the 
commercial, as distinguished from the 
use of the passenger, and is restricted to 
logues, models, and samples of goods, 
merchandise in trunks or other suitable containers 
tendered by the passenger for checking as baggage 
to be transported on a passenger train, for use 
by him in making sales or other disposition of 
the goods, wares, or merchandise represented 
thereby. 


case, we 


Com- 


personal, 
Cata- 
wares, Or 


Defendants expressed the view, and devoted 
much space to its development, that the removal 
of the restriction against the sale or free distri- 
bution of sample baggage would tend to increase 
the volume of baggage and thus interfere with the 
safe and efficient operation of passenger trains. 
To state it in their own words: 

Respondents believe that they have conclusively 
demonstrated the dire results which would attend 
the opening of passenger trains to the transporta- 
tion of freight. While to do so might be advan- 
tagenous to a few traveling salesmen, it would be 
disadvantageous to the great mass of the traveling 


shipment ’ 
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public in that it would impair baggage transporta- 
tion service and impede the progress of passenger 
trains. 

The interests of the public cannot go by default 
In any proceeding before the Commission. They 
must be considered as fully as those of the parties. 
Unlike the decision of a court, which ordinarily 
is conclusive only of the rights of the interested 
parties, a report and order of the Commission 
prescribing rates, regulations, or practises for the 
future must affect many who are not directly 
represented before it, and public interest requires 
that the passenger service of this country be main- 
tained in a state of high efficiency. 

We do not find, however, that defendants have 
“conclusively demonstrated the dire results’ to 
follow elimination of the restriction against sale 
or free distribution of samples carried as baggage. 
Certain limitations attend the checking of sample 
baggage, which hinder growth of the _ practise. 
Among these may be mentioned the expense of 
transportation and transfer, including the fact that 
baggage can be checked only as an incident to 
payment of the passenger’s fare. 

It would be unprofitable to attempt in this pro- 
ceeding to dispose of questions not directly pre- 
sented for our determination. Such matters can 
be determined when the occasion arises. 

An order will issue accordingly. 

Commissioner Harlan took no 
cision of this case. 


part in the de- 


ORDER. 


At a general session of the Interstate Commerce 
Commission, held at its office in Washington, D. 
C., on July 28, 1915. 

No. 6491. 

Jewelers’ Protective Union; the Jewelers’ 
Safety Fund Society; the National Jewelers’ 
foard of Trade; the Newark Manufacturing 
Jewelers’ Association; the National Whole- 
sale Jewelers’ Association; Chicago Jewelers’ 
Association: Non-Retailing Wholesale Jewel- 
ers and Silversmiths’ Association of the Pa- 
cific Coast; Pittsburgh Wholesale Jewelers’ 
Association; Missouri Jewelry Jobbers’ Asso- 
ciation; Philadelphia Wholesale Jewelers’ As- 
sociation; Detroit Jewelers’ Board of Trade; 
Cincinnati Wholesale Jewelers and Manufac- 
turers’ Association; National Association of 
Manufacturing Jewelers; New England Manu- 
facturing Jewelers’ and Silversmiths’ Asso- 
ciation, and the Minnesota Jewelers’ Asso- 
ciation, 


The 


vs. 
Pennsylvania Railroad Co.; the Atchison, 
Topeka & Santa Fe Railway Co.; Atlanta & 
West Point Railroad Co.; Atlantic Coast Line 
Railroad Co.: the Baltimore & Ohio Railroad 
Co.: the Baltimore & Ohio Southwestern Rail- 
road Co.; Boston & Albany Railroad Co.; 
Boston & Maine Railroad: Central of Georgia 
Railway Co.: the Central Railroad Co. of 
New Jersev: the Chesapeake & Ohio Railway 
Co.: the Chicago & Alton Railroad Co.; Chi- 
Co.: Chicago, 


The 


cago & Northwestern Railway 
furlington & Quincy Railroad Co.; Chicago, 


Milwaukee & St. Paul Railway Co.; the Chi- 
cago, Rock Island & Pacific Railway Co.; Chi- 
cago, St. Paul, Minneapolis & Omaha Railway 
Co.: the Cincinnati, New Orleans & Texas 
Pacific Railway Co.; the Cleveland, Cincinnati, 
Chicago & St. Louis Railway Co.: the Colorado 
& Southern Railway Co.: the Colorado Mid- 
land Railway Co, and George W. Vallery, 
receiver: the Delaware, Lackawanna & West- 
ern Railroad Co.: the Denver & Rio Grande 
Railroad Co.: Erie Railroad Co.; Florida East 
Coast Railway Co.: the Galveston, Harrisburg 
& San Antonio Railway Co.; Grand Trunk 


Railway Co. of Canada; Grand = Trunk 
Western Railway Co.; the Great Northern 
Railway Co.: Houston & Texas Cenral Rail- 
road Co.: Illinois Central Railroad Co.; Inter- 


national & Great Northern Railway Co.; the 
Lake Shore & Michigan Southern Railway Co.: 
Lehigh Valley Railroad Co.; the Long Island 
Railread Co.: Louisiana Railwav & Naviga- 
tion Co.: Louisville & Nashville Railroad Co.: 
Maine Central Railroad Co.: the Michigan 
Central Railroad Co.: the Minneapolis & St. 
Louis Railroad Co.: Minneapolis, St. Paul & 
Sault Ste. Marie Railway Co.; Missouri, Kan 
sas & Texas Railway Co.: the Missouri Pa 
cific Railway Co.; Mobile & Ohio Railroad 
Co.: Morgan’s Louisiana & Texas Railroad & 
Stempship Co.; Nashville, Chattanooga & S*. 
Louis Railway; the New York Central & Hud- 
son River Railroad Co.: the New York. New 


Haven & Hartford Railroad Co.: Norfolk & 


105 


Western Railway Co.; Northern Pacific Rail- 
way Co.; Oregon-Washington Railroad & Navi- 
gation Co.; Oregon Short Line Railroad Co.; 
Pennsylvania Co.; Pere Marquette Railroad 
Co., and Frank W. Blair, Dudley W. Waters 
and S. M. Felton, receivers thereof; the 

Pittsburgh, Cincinnati, Chicago & St. Lonis 
Railway Co.; St. Louis & San Francisco Rail- 
road Co., and James W. Lusk, W. C. Nixon 
and W. B. Biddle, receivers thereof: St. 

Louis, Iron Mountain & Southern Railway 
Co.; St. Louis Southwestern Railway Co.; 
San Pedro, Los Angeles & Salt Lake Railroad 
Co.; Southern Pacific Co.; Southern Railway 
Co.; Seaboard Air Line Railway: the Texas 
& Pacific Railway Co.; Union Pacific Railroad 
Co.; Vandalia Railroad Co.; the Wabash Rail- 
road Co., and E. B. Pryor and William K. 

Bixby, receivers thereof; the Western Railway 
of Alabama; Western Pacific Railway Co., and 
the Western Maryland Railway Co 
‘his case being at issue upon complaint and 
answers on file, and having been duly heard and 
submitted by the parties, and full investigation of 
the matters and things involved having been had, 
and the Commission having, on the date hereof, 
made and filed a report containing its findings 
of fact and conclusions thereon, which said report 
is hereby referred to and made a part hereof: 

It is ordered, That the above-named defendants 
be, and they are hereby, notified and required to 
cease and desist on or before Oct. 15, 1915, and 
thereafter to abstain from maintaining or apply- 
ing to the transportation of sample baggage in 
interstate commerce present regulations in 
so far as they define sample baggage as that car- 
ried by commercial travelers and not for sale or 
free distribution, which said regulations are found 
in said report to be unreasonable. 

It is further ordered, That said defendants be, 
and they are hereby, notified and required to es- 
tablish, on or before Oct. 15, 1915, upon notice to 
the Interstate Commerce Commission and to the 
general public by not less than five days’ filing 
and the manner prescribed in Sec. 6 
of the act to regulate commerce, and thereafter to 
maintain and apply to the transportation of sam- 
ple baggage in interstate commerce a regulation 
defining sample baggage as follows: 

Sample baggage consists of baggage for the com- 
mercial as distinguished from the personal use of 
the passenger, and is restricted to catalogues, 
models and samples of goods, wares, or merchan- 
dise, in trunks or other suitable containers, ten- 
dered by the passenger for checking as baggage 
to be transported on a passenger train, for use 
by him in making sales or other disposition of the 
goods, wares, or merchandise represented thereby; 
regulation is found in said report to 


their 


posting in 


which said 
be reasonable. 

And it is further ordered, That this order shall 
continue in force for a period of not less than 
two years from the date when it shall take effect. 

By the Commission. 


Georce B. McGinty, Secretary. 


Fessenden, chairman of the 
joint baggage committee of the jewelry 
organizat.ons, who has had charge of the 
fight for the jewelers, when asked on Mon- 
day about the decision, said: 

“The decision of the Interstate Com- 
merce Commission given in full in your 
account ends a controversy with the rail- 
roads began in August, 1913. This was as 
to whether the manufacturing and whole- 
sale jewelers and other trades should be 
allowed to deliver goods from trunks of 
travelers checked as baggage. The 
tariffs of the railroad filed with the Inter- 
state Commerce Commission absolutely 
prohibited such delivery. 

“In August, 1913, a comm-ttee of the 
jewelry trade was appointed, and the mat- 


Oliver G. 


their 


ter was immediately taken up with the 
railroads and every effort made to have 
them reverse their posttion. As_ chair- 


man of the committee I appealed to all 
the principal railroads by personal inter- 
views with the officials appearing before 
roads, a_ personal 
Commerce 


boards of the 
with the Interstate 


various 
interview 
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Commission, but all without avail. As a 
last resort a formal complaint was filed 
with the Interstate Commerce Commission, 
the Boston Chamber of Commerce and the 
Merchants and Manufacturers’ Association 
of Baltimore becoming parties to the com- 
plaint by intervening. 

“Hearings were held before the Inter- 
state Commerce Commission, witnesses 
representing manutacturers, jobbers, rc 
tail jewelers and traveling salesmen giv- 
ing evidence which undoubtedly was of 
great weight. While the work of the com- 
mittee has been strenuous, backed as it 
was by the entire jewelry trade of the 
country, the committee felt all along that 
its efforts were bound to be crowned with 
succcss, 

“The rule laid down by the railroads 
was so manifestly unjust that it seemed 
impossible that the Interstate Commerce 
Commission should support the roads in 
the position they had assumed. This ruling 
of the Interstate Commerce Commission, 
of course, has nothing to do with the 
Cummins amendment to the _ Interstate 
Commerce law, which covers the valua- 
tion of trunks checked as baggage and 


packages sent by express.” 








Members of New Engiand Watchmakers’ 
Club and Guests Enjoy Delightful 
Outing. 

Boston, Mass., Aug. 23.—The annual 
outing of the New England Watchmakers’ 
Club took place Sunday, Aug. 22; over 
39) members and their guests participating 
in the affair at Salem Willows, a delightful 
Summer resort opposite Beverly Cove, on 
the North Shore, and within view of the 
notable “Summer Capitol” otf former 

President Taft. 

Members of the club and their friends 
arrived at Salem by various routes, trains, 
electric cars or automobiles being utilized, 
and early in the afternoon they proceeded 
to the Ebsen Cottage dining hall, where an 
excellent shore dinner was served. 

Among those present were representative 
watchmakers from near-by and _ remote 
points, one of the party being from San- 
ford, Me., another from Kingston, Mass.., 
and several representing Boston, Waitham, 
Salem and Beverly. 

The outing committee—Joseph Eman 
ueis, chairman; Laroy E. Nichols and C. S. 
Ramsdell—had done all in their power to 
make the affair a success in every respect. 
A feature after the repast was a two- 
hours’ sail to Baker's Island, off Salem 
Harbor, and thence to Marblehead. This 
was much enjoyed by all. 
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Among the goods of which the exporta- 
tion from Russia is forbidden is platinum, 
writes a Russian correspondent of the Lon- 
don Economist, The consequence of the 
prohibition is that the producers are in a 
very difficult situation, as Russia is hardly 
a market at all for the metal, and it has 
fallen severely in value as a consequence. 
Under these circumstances the Gold and 
Platinum Bureau of the Russian Chamber 
of Export proposes that the Government 
shall either authorize the export of plat- 
inum or else that it should be coined and 
issued as money. 


Career of the Late Frank B. Lawton. 

PROVIDENCE, R, I., Aug. 21.—The funeral 
of Frank B. Lawton, manager of the Acme 
Comb Co., who died suddenly last Saturday 
morning from valvular disease of the heart 
following an acute attack of indigestion, 
was held from his late residence, 103 Com- 
stock Ave., last Tuesday afternoon. There 
was a large gathering of relatives, friends 
and former business associates. 

l'rank Bennett Lawton was born in this 
city July 20, 1858, and after a common 
school education entered the employ of the 
Providence & Stonington Railroad Co. as 
a clerk. [In 1884 he became a traveling 
salesman for the manufacturing jewelry 
concern of George E. Luther & Co., and 
has ever since been prominently identified 
with the jewelry industry. He accepted a 
position on the sales force of S. B, Champ- 
lin & Son in 1888, which he retained until 
Ik, when he resigned to enter business for 
himself as a member of the manufacturing 
jewelry firm of Lawton, Spencer & Sher- 
man, which was later changed to Lawton, 
Sherman & Co., on Page St. 

five years later he retired from the 
partnership upon the dissolution of the con- 
cern and accepted a position with the sell- 
ing force of Untermeyer, Robbins & Co., 
New York. After a few years he resigned 
to take a similar position with Flint, Blood 
& Co., of this city, until early in December, 
1905, when he became the western traveler 
for William Loeb & Co. In the Fall of 
1907 he became manager of the Acme 
Comb Co., 152 Wevbosset St., and later be- 
came its sole owner. He is survived by a 
widow, two daughters and a son. 








lowa Jeweler Motoring to the San 
Francisco Exposition. 

\ jeweler of Rolfe, Ia., Carl White, 
is motoring to the San Francisco fair by 
way of the Grand Canyon, Las Vegas, San 
Diego and Los Angeles. Mr. White has 
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TRADE CONDITIONS. 
Cincinnati has been experiencing the coldest 
and wettest August ever known. 


Ek. J. kox, of Lindenberg & Fox, leaves 
this week for Michigan and other northern 
States 

G. K. Beckett, of the Geneva Optical Co., 
leaves September for a six-weeks’ trip on 
the road. 

Ferd Phillips, of Richter & Phillips, has 
returned from a southern trip. Miss Leona 
Stepp has returned from an eastern and 
northern trip. 

“Harvey \. Rasch, with Victor Bogart, 
Lexington, Ky., was called to Newport, 
Ky., to the bedside of his mother who was 
dangerously ill. 

John Gerwe left Monday for a three 
weeks’ trip in Kentucky and Tennessee for 
Frohman & Co. Harry Bohmer has re- 
turned from a short trip in Indiana, made 
in the interest of lis firm. 

‘Aaron Strauss. with D. Jacobs Sons Co., 
left last week for a four-weeks’ trip in 
Virginia and North Carolina. J. D. Jacobs 


has gone out on a three-weeks’ trip in In- 
diana. 
Louis C. Ejisensmith, of Eisensmith & 


Lohmeyer, Newport. Ky., jewelers, has 
been to Dilsboro, Ind., taking the spring 
baths, while his family sojourned in Mich- 
igan., 

Julian Hesse has returned trom a west- 
ern trip, eight weeks, for Wallenstein & 
\layer, and leaves this week for Atlantic 
City. Walter Mayer had some of his cu- 
tomers from Nashville and Chattanooga 1n 
Cincinnati last week 

J. Hirschfield, who retired the first of 
this year on account of ill health from the 
D. Jacobs Sons Co. with whom he was 
issociated for many years, is again with 











CARL WHITE, ROLFE, IA., MOTORING 


been camping overnights on the roads and 
reports that he has had a fine time in every 
way, 

The phctograph shown herewith is from 
a snapshot of Mr. White while en route in 
his ‘“‘flivver.”’ 








TO THE SAN FRANCISCO EXPOSITION, 


that firm and will make his first trip the 
first part of November. 








Mrs. I. Coven has bought the jewelry 
store of D. Bertrand on Main St., Indian 
Orchard, Mass. 
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A SHIP LO: AD OF | LINKS bastee es our port every res adel to the water’s edge, 
and not one vessel has been mined by the unfair competition nonsense or torpedoed 
by cut price give away manufacturers’ propositions. That alone (jj |) shows 


the retailer wants, demands, and is going to have reliable merchan Wi | dise. 
There are more imitations of “THE FISHER LINE” FRIEND me LINK 


than any other link on the market. Our Trade Mark is stamped on 


the back of every one of “THE FISHER LINE” FRIEND[ | LINKS. None 
genuine without it. A patent was granted us by the United | States Patent 
Office August 17th, 1915. We shall now proceed to pro 3s = tect our rights. 
Our FRIEND}J{" 4) LINKS are made in sterling silver, solid gold, gold filled; 
inlaid with] (# 





















_| beautiful colored enamels. 








J. M. FISHER COMPANY. Mejewerers © Attleboro, Mass., U.S. A. 
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Developments in the Bankruptcy Pro- 
ceedings of the H. Boasberg Son 
Co., Buffalo, N. Y. 


BuFFALo, N. Y., Aug. 20.—The Boasberg 
bankruptcy proceedings have been post- 
poned until Sept. 8, at which time the ex- 
amination before the referee in bankrupt- 
cy in the local courts will be resumed. 
The arrest of Herman Boasberg last week 
upon a warrant charging him with obtain- 
ing goods fraudulently is the most sensa- 
tional development recently of the case. 
The hearings on this warrant are to be 
held in New York city. 

The opinion prevails among local attor- 
neys that the arrest of Boasberg through 
the medium of New York city was prema- 
ture. It is considered an unwise move and 
may have the tendency to injure the plans 
of the attorneys for the creditors who have 
been building up the evidence to lead to 
criminal proceedings. 

It is known that from the very outset 
those interested legally for the creditors 
have been aiming for the necessary evi- 
dence to bring about the prosecution of 
those believed to have conducted this bank- 
rupt business regardless of the rights of 
creditors. The methods used by the firm 
and brought out in the testimony in the 
investigations have aroused the creditors 
and their attorneys to some considerable 
extent and while it is known that the pri- 
mary idea all the while has been to present 
the situation to the criminal authorities, 
there are several links in the chain of evi- 
dence which the attorneys wanted fortified 
before formally presenting the whole situ- 
ation to a grand jury. 

As stated, it is a matter now of conjec- 
ture as to just what effect the recent ar- 
rest, independent of the investigators, will 
have upon future proceedings before Ref- 
eree Persons. Everybody locally has been 
working determinedly to drag the truth of 
the conditions and methods of the bank- 
rupt firm from unwilling witnesses, and it 
is generally believed that the entire situ- 
ation should have been left to the local 
men who are delving into the facts. There 
will, however, be no let-up in the inquiry. 
Experts are still searching for more facts 
and auditors are examining the accounts 
of the bankrupts. The attorneys, too, are 
going over the evidence very carefully to 
ascertain just how much of the assets of 
the company were sacrificed through pawn- 
ing and otherwise by the bankrupts and 
their representatives. 

So far no clue of the $88,000 worth of 
missing diamonds has been found. The 
bankrupts still insist that they disappeared 
mysteriously, as stated in THE JEWELERS’ 
CrrCULAR when the petition was first filed. 
There have been discrepancies in the testi- 
mony of the Boasbergs and their relations 
regarding several matters and transactions 
and it is upon these that the attorneys are 
working, in the hope to ascertain some- 
thing tangible on which to have the law 
take a firm grip. 

Creditors of the bankrupts can rest as- 
sured that a most rigid investigation is be- 
ing pursued. Referee Persons has taken a 
deep interest in the proceedings and is co- 
operating with the attorneys in their ef- 
forts. He has allowed the attorneys much 
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laxity in their examinations, extending the 
rules of evidence considerably, in order 
that the attorneys might bring to light tes- 
timony from the interested witnesses. The 
attornevs for the bankrupts, too, are alert 
to the situation and frequent objections in- 
dicate their determination to protect their 
clients. 








Powers & Mayer, New York, Open Big 
Annual Exhibit of Gems and Jewelry. 


That the tales of the Arabian Nights and 
the exploits of Aladdin are fables, may not 
seem to be so after one pays a visit to the 
wonderful exhibition being made by Pow- 
ers & Mayer, 8 W. 38th St., New York, 
where millions of dollars worth of jewelry, 
set with sparkling gems and precious stones 
is being exhibited. A new reporter for THE 
JEWELERS’ CIRCULAR was asked in a casual 
manner to go up and write a description of 
the exhibition of this firm. Imagine his 
surprise when he was ushered into a room 
decorated with diamonds, rubies, pearls, 
emeralds and every conceivable kind of 
precious stone. He was at once reminded 
of the experience of Aladdin and intuitively 
looked for the Genii. 

This is the 13th annual exhibition of fine 
jewelry being made by Powers & Mayer. 
The display is exceptionally fine this year 
and gives an adequate idea of the prevail- 
ing fashions for jewelry during the com- 
ing season. This exhibition has always 
been looked upon by the jewelry fraternity 
as a notable one and is rarely missed by 
jewelers visiting this city. This year, on 
account of so many jewelers visiting the 
great metropolis, owing to the annual con- 
vention of the A. N. R. J. A. being 
held here, Powers & Mayer have even 
surpassed themselves in their endeavor to 
make an interesting, instructive and elegant 


, display. They are well repaid for their ef- 


forts, and the retailer while here in New 
York will be the loser if he denies himself 
the opportunity offered by this energetic 
and enterprising firm. 

The collection of ruby and pearl rings 
attracts the attention on entering the show 
rooms. One ruby ring surrounded with 
diamonds alone is valued at $15,000. Pearl 
rings, ranging at various prices up to thou- 
sands of dollars each, are also displayed. 
There are combinations of diamonds and 
rubies, pearls and diamonds, and handsome 
pearl rings, as high as $2,500 each, all in 
platinum settings. 

One of the specialties of this firm is their 
locket with interchangeable enamels of va- 
rious colors so that the jewels may be worn 
with any fabric and so harmonize with any 
colored costume. There are brooches in 
the greatest variety. Bowknots seem to 
stand out in their beauty and clever con- 
struction. They have bows of all shapes, 
with long ends. wide ends, long drop ends, 
all of pavé work, ranging in price from the 
least expensive to the most extravagant. 
All kinds of precious stones are used in the 
construction. 

The collection of sapphires is very won- 
derful. One large brooch stands out con- 
spicuously, having a sapphire of 22 carats 
surrounded by 102 diamonds. 

They show any number of pendants with 
large, fine sapphires and exceptionally large 


cashmere stones. [he profusion of rings 
is great. Diamond brooches and pendants 
are in great evidence, and these are set in 
platinum and of a wonderful variety. Ex- 
cellent taste is shown in the setting and 
range in all prices. 

Sapphire rings, ranging from $30 to $1,- 
000 each, new styles in bracelets and 
brooches, and the assortment of emerald 
rings is beyond comparison. The collection 
of sapphire bracelets beggars description. 

Their patented lorgnette is one of the 
most compact and neat little devices imag- 
inable. In fact, one can hardly believe 
that the beautiful little jewel would open, 
by pressing a spring, into a lorgnette. 

The collection of pearl collars in many 
styles is almost inconceivable. They are of 
the festoon order with brilliant diamond 
pendants, single string necklaces with the 
most delicate and intricate mountings. An- 
other of their specialties is the interchang- 
able watch, which is another patent of tne 
same order as the lockets, enabling the 
wearer to match any color costume that 
she may be wearing. 

The collection of moonstones, engraved 
and otherwise, black opals, alexandrites, the 
star sapphire and cat’s-eyes is inconceivable 
and must be seen to be appreciated. 

Scarf pins they have in all styles and 
stones. Gentlemen’s rings in the greatest 
variety in all combinations, but the most 
striking exhibit of the jewel collection is 
contained in a safe which is arranged when 
opened as a showcase. This contains a 
lay figure of a woman from the bust up. 
Decorating her neck and bust is a neck- 
lace that has one diamond of 20 carats, val- 
ued at $30,000. She wears a collar worth 
$7,000 and a decoration around the head 
or hair valued at $5,000. Other necklaces 
are shown in this case. The whole exhibit 
is valued at over $150,000. 

The beautiful diamond rings in marquise 
shape, navette, emerald cut diamonds and 
diamonds of wonderful and varied colors, 
Indian blue stones, orange, red, brown and 
cinnamon color, in fact, this whole exhi- 
bition, worth so many millions of dollars, 
must, even to the average jeweler who 1s 
always examining gems and precious stones, 
cause him to look with astonishment at the 
wonderful collection shown by Powers & 
Mayer, 8 W. 38th St., and the opportunity 
given and the invitation extended to the 
visiting delegate to the convention, being 
held at the present time in the city, should 
be accepted by as many as possibly can avail 
themselves of this courtesy. 








Fire which swept the building at 34 Me- 
chanic St., Newark, N. J., Thursday night 
t 


caused about $2,500 damage. lhe two top 


floors were vacant. The ground floor was 


occupied by Moorhouse, Dalton & Co. 
electroplaters. The building was owned by 
Hugh Baxter, of East Orange. Carboys 
of acids, used in silver plating, were stored 
in the building, and these exploded as the 
fire reached them. Mechanic St. is a nar- 
row thoroughfare and it was thought at 
one time that the fire would spread to other 
buildings so a second alarm was sent in. 
The buildings immediately adjoining were 
slightly injured. The fire is said to have 
started in a box of sweepings. 

















Great A.N R. J. A. Convention Begins at New York 





Members of American National Retail Jewelers Association From All Over the United States 
in Attendance at the Tenth Annual Conclave and Exhibition Now Being Held 
at the Grand Central Palace, New York—Instructive Programs and Royal 
Entertainment Promised for Retail Jewelers and Their Families. 


















H ALL, 
The 
yea;r, the 

\merican 

has 


ENTRAI 


trade s 


(GRAND (4 
jewelry 
10th annual 

National 

begun 

the retail jewelers from all over the coun- 
w in session in this building. 


ENTION 

\MIONDAY. 
Ooreat event ot the 
‘ntion of the 


all ic welers \ssociation. 


Re- 
and 


The attendance is the largest and the en- 


isiasm tne oreatest ot any A. N, 
Rk. J. A. opening day, and it is freely 
predicted that this convention will sur- 
pass the attendance of the two pre- 
vious conventions held in Chicago. The 
number of jewelers present at the hall 
when the sessions were scheduled to begin 


rning was ahead of previous rec- 


rds and jewelers have been pouring in 


from all sections of the country. It 1s 
re than possible that those who come 
later in the day and to-morrow may aug- 
ent the number present to such an ex- 
tel : surpass all previous records. 
There have been some slight changes in 
the program as scheduled, the most untor- 
tunate being due to the absence of Mayor 
\iitchel of the city, who was expected to 
greet thi 1¢ welers, but who has been 
forced to be out of the city. Hus place 
was a taken, however, by Ralph Folks, 
mmissioner of Public Works and act- 
g Presiden f the Borough of Manhat- 
in. There has been some slight delay 1n 
cetti low! business, but the program 
w under way is proving to be ct grea 
interest tc all who attend. 
lo say that the jewelers were surprised 
eased at the welcome that they have 
en 21 heir brother jewelers of the 
east and by the manufacturers, importers 
nd others erested, is to put it mildly. 
fo a certain extent this is practically a 
lewelers’ Da will be a Jewelers’ Week 
in the city, the interest being shared by 
the publi The jewelry district has been 
nagn! enth decorated in honor of the 
1 d the entrance to it on John 
and Nassau Sts. at Broadway being dec- 
’ vith huge American flags and 1n- 
scription welcoming the jewelers, while 
the buildings throughout the entire district 
are decked with bunting and banners 1n 
lL Way at lets the entire city know that 
le re jewelers of the country are 


the metropolis 
verything has been systematized for the 
rapid registration of the jewelers. Pink 
cards are being distributed to members of 
) receive tickets for 
ing and badges. Yellow cards are 

for the non-member retailers 
and they are being supplied with 
Manufacturers and wholesalers 
register on blue cards. John W. Sherwood 
is in charge of the registration booth, as- 


William Ward and F. L. Backus. 


\s each member registers he 1s given an 


the association, who also 
the out 
being used 
to register 


badges. 


sisted by 


envelope containing his badge. This 


velope also contains cards extending 


en- 
invi- 


tations from the Hote! Astor. the Waldorf- 


] 


\storia, the MIcAlpin and the Biltmore to 


nspect the hotels during the week of the 


COUN enti nN. 


ure combined 


of the association. 


Sunday was a day of activity and pleas- 
for the officers and members 


Several of the national 


otheers and members ot the executive com- 





L. COMBS, WHO 


IS PRESIDING OVER 
VENTION, 


PHE CON- 


| tl 
or were already here and a portion of their 
time was spent in the exhibition hall, where 


mittee reache 1e metropolis on Sunday 


some work was under way. 
day A. L. 


s and publicity com- 


During the Thoma called a 


meeting of the fashion 


mittee and among the members who at- 
tended were R. C. Bernau, Greensboro, N. 
C.; C. E. Harper, Salisbury, Md., and F. 


, # 


Wilicn he 


\ir. LThoma 
intended to 
and it was 


P. D. Jennings, Albany, 
submitted the report 
present to the national body 
liscussed and approved. 

first Vice-President Charles T. Evans 
and Second V ice- President Charles F, 
VManahan were gues‘s of Edward Hufnagel 
at Mount Vernon, N. Y., and enjoyed a 
pleasant visit and automobile ride. 

A telegram was received by First Vice- 
President Evans bringing the news that 
President Combs, Secretary Anderson and 
Executive Committeeman Walter H. Mel- 
lor had decided to come on to the metropo- 
the special and 
were due to arrive at Grand Central at 7.20 
Pp. M. It was planned to hold a meeting 
of the executive committee as soon as they 
arrived, but a washout at Hoffman, near 
Amsterdam, N. Y., delayed their train and 


lis ahead ot convents mn 


it was 10.10 p. m. before they reached their 
destination. In the meantime jewelers had 
been gathering from various sections and 
meeting at the Biltmore. A reception com- 
mittee consisting of First Vice-President 
Evans, Second Vice-President Manahan, A. 
iL. Thoma, August Loch, Benjamin T. Ash, 
president of the New York State Retail 
Jewelers’ Association, and a number of 
others awaited the arrival of the train and 
cereeted the officers. 

Soon after the train reached Grand Cen- 
tral the jewelers hastened to the Biltmore 
and after registering a meeting of the ex- 
ecutive committee was called, which went 
into session shortly before 11 p. M. and re- 
mained in session until 2? A. Mo. 
was supposed to begin 
to-day, but owing to a delay in 
the special train which 
brought the jewelers on from the west and 
upper New York President Combs decided 
to hold up proceedings until this large con- 
tingent of delegates from various organiza- 
tions New York. It was after 10 
the train arrived. 

About 10 o’clock the jewelers began to 
gather in the meeting hall on the mezza- 
nine floor of the Grand Central Palace, 
but it was not until 10.50 that the gathering 


5 


The convention 
at ¥ A. M. 
the arrival of 


POT TO 


‘1. M. betore 


President Combs. 

President Combs asked all to rise as the 
Rev. Jacob W. Loch, pastor of the Ger- 
man Evangelical Lutheran Church, Brook- 
lyn, delivered the invocation. The Rever- 
end brother of 
Pittsburgh, Pa. 


, . 1 ] . - | 
,_as called to ordet >\ 


Loch 1s a August Loch. 

President Combs spoke briefly of the de- 
lay the delay in the train and 
then, after mentioning that Mavor Mitchel 
could not be 


caused by 


present, introduced Ralph 
Folks, acting president of the Borough of 


Manhattan. 


Ir the 


The absence of the Mayor has caused 
particular regret. especially as this 1s 
the most unfortunate time of the year 
to get public officials to participate in com- 
mercial gatherings. Borough President 


Marks, who was also expected to be pres- 


ent, was away in San Francisco; Comp- 
troller Prendergast could not come, the 
only high official available being Acting 


lolks of the Borough of Man- 
hattan, who had to do the honors for th 
metropolis, and who made his address o 
welcome shortly after the invocation. Mr. 
l‘olks’ address voiced a hearty welcome to 
the jewelers to the metropolis. He said: 


President 


f 


ADDRESS OF WELCOME BY RALPH FOLKS, COM- 


MISSIONER OF PUBLIC WORKS AND ACTING 
PRESIDENT OF BOROUGH OF MANHATTAN, 

It is a great pleasure and a great privilege to 
welcome you gentlemen to the city of New York. 
We New Yorkers believe that our city is the gem 
of all American cities. It is therefore fitting and 


appropriate that the jewelers should have selected 
this city for their convention. 


You are quite as 
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Report of the Opening of the A. N. R. J. A. Convention. 


welcome as your gems are in the Christmas season 
in the family circle. 

You are welcome to use our great bridges, which 
have cost the city about $100,000,000. If you 
should give us all the jewels you import for a 
period of two years we could double the number 
of our bridges; likewise, you are welcome to ride 
in our 40 miles of subway, costing $75,000,000, 
and please do not get the impression that we are 
digging for diamonds on Broadway. We have no 
delusions of South African diamond fields on 
broadway. We are only digging a subway to be 
big enough to accommodate all of the delegates of 
the next jewelers’ convention in the city of New 
Y ork, 

You are welcome to absorb and consume all the 
( roto! watel you want We supply 500,000,000 
gallons per day to our population. This means 100 
gallons per individual. If your capacity exceeds 
this amount, all things considered, the Mayor will 
provide a few extra barrels to those individuals 
making application. 

In the same way the gates of our institutions 
are open to you. You may visit City Hall or 
even arrange for a short stay at the Tombs, if 
you so desire. But you won't find the same furni- 
ture and the same bill-of-fare at the Tombs as at 
our up-town hotels. 

Our policemen are always ready to give a 
stranger the glad hand. They will tell you how 
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COM MISSIONER RALPH FOLKS 
rHE JEWELERS. 


WHO WELCOMED 


to vet about the city, and have been KNOWN to 
asSist Some strangers to proper destination. Make 
use oft them. but do no; let them present you with 
any jewelry, 

It has just occurred to me that you gentlemen 
are costing our city a great deal of money. With 
no jewelry one half of our detective force could 
go out of business; premiums on burglary insur- 
ance would decrease; our jails and prisons could 
be cut in half, and nearly all the burglars would 
be put out of business and possibly reformed. But 
what would the wives and sweethearts say? 
surglars or no burglars, jewels would still be in 
demand, and it is right that they should be, for 
they not only furnish employment to thousands of 
men, but also satisfy the artistic sense of the 
community. 

Following Mr. Folks’ address, Henry 

> > y . 
Healey, the vice-president of the Retail 
Jewelers’ Association of Greater New 

7 7? . . > * > . ‘ 
York and Vicinity, expressed his felicita- 
tions to the jewelers in the absence of 
Emil W. Kohn, the president of the asso- 


ciation. He said: 








WORDS OF WELCOME BY HENRY HEALY, 
Mr, Chairman and Fellow Members of the Ameri- 
can Natsonal Retail Jewelers’ Association 
This is our 10th annual convention. I bid you 

a hearty welcome. 

As a member of the New York State Retail 
Jewelers’ Association, I welcome you to the Em- 
pire State; as a member of the Retail Jewelers’ 
Association of Greater New York and Vicinity, I 
welcome you to this metropolis; as a retail jewelet 
of the borough of Brooklyn, which is a part of 
Greater New York, I welcome you to Long Island, 
which, of course, includes Coney Island. 

There are some here who are enjoying thei: 
initial visit to New York; to them this great city 
will doubtless prove a new book. To the many 
here who have visited us before it will be a story 
well worth rereading. 

I trust you have studied the extremely interest- 
ing program prepared for you. be sure not to 
miss any of it, for the part you miss may be the 
banner event of the week. 


} 


} 
Lit 


We are to have instructive talks by men w 


diligently with a degree of zeal and self-sacrifice 
that should. inspire every membe f the organi 
zation with a desire to contribute his share toward 
making this association what it aims to be—the 
strongest champion of trade betterment that Ame: 


ica has ever known. If you desire to share in 
their efforts, don’t stop at the intention, start 
something. Now I started somet ling I started 
to welcome you and came near preaching, but that 


Was not my purpose. 


I 

There is another event on th: rogram which 
leads me to ask a questio W s the entertain- 
ment committee going ti escort vo wives ] 
demonstration in biscuit making I hav suspi 
cion that the members of this committee ive 
either had trouble along that line or they imagined 
that our visiting members would be a company 
of “‘newlyweds.”’ As I scan the faces in this 
assembly I am inclined to think the latter suppo- 
Sition 1S correct 

| have i very vivid recollect! rn f meeting if 
1 recent jewelers’ convention held at Binghamton, 
N. = SCVeCTdli couples who, VtThoueg they tld 





























rHE GRAND CENTRAL PALACE, WHERE THE CON VENTION AND EXHIBITION ARE BEING HELD, 


have analyzed trade coditions and who will try 
to show us by the light which they have discov- 
ered the solution to some of our business prob- 
lems. 

Then again preparations have been made to 
supply our needs of the lighter vein; for instance, 
the entertainment committee has arranged a pro- 
gram with due regard for the fitness of things—I 
refer especially to the clambake at Pleasure Bay. 
What could be more appropriate than clams for a 
jeweler’s repast? Just think of it, clams—shell- 
fish with hunting cases—and you thought you 
were going to make this convention a holiday, in 
which you might forget for a time the tick and 
chime of clocks, the tarnish on the silver, the 
competitor who copies your ideas, the customer 
who wants to select something for some dear one 
who has everything, the thousand and one per- 
plexities that lurk in your show window, behind 
your counter and between the leaves of your 
books—problems that tax your vigilance from 
within and without, but you can’t tackle filled, 
hunting case shellfish and forget. 

Convention business is a serious proposition. It 
demands your attention and co-operation. Our 
officers and their committees have been working 





count 25 years of wedded bliss, were still enjoying 
a honeymoon The men to whom I refer were, 
without exception, active members of their trade 
Organizations Did the enthusiasm they put into 


their work find a source in home irmony, or did 


the serenity ol their domesti relations base its 


existence on trade organization work? | leave 
you to be the judge, I do not know There 1s 
one truth the verity of which I can vouchsate and 


that is that the same generous impulses that make 
men prominent in their association with their 
fellow tradesmen are of such a nature as to make 
them companionable and thereby insure that do- 
mestic felicity which in the last analysis is the 
keynote to human happiness. 

When you meet a friend unexpectedly far away 
from home, you are apt to express yourself thus: 
“Well, the world is a small place after all.” I 
trust you may meet and make so many friends in 
New York that this city’s bigness may be eclipsed 
by the generous hospitality you are sure to re- 
ceive. 

The response to the addresses of wel- 
come was made at 11.20 by Walter H. Mel- 
lor, Michigan City, Ind., who is a member of 
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the executive committee of the National 
Association, and who was in a happy vein, 
follows: 


Mr. Mellor spoke as 
M ELLOR, 
ntlemen—It 1s cer- 


In convention 


, . 
RES PO 


branches 
come 


reatest nation on 


~* 


pTreat 


country, to 


association | accept 
, Mr. Mayor, 
the keys to the 
temptation in the 


a weakness 


you 


WHO ALSO WELCOMED THE 


JEWELERS. 


HENRY HEALY, 


comfortable farm houses, 
hillsides, covered by 
faintly grasps the 
which this 


ing citi an towns, 
beautiful alle and 


contenteéea 


green 
mind but 
country of 


herds, 
wonderful resour of a 
citv is the financial and commercial center. 

vears hence when we 
development of the 
parts aft our 


What will it be a few 
contemplate the mighty 
agricultural lands of all 
Aladdin’s lamp will ever 

development of New 


advance 
l ‘Ss, TO 
our line 

‘ his W OnT)- 

yntains within its limits 
riginality is the admiur- 
he Mecca to 
best offerings 
proneness to 
but the rela- 

oO he rest of the 
nificance. We think 
interests are 
seem 
other 


hat our 
some may 
upon the 

help. 
with many of 
he city, not 
the flower 


good 
vy and good 


. ‘ 
NOoL 
; 


reciation of what our 
at the hands of the 


city, by its suggestions, 


designs, art and perfection along all lines of our 
trade. 

With you it is our mould the artistic 
manufacture and sale of American 
as to compel recogni- 


desire to 
pertection, 
products, in such a manner! 
tion of the world. 
The consummation of this 
interests and advance the 
irganization and your city. 
As “Trade at Home” is our motto. 
In behalf of the American National Retail 
Jewelers’ Association, assembled here in our 10th 
annual convention, we your hospitality 
with all wonderful city, 
and assure you of our the good- 
fellowship extended, and upon our departure may 
brightness of their surface. 


desire will promote 
fortunes of our 


accept 
consideration due your 
appreciation of 
no tarnish mar the 
I thank you. 
Melloz an- 
loeple of 


Atter the address of Mr. 
nouncement was made by A. F. 
a meeting of the members of the watch in- 
spection committee. 

Monday Afternoon Session. 

ihe afternoon session, which began 
promptly at 2.20, was notable for the im- 
portant reports made, including the re- 
ports of the secretary, treasurer and the 
annual address of the president. Secre- 
tary Anderson’s report, which was most 
elaborate, told of the work of the organ- 
ization during the past year in detail, and 
was as follows: 

SECRETARY A. W. ANDERSON. 

In a year filled with distractions and 
not conducive to advancement in our trade, it is 
still possible to lock back over the past 12 months 
with pleasure and a f satisfaction 


REPORT OF 


events 


feeling of ovet 
the work that has been started, even if not as yet 
completed. 

The officers are the servants of the organization, 
and each annual convention issues orders to them 
through its resolutions committee. It is for this 
convention to determine to what degree the orders 
so given in 1914, at Chicago, have been 
our. 

That the organization spirit is spreading and 
taking root in new places is more than evident, 
for at this convention we can report the organiza- 
new State associations which, in the 
their establishment, are Massachusetts, 
Kentucky, Mississippi, Tennesseee, Vermont and 
New Hampshire. Massachusetts, organized last 
March, is already strong and sturdy and a con- 
tender for rank among the leading organizations. 
Given a little more time we may reasonably ex- 
Massachusetts to attain and perma- 
nently a foremost among het 
ganizations. New 
ized, and while it will 


carried 


tion of six 


order of 


occupy 
sister or- 


pect 
position 
organ- 


England is thoroughly 


of course be necessary to 
lation propaganda in order that 
attain the size and 


< Ty ne ISsoc 
the new organizations may 
are, so to speak, 


power that should be theirs, they 
own momentum and every 
to their numbers and influence. 


going ahead under thei 


displayed by 
active in accomplishing splendid re 

ts in New England is deserving of the highest 
for it organizations 
been established solidly and securely by men 
merits 
being 
support and 


m and earnestness 


these 


guarantees that these 


first investigated most carefully the 


the association movement, and then 


satisfied of its value, 
assistance to the limit. 

The work in New England was under the direc- 
tion of First Vice-President Evans, and its con- 
summation was the result of carefully laid 
worked out with great care and tireless 
displayed alike by the jewelers who led 
organization and by the vice- 


gave it their 


most 
plans 
patience 
the movement for 
president. 
Kentucky was 
April: 


by Treasurer A, L. 


Tennessee by 


organized 
Mississippi and 
of the executive com- 


Thoma in 
Walter H. Mellor, member 
mittee, in July, and these three asso- 
ciations give promise of growing up and running 
‘round capable of looking out for themselves at a 
very early day. 
The organization 
was received with an enthusiasm really 


voung 


southern States 
surprising 


work in the 


gives us hope that other 
ripe for this 
State organized this would have 
been an impossibility but for the unselfish services 
rendered by interested jewelers, and it is a pleas- 
state that most of these enthusiastic jewelers 
their several or- 
fact that 


to your ofhcers, and 


States in that section may soon be 


work. In every 


ure 1 
have charge of 
ganizations by their fellow 
spells continued progress, 


been plac ed IT) 


jewelers, a 


Ungrateful indeed might we well be counted if 
in reciting the organization work we 
did not acknowledge in some manner the splendid 
organizers by our honorary 
Shepherd. Belief in or- 
ganization and affection for the jewelry craft must 
indeed be strong within one who, like he, is 
always found ready and willing and anxious to be 
trade 
should see 


membershiy Lod pet 


progress of 


assistance given our 
member, Col. John L. 


of service to our 

\nother year these new organizations 
and if 
their 


cent., 
serve will do it, 


’ 
1TI4 CaSCU 17) 
7 

ls tee 


W. H. MELLOR, WHO RESPONDED TO THE 


FELICITATIONS., 


Not alone in new organizations are we finding 
things to praise, but among the older organiza- 
tions as well we find some that particularly show 
virility and strength, advancing steadily in num- 
bers and achievements, honoring their officers in 
charge and the entire national organization as 
well. To mention these is not to discredit others, 
for one year it may be this State, the next year 
another, and so on, that shall lead the procession 
must follow. This year 

splendidly increased 
New York and Penn. 
that have returned as 
renewals practically every jeweler who was a mem- 
ber in 1914, as Connecticut and Virginia and 
New adding new members beside, and 
then there is Pennsylvania, which reports as re- 
newed all of the membership of 1914 and an 
increase of SO per cent. in addition from new 
members. 

Washington Cit 
which the District 
Association has 
efforts have been 
ganization, for their 
SD per cent. 

And looking 
now as one of the strongest afhliated associations, 
California, for Coast Gold and 
Silversmiths’ Association is not a new organiza- 
a recent addition to this national family 
of jewelers’ associations, and right proud do we 
ise of this relationship. 


of progress while others 
we have 
their 


sylvania. We have 


states tnat have 


| 
' 


membership such as 


others 


sucn 


Jersey, 


about the only field in 
lumbia Retail Jewelers’ 
but they show that great 
there in the way of or- 
increase over last year is 


westward to the Pacific we count 


while the Pacific 


tion, it 1s 
feel becat 
It is natura) that in some sections of the coun- 
been declines in member- 
Next year may 
again smiles on 
times will be 


try there should have 
ship, owing to local 
change this, and if 


these States, as it 


conditions. 
prosperity 


will, the good 
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reflected in increased memberships in the various 
State organizations. 

The credentials mmittee will report on the 
number of members officially counted in each 


State, our actual membership will be considerably 
greater. 

Purely local roganizations have multiplied in the 
past year. Here again the east seems to lead, for 
the State of Massachusetts has several city organ- 
zations, all in a flourishing condition. Greater 
New York came to the front with the largest local 
association, a splendid example for some _ other 
metropolitan centers to follow. New Jersey, New 
York, Pennsylvania, Indiana, Illinois, Oh‘o, Mich 
igan are also active in this way. 

District organization work has been pursued in 
many parts of the country, always to the better- 
ment of the loca! 


ities where such clubs operate, 
| 


The splendid results following this o:ganization 


idea cannot be overestimated, and it ts to be hope d 
that all State organizations will pay particula 
attention to this phase of the association idea. 
The 1915 convention lered the establishment 
of the assay department and the oftfc:al Bulletin 





A. L. THOMA, CHAIRMAN OF THE ADVERTISING 
AND FASHIONS COM MITTEE, 


in which such assays and other news of special 
interest to our members might be published. The 
first issue of the Bulletin was October, 1914, and 
it will appear 10 times each year. A very valuable 
series of assays has already been given, worth to 
our members many times the cost of dues, pro- 
vided they will make use of the information given, 
the correctness of which cannot be doubted. Joseph 
Mazer, himself a competent assayer, has super- 
vised the work, the actual assays being done by 
the Government, Mr. Mazer compiling the tables 
and furnishing the splendid descriptive articles 
which accompany each list of assays. By a vote 
of the executive board the Bulletin will come to 
each member upon payment of $2 dues, which is 
really the same thing as a reduction in the dues, 
which were $2 annually before the Bulletin was 
established. The regular subscription price of the 
Bulletin is $1 per year, but we take no subscribers 
outside of our own members, the assays being 


intended for their benefit only. Every member 
is urged to submit ideas as to how to make the 
Bulletin of more service to our members. It is 


in no serse attempting to compete with our splen- 
did trade press, but as a means of disseminating 
official news of the association it is undoubtedly a 
splendid method of publicity. 

Our legislative efforts in Congress since the last 
convention have not been as successful as we 
would like to report, the Stevens bill, Owen-Goeke 
bill and Steenerson bill having failed of being 
enacted into laws, but the valuable experience 
gained will be a great help in the next campaign 
which will shortly be begun for the enactment of 
these bills into laws. 

The splendid fight made by the American Fair 
Trade League for the Stevens Standard Price bill 





was actively supported by this association as in 
former years. ‘Thousands of circulars going out 
of the office of this association emphasized the 
necessity of our members and jewelers generally 
supporting the league in its efforts. The ofhcial 
Bulletin of this association repeatedly called the 
attention of our members to this bill and urged 
the members to personally take up the subject 
with their representatives in Congress. It is un- 
necessary to _ state that these same appeals were 
made in behalf of the Owen-Goeke and Steenerson 
bills. The special committee on legislative matters 


will have more to Say on this subject. 


In the fight of the manufacturers and jobbers 
against the railroads for the privilege of deliver- 
ing goods from trunks carried as baggage this 
association was directly interested. An ofhcer of 
this association was among those who gave testi- 
mony on the subject before the commission at 
Washington. This association will, of course, 
always be interested in and give its support to 
any and all means of easier and better facilities 
of trade between our members and the manufac: 
turers and wholesalers, 

Legislative matters have occupied a good deal 
of the attention in several States, laws covering 
misleading advertising, uncalled-for repairs an‘ 
optometry having been put through in a number 
f States by our jewelers’ organizations. 

The campaign against misleading advertising has 
been continued by this association during the past 
vear. Fraternal and rural publications in particu- 
lar have been the object of our attack. Our mem- 
bers have aided materially in this work and if it 
is followed up the present plan of having our 
members who are connected with fraternal orders 
take up this question with their own fraternal 
publications good results are assured us. It is a 
pleasure to report that since the last convention 
the following papers have written this office, sig- 
nifving their intention of refusing watch, dia- 
mond and jewelry advertising of misleading char- 
acter in the future: Farmers’ Mail and Breeze, 
Topeka Daily Capital, Cappers’ Weekly, Missouri 
Valley Farmer, The Household, Poultry Culture, 
Nebraska Farm Journal, Missouri Ruralist, Okla- 
homa farmer. 

Auctions and auction ordinances received con- 
siderable attention during the past year. Many 
cities found themselves in the hands of fake auc- 
tion houses and the jewelers in various Cities, 
notably Buffalo, Detroit, Utica and Milwaukee, 
fought these propositions to a finish. Court deci- 
sions are now awaited which will, it is hoped, 
give us a clearer understanding of what regula- 
tions may legally be enacted to curb this perni- 
cious evil. The national association collected 
some copies of ordinances in force and supplied 
these to cities desiring to legislate against these 
unfair competitors. Needless to say in every in- 
stance the movement to curb the “fake” auctions 
was begun by the local jewelers. The coming 
year will see this work pushed most energetically. 

New ideas in unfair competition seem to flourish 
in certain pericds and we have with us to-day an 
unfair plan of distributing goods that calls for 
special attention. It is the “Punch Board” or 
lottery plan, whereby the gambler pays 10 cents 
for a chance to win a so-called valuable premium, 
which is usually a watch or a piece of jewelry. 
Needless to say that, in spite of the enormous 
profits these schemes yield to the concerns putting 
them out, they are most liberally patronized and a 
great deal of cheap jewelry and other merchan- 
dise, which materially lessens the sale of» good 
merchandise by legitimate methods, is being dis- 
tributed by the punch-board concerns. 

Instances are known where punch boards have 
been almost entirely driven out of certain locali- 
ties by appeals to the Mayor or other city officers, 
who proceeded to oust these games on the grounds 
that they were gambling devices, which is true. 
Punch-board games and devices should be gone 
after by local jewelers. No fear of offending the 
man in whose place of business they are located 
need interfere with the work of suppressing them. 
A short talk with those in authority will usually 
find them willing to proceed in the matter of 
ridding their communities of these games of 
chance which swindle the patrons more than they 
do the legitimate dealers. 

There is a revival in the trading stamp idea. 
Corporations making a business of selling pre- 
miums, stamps, coupons and other forms of re- 
bates to merchants to be used as an inducement 


to SECuUT¢ | ¢ le Tf t 1s é i now 
inventing new plans and devices to cat the 
merchant who is so unwise as to fall for the 
schemes frequent attention has been called in 
the Bulletin to the necessity of fighting trading 
stamps of all descriptions. A new and very se- 
ductive plan has recently been inaugurated, atten 
tion ft which was called in the last number of 
the Bu erin. It iS the coupon mileage gratt, and 
is about the smoothest scheme that has ever hee 
put ovel lhe merchants absolutely pay for it 
witli t esult o benefit to thet customers The 
plan briefly is to give coupons good for travel 
n the Ninety-five per cent. of those 
who get e coupons will not use th They 
won't get « e1 They are not redeem- 
ible in merchandise, so the nsumer gets nothing, 
the merchant pays the bill and the coupon selle 
gets the money. and practically all f it is profit 
to him ‘h vav to head oft all rebate, coupon 
scnemes, f id 1 S.d Ss, ¢ », S&S to get youl if cal 
merchants t sien in igreement 1! 1 LS 





A. W. ANDERSON, SECRETARY. 


any of these schemes, no matter in what ¢f 
or how attractively they may be presented. It is 
up to local merchants, jewelers especially, to get 
busy on preventive measures in such matters. Get 
your merchants organized against all such schemes. 

The retailing jobber and manufacturer is receiv- 
ing the attention of jewelers in the great 
That this unfair competition is growing less there 
is little doubt. Many absolute retailers pose as 
jobbers, but the up-to-date retailer should readily 
distinguish between the fake and the legitimate 
jobber. No member of this association should 
hesitate to decline to support any jobber or manu- 
facturer who caters alike to his trade and that of 
the consumer. While this question is a deeply 
involved one, and one that must necessarily be 
approached with greatest care and handled in a 
manner that will not transgress a Federal statute, 
the right of all men to do business with whom 
they please is a measure that our members can 
use and exercise, and a careful selection of your 
wholesale and jobbing connections will go far 
toward remedying this wrong. 

The conventions in various States this year 


centers. 


| 


were visited by national officers who took for 
topics the work of the national association. Un- 
doubtedly the State conventions have been helped 
by these visits, which, however, are sometimes 
rather a tax on the national, especially where 
State associations are small. These visits should 
not be discontinued, but some means will be found 
for continuing them. There has been a gratifying 
tendency toward the discussion of those problems 
at our State conventions which most keenly affect 
the business of the jeweler. The cost of doing 
business is receiving qa great deal of attention—a 
most hopeful sign. On the whole, the conventions 
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y successful in point of shown my appreciation of the honor bestowed the head of your organization I have endeavored 
subjects discussed upon me when elected. to galvanize the functions of the office into life 
for the benefit of the craft. I have tried during 

‘ation achievement this . ; ; my tenure to co-ordinate the branches of the trade, 

of special merchandise TCaG and received with much applause. lt and above all else, | am happy to say, every othicial 
rs only, the first wares being is as tollows: act of your national executive officers has been 
pattern made by the Gor- | | — , done with a spirit of absolute fairness and sin 
lini. This first step to- REPORT OF A. L. THOMA, TREASURER, cerity, without prejudice toward any member of 


- i 

‘chandise for association jewel- In submitting my first annual report as your this organization 

| " = , 7 ] 
the resu of several conterences last 





] 7 
that, stands out most 


The report of Treasurer Thoma was next 


or DT; ‘h of the trade, and 

} | hope of personal aggrandizement, 
1 , cal eanee race ‘ . 

attention to the Ssubpstantial incTease in receipts ; ’ All To Say that your national executive 

over former! years, indicating the growth of our othcers + * tried conscientiou lv ilwavs to serve 

ici \ il us < < : ive 


. ‘ 
1 


treasurer it is indeed a pleasure to call your whol mritte 
and March with manufacturers of silver, 
conferences having been called for the dis- 
of the ho ilver problem and leading organization and financial stability. the best inte of the membership of this o1 

« -_] rrw ‘ " 1, *? : > " > . . O11 ’ : - , - - 

discussion ot legitimate profits on [ shall not worry you with an itemized account, ganization and the craft at large. On behalf of 

I 


vit 
1, , ‘ - ; " , r : 1c ’ , 1 ~ ‘ ‘ . 
but give only the totals and comparisons for you: my colleagues, with the surrender of the office 


. 
and Clal patterns ror aSsocia- 

€ matters have been fully earnest consideration. submit a record of continuous harmony in the 
Receipts tor 19138-1914 re $3,891.77. Receipts ranks whic] to sav the least, 1s a meritorious and 


| 
' 


le his 


From all indications t vy th 
° or < . = Tea , . “he nere: ' - , . . 
receive and support exclu for 1914-1915 where $13,4: The increase for worthy accomplishment—-a neat illustration of the 
} h-)- : _ - :, ; 
<3 - RING ‘ral hich we stand. 
ance turned over by formet reasurer Stebbins, 


only, the past year is $4,538.70, bu ludes the 


association jewelers 
hat further developments of cord will, I believe, rep 

j } namely, $1,100.81 resent 1 ie ] he history of this o 

Last years report showed a hala $4,867.95, vation imspifation to our 
but expenses pal mn ately ifter the conven : 


| 
tion by former Tr u I bb », amounting to 
5,767.12, left t! 
Disbursements 
ilance 


1.000 


VICE-PRESIDENT. the SECOND VICE-PRESIDENT. 
monthly 
ave touche nel ~ s eport blanks, same lied out | the officers Uc OTs 1n Hee, a bearer tor the trade 


ances will rteqd pa- the first of each ont] r aua ' howing just ‘ aly al a Cause for | le and satisfaction to 
what has been done durin; ime. These re- members oO merican National Ketail 
lewels Ts Association. 


int Say ports should be sent to the n 
_ 7. -4 ‘ -_ > , oe * y > J . 
splendid 1 a copy kept on file. Such report hould pt [he American National Retail Tewelers’ Associa 
ave made. Often 


— 
’ 


Bulletin and our several splendid trade papers, 
lish thoy heir hel ' ' ' , , tonal beer nts ot 
mush without thet mel, In conclusion I want to thank all who have A ational ofhcers in official visitation at 


7 
great value to progressive organization work. 


il times. Our trad —~ made my duties such a pleasure he past year, . ven s, have reported much from time 
association and tae especially President 1 ccretary Anderson | > that ight be referred to in this address. 
work in oe and former Treasurer Ste Ins, assisted m«e h : have C| you ftamiliar with the things at- 
rade organizatio1 and were alwavs prompt ; rim t courteous. tempted in behalf of the national association and 

d of personal appre- an - Hh “4 . the trade. But there is another branch of the 

| a State officers. Then came the address of President T. 


rk of o1 national association service upon which I want to 


oblems, I know the difficulties they . Combs. who said: lay considerable ress. I want to emphasize and 
in¢ lo their loyalty we owe impress ineradicably on your minds the fact that 
e been attained. ADDRESS OF PRESIDENT T, L. COMBS. the deepest and best part of association work can 
he sacrifices that have been Ladies and Gentlemen—The spirit in which I only be expressed by an everlasting faith in human- 
omecers of the national asso- bring you my third annual message ot greetings ity, y a firm he & . the ability of men and 
organization. I have and report of executive activities of your associa women to reason out the righteousness of business 
ce constantly; it has tion is one of sincere and profound @ atitude. and bv a constant. co-operative, conscious effort to 
one is in a better In order to convey to you my feeling of appre establish such a quickened sense of justice that 
ppreciate their intense ciation for the honor which you have conferred men and women everywhere will vield to its im- 
I thank them and all upon me, I would simply say that I have always pulse involu: ' 


assistance in the eld this office as a sacred trust. I hayg very I am ve oud to present to this convention a 
eatly enjoyed the privileges, acquaintances and program unusual merit. [It has some literary 


+. ‘ " : lL; ; <y ’ 1, lh, > \f cy ] . ry > — 7 . . ] : : 
travel which with the preside y Of thts asso features that are well worthy ft our notice and 


ciation, and through ie office whi I have held will afford pportunities for open and extended 


I have com nto contact men of unusual discussion of important questions. For this reason 
integrity esig! been [ appeal to ‘very person in attendance, whether he 
my lleagu I imit in youl or she ] a member of this organization or its 
affairs. . gu 0 take advantage of every number on 


\s 


, | u good and us good. The 
acknowledgment m ird-tir ionor in bein 


rogram. 
igh value of these addresses and discussions to 
elected president by acclamation, permit me t a you will depend entirely on your capacity to absorb 
of office th: it n iV i handed Over ind Wm” iid and substantial brain food. 
pable and | r qualified to ut tl alu f every session to the association 

, 1} 


find the an imited our failure to attend 
During Every man program is rendering this co 
serve as Ve ntion an Va : > . ice, and he not only de 


, 
if 
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serves but should have a full house of attentive 
listeners. 

Our organizing efforts this past year have been 
crowned with remarkable First Vuice- 
President C. T. Evans has to his credit the organt- 
zation of Massachusetts, Vermont and New Hamp- 
shire. while Executive Committeeman W. H. Mellor 
has a like credit for Mississippi and Tennessee. 
Fach of these State organizations has a substan- 
tial membership and an abundance of enthusiasm. 
And in addition to what these men have done, ou! 
treasurer, A. L. Thoma, has organized Kentucky 
and rounded up a splendid lot of members and 
officers. 


success. 


rHE EXHIBITS. 

Our exhibits, in charge of Second Vice-President 
Charles F. Manahan, have provided us an ocular 
demonstration of the higher branches of ow: rade 
and proven to us conclusively the benefits to he 
trade 


mutually from annual expositions 


and buying fests. 


cle I ived 


rHE CONVENTION PROGRAMS, 
Mur annual convention programs have established 
he dignity and character of our papers and delib 
| unique and 


hey are certainly of an 


erations 


high standard and, from an advertising standpoint, 
our programs and papers, as well as our exhibits, 
have proven of inestimable value, not alone to ou 
but also to 0 


isers and membership, 


lhe assistance fre ndered by the offices of thie 


| 


? 


president and secretary to organization meme 
in individual matters as well as trade affairs has 
heen greatly varied and, I believe, has been unamn 
mously satisfactory in producing results. 


rH ASSAY BUREAU, 
Our assay bureau, in charge of Joseph \I eT. 
1 1 


inestimable value to 
absolute and ‘“‘understandably eX 


as been of e membershi 
17) CONVEeEVIIg 


‘ ' ‘ —- 1 age l 
tualitres and values of the several articte 


press | 

whether for comparison or conclusion. And \M 
Maze 1 1s entitled to in expression rf appre atiotl 
hevon that ordinarily accorded in word 

t! ght 


THE BULLETIN. 
| he Bu ectim € stablished during the | ; ; 
charge of our secretary, A. W. Anderson, 


[t has carried 


past \<¢ 


has rendered a service. 
the assays made by the assay bureau to the e! 


unique 


bership, and as a confidential and news mouthprec 

it has been developed into an indispensable fun 
tion our organization cannot afford to discontinut 
Official visitations have been made to every State 
convention held during the year, and while these 
visits have drawn heavily on the finances of the 
association they appear to have been fully justified 
and, I may say, almost essential to the success and 
' 


‘rest of State conventions and district 


+ 


neces ary Int 
growth. 

And right here I want to voice the sentiment of 
State and the individual 
he national organization 
from border to the gulf, in paying pl 


numerous associations 


members of t from coast 


s 


to coast, 
netical and sentimental honor and tribute to Col 
John L. Shepherd, an honorary 
organization, appropriately dubbed the ‘Jewelers’ 
Friend.” He is certainly the conventions’ bene- 
Traveling as he has, thousands of miles, he 


member of this 


factor. 
‘s deserving of the greatest possible credit for the 
laughter which 


zest, devotion, loyalty and hearty 


he has inspired to jewelers’ conventions in every 
organized State in the Union. Not only that, but 
he has done as much for thousands of individual 


members of the trade and parties of jewelers scat- 


tered all over the country. 
Our standing committees have done valiant serv- 
Some of them have carried the 
banner of accomplishment up to the highlands, an 


, 


ice tnis 


year. 


‘ 
I want now to express my feeling of pride and 


his 


gratitude to each and every committeeman Tf 
perso! al 


ment and furtherance of association affairs. 


and co-operative assistance in the govern 


= 1 FINANCES Of! rHI ASSOCIATION. 


The nnances of the association have been subject 
to a heavy drain during the past year, but notwith- 
standing the balance is worthy of mention in real 
monetavy terms—it has a healthy appearan ; 
the first time in the history of our 10 years’ exist- 
ence—thanks to the success of our exhibit an 
advertising features and the raising of the dues 


Oo! S] 


ASSOCTATION ACTIVITIES. 
The legislative activities of the association du 
have been confined to urgent, needed 








ington, and 
push at the next session of our national Congress. 


urged the 


Steenerson bill during the two latest sessions of 
Congress, and propose to fight for 


membership 


(Chamber of Commerce and the 


of a vast 
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trade retorms, and have consisted of encouraging 
State 
diligently and untiringly for the 
at the two latest sessions of Cor 


working 
OOwen-Goeke bill 
gress in Wash- 


legislation, introducing and very 


which we expect to reintroduce and 


We have also ofhcially endorsed, advocated and 
passage of the Stevens bill and the 


them in the 


future. 


together with our 
L’nited States 
\merican Fat 


(rade League, compasses our association's political 


aes oe 
[hese legislative activities, 


1 


affiliation with the 


status, and brands Our aSsociation as one composed 


body of men believing firmly in and 

4 1 1 . 1 1 : 1 
levoted unceasingly to the principles of fair play, 
] 


onfidence and common honesty, a_ classification 


we should be proud to honor and perpetuate. 


TEWrLRY AS! LON PROPAGANDA, 


IO 
I 


nnovation in out 


rating as W ¢ Ag - With tiie rasniotl 


CHAIRMAN OF COM- 


THE 
MANUFACTURERS AND WHOLE- 


\RIHUR 
MILITEE OF 


HENIUS, 


SALERS OF THE EAST. 


magazines, manutaciurers, wholesalers and othe 
interested in the 
fashions” 
important 


industrious individuals who are 


yroposition, the question of ‘“iewelry 


i 

bids fair to become one of our most 
and far-reaching undertakings. Its success to date 
should definitely determine this convention § to 
promulgate and put into action some well thought 
out plan that will give the jewelry 


fashions full express:on. 


subject of 
SILVER SESSIONS AND THEIR OUTCOME, 


Ilaving obse 


rved and knowirg from years of ex- 
silver and _ hotel 
silver just what the retailer was doing and suf- 


trade, and realizing 


perience in kandling = sterling 


fering in this branch of our 


41 


the manufacturer’s obligation with respect to this 
condition, we set about to change things. We con- 
templated the necessity for and the consequences 
nferences where we felt sure, 


] | 


of personal 
| | deg » ] " ‘ +S ‘ . ‘* | <Y¥ »1 - » 
KNOW leagE andq experilenc< woul vyovern oul ae- 


liberations. 

We held several sessions among ourselves and 
with the manufacturers, and the results were so 
ghly Ssatistactory that to-day both branches are 


nuch better informed and more reasonably 1n- 


clined. Not only that, but hotel silver and like 
equipment is to be handled hereafter with greater 
regard tor justice t the retail jeweler. The 
same thing is tru f the sterling silver situa- 


And it is with 


Satistaction that we 


a good deal of pleasure and 


ver pattern—Cellini—which is being made exci 


sively ror the members of our association 18 to De 


handled upon artistic and association merits and 
sold upon an ethical percentage basis. 
These silver sessions have also resulted in 


adopted is properly employe 


will bring like or even } 


ae naire ane saaea 


Terese. raat ee eG 


years with but 


oer EET te 


help themsely es. 


is out inl mm dstream 


5 eee Pe 


cases rew irding O1 
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a goal 
quibbles of 
the 
fact tha exquisite charm 
both and 
a 


isiness of 


very 


’ > - , > 
eations, stone, [ 
nNromi 


. re : 
_ i€Sires, a2 } 


ts of wealth, and appeals to our finer sensibil1 
es is full justification for our high notions of ar- 
we feel that this 


+s 


Strv at hi . lor this reason 
| exchanging ot 
wealth for another,”’ and in the torm 

ly for public exchange we inculcate 
decorative and attractive 

pleasure. This 1s 

pal point of difference between our art 
linary business. While the 
ig, ours are “everlast- 


ir business is bu in 


‘ 
“J Nernetia) 
iris J rpetual 


another, varying wit! 
ilwavs appealed to 


Tl : 
iis 


Say Nh 
cles and 


Tes. 


TnHing 


smcrr 


say, the jeweler is an necessity. 
niche in our commercial fabric that does 
ften the harshness of our ordinary busi- 
ns. We fine 


] — } 
res that create a 


find to-day myriads of 
a feeling of poise at 
ose general atmosphere deserves reverence 

by uncovered |! ls. ; wis] iT 
n ~d in i 


f hapr 


artisan and an ideal! 


rave! 


imess 


} } 7 ] 
n 


: ‘ ; . 
‘ pm atcu Zé 


, 


l 
; } 

’ ‘ 7Y? 7 

evement, and 


5 7 
morabDile icq 


Articl 


lorns 


His 


_ sitVv of babvhood, 


“raft smanship a 
meets 


O1T od tor pretty 


Cla- 
ided 


see 


s“¢* r 


1fais OT Ol ass 
car om tattian - 

TI ambition g 
standards 
our every 

. , 
unadaerstanad 
STrive CON - 
hrin _ 
ring oul 


suffer 


wn yard- 


Nor 


rere it will 


retail 


lising. 


Ter 


‘ristics 
fi llow 
. , ' 
ATICU 


de 


GEO. E, FAHYS, TREASURER OF THE COM MITTEE 
OF MANUFACTURERS AND WHOLE- 
SALERS OF THE EAST. 
mail-order house. 
intelligent and scientific 
pulling power that will 
interested patronage, 
I in preference to the 
tive mail-order catalogue or the jewelry counter of 
department store. 


partment StoTre or 

Likewise. 
must be the 
that will entice 
exclusive 


their 
jewelry store attrac- 

To possess an attractive and 
and an accommodating dispo- 
vide that 


public is 


eTsSonalityv 


7 
’ 
bt ‘SS is only to pr which the 


discriminating and worth-while 
demand more and more every day; 
for my fellow-craftsmen, whether 
American National Retail Tcwe 
ot, a i! 


tainments. 


coming to 
and I bespeak 


the 


nembers of 


| 


‘ 


serious and sincere appl: 


During my travel : s associat 
I have Me¢ nvince at there is 
but sure pr , limination in our 
mean of retail jewelers 
are udying already the things that have been 
us is studying them so 

better And as for 

habit—it’s time to 


pe a peacetu! 


ranks. | 


rore 


UR N: 

I want here to speak of our 
He is an unusual se 
been 100 per cent. plus all the 


es . . . : } i. an 
utive committee in 1ts 


TIONAL SECRETARY. 
national! 
His 
ime, and the 
and on behalf of 


secretary. 
have 
exec- 


‘retary. services 


1 wn behalf. 
tl that we are 
The success of our admin- 

ation is largely due to his immediate and in- 
‘lligent attention to membership needs, and our 
The least that I can personally say 


} TY) rmbhershir st large ] 1 mt ft caAaV 
lé eek: m™m | Li} a \ ial xc. Wall ‘) a! 


incerely appreciative. 


"eTy wis! 


1s 


ror doing 
carries 
iring, subduing, 


heart that’s tender as dew. 


‘ANAMA EXPOSITION GROUNDS, 


, ' 


be highly 


1 


gratifying to th 
ot America, their manufactur- 
that the 
I Tal cisco ha 
| that, 
recognition 

itt to which the 


" e more than 
jewelers 


Panama 


7 7 
ades-people, 
ve been 


uncon- 


hearts and hands. 


western skies by the 


glittering, glistening 
hat welcome the world to its 
recognition of us an 

that 
roun 


and 
fireside 


be torgotten. 
it the 
combine 
tne 


in order 


one 


the accon 
aspirations 

that 
invigorating 


the pre 
living, expression 
ideals. 

1 should 


to permit 


ask 


tell you 


indulgence 
me to ly r some of 
gs we saw and heard on the Pacific Coast. 
wwever, | to drop thi 
Pacific Coast and Silversmiths’ As 
is a live that 

from They know how to 


want remark 


Gold 


MASSINR, il 


and 
constantly. 
how to do things, and how to make 
home. 


1ob 


I 
ig the 
ly 


one, one we can e€@xX- 


They are ambitious, and 
and doubtless played an 
the 


Tewe! { 1tv 


active 
recognition of iewel- 
7 - ) 
reterread 


neat 
[ have 
PROGRAM ADVERTISING. 

bit and program 
an item of obligation on the 
rs, exhibitors 


Wiic 


feature 
part of 


for it 


advertising 
and retailers alike 
privileges to and I ap 
brother jewelers to especially reward 

‘es and firms who have advertised and 

nd who have sympathy wit! 

our association mévement and appreciation of ow 
convention in New York by advertising and ex 


reciprocity each, 


shown 


, 
} 


made possible a 


them 


ng, and thus 


Patronize 


complete con- 
as largely as possible. 
CLASS IN SERVICE. 
is In a most unsatis- 


direct to ie 


direct 


is item of business 
because of 
itation by the tactories in 


he retai] 


ndition to-day, 


tactory c 
consumer solic 
thousands 
and 


jewelers in 
consideratioy 


petition with t 
and I 


adjustment of 


careful 
this 


cases, 


urge 
subject. 
FREE ENGRAVING. 
one of not 
most distracting and 
before the retail 
because it represents a 
dollars each 
its 


impor 
embarrassing 
to-day. Im 
outlay of 
jewelers: 


only the most 
tant 
subjects jeweler 
portant 
thousands of 


bart 


cash 

the 
standard zation 
hands of 
of Many, 


year to 
lack of 
terror in the 
solicitor in the hands 
because the public does 
day apprec the value or skill of engraving 
for the reason that it costs them nothing. 

Jewelers, this subject must be dealt with radi 
I] t of p adjustment to 
our business. The subject 


em because 
tool of 
an illegitimate 

and distracting 


AaAS>1INng 
inakes it a some, 
sale 
not to- 


late 


Caliv, ind in a spiri sitive 
the needs of justice of 

vital to neglect longer. 

RECOM MENDATIONS. 

I want here to drop a few suggestions for the 

betterment of the national 

, are worthy of your consideration. 

ymmend: 

\ graduated 

for membership that will 

ment of dues 


and yield a 
association, to tne 


association which, I 
I want 
schedule of annual dues 
fairly equalize the pay 
greater income to 

participation in asso- 
and henefits will be 
worthy member as 


the 
end that 
activities 
small and 


ciation privileges, 

as accessible to the 

to the larger 
Second. 


one. 
Association name 
should be adopted and adorn the front 
every member’s store. It seems to me this would 
be a mark of distinction, a public guarantee, that 
would add prestige and serve as a hall-mark of 
dependability and respectability. I hope soon to 
see a plate of this kind gracing the front door 
good jewelry stores. 
Third. That official visitations to 


plates 
door of 


membership 


State con- 
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eport of the Opening of 


frons ¢ conti er] sO v is SSO 
Ss nit Of wh Vi »\ Lhe iSsistance 
State organizations funds it s mad possibls 
lourth. Legislation work lhe (Jwen-CGoue 
- ] Its equivalent, should lye Ma l¢ i law, 
State laws for disposition of repairs sl L be 


pivi¢ 
Li! 
nacted in all these States vhere such a law 18 
| ? 


AW on the Statute at Oks. \\ c shou q ist) 


t seems to me, continue our membership in tl 
(hamber of Commerce of th L’nited States ard 
the American Fair Trade League, and lend ou 
enthusiastic support to their legislative bulls. 
haitth. Valuing merchandise without a tee is 
rie T the long practised and serious vils of 
pli? 1) isiness, and should bye absolutely elin 
ite We are entitled to, and should receive. a 
xpert Tee In every case for Valuing merchand's 
Sixth loaning watches to those leaving 
itc! S tor Trepalr, the practise OT ] aning wat hes 
Is an irritating, expensive and useless practise 
it should bz abandoned as rapidly as consistent 


n«l possible. 
seventh. lewelry boxes with the store’s im 


rint should never be sold or given away unless 


ley contain merchandise bought trom the sam 
rore, The reason 1S obvious. and to obser, 
t will save embarrassment and very frequently 


Imiiatian. 


kKighth Wa repa 5 \ la ries shou h 
aone for the interest if the owner, reta le in 
factory alike, and sh ruled he charged 1] ait 0 d 
ance with the retailer’s customary charge 
irge oul trade interests’ committee to wor TU 
concerted action in this behalf. 

Nint Knowledge of stones and wem valua 
LIONS. l pl ad for a deepet study of s‘ones by 
thre rank and hile ot oul cratt. Mio ‘ leone wlecde 

this subject is necessary to future safety a 
success, [ regret and decry the unhamp-_red 
production and exploitation of stones under vari 

s and bewildering names, unmeaning and wun 
scrutable to the unsophisticated and |_arned al ke, 


ind I very much favor legislation discipline an 


requirement of quality marking and origin designa 


tion. In other words, let’s have knowledge of 
stones and then tell the truth about them 

lenth. kxclusive merchandise should be ou 
one great incentive for membership and buy 
Mowers, Its addition to variety, its profht pro 
ducing capacity should be diligently followed up 


and developed by our national officers. 


4 41 ] , 

Kleventh. \ salvage and sustaining company, 
incorporated and capitalized at $50,000 to $100,000, 
vith ei re : t | + Sv * 50) *h hound 
With iii Cs OT STUCK a Cap tT? » eacn, SPO 
be organized Only association members in thr 


l'nited States should be allowed to become mem 


bers, and every member should be a stockhold 
lhe tunction of this company should be t 
sustain an embarrassed member jewelet alyw I 
and the buying up of stock and jewelry being 
unduly sacrificed at auction or otherwise Lhe 
sustaining company should make just and equit 


able distributio 


1 Or disposition of all such jewelry 
stocks with due deference to and regard fo: 


’ 


the oCca ewelry interests and the creditors by 
methods ta ne “ irked out 1) detall. his. 
seems to me, 1s a means open to us of avoiding 
heartless disturbances of local business, and abov: 
all else, a way of extending the and and purse 
Of encouragement SO seldom exte! ded and 
much needed in the business life of to-day. Su 
1 company would not only be self-sustaining but 


profit making, and ought very soon to becom: 
the guarantor of national association existence 
and finance. 

I hope that the sustaining company’s organiza 
tion can be an accomplished fact during the pres 
ent convention. I can see within its legitimate 
function provision for the most crying need of 


7 ’ 
nose most deserving 


ur trade, and protection of t 
it. I can also see in it a stimulus for the care 
wovn men and business destitutes of to-day The 


teeling that prompts me to suggest the formation 


of such a company, and which should gove 

that company if it shall become a_ realization, 
so as to make its operations most helpful, 1s 
best expressed 1 these sels tec ind supplic 
lines 

\s you journey through life in this work below 
With its sunshine of gladness and its clouds ot 

woe, 


(Dy 


busy 
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eds that last weary 





RETARY OF THE Ct 
RERS AND WHOLESALERS 
THE EAST. 


ans load and that 


out what he needs 


leave him to battle it 


it means to ic losin 


in time might set 


i smil ae S whcast ; 
git just ( ) ( ttl j 
| Ile is slipping down 
| 7% 
ncies s using him 111i 
VW ( { Ly \ l SilhOW h ae i 
him go on wi his load 
Is OMSCIeCNCE an 5 al SIDii¢ 


word ust 
riile 
bu den ) 


IM MITTEE 


ympathy 


irom you: 


through 


g the fight 
evervthine 


if means just a clasp OT tine 
11 
about al i man loiit te 
< why tie quivering 1] 
tears down the pale chet 


f his when the time comes t 


p him—-or do you 


; 


ks you to give him 
, don’t leave him 


veneration for men 


Wileon you 


a litt: 
to shitt. 


, 


says help fellow man. 

and tells us all 

roti ] vho 1s apt to fall 

to show him the road 

ight of his sickening load 

you mean vhat you Say may 
ir manhood is “What do you 





Savy cher vit! i Canine that will 
1S ve, 
mpl your best graces to banish his fe 
Put \ ind ti s ba ind these w is 1 
Nis Ca 
**lLhere’s no man who's evel juite down ind out 
Who 1S Willing to 118ten and try to dig out, 
‘or many l il has lost a heht 


lhen turned around and won out, right. 

\nd nobody needs to give up the fight 

While his hands are clean and his heart 1s right 
The man who kin smile and fight and smile 

ls Sure to win out atter awhile.”’ 

\nd the world won't cheat and men won't scorn 
[f your’re totin’ fair, every night and morn. 


mn busimess to-day and all life through 


—e wae 


own success is right up to you, 


but, tolks the sort if success that we all should 
crave 

Makes if i it b ghter LO the Weak ne th 
brave 

\nd with this thought of business samaritanise 


ul self-protection, I want to close my executive 
stewardship and deliver the reins of government 
over to another of your choosing, one worthy to 


extend the hfe and usefulness of this beloved 
organization, one who will, I hope, allow me to 
‘emain active in the ranks of what I consicdet 
the heart and hand of our craft, who will con 


sider me in the service of every megber of thx 


organization which has honored me in a way that 
will endure through the years, even beyond 
litetime. 

It is a rare pleasure and honor to serve the 
vast body of retail jewelers of America, and pat 
ticularly this great organization. From the an 
swer.ne of the most insignificant and oftentimes 
diculous query or complaint up to national 


legislat've affairs and government negotiations, | 
have telt a thrill of hope and pride that inspire 
me to be profoundly grateful, and which I lov 
ingly bequeath to all my successors in office. 
don’t underestimate the importance of tis 
great organization and its offices. I implore you 
never to place its offices in the hands of idle, 
lazy or indifferent men. Vitality, energy, indus 
try, pluck, perscverance, push must mark its 
progress and its possibilities are illimitable. 
teaching of courtesy, friendliness, 


rhe continues 
business accommodation, one to another, bette 
methods of cost keeping, better turn-over obser 
ances, safer and proper departmental apportion 
ments, ind saner profit percentages should be 
the ambition and incentive of all officers, commit 
tees and members for all times. 

Since vigilance is the price of progress, I ad 
monish you to work and think, agitate and edu 
cate, never resting your head on the pillow oft 
wisdom or ease until you have earned the righ 
to do so bv the test of courage and industry 
in both battle and sunshine. 

Kkemember that the association's reputation can 


never go to sleep not ven on the bed ot achieve 


ment—without waking up to find its_ color 
changed. To all our succeeding officers I offe! 
simcere cong itulations. |_et tnem keep up th 
good work. here 1s every justification fot thei 


highest endeavors in behalf of the industry which 
furnish-s vour and their livelihoods, which offers 
such vast opportunities to make the American 
National Retail Jewelers’ Association an example 
for all industry and commerce. 

I thank you. 

During the course of President Combs 
address, which was followed with the clos- 
est at’ention by all in the convention hall, 
he was roundly applauded from time to 
time as he made forceful points which met 
with the approval of his audience. His 
speech was one of the most important tea- 
tures of the afternoon session 

\fter President Combs had finished his 
address amid a burst of applause, and just 
before Assistant District Attorney Hersh- 
enstein began his address, Secretary Ander- 
son announced that the officers of the 
Irving National Bank in the Woolworth 
building had extended an invitation to the 
visiting delegates to visit the bank on a 
tour of inspecfton. 





RS agra oT 


Ar ees 
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The National 
Jewelers Board of [rade 


takes pleasure 








in extending a most hearty greeting 
to the 








American National 
Retail Jewelers’ Association 


in Convention assembled in New York 
City during the week, August 23rd-28th 


1 
} : 
} 
| 


Nothing could be more felicitous than the meeting of the officers 





and the members of these two organizations. Personal inter- 
course establishes personal confidence and mutual confidence 
between these two organizations and their members is abso- 
lutely necessary to the prosperity and well-being of each. 


We welcome you to the Metropolis of the Nation. Let your 





work here be indicative of the high order of men engaged in 
the Jewelry Business of the United States of America. 





For the officers and members of the 





National Jewelers Board of Trade. 
LUDWIG NISSEN, President. 
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\ most interesting address on “lraudu- 
nt Bankruptcies and Their Prosecution” 
was delivered by Samuel Hershenstein, as- 
sistant United States attorney at New York, 
who has charge of bankruptcy prosecutions 
He 
ANT U. S. DISTRICT 
HERSHENSTEIN, 


district. said: 


\DDRESS OF ASSIST ATTOR 


NEY SAMUEL 
glad to be 
this convention held 


] alti 


to scCcCc 


with you this afternoon, gla 


in the great eastern 
metropolis and glad to meet the representatives 


of one of the greatest usiness organizations in 
the United States. Down in the Post Office build 
ing, surrounded on all sides by courts, judges, 
uries, legal procedure and Cases day arte! (iay 
the only time I think of the jeweler is when |] 
lappen to be in charge of a jewelry case, and on 
those occasions the first thing I am usually told 
by the representative wh makes the crimina 
complaint is that the loose diamonds that were at 
the place of business of the bankrupt, and should 


Lie heen tiiere, on the mo ning Ot tne prea! 
I inquire 


the 


, 


“bust. were nol here, and then 


‘How does the bankrupt account or explain 
terrible shrinkage in assets’ and almost invari- 
ably the answer is ‘‘That there was a robbery « 


rent types and degrees 
often reminded of 
brett Harte. 


a loss,” stories of such d ffe 
of improbability that we are 


the “Wild West’ 


day oO! 


Before taking up the immediate topic assigned 
to me for discussion ths afternoon. let me briefly 
eview the classes of cases which fall within the 
urisdiction of our courts. In the Penal Section 
(29B) of the Bankruptcy Act, provision is made 
for the prosecution ¢ f cases (1) where assets have 
been concealed from the trustee in bankruptcy by 
a bankrupt “while a bankrupt and after his dis 
charge’: (2) where a false oath has been taken 


oceed 


} anki 


decisions Im SO tar as 


in and during the course of a 
the 
the concealment. sub-division, 
elected before 
tained. The reason is because the statute 
that the the 
Consequently we face this anomaloys 
that, if no 


uptcy p! 


Ing By they relate to 


there must be a 
‘*trustee ccnvictions can be sus- 


reads 
concealment must be ‘‘from trustee.’’ 


situation 


trustee is elected and 


a composition 1s 
rt 


rushed through, it matters not how conclusive the 


facts are, or how large a concealment was effected. 

instituted. 

than one person 
kind of com 

Bankruptcy Act, 


results, the 


a prosecutiOn cannot be 


} - 
In other cases where more 


assists in committing a _ particular 


} ‘ 


mercial dishonesty, covered by the 


- ; . : , 
we have invoked, with far-reaching 


use of the conspiracy section of the criminal code, 
charging the bankrupt with all aiders and abettors 
of the criminal act with a conspiracy to conceal 
the assets of the estate (Section 37. [J S. ( ( 
For a long time it was debated whether the one 
yeatl statute of limitation provided = for tt 
Bankruptcy Act covered the conspiracy section, or 
whether the three-year general limitation statute 
applied But in the recent Rabinowitz case, first 
decided by our Circuit Court of Appeals, and then 
hy the United States Supreme Court, it was finally 
determined t! at the three-vear rule ippl ed 

Th 1s, there has heen by iudicia cle S.01 laid 
down a principle which is as important a rule of 
law aS any substantive provision of the Bank 
uptey Act, a rule which has on more than ot 


occasion, when prosecution was delayed fot 


than one yeal! after the petition was filed hecause 
of the non-discovery of the fraud, served to bring 
1 flagrant offense within the urisdiction of ae 
courts Another great help to us in the admit 


istration of the criminal provisions of the act 


been the decision of the now famous Scheinberg 
case, which held that the sending of a false finan 
cial statement through the United States mails 
for the purpose of securing credit thereon could 
be considered a ‘“‘scheme to defraud’ under the 


Mail Fraud Statute (Section 215 U. S. C. C.). 
Some 10 years ago in the Fox case it was held by 
the United States Supreme Court that there 
no provision of the Bankruptcy Act or other Fed- 
eral law making it a crime to secure money or 
property by the issuance of a false financial state 
ment. With the the State 


Was 


then inadequacy of 


legislation and prosecution in this regard, the busi 
ness interests of the country stood face to face 
with a situation so appalling that various credit 
organizations prepared’ through their counsel 
drafts of Federal statute bringing such a case 


directly within the purview of the Federal courts. 


Some two years ivo the Soche inbe Tv Case sf 
1On was commenced it yur district, the « ire rt 
he ny based Lpo! i viola 1) it the 7 VISIONS ) f 
the Bank: Ipt< \ct but r tne Mail Fraud Sta 
tc, ai d o1 ippe l it was held that if the iils 
were used ro! 1 traud ent purpose { \] 
fraud Statute could be invoked Phe e was 
eversed on othe: grounds, at d on the second t i] 
tne yury disagreed on the tact is to whether the 
(,overnment had proven beyond a easonable loubt 
that the defendant either mailed o iused to be 
mailed the pa ticular Statement complained I 
at. ce Té dant took the si ind nd SW ( ¢ l 
sked his boy to del] ver the statement \ IT 
tiie roof that the Statement vas false ny 
ate i] items, ind kn wingls Ss Vas OVeT 1c 
VOna i LO nt if Was necessal ndet Live law, hye 
rore the lefendant could be my cted, that the 
yury find I iT he matli¢ iwuthn Zed { be 
| 





ASSISTANT UNITED STATES ATTORNEY SAMUEL 
HERSHENSTEIN, 

(;,entlemen, this is one of the grave lefects that 
onfronts us n prosecutions of this kind, so that 
if would seen t t state iction i! view OF tT 
present comprehensive State legislation ! the 
subject, 1s to | dies 1 in ths class of es, he 
Caus¢ rice t Stat law (Section 17 Ie 
Penal | iw) tiie } | ( t ils Statement . 
the crime, irres] sent whether p 
erty or credit v lel ed upon it or not. tlow 
ever, 1M 1 stand : ma if financial statement 
vhich I have pre ed this objection is met. bi 
inserting upor Live race f the statement that “Tt 
IS furnished, made and sent thro vh the L'nited 
states mali ~~” t| S makin t prima actie evidence 
that the Siviie knie ‘ t was vyoing to 1s desti 
tion through the mails This insertion will not 
do awav with a defendant’s swearing that he had 
not authorized the sending of the statement in 
that particular way, but it will tend to have great 
weight upon the ify in determining the question 
whether the defendant was telling the trut! 
simply trying to esc. ins ent for his erm 


Now, to ou topic, “cA 


Case needs no extensive definitic: It 18 a ixed 

bust’’ of smaller or larger proportion; a clean uf 
- ; gs 

of all live available assets, and then a quick 


scramble to rush through a settlement or compo- 
4 2 Re on ¢ 4 ih r , 7 ‘ ’ 
sition and secure a discharge. The chronological 
series of events in this very frequent visitor in 


our commercial life is about as follows: A pett- 


tion, involuntary in appearance, but prearranged 


“ ‘6 . c i a ° ~ 7 
in fact, often “‘bought and paid for,” is filed A 
. . ‘ . ' . 
receiver is appointed Suspicion attaches and ex 


aminations commence—often a prolonged 


pensive encounter of wits—the creditors 


the bills and, ot course, 
the assets! JI do not know how valuable you gen- 


the purpose 1s to discove 
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ne sentence cuelt to be imposed; but the court 
ih eed with Liie (sovernment s counsel that Lile 


nspiracy WaS a S€paratle otrense and was a0 


tted even though nothing was in fact concealed, 


ind since the detendant had stolen or had been 
nstrumental in having stolen upward of $50,000 

lat sentence be imposed upon both crimes, a 
remarking that more than one crook would chee 

fully go to jail if he could do so on a basis of 
making a $12,500 haul tor each year of entorced 
detention. 

lhe Importance ot the case to your organizatiol 

and to the afttiliated jewelry associations 1s greater 
than is apparent at first blush [In nearly all ot 
the concealment cases it 1s possible to prove an 
act ial concealment, and when that element 18 pel 

eptible of proof it is ordinarily not ditheult t 


iS Case, howe V¢eT. althe wue2n 


| 
} 


—_ 


secure conviction. In 

ie circumstances pointed to a concealment, al! 
the proof that the Government had only pictured 
a highly improbable story of a cowboy, gunman, 
highway brigandry on one of the most brilliantly 
lighted thoroughfares in Chicago in the early eve 
ning of a perfect Winter’s day on Friday, the 
fateful “‘Ides of March,” 1914. 


Lhe (5! vernment's proot cons. sted in part Ol 


i i 


negative testimony, not that no robbery had hap 
vened, because that was impossible of proot, but 
testimony by witness after witness showing all th 
movements of the defendant from the time he 
came to Chicago on March 6 until he left three 
lays after the Ss -called hold up, all of which 
| place and 


ended to show that at that time at 


inder I 


hose ci cumstances Such a robbery Wad 
mpossible of successful execution, and therefore 
in argument contended that none had in tact eve 
taken place. Centradictions in the several stories 
told by the defendant to different persons helped 


to fasten guilt upon him 


Without the flicker of an eyelash the defendant 
repea.ed the story he told before the commis 


sioner in bankruptcy, illust-ating how the cowboy 
yunmen put nickel-plated revelvers to his head, 
foreed him to follow them to a dark and secluded 
-pot and there knocked him unconscious and while 
inconscious he knew. by intuit.on or otherwise, 
lat ned pepper Was thrown in his eyes. He could 


not tell the 


uly why his tie appeared to have peen 
‘ 1 
arefully cut with a= scissors instead Or Showing 


the ragged edge of a burglar’s scuffle, or why his 
vest buttons showed smooth and cut surfaces in 
tead of the tear and pull of the hasty scramble 
f a thief for a “‘get-away.” 
He hadn’t heard the gunmen speak, yet they 
talked like westerners, and the only reason he 
had for carrying with him at that time and place 
29,000 ot diamonds and jewelry was to go to one 
Lackritz to collect a disputed deduction of dis 
count amounting to $4.02. Even after the foreman 
f the jury had spoken the word which stamped 
him a felon lé did not lose his composure. He 
wanted to be sentenced quickly and he was accom 
modated. 

The case is important for another reason. It 
strikes a blow at the ever-increasing variety of 
stories of losses by hold-ups, robbery, burglary 
and assault that are narrated by bankrupts when 
forced to account for their assets. It was thei 


iless a portion 


heory that no jury would convict u 
tion of the stolen booty was actually placed before 
their eyes as evidence of a defendant’s wrong 


long This conviction was a complete shock t 
the outraged sensitiveness of the crooked bank 
ruptcey fraternity \ few more convictions in this 
class of cases and perhaps we shall have heard 


the last weird tales of subway, elevated, steams! 
and ocean linet accidental loss of the assets of a1 
estate in bankruptcy 

| cannot emphasize too earnestly and sincerely 
the thanks that we owe to such organizations as 
yvours and to the National lewelers Roard oT 
lrade for the help and assistance we receive in 
all these cases Yours and their great storehouses 
of information are always at our disposal, subject 
milly to our call I take this 
pressing my thanks and the thanks of the office 


ypportunity of ex 


for your co-operation. 

Now, for a moment upon something whic 
touches home (Jentlemen (this 1S only directed 
to the manufacturers, jobbers and the credit me 
present here) is it not true that your credit is 
too easy to secure, and 's it not too freely given, 
and often indiscriminately and unwisely? To put 


it as strongly as I dare, is it not a fact that it is 
this condition which exists in your particular line 


} Tie S tha I & SF ked exit ce s CSPOTS iD 

} ; ] ' : ‘ } 
, e mre ern it tal es in ( ewe y trade 
1 + t i ' ; ] ; i } 

i e Stupendous amoul Of iosses sustaine €a 
veal I} nany cases | cannot understan how 
s os ries S | ( Sc ¢ “Atle possible | mave 

, ] hyal } P F 

Seen merchants pile up liabilities Detween gvV,V0Ul 


and $100,000 in a period of two or three months 


Cl ‘ MATIK ptcy ent not, upon tne State 
ments l | nmc.al cond On, I lave eceived 
nyt 1ne bu rye Ost > ( 1} bile) mwsition as to 
‘ ‘ ; f t ; ~ r ? CTS iT fhoures ' d ther 
’ ! 
» el ~ Wi tive I 
cite re tw . tiols In the Kopa 
Be, Ca ie iS| l . ( ( W i116 Ca 
11 ’ 
S Tot Vs i owe [ iv<¢ 
| | ' 
\ \ t i Lif tii iis =f 
at > ] , 
ss i Hf), vt) 11) i€ss 1 a tWO 
? 
Ltd conditiot OT the store oO} the mrormation 


ontained in the statement to juStitTV this excessive 


1 1 
nidence In That Casc, if Vou reminembder., tne 





Ht. LARTER. CHAIRMAN OF THE ENTERTAIN- 
MENT COMMITTEE, 


tween what treets, mavbe near Shongooas on the 


Bowery, he didn't know why he didn’t notity the 


police but m ace nt of 1 S terripie Catastropit 
he went int near-by hotel ind the hotel was 
ibout two milk iwav trom Shongood ind there 
took bichloride of mercury (this was his story) 
ind ittempted té do away with his useless exist 
ence \ d t he ci tors wh CXaAMMITINE him afte 
this awful event in his life found evidence of 
nothing save a healthy, well-organized person, who 
was paving the way for a self-inflicted robbery 
which would net hin ind his father a comfortable 
imount of cash with which to properly nurse their 
futcu-e existence tather and son were onvicted 
nd are still serving their time 

[ the Michael M (;oldberg case, a youngstet 
who had worke | To! a reputable house and there 
afte: proceeded 1! 1 senarate husiness enterprise, 
ece ed lit ’ ‘ S20.000 jyust hefore his 
ink l | ] CC \ ti happened, ind 
S¢ era ner itTits Sal | vas * Sf I hel hi 
1OonYg ¢ Was nics fellow ! ae ec I if his 
Statement was such that ine of credit should 
nave heen periy | owed Mn, ind rhe r¢ ly 
gentlemen, is signihcant (Yne tailure more o 
ess MAKE little difference iT | did not sé Lit? 
| now would 1 ips this is the true 
explanation f s sad state I ifiairs It S tne 
extreme rea that the thet fellow will get the 
HuUsiness, Live icc 1 ( npetition s S kee 
t it vou \ take an exces ve cl 1nice 1? the hop 
that nerhaps he will pav. although lications int 
to the danger sign 

| nlead wit! you to exert the vreatest degre: 


f care and thought before a credit line ic estab 
lished and to insist that statements should contain 
full . 


7 
LA 


information of the app 
dition before credit is allowed, and that credit is 
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ney, agreed that the defendant was a Crook, yet 
tiie law could not punish nin 


Second Providing that a concealment need n 
De trom the trustee, but may be from the re 
¢ Vel OT! any ft eT a 1i\ iuthorized othcet ot the 


court charged with the custody and control of the 
issets of the estate in bankruptcy, f ir the reasons 
, , 

explained abvpove 


] - ; . ] ' 
[hird—Providing for the use in the criminal 


osecution of the bankruptcy testimony betore the 


the commissioner. I need only mention the Karp 
case to illustrate the importance of this provision 
[herve the defendant, knowing that his testimony 
y ven before the commissioner could not be used 
nm the criminal case, without reversible error, told 
n entirely different stovy of the depletion of his 
iSssets fortunately they didn’t get awav with it 
I hot] bro S were 1 ted 
Fourth—-That the limitation f the prosecution 
t ré Se ndey the icl bye Immcre ised rrom one 
three veare 
\nd as to the il amendments of the act, ain 
ng | t lecrease the cost Ot idmin Stration and 
Lite Vil tr which estates can he entirely settled: 
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‘The 
Newark Manufacturing 


Jewelers Association 


E-xtend 
Hearty Greetings 
to the 
Visiting Members of 


A. N. R. J.-A. 


and extend a most cordial invitation to visit 
any of our members in Newark. 








JOSEPH M. RIKER, President 
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innual sales and the smallness of total annual 


In conc! IS1ONn, | Wisi Tt Si\ tO all oT you, and 
o all of the athl.ated associations interested in the 
vork of this organization, that whenevet yout 
terest demands \ 1 can alw ivSs come to the otnce 
f Mr. Marshall, the United States Attorney fo: 


S district, tor advice ind: assistance, and that 


s office and his assistants are always ready when 


e tacts justify to prosecute thie dishonest mer 


int who fails and attempts t ise the beneficent 
visions of thi Bank pot Act as a cloak to 
ver his criminal practises. 


| thank vou. 


ADDRESS OF COL, JOHN L. SHEPHERD. 


ol John ® Shepherd, the “Jewelers 
as he is-known from coast to 
oast, who was the next speaker on the 
rogram, first spoke a few words of wel- 


5 | 


me to tere out-oTt-town guesiS' and then 





CQ] JOHN L SHEPHERD. 


went on to discuss a number ot topics oO] 
Vital interest to the retail 1ewelers. 

When he was presented and rose to begin 
his remarks he was greeted with a wild 
7 


burst of applause which made ‘he building 


he echo. 

Colonel Shepherd started his address by 
saying that he had intended to deliver a 
longer speech than that of President 


e had been persuaded no; 


ring to t 


7 
| 
i 


(Combs. birt said 


LO do SO 

(colonel Shepherd is known to more re- 
tali jewelers than any one man in the 
United States and his remarks were fol- 
lowed closely . He took tor the keynote of 
his speech the Owen-Goeke, Stevens and 
Steenerson bill Ss. WwW hich are now perore 
(congress, and urged the jewelers to make 
every effort possibie to secure the passage 
of these measures, pointing out the bene- 
fits to be derived from such legislation 

The address of Colonel Shepherd was 
informal and besides the three bills men- 


tioned, he touched upon other subjects and 


eave the jewelers some good advice, draw- 
ing from his wide experience to supply ma- 
terial for anecdotes for illustrations. 

The next speaker was William J. Burns, 
the well-known detective, who spoke as fol- 


lows . 





I ¢ l] ivreed f if tne jewels 
CS ( Sallie elat ( p 110n iS tie ba KeT, 

\ Cl Is cle ng W ~ ind means to circumvent 
¢ CLI Cs of the na ind aS we are pro 
tectinge the hanks ft this country through the 
LIne! iT) Bat ke 3 ZASSUCI1aATION, | fee] we af©&r¢ in 
Ppo-1ticn to pon out the latest, most modern 
na -to-date ethods tor protecting the eweiers 
\ccording to my theory, the greatest security 
(} eS ore 19) \ ] iT) ssibly ha ( S to 

y ihose methods that wiil prevent the crime, 
than depend altogether on the capture 
itte ts commission In applying these methcds, 


ey ii ¢ not contined to aetective Wo k, hut ire 


eing applied to-day in almost every field” of 
uman activity and endeavor. : 

lt has only been within the past few vears 
at scientists have made much headway in the 


stuly of what is known as preventive medicine 
ind surgery, but to such an extent has this study 
been pursued that the germs of many _ hitherto 
| «diseases have been discovered and _ toxins 


Tata 
nvented which render these germs helpless. Many 
eminent medical men do not hesitate to state that 
the day is not far distant when by inoculation 
the public will be immune from practically every 
form of disease. 

lt is a well known fact that fire fightine con 
simes less than half of the time of the fire 
lepartment of our large cities, and the energies 
t our fire departments as well as the ingenuity 
r tie inventors of mechanical apphances is de 
voted to measures for the prevention of fires 
ather than to subduing them after they have 
started and destroyed valuable property, if not 
human lives. 

Within a few years much attention has been 
given ft the subject of prison reform by the 
press, with the idea of so developing the mental 
and moral facu 


lties of prison inmates, that they 
will desist from crime and lead upright lives when 
treed from prison. ‘Traffic departments have been 
» canized in all our larger cities for the protec- 
on of pedestriars and the prevention of accti- 
lente on the streets and highways. Even nations 


in their international affairs insist that prepared 


ess for war is the best protection against inter- 
it o1 strife 

“o we see the general trend of human en- 

s to pe ent the ills which afflict us, 

in [0 curt them afte we are stricken 


intl these principles would hold good in the pro 


tect on of the jewele”, not alone by the detective, 
fer he is the smallest part of it, but by and 
t| eh vour association, and in order to bring 
the protective feature of your association up to 
that standard of efficiency, it would be necessary 
to O Lanize long the lines of the protective de 
artment of the \merican Bankers’ Association, 
vhich is the strongest and most efhcient institu 
tion of its kind in the world. Their sign not only 
as a great moral effect, but it carries with it a 
tice to all who would pv’ey upon its members, 

it pursuit, apprehension and _ conviction. w.ll 
I ¢ OW cowift nd Siitreé with no compromise. 

Wi have passed the st O¢ rr spe ulation in the 
application of protective me-hods, and know what 
can be accomplished along these lines, but as 


| . 

s‘ated alre idly, eropE you can expect to get tiie 
‘ 4 } 

some results as the Protective Department of the 


American Bankers’ Association, you will have to 


vive vour association your personal, ind dual 
ind active co-operation, not only that the indi 
-jdual member can still further add strength to hts 
‘ssociation by strengthening his own standing in 
his home community Io your duty as a citizen, 
take your proper interest in the politics at | scal 
ffairs of vour own town, so that if necess r o1 
ill be heard 
I want 1 \ t\ vo triends Ww ¢ ivé 
eached | r¢ ) l 11s CO } \ w | 1) iT ¢ 
oves t he ewels S, is. eve: other cl iss ol = 
ess men, to orgatii7e ind sr ngthen yo 
inization, so that 1 sign is hun nm you 
_ he ring | | I A ch s| ~ VO 
( » membe ne} t et | thie sso it im. 
| S¢ wl eek 1 prey Won ie rewels \\ I] now 
na unde Stanc« 1 it they viii hy ‘ ! " Dm SOCc!l ' 
1 le il ViIth 
Of course vou will need the services of the 


very best detective talent obtainable, but | ok the 
0 e1 carefully .- gee that the y do not send the 
own men to rob your stores to make work tf 
themselves. Pay no attention to the ‘claim that 


( Ll of every thi ! 
\ ‘ 
\ ‘ CsSSdaty ro \ ) Tec é ( 
¢ h f those who prey 
‘ , 
{ cw < { . i Tit Cc SSd y I Line Vay I 
; 
et is | | res t — t ent sSileé 
rye i ; " ++ 
if i } S ( LLLe ial ‘ 
; ] 
¢ €C i¢ ~ ¢ é \ ~ _ eT ny i LillTleY | ( 
] } 4 
- ity | Ve fT a ‘ if W ¢ 
, { ’ 1 } 
( \ ( é ( ¢ n I i CWeC!l \ + ( i> 
' . 
? ; 
e¢ iSS i ¢ na a L1fidl { hoOW 1) Ne 
| 
\ t ‘ | ) 1eT ()T j ¢ t \ > t 1s i l 
cle ~ 14 ~ result 7 iT} ee T if 
Lcle * tel | ts 1s Lue t 
i 
t ! ‘ i i c I Ceti 
} 
eau ite i ) < A t < ible , | lar 
verous tr t vains ( ¢ - | ) is 
‘ | | 
{ ( | ts ¢ “ALT ~ | rid I ) yT \ by ) ~ ¢ 
14 } ‘ ] { eit ; 
CLILC¢ \ | ( Olle s¢ é ) ~ ) | vou { 
fective le tine t s ) ; wer i thie natte! 
1 " , ' ‘ 
1 
KEDpT \ rid Wilet tiie ( 1} ~ il¢ Lpopre 
ha ] : 
menace I, stay with tne thre y ul Cine \ 11S 
- | Oo , 
PoOCceecaiInYges OT 14 court, until event i \ ey il¢ 
] } ] 
iced ere VY property pelong 





You men ers ) kept constantly ad 
ised T Live various icts of dep ecdations com 
mitted against t he members ey sho ild hye 
warned of eaci new scheme invented and put 
forwa'd to rob your members lhe jewelers are 
ecul.acly rortunate in the fact that the ilre ly 
nave Well est ib] S ed (1 icle pape4;°rs, wnose 
operation [ a e they can ive, and the good 


that can be iccomplished by thos is incalculable. 


We all know that criminals, the same as ever’ 
ther human being, choose the path of least re- 
sistance, ind when they are ect Lue ated to kn v\ 
and understand that it will be unprofitable and 
and unsate to commit depredations avainst i 
ieweler imrvine a s@! f your association, then 
Vou Wii reduce thie se depredations to the mit 
mum Yo 1 ought als: hye caretul to utline 


1d ance, just what ¢ haractet of protection you wi 


na ; ] mM | ' nd sic *1 : + +) ‘ 
render to each member, and | would suggest tha 
, 5 | , F ’ 
f y tn assaults from the outside or robberies 
rv-Om = the itside, be investigated by the associa 
, ‘ , , | . 
n ut an arrangement should be made where 
\ i ~ et | rate VO ld rye v1ven the rié > bye Zz + 
, ’ 
my\ thre class | (i¢ ( | T c)T Ot 1T) rded 1? 
( ontract Witt I ¢ iI=SOC i 
| 1 } rY ’ } ’ 
lf l il ile I imny Way iSSIST!I \ Sug 
| 11 | ] 
cst ns ( l Will be ( \ cy id cie¢ | T 
ley é } Self ; é le with t ny Cost to 
' 


Directly after Mr. Burns had finished the 
officers, to use the words of the t ) 
profession, pulled off a little vaudevil- 
‘stunt” that caused a great deal of amuse- 


nhbly 


_ 


rent to the entire asse 
m7 7 , 


As the well-known detective took I 
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Jen weyers (> 
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“Self Reverence 


Self Knowledge 
Self Control 


The three alone lead life 
to sovereign power.” 








Our best wishes for a 
successful convention. 








National Wholesale 
Jewelers’ Association 
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Report of the Opening of the A. N. R. J. A. Convention. 


seat President Combs made an announce fer the reports of the various” stan lin : ewe thems 


a 
<8) 





ment to the effect that the exhibits would mmittees, which were presented and dis er iy ee , 
be open Iriday evening to all jewelers and cussed. The session began at &.15, and thi ? ee | | 
manutacturers. Reaching for his watch, as reports were supposed to take but five b | 
he closed the announcement, he suddenly) minutes each, though many of them, suc! eae se | 
stopped, and with a startled look remarked as the report of the assay committee, de eee 7 
that the watch had a valuable fob and livered by its chairman, Joseph Mazer, of e whet vas neces 
charm on it when he laid it on the table, Oklahoma, took much longer. This was he sure of get : 
and that the fob and charm had disap- also true of the wireless time service com- nits ; 
peared, mittee, which was submitted by H. E. Dun- . & | 7 : 
\t first the announcement caused sur can, who 1s in San /[ranciseo, and read by ervice successfull; 
prise, and then amusement as Mr. Combs Secretary Anderson % di Sa eels , 
asked Detective Burns what should b REPORT OF H. E. DUNCAN. CHAIRMAN O} wnsmet ( , esi 
done. The detective announced that the WIRELESS TIME COMMITTEE. sing signals 
only thing to do was to search everybody Sabidens ‘Stiles heme Cutie Woke 1) ng the last y 
in the room and to allow no one to leave Mr. President and Gentlemen of the Am Sl eitinined tlie hie ae 
until the search was over. fescrshigegaeee ve Maly beige nee - a ee signals daily, an 1c | | 
Burns was asked to do the searching, and 3 a , ; : os A] te J ie ena i hich . vindows fr their st SCS 
he started with those on the platform, be ial ted ea AB woking nite Neeson 
ginning with President Combs. then J|is- on ” me \ 
trict Attorney Hershenstein, then Col. tail jewel 
Shepherd and former President Arehibald, ane | | 
and finally Secretary Anderson. From thi pean se “pS ink omg ' have grote 
pocket of the secretary the missing charm Wester gains es ) 
was produced amid peals of laughter from y wireless agains , nmi 
the assembled rewelers eae . , 
; “7, rit? ne s\ \ | . | 
President Combs laid the charm on the djust watches t ) 
table, but as he turned around it disap- eginning to think | | 
peared again, and this time no one couid a: See nome Neg saa 
tell where it had gone. * = ' ae ' es ; ; 
Announcement was made that the execu t ving il C es . 
tive session for retail jewelers only woul: Western Union signals 
tart at 7.50 P. M., with Vice-President as ae Hs, W. ; . nk line 
Ikvans presiding. it that, the difference is v + a 
\fter the afternoon session adjourned a se scovered t my regula in 
number of the jewelers went for a sight- ag wey | egos — aed , 
seeing trip in one of the “rubberneck ; teeta’ editall ; ars ie Ras 
wagons. A trip to Chinatown was on the can work with a feeli: it Tks 
program, but it was found that this could ~e 
not be taken in time to return for the eve : i ae © dea “~ meget thr 
ning session, and so it was given up. loubted], ) es than 1 
Others of the jewelers who had arrived — ut in say that as betw e West 
in the convention city just before the be- Union and the wireless 1 w stand by the wireles 
einning of the morning session spent some V7} ; Pe : ae ps “i | bs . 
time in a visit to the Grand Central terminal emarkable increase in number of stallation 
and to the new Pennsylvania terminal in yos—EPH MAZER, CHAIRMAN ASSAY COMMITTEE. Se ae ee supebber to call attention to thy 
this city, while others were much interested } | ae a laity hag Remon te pager 
in the new Queensboro tube, which has just mt rat oa os ve by poeta py Pode = ral yi ; Sinton trem tuum we-have he. ¢ " na 
been opened. One jeweler, whose name 1s collins andigee ual danaasiiie Raid | | doubtedly able to get these wireless signal 
withheld by request, got lost in the subway There has been compiled in the office of th re, d Se sret the Receswary apparatus te 7a 
and was late in reaching the convention hall imerican Jewele ‘a — rd showing the data of Wir less time is now a2 _— 
. , ; 25S Stations erected Dy tall jewelers in 40 states . 
for the evening session ioe tee Maman Che ait oe ae tl roughout the United St s Ss ! 
submitted herewith: above table, and 1 ar 
Convention Ladies Visit Metropolitan spend about as é S vay 


M Pe. . .6cesnaen 4 New lersey for a good stitial: aa ; tree, Pants 
useum. ROUND cccsccess § New York... io we Ee ee ees. then estan eM mann 
In the afternoon, while the jewelers were — Calitormia ...e+- 9 North Carolina.... 4 leatite scrursce and af ceant edeattinies del 
. . ‘ ° - ( lor: do : ‘ hi — . — 1 4 
in session. the wives and daughters of the ;, n their own localiti 


] 1 Ww co \ Tre ¢ KS Ti 
‘ P , . ( onnecticut se : 6 (Oklahoma » : ‘ caine . . ok le | ag 7 : 
Metropolitan Museum of Art, at 82d St. Idaho .. , Pennsylvania “V eet it ia eee & emeelied af tee when tél 
. inois 17 thode Island. 2 aioe ee Prk 3 
and Central Park. \ committee com- ~" : tlie | , . — considered as indispensable as the watchmaker’s 
- : . . 1 Nndlana - » South aroliina 4 

posed of Charles Siegman, of the Gorham ae ria Set Whites 

. . 2 . . t ‘ : , - 
Co.,, and H. A. Reichmann, of Reichmann Kansas 10) lennessee C. R. Damuth, chairman of the auditing 
Bbros., was in charge of the expedition and Nentucky . * lexas and finance committee, was absent because 


took the ladies in electric buses to the mu- . of sickness in the family and his report 
sag stp ; Maryland _ { Virginia : 

seum and back. Here a delightiul atter- Massachusetts ..... 13 W ashington 

noon was spent amid the art treasures and Michigat 12 West Virgin 


° 5 . ° \linnesota , 2 \W SCOnNnSI! ‘ 
antiquities, the party returning late in the 7 stave so 


l 
ag ! 

Maine _— ; i] Vermont ; ] 
= 
was passed 
i 


at a later session of the convention wher 


more details will be available 


: : Missouri... —. Wyoming . > a nn = = 
afternoon via the buses in time to witness Nebraska ae oi ae Distr. of Columbia A. L. Thoma submitted his re port 
the closing part ot the atternoon SeSS1oOn) New Hampshire.... 2 RS 2 oa ia : | ad\ ertising and fashions. ot Ww | ich commit 
. It s erta it the number is larger than ree he 1S chairman lt was as f llows 
Mouday Evening. aD, soe ale lin ny  halekae aie abou sing vi 
i i] . tei bl i { «lil is i | AW i () pit 
. , -F POR \ rHOM: HAIRMAN ue 
\fonday Cvening Was devoted to an ex- to report We have reports trom every Stat REPURE OF . L. HOMA, CHAIRMA 
od : ° ° . ° \ 1) I7oOnNna ye] ‘ eo lori: O11e) ' ! \SH ONS 7) yi HR ] | (“4 1] 
ecutive session at which only retail jewel excep \ na, Delawai . i la, 1. ISIS, . AND | a. CI MMI 
ad TI Sal r ous Mississippi, Montana, Nevada, New Mexico and Your fashions and publicity ymmittee re 
CTS Were admittec a Ie pace Ing OTMcel North Dakota. progress. lhe statement 11 ist 
was First Vice-President Evans, who called (he majority of these stations have been erected garding the handicap 1S 


' 
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Welcome, A. N.R. J. A. 


A Cordial Welcome is extended to 
all Jewelers visiting the National 
Convention by The Jewelers’ Circular 











xu 
Y OU ARE INVITED to make our 
im offices your headquarters while 
EE! in the city and have your mail 
addressed in our care. Every conve- 
nience of a well appointed office will be 
cheerfully extended. 


























Be sure to favor us with a call. 
Our information and s2rvice bureau 
is at your command to solve all 
your problems. It is free. 
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Report of the Opening of the A. N. R. J. A. Convention. 


terest shown by the other branches of the jewelry 
trad is recalled because we are now able to 
eport the promise of hearty co-operation trom 
lany interested trade organizations. 

\t the request of this committee President 


’ 


( ombs InvVit d organizations representing othe! 
rancnes' of oul trade to send delegates to 


a 
ongress to be held during this convention, the 
irpose being to unify tuture action in _ this 
held ef endeavor. 
\cceptances 
ng: Lhe New England Manufacturing Jewel- 
National 


have been received trom the _ fol- 


ind Silversmiths’ \ssociation, 
lewelers Board of ‘Trade. the Jewelers security 
\llhance, National Association of Manutacturing 
lewelers, the National Wholesal Jewelers’ Asso 
ciation and the trade press. 
(ommittees representing the above will meet 
with our committee on next Friday afternoon. 
It is needless to dwell upon the significance of 


is conterence and what its deliberations may 


levelop, for we all realize that there will b 
set in motion a torce favorable to increased busi 
ness affecting all branches of our trade. 

Keocause of this proposed meeting we deem it 
wise not to recommend any particular plan _ to 
be acted upon at this time. We do recommend, 
however, that a National Jewelers’ Fashions and 
Publicity Bureau, whose personnel shall embrace 


representatives from all interested trade organi- 


rations, and whose efforts will be mainly directed 


toward putting into effect any plans adopted by 
Said organizations, be indorsed at this time. 

We expect to make another report outlining 
definite plans for final and concerted action at the 
Saturday morning session of this convention. 

Respectfully submitted, 
Fashions and Publicity Committee, 
\. L. THoma, Chairman. 


Secretary Anderson next read the report 
of EL. B. Fanske, chairman of the member- 
ship committee, which was as iollows: 


REPORT OF ED B, FANSKE, CHAIRMAN OF TIIt 


MEMBERS HIP COMMITTEE. 

The membership committee of the American 
National Reta.l Jewelers’ Association finds the 
question of membership one hard to solve but 
would recommend that more individual work be 
done among the members of the association, and 
would suggest that each member of the _ agsso- 
ciation make a special effort to secure one new 
member during the coming year. 

We commend the work of. the national and 
State officers and think the assay department one 
of the greatest inducements to non-members ever 
originated by the national board, as are also the 
silverware conference, district clubs, the Wiscon 
sin fire insurance feature, and the work done to 
enact the several State and national laws which 
are all beneficial to every jeweler, large or small. 
A personal educational campaign among the mem 
eat benefits to be derived 


bers, setting forth the 2 
from these many features, would be of great as 
sistance to the officers of the different States in 
securing new members and holding them. 

We recommend that the officers of the State 
associations be chosen from the ranks of those 


} 


that are after results rathe than honors. 


\ugust Loch read two reports, the first 
on the Roberts memorial fund, showing a 
balance on hand of $2,156. He said: 


REPORT OF AUGUST LOCH, CHAIRMAN OF THE 
ROBERTS MEMORIAL FUND. 


T, L. Combs, President American National Ketail 
Jewelers’ Association, Omaha, Nebr.: 

Dear Sir—It gives me great pleasure to report 
to you as chairman of the “Steele F. Roberts 
Memorial Fund.’ 

This tund was started nearly three years ago 
and it is our aim to collect $50,000. Of course out 
success so far has not been any too great, but 
the time is only coming when the jewelers will 
come to our rescue and donate to the best cause 
in the association, for this fund, when completed, 
will keep the ‘association alive more than any- 
thing else. Also, the income of the fund will enable 
us to get a field secretary, pay his expenses out 
of the fund’s receipts, and our future success will 
be much greater than even now, and for this 
reason, Mr. Chairman, I want to urge you to 


issist us in asking each State association to donate 


every year a sum trom $10 to $50, and any indi- 
vidual who could afford and has his heart in the 
right spot. 

During the year the following individuals have 
donated and the following State associations have 
kindly assisted us (see financial report), for 
which we thank all very much. I would suggest 
that any national ofhcer who visits a State con 
vention and give a talk about the benefit this 
national association is to them, should not forget 
to bring in a kind word which has an effect for 
our fund, and if properly laid before their meet- 
ing never fails to bring results, and by keeping up 
this good work I hope same will be crowned wit! 
success and there will be great rejoicing. 

If each one of us “plays well his part” and 
keeps everlastingly at it, success will be assured. 
There is a new word coined that is not in the 
dictionary (but should be), it is “‘sticktoitiveness,”’ 
and that is to me the key to the situation. 





hr, W. SHERWOOD, CHAIRMAN REGISTRATION 
COM MITTEE. 


His next report, on special legislative 
work, was as follows: 


REPORT OF AUGUST LOCH ON SPECIAL LEGIS- 
LATIVE WORK, 


T. L. Combs, President American National Retail 
Jewelers’ Association, Omaha, Nebr.: 

Dear Sir—As chairman of the special legislativ: 
work, it is my duty to report regarding the Owen 
Goeke Bill, prohibiting the time guarantee on 
filled watch cases. I wish to say that same bill 
has cost a great deal of time, labor and expense. 

The committee on interstate and foreign com 
merce failed to report the above bill during the 
last session of Congress, but a resolution was 
passed by the committee, that this bill, together 
with a number of others, relating to pure fabric 
and fraud in interstate commerce should be taken 
up for consideration. 


Joseph Mazer, McAlester, Okla., made a 
speech moving the adoption of the legisla- 
tive report of Mr. Loch. During the course 
of his remarks he urged the hearty indorse- 
ment of the Owen-Goeke Bill. 

[here was no report on skilled workmen, 
} 


which was to have been submitted 
Hurlbut, kt. Dodge, la. 
REPORT OF JOSEPH MAZER ON TRADE-MARKS 
AND ASSAYING, 
Speaking extemporaneously, Joseph 
Mazer reported for the assaying commit- 
tee, giving a very interesting address: 


“When we started the assaying work we 
imagined that the assaying of the articles 
themselves was the main thing, and that the 
linding of these results would be the im- 
portant thing in which we were interested 
Betore we had gone very tar into the mat- 
ter we began to think that tne by-products 
of the proposition were far more important 


‘ 


than the original proposition 

\tter these opéning words Mr. Mazer 
gave a number of tilustrations to bring out 
this point, using a blackboard 

Hie stated they experimented with cast 
gold, which was afterward rolled down. 
hey weighed the cast piece in air and 
water, to obtain the specific gravity, and 
then weighed it again after it was rolled or 
hammered down, to find the difference 1m 
the specific gravity. They found that three- 


quarter-inch gold will sometimes give bet- 


ter wearing quality than one-inch gold. 
They therefore determined that the problem 
was not what thickness of gold was on a 
watch case or ring or chain, but whether it 
is applied in such a manner as will give the 
very best results. lake a nine-inch ring and 
place one-half inch more of gold all the 
way around, he explained, and that will 
make 1/10 gold. Lach side is only 1/20). 
Therefore a 1/20 gold-tilled locket with 
only one side filled is equal to a 1/10 gol 
flied chain. If you offer a 1/10 locket and 
a 1/20 locket at the same price everyone 


argaill. 


would Say the 1/10 was the better 
But 1/10 of one inch 1s 1/10, and 1/20 ot 
four inches is 2/10. Therefore a case watch 
is a 1/20 may be better value and contain 
more gold than one of 1/10 where the en- 
tire weight 1s less. 

The jeweler should gauge the thickness 
of a locket in order to buy intelligently, he 
said 

Mr. Mazer went into details of 15 tea- 
spoon assays, in which he gave information 
that was startling to the convention as well 
as interesting. 

tle stated, as a conclusion, that as the 
size of the wire grows the proportion of 
gold should increase in order to preserve 
the same wearing surface of gold. 

He recommended that the association buy 
a machine to test the hardness of these 
metals. and also something to determine the 
specific gravity of the metals, so that when 
the Assay Bureau makes a report it will not 
only say how much gold 1s there but how 
hard it is, how thick and what the wearing 
qualities the article to be considered 

\ir. Mazen demonstrated his various 
points fully by drawings and explanations. 

Mr. Mazer reported that he made 44 as- 
Says, at an expense of $271. \. } 3 Stoessel, 
\Mliiwaukee, Wis., suggested that the asso- 
ciation appropriate funds to carry on the 
work, 

President Davis, of the Massachusetts 
association, moved that the new members 
be furnished with the previous Bulletins. 
This motion was carried. 

John B. Smith, of Pennsylvania, made 
a speech in regard to remuneration for Mr. 
Mazer for his work. It was referred to the 
executive committee. 


Charles T. Evans made the report on 
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“That’s a design 
I’ll never tire of” 





“A7ES, and the gold is 


as lasting as the de- 
sign is beautiful. It’s a 


NAWCO Case,—the best 


| have in the store.” 


That means a sale for you and for your customer 
a watch he'll always be proud of. There's a rea- 
son for NAWCO distinctive qualitvy—a reason 
that means bigger business for you. 


Thorough-going workmanship based on years of 
experience; expert designing by men who take 
pride in their handiwork; and the extra hardness 
of the gold that adds years of service to every 
CAaSc. 


But you can’t benefit from this new business 
unless NAWCO watch cases are in your store. 


Write us to-day, or put it up to your jobber. We 
bill through him, but will gladly send you sam- 
ples and prices direct. Write now. 

No. 4535 


NORTH AMERICAN WATCH CO., MANSFIELD, O. 


NEW YORK: 15 Maiden Lane CHICAGO: 31 North State Street SAN FRANCISCO: 1235 Van Ness Avenue 
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trade interests for Hlugh Connolly, Detroit, 


Miich. It was as follows: 


REPORT OF HUGH CONNOLLY, CHAIRMAN OI 
THE COMMITTEE ON TRADE INTERESTS, 
Wr. President—Before submitting my _ report, 


nay | be permitted to make a few remarks in ref- 


erence to the suggestions offered to you at the 

committee. 

trade 
’ ~ 

vratetul indeed to the executive committee tor 1ts 


(hicago convention by out 

The committee on interests feels very 
interest 
offered, and by bringing them before the public 
with such good results. I am 


shown by considering the suggestions 


sure the members of 
t! ade 
work that ovr 


the betterment 


our association who read out journals 


greatly appreciate the splendid 


executive committee is doing fot 
of the jewelry business in gene-al. 
Mr. President, this committee dces not wish to 


burden you with a lengthy report, but take this 


opportunity to submit for vour consideration the 


following: 


l. \ national schedule of pt ices fot watch 
repairing. 

2 A national law regulating the time limit for 
holding all repairs. 

3. A national jewelers’ insurance association to 


work along lines the same as the old line fire in 
surance companies. 

t. \ corporation to buy up, sell, to take over, 
or conduct if auction for 
the jeweler in straightened circums‘ances 

7 That the 
conference with the watch and clock 


necessary, a legit'mate 


executive committee call for a 
nanufacturers 
as soon as possible, to remedy the evil now exist- 
ing in these particular lines 


6. Because of the good work accomplished by 


the executive committee resulting frem the con- 
ference with the manufacturers of hotel silverware, 
mmittee do all in 


it is recommended that the 


ts power to get other manufacturers to adopt the 


association's trade-mark on all goods manufactured 
for the retaile1 

7 That a pamphlet he pcinted and mailed to 
all the members of our association, showing why 
the retailer should handle the eoods containing the 
trade-mark of | the \mericat National Retail 
Jewelers’ Association. 

S. That propel resolutions be adopted and sent 
to the Merchants’ Association of Manila, 


pine Islands, the correspondence of which is now 


*hilip- 


in the hands of our secretary. 

9. Knowing what a great help our trade jout 
nals are to the retailer, the committee suggests that 
the executive committee plan ways and means to 
bring our literature before every jeweler. 

10. That a committee of experts on overhead 
expenses and cost of doing business be appointed 
to work out 
the lines similar to the boot and shoe and hard 


this problem for the jeweler, along 


ware dealers’ associations. 
(harles FF. Manahan, second vice-presi- 


dent. submitted a verbal trans- 
portation. He said that the delegates ar- 


rived all safe and sound. but that he could 


report on 


not get the rates they wanted because there 
were too many conditions imposed by the 
railroads. He said that the jewelers would 
have had to guarantee 2,500 and that the 
passengers be divided among the different 
railroad associations. He suggested that 
the retailers patronize the exhibitors. 

Otto Smalz, Chicago, threatened an in- 
terruption during the proceedings of the 
evening session when, acting as a leader 
for a number of dancers who had started 
for the upper floor of the building, he tried 
to bring them to the jewelers’ convention 
room. A number of newspaper men took 
the party in tow and led them down to the 
bar and back to the dancing floors 

Vice-President Evans announced that the 
executive committee of the New York State 
\ssociation would hold a meeting in room 
1?) at the Hotel Biltmore after the eve- 
ning s session. He then appointed an au- 
diting committee as follows: 


H. I. Stecher, Milwaukee, Wis.; C. I. 
Josephson, Olean, [Il.; Mr. Wilson, Wicuita, 
W. L. Jones, Martinsburg, W. Va 
This committee will meet this (luesday ) 
morning in room 116, Biltmore Hotel. He 
next announced that beginning this (Tues- 
day) morning the sessions will be held in 
room, 


INans.: 


the northeast meeting because tne 


— 


present room 1s too NOIsy, 
REPORT OF ANDREW F. TOEPEL, 

Andrew Ek Toepel, Detroit. Mich.. 
delivered his report on “Watch Inspection.” 
tle suggested that the members of the as- 
sociation keep their hands off and let the 
ima‘ter of any dispute regarding watch 1n- 
itself. He that 


next 


spection correct reported 


many complaints had been received, some 
of which turned out to be merely matters 





CHARLES SIFGMAN, WHO HAD CHARGE OF THE 


OUTING OF THE LADIES ON MONDAY. 


of jealousy, while others were justified. He 
said that there 1s room for correction, but 
that the committee recommended that the 
association take no action. This 
last report of the evening. 

The session adjourned at 10.20 Pp. Mm. 
PROGRAM, 


was the 


TUESDAY'S 

The 

filled with interesting addresses on subjects 
which are of much importance. 

At 930) «A. 


program tor luesday morning is 


M. it is planned to open the 
The report 
which 


convention with an invocation. 
of the credentials committee, of 
C. S. Wiley, Pittsburgh, Pa., is chairman, 
is scheduled as the first report on the 
morning program. Committee appoint- 
ments will follow, and then will come the 
State reports by roll call. There will be 
short reports trom the various State asso- 
ciations, which will review briefly the work 
done in the different States. 

\t L050 4. mM. an address 1y George | 
on “Increasing Efficiency in 
delivered. Mr. Barber is of 
the Emerson Institute, of New York 

Another address on the program 1s by 
Ludwig Nissen, president of the National 
Jewelers Board of Trade.’ His address 
will be on “What the National Jewelers 
Board of Trade Means to the Retailer.” 


Barber Busi- 


ness” will Dx 
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war last address . hedules 
Tuesday morning session 1s 
Larter, Vew York, who 1s hall 
entertainment committee. ian 


on “bkather and 
Tuesday 
will be throw1 


retailers an opportunity to view 1 


lie 


meet at the Grand 


heen 


| 


ne 


ond Wanamaker s 


The list of 


Son 1 


‘There will he ate Convelltt 


open at noon 


Tuesdav afternoon an interest 


n planned for the ladies. 


“. and will be conducted 


the 1g department stores 


made whereby special att 
paid to the ladies 
The Exhibitors. 


exhibitors include 


lowing: 


402. The 


SOS. Henry 
3090S, 


S10. S. 


518. John N. 
319. Wilham Scheer. 


yb). | IR 
337. Powers & Meyers. 


338. Mabie. 


~~ _~- 
t 


ooth No heir 


fol. Whidne & Davis | 
102. Morris, 
104. Kienzle Clock Co. 
207. Gorham Co. 


Viann & Retlh 


208. Gorham Co. 

United J: 
302. Boyajian Bros. 
“Ot. The |. M. Ney Co 


ircular. 


v\ ¢ let > Lan 


305. The Jewelers’ 
306. Oneida Communt*y 
307. Pairpoint Corporation. 
Freund & bro 
Langsdort. 
Langsdort. 

13. New Haven Clock Co. 


314. Schackne Case Co 

215. Edgar A. Gove. 

316. Lazarus & Rosenfeld. 
9°17. Elgin National Watch Co. 


Itlig 


320. W. B. Kellog Co. 
$2 1. Mever Ww (,ross. 
321. F. P. Schofield & Co. 


Wm. J. Ward 


322. Turpisch Catalogue Co 
923. Alvin Mfg. Co. 

324. L. Heller & Son. 

$25. Jos H. 
326. Wevstone 
$27. J. A. 
$28. Irons & Russell 
320. A. J. Scheff 


Meyer Bros 
Publishing Co 
& S. W. Granhbe ry 


wle Mfg. Co 

H. Wiedman: 
R. Wood & Sons. 
W od & Sons. 


Todd & Ci 


347. Lippmann, Spier & Halin 
348. Novelty Cutlery Co. 
49. L. E 


30. Manhattan Camp. 


Waterman Co. 


mol. J. Fk. Sturdy Sons 
”? |. kk. Sturdy Sons 
>. Dennison Mtg. Co 
of. Dennison Mfg. | 


Waltham Watch ¢ 


356. Waltham Watch C 


Hamilton & Hamilton, J: 
9&8. Hamilton & Hamilton Jt 


59 Christian Becker. 


~ 
~ 


afternoon. as the exh 


. | ) 7 
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\rrangements = h 


\ ial 
mat } 
wil] Cat 
»] ~ ( ‘ »] 
ntiONn 
() O1Ve i( 
ie exh LS 
1] rip has 
Phi \ 1] 
ice al 


Clit 


~ 


l 


. « 


71 









































































pee cprenee 


Paste sme omr te On mo, 





THE JEWELERS CIRCULAR-WEEKLY August 29, 1915. 





() 











AUMnouncement 


be ready for distribution September Ist. It is larger and better 

than ever before—contains 918 pages of carefully selected de- 

pendable merchandise. No expense has been spared to make 
it the best book of its kind ever published. 


Q)": new 1916 Jewelry Catalogue is now on the press and will 


i, We particularly direct your attention to our array of 177 
numbers of Bracelet Watches—selection enough for the most 
exacting. These will, no doubt, be the leaders in ladies’ watch sales 


this season. 


= line of French Ivory Toilet Sets and articles is com- 
plete and is displayed in the most attractive manner. 


=? Gents’ Monogram Belts and Fobs (made in our own 
workshop) bid fair to be in demand, in fact the details of 


each line have been carefully studied and arranged in such a manner 

as to make selecting and ordering a pleasure. 

7 Our selections of New Merchandise are not made in a hap- 
hazard manner, but by a side by side comparison—each arti- 

cle is selected from a point of quality and workmanship and purchased 

from reliable manufacturers. 


= We guarantee all of our merchandise to give entire satisfac- 
tion, and stand ready at all times to make good any article 
that does not. We employ no traveling salesmen with stocks, devot- 
ing all of our time and efforts to the filling of mail orders, and give 
our patrons the benefit of this saving. 

7 If you are a legitimate jeweler and are not already on our 
i mailing list, a postal card will bring our catalogue without 
expense to you. 


A. CG. BECKEN COMPANY 


Mail Order Specialists to the Jewelry Trade 


37S. Wabash Ave. CHICAGO, ILL. 




















August 25, 1915. 





THE JEWELERS’ CIRCULAR-WEEKLY 131 


Report of the Opening of the A. N. R. J. A. Convention. 


The Exhibiturs—(Continued.) 


HOLL. EF. H. Noble & Co. 

365. Juergens & Anderson Co. 
i X. H. Ingersoll & Bro. 
ernard Rice’s Sons, 
\rementz & Co 

X. Wallace & Sons 

O83. Harris & Harrington. 
o89). Harris & Harrineton 
O84. National Silver Deposit Ware. 
S86. Aluminum Sales. 

lol. Martin-Copeland 

ll. Bassett Jewelry Co. 

105. Cut Glass Products Ci 
104. Cut Glass Products C 
tO5. EK. & ,, Bass. 

401. Havone Corporation. 
OT AL RR, Justice Co., Ine. 


SO, | 
| 
| 


The Roster. 

\mong the retailers registered at the 
opening of the convention were: 

W. H. Mellor, Michigan City. Ind. - 5. I. Ash. 
binghamton, N. Y.: A. Loch Pittsburgh. Pa A. 
l.. Thoma, Piqua, O.; T. L. Combs. (Omaha, Ner.: 
(has. Fk. Manahan, Chicago. III.: \. New. New 
brunswick, N. J.; A, F. W. Miller. New Bruns 
wick, N. J.; Frank F. Stearns. Keene. N. H.: Her 
ian W. Barr, Salem, Ore.: A. H cuth, Shelbyville, 
fenn.; Mrs. Cora Forster, Tipton. Ind.: R. J. 
Richards, North Hampton, Mass.: Charles Zemp, 
Jersey City, N. J.; \. P Nahmens, New 
York; A. W. Anderson, Neenah, Wis.: FE. S. 
Leach, Beaumont, Tex.; F. P. D. Tennings, A'bany. 
N. Y.; C. T. Evatts, Utica, N. Y.; F. H. Driesell. 
Norfolk, Va.: . Bickelman, Schenectady, N. Y.;: 
C. Ernest Cashmore, New York: Fred ] Huntz, 
Lexington, Ky.; J. W. Jones, Mt. Sterling. Ky.; 
(has. Q. Dahm. brewster, N Y: Louis Bl om. 
New York: 
ter, Conn.; William Schweigert, Guter. Ga.: Edw. 


Leonard J. Richman, South Manches- 
lb). Kunz, Bristol, R. I.: E. T. Ozment, Tuscaloosa, 
\la; EK. G. Boggs, Wilkinsburg, Pa.: M. Hirsch, 
llolyoke, Mass.; R. C. Berman, Greensboro, N. C.: 
O. C. Zinn, Hastings, Nebr.; August Mayer, New 
York; Paul E,. Van Valkenburgh. Chicago: \! 
phonse W. Weiner, New York \. O. Bald, Buf 
talo, N. Y.;: i ie Rentz. Martinsburg, W. \ Bs 
W. Schweigert, Augusta, Ga.; Geo. M. Tripp, 
\drian, Mich.; H. A, Smith, New York; J, P. 
\rchibald, Blansville, Pa.; R. Wieting, Peoria, 
lll.; H. C. MeCormack, New York: George Haf. 
(Issining, N. Y.: Robert A. Brunner, Rutherford. 
N | ; hes Ratzesberger, Milford, Ill. ; Leon (Chan 
ud, Jersey City, N. J.; Robert P. MacLean, Mar 
blehead, Mass.: Henry Aurnhammer, Newark, 
N. J ll. F. Stecher, Milwaukee, Wis.: ¢ rs 
Delaporte, Moline, Ill; Frank M. Todd. Pridg 
ort, Conn.; Reginald T. Ferguson, Philadelphia, 
Pa.: F. R. Ford, Norfolk, Va: W. L Tones, Mar 
tinsburg, W. Va.: A. J. Stoessel, Milwaukee, Wis.: 
|. Traub, Niagara Falls, N. Y.: Jos. Mazer, Ma 
\llister, Okla.: R. L Winston, Richmond. Va 

Theo. Sims, Hastings, Nebr.; A. W. Johnson, Cl 

cago; A, W. Hull, Wallingford, Conn.: R. 1D). 
Graves, Corning, N. Y.; J. \. Wobie, Brookl n 
N. Y.: F. J. Pierce, New Bedford, Mass ie Be 
(,oulding, Alton, Ill.; E. I. Waddell, Presque Isle, 
Me: David Robertson, Framingham, Mass.: A. E. 
{ rnsey, Sanford, Me. : S, M. KE delstein, ( oates 
ville, Pa.: Albert Zoellner, Portsmouth, Ohio; SS 
Sheftel, Tersey City, N. J.: E. H, Titmus, Peters 
burg. Va.: Gustav A. Frisch, Buffalo, N. Y.: W. 
N. PRurnite, Riverhead, N. Y.: Conrad J. Brotherly, 
Newark, N. J \m. A. Enhaus, New York; C. S. 
\lden, Washington, DD. C.; B. Bardack, Troy, 
N. Y.: I. Cohen, Bluefield, W. Va.: Crowley E. 
Nerbert bert. Newark. N | F 
es = wman. Wadesboro, N. C.: W. L. Clark, 
Philadelphia; A. A. Gardner, New Bedford, Mass. ; 
\lbert Kamp, Ossining, N. Y.; Jas. J. Haag, 
Orange, N. J.; Frank Thorwarth, Elizabeth, N. J.; 
l. R. Tack, Newark, N. J.; F. E. Hull, Sarana 
Lake, N. Y.: Fred P. Carter, Binghamton, N. Y.: 
RB. Harless, Houston, Tex.; H. ¢ Vanderburgh, 
Mechanicsville. N. 7.4 (,eorge Bell. New York 

|. J. Johnson, Pittsburgh, Pa.; H. W. Furtwangler, 
Greensburg. Pa.: C. A. Lund, East Orange, N. J.: 
M. Q. Ruton, East Orange, N. J.; L, A. Van Ess, 
Milwaukee, Wis.: FE, A, Lancaster, Greenville, Tenn 


(has. P. Ward, Yonkers, N. Y.; A. J. Bendix, 
New York; KF, bB. Thurber, Providence, R. LI.; 
lheodore Steudel, Chilton, Wis.: Sam Schmidt, 
hicago; KF, C. J. Wise, Newark, N.J.; F. Bernen, 
\lbany, N. Y.; M. N. Regenstein, Atlanta, Ga.; H. P 
Wrone, New York; G. B. Tilghman, Cape Charles, 
Va.; J. T. Woltf, Paducah, Ky. C. W. Bowman, 
Summerville, N. J.; Karl Weidel, Trenton, N. J.: 
Krank KE. Davis, Northampton, Mass.; J. Charles 
Krnst, Charleston, W. Va.; W. J. Lukens, Wheel 
ing, W. Va.: E. J. Brown, Hartford, Conn.: M. 
. Boggs, Pittsburgh, Pa.: George W. Lebolt, New 
York; A. R. Van Dette, Bennington, Vt.; G. F. 
(hittenden, Gt. Barrington, Mass.; Vaughan & 
burnett, Brattleboro, Vt.;: F. UD. Ansman, St. 
Mary’s, O.; Eugene H. Souder, Albany, N. Y.; 
(;. W. Hotchkiss, Ardmore, Okla.: Max Mosen, 
boston, Mass.: Frank |. Russ rt, Cleveland, O. 
Hi. Kunath, Spencer, la.; Charles A. Wilson, 
Wichita, Kans.; E. F. Norton, Salamanca, N. Y.; 
G M. Fisher, Salisburg, Md.; H. J. Homrich, 
lluntington, W. Va.; S. L. Spere Rock Sprirg 
Wyo.;: D. J. Sullivan, New Bedford, Mass.; F. 
WW. Worrell, Canonsburg, Pa.; B. H. Cheydleur, 
Norwich, N. Y.; A. J. Jaeckle, Jersey City, N. J.: 
ll. Healy, Brooklyn, N. Y.; R. J. Kewin, Gris 
wold, la.; J. S. James Richmond, Va.; E. Hart 
degen, Newark, N. J.; G. Kern, Elizabeth, N. J.: 
Samuel Harris, Kingston, Pa.; |]. P. Lynch, Chi 
cago; Maurice <Adelstein, Minneapolis, Minn.: 
Klas lL. Glouskin, New Haven, Conn.; John H. 
Karsch, New York; E. M. Pyle, Pensacola, Fla. 
J}. A. Wetherell, Parkersburg, W. Va.: P. F. 
Sharick, Ashland, O.; Yingling Bros., Jersey City, 
N. J.; ©. H. Haney, Hampton, la.; E. H. Huf- 
nagel, Mt. Vernon, N. Y.; Bb. T. Coffin, Newark, 
N. J.; D. RR. Vasbinder, * DuBois, Pa.; louis 
brandenb-rger, Alton, Ill: I. 
hill, N. J.; O. F. Russow, Roanoke, Va.; Charles 
Gy. Beckman, Kendallville, Ind.; H. M. Van Sleen, 
(;astonia, N. C.; Robert Koerber, Ft. Wayne, 
Ind.; Charles Hubatka, Elizabeth, N. J.: Georg 
S. Katz Philadelphia, Pa.; G. P. Spaar, Winsted, 
Conn.; G. Bb. Rose, Canton, O.; J. L. Shep 
herd, New York; Hadley B. Dodge, Lynn, Mass.: 
\. C. Pabst, Fargo, N. Dak.;: H. W. Furtwangler, 
Arthur A. Everts, Dallas, T-x.; 
(. J. Josephson, Moline, Ill; Peter Savolainen, 
Virginia, Minn.; Peter Lindenstruth, Pensacola, 
Kla.; P. G. Diener, Harrisburg, Pa.; Andrew IF 
Teepel, Detroit, Mich.; F. C. Payne, O1 City, 
Pa; A. J. Swezy, Rochester, N. Y.; Ira F. 
Hiearne, Delmar, Del.; W. C. 
Jacob Yasselowitz, Steelton, Pa.; J. G. Bick, Syn 
dicate, N. Y.; M. C. Shoup, St. Joseph, Mo.; 
T. H. Craig, Champaign, Ill; Robert S. Kuiuep, 
Joliet, Ill: Carroll S. Welch, Sturgis, Ky.; W. 
fitzgerald Jones, Martinsburg, W. Va.; William 
lL). Nietfeld, Grand Island, Nebr.; J. M. H. Lebolt, 
(hicago; victor Bogaert, Lexington, Ky.; .\. 
Fritz, Oul City, Pa.: H. W. Wildt, Alexandria, Va.; 
\. J. Reha, Utica, N. Y.; Otto Smalz, Chicago, IIl.; 
H. White, Indianapolis, Minn.: E. FE. Brooks, 
Palmer, Mass.: 1). PVP. Berelh, Frontenac, Kans.: 
Samuel Graubart, Schenectady, N. Y.; E. J. Bal 
lard, Evansv lle, Wis.: W. H. Behrens, New York: 
Chacles Hl. Howe, Syracuse, N. Y.; Charles A 
Mauch, Marshall, Me.: 1). . Paul, Norfolk, Va.: 
W. KF. Kirkpatrick, S*. Joseph, Mo.; Charles D. 
Davis, Bridgeport, Conn.; F. H. Coburn, East 
Troy, Wis.; A. L. Mayer, Washington, D. C.; 
Sam C. Ebeling, St. Louis, Mo.: B. Jf. 
Philadelphia, Pa.; E. E. Taylor, Houston, Tex.; 
Robert A. Meyer, Grand Island, Nebr.; A. C. 
lones, Waycross, Ga.; B. A. Weber, Ridgewood, 
iN. J.; D. H. Kahn, Utica, N. Y.; William Zipper, 
New York: Otto Baile Memphis, Tenn.; Charles 
Mussina, Williamsport, Pa.: H. H. Gerhardt, 
St. Louis, Mo.: Stanton Pitcher, Petersburg, Va.; 
(;. W. Martin, Philadelphia, Pa.; C. S. Craven, 
Kansas City, Mo.; George J. Busch, Newark, N. J.; 
W. L. Fickett, Concord, N. H.; James Ralston, 
Weston, W. Va.: J. McS. Buchanan, Petersburg, 
Va.: A. F. Estberg, Waukesha, Wis.; Arthur A. 
Dickson, Yonkers, N. Y.: Samuel Harris, Kingston, 
Pa.; J. P. Henebry, Roancke, Va.; F. A. Bhiley, 
Richmond, Va.: W. H. Spilling, Richmond, Va.; 
J. Wayne, North East, Pa.; R. N. Phipps, Fulton, 
Ky.: J. Arthur Clem, Providence, R. I.; J. H 
Hollister, Greenfield, Mass.; J. W. Owsley, Chicka- 
sha, Okla.: G. W. Halton, Fort Worth, Tex.; 
William Chapman, Portsmouth, Va.; G. A. Hud- 
son, Wooster, O.:; J. S. Ernsting, San Diego, Cal.; 
W. P. Juergens, Rome, N. Y.; Herbert S. Tanner, 
Providence, R. I. 


Greenberg, Union- 


(;sreenburg, Pa.:; 


Bloom. DuBois, Pa.: 


Dayly, 





\monge the wholesalers and manufac 
turers represented were: 
\] bodman Rodman Bros... Attleboro, M . 


S. Taylor, Nussbaum & Hun 
G. Kusbel, Louis Ettlinger & Sons, New York: ( 

A. Fake, Whiting Mfg. Co., New York: Hl. ( 
Larter, Larter & Sons, New York: D. H. Harens, 
Meriden, Conn.; H 
Ransburg, Cut Glass Products Co., Indianapolis, 
Ind.: Henry R \rnold, D. C. Percival & C 

Boston, Mass.: L. F. Elmere, La Pierre Mfg. C: 

Newark, N. J.; W. E. Taylor, Watson Co.. Ne 

York; L. W. Cachen, The Watson Co., Attleboro, 
Mass.: Herbert H. Seeley, Edmond I Robert, 
New York: Mr. Strauss, Oppenheim & Strauss, 
New York: Charles Laubheim, Laubheim Bros.. 
New York: H. H. Weiss, Laubheim Bros., New 
York: M. Ellbogen, Stein & Ellbogen, Chicag 

Rosenfeld, Lazarus & Rosenfeld, New York: A 
Me. Van Praag, New York: W. M Dogherty, 
Wm. C. Providence, R. I.: W. Aly 
per, Klipper Bros., New York: Lewy  Jaskow, 
Jaskow Bros., New York; Chas. H. McDermott, 
W. A. Sheaffer Pen Co., Fort Madison, la.; J 
D. Little, Gorham Co., New York; W. F. Parson, 
Gorham Co., New York; J. F. Donnelly, Gorhan 
Co., New York; J. Rutherford, Taylor & ( 

Newark, N. J.: M. L. Stein, Laubheim Bros., 
New York: F. R. Hollister, Chapin & Hollister Co., 
Providence, R. I.; R. C. Chapin, Chapin & Hol 
lister Co., Providence, R. I Richard C. Adams, T 
W. Adams & Co., New York: E. Solomon, 1! 
Kienzle Clock Co, New York; Fred Casper, M! 
Vernon Co., Mt. Vernon, N. Y.: Chas. Van Ness, 
Kastwood-Park Ce., New York: G. D. Wyatt, F.n 
berg Mfg. Co., New York; Arthur L. Fuller, 
Towle Mfg. Co., 
Mfg. Co., Chicago: R. Latz, Hamilton & Hamilton, 
Providence, Ry»d.; Walter S. Kintz, Simpson, Hall 
Mille- Co.. Wallingford, Conn.: William J]. Ward, 
New York: Gustavus S:ckles, Eastwood Park Co., 
Newark, N. J.; Robert Press, Austin & Stcene, 
Inc., Attleboro, Mass.; F. D. Waterman, L. Ff 
Waterman Co., New York; Mr. Brown, J. N 
lllig, New York; R. J. Reiner, Illinois Watch Co., 


Sch-ieber, Sterl ng 


International Silver Co., 


(;reen Co., 


Chicago;. S k ( cggins, Towle 


Springfield, Ill.; Henry DB. 
S'lver Mfg. Co., Providence, R. I.; G. Rosenthal, 
Scharling & Co., Newark, N. J: \\ Bb. Singer. 
lr W. Inelis & Co., Providence, R. I.; G S&S 
laylor, Wm. B. Kerr Co., Newark, N. J.; F. \ 
Hall, Irons & Russell Co., New York; HI \ 
Reichman, Reichman Bros., New York: Edwa-d L. 
Stern, Jacques, Kiesler & Co., New York; F. I: 
M. B. Bryant & Co., New York: 
Vi 


ont 
} r 


Nnight, 
Norman C. Levy, Charles M. Levy, New 
William J. O’Brien, J. R. Wood & Sons, Ni 

York: Alfred T. Hunt, J. R. Wood & Sons, Ne 

York: R. G. Brumer, Brumer Bros., Clinton, Ia 
Edgar Huhn; J. Mehrlust, New York; J. S 
\icKeeby, Dennison Mite ... P ovidence., IX I 
D. N. Johnson, Dennison Mfg. Co., Providen 

R. T.: C. R. Wentz, Dennison Mfg. Co., Prov 
dence, R. I.: H. Goldwater, Oval Clock Co., New 
York: Ralph Bertine, IR Wallace & son CL o.. 
Wallingford, ( onn.: I* I livatt, Keystone \\ at h 
Case Co., Philadelphia, Pa.; E. Underwood, Kr 
mentz & Ce., Newark, N. J.: Mr Steitz. S. P. 
Champlain, Providence, R. I.; G. T. Thomas, Elgin 
National Watch Co, New York: Harry H. Wile, 
Ruffalo Tewelry Co., Buffalo, N. Y¥.: C. G Merrt 
held, Rogers, Lunt & Bowlen, Greenfield, Mass 
Benj. J. Meyer, Jos. H. Meyer Bror., New York: 
T. J. Archer, Jos. H. Meyer Bros., San Francis 
Cal.: Harry Negbauvr, k. & J. Bass, New York: 
l. W. Winegard, R. W illace WN Sons Mig. ¢ * New 
York: G. A. Livingston, J: Watson Co., New 
York; A. J. Grenlich, International Silver ( 

New York; J. J. Horton, International Silver Co., 
New York: George F. Hasbrouck, New York; 
B. J. Blakney, F. Baumeister, New York; Herbert 
Brod, Schless, Brod & Co., Newark, N. J ()scar | 
Prod, Schless, Brod & Co., Newark, N. J.; Joseph 
(. Goodman, Louis Manheimer & Bros., New York: 
F. L. Avery, Louis Manheimer & Bros., New 
York: Arthur H. Schmidt, Hayden W. Wheele 
& Co., New York: E. B. Downs, Hayden W. 
Wheeler & Co., New York; F. M. Nugent, Inter- 
national Silver Co.. New York; Leo Dreyfuss, 
Adolph Schwob, Inc., New York; S. Glenn Walm 
New York; S. C. Crook, 


sley, Herman Baum, Inc.; 


Krementz & Co., New York; K. Reynolds, Kre- 


mentz & Co... New York: M. Wolf, Henry froeh- 


lich & Co., New York. 
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RINGS FOR MEN’S WEAR 


Massive, new designs, without peer in quality, 
make and finish—rings that any man will be 
proud to wear—our line is replete with them. 


2146 $16.50 ss | BN ee ee ee 
Real Garnet » J OP mag) 2148 $14.00 
| | J | “ Real Amethyst 


2153 $10.20 ef a _ 2151 $15.00 
cal Amethyst - 4 | ae - Syn. Ruby 


' 2162 Synthetic Ruby $12.50 © 
* Bent Cushion Antique Stone, Close Set; Heavy 


Square Shank. 


ae EY Re CRDMLIAE EN IRE 6 8 Poh a a Rimi a 8a TO 2158 $13.00 
2163 $8.00 7 | | | Syn. Pink Sap- 
Real Sardonyx Prices quoted are list, subject to trade and cash discounts. phire 


A 


Rings shown :n illustrations carried in stock in all stones listed below, both buffed-top and three-facet. 
SYNTHETIC RUBY REAL TOPAZ REAL GARNET 
PINK SAPPHIRE AMETHYST BLOODSTONE 
HOPE SAPPHIRE TOURMALINE SARDONYX 
WE MAKE EVERY THINGIN MEN’S, LADIES’ AND CHILDREN’S 


STONE-SET AND SEAL 


RINGS 
LAZARUS & WEIL 


Makers of Rings 
Masonic Temple CHICAGO 
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The Stevens Bill from 


a Retailer’s Standpoint. 





Address by William F. Woodward Before the 


Oregon Retail Jewelers’ Association, Aug. 5, 1915, 

















HERE is now pending before Con- 
gress a bill introduced by Mr. Ste- 
vens, of New Hampshire, calculated to pre- 
vent discrimination in prices and to pro- 
vide for publicity of prices to dealers and 
to the public. 

sriefly this measure gives to the owner 
of any manufactured article under a trade- 
mark or special brand, the right to fix, 
under certain conditions and qualifications, 
the resale price of the article in question. 

This law has been prepared and pre- 
sented as a result of recent decisions by 
our highest courts, which declare in effect, 
that the sale of any article does not carry 
with it the right of the vendor to fix the 
price at which the buyer shall sell it. 

On the surface this theory is correct. 
There is an underlying principle, however, 
of right and justice, which seems to have 
been wholly overlooked, or if not, should 
be recognized. It is this—that the man 
who, by skill, honorable effort, the expen- 
diture of large sums of money through ad- 
vertising and personal effort, creates for 
his name, his trade-mark, his copyright 
and the product which he is marketing. a 
demand on the part of the buying public, 
based on the good quality of the mercnan- 
dise which he offers as indicated and iden- 
tified by his trade-mark, has a tangible as- 
set which may be injured—yes, even de- 
stroyed, by the methods of those to whom 
he sells his product. For instance, Jolin 
Smith puts up a food product under his 
name, accompanied with an arbitrary trade- 
mark device, which will be readily identi- 
fied by the consumer. He puts into it his 
very best efforts; he pays a fair wage to 
his employes; he lays aside a_ certain 
amount for advertising; he figures out a 
fair margin for the jobber, a very neces- 
sary feature in the distribution of his prod- 
uct: a margin for the retail dealer, who 
cannot be expected to handle his goods 
without; and lastly, a price to the consumer, 
which will take care of these preceding 
items and leave to the manufacturer a fair 
return on his investment. The public 1s 
quick to recognize merit and soon begins 
to call for Mr. Smith’s product. It ac- 
quires a constantly extending name and 
fame. Now comes the “cutter’—usually a 
big mail-order house, a department or chain 
store. These concerns are well aware of 
Mr. Smith’s product and the insistent de- 
mand by the public which he has cultivated, 
and also that there is a fixed and well- 
known selling price for the article to the 
consumer. These stores take that partic- 
ular article and “cut the price,” selling it 
for the wholesale cost or less—if it is a 
25 cent article, for instance, cutting the 
price to 16 cents, or as one local depart- 
ment store is doing, two 25 cent articles 
for the price of one and one cent addition- 
al, or 26 cents. 

Now what is the result of this “cutting?” 
It attracts to the store of the “cutter” 
every consumer within the radius of its ac- 
tivity familiar with the article offered for 
slaughter. They buy and generally are told, 


if they ask for more than one, that “the 
quantity is limited,” and only one, pos- 
sibly two or three, can be supplied. Quite 
frequently they are offered a substitute, an 
inferior or unknown article, and by “skilled 
salesmanship,” are induced to take a sub- 
stitute. This “skilled salesmanship” game 
is well known to all merchants and in some 
stores if a clerk cannot “switch” customers, 
he is promptly discharged. The speaker has 
been advised that in one system of chain 
stores, “switching” such sales must con- 
stitute 40 per cent. of the clerk’s gross sales 
each month or his services will be dis- 
pensed with. 

There are a host of substitutes, to the 
speaker's personal knowledge, in the drug 
business alone. There are in this country 
to-day three large corporations engaged 
exclusively in their manufacture—substi- 
tutes which are unknown, unadvertised, un- 
familiar by name to the consumers, and 
which time and again they are practically 
forced to accept in lieu of the article asked 
for. 

Great department stores “cut” prices on 
well-known articles for another reason— 
it brings a crowd of people to their store, 
wno may be supplied with the article asked 
for, but are expected, and very naturaily, 
will expend their money for other merchan- 
dise. A department store with several thou- 
sand lines can well afford to “cut’’ trade- 
marked articles of national reputation, 
knowing full well that their losses will be 
more than made up out of other lines 
which the small “specialty” houses do not 
carry. The natural result of this kind of 
merchandising is to wipe out the smaller 
store or cripple it and center the business 
in the large ones. 

“Cut prices” give the buying public the 
idea that the great stores are operated on a 
lower overhead expense than smaller ones, 
an assumption which is wholly wrong. 
Overhead charges in the large department 
stores have been proved again and again 
to approximate 25 per cent.. and in the 
small ones, 15 to 20 per cent. 

Manufacturers of well known. trade- 
marked, identified articles are seriously in- 
jured by these “cut rate” methods as well 
as the jobber, the retailer and consumer. 
First the jobber loses interest in the article 
for the reason that great department stores 
and mail order houses either buy direct or 
through brokers and not through the local 
jobber, and the small retailer or “specialty” 
merchant. who draws his supply very large- 
ly from the jobbers, ceases to buy because 
there is no longer any profit for him in 
their sale. This constitutes the injury to 
the jobber and incidentally, of course, to 
the manufacturer who has to depend sooner 
or later for his distribution on the mail- 
order, department and chain store, know- 
ing full well that his article is heing more 
or less used bv these sellers as a bait and 
that much of his expensive publicity work 
is abortive. 

Then the retailer loses interest very 
quickly in an article from which the profit 


has been eviscerated. The small retailer 
and “specialty” houses are not only in- 
different but hostile, as a rule, toward such 
goods. Manifestly they cannot sell them 
at a profit and they do not favor the idea 
of substitution because their trade is made 
up largely and cultivated on the principles 
of personal acquaintanceship—a class of 
people with whom substitution and “skilled 
salesmanship” soon bring the dealer into 
disfavor. 

The great mass of consumers are not 
henefited by “cut prices.” A well known, 
identified article, for instance, which would 
ordinarily sell for $2, and which is offered 
by department and chain stores at all sorts 
of prices ranging from $1.99 down to 19 
cents, is apt to lose caste with the con- 
sumers. They never know what they will 
be asked for the article when they seek it. 
It has no fixed price and consequently its 
value of them is correspondingly impaired. 
The manufacturer suffers as a result. 

Not long ago a well known safety razor 
wag advertised in our city over a period of 
one month, the manufacturers expending in 
this work several hundred dollars. On the 
day that the initial advertisement appeared, 
one store offered the article in question at 
less than wholesale cost. Other stores fol- 
lowed suit. Customers looking for the 
article, knowing the regular retail price and 
noting the “cut price,” came to the con- 
clusion that there was some scheme back 
of it: either the manufacturer was trying 
to unload. that there was to be a permanent 
or radical reduction in the price, or that 
there had been a change in the hitherto 
good quality of the article, or generally, 
that there was something the matter with 
it, and as a result the sales from this cam- 
paign were practically nl. * * * 
There is another phase of the “cut price” 
question worthy of consideration—namely, 
its retardation of new and worthy enter- 
prises. Every investor with common sense 
looks carefully into the selling quality of 
the article he is asked to assist in launch- 
ing. He must consider the prospective 
profit, not alone for himself, but for the 
various agencies which enter into its suc- 
cessful marketing—manufacturer, jobber 
and retailer. Price protection having heen 
entirely removed by court decisions. leaves 
the investor, the manufacturer, at the 
merey of trade Philistines, who are only 
waiting for a _ sufficient expenditure of 
money in a publicity campaign, to seek by 
price-cutting, substitution and “skilled 
salesmanship,” to undermine and destroy 
the goodwill which has been created with 
so much effort and expense. 


The Stevens bill is carefully framed; it 
permits no manufacturer to join with an- 
other in fixing prices, under heavy penal- 
ties. Dealers who desire to dispose of old 
or shop-worn goods are permitted to “cut” 
the price, but before doing so, must offer 
them to the manufacturer at cost, There 
is no danger under this act of prices being 
arbitrarily advanced, inasmuch as every 
trade-marked, identified article, well-known, 
has a multitude of competitors to-day and 
any attempt to fix the retail price above a 
normal figure would result in competition 
which would immediately interfere with or 
wholly destroy its sale. 
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New 1916 Catalogue 

















WE 
WILL 
Show More 
New Goods 
and Larger 
Assortments 
in Every 
Department 
Than Ever 


Before 


WE 
WILL 
Have Our 
New Jewelry 
Catalogue 
Ready for 
Distribution 
About 
October Ist 














Best Values 


Promptness 


Probably you have never considered what this book means, what it means to us and what it means to you. Maybe you have 
never thought of our catalogue in the sense that it must give you reliable merchandise and that it will save vou money, 


Consider these points—:n the first place when we compile our catalogue we know our prices must be right, as the prices are 
there in plain figures 1n competition with the whole field, for a whole year; in other words, we are on record. 


For the Retail Jeweler Our Catalogues Are the Most Convenient and Best 


REFERENCE BOOKS 


We are now completing the rev:sion of our mailing list, which is confined exclusively to the regularly established retail 
jewelry trade. 


lf our Catalogues have not been sent to you heretofore write us All charges are prepatrd, 


Established 1865 OTTO YOUNG & CO. CHICAGO, ILL. 
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The Buyers’ Directory 


THE JEWELERS’ CIRCULAR—upon request when remitting. 














Published for the Trade by THE JEWELERS’ CIRCULAR PUBLISHING CO. 





Limp Leather 3 x 0% 
Approx. 240 pages with Map of Jewelry District. 


Guide to New York—The 1915-1916 Edition contains a list 
of Buildings, Terminals, Bridges, Parks, Art Galleries, Libraries, 
Museums, Theatres, Hotels, etc., giving concise information as 
to location. 





Issued Annually in July 








The Jewelers’ Circular Weekly 
Buyers’ Directory 


of 


Manufacturers, Importers and Jobbers 
in the Jewelry and Kindred Trades 


Classified—First as to Product, and then the Manufacturer’s, 
[mporter’s or Jobber’s name and address, geographically arranged. 

It covers every line of Jewelry, Silver, Precious and Semi 
Precious Stones, Watches and Watch Cases, Clocks, Gold and | 
Silver Fountain Pens, Supplies, Materials, Tools, Leather, Art | 
(,oods, Bric-a-Brac, Assayers, Refiners, etc., ete. 

A recognized standard and indispensable handbook. 
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Should be in the hands of every buyer. 


Price, 50c. | 


For Sale at Our Booth. 


The Buyers’ Directory will be sent free, postage prepaid, for yearly subscription to 
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STERLING STERUNG 
$1 S50 $j 25 | 
STERLING GOLD FILLED GOLD FILLED STERUNG 


+1ae | Macweak te $\ 23 $\ $9 STERLING | $128 
- GOLD FILLED 1 i $275 $\ 25 GOLD FILLED 


$ 
128 GOLD FILLED GOLD FILLED $ 200 
$275 $ 20° 


his is a facsimile of retail circular supplied to our dealers in any quantity they can use. The prices are retail ones. 


PENCILS 


Sterling Silver Gold Filled 
10-Kt Solid Gold 14-Kt Solid Gold 
Green Gold 

Gold and Platinum Solid Platinum 


in almost Endless Variety 


lf you are attending the Convention see them at our stand No. 338. 


MABIE, TODD & CQ. 


‘*The Swan Pen People’’ 
15-17 Maiden Lane, NEW YORK 209 South State Street, CHICAGO 
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Valuable Optical Books 


We prepay postage to all parts of the world. The 
prices quoted are net. No books sent on approval 


GENERAL AND PRACTICAL OPTICS. By Lionel STEREOSCOPIC TREATMENT OF HETEROPHORIA 


Laurance. 413 pages. Written by one of the AND HETEROTROPIA. By David W. Wells, 
famous authorities of the world and especially M.D., Associate Professor of Ophthalmolog,, 
adapted tor optometrists. A thorough knowledge 3oston University Medical School. Author of 
of ‘Theoretic Optics is the basis of Optometric “Psychology Applied to Medicine.” Clear and 
Progress. All kinds of questions constantly aris- concise directions for training the fusion faculty 
ing may be answered by referring to this book. by means of the stereoscope. Especially suited 
Price, $2.50. for the optical treatment of squint. Price of 
VISUAL OPTICS AND SIGHT TESTING. By Lionel book, $1.00; Charts, per set of 66, $1.00. 
Laurance. 22 chapters, 371 pages. A work COLOR VISION AND COLOR-BLINDNESS. A prac- 
covering all that is essential to the optician and tical manual for Physicians, Oculists, Opticians 
optometrist. Price, $2.50. and Railroad Surgeons. By J. Ellis Jennings, 
GEOMETRICAL OPTICS. By A. S. Percival. A M.D., Professor of Ophthalmology, Barnes Med- 
useful text-book of 132 pages with numerous ical College, St. Louis, Mo., formerly Clinical As- 
diagrams. Cloth, $1.50. sistant Royal London Ophthalmic Hospital 
HAAB AND DE SCHWEINITZ ATLAS OF OPH- (Mooresfields), ete., ete. Crown octavo. 132 
THALMOSCOPY. Second edition. Price, $3.00. pages, 27 text engravings and 1 colored plate. 
HUMAN EYE MANIKIN. 94 parts of the eye in the Cloth, $1.00 net. 
color of nature, illustrated and described in the DICTIONARY, MEDICAL POCKET PRONOUNCING. 
Simplest language; strongly bound in linen. By Gould. 30,000 Medical Words Pronounced and 
Price, $1.00. Defined. Price, Full Limp Leather, Gilt Edges, 
LIGHT, oa ck ping sope By Edw’d. a 580 $1.00; Thumb Index; $1.25. 
pages. Protusely illustrated. Price, cloth, $1.50. pnrsrasEs oF THE EYE AND THEIR TREAT- 
~—ae EYE. By Howe. Two volumes. MENT. By Swanzy. Seventh edition, revised 
and enlarged; 164 illustrations, 1 plain plate and 
MUSCULAR ANOMALIES OF THE EYE By Hansel a zephyr test card. Price, $2.50. 


NEW FINDINGS Il OPETEALMGLOGY AND DISEASES OF THE EYE, MANUAL OF. By Charles 


OTOLOGY. Ly A. W. Hazen. Price, $2.25 H. May, M.D., New York. For students and 
OCULAR THERAPEUTICS : By Ohlemann : A uthor- general practitioners, with 360 original illustra- 
ized translation. and edited by Dr Charles A. tions, including 21 plates with 60 colored figures. 


Oliver. Price, $1.75 Fourth edition, revised. Cloth, 390 pages. Price, 
° 7 . a 
OCULIST’S VADE MECUM. Comprising all the im- $2.20. : 
portant methods of testing the eyes devised by DISEASES OF THE EYE. by Tiffany. Price, $5.00. 
leading ophthalmic surgeons, besides many valu- DISEASES OF THE EYE AND HOW TO RECOG- 


able tables on the properties of lenses and meth- NIZE THEM. A book specially written for the 

ods of procedure in the examination of the eye. optometrist and those who examine eyes. Illus- 

Price, $1.00. : trated with original drawings and photographs. 
OPHTHALMIC DICTIONARY. By Jas. J. Lewis, By C. W. Talbot, M.D. Price, $1.00. 


) ) i ‘Oo Te etic arv , Yr Ss 
a te comprete dictionary of the terms DISEASES OF THE EYE. With separate chapters 
used in optometry and ophthalmometry. Pro- Sicaieendl - i i . 
+ +3 | Resected , Renihtit ‘ > on Anatomy, Physiology, Bacteriology, The Rela- 
nunciations, Derivations and Definitions. Prac- ; ned Amie —< . 
tical hints, things to be remembered and ques tion of the Eye to the Nose, etc. By Henry Cald- 
< ee . _ c — ° . > 
r well Parker, Clinical Professor of Ophthalmology 


tions for those contemplating present or future ; } Tri , ; er 
State examinations Fourth pa Price, $1.50 in the Indiana University School of Medicine, In- 
> < ae ic is, . ’ . 7 


See Sinan dianapolis, Ind. 116 text illustrations and 6 full- 

OPTICS FOR STUDENTS OF OPHTHALMOLOGY page chromo-lithographic plates with 19 figures. 

By Suter. Price, $1.00. 4 Flexible cloth. tounded corners. 303 pages. 
OPHTHALMOSCOPE, ON THE. By Hartridge. Price, $2.00 net. 


j rj , , , DISEASES OF THE EYE. 696 pages. By De 
ce i a en eee See ew Schweinitz. Illustrated. Price, Cloth, $5.00. 


OPHTHALMOSCOPE AND HOW TO USE IT. By DISEASES OF THE EYE AND OPHTHALMO- 
Thorington. With colored illustrations, descrip- SCOPY. By Fick. Translated by A. B. Hale, 


tions and treatment of the principal diseases of at — Price, Cloth, $4.50; 
the fundus; 73 illustrations; 12 colored plates eep, $5.50. 


Price. $2.50. ° ' DISEASES OF THE EYE AND REFRACTION, 
OPHTHALMOSCOPY, MANUAL OF. By Jennings. COMPEND OF. By Gould and Pyle. Including 
Illustrated. Price, $1.50. . Treatment and Operations, and a Section on 
PRACTICAL EXERCISES IN LIGHT. A course in Local Therapeutics. Ww ith Formulae, Useful 


Tables, a Glossary and 111 illustrations, several 


laboratory experiments for students, by Reginald of which are in colors. Price, Cloth, $1.00; In- 


S. Clay, D.Se. Used in Columbia University Op- 


tometry Courses. Price. 60 cents. terleaved, $1.25. 

PRISMS: THEIR USE AND EQUIVALENTS. A DISEASES OF THE EYE. A treatise on. By Han- 
book containing a more extended knowledge on sell and Sweet. 253 illustrations. Price, $4.00. 
this branch of refraction than is contained in DYNAMIC SKIAMETRY IN THEORY AND PRAC- 
works on ophthalmology. Price, $2.00. TICE. By A. Jay Cross. Illustrated. This work 

REFRACTION AND MOTILITY OF THE EYE. contains 184 pages and 94 illustrations, and 
With special chapters on Color Blindness, Field gives a most thorough explanation of dynamic 
of Vision, The Relation of Functional Eye Dis- skiascopy. Price, $2.50. 


eases to General Medicine. By Ellice M. Alger , ’ 
- Te hin a Wihees : al : EYE, NOTES ON THE. By Henderson. 140 ifllustra- 
Adjunct Professor of Diseases of the Eye in the tions. A students’ manual of diseases of the eye, 


dal el an ee oe — Ran describing in simple language all those ocular 
OSPItal, Cte. 66  BUSTEALIONS. satra C : diseases which the opticians should be able to 


376 pages. Price $1.50 net. , - oe 
REFRACTION OF THE EYE. By Hartridge. Four- recognize when met. Price, $1.50. 


teenth edition. A manual for students. 104 il- EYESIGHT AND HOW TO CARE FOR IT. By 


lustrations and sheet of test types; 267 pages; Harlan, Illustrated. Price, 40 cents. 
12mo. Price, Cloth, $1.50. FRAMES AND LENSES. By Lockwood. 88 pages, 
REFRACTION OF THE EYE. 3y Morton. Its illustrated and bound in paper. A manual which 
diagnosis and the correction of its errors. Price, takes up the mechanical side of the practice of 
$1.00. the art of optometry. The chapters in their 
ANATOMY AND PHYSIOLOGY OF THE EYE. By order are: Lenses and Their Manufacture, 
Hirschfeld. With six finely colored plates suit- Frames and Mountings: Facial Measurements 
able for framing and office display. The text and the Frame Prescription, Adjusting; Neutral- 
fully describes the plates. Price, $1.00. izing and Testing Lenses. Price, 50 cents. 


The Optical Publishing (©mpany 


11 John Street’ :: 3 ° : New York 
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Stouffer's 


Fine China 


Guaranteed Hand Decorated 























Something new and long sought for 


Awarded the medal at Panama Pacific Exposition, San Francisco. Our Colloidal 





—_—— — metallic finish 24 Karat gold on fancy pieces, vases, 
| loving cups, Tete-a-tete Tea Sets, Dresser Sets, Punch 
| Bowls, and Cups, ete. At remarkably low 
| prices. 





Place Your Fall Order Now 


Ohe J. H. Stouffer Company 


STUDIO AND SHOWROOMS 
3225-3231 Calumet Avenue 


CHICAGO, ILL. 





























“ABT SERVICE” 


The Service That Serves 


DIAMONDS 


Try us on your “DIAMOND” orders. We'll gladly send a 
selection for your inspection and PREPAY EXPRESS. 


ROBERT C. ABT COMPANY 


Exclusive Diamond Merchants 
3! North State Street CHICACO, ILL. 


Successors to the Diamond Businesses of 


HERBERT W. ALLEN & CO. and C. J. ROEHR CO. 



































August 25, 1915. 


THE JEWELERS’ CIRCULAR-WEEKLY 





HERSCHEDE 














SUPERIOR 
QUALITY 


CLOCKS 


AMERICAN MADE 


VISIT OUR COMPREHENSIVE EXHIBIT AT THE PANAMA-PACIFIC INT. EXPOSITION, SAN FRANCISCO, CAL. 
BLOCK 14--THIRD STREET. FEBRUARY 20 TO DECEMBER 5, 1915 


PALACE VARIED INDUSTRIES. 








Movements 


‘‘Herschede”” made Tubular 
chiming movements, made 
In our own extensive move- 
ment factory in Cincinnati, 
have set a new high standard 
in modern and _ scientific 
construction and finish, con- 
taining important and _ pat- 
ented improvements not to 
be had in any other make. 
‘Tubular chiming clocks of 
Furopean or American 
make. Our five, seven and 
nine tube movements are 
‘*Standardized’”’ to the 
smallest details, the great 


importance and benefit of 





which are obvious to every 
discriminating buyer want- 
ing the best clock move- 


ment. 











Pattern No. 206 
6 feet 4 inches high 25% inches wide 15'4 inches deep 


Buy from the Manufacturer 








Cases 


_ The well-known standard of 


elegance and superior quality 
of the cases made by us in 
the past are embodied in 
the many new and beautiful 
designs of the Sheraton, 
Chippendale, Adam, Co- 
lonial and modern periods 
which we added to our ex- 


tensive line. 


We call especial attention to 
our new and very moderately 
priced line of small size 
“Bungalow” Hall Clocks. 


Our Exceptional Facilities 
for manufacturing move- 
ments and cases enable us 
to meet every requirement 


without delay. 


Catalog on request 








THE HERSHEDE HALL CLOCK CO. 


McMillan and Essex Place 


Office, Showrooms and Factory 


CINCINNATI, OHIO, U. S. A. 
A. I. HALL & SON, San Francisco, Pacific Coast Agents. 
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Convention 



























DIAMOND JEWELRY 


SUGGESTIONS FROM 


Apams & SINGLETON 


JEWELRY MANUFACTURERS AND REPAIRERS 
36 BROOMFIELD STREET 
BOSTON 


























SPECIAL WORK SOLICITED 
DESIGNS FURNISHED 
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fully designed, at prices undreamed of. 
invitation is extended to the delegates 
New Show Rooms. 


Delegates to the A.N.R.J.A. 


Don't go 
away from 
New York 
without see- 
ing the new 


Floral 
Crystal 
and 
Engraved 

and 


Cut 


Glassware 


now all the 


VOGUE. 


Crystal in 
all its pu- 
rity, beauti- 

A hearty 
to visit our 





Duncan Dithridge 


Glassware — J3lown and Cut 


240 Fifth Avenue — New 


York» 






















H Dearty elcome and 
Cordial Invitation 


is extended to the visiting delegates 
to the A. N. R. J. A. Convention, to 
bring their wives and friends to see 
the beautiful exhibition of GENUINE 
HAND-CUT GLASS that we show. 


Our cut glass has always been known 
for its richness and quality. 


The novelties that we have made 
for the jewelry trade are worth seeing. 


COME AND SEE THEM 


C. Dorflinger & Sons 
36 Murray St. New York 














KOSCHERAK BROS. 


29-31 Park Place, New 


Importers and Manufacturers 


York 


Special Lines for the Jewelry Trade 


Cut Glass 


A full assortment of popular priced piece 


S. 


Bohemian Glassware 


Fancy pieces of all descriptions such as 


vases, flower 


centers, bowls, etc., etc., in white and gold and color 


decorations. 


Fancy China 


A full stock of such odd bits which are particularly 


appropriate for gifts and prizes. 


Special Novelty Lines 
Composition Marble 


Busts and figures ranging from $4 to $18 


per dozen. 


Highly Colored Birds 


The popular item of the season. 


Pay us a visit— Your time will be well spent 
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Graff, Washbourne & Dunn’s 


Lines of STERLING SILVERWARE 


Are sufhciently diversified in both 
character and price to make them 
interesting to the trade in general. 























A visit to the factory will be worth while 


Graff, Washbourne & Dunn 
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Bn eng og hl SILVERSMITHS 
No. 2925/47 
Patented May, 18-25, 1909 Office and Factory, 142 West 14th Street, New York 
‘rench Border Design 



























tag AtaPrice | | DONT MISS 
FRIENDSHIP LINKS the fine EXHIBITION 


Sterling Silver Bracelet Links @ $ 9.00 Per gross 
of REAL CUT GLASS that Mr. 




















Gold Filled Bracelet Links - @ $12.00 Per gross 


Above price includes Connecting Links and Catches. 








Less than gross quantities at the same price. George E.. Gaylord is showing at 
Ladies’ Size Sterling Silver or Gold the Hotel McAlpin, suite 308. It 
Filled Friendship Rings + - © $2.00 Per dozen contains the famous Rambler Rose 


Baby and Misses’ Size Sterling 
Silver or Gold Filled Rings - @ $1.50 Per dozen 
If links are ordered without connecting links and Daisy, a light cutting, and the Royal, 
catches allowance for the same is made. 
ORDER TO-DAY—Orders filled same day as received. 
We open accounts with all legitimate on exhibition until August 28th. 


watchmakers and jewelers. 


Wallenstein, Mayer & Co. ENTERPRISE CUT GLASS CO. 


31-39 East 4th Street Cincinnati, Ohio 
If you have not received our large*900”" page complete catalogue for Elmira Heights, New York 


Jewelers, write for one. 


and several new lines, including the 


a combination pattern. Will be 









































THE JEWELRY REPAIRER’S HANDBOOK 


By JOHN G. KEPLINGER 








Bound in cloth, 75c. The Jewelers’ Circular Publishing Co., 11 John St., New York 























THE JEWELERS’ CIRCULAR-WEEKLY 


August 25, 








FBV SVRES I mesa 


Uy) 








“Whats a a name ? ~ SAXKESPEARE 
va very thing /’— GORHAM 


The purpose of a name is to identify its 
owner, but ultimately it serves also to iden- 
tify whatever qualities of mind and heart its 
owner possesses so that in the last analysis a 


good name is like the title page of Hamlet 
—it bespeaks the quality of the contents. 

Eighty-four years ago Gorham was a name—today it 
is an institution—a three-fold synonym for silverware, 
service and satisfaction —a guarantee of integrity of 


workmanship, originality of design, authenticity of 
treatment and intrinsicality of price. 


This Gorham trade mark is on every 


piece of Gorham ~“Foy]- 
Sterling Silverware. QLO 


Whatever you offer your customers in silverware, if 
it is Gorham, the impression will be right,.for the 
public instinctively associate silverware with Gorham. 


Suh ts the Prestige ofa Name/ 


Gorham Silverware 1s offered for 


sale through jewelers exclustvely 


eee TF } ss. = | se es) a2 & an Yr a2. .s : 3 YS Aas ever = 


HE GORHAM COMPANY 


SILVERSMITHS «x» GOLDSMITHS 
Fifth Avenue and 36th Street, New York 
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H E JEWELERS’ 
CIRCULAR ac- 
knowledges with grat- 
itude the congratula- 
tions and commendatory comments which 
have been received from jewelers through- 
out the country in connection with the cam- 
paign of pubiicity which i: started along the 
lines of educational h.nts in regard to the 
wearing of jewelry and which has resulted 
in interesting articles being published in 
newspapers trom the Atlanic to the Pacitic 
Coast and from the south to the Great 
Lakes. in fact, so successful has this pub- 
licity campaign become, although it has 
just started, and but the first effects are 
yet seen, that some of the first clippings, 
from some of the newspapers whicna are 
now exhibited at the exhibition of the 
American National Retail Jewelers’ Asso- 
ciation will no doubt prove to be one of the 
most attractive points in the exhibition hall, 
because interest in the publicity campaign 
as a whole is proving second only to the 
interest in the great convention now under 
way. 


A Successful Cam- 
paign for Jewelry 
Publicity. 


We wish to acknowledge also the many 
kindly comments that have been received in 
regard to the articles on the subject, ‘I irst 
Principles to the Wearing of Jewelry,” 
published in THE JEWELERS’ CIRCULAR for 
the past four weeks for the purpose of 
giving jewelers something for republication 
in their daily papers. These illustrated ar- 
ticles have been copied broadcast by the 
daily press, while many other articles which 
have appeared have used the facts in one or 
more instalments of the series as a basis. 
That the publicity campaign, though in 
force less than a month, is already a suc- 
cess 1s proved by the enormous amount of 
newspaper space already given to jewelry 
wearing in the leading newspapers of tne 
country, and as many of the articles al- 
‘ready used have been syndicated and are 
going to the smaller newspapers, it is safe 
to say that the amount of publicity given to 
jewelry will grow greater and greater in 
proportion as times goes on, as manufactur- 
ers and others start publicity campaigns of 
their own. 

In this publicity work THe JEWELERS’ 
CIRCULAR wishes to acknowledge its indebt- 
edness to the manufacturing and retail 
jewelers who have aided us in advice and 
suggestions, to those firms who have loaned 
costumes for the models used in the illus- 
trations and to those who loaned the jewel- 
ry to adorn these costumes properly. 

This is but an opening gun in a continu- 
ous fight to interest the public of the United 
States in the wearing of jewelry and make 
the topic one that will be ever in the minds 
of the buying public. The results already 
obtained without the cost of one cent to 
any member of our trade could not have 
been purchased with any amount of money 
that the trade might have raised. The cam- 
paign has proved that publicity can be had 
if we go about it correctly, and in this fight 
to keep jewelry before the people of the 
country every merchant, manufacturer and 
wholesaler can do something to help the 
movement along. It has also shown that 
the organizations in our trade can obtain 
results with proper publicity committees 
and it has proved that it lies within thie 
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power of every man, whether in the large 
cities or small towns, to interest the daily 
press in jewelry subjects and get local pub- 
licity, if he will only present to his local 
editors, the proper facts in the proper torm 
and in a way that will instruct the readers 
of the newspaper in which he wishes arti- 
cles to appear. 





“HE ereat con- 


The Great Conven- vention of «he 
tion Under Way. ‘retail trade—the 1th 

annual gathering of 
the members of the American National Re 
i2il Jewelers’ Association, is now in session 
and its work bids fair to mark an epoch 1n 
the association movement, particularly in 
the line of producing co-operation among 
‘he associations in the various branches of 
our trade—manufacturing, wholesale and 
retail, The welcome given to the retail 
jewelers by the manufacturing and whole- 
sale interests of the east has been a hearty) 
one and the spirit of goodfellowship with 
which this welcome was extended to the 
retailers and in which it was received by 
them will surely have an effect in cement- 
ing the bonds between our various or- 
ganizations and laying a foundation on 
which they can work together in the fu- 
ture for the good of the trade at large. 
The entertainment of the retail jewelers, 
vet to come, while elaborate, 1s but an out- 
ward representation of the cordial feeling 
which the big concerns of the east have 
toward their customers throughout the 
country. 

Al-ogether, the entertainment of the 
jewelers marks a recognition of the asso- 
ciation movement by the wholesale and 
manufacturing interests that they have 
never given to it before, not even at the 
two great conventions in Chicago. 

It is to be hoped that the result of the 
convention will be so satisfactory, both 
to the visitors and their hosts, that the 
1915 annual convention of the A. N. R. 
J. A. will ever be remembered with pleas- 
ure on both sides to an extent that it 
will cause it to be a forerunner of many 
other such happy reunions in the future. 





os LAszAaEe CS 
Failures During showing the com- 
July. mercial failures in all 
lines of business dur- 
ing the month of July, recently made public 
by R. G. Dun & Co., make a much better 
showing than the figures of previous 
months of 1915 as compared with the cor- 
responding period of previous years. There 
is an increase in the total number of fail- 
ures (1,739, as against 1.411), but the lia- 
bilities last month showed a decrease over 
those of July, 1914, being $18,934,903 as 
against $20,377,148. The biggest decrease 
was shown in the manufacturing failures, 
which dropped to 383 from 360 a year ago, 
and in liabilities to $5,517,570 from $¥,- 
474.100 a year ago. In trading lines the 
hgures showed increases both in number 
and liabilities, the figures of last month 
covering 1,283 failures with liabilities of 
$9,773,498 as against 989 a year ago, when 
the liabilities were $8,370,548. Another in- 
crease was shown in the figures of agents 
and brokers. 
As far as the statistics of the jewelry 
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We extend a hearty greeting 
to all jewelers attending the 
convention and hope they 
will give us the pleasure of a 
visit at our new office. 


CROSS & BEGUELIN 


(Incorporated ) 


Entire Third Floor 
21-23 Maiden Lane New York City 








Everything for The Retail Jeweler 

















trade alone are concerned, they showed the 
Same mcrease 1n number and liabilities as 
are listed in the statistics of trading lines 
as a whole. According to the figures com- 
plied tor Dun’s Review there were 3x fail- 

ast month with liabilities ot $728,005 
as against 26 failures in July, 1914, with 
liabilities of $541.990; 24 failures in July, 
1915, with habilities of $215,017, as agains! 

failures in 1912 with habuilities of $302 
failures 1911 with hiabiliti 








‘ph Muller returned last week 

xtended business trip in New Yor 

majority of the local manufacturers 
have granted their New York representa- 
tives permission to close their ofhces trom 
friday, Sept. 3, over Labor Day. 

\lilton Sandfelder is traveling in_ the 
west in the interest of the D. F. Briggs Co. 

\mong the manutacturing jewelers who 
have been nominated for places on the Re- 
publican ward committee are: D. E. Hake 
peace, Frank Mossberg, C. L. Watson and 
Nelson fontneau. 

Edward A. Sweeney, treasurer of the 
corporation, W. H. Wilmarth & Co., has 
fled the following report: Machinery, 
$45,000. cash and debts receivable, S&,o088 ; 
manufactures and merchandise, $45,259; 
total, $98,845. Capital, $60,000; accounts 
payable, $37,070; surplus, $1,773; total, 
$OS,845. 


’ 
Trenton, N. J- 
Miss Jennie Durkin, of the clerical staff 
of the Ingersoll-Trenton Watch Co., 1s 
spending her vacation on a trip up the Hud 








son River. 

The making of high-class glassware is 
the latest to be added to Trenton’s indus- 
tries. The Mercer Glass Co., a new firm, 
began operations Monday, Aug. 16, at 141 
\Mlorris Ave. This company will produce 
rich, light blown cut glass for table use. 
The company is composed of Edward 
(’Neil and Manfred Gilware. Mr. O’Neil 
is the practical man of the concern, having 
been connected in past years with the Jef- 
ferson Glass Co. and the Haskins Cut 
Glass Co., of Philadelphia. Mr. Gilware 
will have charge of the office. He is a 
Trentonian and was formerly employed at 
the Ingersoll-Trenton Watch Co. The 
product of the company will for a time be 
confined to what is known as light-ware 
cuttings, such as water tumblers, compote 

sugar and cream sets and all styles 
of light glassware. Later the heavy de- 
signs will be added. At present eight 
frames are in operation, but more will be 
added in the future. [he company will be 
represented in New York by O. D. De La 
Croix and in Philadelphia by John A. 
Dixon. 








The Arthur Allen Optical Co., Bangor, 
Me., has been incorporated under Maine 
laws, with $10,000 capital, by Arthur P. 
\llen, president and treasurer, and Lewis 
J. Sawyer, clerk. 
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Harold Yerkes is exhibi Ling thie Salll, 

f the Kelly & Steinman cut glass factory 
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the Imperial H 


ra. 3. Homrich, of Huntington, W. Va., 


arrived in this city last Friday and 1s stop- 


ping at the Hotel [mperial. 

James L. Hand, auctioneer l4 Maiden 
Lane. 1s at present conducting an auction 
sale for Will Z. Searle, Petoskey, Mich. 

J. E. Stern, son of Leopold Stern, of 
Stern Bros. & Co., 68 Nassau St., is among 
the citizen soldiers at the military encamp- 
ment at Plattsburg, N. Y. 

The Weintraub Bros. Mfg 
premises at 138 W. 14th St., where the con 
cern will have a handsome showroom to 


». has taken 


display its lamps, also a spacious factory to 
make them 

Edward J. Kastner, secretary and man- 
ager of the L. E. Waterman Co., Ltd., 
Montreal, has been spending a few days 
at the ofhfce of the L. E. Waterman Co., 
173 Broadway. 

Dr. E. E. Hale, of the O. M. Drape 
Co., North Attleboro, Mass., accompanied 
by his son, tk. D. Hale Ralph F. Gibbs, 
was visiting the New York office at 15 
Maiden Lane last week. 

\ judgment for $298.49 has been entered 
in the County Cierk’s office in this city 


against Rosenzweig Bros., jewelers, 5] 
Maiden Lane, “ the Taunton National 
Bank. The debt has been paid by the 
jewelry tirm 


James R. McAdam, a retired jeweler of 
Providence, R. his home, 228 
Halsey St., Brooklyn, N. Y., last week, 
\1 


: 1 . A A 
atter an attack of pneumonia ir. .ViC- 


] . P aeceen it on . = ome ] . ‘ 
Adam was a Livil War veteran and was 
} “4 ga . . oO ‘1 Ne I; va Ty" 1. » 
orn iv years ag ] scotiand. ihe de- 
creas nad C1 i esiden | br oklyn LO! 
th i I 'y veal 
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\ QO] Was CCeC1LIVE las Saturda »\ 
Sloan & Co.. manufacturing jewelers. lo 
Maiden Lane. from M. N. Shaw & Sons. 

| 4 ry 1 . . ~~} aol 
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house | not all mM Waciturers 11 his 
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city to cease their Sipments until 11 at 
orders were received. as the firm has suf 
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and hurricane which swept that section o 


\ note appeared in these columns rece 
ly to the effect that Cross & Beguelin 
Maiden Lane, obtained a judgment against 
Morris Freeman for $14.67. This amount, 
it was later learned, peg age ve tne costs 
only, the correct sum of the judgment be- 
ing $230 for goods sold to the debtor. After 


_~ 


| 


the instituting of court proceedings the 
debtor finally returned the goods and was 
merely compelled to pay costs. 

The Brooklyn Purchasing Syndicate will 
sell at public auction Wednesday and 
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ihursday at OUS broadway, Brooklyn, N 
Y., $60,000 worth of diamonds, watches, 
jewelry, sterling silverware and cut glass. 
\li of this stock, which 1s on inspection 
luesday trom 10 «a. M. until 4 P. M., was 
formerly the propertly ot a, Robbinson, New 
York, and Philip Ek. Erner, a western jewel- 
frank Walker is the auctioneer 1n 
‘harge ot the sale. 


George Semler, the head of George Borg- 
feldt & Co., has been spending some time 
in Europe. He sailed a month or so ago 
on the s.s. Frederich VJlll., and will return 
home on the same boat. When the war 
broke out it was first found necessary to 


reduce the salaries of all employes owing 
to the shutting off of imports. It was ap- 
parent to Mr. Semler that the business 
would not be affected to the extent that 
was anticipated, and the first of the current 


year marked an important time, for those 


who remained in the employ of the George 
B refeldt Co. were restored to their old 
wage schedule and all back pay that had 


been deducted refunded. It 1s unnecessary 
to sav that Mr. Semler is surrounded by 


a most loyal and efficient corps of help. 
Bound to a chair and threatened w'th 
bodily injury, Mrs. Samuel Seid, of 1lo4o 
St. Mark’s Ave., Brooklyn, calmly ate a 
peach last Thursday while three thieves 


‘attempted to get from her the combination 


~~ 


of the safe in the home of her father, B. 


H. Kaminowitz, a real estate operator and 


liamond merciant at 230 Osborn St., 


Brooklyn. Upon entering the house, the 
voung woman confronted three men in the 


lining room, working at the safe, which 
ntained about $400 in cash and jewels. 
One of the men grabbed her, put a rope 
around her waist and tied her to a chair, 
at the same time asking her the combina- 
tion of the safe. When Mrs. Seid refused 
tell the combination she was dragged 


ihe kitchen Lhe men had pa led the sate 
ind were about to blow it, when they 


heard Mrs. Kaminowitz returning and fled. 
They left a complete set of burglar’s tools. 


\ntonio DeLalia and Morris Deckler, the 
tter formerly a clerk employed by Adolph 
Stern, jeweler and pawnbroker at 10908 


(Third Ave., whose place was raided by 


highwaymen last January and whose ar- 


l 
rests were reported in these columns last 
week, were arraigned 1n Harlem Police 
Court on Tuesday, Aug. 17. DeLalhia 
waived examination and was held for trial 
\ plea of guilty was en- 
tered by Deckler and a bond of $10,000 was 
As reported 


in $10,000 hail. 


also fixed for this prisoner. 
in these columns last week, DeLalia, whose 
home is at 300 E. 119th St., was arrested 
in Waterbury, Conn. One of the detectives 
learned he had put into circulation a trade 
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lollar which Adolph Stern kept for years 
in his safe and which was missing after 
the robbery at his store. \fter tracing 
DeLalia to Connecticut he was _ finally 
placed under arresi \ccording to the po- 
lice, the prisoner made a confession in 
which he claimed Deckler, the former clerk, 
had planned the robbery and it was at the 
latter’s instance the crime was committed. 
following the arrest of Deckler the police 
claim that when confronted by DeLalia 
Deckler broke down and finally contessed 
his‘implication in the robbery. 

Schedules in bankruptcy were filed in the 
United States District Court in this city 
Aug. 17 by Ehas J. Shashou, a retail dealer 
in jewelry novelties, ornamental goods, 
etc., at the Pennsylvania Terminal, 32d St. 
and Seventh Ave. The delinquent has lia- 
bilities amounting to $8,584, which consti- 
tute wages, $62; unsecured claims, $6,994, 
and notes and bills which ought to be paid, 
$1,528. The assets are listed at $1,602 and 
consist of cash on hand, $2; stock in trade, 
$1,086; machinery, tools, etc., $215; debts 
due on open accounts, $122, and property 
in reversion, remainder and trust, $175. 
Among the largest unsecured creditors are: 
The Daily W alist Co.. $94 : Paschkes, Cohen 
& Co., $54; Derby Heggenson, $35; Siff 
& Cohen, $65; Meava Labi, $59; Mexican 
\rt Jewelry Co., $135; Sayegh & Co., $129; 
\siatic Art Jewelry Co., $209; Mme. Tauty, 
$113; Charles A. Keene, $63; Boyajian 
bros., $43; Florman & Kressner, $43; J. 
Landhal, $48; S. Scheindelman, $140; R. 
lsaac & Son, 48; Richard Roth, $57; John 
Shohfi, $54; Nemoeter & Burger, $94; M. 
Levy, $174; D Sitty, $150; Nathan Tolk, 
$o0, and A. J. 

\ number of the salesmen representing 
the Fishel, Nessler Co., manufacturing 
jewelers, 94 Fifth Ave., left this city during 
the past week for their respective terri- 


—_ 


Shashou,. $2.569. 


tories On Wedne sday Paul Liffman de- 
parted for New England: A. Block left 
tor the Coast on Friday and Charles Lewis 
tor the northwest Saturday. In discussing 


the outlook for the Fall trade to a JEWEL- 
ERS CIRCULAR reporter |. K. Fishel, of the 
Hishel, Nessler Co., said: “Our company 
reportS a great many visiting buvers in 
its showrooms the past two weeks. While 
none of them has placed exceptionally 
large orders, thev have all bought sufficient 
to prove that there is a new spirit of re- 
stored confidence for a brisk business the 
coming season. The buyers have all stated 
that they are placing small orders now in 
order to have sufficient merchandise with 
which to tone up their stock, and they 
promise to place their large Fall orders 





(New York Notes continued on page 143.) 
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of the Jewelry Trade Sight Testing 


Our Vaults are accessible 
Day and Night - - Sundays and Holidays 


and contain compartments suitable for the recep- PRICE, $2.50 
tion and safekeeping of valuable Telescopes and 
Trunks. We extend to you a cordial invitation 
to inspect our premises, and assure you of the Fully Illustrated 
eg tn eee doa _ The author has covered in this work and 
tae a Racy tt ri in General and Practical Optics” all that 
ae oe ~ is essential for Opticians and Optometrists. 


Desks at low yearly rentals. 


LIONEL LAURANCE 


Size 6'» x g. Bound in Cloth. 396 Pages 
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with the different salesmen visiting their 
respectiy e cities.” 

The Greenberg Mig. Jeweiry Co., Inc., 
has moved to 630 Fifth Ave. from 7 W. 
45th St 

Henry Meyer, 71 Nassau St., 1s spend- 
ing his vacation in the White Mountains 
and expects to return about Sept. 15. 

James L. Hand, jewelers’ auctioneer, 14 
Maiden Lane, 1s spending this week in New 
York to greet his friends of the American 
National Retail Jewelers’ Association 

Charles Gordon, a jewelry salesman ot 
28 East broadway, died suddenly of heart 
yuilding 


disease last Friday in front of the | 
at 5 kast Broadway. The deceased was 59 
years of age. 

N. L. Rogers, jewelry auctioneer, 54 
Maiden Lane, is conducting an auction sale 
for Louis Miller, a jeweler at 197 Broad- 
way, Long Branch, N. J. The sale began 
Aug. lo and will continue until Labor Day. 

sigmund Levy, 76 W. 35th St., accom- 
panied by his family, is on a_ vacation, 
which he is spending at Saratoga. He ex- 
pects to be away about three weeks. Mr. 
Baer is in charge of the office during Mr 
Le vy s absence, 

M.S. Bentord, who is known from coast 
to coast as a cut glass salesman, and who 
proved his prowess as an athlete by cap- 
turing three events at the Pottery, Glass & 
Brass Salesmen’s outing, is exhibiting his 
lines in New York at the Imperial Hotel, 
room Si. He represents two firms, tie 
Penn Cut Glass Co., Prompton, Pa., and 
Emil Kupfer, Brooklyn. 

Among the callers at the office of THE 
JEWELERS’ CIRCULAR last Monday was MM. 
Loeb, of the Dueber Watch Case Co. Mr. 
Loeb will remain in this city all this week 
to attend the A. N. R. J. A. convention. 

The business formerly conducted by B. 
Pusrin, 69 Chrystie St., will in the future 
be conducted by Adolph Pusrin, under his 
own firm name, at the same address. 

ln keeping with the appeal sent out by 
the decoration committee in charge of the 
convention being held in this city this week, 
the jewelry store of J. J. Schmuckler, at 
135-137 Canal St., has been profusely 
draped with American flags and bunting. 
Special displays will be made by the jewel- 
er and an invitation is extended by Mr. 
Schmuckier to all of the visiting jewelers 
to inspect his establishment. 

Within the next few days the R. Wallace 
& Sons Mfg. Co., now located at 11 W. 
32d St., expects to be settled in its new 
quarters in the recently erected building 
at dith St. and Fifth Ave. Much of the 
stock has already been transferred to the 
establishment, and with the especialiv con- 
structed appointments the Wallace firm 
expects to have one of the most complete 
and up-to-date salesrooms in the city. At 
its new quarters the company will have 
additional space. 

Friends in the trade are extending sym- 
pathy to Samuel Kramer, of Heyman & 
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Kramer, 65 Nassau St., because of the 
death of his wife Bertha, which occurred 
Aug. 12 at the family home, 61 W. 89th 
St., after a lingering illness. The funeral 
was held Sunday, Aug. 15, from the home 
and the interment was in Mount Hope 
Cemetery, Cypress Hills, Long Island. Mrs. 
Kramer was 5) years of age and was born 
in New York city, her maiden name being 
Hess. The surviving relative, besides the 
husband, is a daughter, Hattie K. Bick. 
Word has been received by Borrelli & 
Vitelli, 401 Broadway, that they have been 
granted the grand prize for their exhibit 
f coral and cameos at the Panama-Pacific 
Exposition. The concern went to great 
trouble and expense in selecting the many 
pieces shown at the exhibition, and Mr. 
Vitelli stated to a representative of THE 
JEWELERS’ CIRCULAR that the many costly 
and rare pieces that are being shown will 
total about $50,000 in value. Out of several 
other concerns showing their products, the 
judges decided that the Borrelli & Vitelli 


exhibit was the best. 

A, Walters’ Sons, jewelers, 155 Newark 
\ve., Jersey City, have started a jitney 
savings club. The plan, which was devised 
by Adolph Walters, president of the Jer- 
sey City Business Men’s Association, is the 
same as the savings clubs which are con- 
ducted at many of the local banks. Accord- 
ing to Mr. Walters, the club has been 
started for the sole purpose of helping 
those who cannot afford to pay a lot of 
money at one time for an article of jewel- 
ry. The first week the depositor pays 10 
cents and then doubles the amount each 
succeeding week until the amount of the 
purchase 1s reached. Through the local 
newspapers Mr. Walters will offer special 
bargains for the jitney purchasers. 

\bout 10 o'clock last Tuesday evening, 
when Samuel Horowitz, proprietor of a 
jewelry store at 1928 Third Ave., was 
about to close for the night, a well dressed 
young man entered the place and asked to 
see some diamond rings. After he looked 
at a ring valued at $120 he said he wanted 
to see a cheaper one. When the other ring 
was placed upon the counter the man 
snatched up both rings and covered the 
jeweler with a revolver. Undaunted by 
the sight of the gun the jeweler made a 
grab for the thief, who in turn fled from 
the store and escaped through an apart- 
ment house on 107th St. Mr. Horowitz 
estimates his loss at about $200. Although 
there are several detectives at work upon 
the case no clue to the thief has been 
found. 

George Jagielski, of this city, who, ac- 
cording to the local police, is the leader of 
a gang of jewelry store window smashers 
and who, after alleged confessions, made 
by a trio of robbers who were captured in 
\Ilt. Vernon, N. Y., last week, was arrested 
at a prominent local beach resort and iden- 
timed by Hoboken, N. J., authorities as one 
of the men who last June smashed the 
window of the jewelry store of E. C. Rogg, 
417 Washington St. At the time of the 
robbery the men only succeeded in making 
off with a diamond ring. The purchaser 
of the ring, it is alleged, is known to the 
Hoboken police and will be arrested short- 
ly. Another man, giving his name as 


Frank Markley, Bronx, N. Y., has also 
been arrested in connection with the Ho- 
boken robbery. 

Word was received in this city last week 
that Louis Daniels, Harry Dressman and 
frank Szaley, the trio who were captured 
by the Mount Vernon, N. Y. police after 
hey grabbed a tray containing $2,000 worth 
of diamonds from John F, Jarvis & Son’s 
store, 64 S. Fourth Ave., on the afternoon 
of Aug. 14, where held tor the Grand Jury 
last Tuesday without bail by City Judge 
Appell. Each of the trio faces a term of 
15 years in State's prison. Szaley was the 
first te be called up before Judge Appell. 
The judge, aiter reading the athdavit charg- 
ing Szaley with burglary, asked the pris- 
oner to plead to the charge. Szaley finally 
waived examination and was held for the 
Grand Jury without bail. Dressman and 
Daniels were then brought before the judge. 
On the pleas of guilty entered by the pris- 
onecrs on Aug. 15, both men were held for 
the Grand Jury, on both charges, without 
bail. A full report of the robbery appeared 
in.these columns last week. 

I. Grinberg, a jeweler at 751 Sixth Ave., 
was held up in his store last Friday and 
assaulted with a blackjack by an unknown 
thief. When Grinberg’s clerk, Abraham 
Silver, arrived, the jeweler recovered con- 
sciousness long enough to tell the details 
of the robbery before he was taken to the 
Polyclinic Hospital. A tall poorly-dressed 
man had entered the store and asked to 


see a wedding ring. Grinberg, suspecting 
the customer was a crook, told him he had 
no wedding rings. At that the man pointed 

revolver at him and told him to put up 
his hands. Grinberg instead leaped on the 


intruder and the fight began. Prior to the 
entry of the thief the jeweler had already 


openec the outer door, but not the inner 
door, of his big safe. As the two strug- 
gling men thrashed about the place they 
came near the open safe door. With a 
quick motion the robber knocked Grin- 
herg’s head against the open door and fled, 
Hoor. 

Caesar Defeo, manufacturing jeweler, 
1358 Broadway, New York, filed schedules 
in bankruptcy in the United States District 
Court, Manhattan, last Thursday. These 
schedules show assets amounting to $250, 
consisting of stock in trade, $50, and prop- 
erty claimed to be exempt, $200. The lia- 
bilities are listed at $3,406, and constitute 
wages, $54: secured claims, $517; unse- 
cured claims, $1,640, and notes and bills 
which ought to be paid, $1,145. Among 
the largest unsecured creditors are: Ko- 
rones Bros., $70; Charles Hartman, $26; 
Fugene D’Avella, $80: Skoob & Natow, 
$90; Max Kleinman, $29; J. A. Veek, $44; 
C. A. Vanderbilt, $24; R. A. Breidenbach, 
$35; Herpers Bros., $73; Belais & Cohen, 
$100; William Anderson, $61; Pasquale 
Fiore, $125; Nicola Bisaccia, $200; Ameda 
Canessa, $75; I. Illengrand, $38: F. G. 
Pfloum, $200; Roosevelt Hospital, $126; 
Dr. Peck, $200; Dr. J. C. Fiske, $70; Joe 
Negri, $75; D. DeMarinos, $150; Joe An- 
zell, $720, and Henry McAllenan, $200. The 
only secured creditor named in the sched- 
ules was Morris Malawista, with a claim 
for $517. who holds a chattel mortgage on 


assets Of tne jeweler. 


leaving the proprietor unconscious on the 
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George J. Kirby, of Willimantic, was a 
business visitor in this city the past week. 


The plant of the Standard Machinery Co., 
at Auburn, is being operated on night shifts 
to fill orders. 

The M. & M. Co., engravers, has re- 
moved its plant from 395 Westminster St. 
to 19 Calender St. 

The plant of the Providence Etching Co. 
has been removed from 395 Westminster 
St. to 19 Calender St. 

The F. Speidel Co., 162 Clifford St., has 
completed the settling of the new offices and 
reports a rush business. 

John S. Holbrook, vice-president of the 
Gorham Mfg. Co., was a business visitor 
in New York the past week. 

The new offices of the W. Forstner Co., 
162 Clifford St., are now all completed, and 
the concern reports good business. 

Samuel Kaplan, with the Weybosset 
Diamond Co., was married Tuesday evening 
to Miss Gertrude J. Rosenfeld, of Woon- 
socket. 

Charles F. Irons, president of the Irons 
& Russell Co., left Monday with a party for 
an automobile trip through Maine and New 
Hampshire. 

Blacher Bros., manufacturing jewelers, 
have removed from 12 Beverly St. to 31 
Mathewson St., where larger quarters are 
being occupied. 

Walter A. Griffith, treasurer of the R. 
L. Griffith & Sons Co., and wife have re- 
turned from an extended trip to California, 
where they visited both expositions. 

The K Mfg. Co., manufacturer of novel- 
ties, combs and jewelry, has removed from 
162 Somerset St., to larger quarters at 93 
Sabin St., in the Manufacturers’ building. 

A hearing on the petition of the Noyes 
Mfg. Co., manufacturer of jewelry, for a 
discharge in bankruptcy, will be given in the 
United States District Court on Aug. 28 at 
10 o'clock. 

The Reliance Mfg. Co., 144 Pine St., 
announce that it has recently acquired 
patent rights and tools for making the belt 
bracelets formerly made by. the P. & B. 
Novelty Co. 

The auction sale of property of the G. 
W. Dyer Co., 334 Westminster St., this 
city, announced for last Wednesday was 
postponed until Aug. 25 at 11 o’clock 
order of the receiver. 

Alpin Chisholm, of the Bugbee & Niles 
Co.. and wife, who are at the Mathewson 
Hotel, Narragansett Pier, for the Summer, 
entertained a party of friends from North 
Attleboro the past week. 

Fred C. Lawton, formerly for more than 
20 years superintendent of the Gorham 
Mfg. Co. plant, is now occupyin g a re- 
sponsible official position with the Cadillac 
Motor Car Co. at Detroit. 

3arton P. Jenks, vice-president of the 
Gorham Mfg. Co., has been spending much 
time recently. at the factory of the William 
B. Durgin Co., of Concord, N. H., of which 
he is president, on account of the rush of 
business, 

The factory of the Stanley Phillips En- 
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amelling Co., 205 Chestnut St., was broken 
into between Saturday noon and last Mon- 
day morning and articles valued at $30 
were stolen, according to a report filed 
with the police. 

During the past week the following 
jewelry buyers were reported in this city: 
Harry Morris, of Morris, Mann & Reilly, 
Chicago; J. Fishman, of the J. Fishman 
Co., San Francisco, Cal., and George 
Williams, of The Fair, Chicago. 

Mr. and Mrs. William Loeb, who have 
been traveling extensively in the west, are 
now in Canada spending the week-end in 
Winnipeg, after which they will visit Port- 
age La Prairie, Brandon, Regina, Saskatoon 
and spend a week in Banff and vicinity. 

Col. Harry Cutler, of the Cutler Jewelry 
Co., was in camp at Quonset Point the past 
week with the Independent Chartered Mili- 
tary Commands of Rhode Island. As 
colonel of the First Light Infantry Regi- 
ment he was the second ranking officer on 
the reservation. 

Everett I. Rogers, of Parks Bros. & 
Rogers, entertained at luncheon last Satur- 
day at the Squantum Club as a surprise to 
Mrs. Rogers in observance of her birth- 
day. Among the 30 guests were Mr. and 
Mrs. William F. Parks, who came from 
their country home in Berlin, N. Y., to be 
present at the affair. 

The W. M. Mfg. Co. has been incorpo- 
rated under the laws of Rhode Island, to 
be located in this city to manufacture and 
deal in jewelry with a capital stock of 
$10,000, divided into 200 shares of $50 each. 
The incorporators are Ralph M. Greenlaw, 
Charles E. Tilley and Edward J. Noons, all 
of this city. 

Albert W. Chapman, manager for Alvin B. 
Chandler, reports to the police that the 
firm’s offices on the second floor of the 


_ building at 153 Dorrance St. was entered 


Monday evening and a diamond stud valued 
at $350; a diamon ring, value not given, and 
$2.50 in money were stolen from the safe. 
Entrance was gained through a rear win- 
dow. 

Edward <A. Willemin, manufacturing 
jeweler, and son of Paul A. Willemin, a 
hub and die cutter and sinker, has recently 
patented a new bomb, of which much is ex- 
pected. Already two patents have been 
taken out, one covering a high explosive 
type and another a shrapnel shell. A stock 
company with a capital of $1,000,000 is be- 
ing formed, and several large orders are 
already assured. 

Samuel M. Nicholson, president of the 
Nicholson File Co., began proceedings in 
the Municipal Court here last Tuesday to 
break the will of his uncle, the late George 
Nicholson, for 51 years treasurer of the 
corporation. The deceased was taxed for 
less than $50,000, and by his will left nearly 
all of his estate to his widow. Samuel M. 
Nicholson received no bequest and alleges 
undue influence. 

Mae L. Baird entered suit Friday in the 
Superior Court for Providence County 
against the Charles S. Bush Co., Inc., 
jewelers’ acids and supplies, alleging that 
she was severely injured May 12, 1914, 
when an explosion occurred in the win- 
dow of the defendant’s store as she was 
passing on the sidewalk. She claims that 
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window glass crashed by the force of the 
explosion cut her face and that she suf- 
fered from the shock to her nervous sys- 
tem. Damages are laid at $5,000. 

Governor 4. Livingston Beeckman was 
the guest of honor at a large dinner party 
given at Narragansett Pier last Tuesday 
evening by Mr. and Mrs. John H. Hanan 
at their Summer home, Shore Acres, on 
the Ocean Drive. The setting for the din- 
ner was very unique, the table, which was 
octagon in shape, was made to represent a 
large bird cake with the diners on the in- 
side of a large gilded net. Over the table 
was another large net, arranged as a sort 
of inner cage, in which were 25 canaries 
and twice as many pigeons let loose. The 
floral decorations were of yellow and blue 
and worked into the design of the coat of 
arms of Rhode Island. 








William H. Bell was in Boston last week 
in the interests of W. H. Bell & Co. 

Henry H. Curtis, salesman for Riley & 
French, will make his initial trip for the 
concern next week. 

The toolmaking department of the J. F. 
Sturdy & Sons Co. is operating on a 13- 
hour-a-day schedule. 

Frank Whiting, salesman for Whiting 
& Davis, has returned to Chicago after 
making a trip through the northwest. 

St. Elmo Coombs, with the Paye & 
Baker Mfg. Co., is a member of the com- 
mittee in charge of the meeting of the 
Highland Country Club on Labor Day. 

Warren Whiting, one of the oldest jewel- 
e-s in town, died suddenly last Thursday 
morning while working at the factory of 
J. F. Sturdy & Sons Co. Death was due 
to heart failure. Mr. Whiting was a 
colorer. 

At the funeral of the late Harlan G. 
3acon, held last week from his residence 
in Plainville, the bearers were J. J. Som- 
mer, Frank G. Holbrook, George C. Bug- 
bee and Winthrop Barden. Bristol Lodge 
of Masons was in charge of the services. 

The residences of George K. W ebster, 
of the Webster Co., and Thomas G. Froth- 
ingham, of T. G. Frothingham & Co., 
were entered last Wednesday evening and 
considerable booty stolen. At the Froth- 
ingham house diamonds and jewelry to the 
amount of $1,250 was taken, while at the 
Webster residence the men secured a small 
chip diamond pin, a bracelet watch and 
several pieces of gold money. No clue as 
to who the robbers were has yet been ob- 
tained. It is thought they made their 
escape in a powerful automobile. 








Gordon Riddel, a jeweler of Barre, Vt., 
is in receipt of an interesting communica- 
tion from his brother, James Riddel, who 
is at present on the Allies’ firing line. The 

tter gives a most graphic account of con- 


le 

ditions on the firing line and accounts of 
the various skirmishes which Private Rid- 
del has participated in. Mr. Riddel, who 


is a member of the Second Gordon High- 
1 f.. 1, atieteneeanasianl 
landers, also writes that he is recovering 


from a rifle wound in the head. 
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Trade Marks of the Jewelry 
JRADE/\ARKS and Kindred Trades 


KINDRED TRADES «- Sold to JEWELERS’ CIRCULAR subscribers only. 
The work showing actual facsimile reproductions of Trade-Marks 
First Edition 1896—Second Edition 1904—Third Edition 1915 


In use nineteen years by the jewelry trade as an authority. 
Size 7x103g inches—Bound in cloth, 366 Pages of Trade-Mark 
information, including over 6,500 trade-marks and trade names 
also names of flatware and toiletware patterns and their makers. 
Price $5.00—Express Paid. 

One year’s subscription to THE JEWELERS’ CIRCULAR $2.00 
for fifty-two issues. 

Combination Price $6.00 for both 


Order Now—Render Quick Service to 
Your Customers by Knowing the Marks 


THE JEWELERS’ CIRCULAR PUBLISHING CO. 


11 JOHN STREET - . NEW YORK 


This work—the third edition of “‘Trade-Marks of the Jewelry and Kindred Trades’’—is the accom- 
plishment of over twenty years’ research and labor in the viet Yair ent of the only authoritative book on 
trade-marks in its field. It is sold only to JEWELERS’ CIRCULAR subscribers as a part of the per- 
sonal service this publication has always rendered them. 
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D. A. McRae, of St. John’s, N. F., was 
one of the visiting buyers of the past week. 

Charles L. Cooley, ot the Jewelers’ build- 
ing, has returned from a cruise in his yacht 
to various ports in Maine. 

Walter B. Snow, manager of the Poole 
Silver Co., has gone to New York to at- 
tend the A. N. R. J. A. convention. 

Louis Guiness, formerly traveling man 
for A. S. Hirshberg, has opened in the in- 


stalment jewelry line on Boylston St. 

William T. McLain, jewelry buyer for 
the Jordan, Marsh Co., has been to New 
York on a purchasing trip the past week. 

Che Waltham Watch Co. is represented 
this week at the convention in New York 
by ‘rank T. Day, J. L. Bogart, Raymond 
Wigmore and Waiter Wigmore. 

Notification is given, in accordance with 
the State law, that the Yale Plating & 
Manufacturing Co., of 125 Summer St., this 
‘ity, is conducted by Harry B. Cohen. 

C. E. Aldrich, head of the cut glass de- 
partment of the Thomas Long Co., has re- 
turned to his home from the hospital, where 
he underwent an opertation for appendi- 
citis. 

Walter J. Brooks, silverware buyer for 
the Jordan, Marsh Co., recently returned 
from a recreation trip south and was in 
New York on a buying expedition last 
WEEK, 

E. C. Fitch, Jr., of the Waltham Watch 
Co., has gone to Montreal, and will proceed 
to Toronto to attend the exposition there. 
The Waltham company will be represented 
with a display. 

President E, C. Fitch, of the Waltham 
Watch Co., recently returned from his camp 
at Labrador, and was in New York on busi- 
ness last week. Treasurer Harry L. Brown 
has gone on his vacation. 

John S. Lowell, of the Jewelers’ build- 
ing, watchmaker to the trade, has returned 
from an automobile tour through the Berk- 
shires and over the Mohawk trail. Mrs. 
Lowell and others were in the party. 

Capt. George M. Hudson, 85 years of 
age, died Aug. 16 at Waltham, Mass. He 
was a G. A. R. veteran, had served many 
years as city messenger and was formerly 
employed in the Waltham Watch Co.'s tac- 
tory. 

Frank X. Frueh, watchmaker to the trade 
for the past 33 years, was host last week 
Tuesday evening to upward of 75 friends 
who attended the wedding of his eldest 
daughter, the event taking place in the 
Roslindale district. 

MI. Hyman, of the Imperial Jewelry Co.. 
who has been on a business trip to central 
and western Massachusetts during the past 
week, finds industrial conditions improv- 
ing at many points and reports better pros- 
pects for trade on this account. 

Albert Chase, who retired from active 
business two years ago at the age of 8&9, 
and has been living in the home for aged 
couples at Egleston Sq., has the sympathy 
of friends in the trade in his bereavement 
recently by the death of his wife. 

Alfred E. Myers, who expected to re- 
move from Hanover St. to new quarters in 
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the Jewelers’ building about the middle of 
the month, has been obliged to postpone 
the event on account of serious illness, 
which has kept him from business for sev- 
eral weeks, but hopes to make the change 
shortly. 

Buyers in town during the week includ- 
ed: C. H. Sinclair, Concord, N. H.; L. R. 
Hapgood, Orange; E. F. Welch, Westboro; 
H. S. Hewitt, Brockton; Mrs. Guyer, for 
J. A. Guyer, Hyannis; E. F. Lilley, Mail- 
ford: Loring Smith, Brockton, Mass.; A. 
Beaudet, Woonsocket, R. |. 

Creditors ot Theo. P. Pratt have received 
notice from the United States Court to 
the effect that Mr. Pratt has applied for a 
discharge of bankruptcy and that a hearing 
on this petition will be held Sept. 20 in the 
United States Court. Creditors interested 
who have any objections are given until 
that date to file the same with the clerk of 


the court. 








Minneapolis and St. Paul. 





C. B. Adams, who recently opened a 
jewelry store in Andover, S. Dak., removed 
his family from Charleston, Ark., to And- 
over during the past week. 

Elmer Parnam, Decorah, Ia., son of E. 
J. Parnam, was in Minneapolis last week 
with his wife. They were on their return 
from their honeymoon trip which they had 
heen spending in the northern woods. 

The following out-of-town jewelers vis- 
ited the Twin Cities during the past week: 
J. C. Opfer, Waukon, la.; C. Narum, 
Northwood, Ja.; F. W. Harper, Delano, 
Minn.: Paul C. Parel, Clear Lake, Wis., 
and E. A. Moe, Oakes, S. Dak. 

The jewelry store of Julius Brandon, 
1717 E. Lake Minneapolis, was entered 
by burglars last Wednesday night and $700 
worth of jewelry taken. Entrance was made 
by breaking a plate glass window in the 
front. The police have no clues as yet. 
This is the second robbery made in a simi- 
lar manner within a short time in the dis- 
trict and the police are puzzled. 

Frank Newcomb, a former Minneapolis 
salesman, now in the jewelry business in 
Chicago, came near losing his life in an 
automobile accident near Austin last Fri- 
day. Mr. Newcomb was on his way in a 
machine from Chicago to Minneapolis, 
where he was to spend his vacation. The 
accident was caused by a spring in the ma- 
chine breaking. He suffered the fracture of 
a collarbone and severe bruises, but con- 
tinued by train to his destination. 

The White & McNaught store, Nicollet 
Ave., is being remodeled and enlarged to 
quite an extent. Charles D. White, senior 
member of the firm and president of the 
\Miinnesota Retail Jewelers’ Association, 1s 
in charge of the work, and owing to delay 
by contractors spoiled Mr. White’s chances 
yf attending the national convention. The 
changes in the store make it possible to 
have a silverware room devoted exclusively 
to that ware. An addition has been made 
to tie balcony, where the office and book- 
keeping department will be installed, and a 
clock room is also made possible on the 
first floor. The finish is mahogany with 
mirrored eftects. The vault has also been 
removed to the rear of the store to give 
additional room for display room. 
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N. Jacobs, of pene Miss., spent several 
days in the city last week combining busi- 
ness with pleasure. 

R. F. Esnard, jeweler, formerly with Jo- 
seph Sarpy in Hattiesburg, Miss., is now 
located with the J. K. Romain Jewelry Co. 
in Baton Rouge, La. 

W. E. Taylor, of the W. E. Taylor Co., 
Ltd. wholesale jewelry supply firm, left 
last week for the east on business. He 
will be absent several weeks. 

After enjoying a vacation at his Summer 
home in Bay St. Louis, Vic Lizana, travel- 
ing agent for the W. E. Taylor Co., Ltd. 
left Monday on a two months’ trip through 
Louisiana, Texas and Arkansas territory. 

Alfred Krower, with a party of friends, 
left last week on an automobile trip from 
New Orleans to Pass Christian. They will 
stop at intermediate points. Mr. Krower 
will:be back in two weeks. Henry Scha- 
witz, connected with the office force of 
Leonard Krower, is enjoying a vacation on 
the Gulf coast. 

kK. Waltermeyer, of Gulfport, Miss.. who 
has been granted a patent for an invention 
which he claims will reduce the consump- 
tion of gasoline in the operation of auto- 
mobiles, etc., is endeavoring to get some of 
the local automobile talent interested in his 
patent. He spent several days with the 
automobile people of this city last week. 

Although one of the youngest jewelers 
in New Orleans, if not in the south, Joseph 
Weber, who conducts a business at 6th and 
Magazine Sts., is undoubtedly one of the 
most ambitious in this section. He is but 
18 years old and is the owner of his own 
establishment. His place is now undergo- 
ing general renovation at the cost of sev- 
eral thousand dollars. Among the improve- 
ments will be a manufacturing plant and 
he intends conducting his business in the 
future on a larger and more elaborate scale. 








Pacific Northwest 








H. P. Harrington recently succeeded to 
the business of H. Nasburg in Pullman, 
Wash. He was formerly located in Valier, 
Mont. 

John Rosendahl, who has been in busi- 
ness in Harrison, Idaho, for the past two 
years, has gone to Walla Walla, Wash., 
with his family to make his future home. 

W. A. Baird locked up his store in Yuma, 
Ariz., recently and left in his new auto- 
mobile with his wife for San Diego, Cal., 
expecting to proceed trom there to San 
Francisco. 

Kristian Falkenberg has returned to his 
home in Walla Walla, Wash, after an ex- 
tended vacation, during which he attended 
the Shriners’ convention in Seattle, Wash. : 
the convention of the American Optical 
Association in San Francisco, the San Diego 
and San Francisco expositions and the 
Washington State jewelers’ convention in 
Seattle on his way home. 








The Iowa Jewelry Co., Des Moines, la., 
has been succeeded by Jacob Levich who 
will continue under the same style. 


Mg 


Seat 





THE JEWELERS’ CIRCULAR WEEKLY 


August 25, 1915. 








ALL OTHER THINGS BEING EQUAL 


Which Is the Better Watch? 


—a movement adjusted to three positions or one adjusted to five 
positions ? 


The five position watch, of course. 
Every watchmaker knows why. 


Now if the five position watch is superior to the three position 
watch, isn’t it reasonable to suppose that the six position watch is 
superior to the five? 


Then why not take advantage of this superior feature and 
show your customers that you give them the greatest watch values 
obtainable when you sell them the SANGAMO SPECIAL and 
BUNN SPECIAL six position watches ? 


Illinois Watch Company 


Springfield 











































No. 4. 


VOLUME LXXI. 





\ 


SAAN’. Stee ithrees> ee 


net 


AAn’y 
Ze eee 
SS * < * 


a 
\ 
ax 


Oe 


Tt 





CES 
aS, See 
Diss 








} 
AUD 


















be) 





ai Ds 
ay WO Vy 
(pw? 
. wt D>\\ 
a 


\ 


oP 
» AW 


DORPMRDIeRF 





BPpepsdee- 
PDT ANDWUDDBD DODD» 






Ny)? 









Bre: 
AA 22: . 
Si: Ba: 








\) 


want 


yw 









Sy y1))))))) ded 


NDDDAV aaa nvevennee. 


\) 


~ 
\\ 


X 


\} 
\ Lia 
AN 
pray 





ad Vite 















mason 
ae AS 


es 


AUGUST 25, 1915. 


et 


4} 
—s — «- 
—<- 








anf 






























Chicago Notes. 


Miss Rose Bastar, daughter of A. Bastar, 
4010 W. 12th St., was married on Aug. 18 
to Dr. Emil Kotalik. 

W. B. H. Dowse, president of Reed & 
Barton, visited the Chicago offices of that 
corporation last week. 

S. Y. Ball, of the Norris, Alister-Ball 
Co., has returned from a very enjoyable va- 
cation at Squirrel Lake, Me. 

F. T. McKee and William Gallagher, of 
Fischer & McKee, Inc., of Danville, IIl., 
was here last week buying goods. 

J. M. Kucera, who was formerly assistant 
credit man for the Norris, Alister-Ball Co., 
is now in full charge of that department. 

Mr. and Mrs. Ted Tracy has returned 
from Delavan Lake. Mr. Tracy is now in 
the northwest for the Juergens & Anderson 
Co. 

C. S. Craven, Kansas City, Mo., stopped 
over here last week en route to the Amer- 
ican National Retail Jewelers’ Association 
convention. 

While en route to the convention of the 
A. N. R. J. A. M. Shoup, of the Reg- 
nier & Shoup Co., St. Joseph, Mo., stopped 
over here last week. 

Robert Larson, an engraver, was con- 
victed last week on a charge of violating 
the Mann act and was sent to the Leaven- 
worth Penitentiary for two years by Fed- 
eral Judge Landis. 

H. Field, the 3lst St. jeweler, is erecting 
a large building on the corner of Cottage 
Grove Ave. and 75th St., which, when com- 
pleted, will contain a number of new stores. 
He will occupy one of them as a branch. 

P. Kerns, of Kerns & Blumquist, 732 E. 
63d St., has brought his son, Harris Kerns, 
from St. Louis, Mo., and placed him in the 
store to represent him there, as Mr. Kerns 
is not now in good health and wishes to 
rest. 

Martin Leonard, of 5 W. Chicago Ave., 
was captured f 
through the loop Wednesday, after he was 
alleged to have attempted to palm an $800 
diamond ring in the jewelry store of Lewy 
Bros. at 201 S. State St. 

Rudolph Giesler, of the Norris, Alister- 

sall Co.. is now one of the tra\ eling force 
of that concern and is traveling in lexas 
Mr. Giesler has been ill health for some 
time and the change from credit man to 
traveling salesman is doing him a world of 
good. 

George H. Spies, of Spies Bros., in com- 
pany with James McDonald, who represents 
the Wolcott Mfg. Co. in Chicago, recently 


following an exciting chase 


> 


sustained a fracture of his right wrist. [he 
accident occurred from the turning over 
ot his automobile while on a trip to Michi- 
gan City. Mr. McDonald got off with some 
bruises. 

Henry Schrantz, of the Dueber-Hampden 
Co., who is a member of the Canton, O., 
City Council, received the nomination for 
president of the council at the primary 
election held in Canton recently. Mr. 
Schrantz has a good chance of becoming 
president of the council as he received a 
large majority of votes. 

Among buyers in town during the week 
were: O. C. Zinn, Hastings, Nebr.; A. J. 
Reinhardt, Lincoln, Ill.; George C. Olin, 
Janesville, Wis.; C. S. Craven, Kansas City, 
Mo.; F. T. McKee and William Gallagher, 
of Fisher & McKee, Inc., Danville, Ill.; Ot- 
to B. Wedell, Clinton, Ia., and M. C. Shoup, 
of Rignier & Shoup Co., St. Joseph, Mo. 


Creditors of Martin Schnell, diamond 
dealer at 29 E. Madison St., against whom 
a petition in bankruptcy was filed a month 
ago, have come to agreement with him and 
the petition will be withdrawn or dismissed. 
M-. Schnell has surrendered the diamonds in 
his possession and his accounts receivable 
to a committee of three creditors, who will 
realize about 20 cents on the dollar. The 
indebtedness is about $30,000. 


Argument was heard Aug. 19 by Judge 
Kobinson in the suit of Abel Bros. & Co. 
v. Geo. M. Poe on a motion for a new 
trial. This is the action recently reported 
in THE JEWELERS’ CrirRCULAR in which the 
New York house has sued to recover goods 
obtained on memorandum and which had 
been pawned by the man getting them. 
I ranklin N. W 00a, attorney for Abel Bros. 
& Co., is trying to make this a test case. 
The motion was denied and judgment 
ordered in favor of Poe. 

\nton Serewicz, the Dueber-Hampden 
representative in Chicago, is the possessor 
of Dueber case No. 1,000,001. This was 
made in 1886 and it is solid 18-karat golc. 
[t is a hunting case with two lift springs 
and five knuckle joints. The bow has a 
gold ring on either side to prevent the 
swivel from slipping down. The case has 
an inside back cap and the works are cov- 
ered with a glass cap. The movement is 
an Elgin No. 86 and its number is 1,646,000. 
The case is enameled with Mr. Serewicz’s 
initials in red and blue enamel, and this job 
alone cost in the olden days the sum of $2 
Mr. Serewicz was anxious to possess the 
first case made by the Dueber Co. after 
they had turned out 1,000,000 cases. The 


millionth case is still in the posesssion of 
the Dueber family. Mr. Serewicz has pre- 
sented the watch and case to his son. 
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Archie Tegtmeyer, 392 National Ave., is 
preparing to move next month into his re- 
cently leased quarters at Grand Ave. and 
4th St. The work of remodeling the first 
and second floors and the basement of the 
building ts rapidly nearing completion and 
Mr. Tegtmeyer will have one of the finest 
jewelry stores in the downtown section of 
Milwaukee. Mr. Tegtmeyer is now con- 
ducting a speciai clearing sale at his south 
side store. 











Vice-president A. J. Stoessel and Treas- 
urer Henry F. Stecher, of the Wisconsin 
Retail Jewelers’ Association, the delegates 
of the association to the annual convention 
of the American National Retail Jewelers’ 
Association in New York, Aug. 23 to 28, 
expected to leave Milwaukee on Aug. 21, 
accompanied by their wives. Secretary A. 
W. Anderson, Neenah, Wis., also secretary 
of the national, accompanied by his wife, 
will be a member of the party. 

The annual meeting of the Fox River 
Jewelers’ Club, the pioneer district branch 
of the Wisconsin Retail Jewelers’ Associa- 
tion, will be held in Green Bay, Wis., 
in September. At least 25 jewelers are ex- 
pected to be present from Green Bay, Fond 
du Lac, Oshkosh, Waupaca, Kaukauna, 
Neenah, Menasha, New London, Clinton- 
ville, Hortonville, Seymour, Weyauwega 
and other cities and towns included in the 
district. J. R. Chapman, Oshkosh, Wis., is 
president, and A. W. Anderson, Neenah, 
Wis., secretary of the Wisconsin and na- 
tional organizations, is secretary. 

Morris L. Ruwinsky, ne see Ru- 
vin,’ a salesman, is being held at the Muil- 
waukee County jail, as a result ‘ad a body 
execution served on him by Max Gross, a 
Milwaukee jeweler, who recently obtained 
a judgment of $128 against Ruwinsky in 
a civil court. Ruwinsky was placed under 
arrest just as he was leaving the district 
having been placed on proba- 
tion for abandonment. Ruwinsky is said 
to have purchased a diamond from Mr. 
Gross and failed to make his payments 
The jeweler is paying $5 for 10 days’ board 

keep Ruwinsky in jail until he pays the 
judgment. 
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\lamm & Swatsky are making a number 
f changes in their jewelry factory in the 
building, 746 Euclid Ave. 
their rooms will give them extra 
while the addition of a number 
-s will help 


Permanent | Re- 
modeling 
tloor space, 
oft new 


them in taking care ot 


D-E.N VERS & 


machines of various type 
their increasing or- 








= Si aare** 


ait =) 
He Allebach has moved his clock and 
from 1815 E. Coltax 


oH, ~ * = -_ ih ' 
~2 +f wt; >’ al ‘ tT 


watch repair business 

St., to 404 16th St. 
tlarris Strasburg, who formerly in 

jewelry) 


was 
the Charles building, has opened 
706 E, Colfax St. 
\icBride was here from Fort Mor- 
week. While here he purchased 
24-inch loving cup, which he will 
give as a prize to the oldest resident couple 
in Morgan County during the Frontier cel- 
ebration there in September. 

Jacob Baskin, former partner with Al- 
bert keigenbaum in the manufacturing 
business, has now formed a part- 
nership with Edward H. Cohan, tor 106 
years with the Denver Watch Case Co., and 
will continue the business under the name 
of Baskin & Cohan, 

A robbery 
ago by thieves, 
window in the curio 
kK. J. Wolff, at 417 
threwn throug 
window 


tore at 

P. H. 
gan last 
handsome 


yew elry 


was perpetrated a few nights 
who smashed a plate 
and jewelry store of 
lfth St. A brick was 
and the display 
rings and other ar- 
$150 to $200. The articies 
number of white 
sapphire pair of white 
sapphire earrings, one of which was mount- 
ed in platinum. The ri 
midnight and morning. 

lice department has made 
solving the Solo- 
and murder my although 
working vigorously on all 


olass 


h the glass 
was looted of 
ticles valued at 
stolen include a rings, a 
pendant and two 
bbery occurred be- 
tween 

lhe Denever Dp 

further progress in 

n robbery stery, 
they are still 
promising clues. On a description furnished 
hy Sol Wolf, arimer St. 
man who slugged him in his 
store in December, 1915, the 
think they are justified 
t man 1: iolly or partially 
sible for the § mon murder. Mr 


also a L pawn- 
broker, at 
detectives 
in believing that 
he same respon- 
Wolt 
lured. by ipposed customer to the 
rear end of his store, 
ly killed 
a number of 

found 


Was 


where the man near- 


him by hitting him on the head 
times with an iron bar. He 
remained 
The 
caped with diamonds valued at $1,000. The 
circumstances of the attack are presum- 
identical that made upon Solo- 
It was recently discovered that 
brooches not figured in first 


senseless and uncon- 
= —_ —— 7 
Scqious Tor sevef;ra: Topper eS- 


days. 


ably with 
mon, 


eral expensive 


SeV- 


Bur- 
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were taken 
was worth 


loss 


these 


Solomon 
One ot 


estimates Oo! the 
by the 


$1,000. 


robbers 








a. 


: a 
ree Eureka, 
few days’ visit last 
his family 
Excelsior 


Kans., was in the 
week. Mr. 
stopped here on 
way to Springs 

We Hoefer, of the Hoeter Jewelry 

and his wife are now on a vacation 
trip to Wisconsin. W. H. Joers 1s in 
the | during Mr. 
“'s absence. 


Visiting 
: 


charge of usiness 


jewelers last week 
cluded [rank Newton, Kans.; 

Willis, Eufaula, Okla.; Ralph Roby 
wife, Spearville, Kans.; F. M. Puckett, 
Wichita, Kans., and John H. Bastock, 
joplin, Mo 

\ definite plan, 
the public may get 
merchants on the subject of 
in advertisements, has 
the Kansas City Advertising 
club 


» 
Bangs, 


easily adopted, by which 


action On grievances 
against mis- 
representation been 
instituted by 
Ciub.. The 
tee whose 
dishonest 


commit- 
investigate the 
committee 
post-othce 


has a vigilance 

duty it is to 
advertiser. This 
private box at the 
invited the puwblic to there its 
complaints against advertisements and ad- 
vertisers. The campaign against the dis- 
honest advertisers is to be financed by 
local merchants. 


has 
taken a and 


has send 








Umaha. 


Hilding Jacobson, of J. L. Jacobson & 
has gone to Chicago on business 
Joseph P. Frenzer left last Sunday 
three ishing to Barker 
\V isconsin. 
Sol Brodkey is opening a 
Y?1 S. 16th St., which 


fora 
weeks’ trip Lake, 
new store at 
formerly occu- 
called the 


was 
pied by Lindsay. It 1s to be 
Koval Jewelry Co. 
President T. L. C 
R. J. A., arrived home 
trip to Los Angeles, Cal., and 
for New York to attend the 
vention 
The T. J. 
opening stock to 
new 
Newcomb 
Doris, Okla. 
Snyder, of Adbert Edholm, was 
enough to lose nine rolls of 
$10 in money. 


ombs, of the A. N. 
Thursday trom a 
left Friday 
national con- 


week an 
who has 
stein, 

busi- 


Brumer Co. sold last 
Newcomb, 
jewelry store at He 
nerly in 


Fay 
opened a 
la. Mr. 
ness in 

H. E, 
unfortunate 
a silver mesh bag an 
Burglars recently nasaoed: his home and 
made away with the loot. 

These were the jewelers from out 
town stocking up in Omaha last week: A 
Schlosser, Dodge, Nebr.: O. C. Zinn, 
Hastings, Nebr.; B. A. McElwain, Platts 
mouth, Nebr.; Theo. Hastings, 
Nebr.; E. A. Shepherd, Oakland, la.; John 
Morris, Carson, la.; W. H. Replogle, Shen- 
indoah, Ia.; W. L. Smith, Malvern, ‘a. 


was ft 


silver. 


~1ms, 








store 
Davidow, 379 Columbia St.. 
Mass., was entered one night 
forcing a rear door and three 
alued at $29, were stolen. 


conducted by Joseph 
Fail 
recently by 
watches, 


The jewelry 
‘) 


River, 
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@SAN FRANCISCO} 


soca 


opened at 2114 
Frank S. 
Durango, 


been 
Berkeley, by 


business in 


A new store has 
University Ave., 
Balster, formerly in 


( ‘olo. 
Articles of incorporation have been filed 
here for the Rothschild —_— Co., with 
capital stock of $25,000, by M. D. H. and 


T. Rothschild. 

\. Schaefer and wife, of Pendleton, 
Ore., have gone to Southern California for 
z short visit, after spending two weeks at 
the exposition here. 

The Anderson brothers—W. C., of East 
\uburn, and A. W., of Salinas, Cal.—are 
in San Francisco, accompanied by their 
families, to Visit the exposition. 

E. W. Pick, who was at the 
in charge of the exhibit of the Herschede 
Hall Clock Co., has been called to Cincin- 
on illness of his 


hen 


exposition 


nati, U., account of the 
mother. 

Gus Cohn, of H. Silver & Co., Seattle, 
Wash., arrived a few ago for an ex- 
tended visit in California, the principal ob- 
the exposition. He 


davs 


which is to see 
mpanied by Gus Cohn, Jr. 


ject of 
is acc 
Burelars broke into the store of the Flagg 


Watch Co.. 28 Embarcadero, a few morn- 
ings ago and escaped with a number of 
watches, gold-plated knives and_ gold- 
plated chains, valued at $175. A policeman 
found the door open when he made his 
rounds. The lock had been pried off. 


Word has been received here that B. I. 
Temple, a jeweler of Sausalito, Cal., was 
found dead in his place of business a few 


mornings ago. He was sitting up in a 
chair and from all appearances had died 
of heart failure. He had been in business 
there for many years. Mr. Temple was 50 


years of age and unmarried. 

Diamonds and nuggets valued at $730 
were taken from the exhibit o Tiffany & 
Co. in the Palace of Mines at the exposi- 
tion the other morning a few munutes be- 
fore the building was opened to the public 


at 9 o'clock. W. F. Findley, manager 
of the exhibit, discovered the theft when 
he arrived. A case was broken and the 
following articles were reported missing: 


Three rough diamonds, one cut black dia- 
mond, two gold nuggets and one platinum 
nugget. 

When in town 
convention of the 
Silversmiths’ Association 
otf Brock & Co., Los Angeles, 
panied by Mrs. Brock and son, 
Three sisters of Mrs. Brock were 
party Other to the 
tion who were accompanied by their wives 
included M. Friedberger, of Stockton, and 
J. Jessop, of San Diego. Mr. and Mrs. 
Jessop made the trip by automobile, camp- 
ing on the way. 

Charged with robbing the American Ex- 
press Co. of several thousand dollars’ worth 


attend the 
Gold and 
George A. Brock, 
was accom- 
George, Jr. 
in the 


last week to 


Pacific Coast 


also. visitors conven- 


of jewelry during the past month, a man 
known as J. E. Randolph is being sought 


According to the ex- 
Randolph or- 
from New 


here by the police. 
company’s detectives, 
dered consignments of jewelry 


press 


THE 
4 
4 


> 
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York and Chicago firms subject to inspec- 
t102, and returned the packages afier sub- 
stituting spurious jewels. Randolph is 
scribed 5 feet 10 inches height, regu- 
lar features and tair complexion. 

\ccording to the report to the 
EK. J. Levin, proprietor of the Souvenir 
Watch Co.’s establishment on the Zone at 
the exposition, three cartons containing 
1200 silver souvenir spoons were 
from the place within five or 10 minutes 
after the opening of the at 9.30 
o'clock last Friday morning. Officials of 
the exposition guard department state their 
belief that recent 
parts of the exposition 


de- 


) lice ot 
stolen 


cl rors 


robberies in various 


are the work of a 


1 
tne 


‘fessional who 


pr has access to the grounds 
at all times. 

\mong the out-of-town visitors to call 
on the local trade recently were: William 


\nderson. East 
Salinas: L. C. 


Sacramento; W. 
Auburn; A. W. Anderson, 
Koberg, Healdsburg; S. C. Sturmer, Sacra- 
mento; P. W. Jones, Santa Maria; Gus 
Cohn, Seattle, Wash; Mr. Greenwald. of 
Greenwald & Adams, Tucson, Ariz.; H. L. 
Whited, Ashland, Ore.; Albert Stamm, Dil- 
lon, Mont.; A. L. Schaefer, Pendleton, 
Ore.; J. Cohn, Marysville; Herbert Rappe, 
Watsonville; F. C. Ewert, Woodland: M. 
J. Nicholson, Napa; E. W. Wright, Wil- 
low; T. Farrar, with B. F. McMurry, Tu- 
lare; A. M. Dinsmore, Ferndale: A. FE. 
Benoit, San Mateo; Herman Brand, Ne- 
vada City. 


Dupen, 








Pacific Coast Notes 


Billick & Stines have removed their stock 
f jewelry from Perris, Cal., to San Ja- 
cinto. 

Frank M. business 


Cathay, formerly in 


in Stirling City, Cal., died in Oroville early 
in the month, and the body was sent to 
Martinburg, la.. where he was born, for 
burial. 


death by poison with sui- 
s rendered by the coroner’s 
on the body of Frank 
of Etna Mills, Cal., 
widow and three 


A verdict of 
cidal intent wa 
jury in the inquest 
Nunamaker, a jeweler 
Aug. 10. He leaves a 
small children. 

Roy O. Akers has completed the closing 
out of his stock in Watsonville, Cal., and 
has retired from business. He had been 
located at 317 Main St. for 12 years, first 
in the employ of another firm and for the 
past four years in business for himself. 

Leonard Schnell, who for several years 
has been employed in the watch repair de- 
partment of the Ukiah Jewelry Store, 
Ukiah, Cal., has been placed in charge of 
the business by the owner, Y. H. Boude- 
raux, who has joined his family in Palo 
\lIto. 

EK. W. Hartung, of Valley, Cal., 
died at a hospital Sacramento on Aug. 
6 following an operation for appendicitis. 
uneral services were held in Nevada City 
two days later, which were largely attended 
friends from Grass Valley as well as 
Nevada City, the voung man being well 
known and popular in both places. He was 
a native of Nevada City, 27 years of age, 
and since 1913 had been associated in busi- 
ness with his uncle, H. W. Brand, and his 
father in Grass Valley under the name of 


E. W. Hartung & Co. 


Grass 


by 


15] 


& LOS ANGELES: 


s 
. 
cae ————s — or Sete: 

Pe Be — =) i) eect ‘ 

H. Herbert Day here in the interests 
of his tirm, Day, Clark & Co., Newark, 
N. J 

Zemansky Bros., who bought the stock 
and good will ot Feder & Co., are having 
an auction sale. 

lhe Hambright & Walsh Co. now has its 
salesmen all at work canvassing the trade 
in near-by territory. 

\. J. Dutton, Portersville, and J, R. Jen- 
kins, Imperial, are out-of-town jewelers 
who have been in this city recently. 

() S. Balzer, manager of the jewelry de- 


rted 


Satur- 


& S, T1S, 


rk last 


+- 
Slad 


Hamburger 


N ew Y 


partment of A 
on a business trip to 

H. J. Cunningham, of the Los Angeles 
office of A. |. Hall & Sons, has just started 
on a trip to San Diego and the Imperial 
Valley, to be gone about 10 days. 

TE. L. Combs, president of the American 
National Retail Jewelers’ Association, made 
a brief stop in this city a few 
his from San Francisco 
in Omaha. 

\bel, of the 


days ago on 
way to his home 
Adams & Abel Co., 
returned home a few days ago from a busi- 
trip to San Diego. He immediately 
replenished his stock of samples and started 
out for another trip. 


we 


ncss 


N. Pederson, formerly of the firm of 
Brigden & Pederson, but more recently in 
business for himself at room 501, Title 


Guarantee building, has taken a position in 


the watch department of S. Nordlinger & 
Sons. 

E. W. Reynolds and his son-in-law, W. S. 
Butler, of the E. W. Reynolds Co., have re- 
turned from San Francisco, where they 
went to visit the exposition with their wives. 
They expressed themselves as very well 
satisfied with what they saw. The exposi- 


is marvelous. 
of the jewelry 
Co., 1s back after 
1800 miles, ta 


tion, they say, 

J. W. Reed, 
the E. W. Reynolds 
automobile trip of about 
during the past two weeks 
his family. They visited 
Exposition and afterward 
the southern part of the State 
ort to another, stopping where 
took them. 

George A. Brock, J. G. Donavan, 
S. Nordlinger, Montgomery 
J. Abr ym the 
nual meeting Gold 
Silversmiths’ Association in San Francisco. 
having had a very su 
meeting, discussing 
matters of 


department of 
an 
ken 
accompanied b' 
the San Diego 
toured about 
from one re- 
night over- 


Louis 
and 
an- 


(,eorge 
ahamson have retur1 ed fre 


f the Pacific Coast and 


P | 
cesSsTul 


They report 
and satistactory and de- 
12 important genera! 
interest. Mr. 
‘esent the ion at 
the American National Retail 
sociation in New York, will leave in a 
for that city. 


ciding some 
chose! 
meeting OT 


was 
the 


Brock. who 
rep! associat 


Jewelers’ 


{ iT TW } 








| 


eived at the 
Nav’ 
\ug 


Sealed proposals W il] be rec 
Supplies and Accounts, 
Washington, D. until 
binoculars, prismatic bin- 
oculars, bluejackets and electrically illu- 
minated stadimeters. All of these articles 
are listed under schedule No. 8665. 


Bureau of 
Department, 
$1, 1915, for day 
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\. Taube has purchased 
jewelry n Vandeventer Ave. 


Robert Baum, of R. Baum & Co.. 


store 


on business and pleasure. 

of the Gutfreund-Arnold 

left Monday 

tion trip to Chicago, to be gone 
EKli Spiro, formerly with S. Van Raalte & 

into the jewelry and diamond 

business on his own account. 


Louis 
J. I. Gutfreund, 
Jewelry Mfg. Co., 


Oll a VaCa- 


a week 


O.. NaS gone 


( 
[ 


TOKCTAaL’ 


KX... Kuhn has purchased an inter- 
he Rothman Jewelry Co., 201 N 
take charge of the 


Br adway, and will 


business. 
Samuel Kober, of the Harris-Kober Dia- 
mond Importing Co., 
sas and Nebraska, and 
road the rest of the month 

A magnificent silver trophy, offered by 
the St. Louis Post-Dispatch to the winner 
yf the public school baseball championship, 
is on exhibition 


is traveling in Kan- 


: | 


will stay on the 


at the store of the Hess & 
Culbertson Jewelry Co. 

E. Eberhardt, manager of Loftis 
& Co., and his family have been spending 
a month at Yellowstone National Park. 
During Mr. Eberhardt’s absence A. L. Rie- 
ser, of the Chicago house, has been in 
charge. 

Emil Niehaus, of the Hess & Culbertson 
Jewelry Co., and his family have returned 
from a steamboat trip to St. Paul. A. O. 
Grimes is spending his vacation at the St. 
Louis Club, Walloon Lake, Wis. N. M. 
Freund is at the lakes. 

The following out-of-town jewelers were 
in St. Louis during the past week: D. F. 
Carpenter, Moberly, Mo.; Robert Baum, 
of R. Baum & Co., Argenta, Ark.; Adam 
A. Hafner, Jr., De Soto, Mo.; E. H. Gould- 
ing, Alton, Ill.; W. K. Urbani, Vandalia, 
ll. 


Louis C. 


Bros. 


Ebeling, president f the St. 
Louis Association of Retail Jewelers, and 
Herman Mauch will attend the A. N. R. J. 
A. convention in New York, Aug. 25 to 28, 
and will try to secure next years conven- 
tion for St. Louis. They will go to the 
meeting authorized to pledge St. Louis to 
handsomely entertain the delegates if the 
convention of 1916 is held here. 

St. Louis =: 


manufacturers of friendship 


. 7 
the vear’s novelty, say that the 


as €vef,r, and they cCA- 


\rgenta, 
Ark., spent part of the past week in St. 


tractive displays. The people of the south 
and southwest in particular and all the rest 
of the country in general are to be invited 
to come to St. Louis and see if they cannot 
buy in St. Louis to better advantage than 
elsewhere. 

St. Louis wholesalers are breaking into 
Chicago’s northwest territory with the aid 
fast mail service on the Chicago & 
astern Illinois Railroad between Chicago 
and the southwest, which was secured with 
the help of Chicago business interests 
\When the train was secured it was believed 
in Chicago that it would work to the ad- 
vantage of Chicago and to the disadvantage 
of St. Louis because the train 
through St. Louis at 2 a. M. and 
Chicago five hours later, and Chicago mer- 
chants get their mail, brought by it, as soon 
as St. Louis merchants. This, they thought, 
would put them more nearly on an equality 
with St. Louis in the southwest territory. 
St. Louis, however, through the less-than- 
carloads system to the southwest, has a 
two days’ edge on Chicago. But the big 
advantage that St. Louis gains by the train 
is that the mail of St. Louis merchants is 
delivered in the northwest territory at the 


~ 


time as the mail from Chicago. 


OT a 


passes 


reaches 


Salt). 








W. Otto, of Crawfordsville, president 
of the Indiana Retail Jewelers’ Association, 
was in the city last week. 

J. P. Mullally has sold and has on display 
a fine diamond ring that is to be awarded to 
the Labor Day Queen to be selected by 
local labor unions on Labor Day. 

Sam F. Sipe and family, who have been 
visiting relatives here and at Kokomo, have 
returned to their home at Pittsburgh, Pa., 
where Mr. Sipe is engaged in the jewelry 
business. 

A. R. Gray, of the Gray, Gribben & Gray 
Co.. is lake 
Manitou, where he is supervising the build- 
ing of a fine Summer home. His family 1s 
with him. 

Ralph B. Clark, an Anderson jeweler, is 
arranging a mass meeting, to be held here 
the night of Sept. 10, in the interests of the 
Indiana Merchants’ Association, of 
which he 1s president. 

Mr. and Mrs. J. C daughter Helen 
and sons Charles and Carroll have gone to 
Glacier National Park, the expositions at 
San Francisco and San Diego, and will re- 
turn home by way of the Grand Canyon of 
\rizona. 

William Espey, with the Baldwin-Muillez 
o., had experience with bur- 
recently. Mrs. 

when Mr 

vent hi he saw a burglar run out 
Un- 

in pursuit, not 


spending several weeks at 


Retai! 


Sipe, 


a terrifying 
nis Nome me nigni 


away from home. and 


one door as he e 
armed, Mr. Espey st: 
‘ond burglar in the 
leaped out of a 
point 
bullet 


knowing there was 
house. The second burglar 
bedroom door and fired a revolver 
blank at Mr. Espey rtunately th 
went wild, but Mr. Espey 
The burglars escaped. 

are planning for 


Indiana State 


"s face Was powder 
burned. 
.ocal merchants 


a Fall 
Fair, 


o« 1 
quring tne 


August 25, 1915. 


which is to be held here the week beginning 
Sept. 6. About 150,000 visitors from all 
parts of the State are expected, and the 
merchants are hopeful they will give the 
Fall trade an auspicious start. The Fall 
show of the Indianapolis Automobile Trade 
Association is also to be held at the same 
time. Altogether the week promises to be 
a most successful one, not only from a retail 
standpoint, but from a jobbing standpoint as 
well, as there will be many visiting jewelers. 








Evansville, Ind. 


Retail jewelers of the city are interested 
Manutfac- 
have a “made in 


in the scheme of the Evansville 
turers’ Association to 
Evansville” exhibit in Evansville this Fall. 
John Rholander, jeweler, 611 Main St., 
who was in bad health about a vear 
has improved a great deal and his 
friends are glad to know that he seems 
to be on the road to a complete recovery. 
Thomas Sherwood, aged 24 years, alias 
“Thomas Sherman” and many other names, 
whose home is in Lexington, Ky., was ar- 
here on the charge of passing a 
forged check for $75 on M. Kulbert, 
jeweler, on 703 Main St. When arraigned 
in the city court Sherwood entered a plea 
of guilty and was bound over to the Cir- 
cuit Court in bond of $500. Being unable 
to give this he was sent to the county jail 
to await trial. He asked Judge Rudolph 
Fritsch to have his trial in the Circuit Court 
arranged as soon as possible, as he says he 
wants to begin serving his sentence. Sher- 
wood was recently released from the State 
prison in Oklahoma, where he served a 
sentence for passing bad checks. He is 
said to be wanted in Fort Worth, Tex., 
and about 20 other cities on the charge of 
getting rid of bad checks. Sherwood has 
written to his wife in Lexington, Ky., tell- 
ing her to look after their two children. 
A suit for $20,000 damages was filed in 
the Vanderbuzg County Superior Court 
here on Thursday of last week by Charles 
F, Artes, retail jeweler at 327 Main St., 
Citizens’ National Bank and 
the George A. Fuller Construction Co. It 
was alleged in the complaint that Mr. 
Artes’ business has been almost wholly de- 
stroyed because of the acts of the defend- 
ants. The Citizens’ National Bank is 
erecting a 10-story building at the corner 
of Main and 4th Sts., next door to Mr. 
Artes’ jewelry store. It is further alleged 
by Mr. Artes that in the course of con- 
struction of the building the defendants 
took ground belonging to the plaintiff 
which served as a support of his building 
for the past 25 years. Because of this, it 
is alleged, the Artes building, which is a 
structure, has sunk unevenly 
nd unfit for oc- 
company 
be thrown 


AZO, 


many 


rested 


against the 


three-story 

unsafe a 

: the construction 
permitted pieces yf iron to 

his building, causing a leak, is also 

few days before the filing of 

\rtes fled an injunction suit 

construction company and the 

construction company 

trom the 10th 

new building that extended 

Artes property, thus causing 


rreparable \rtes 


Sal 1 the 


a cornice out 


injury to the 





August 25, 1915. 





Charles Spandau is back from a business 


trip to New York and a short vacation 
spent at Atlantic City. 

Herman Auerbach, of the l. 
Co., returned last week from an 


trip and obtained 


Ollendorft 
eastern 
business some splendid 
business 

S. Krasik. who bought out the 
S. Amster at Clairton, Pa., some time ago, 
has resold the place to Mr. Amster. After 
Braddock, 


store of 


selling out the latter went to 
in business, but is now 


where he elgaged 11) 
back in Clairion, where he is welcoming 
his friends. 

Several months ago Harry Tamres and 
J. Weinthel left the employ of Landaw 
Bros. to take an interest in the Rein 
Material Co., but both have left that con- 
cern. Mr. Weinthel is now back with Lan- 
Jaw Bros., but Mr. Tamres has not de- 
cided on his future plans. 

Among the Pittsburghers who left here 
Saturday night for New York to attend 
the American National Retail Jewelers’ As- 
sociation convention were August Loch, C. 
S. Wiley, W. W. Warwick, Maurice Rein 
and others. Mr. Loch carried with him 
his usual supply of Pittsburgh stogies, 
which he will give away as ammunition to 
his many friends. 

Julius Levin, who bought the bankrupt 
stock of West, White & Co. and moved it 
to the old Palace store in Fifth Ave., re- 


7 


SUCCESS in dis- 


por:s that he 1s having fair 
posing of the stock there at retail. The 
front of the establishment has been well 


placarded announcing the sale. Mr. West, 
of the firm, now out of business, has not 
decided on his future and neither 
has \W.H. Ingham, who was with the con- 
cern when it quit business. 

J. Alexander Hardy, of the Hardy & 
says that his firm fully ex 
to be able to move to its 
Wood St. and 
week in September, the a t 
building nearing completion. Th 


, l; ne 
2 alls, 


Hayes Ou 
Oliver Ave. by the 


hixtures 
will be cases 


{ dark mahogany and the 
peing 


will be set in the center of the floor, 
circular at either end of 
second floor of the building will be given 
over to cut glass, art and | 
Sydney Israel, of the J. J. Whit 
ith his wife and Izr1 Lederer, of 


b. 


a | 
" - i a) nea 
i¢ TQ Lid | ric 


who, w his | 
the &. & Lederer Co., were on their way 


trom Chicago to New ) rK 10 \il led- 
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necessary for Mr. Israel to go to the 


Penn Hospital for several days after he 
reached this city. 
Harry H. Heeren, chairman of the prize 


committee of the Jewelers’ 24-Karat Club 
of this city, reports that he has received 


a large number of prizes from various con- 


cerns, worth: from $ to $25 each, to be 
competed for at the annual Labor Day 


outing of the Jewelers’ 24-Karat Club, to 
be held on the waterfront et the Oakmont 
Motor Boat Co. at Oakmont. He 


Savs 


500.000, only about $60.000 will be 
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that it will be the biggest water sport event 
ever held there—and the place is noted for 
many such affairs. Owing to the large 
number of prizes oftered for the various 
sporting events the applications to enter 
them have been unusually heavy, many 
sending for entry blanks from many points 
down the Ohio River. He says that these 
events and the lantern parade at night will 
make a spectacle that jewelers ought to be 
willing to go miles to see. Final arrange- 
ments for the affair are being completed 
this week and all members will be notified 
as to what will be expected of them. 








Connecticut Notes. 





W. W. Hill, a jeweler of New Milford, 
has been enjoying a sojourn in and about 
Brantord. 

Mr. and Mrs. Burton Rogers, 
have announced the engagement of their 
daughter, Miss Dorothy Millard Rogers, to 
Robbins Wolcott Barstow, Wethersfield. 

James Redfield, Hamiltun, Ont., who es- 
tablished the Hamilton branch of the In- 
ternational Silver Co. 30 years ago, was in 
Meriden last week visiting relatives. 

The workmen employed in the hollow 
handle department of Factory E, of the 
[International Silver Co., held an outing 
recently at Hemlock Grove, Meriden, Conn. 
excellent dinner 
musical program and also a baseball game 
between the young men and the older em- 


Danbury. 


Resides an there was a 


ployes of that department. 

The largest inheritance tax ever paid 
into the State Treasury through the Meri- 
den Probate Court will be made by the es- 
tate of N. L. Bradley, formerly the senior 
partner in the Bradley & Hubbard Mfg. 
Co. This tax approximates about $39,600. 
While the inventory amounts to about $1,- 
exempt 


from taxation. 

Krank Burchfield has been elected treas- 
urer and general manager of the Silver 
Plated Cutlery Co., Derby, Conn. Mr 


a number of years em- 
cutlery making R. Wal- 
lace & Sons Mig. Co. in his native town 
of Wallingford, Conn. 


lirm, about a year ago, ne Nas given 


Burchfield was for 
ployed in by the 
Since leaving the 
above ; 
his attention to merchandising entirely 
Aug. 9. 
Rumors which have, been prevalent for 
several days to the effect that the firm ot 
R. H. Ingersoll & Bro. had ed con- 
rifles, shrapnel shells and other 


He accepted his new p sition 


: | 
TEC ely . | 
tracts tor 


n which would be manutactured 
ver St., Waterbury, 


Wednesday as 


ammunitt 


— 
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iployes are devoting their 
- watches only and all the 
untrue. 
George |. Shay, Hill Ave., Shel- 
ton, died early last Wednesday morning at 
his home after a prolonged illness. Death, 
it was claimed, was due to pulmonary tu- 
Mr. Shay was born in London 
and at the time of his death was 
of age. When a young boy he came to this 
country, spending the greater part of his 
life at Bridgeport. In 1908 he came to 
Shelton and was employed from that time 


rumors to the contrary are 


Lone 


berculosis. 


De) years 


13 


until a few weeks ago in the local plant 
of the International Silver Co. 

Raymond Harris, a jewelry manufactuzer 
at North Windham, Conn., by quick and 
heroic action one afternoon recently saved 
the life of Mrs. W. I. Nichols ot that 
town. With other people he wnat 
is known as the “swimming below 
William Sibley’s mill. With a number of 
other people Mrs. Nichols was in bathing 
to swim across the pool. She 


i 


Was al 


- 
oie 


and started 
became excited and was seen sinking. Mr. 
without 


aove into the Tiver and rescued tne 


Harris, removing any of his 
clothes. 
woman, 

During the storm 
trict in and about Bristol, the bridge near 
Dunbar 
South St., 


which swept the dis- 
the tactory conducted by Bros., 
clock spring manufacturers on 
was overflowed, causing considerable dam- 
age. The city officials are at present plan- 
inake the repairs caused by the 
storm. As a matter of precaution em- 
ployes in the works of the E. Ingraham Co, 
were advised to vacate the building during 
the ‘storm and the factory was closed. The 
water undermined the foundation of the 
north shore. 

foremen employed at 
William L Gilbert Cl 
Conn., have organized a social club, with 
the idea of closer bond of fel- 
lowship between themselves. It is the 1n- 
tention of members to hold a series of 
smokers, the first of which was staged at 
the Hotel Winchester recently. Sebastiano 


nig to 


he plant of the 
ck Co., Winsted, 


creating a 


Scifo, who until recently had been em- 
ployed at the factory of the clock 
company and who had resigned to join the 
Italian colors, has been killed in battle, ac- 
cording to information received by rela- 


tives at Winsted. 
[he young man who was recently ar- 


rested in New Haven charged with the 


theft of $200 worth of jewelry from Lang’s 
jewelry store and pawnshop, Bridgeport, 
Conn., was arraigned in the Bridgeport 
City Court last Wednesday before Judge 
Wilder on a charge of burglary. Owing to 
the non-arrival of several witnesses the case 
wis continued. The young man who 1s 


Shelton 
ago procured a 
sition at the pawnshop as a watchmaker. 
him, it is 


rormer 


tnett is a 
. = 
WeEeCKS 


Charged witn tie 


. + ae ‘ } Ss, 
resident and seveTai 


Recently he disappeared and with 








illeo d. he took 50 cheap watches. held 
olasses. violin strings, tools and numerous 
other miscellaneous articles. He was finally 
capture | brought to Bridgeps 
age 7 yr 
Buffalo, N. Y. 
e Antwi Diamot1 | s the 
( t a rn wv y aken out 
i ‘ a l \] i N aa 
oO less | S I vitin @ 
. SZ, AAR, Th ] \OTa rs are 
larol B. en. Arthur J. Cohen and 
Rebecca Coh ill of Buffalo 
\ man 30 years old, Chicago, was are 
rested by Patrolman John Curtiss, of the 


Sycamore ot oStation, morning, 


larceny. 


(;,enesee 


attempted 


ieweler at 443 E. 


\ug. 17, charged with 


r 


kric trisch. a 


St., claims the man tried to pass a worthless 


check for $&.50 [he accused called at the 
store and ordered a clock sent to an ad- 


dress in Watson St., Frisch says. 
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SIMMONS CHAICS 
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THE GOLD on a filled chain which you sell 
to the consumer at $3.50 to $4.00 IS TWICE 
AS THICK as that on a $2.50 to $3.00 Chain 


Both made from the same quality of gold filled stock 


Are you taking advantage of this fact in your sales of chains? Are 
you pointing it out to customers who are inclined to .buy cheap, light 


patterns: 


Purchasers naturally do not know Loox back over the past six months. 
that the amount of gold on a chain is Youll doubtless find a marked increase 
toward light “flimsy” patterns—more 
pieces sold, perhaps, but less volume 
quently much greater in a_ heavier and smaller profits. , 

Push the heavier patterns during the 
coming season. You have the matter 
| ' largely in your own hands. Look at 
times out of ten, when your customer these six handsome Waldemars, for 
understands these tacts. Think what instance—wonderful s llers: the real 
this will mean to you in volume of sales Simmons quality: the profitable kind 
and profits. of chains to handle. 


in proportion to its weight. And that 
the service a chain will give 1s conse- 


patiern. 


You can sell a heavier pattern, nine 


Wholesale Jewelry Houses, Distributors 


The Simmons Plan will help you sell heavier patterns. Write for it 


R. F. Simmons Co., Attleboro, Mass. 
ESTABLISHED 1873 
Main Office and Works at Attleboro, Mass. 


Sales Offices: 9 Maiden Lane, New York — 10 South Wabash Avenue, Chicago — 95-97 King Street, E.. Toronto 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tux 
Jewevers’ Circular regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business. 
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\RT | WEEKLY REPORTS. 
i is probably true that most merchants 
k tty close tab upon their business 
through the facts gleaned from the daily 


eep pre 
cash receipts and the ledger. But it is 
equally true that many merchants fail to 
take advantage of the knowledge gained in 
this way. li they notice a falling off of 
sales, for instance, they are too prone to 
attribute it to the weather, or to some 
other cause, and pay no further attention 
to the matter. 

lt is the same with the merchandise ac- 
count [hey may have a growing con- 
viction that 1: is getting too large, but they 
do not know enough about it to make them 
uneasy. The conviction is cast aside as 
merely a presumption and the stock grows 
beyond its proper proportions. 

The merchant who insists upon knowing 
all about his business is the man who wins. 
How can one who guesses succeed? He 
guesses wrong so many times that he is 
constantly trying to overcome tie effects of 
his mistakes—and continally making more. 

If a merchant keeps books, and no mat- 
ter how small a business may be, the ac- 
counts should be kept in permanent shape, 
he can have daily. weekly and monthly re- 
ports. A glance at the chart accompany- 
ing this article will show at a glance the 
repor:s the writer advises the merchan to 
have 

The datiy reports are to show the state 
of the cash account and are to include a 
statement of the sales of the day. The 
weekly repors will include a weekly re- 
port of these and also a statement of the 
merchandise and bills payable account. The 
monthly report will include a monthly re- 
por. of tae foregoing and in addition a re- 
port of the expenses for the month, a trial 
balance and a profit and loss statement. 

“Why, how are you going to do that 
without taking stock every month?” asks 
sOrreole, . 

Before we close the discussion we will 
show how this can be done with sufficient 
accuracy to make the reports very valu- 
able. 

Our first attention will 


be given io the 








Knowing the Exact Status of a Business at Any Time. 


Reports That Guide the Merchant to Success—Steering Clear of the Shoals in Business—Facts Which | 
Every Storekeeper Should Know— Year-to-Year Information. 


Written expressly for The Jewelers’ Circular. 

















iaily reports. And when we say reports 
we do not necessarily mean anytoing elab- 
orate. A report should be made out in 


some way, either by having a daily recor 
in a permanent book, loose-leaf or bound, 
which may also contain the weekly and 
monthly report as well 

In the early issues of THE JEWELERS’ 
CircuLAR for 1914 the writer explained a 





be shown in no other wa, to the public, 
hesé characters may be placed on the slip. 
by having a column for this with a blind 
heading, of some nature, the characters 
are not viewed with suspicion. This sys- 
tem has been employed in a store doing 
an annual business of nearly $40,000 for 
ver 10 years with absolute’ satisfaction. 
it is in use in a department store doing 
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system of “Stockkeeping and Accounting 
tor Jewelers,” in which a form of ruling 
was shown for a daily departmental sum- 
mary of the sales made by each clerk. This 
consists of a page ruled with double col- 
umns for each department, into which the 
stock is divided. If there are seven de- 
partments in the store, there will be seven 
double ruled columns, or 14 regular money 
columns, divided into dollars and cents. In 
the first of the double columns the cash 
sales are entered, while in the second the 
charge or credit sales are entered, each de- 
partment’s sales being divided in this way. 

The sales slip, a ‘duplicate of which 
should go out with every sale, is the basis 
of the daily sales report. Where a cash 
register is used and no sales slips, its fig- 
ures may be taken as the basis of the cash 
report . 

The writer has often advocated the use 
of both cost and selling price on the sales 
slip. This is placed on the slip just as it 
appears on the sales ticket. If the cost 
price is given it) characters, and it should 
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MERCHANT SHOULD HAI 


probably nearly a million dollars worth of 
business eaca year. It is thoroughly prac- 
tical. 

By havinz both the cost and selling ; rices 
yn the sales slips, it is merely a question of 
iguring to find out the amount of stock on 
and at ithe end ot the day's busine.s and 
every day, not only once a year. 

But this may not seem desirable or prace 
tical with some merchants. Therefore, 
we have to resort to some other method 
of securing practically the same results. 

Unless a merchant uses the system of 
placing cost as well as selling prices on 
the sales slips, or a perpetual inventory sys- 
tem, the only manner in which the figures 
may be arrived at are by estimating the 
gross profit on the goods sold. This may 
at first thought be considered a very loose 
method. It is true that accurate results 
may not be secured, but it will surprise the 
merchant how close ne can come to the 
actual figures by watching closely the re- 
sults of former years. 

[t will be found in the average business 
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Jewelers 


Attending the Convention 
Visit The House of Borgfeldt 


You will find a thousand interests in every hour you spend 
with us, and will leave with pleasant recollections of your call. 


Since April last the famous former Bawo & Dotter Clock 
Department, with its wonderful line of = Fine Chiming 
Hall and Mantel Clocks, has been a part of this house. 


This line is now larger and more beautiful than ever, and all 
the service facilities formerly offered by Bawo & Dotter, Ltd.., 
are available here with new energy and resource added. 


In addition you will find here a hundred interesting lines directly connected 
with the Retail Jewelry Business. We are America’s largest Importers of 
Fine Italian Marbles, Porcelains, Statuary, Lamps and Illuminating Devices, 
Bronzes, Dresden Wares, Fine Chinaware, Japanese Metal Novelties, Etc. 


We are distributors for many factories on various lines, adjunct to the 
Jewelry Trade, for example: 


Chafing Dishes, Percolators, Casseroles, Cut Glass, Fine Domestic 

Brassware, The Chesterfield Line of High Grade American Clocks, 

American Jewelry and Fancy Goods, the New and Beautiful 
MARMONYX Natural Stoneware, Etc. 


The list is almost endless, and every step of the inspection trip is replete 
with suggestion. To leave New York without seeing Borégfeldt’s is to forego 
one of the most interesting and enjoyable expositions in the world. 


This invitation is extended you in cordial spirit. We urge you to accept 
it—irrespective of any desire to make purchases. We want to know you— 
we want you to know us. 


GEO. BORGFELDT & CoO. 


loth Street at Irving Place New York City 
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Storekeeping Department. 








that the per cent. of gross profit varies 
very little. 1f, then, we know what the per 
cent. of gross profit of a former year was 
we have a basis upon which to figure. The 
per cent. may change from year to year, 
but in this case it will either be found that 
it is gradually decreasing or increasing. It 
very rarely fluctuates so that the per cent. 
is high one year and low the next, the 
process being repeated from vear to year. 

Theretore it 1s an easy matter to figure 
the stock sold down to a cost basis when 
we know the average per cent. of gross 
profit. 

These explanations bring us to the daily 
Teports. 

The first is the cash report. This shows 
the state of the cash account every day. 
The following form will serve for the 


report: 
DAILY CASH REPORT. 


(Month) (Day) (Year) 





Cash on hand (brought forward). $000.00 
Cash Receipts. 
ee ne en ae $00.00 
OEE Ce ore 00.00 000.00 
$000.00 
Cash Disbursements. 
I a i i tee $00.00 


Bs i eis 00.00 $000.00 


Balance on hard ............. t000.9) 


The making up of this report is simple. 
We start with the balance of cash on hand 
at the end of the preceding day’s business. 
This amount is placed in the second column 
opposite the notation, “Cash on hand.” 

The sales for the day are of two kinds— 
those for which cash has been received and 
those that have been charged. In the cash 
account only sales that represent cash may 
be properly considered. therefore we enter 
‘Sales for cash.” These are placed in the 
first column and on the line below is shown 
the amount of money received upon ac- 
count. These two items are added and the 
total placed in the second column opposite 
the “On account” item. The cash on hand 
and this total are then added and the total 
placed on the next line below in the sec- 
ond column. This gives us the total amount 
of cash on hand at the end of the day’s 
business. 

The cash disbursements appear below 
that. The first line is “Cash paid out,” 
and includes all amounts paid out for any 
purpose, but does not include the amouni 
deposited in the bank, which is shown on 
the next line. These two amounts are 
placed in the first column and added to- 
gether and the total placed in the second 
column. Then. by deducting this amount 
from the total already shown of the cash 
on hand for the day we get the amount of 
the balance of the cash on hand, which 
serves as the starting point for the next 
day’s report. 

In connection with this report we advise 
a daily “Bank Account Report.” This is 
not so necessary as some other reports, but 
if not made daily should be included in the 
weekly reports. We prefer to place it in 
the daily reports because many banks do 
not show the amounts of the checks paid 
by them in the merchant’s passbook until 
it is balanced at the end of the month, and 


in some cases merely make a monthly re- 
port of the checks paid on a slip of paper. 
This being the case, it is an easy matter 
for a merchant who keeps a loose record 
to think he has more money in the bank 
than he actually has—and this is a common 
belief. 

This report or statement may be as 
follows: 
Amount in bank beginning of day.. 
Amounts deposited (add)......... 
IE. Ge SIN so. k.t:s o cenewsicends 
Amounts drawn out (subtract)..... 
Balance on hand in the bank at 

Se ee ey 


Just as important as the cash report is 
a detailed report of the sales. This should 
show the sales in each department, divided 
into cash sales and credit sales. This re- 
port can easily be made up from the sales 
slips. 

A comparison of the sales of to-day with 
those of vesterday and previous days 
shows what progress the business is mak- 
ing. The kind of weather, the amount of 
advertising, the state of the business con- 
dition of the country, county and local, all 
have a bearing upon this. A comparison 
of conditions a year ago, two years ago, 
and even furthter back when it can be 
made, will tell a merchant more than 
merely watching the sales from day to 
day. Compare, compare! If things are 
not as good this year as last, why? What 
are you doing to make them better? 

Surely when a merchant sees that his 
sales this year are not as large as last he 
will make extra efforts to secure an im- 
provement in the business? But if he has 
no reports to compare with those of other 
years he can only guess at conditions. He 
stops at that, for want of something to 
prod him forward. The reports will do it. 

Another daily report that should be 
watched is that of the sales of the indi- 
vidual members of the selling force. If 
each man is not showing a satisfactory 
report, what then? The writer knows a 
merchant who thought one of his salesmen 
was a marvel. He was in some ways, and 
one of these was in making the merchant 
think he was of great importance to the 
establishment... He had never kept a rec- 
ord of individual sales, but was induced 
to do so. He found that one of the juniors 
made more sales than the favorite. He 
made fewer individual sales, but his aver- 
age sale was much larger. The favorite 
was getting the largest wage and was sell- 
ing the goods that required no selling 


ability. The junior was putting forth ef- . 


forts to sell better and more profitable 
stuff—and was succeeding. That merchant 
had his eyes opened to the benefits of 
knowing instead of guessing. 

The salesman’s record should show the 
actual amount of sales made daily, divided 
into cash and credit. It should show the 
average amount of the sales of each and 
of the whole. 

A record of this kind gives a merchant 
something to bring before the salesmen. - If 
he can help to boost sales by this means he 
foolishly loses much by not pushing the 
information brought out to a logical con- 
clusion and helping the clerks to build up 
better sales’ records. 
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The daily reports will then be as follows: 

A cash report showing state of cash on 
hand. 

A bank report showing amount of cash 
in bank. 

A departmental report showing amount 
of sales, for cash and on credit, of each 
class of goods. 

A salesman’s report showing the amount 
of goods he has sold, for cash and on 
credit, giving the number of sales and the 
average amount of each sale. The com- 
plete record of salesmen’s sales showing a 
comparison of results. 

And these reports will require but a 
few minutes to prepare each morning. Can 
you afford to be without them? Just think 
over the actual value of them to your 
business, then answer the question. 

The next part of this discussion will 
take up the preparation of weekly reports. 

(To be continued.) 





The Valuable Employe. 





| ar nagee are too many so-called clerks 
in retail stores to-day who labor 
under the impression that they are earn- 
ing their salaries by merely selling mer- 
chandise. They are inclined to feel that 
they are being imposed upon when asked 
to do anything more than that. 

A clerk should, of course, be first and 
last a salesman, but he should be the kind 
of a salesman who feels that he has an in- 
terest in the business—is a partner in its 
fortunes or reverses. Selling is only one 
part of what he is really paid for. 

There is a distinct advantage in working 
a little overtime occasionally. It gives an 
opportunity in which to shelve disarranged 
stock properly and to make the store trim 
for the morrow. A clerk should see that 
the store is kept as shining and cleanly as 
his finger nails. Each has a bearing on the 
sale. He should be constantly on the alert 
to note little ways in which the general ap- 
pearance of thc store may be improved. 

There is no employer in the country who 
does, not appreciate his clerk taking a per- 
sonal interest in the furtherance of his 
business. Suggestions are always appreci- 
ated, whether they are actually followed 
out or not. Not long ago we heard of a 
certain dealer who overheard one of his 
clerks explaining to a customer the techni- 
cal manufacture of a certain article and 
thereby making clear the reason for what 
seemed to her too high a price. The cus- 
tomer was impressed, and, after the pur- 
chase was completed, the dealer called the 
clerk to him and asked: 

“Where did you get all that information ” 
I couldn’t have stated the facts as clearly 
myself. Where did you learn all those 
facts?” 

“Why, sir,” responded the clerk, “I read 
the trade journals as they come in and get 
considerable helpful information out of 
them. They enable me to talk with more 
authority than I otherwise would be Justi- 
fied in doing.” 

That clerk still works for the same mer- 
chant, but he is getting a higher salary now 
because his employer knows that he is pay- 
ing for brains and not a mere gift of gab. 
—Notions and Fancy Goods. 
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TRADE-MARK 


Opera Glasses 


‘‘ Best in the World’’ 


Large Assortment 
Latest Styles 








Complete Stock 
New Goods 

















Read “THE STORY OF LEMAIRE SUPERIORITY” 
to be had from your jobber or upon application 














SUSSFELD, LORSCH & CO. 


PARIS 90-94 Maiden Lane, NEW YORK BERLIN 
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Short Cuts to Successful Retailing. 


Written expressly for The Jewelers’ Circular. 

















A Plan for the Wedding Season. 
RIGINALITY wins success. In the 
advertising profession it is a great 
essential, for in order to get a hearing 
things must be done differently. For many 
years during the wedding season booklets 
and folders have been distributed by 
jewelers to the consumer. These undoubt- 
edly bring results, and will continue to 
bring them, especially when toned up with 
bits of useful information about watches, 
precious stones, weddings, etc. 

But a pamphlet distributed by a jeweler 
in Fulton, N. Y.. Wm. C. Morgan, has none 
of the ear marks of the old form of ad- 
vertising. It measures five inches wide by 
eight inches high, and shows on the front 
cover page in three colors a happy bride- 
groom seated in an easy chair close by a 
baby grand piano, making memoranda re- 
garding the wedding ceremony, while the 
“beautiful bride” is seated on the arm of 
the chair with her arms resting upon the 
young benedict’s shoulder. 

There is no advertising of any kind in- 
side of the pamphlet, which consists of 
eight pages, excluding the cover. The 
pamphlet, in fact, is intended to be a little 
gift book to the newly-weds, in which to 
make notes of their wedding. Space is 
le‘t for the name of the attendants, guests, 
a list of gifts, “the ceremony,” “our home” 
and “first callers.” One page is ruled off 
with space for the date, place, services, of- 
ficiator, witnesses, etc., of the marriage. 
There is even space allowed in this “Mar- 
riage Record” for the condition of the 
weather. The first inside page contains a 
greeting printed above the jeweler’s name. 
lt reads as follows: 


(H ‘ ti “That ife’s sweet- 
Tee Ty est offerings to those 
who live in love and 
cherish tne goodness 
and purity of its 
beinge—may come to 

u and yours; that 
n the strength and 
sanctity of your 


inion you may know 
the beginning of the 
achievement of your 


destinies—such is our 
hope and wish in this 
wonder-hour of your 
lite.” 


A pen and ink sketch of a bridal rose 
forms a graceful border to the text. Each 
page, in fact, is decorated with appropriate 
pen and ink sketches. The page bearing 


the title, “Our Honeymoon,” is embellished 
by reminiscent views of an ocean liner, an 
observation train and the usual bridal bag- 
gage. Ihe page bearing the caption, “Our 
Home,” has a little panel space in which 


may be inserted a photograph. In the 


lower right hand corner is a sketch of a 
very inviting old-fashioned fire-place, be- 
fore which the newly-weds are seated in 
blissful repose. 

A fine quality of crisp parchment paper 
is used for the inside pages. The cover 
pages are of a softer quality and have 
deckled edges. The folder is bound with 
a white silk cord. 

The jeweler upon learning of engage- 
ments, either through the newspapers or 
from friends of the contracting parties, 
sends to each one one of these booklets, 
which will always serve to remind the per- 
son as he or she is about to make an entry 





al 
if “A group of youth and beauty, 


A vision divinely fair.” 


\ 
f 


We 





“Whose very presence sheds a golden 


gladness o'er our wedding d 
PAGE FROM A NOVEL BOOKLET. 
in it, that the jeweler is always at their 
service and ready to supply their jewelry 
wants. Mr. Morgan uses another booklet 
in which may be recorded the early even 
of importance in the life of the child that 
comes to bless the union. 

This is 24-karat enterprise, and will 
operate to make the advertiser favorably 
remembered for a long time. 


Insurance Against Fraudulent Customers 


To give or not to give credit—that 1s 


often the serious question for many 
jewelers to solve. While it is most de- 
sirable to conduct business without giving 


credit at all, this policy is sometimes dif- 
ficult to adhere to. There are ways, how- 
ever, of getting a line on those who ask 
for credit, which will prove satisfactory, 


without in any way hurting the feelings 
of the prospective customer. It is well 
known that jewelers in the small towns are 
frequently asked for small amounts of 
credit, that is, for amounts below $95, and 
often the persons who ask for these small 
amounts are the very ones who turn out 
to be frauds. These small loans in the 
aggregate certainly sink a big hole in the 
retailer’s profits at the end of the year. 

In Brookfield, Mo., there is an enterpris- 
ing jeweler named S. M. Strain, who has 
had printed neat little application blanks to 
be filled out by those who ask for credit. 
The blanks are obtainable in the form of 
pads, and cost very little. They are worded 
as follows: 


Application for Credit 


Dt hie ntbgnhd dade cecew Ceew eeedoee eeu ee 
PE Si ce beech aeehe ecards Oeened NOR 
4 wo ce OP I a 6 6 k.0 6s 4 60 ee 
See SE ocd. Suc etddecceeeeessoes tay 
AVECRRO WOME PET WEG! «oc cccccocesvcccaces 
Where are groceries bought? Try tat te eek ett 4 
Clothing bought where?.............. 
Dry goods, DE le nké'ct onnkhee seb eeeeee weeks 
i a al at idl ee 
EPO FOU GWE STOPETEG! .. vccccccccescne: 
EE, SE ae, ae 
Mortgaged? ........How EP a ha6 bed Wes 
Do You pay your bills pr‘ mptly te Peer TTTrre 
Name of nearest blood relation.............6.. 
Address of relation .......... Gis da a eta 
The above Ss a orrect statement and it is 
given to S. M. STRAIN tor his. own use con- 
fidentially, in establishing a basis of credit 
f rT vy € 


Experience has taught this jeweler that 
when a prospect retuses fill out the 
blanks he is not a good risk, or owes some- 
body whom he fears will be asked about 


| ° . S| ° . éé ‘7 . 
his credit, or else is trying to “bait” the 

’ ‘oat a ere ~_*s 
le 1,.CT lest iF Ci appicatlo4n ylanks 
were brought into being ' he jeweler 


, 7 as 7 s6 OCS 4 ‘ 4 . 
tnrougn necessity eCaAUSEC Ills OWN 1S a 


a | « , e* | 
railroad enter. where credit 18 very mucn 
| ° 7 4 ot ‘ . 
n vogue. Merchants in that place aré 
] i , : 
sa\ l a greal eal | \ annoy- 
{ 1 te ;' Ree 
T1C¢é OV a Dial | VW ili all PCTSOILS navinz 
we * 
iny T Yr SS | exXDi l er iti 
, ’ 1 ] , ] la 7 
rm chu LienGda iodge pro- 
orams, t rams or similar propo- 
siti n rst s§ imination DE 
‘ | ; | aa , 
tore the tat r the lerchants Asso 
‘ a | { 
| i 1) moO \ W rit Will € 
1 : Ne 1 Inn _ ‘ : 2? : » 
saved by this little plan in a years time 
“44 “ * 4 —) , ’ #% . . cell 
will pe nmsidel ible. Che pian Witi als 
1 0 one said are c= we OP 1. . 
ne €&z ended to cover begging or all kinds. 


’ 


( 
> | ‘ ] _- } .- + . < ~ 4 ne ! b 
It has been said that so many trauduient 


charity schemes have been discovered; so 
much worthless program advertising, busi- 
ness directory and hotel register schemes 
have been thrust upon the dealers, that the 
latter have now decided to put the new 


Ones to sleep before they develop 

When merchants are properly organized, 
plans such as the above may be carried out 
profitably and effectively 
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THE HOME 


OF 


ILLINOIS WATCH CASES 


The plant that has experienced a constant and steady 
growth, due to the thorough reliability of its product. 














Where Watch Cases of every kind and description are produced 
for the WORLD’S MARKETS, and where quality and finish are 


given first consideration. 
It will be well worth your while to have a heart to heart talk 


with your Jobber regarding ILLINOIS CASES IN ALL GRADES. 


ILLINOIS WATCH CASE CO. 


NEW YORK LONDON, ENGLAND 
15 Maiden Lane ELGIN, ILL. 64-65 Holborn Viaduct, E. C. 


CHICAGO CHAUX-DE-FONDS, SWITZERLAND 
29 E. Madison St. 8 Rue de Neuve 
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Written expressly for The Jewelers’ Circular by A. E. Edgar, 
Author of ** How to Advertise a Retail Store.’’ 


Little Lessons in Storekeeping. | 























(Continued from issue of Aug. 11.) 

Are Merchants Tvo Accommodating to 

Customers ? 

The question is often asked, “Are mer- 
chants too accommodating to their cus- 
tomers ?” 

The customers do not ask it, but mer- 
chants do. Hence there are two sides to 
the question. 

In ye olde days the customer came a sup- 
pliant at the throne of the merchant prince. 
In purchasing from a merchant he received 
a favor, and did not yield one, as one might 
suppose. 

The principle of “caveat emptor” (“let 
the buyer beware”) was the only principle 
upon which business was done. The seller, 
the merchant, thought it good business in 
those days to cheat a child out of a penny. 
The purchaser who did not know values 
ran a chance of paying “two prices” for 
everything purchased. 

At the present time the tables are turned. 
The merchant has to beware the customer. 
Not only must he be very careful as to 
the value he hands out, but the service he 
gives must be of the highest quality. He 
is the one who begs for business; the cus- 
tomer sells her trade to the highest bidder. 
Hence the question, Are we, as merchants, 
bidding too high for trade? 

Let us see. One of the first things a 
merchant considers is “value” in his mer- 
chandise. If he does not give standard 
value he knows he will not continue long 
in business. This is a reasonable demand 
from the customer and may be dismissed 
from the discussion at once. Before doing 
so, however, we might say that the cus- 
tomer is not justified in asking for mer- 
chandise of standard value below stand- 
ard price. If the profit on goods sold is 
too small to meet expenses, that is for the 
merchant to look into and if necessary 
lower the standard of the goods to meet 
the proper standard price. 

Besides “goods” the merchant also sells 
“service.” These two articles are his stock 
in trade, and it is in the latter that some 
think he has gone too far for his own 
good. Has he? 

No merchant would like to go back to 
the old conditions of doing business. A 
scant quarter of a century ago business in 
the retail stores of America was an en- 
tirely different thing from to-day. 

To-day every store has a telephone. In 
those days the telephone was not a perfect 
instrument, although in use to some extent. 
It is less than 25 years since Chicago and 
New York were joined by the long-dis- 
tance telephone, but to-day we talk from 
New York to San Francisco over the one 
wire. 

The telephone has brought about a revo- 
lution in storekeeping methods. It has 1n- 
creased the cost of doing business to a 
considerable extent. Almost every hom 
has a telephone and the average five mem- 
bers know how to use it to save their 














’ 


“shanks.” Mary telephones her wants to 
Jones, the grocer, and asks him to send 
1‘ up right away. John talks after her, and 
Brown, the druggist, is asked to send up 
at once a 10-cent cake of soap, or perhaps 
the evening paper. Father follows John 
with a request that the tobacconist send up 
a paper of tobacco, his favorite kind. 
Mother, dear angel, comes along at the last 
moment, all out of breath. She forgot to 
order the meat for dinner, and here it is 
nearly 5 o'clock. Four stores in the same 
block get hurry orders from this home in- 
side of half an hour. All four send a spe- 
cial delivery with the goods ordered. Cost 
of telephone, cost of delivery, cost of 
charge accounts. Often, too, a loss of part 
of the payment due. 

But is it possible to stretch the imagina- 
tion and say, “These customers are asking 
too much service”? In these modern days 
they should receive modern service. Tele- 
phone orders and quick delivery are a part 
of modern service. But they must be made 
to pay for this service. It is up to the 
merchant to set a proper value on his 
service. 

This example of service might be car- 
ried on through a number of other chan- 
nels, but we, as merchants, cannot get 
away from the fact that the customer is 
entitled to the very best service—she is will- 
ing to pay for. And when the merchant 
learns how to figure the cost of doing 
business the customer will have to pay for 
service as well as value in the article sold. 

But because the merchant sometimes 
fails to secure pay for this service is no 
preachment against giving it. The cus- 
tomer must be given her due, but ' 

In the good old days a merchant might 
stay in business all his life, and when his 
widow come to sell his place of business 
she could demand, and often received, more 
for the good-will of the business than for 
the stock on hand. 








Except in the very largest business 
houses in the very largest cities of the 
world, good-will is a myth to-day. Who 
cares who she buys from so long as she 
gets what she wants. People are very self- 
ish to-day. A firm might build up a repu- 
tation for probity and secure much busi- 
ness from being perfectly reliable, but let 
the public know there is a change of inter- 
ests and they will be on the lookout to see 
if the same old policy is to be maintained 
or not. If there is any deviation from 
“the straight and narrow way” the business 
will lose its prestige “overnight.” 

A merchant may give good value all his 
life to a community, and, according to his 
notion, good service as well. But let a new 
store open up in his vicini.y and give a 
little more modern service, coupled with 
as good a grade of merchandise, and he 
may lose the greater part of his trade. 
Good-will! Bah! Modern service is what 
‘s demanded, and it will be received, too. 
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Therefore it is wise to ask the question, 
“Can the merchant go too far in giving 
service to his customers?” We answer this 
question by stating it is absolutely impos- 
sible to give too much service—provided 
the customer pays for tt. 

lf one merchant gives more service than 
he should all others must follow suit. That 
is the worst part of the game. The fool 
who cannot count the cost sets the pace. 
The solution to the difficulty is more knowl- 
edge of storekeeping methods and cost of 
doing business. 

We now come to the question under dis- 
cussion, “Can the merchant be too accom- 
modating?” After eliminating the service 
problem from the question we are able to 
say that he can, and often does things he 
should not do. 


George Raveling, an Iowa merchant, has 
put the situation in the following light: 

“While there is competition there will 
be accommodation. Competition and ac- 
commodation are two things that go hand 
in hand. You find that in any town where 
there are two or more stores a great deal 
of time is spent by merchants in accommo- 
dating people. 

“Accommodation is a good drawing 
card, and the merchant who expects to do 
business in a town where there is a strong 
competition and not be accommodating 
might just as well not try. 

“In every store something is being done 
to accommodate customers. Usually when 
one merchant installs something of this 
sort his competitor tries to overshadow him 
and goes him one better in order to keep 
the almighty dollar rolling his way. 

“But isn’t the time liable to come when 
accommodation, like many other things, 
may be overdone? Some day the merchant 
is liable to be putting in more time accom- 
modating customers than he devotes to his 
own business.” 

There are many stories of how the cus- 
tomer tries to get the store to accommo- 
date her, when by doing so the business 
will be losing money. 

Here is an instance. A certain store 
prints the following on the back of its 
sales checks: 

“This sale slip is a positive guarantee 
that the goods which you have bought will 
give you good service. It is as binding on 
us as if it bore the written signature of 
the firm.” 

This is a proper guarantee, but need it 
be printed at all? It is a part of the policy 
of this store to please customers; it 
will go to great lengths to do so. But 1s 
it necessary to make tie customer look for 
poor service in order that the store might 
give better service? 

The customer who wears goods until they 
have lost some of their value and asks to 
have them exchanged is accommodated at 
a loss. 

The customer who wishes to exchange 
an articie purchased elsewhere 1s accomo- 
dated at a loss. 

\nd we might enlarge the list materially, 
but who can say when the accommodation 
should cease? But one thing must be done 
—make the customer pay for what she 
gets, whether it is higher quality merchan- 
dise or more service. 











ae 


een ce ange te lL en en Oo i Sta lll nhs: o 


THE JEWELERS’ CIRCULAR-WEEKLY August 20 1916. 





CLARENCE F. BAYER BYRON L. STRASBURGER ALBERT PRETZFELDER 


Where to Stop When at the Convention 


LIVE ONES NEWNESS 





BAYER & PRETZFELDER CO. 


5 EAST 17th STREET, NEW YORK 


BETWEEN BROADWAY & FIFTH AVENUE 
Are showing the most extensive holiday lines of imported novelties for jewelry trade. 


It will be to any jeweler’s best interest visiting New York to certainly note address 
and call at our show rooms; all lines are shown in large variety. 


Bracelet Watches (every description) Corals Smokers’ Articles 

Sterling Bags Fancy Stone Necks Chime Clocks 

Vanity Cases Garnet Jewelry Novelty Clocks 

Dorine Cases Whitby and Italian Jet Folding Clocks 

Gun Metal Goods (every description) Amber Necks Leather Novelties 

Fancy Chains Brass Goods Lorgnettes and Opera Glasses 
Vanity Novelties Desk Sets Sheffield Plate 


Celebrated Lisbeth | 01. agents | EVIAN FRERES WATCH CO., Geneva 
Indestructible Pearls | ‘Novelty and Bracelet Watches 

















ABBo Dr 


(SURE TIME) 


Here’s the greatest value in an American made Watch ever offered the retail jeweler, a $15.85 movement for $6.50 


If this movement had the maker’s name on the plates and dial, and you bought it at the factory in the usual large 
wholesale quantities, you would have to pay $15.85 for this movement. 
Is the maker's name worth $9.35 ? 


While it is true that the makers of this movement are one of the companies that produce the highest grade 
watches made in America, nevertheless we believe that by eliminating the maker’s name the saving is well worth the 
difference, and by putting your own salesmanship back of it and giving your customer a high-grade article at a low 
price, it will mean a continued benefit to you, and if you knew as well as we know who made this watch, we know 
that you would order them in quantities. Now get busy; send us your orders, because we have but 5,000 of these move- 


ments and they are going fast. Order to-day. 
16 Size 
Hunting Only 


DESCRIPTION 








16 Size Abbott Hunting, 17 jewel adjusted, three-quarter plate, two 

eel exposed winding wheels, double stee] roller, whip lash regulator, 
Senha sunk glass enamel dial, ruby jewels in gold cups. This 
movement must be seen to be appreciated. The regular price 
f this movement is $15.85. Our Net Cash Cut 6 0 
Price, EKach 


ALTER & COMPANY 


Successors to HOLSMAN & ALTER 
179 Madison Street CHICAGO, ILL. Back View 























P. S.—Write for Illustrated Bargain Catalogue, Mailed to Retail Jewelers on Request Only 
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Practical Publicity for the Retailer. 





Written expressly for The Jewelers’ Circular mt Robert Francis Nattan. ~~"j "75 4 
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R™ ‘AIL jewelers, as a rule, do insufh- 
cient newspaper advertising, and tnis 
has been given as one reason why business 
is more inactive at times than it ought to be. 
The only way to fight mail oruer and de- 
partment store competiaon is by means of 
vigorous newspaper advertising. When are- 
tailer stops advertising he leaves the whole 
field to the more enterprising advertiser. 
No matter how successful the business is, 


EVANS & SONS : 
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Established 
1873 


incorporated 
1907 








Watch Sales 
aloes 


For one month Comn ncing Tues 
a gel ne atch (La Ss or (se! emer Pp ma god 
ase, guaranteed for 20 years on the JITNEY PLAN 


eact we ! ’ | 


The Plan Is As Follows: 


YOU PAY 





Fir week 5c Eighth week 40c Fifteenth weck 
Second week..... We |Ninth week 45c | Sixteenth week ROc 
Third week Se | Tenth week 50c | Seventer week BO. 
Fourth week 200 | Eleventh week 55c | Fighteenth week 90 
Fifth week 2c Twelfth week 60 Nir enth wee 95¢ 
Sixth week 30¢ Thirteenth week 65c | Twentieth week $1 a 
Seventh week 350 | Fourftenth week 70< nt 
an begin at either end of this Ime of hgure 

ever you feel able to spare each week, but we wv require at least | 

e payment each week until the last payment made Save y i 
nickels and buy a watch. Every man, woman and ch an afior 
a watch on our JITNEY PLAN 


am} LDVANS & SONS 


Store | JEWELERS, 206 Genesee Street 




















MORE OF THE POPULAR JITNEY ADVERTISING. 


no matter how well known, advertising is 
necessary to keep it fresh in the mind of 
the public. 

Advertising is the life blood of any busi- 
ness. When it ceases to circulate, stagna- 
tion ensues, and often death. The cessa- 
tion of advertising by any well known con- 
cern has a very detrimental effect. The pub- 
lic begins to think that the concern no longer 
has the interest in its business which it for- 





merly had, or that the same effort is not 
being put forth to produce merchandise as 
meritorious as formerly. Advertising is 
thus a real necessity for the continued suc- 
cess of any business. The merchant who 
thinks he can get along without advertising 
is undoubtedly suffering from exaggerated 
ego. He foolishly miscalculates his 
strength and power, for advertising most 
assuredly gives both of these qualities to a 
business, assuming, of course, that behind 
it is the strictest honesty and liability. 

It may seem strange to many to see a 
retail jeweler advertising Christmas stock 
in the Summer-time, but the plan adopted 
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(2 opie5s: DIAMOND sia) 
CLARK & M°CDONAL™ 
SCHENECTADY, NG 


The Most Abused Word in the Dic- 
| tionary—‘‘Guaranteed”’ 


F--erybody who conducts a store is ready to say 
“‘We guarantee”’ until the word has lots its power. 

We heve tried in this store for over 70 years to live 
up to the spirit of this word without juggling with 
the letter. 

‘If you ever buy ar article here that does not prove 
satisfactory, this store stands ready to replace 
‘merchandise, or to satisfy you in any other reason- 
able way. 


Further, our advertising is our word to you that we 
will make good at all times any statement appear- 
ing over our name in any advertiserecnt. 


We do not make much ado about the word “‘Guar- 
antee,”’ but we are conscientiously devoted to the 
principle of making good. 


This is our idea of “Guaranteed.” 


CLARK & McDONALD. 


JEWELERS — OPTICIANS | 


| 233 STATE ST. | 
2. il 











rHE MEANING OF “GUARANTEED.” 


by Marston & Seaman, Albany, N. Y., is an 
excellent one and will no doubt redound 
very much to their advantage. The adver- 
tisement, which is shown herewith, has been 
reduced from a space of nine inches, four 
columns wide. This concern is advertising 
what is known as a Christmas gift club. 
Each member begins by depositing with the 
concern 10 cents the first week and increas- 
ing this payment by 10 cents every week 
thereafter. At the end of the 20th week, 
just before Christmas, there will be $21 to 
the credit of the depositor, and then, of 
course, the Christmas selection of gifts will 
be made. 

This plan encourages not only early 
Christmas buying, but also assures to many 
ready Christmas money which they would 
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not otherwise have. In this way, of course, 
larger purchases are made from the retail 
jeweler than would otherwise be made, so 
that the economic value of the little plan, all 
told, is very commendable. 

Clark & McDonald, Schenectady, N. Y.. 
in an announcement measuring six inches, 











A New Idea 


OUR CHRISTMAS * 
GIFT CLUB 


a pmo Week 


ast Payment » 4 







“euree and make ome 





Marston -& Seaman | 
“The Diamond Shop” 
20 South Pear! Street 









AN EXCELLENT PLAN. 


double column, very forcibly impress upon 
the minds of readers the meaning of their 
guarantee. The concern’s trade-mark al- 
ways appears conspicuously at the top of 
the newspaper announcements. The catch 
phrase used at the head of the announce- 
ment, “The most abused word in the dic- 
tionary— Guaranteed,” will at once at- 
tract attention. The advertisers state 
that they have tried for over 70 years to 
live up to the spirit of this word without 
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Confidence 


lf you would be distinguished for your 
. jewelry, as well as in matters of dress and 
79F%E appearance, patronize a jeweler—a mano 
who devotes his time and efforts to one 
kind of goods and consequently gives you 
the benefit of an expertly selected stock 
A jewelry store does not offer the conven- 
tonal, unwarranted, and trashy articles 
offered by a store which carries jewelry as 
a mere ude-line and does not understand 
its intricacies. Jewelry is an open book to 
us. We have selected wisely so that when 
you purchase any article from us you cas 
be assured that its quality is unquestionable, 
its design is fashionable, and its price is 
just what it should be. 


A Miner, 


1! EAST SIDE 6a 





y MACOMB, ILLINOIS 
= BO SY = 


DAINTY AND ODD. 


juggling with the letter. A dishonest ad- 
vertisement in the same paper with this 
ought certainly to blush for shame. 

Evans & Sons, Utica, N. Y., are among 
the latest jewelers to adopt the “jitney” 
watch selling plan. Their advertisement, 
shown on this page, has been reduced from 
a space of 10 inches, double column. The 
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A SPECIAL LINE OF CLOCKS 


‘Before the War’’ Prices 
Harris & Harrington 
12 West 45th Street Nem York 


These are discontinued patterns made before the recent advances 
in the cost of practically every component part of a clock. 

















Fe. ©. JORGESON & CO. 


159 to 167 ANN STREET, CHICAGO 
Makers of HIGH-GRADE JEWELERS’ FIXTURES 





Our 
Two Stack 
Suit Case 
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Jewelry Trunks and Cases 


Send for Illustrated Catalogue 


Crouch & Fitzgerald 


| . 177 Broadway, New York City 
Colonial Wall Case, No 188. counter Case and Table, Ne. 107. [154 Fifth Avenue, 14 W. 40th Street 
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BOXES GF QUALITY | [eee 


ARE THE BEST SALESMEN No. B-15 Now Ready 


YOU CANNOT SELL GOOD The greatest publication ever issued in the Jewelers’ Supply Line 
JEWELRY IN A POOR PACKAGE It is absolutely complete—fully illustrating and describing 


the gg Mange wag © —, of — “ * shown. - 
: ta that tc A , En 

Send for Estimates and Samples ele dantd tee” ae PONS cn avallaties tn oes 

are legitimate trade, charges prepaid. Write for tt at once 

J. H. PATERSON BOX CO. SWARTCHILD & COMPANY 


. World's Largest Jewelers Supply House. 
1133-1137 Main Street Buffalo, N. Y. 20 East Madicon Street Chicago, Ill. 
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Retail Advertising Department. 








typographical display is strong and im- 
pressive. 

A little announcement which is in a 
class all by itself is that used recently by 
J. A. Miner, Macomb, IIl., in a space of 
five inches, double column. The decorative 
effect is very unique. The typography is 
well chosen and the distinctiveness of the 


JULIUS GOODMAN 
“DIAMONDS : 




















MAND) ° 
MEMPHIS. TENN. 


Today 
There Is No 
Diamond Cutting 
In All Europe 


Prices cannot help but advance under these 
ednditions. Our stock was bought at prices on 
which we can guarantee you a 10 per cent saving. 


We want you to compare our goods and 
prices, and to enable out-of-town. prospective 
purchasers to do this, we send selection pack- 
ages, express paid. 


Write today. 


Julius Goodman 


3 S. Main. 
JULIUS GOODMAN 
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MEMPHIS. TENN 
TIMELY. 


announcement is enhanced by a good name 
plate. The advertiser uses an argument 
which will be effective in convincing pros- 
pective purchasers of jewelry that the only 








A Watch 
for Roughing It 


In the woods you aced 4 watch to 
stand the jolts without injury or 


We have imexpensive watches of 
sturdy construction for this pur 
—an — good one im @ 
nickel case for $5. 

For ordinary use weyhave a particu- 
larly good assortment of medium 
close iimers im spite of their 
popular price. 

They run from $10 to $25 according 
to the case. 


John A. Schrott 


MAIN STREET 




















DESIGNED TO IMPRESS PROSPECTIVE VACA- 
TIONISTS. 


ca 


place to buy the right kind of jewelry is 
at a retail jewelry store. 

A timely announcement is that of J. 
Goodman, Memphis, Tenn., reduced from 
nine inches, double column. Mr. Goodman 
uses a distinctive style of typography and 
his arguments are always impressive. It 
will be noted that the text in the accom- 
panying advertisement is not verbose but 
brief and to the point. 


“A Watch for Roughing It,” is the title 
of a very appropriately illustrated an- 
nouncement used a short time ago by John 
H. Schrott, Herkimer, N. Y., in a space of 
34% inches, double column. Vacationists 
intending to set out for the woods or on a 
hunting or fishing trip ought to be much 
interested in this announcement. 

R. N. Clarke, manager for M. Ro- 
senbloom & Co., Canandaigua, N. Y., 
has originated the very ingenious sys- 
tem of selling silverware illustrated 
herewith. It will be noted that this enables 
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wanted and thus avoid the giving of dupli- 
cate pieces, which after having been en- 
graved may be unreturnable. Mr. Clarke 
announces that he is forming a silverware 
club to enable prospective purchasers to 
buy on easy payments. Engraving and cot- 
ton flannel rolls are furnished free of 
charge with each purchase. Customers are 
also requested to notify the jeweler when 
they receive silverware of any pattern from 
any Other store or as a gift, and this in- 
formation is placed on the memorandum 
sheet to prevent duplicates. The sheets 








See Intormation and Instruc- 
tions on Back of Sheet. 


Name of Pattern: 


Customer’s Name 





Clarke's Silverware Memorandum 
ORLEANS. 























EE LL NT Ee | Eee Tee ee re City or Village 
R. D........, Postoffice Address Engraving. Fe eT OER 
Silver Pieces ’ , Silver | Pieces ? | , 
Owned | Desired | ARTICLES Price cane. Geil ARTICLES | Price 
que — = — = | - o_o — eee SD 
SPOONS AND FORKS 
' 
) ze x 00 e )¢ . ls e N le s@06@0Cc cota ~ ‘ } 
| Tea Spoons, 5 o’clock.... os j ment - $ ez bocolate Maddlers Each | Pe 
| ( Each ‘o Chocolate Spoons Dozen 79 
oze D : be 
Tea Spoons, Medium... .4 mage - wie Coffee Spoons ' eee 63 
( Each 1 00 | Cold Meat Forks wees Each 3 25 
Tea Spoons, Heavy Sows _ Cream Ladles _ oo ? <a 
\ Each | 1 15 Cucumber Servers ‘ Fach 275 
Dessert Spoons, Heavy....-.---- j Dosen | 9 Fish Knives, Individual I 3 
(Each | 175 Fish Forks. Individual! 2 00 
Table Spoons. Heavy o 2 eecesee , Desm % 0 Fish Knives, Serving Fach ow 
( Each 2 0 Fish Forks, Serving 5 Ww 
Sciup Spoons, Heavy j Dozen 19 Grapefruit Spoons Dozer 13 50 
\ Each 175 Gravy Ladles Each oo 
( Dozen 19 00 Horseradish Spoo 
os Dessert Forks, Heavy Ly ‘ 1 75 
e 4 ra | } LN 
Table Forks. Heavy Dozen a Ww lee 5 
CUTLERY (Hollow Handles Ice 8 Fa 
- Table Knives Dozen 24 0 Ice S Moe 
( Dozen 20 W | f Eacl 
Dessert Knives . 
f ka i l oD I re A 
Butter Spreaders Dozen LG W Lettuce Forks 23 
Fruit Knives 16 OO Lettuce Spoons 00 
Cheese Knife ‘ . ** hac h ] w M 1yOnNna! st | Lhe ) 
Pie Knife 3 OU Mustard Spoof 
Cake Knife Nut Spoons ' 5 50 
| CARVING SETS Olive Spoons. § ~~ 
a. feefsteak (: ors, 2-Piece, Knife and . ' Olive Spoons, Long = 
‘nife, Fork Olive Forks, Short 1 25 
, lop “ak C > }-Piece, Knife, For : , 
—- _ Steel. 5B. reat 6 75 Olive Forks, Long < Ww 
Game, 2-Piece, Knife and Fork ie 9 0 Orange Spoons Doze Ls w 
Game, 3-Piece, Knife, Fork and Steel a 13 WD Oyster Forks... le Ow 
Meat, 2-Piece, Knife and Fork...... = ¥Y OO Oyster Ladles * 
| Meat, 3-Piece, Knife, Fork and Steel a 13 530 Pickle Forks 1 25 
| Poultry Shears . Each 4 75 Preserve Spoons 3 75 
at = > ‘ } Hi es ! 5 
-: | Roast Holders 450 Punch Lad ) 
ECES Salad Forks, Individual Dozen 1S 00 
FANCY PI — _s Salad Sets. Spoon and Fork set lv 
euntenene ‘ Asparagus Forks. Each 6 75 : 
- ‘ Salt Spoons. » Each } 
dome emer scnneens : Baby Food Pushers yo ind 3 75 
. Salt <poons. Individual Dozen 
eeuen Baby Spoons, Bent Handle, Light 90 ait “po A 
| “a Sandwich Tongs Each ww 
Baby Spoons. Stub Handle. -1 © < ork » O5 
“ae Sardine Forks + « 
Baby Forks. Stub Handle. ‘ 1 0 ; :, ' 
j - i Sherbet Spoeo0ns zen u 
erveg Baby Knives. Hollow Handle 1 40 , vs : , 13 50 
; , Soup Ladles .. sach ad 
~.! --- Beef Forks . 2 © . p = a 
. Sugar Sifters L ia 
- ~---« Berry Forks ..... teceeeeseseee. Dozen 10 00 , . 
| a iad e Sugar spoons A i 
Berry Spoons.....--- ----+- Each 5 25 + 1 75 
E *s Sugar Tongs... i 
ves foeeeeeees oe Ss ns .. eee 13 — 
Bonbon Spoo “ Soest Woutes 5 75 
' Sabbisiak sadeeman 2 . 
Bonbon — san Tomato Servers ) 
eran cece ‘ wat Mice see6 6666068 . : 25 a . 
| Bouillon Ladle 7 25 equtable Forks 5 50 
roeses Bouillon Spoons.......---- --» Dozen 16 
Butter Knives.... Each 2 25 
| Butter Picks.......... 4s 1 00 
wetrmenee eee --+ Cheese Forks......--..-.----- “ 1 25 
wreees cecees vee Cheese Scoops, Roya). > 1 25 
| . Child’s Sets, 3-Piece, Hollow Handle 
‘ K nife Ser 4% 














INGENIOUS PLAN TO STIMULATE THE SALE OF SILVERWARE. 


the jeweler to keep on file the customer’s 
name, address, name of the pattern, etc. 
Mr. Clarke, in fact, has started a little in- 
formation bureau in order to keep an ac- 
curate account of the various patterns and 
the pieces of each pattern owned by the 
women in his community. In this way he 
is able to advise his customers of the pat- 
terns owned by their friends and of the 
pieces they most desire. The plan enables 
the customers’ friends who wish to make 
a gift to purchase only what is really 


are supplied by the originator to other 
jewelers at $8 per thousand. 

A very handsome little booklet, entitled 
“The Story of the House of Kirk,” has 
been distributed by the Samuel Kirk & Son 
Co., Baltimore, Md. The cover pages are 
of an excellent quality of hard brown pa- 
per, the title being embossed and printed 
in a dark shade of brown. A frontispiece 
shows a vignetted halftone of the founder 
of the business, Samuel Kirk. 
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| GF Hawkes “Bridal Veil” Glass 
HAWKES 

As the filmy vapors of mist that are blown hither and thither by the breezes that play upon the waterfall, taking 


the tints of the rainbow from the sunbeams, have been christened “Bridal Veil”, so too this glass which half 
reveals and half conceals the blushing glow of beauty within has been appropriately named “Hawkes Bridal 


Veil Glass.” TG. HAWKES 6 CO. 


Manufacturers of Glassware, Cut, Engraved and Silver Mounted 











HAWKES 


2. - _ 


ge 


WRITE FOR OUR BOOKLETS 


Grand Prize, Paris Exposition. 


SEEN 
Cee There iS no special 
_ order too large or 

~_ too small for us to 

handle. 


UNUSUAL DESIGNS, PROMPT 
WORK and MODERATE COST. 


” CORNING, N. Y. 
(ti America’s foremost exponents of the glassmaking industry. 
— 















































Process Patent ~ Applied For 








Delegates to the A.N. R. J. A. Convention Should Call and See 


The Very Latest 


in cut glass. Jhe flowers in this design 
are delicately colored and when laid out on 
white linen tablecloths present at once a 
fascinating and handsome appearance. 


TRY US 


This is an ideal jeweler’s line. 


Send for full particulars and samples. | 
FRED BLAUER & CO. 
R. H. PITTMAN CO. 5 NO. WABASH AVE., CHICAGO, ILL 


Tioga Co. LAWRENCEVILLE, PA. 




















Latest Novelty Made in U. S. A. to Replace European Goods 
‘*‘KRAUS”’ Combination Desk and Boudoir Stands 


PATENTS PENDING 


Handsome ornament for Milady’s Boudoir in gold, silver or bronze 
finish, cleverly made, artistic jewel tray, two graceful arms hold- 
ing a powder box and perfume bottle, four handsome double 
frames for photos, the whole surmounted by an ornate clock 
(guaranteed movement). The Desk Stand has a calendar, two ink 
bottles and a pen rack, with a clock, an electric lamp and hand- 
some shade, or a match box for a small photo as preferred, made in a es 
variety of combinations—Send for illustrated price list. AMAA, rf 


. 
o 


“ONIGNAd SINALVd 


U. S. NOVELTY STAND ADVERTISING CO., Inc. 
1133 Broadway New York City 


- 














August 29, 1910. 
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Systems and Costs of Doing Business. 


Address of George A. Brock, Delivered at the Convention of the Pacific Coast Gold and 
Silversmiths’ Association at San Francisco, Aug. 10, 11 and 12. 

















HE jewelers, as a class, have perhaps 
“Costs and Sys- 
which are so vital 
Your department 


ignored points on 
tems of Doing Business,” 
to the average merchant. 
store manager will know to a dollar what 
his turn over is, how often he is moving 
his stock and what the net result is to the 
firm, in each department. 

To the average jeweler these important 
figures are usually wanting entirely, or, if 
available, are so vague and indefinite that 
they only give scanty information to the 
head of the firm. 

Every merchant is to-day face to 
with rising costs and diminishing profits. 


race 


Every year the public demands more or 
the ambitious jeweler gives more in the 
way of service than he did the year be- 
fore. While service is highly commendable, 
there must be reasonable relation and har- 
mony between the gross profits and the 
cost of service, unless we are to have our 
net results entirely eliminated. 

You are all familiar with what many of 
these expenses are, such as store fitungs, 
expensive boxes and cases for your goods, 
a great amount of free engraving, taking 
back merchandise that has been sold tor 
months and sometimes years, and giving 
fuil credit for the merchandise, and most 
of you have given considerable thought to 
these phases of the business. How many 
of you add the expense of taking back mer- 
chandise as a part of your business cost? 

One thing that is disturbing thoughtful 
jewelers now, and will mean much to them 
in the future, is the rapid change in styles, 
and the accumulation of dead stock for 
this reason. Take in your watch stock 
alone it is only a few years since hunting 
case watches sold as freely as open face. 
To-day, it is almost impossible to sell a 
hunting case watch, and many of you have 
considerable stocks of hunting case watches 
stili on hand that you have not been able 
to sell. To these may be added a few 18- 
size watches and timing watches, practically 
unsalable 

This has been true, perhaps, to a lesser 
degree in enamel pendant watches which, 
after a very brief season of popularity, gave 
The 
running strong now 1n popu- 
the end of its race, 
contribute 
unmovable 
This same 
condition prevails to a more or less extent 
in every department in your store. 


way to the bracelet watch. bracelet 
watch, wile 
larity, will in time reach 
and the stoi n hand will 


to increasing the amount of 


7 
>i 
/ 


ss then 


merchandise in your showcases. 


We have many nice, crisp $100 bills tied 
up in fine lockets that have been driven to 
the trenches by pendants. We have all 
looked with loving eyes upon a big stock 
of beautiful brooches that were outclassed 
and distanced by bar pins, circles and other 
forms of ornament. Our silver vanity 
cases are now carried more as inventory 
fiction than in liquid asset, and mesh bags 
are steadily drifting into the same class. 

The profits we are supposed to be mak- 
ing are represented in great part and 


sometimes entirely in periectly good but 
unsalable merchandise. 

lo guard against some of this excessive 
accumulation of rapidly 
changing styles it has occurred to me that 
it might be possible, through co-operation 
and organization, to arrange a plan with 
the manutacturer which would allow him a 
small percentage of additional profit on his 
merchandise, which would enable him to 
extend a liberal exchange privilege to the 


merchandise by 


retail jeweler. If this could be worked out 
on a satistactory basis, it would mean that 
the goods would cost the dealer, and 
eventually the public, a little greater price, 
but would insure a satisfactory profit to 
the retailer by eliminating the dead stock 
which accumulates after each and every 
change of style. This, | think, would be 
well worthy of consideration with the hope 
ot solving the matter in a _ satisfactory 
way, both to the manufacturer and to the 
retailer. 

We cannot conscientiously ask _ the 
manufacturer to take back the merchandise 
unless we have way to compensate 
him for it. If the compensation is in the 
way of a small additional profit, this will 
enable him to relieve the jeweler without 
loss to himself, and will place the burden 
where it properly belongs, on the buying 
public. 

The cost of dead merchandise is just as 
great, even greater to the retailer, than is 
any other cost pertaining to his business. 
In fact, I think, it is one of our greatest 
weaknesses, and that the jewelry business 
to be placed on a paying basis must be 
brought down to the point of a suitable 
turnover of the stocks carried. 

Other lines of merchandise can be dis- 
posed of readily by a sufficient price re- 
ducticn, but our merchandise, except to a 
limited extent, 1s not movable by a forced 


Some 


Sale. 

In Los Angeles we are confronted with 
another method of losing money, which is 
comparatively new. We have always felt 
that the old-time jeweler had found out 
every possible way to depreciate his net 
earnings, but at the present time it is the 
custom in Los Angeles to prepay express 
charges to any part of the United States. 
This might be permissible as an act of 
courtesy in the purchasing of a large dia- 
mond or something of a similar nature, but 
to prepay wedding gifts of silver and other 
bulky articles seems to be the height of 
folly, and cannot, in any possible way, in- 
crease the business of the jeweler. 

We recognize the fact that where one 
is receiving orders by mail it is the cus- 
tom of the mail order houses in the jewel- 
ry line to prepay charges on most of the 
articles ordered, but to deliberately pre- 
pay charges on articles bought in the store, 
and sent to other points as wedding gifts 
or any other purpose it seems entirely un- 
necessary and an additional reduction of 
the net results, which in most cases are suf- 
ficiently small. 
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This, | think, is a very timely subject for 


may be possible, where 


is not th roughly 


iat it might be eradicated betore 1t became 


discussion, and it 
the custom 
+] 


established, 


n the minds of the buying public. 


hxed | 
\With regard to systems of conducting 
jusiness, there are a great many, and we 


have adopted one that registers our stccks 
under general heads, and 
divisions are caretully 


i merchandise 
then 
sub-divided so as to arrive ata pretty ac- 
turnover oi stocks. It is hardly 
to know that he 1s mak- 


these general 


curate 
enougn for one 
ing a pront on, we will Say, the gold jewel- 
ry department, when in fact, it may be only 
a comparatively small part of this stock 
that is yielding a profit. In our own Case 
we have classified the different kinds of 
merchandise quite carefully and find that 
it does not take much more time to regis- 
ter under these various headings than it 
would to register under the general head- 
ing. <As an illustration, we will say that 
we have divided our ring stock into plain 
rings, signet rings, children’s rings, men’s 
fancy rings and women’s fancy rings, and 
We find it very interesting and very in- 
structive to note the different turn over 
we secure in these five different divisions. 

This gives us an intelligent basis on 
which to figure our investment in the vari- 
ous lines. Lines that are turning freely 
and yielding a profit, are entitled to an in- 
creased investment, and lines that are turn- 
slowly and unprofitably should 
be reduced to the proper degree. This, 
of course, cannot be carried out to too 
great an extent, as there are many lines in 
the jewelry stocks that an assortment 1s 
required, but which we all know are not 
fast selling stocks. By this registration and 
careful comparisons we are enabled to re- 
duce our stocks and we feel that this re- 
duction, which is possible through having 
intelligent information, is sufficient to pay 
for the cost of the detailed work, besides 
satisfaction to the 


ing ver) 


being ot considerable 
dealer. 

[In connection with this work, we have 
entered on the sales tickets in the office, 
the cost of every article sold, and by adding 
the total of the cost together, and the total 
sales together, we then have definite 
figures as to the gross profits day by day. 

(one 


of the 
word of caution in regard to sys- 
l would emphasize the fact that sys- 
tems must be freely mixed with brains, or, 
they will be worse than useless. lf 
one should find, by analysis, that he would 
| iff in carrying a $5,000 stock of 
watches, and the inventory showed that 
haif of his money was tied up in hunting 
watches or other watches that were 
would be quite a mistake to 
fu: carry a stock in excess of $5,000. 
Under these conditions the actual salable 
stock would be about $2,500 instead of $5,- 
000, and consequently, in all probability the 
man’s business would suffer by not having 
a suitable variety of salable watches. 
There is much more that could be said of 
systems, both as to stocks of merchandise, 
records of salesmen and shop records, but 
these will no doubt be taken up by others 
more able to discuss these problems. 


Case 
unsalable. it 


ré se To 








Fitzgerald & Co., Deshler, O., has moved 
to Paulding, O. 
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A Quarter-Century Watch Case 


Wears As Well As Solid Gold For 25 Years 
and It’s Only the Stamp That Distinguishes 
It From 14K. 


WADSWORTH 
PILOT 


Made in Thinnest of Models, Beautifully 
Hand Engraved, English Barley and Other 
Engine Turned Effects. 


WADSWORTH WATCH CASE CO. 


FACTORY : DAYTON, KENTUCKY 
NEW YORK CHICAGO 


15-17-19 Maiden Lane Columbus Building 


























MH} Wi / YF 
fa, } 4 / ( 
1) SYP 02 BRN 
. “far 














WA\)| 





te & 
































C7 ( hm 


Gf 



































A Watchmaker’s Experience with ‘‘ Stoppers.’’ 





Written expressly for The Jewelers’ Circular. 





























A” watchmakers know the feeling they 
experience when a thunderbolt falls 
in the shape of a “stopper.” No watch- 
maker has ever been exempt from receiv- 
ing a stopper, but many could have been 
eliminated by a careful and thoughtful ex- 
amination, with consequent corrections, if 
necessary at the time the watch was put 
in order. A thorough and intelligent ex- 
amination of a watch, and its escapement 
in particular, makes all the difference be- 
tween the good and bad workman. Great 
care is essential in the examination of a 
lever escapement, and this should be car- 
ried out in some definite manner, This is 
necessary, for it is often found that the 
same fault or error may arise from differ- 
ent circumstances. Assuming that the train 
has been put together correctly, the barrel 
and mainspring perfectly free, the depths 
perfect, we shall then confine ourselves to 
the escapement, for it is in or through the 
escapement where stoppage mostly occur. 

First, the action of the escapement should 
be studied by the ear in several positions. 
The sound at the locking and impulse 
should be clear and distinctly heard as two 
consecutive blows or impacts. To the un- 
trained ear it seems like one blow, but 
nevertheless it is easy with a little care 
and practise to find whether the action is 
satisfactory. If the escapement is dirty or 


the oil become viscid this in itselt would. 


cause a change in the sound of the action, 
it never being clear. A grating or rubbing 
sound would be indicative of some trouble 
with the balance spring or in the escape- 
ment. No part of the escapement should 
be interfered with until the repairer abso- 
lutely knows what and why he is going to 
make a certain correction, with its conse- 
quent result. That is why we have em- 
ployed the term “intelligent examination.” 
Many watches have been mutilated for this 
lack of intelligence on the part of their re- 
pairers. 

A very common cause of stoppage 1s due 
to setting. This may arise from any of 


the following causes: (1) If the setting 
takes place on the locking, then the motive 
force is too strong; if the setting takes 
place on the impulse, then the motive force 
is insufficient. It must be understood that 





without a sufficient, correct motive force 
the lever escapement can never produce a 
good motion, even if perfect in every re- 
spect. 

(2) Too much draw, either on one or 
both pallets. 

(3) The acting surfaces of the ‘scape 
wheel and pallets being rough. 

(4) The total lift or impulse being too 
great in extent. This can be readily seen. 
The force applied to the lever becomes 
lessened owing to the action of the fork 
taking place at an ever-increasing angle to 
the direction of the roller-pin. As the litt 
becomes greater the effective impulse on the 
roller-pin lessens, its resistance becoming 
increased. 

(5) A rough lever slot, thus causing the 
action at these parts to be very harsh with 
undue friction. 

(6) The lever notch may be too narrow, 
or conversely the roller jewel may be too 
big for the notch, thus constraining its ac- 
tion. 

(7) The entire construction of the es- 
capement may be too heavy, seldom found 
in American or English watches of good 
construction, but very often found in those 
of cheap Swiss manufacture. 

(8) Oil that has been applied too copious- 
ly and has become thick, or been omitted 
altogether at essential parts, may also pro- 
duce setting. 

Incorrect Draw.—Too strong or too weak 
draw will also cause stoppage. If too strong 
it should be reduced from a half to one 
degree; if too weak, increased by that 
amount. Irregularities in the time of the 
watch may also be due to the above. 

Roller —If the roller be too large there 
will be insufficient freedom between its 
edge and the guard-pin. If it be too small 
the lever will overbank and pass over to 
the opposite side whenever the waich may 
be subjected to a shake, or if the setting of 
the hands be turned backwards, should they 
be a little tight. The roller may not ac- 
tually allow the lever to overbank, but the 
contact of the guard-pin with the roller 
edge may take place so near the line of 
centers that the productive friction will be 
very great, which might even be sufficient 
to cause stoppage altogether. A roller that 


is out of truth combines the faults of both 
a large and small roller at certain points 
of its circumference. Oil on the guard- 
pin and consequently on the edge of the 
roller will be sufficient to cause variation 
in the time and ultimately, when dirt or 
dust will adhere, to cause stoppage. The 
edge of the roller should not be left square 
or rough, but slightly curved and highly 
polished in order to eliminate friction as 
much as possible. 

lt may happen that the fault does not 
lie in the fact that the roller is too small or 
too large, but in the safety pin set for- 
ward or backward too much. In Swiss 
watches the dart, as the guard-pin is so 
shaped, might be too long or too short. 
When the dart is too long it should be 
shortened carefully so that its angular 
shape is retained as before; that is, in the 
center of the lever slot. This is done so 
that the lever’s freedom against the roller 
edge, when against the bankings, is equal 
on both sides of the roller. Only the ex- 
treme point of the dart or pin should come 
in contact with the roller edge. If the dart 
be too short and made of brass it may be 
stretched slightly with a hammer, especially 
so if it is simply a bent brass pin. 

Reference has already been made to the 
effect of a too narrow lever slot. With a 
wide lever slot or too narrow roller jewel 
the result would be as follows: The time 
which the fork acts on the roller jewel, 
when transmitting the impulse, becomes less 
in proportion as the size of the lever notch 
or slot is to the roller jewel. Consequently, 
the force of the impulse will vary directly 
with the amount of play or shake given to 
the jewel in the slot. Again, a wide slot 
causes the corners of the crescent in the 
roiler to hit against the guard pin, a seri- 
ous enough fault in itself. During the en- 
tire impulse the roller jewel should be 
pressed against by the same side of the 
slot without any interference whatever, be- 
ing free all the time from either the horn 
or the opposite side during the impulse, or 
when leaving the lever slot. 

Drop.—Excessive drops, variable drops 
and unequal drops should be absolutely 
eliminated. Considerable drop, externally 
with none at all inside, shows that the pal- 
lets are too much closed or that they have 
been left too long. Conversely, consider- 
able drop inside with deficient drop outside 
proves that the opening of the pallet is too 
great, or that they are too short. It may 
be possible that these errors may arise from 
the fact that of one of the pallets not be- 
ing in proportion. A small amount of drop 
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“U.S.R.” PACKING 


tlereafter dealers will be 
supplied with the U. S. R. 
ae FS OD springs in UNIT packing. 
ceticls ottww co 7 All possible safeguards are 
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rust (the arch enemy of 

Shhowtd any Ceastage — sage cithise Y mainsprings). Each spring 
‘hese cosotomocs will saplace — | af? 

= | is coiled in a patented 


aluminum capsule, then 
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with the Cet grade f »eet 
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wrapped in waxed paper 
and enclosed in an envelope, 
bearing full description. 
The patented capsule is pro- 
vided with a slot permitting 
the tongue of the “TIT” end 
or brace to sink in. The 
spring then rests flat on the 
inner surface of the capsule 
by which all possible dis- 
tortion 1s eliminated. When 
a spring remains in a position 
“out of flat” for any length 
of time, it beco:nes distorted, 
which will interfere with its 
proper function when in the 
watch barrel. 


What We Say of the Spring 


lt is the QUALITY SPRING with 


Maximum Resiliency and of Superior 
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cannot be helped on account of draw, but 
many of the great drops one sees in watches 
are due to the pallets being too much 
opened or closed and the pallet stones or 
teeth being too narrow. Excessive drops, 
but of equai extent, on both pallet stones 
prove that the teeth of the wheel or the 
pallets are too narrow. Unequal drops are 
due to an imperfectly round wheel. Exces- 
sive drop on one side only shows that one 
of the pallet arms is too short or too nar- 
row. 

Unequal lockings is also due to the same 
cause given to unequal drops. If the teeth 
of the escape wheel fall on the corner or on 
the impulse face the fault should be cor- 
rected, as otherwise, although it may not 
cause stoppage at once, will be productive 
of a very poor motion, irregularity in tim- 
ing and of excessive wear. Before alter- 
ing, thought must be given as to what meth- 
od of correction will be required. It may 
be necessary to re-pitch or plant the stones, 
or replace them with others having inclines 
of different height, or it may be only neces- 
sary to push the stones more forward in 
their settings. Jf the latter course is adopt- 
ed the shape or form of the stones may be 
altered as required. The acting faces may 
be increased or decreased in height or 
angle by means of diamond laps and re- 
polished with the same means. 

Incorrectly shaped curves of the horns 
would be sufficient to cause stoppage. In 
many Swiss watches the curves are struck 
from the center of the balance so as to en- 
able ease in polishing them both at the 
same time and with one lap. This has been 
proven to be objectionable as it leaves a 
sharp corner at its extremity which may 
come in contact with the roller jewel at any 
moment. This fault is difficult to detect, 
though sufficient to cause stoppage. The 
shape of the curves should be such that 
they form parallel lines to the roller edge 
or to the circumference as traced out by the 
roller jewel. The extremities of the curves 
should be rounded off to prevent the roller 
jewel hitting either in the event of any ir- 
regularities in the roller. 

A short pallet staff may cause stoppage 
through the oil spreading between the pal- 
lets and the bridge, especially so when the 
oil begins to thicken. 


wll ; : : 
[he escape teeth touching the bellv of the 

a ‘ “% - ] 

nallets Or! thi Ol] depos! ed on tne teeth 


doing so will also cause stoppage: this is no 
rare event. Rough teeth or badly polished 
nes will certainly cause trouble. Only a 
few davs ago a stopper caused a workman 
at the bench no little amount of trouble in 
trying to locate the cause of its stoppage. 
Finally it was discovered. One tooth of 
the escape wheel had its impulse face 
slightly curved! The result was evident. 
The tooth in particular could not lock cor- 
rectly, could not give the full amount of 
energy, owing to its leaving the pallets too 
soon and would finally stick on the stones 
whenever it had the notion to do so. The 
error, though slight and hardly discernible, 
was sufficient to cause stoppage. 

The roller jewel that is too long so that 
it rubs against the hollow of the bottom 
plate, or a too short roller jewel causing it 
to engage with its point on the flat surface 
of the lever horns, consequent of any end- 
shake or bending of the lever, will also 
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cause stoppage. A common enough fault 
seen in many watches is that of leaving the 
roller jewel in any position but the cor- 
rect one, v1zZ., pertectly vertical and at right 
angles to the roller’s surface. This error 
will cause an uneven motion consequent of 
the lever pushing the crescent with the bal- 
ance more to one side than the other. 

Loose or carelessly cemented roller jewels 
and pallet stones will cause any watch to 
stop. 

Several coils of the hairspring coming in 
contact when vibrating will cause variation 
and interfere with the motion or action of 
the escapement. 

Where the bankings form part of the 
watch plate, in the shape of hollows, care 
should be taken that no oil or dirt is al- 
lowed to collect there between the levers 
and bankings, as that would cause stoppage 
or, at the very least, variation in the rate. 
The best form of bankings is when in the 
form of two upright pins. 

A lever having a counterpoise between 
the escape pinion may sometimes cause 
stoppage, when it should strike the pinion 
by some mischance, or oil that has run 
down the pinion and collected dust, causing 
adhesion between the parts. 

A guard pin that has been bent, perhaps 
during cleaning, will cause trouble. When 
cleaning a balance it should, after brush- 
ing, be carefully examined along both sides 
of the rims for any stray bristle. A minute 
particle of a bristle caught in one of the 
screws has more than once caused trouble 
and stoppers. See that all balance screws 
are firmly screwed home, for if they be 
ever so slightly loose centrifugal force will 
loosen them still more, till they are out far 
enough to catch in the bridge and conse- 
quently stop. 

Wide jewel holes throughout any part of 
the watch will give trouble and nine times 
out of 10 will cause stoppage. Wide holes 
in the train will cause bad depthings, with 
an uneven distribution of the motor force 
throughout the train. In the escapement 
wide jewel holes will give cause to compli- 
cations, involving many errors all at the 
same time. I1 the holes are of brass they 


should be either closed with a closing punch 


or bushed and replaced: if jeweied, by 
jewels of the correct size. 

\fter a watch has been put in order, 
more advisably beforehand. always test for 
magnetism. Magnetism will always cause 
Variation in the time \ watch that can- 
not be regulated will invariably find its 


remedy in demagnetization. There are many 


+ 
tdi 


ier faults and errors to be found besides 
those already mentioned, but space forbids 
their enumeration. Much depends on the 
workman when examining a stopper and 
its circumstances when trying to locate its 
cause of stoppage. Always aim at obtain- 
ing a good motion or action and seldom, 
indeed, will a stopper ever be returned. 
Do not repair watches mechanically; 2.e., 
they should not be considered as so many 
pieces of mechanisms that have to be got 
rid of with the greatest dispatch possible. 
It must be understood that each watch has 
its own individuality, and, as such, should 
be treated and handled accordingly. The 
appearance and manner in which a watch 
is put in order is a reflection of the work- 
man’s character. It should be finally re- 
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peated that every examination and conse- 
juent correction should be made intelli- 
gently Fhen, and only then, will that 
grim specter “stopper” be kept in the far 


distance. 





How to Make a Demagnetizer. 


WAICH demagnetizer that will give 

excellent satistaction may be made as 
follows, says a writer in Popular Me- 
chanics. 

Procure a sheet of re-inch brass, 3% 
inches by 7 inches. Bend this piece of brass 
around a piece of hard wood having a 
rectangular cross section of 2% inches by 
1 inch. The joint between the two ends 
should be made on one side and the edges 
should lack about %-inch of touching. 
Next obtain two pieces of 4%-inch brass, 
3% inches by 3 inches, and cut an opening 
in each of these, 2% inches by 1% inches, 
as shown in the sketch. Bend one edge of 
each of these pieces over at right angles to 











A HOMEMADE DEMAGNETIZER, 


the main portion of the piece. Solder these 
two pieces on the ends of the rectangular 
tube of brass and cut a slot in each of them 
to correspond to the one in the rectangular 
tube. Place the rectangular piece of wood 


back in the tube and you are ready for 
the winding. Use No. 18 gauge single cot- 
ton-covered copper wire and fill the wind- 
ing space. Several layers of paper should 
be placed on the brass tube and between 
the layers of wire, to serve as an insula- 
ion. Holes may be drilled in the pro- 
jecting portions on the ends and the coil 
can then be mounted on a wooden base 
Mount two binding pusts on this base and 
the terminals of the winding to 


tiem 

TI use the demagnetizer, connect if to a 
110-volt alternating-current circuit with a 
rheostat in circuit of such a form that the 


current will not exceed three amperes and 
that it may be reduced to practically zero 
in value by increasing the resistance of the 
rneostat The magnetic field inside the coil 
is rapidly changing in direction and will 
tend to destroy any permanent magnetism 
that may be possessed by an object placed 
inside of it. The full current of three am- 
peres should be allowed to pass through 
the winding for a few minutes after the 
watch to be demagnetized is inserted, and 
then gradually reduced, and the object 


removed 








Early one morning recently the window 
in the jewelry store conducted by V. E 
Swanson, Rapid City, S. Dak. was 
smashed and two diamond rings valued at 
$35 each and several wedding rings were 
stolen. The robbery was reported to the 
jeweler by a special night watchman 
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Collated expressly for The Jewelers’ Circular by Paul M. Chamberlain. 


| Known Examples by Ancient Watchmakers. 














[AutHor’s Nore.—It is the experience of most 
collectors upon acquiring a new specimen to de- 
sire to compare other examples by the same 
maker. There being no general catalogue for 
the purpose of indicating where such examples 
can be found, the author, several years ago, 
began collecting such data from Britten, Abbot, 
Moore, Nelthropp, the catalogues of collections, 
personal correspondence, sales catalogues, etc. 
The list here presented is far from complete, but 
is being published with the hope that every 
possessOr of antique watches or movements, not 
here listed, will immediately send to the author 
(Marquette building, Chicago), additions for the 
revised list. The work of collation is not incon- 
siderable, but will be fully recompensed if those 
interested and benefited are considerately _ re- 
ciprocative. It is especially desired to have the 
exact inscription from the movement, dial, or 
case, both for additions and those here noted. 
The dates given are those which are found in 
works of reference or given by the possessors. 
For brevity, the collections or individual owners, 
are referred to by the most indicative part of 


the name, the full titles and locations being 
deferred to the end. ] 

Achard, George, and Fils, Geneva; 
Hearn, late 18th. 

Ackers, William, London; Kensington, 
early 18th. 


Adan, Melchoir, Paris; Soltykoff, about 


1585; Price + Morgan, about 1610. 

Adams, George, London; Guildhall, 
about 1795. 

Adams, E. B., London; Boston, early 
19th. 

Aime, ———, Paris; Wheeler, 1795. 

Albrecht, Michael George; British and 
Kensington, about 1720. 

Allam, William, London; Nelthropp, 
1785. 

Allams, Gabriel, ————; Morgan, 1760. 

Allcock, Thomas, London; Price Mor- 
gan, about 1635. 

Amabric, Abraham, Geneva; Price + 
Morgan, about 17600, No. 18480; Proctor, 
about 17953. 

Ampe, Abraham, ——-——; Napier, 1607; 
Nelthropp. 

Amyott, Peter, Norwich; Nelthropp, 
about 1720. 

Amyott, Thomas, London; Nelthropp, 
about 1770. 

Andrews, Eliza, London; Nelthropp, 
1812. 

Andrews, E., London; Wheeler, 1790. 

Andrews, Thomas, ——; _ Proctor, 
1750. 

Angoile, ———, Moulins; Dennison, 
1680. 


ror 


Antes, Jno., London; Guildhall, 1787. 
Anthony, William, London; Gardner, 





1796; Marfels -+ Morgan, 1571. 

Argaud, —, Paris: Marfels + Mor- 
gan, about 1770. 

Argaud & Solomon, ———; Hoe. 

Arlaud, Anthoine, ———; Marfels + 
Morgan, 1600. 

Arlaud, Henry, ———-; Schloss, about 
1630. 

Arlaud, Benjamin, ————; British, about 
1680. 


Arnold, John, & Son, Nel- 
thropp, No. 459/760. 


Arnold, J. R., London; Nelthropp,. 1796. 


London; 


Arnold, John, London; Wheeler, 1780, 
No. 302. 

Arnold, Thomas, London; Chamberlain, 
about 1700. 

Arthoud, Louis, Lyon; Schloss, 
1650; Kensington, about 1650. 

Arthur, —, Paris; Hearn, early 18th. 

Aspinwall, Samuel, London; Torphicon, 
about 1665; Roberts, about 1665. 

Bailly, - , Paris; Dennison, 1780. 

Bailey, Jno., London; Kensington, 1812. 

Baillon, Albert, Paris; Roberts + Denni- 
son, about 1690. 

saillon, Jean Baptiste, Paris; Gardner + 
Kensington, Boston, No. 8,653; Hearn, 
middle 18th. 

Baillon, Hor. Du Roy; Metropolitan. 

Baillon, — , Paris;. Fleisher, 1780. 

Baillon, Thom, ———; Nelthropp, 1764. 

saillon, C., ———; Nelthropp, 1800. 


about 











Baisson, ————, London; Jenkins, about 
1680. 

Baltheau, ———-, Lyon; Morgan, about 
1610. 

Banks, Arthur, St. Albans; Fleisher. 

Barbaret, Jacques, ————; Garnier; Haw- 


kins, 1620; Schloss. 
Barnes, R.' I., Worcester; Kensington, 
about 1600; Schloss, about 1610. 
Barr, Geo. Wm., Dublin; Jenkins, 1812. 
sarratt, P., London; Nelthropp, 1807. 





Barraud, —, London; Nelthropp, 
No. 32/5,816. 
Barrauds, ———-, London; Nelthropp, 


1822, No. 2/1,491; Chamberlain, No. 6,951. 
Barritz, S., Severendix; Fleisher, 1600. 
Barrow, Nathaniel, 1660; Guildhall, two; 

Dennison, 1680. 

Bartholomew, Jno., London; 1675; Brit- 
ish. 
Barton, Wm., London; 

about 1760, No: 3,024. 
Jartram, Simon, London; Fleisher, 1600; 


Chamberlain, 








Wheeler, 1646; Price + Morgan, about 
Lo?0. 
Bast, * Dennison, 1720. 
Bate, ' - Nelthropp, 1812. 


Batt, Gio. Mascarone, : Bernal. 

Barwise, Nathaniel, London; Nelthropp, 
1808, 1809 and 1821. 

Jautte & Cie., Geneva; Hearn, about 1825. 

Bayte & Magnier, Geneva; Heinz, about 
1823. 

Bayes, Johannes, London; 
1628. 

Beauvais, P., London; Bernal. 


Kensington, 


3Jeauvais, Simon, London; Dennison, 
1695. 

Beauvais, ——, ——; (German), 
British. 

Beaupere, Johann, London; Hoe. 
Beautte, J. F.. ———; Proctor, about 
1825. 


Becker, Antonio, Frankfort; Hoe, about 
1740. 

Bedertz, Rich., Strasborg; Bernal, 1600 
to 1625. 

Bellard, John, London; Wheeler, 1674. 

Bertiard, F., Paris; Morgan, about 1600. 

Bengg, Paulus, Zugg;-Garnier. 


Beraud, A., Blois; Garnier. 

Berault, ; Garnier. 

Berg, F. L., Augsburg; Nelthropp, 1719. 

Bergier, S., Grenoble; Marfels, about 
1550. 

Bernard, Nicholas, Paris; Morgan, about 
1559; Kensington, 1660 and 1690. 

Bergeau, Peter, ————-; Dennison, 1769. 

Berger, Francis, Paris; Dennison, 1640. 

3ernard, Nicolas, Paris; Marfels + Mor- 
gan, 1560-90; Spitzer + Marfels, Morgan. 

Bernard, J., Paris; Marfels -+ Morgan, 
1600. 

Bernick, Jan, Amsterdam; Boston, about 
1750. 

Berry, John, London; Dennison, 1727; 
Wheeler, 1720, No. 1,572. 

Berthoud, Ferdinand, Paris; Nelthropp, 
about 1770; Hoe; Wheeler, 1770 and 1770; 
Hearn, early 19th, No. 5,965. 

Berthoud, ———, Paris; Hearn, 19th. 

Berthoud, Freres, Paris; Roberts, about 
1800. 





Bergier, Paris; Proctor, about 
1700. 

Berthou, ————, Paris; Proctor, about 
1750. 

Bernhzintl, ———-, Burghausen; Munich, 
1800. 

Betts. Samuel, London; 1682; Dover, 
Guildhall. 


Bettwood, John, ————; Dennison, 1770. 

Jetson, T., London; Chamberlain, about 
1780, No. 1,488. 

Bierman, K. B., Konigrich, Bayern, 
Holm -+-.Fleisher,. 1700. 

Burchall, M., Derby; Dennison, 1790. 

Birch, - Dennison, 1780. 

Binks, Thom., Birmingham; Guildhall, 
about 1820. 

3ittleston, John, London; Dennison, 1786. 





Blackie, George, London; Nelthropp, 
1859. 

Blainville,s ———-, Rouen; Hearn, late 
18th. 

Bland. Thomas, ———; Fleisher, No. 


139. 

Blumb, Joseph, Germanie; Hearn, Iate 
18th. 

Bobinet, Charles, Paris; Bloomfield, about 
1650: Kensington, about 1650; Salting, 
Morgan, Marfels + Morgan, 1650, two. 

Bobinet, Charles, Town of Elizabeth; 
Bernal, Moss. 

Bobinet, Abraham, Paris; Price + Mor- 
gan, 1600 to 1660. 

sock, Johann, Frankfort; Morgan, about 
1620. 

Bockel, —-——, London; Roberts, 1648. 

Bockels, ————-, Amsterdam; Roskell. 

Bockelts, Jan Janss, - Napiez. 

Boillat, ———~, Soleure; Chamberlain, 
about 1L&U0. 

Bockelts, Jan Jansen, Van Aacken; Mor- 
ean, about 1640; British, about 1640. 
Boilloux et Montbeliard, ———; 

tor, about 1800. 
Boison, ’ ; Dennison, 1700. 
Boisson, E.. ————; Proctor, 1689. 
(To be continwed-y 
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1,150,644, COLLAR BUTTON. FReperick A. 
SutpHen, Aurora, Ill. Filed Oct. 7, 1913. 
Serial 793,842. 

\ collar button constructed from a single blank 

f sheet metal comprising a shank, ears extending 

laterally from the shank, a base formed on one 

end of the shank and a head formed on the oppo- 
site end of the shank, the base being bent to 
extend at right angles to the shank, the ears 
heing bent to overlie the shank to increase its 
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1% WHICH 'S CONTAINED A LIST OF THE LATEST PAT 
THTS GRANTED BY THE UNITED STATES AN GREAT 
RITAIN. THE UNITED STATES PATENTS THAT HAVE 
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1,150,024, JEWELER’S POLISHING WHEEI / 
WitL_1aAM H. Forp, Lowell, Mass.. assign: ste K ates A i ad 
ICKNECSS and ais cing de signed to prevent Wea! 


one-half to Frank WHanchett, Lowell, Mass 
Filed Jan. 29, 1913. Serial 744,825 


on the ends of the buttonhole in which the device 


is used, the head being bent upwardly in a plane 


A jeweler’s abrading o1 olishing wheel hav- TPES ; ; : 
8 I an. .7 araliel to the base and then back upon itself to 
ing a grooved work-engaging surface formed of f er ee _— 
' ' — POTT] a snouider, the remaining portion of the 
moulded indurater fiber naving a plurality Or Kerirs bos 1 : 
ead eing curved inwardly toward its free 


opening into the work-engaging surface, said kerfs 


Designs. 


7.207. BADGE, EMPLEM OR SIMILAR 
\RTICLE, Gtenn <Apbams, Cincinnati, 0. 





being filled with abrading or polishing material 
and adapted to have the outer ends of said kerfs 
opened by the action of the work thereagainst, 
whereby the abrading or polishing material is 
automatically fed to said surface. 


1,150,514. TIMING MECHANISM. Toserun W 
GIBNEY, New Haven, Conn., assignor to the 
Sentinel Mfg. Co., New Haven, Conn. Filed 
Feb. 4, 1915. Serial 6.148 

In a timing mechanism, the combination with a 
mainspring, of a winding arbor therefor, a setting 
lever for turning the said arbor and winding and 





Filed April J 1912. Serial 688,551. Term 

















of patent 14 ars. 
47.709. BUTTON, BADGE OR _ SIMILAR 
ARTICLE. Lovis Coun, New York, assignor 
to Henry Freund & Bro., New York. Filed 
unwinding the said mainspring, a escapement 
train, and means for frictionally coupling the si id 
arbor with a member of the said escapement-train 
whereby the setting-lever may be operated to w 
wind the spring after the mechanism has been 
initially set and so forestall the 110n iT the 
escapement-train. 
1.150.628. SEPARABLE FASTENER. Lves 
REITER and Harry Futrorp, Providence, R. 
I. Filed July 14, 1918. Serial 778,870. 
In a separable fastener, a socket member com- 
prising a resilient front plate with a central stud July 9, 1915. Serial 38,999. Term of patent 
receiving opening and split through its face, the 7 Years. 
of sai late ing rol or bent over back : eae 
edge of ie oe — r¢ led over ba 07.712. STICKPIN. ExizasetH A. Decay, Hart 
\ » §tOCK Sse inward rom Said edage . . ra . “eet 
—— hic tees raat 3 ford, Conn. Filed July 5, 1913. Serial 
forming an annular engaging rib, said rib portion 


being provided with a plurality of outward ex- 
tending fingers forming a contracted neck portion, 
a device for securing said socket to the fabric 
comprising a cap member, an anvil contained in 
said cap and having a beveled inner face against 
which the outer ends of said fingers are adapted * 777,587. Term of patent 14 years. 
to be forced to turn the same outwardly and , 

clench said cap and socket member together. 





47,713. STICKPIN. Exizapetu A. Decan, Hart- 
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tord, C01 ed July 5, 19138. Seriab 
' 
~* 14 vears 
17.714. STICK H A. D 
' ~ 
, 
i77,089. Lert i patent 14 years. 


47.717. BRACELET, WATCH FOB OR VEST 
CHAIN. Joun M. FisHer, Attleboro, Mass. 


Filed June $4, 1915. Serial 32,236 lerm of 


> 


patent 342 years. 

47.722. PRECIOUS OR SEMI-PRECIOUS OR 
SYNTHETIC STONE OR AN IMITATION 
THEREOF. 











of patent 7 years. 


SIMILAR \RTICLES. Sipney A. KELLER, 
Woodmere, N. Y., assignor to Joseph Fahys 


; 


& Co., New York. Filed April 24, 1915. Se- 


al 28,755. Term of patent 7 years. 


47,733. HANDLE FOR SPOONS, FOR KS wr 


SIMILAR ARTICLES. Lemuet Ar 








weet 
 taied 
. 
ee 
a 
Littrerietp, Rockford, Ill., assignor to Rock 
. + ot 17 ‘+; lew 
Tf SLiVer f’ C ‘ ; Roc kford, I] ° Filed 
— a ae a 


SAMUEL Herter, New York, 


N01 12. 1914. Serial 871,795. lerm 


> 


417.732. HANDLE FOR SPOONS, FORKS OR 
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LEES & SANDERS 


If You Want TOP Prices Send 
Us Your Sweeps 


SWEEP SMELTERS. 


) BIRMINGHAM,ENG. | 


This outfit will keep your 


shop neat and clean. The 
sieie “ees | | GENUINE GUN METAL 
at both sae sucks in 


= the dust—the tanks 
underneath the _ bench 7 : 
é make it an easy mat: Finishing (Guaranteed Same as the! mported) onSteel 

< ter to recov 

, | er the valu- or Iron Mesh Bags, Purses, Watch Cases, etc. 

ible paTrti- 

_LEIMAN =\-YeLsn ae cles of gold, 
= silver or 
¥S , Pree . platinum. 
dialed op at ROD Health is 
ie , be et preserved by 
it wt A Rite he : the use of 
1 outfit. Every 
shop should 
have one— 
stores, show- 

rooms and 

schools, as 

we l] as fac- 


porten, BOER REPAIRED—RE* ILVERED—RELINED—from 50c to $1.00 


iarge and 




















small. are 


using them. Jewelry, Silverware or Novelties Repaired 


fhis is a 


very success: Gold and Silver Electro-Plating 


ful and relli- 


osc’ | | ™COHAN-EPNER CO, Inc, Sie. 


lit, at <¢ 
rice y Our Price-List Sent Upon Request 











LEIMAN 


to pay 
BROS. ome Dust Collector 
shipped all set up and ready to run. Nothi for you to « it attach you The Freeman Jewel Company 
electric wire to the motor, Nothing could be simpler [his outfit is work SPRINGFIELD, ILLINOIS 


ing a revolt ution in the conc dit nm of the workroom No more dust and dirt , ; Balance Staffs 
tly: ng around and c akin ig on everything. Just a nice — shop, a healthy | 
lace to work in, a pleasant place. No work too small id none too large. — AND pte ee 
pun h 1. o - , end us your email! orders a 
eras Bo that pact ask for Catalog No. 4. ae ioe Gamal Giiae-= Eek Gene 
We alse make Drill Presses, Work Benches, Motor Rolls, f Staffs or Jewels, $1.00 per dozen. 
. Hand Rolls, Sand Blasts, Draw Benches, *The Friend of the Watchmaker” is a 
JEWELERS Meiting Outfits, Tubbing Machines, Speed dandy little booklet; we give it to any 
MACHINERY Lathes, Shears, Smoke oods for Soldering, watch repair man Free. We supply 
Smoke Hoods for Meiting, Lapidary Outfits. Special Swies Staffs 25 cents each. 
ship Foot Presses, Furnaces, Pressure Blowers, 
Cemplete Sheps Vacuum Pumps, ‘“‘Complete Shop’’ ali on one 
Right eut ef Steck bench. 


LEIMAN BROS. - - - - 62B John Street, NEW YORK 








Practical Course in Adjusting 7.2%. 
Price $1.50. The Jewelers’ Circular Publishing Co., New York 


UU. S. SMELTING AND REFINING WORKS 
L. & M. WOLLSTEIN, Inc., 16 John Street, New York Works: 16 New York Avenue, Newark, N. J. 
SVVEEP SMELTERS and ASSAYERS 


Dealers in Geld and Sliver Assay Office Bars. HIGHEST and MOST PROMPT RETURNS made fer Sweeps and all kinds of Waste containing Precious Metals 
Pesitively Highest Prices Paid tor Oid Gold and Silver. IMPORTERS OF PLATINUM Ore and Builion Assays a Specialty 




















ESTABLISHED 1868 GOLD AND SILVER REFINERS 


L. LELONG & BRO. ASSAYERS AND SWEEP SMELTERS 


S. W. Corner Halsey, Marshall and Nevada Streets, NEWARK, N. J. Set a eee dade FOR THE TRADE 


ee, 




















August 25, 1910. 


April 12, 1915. Serial 20,968. Term of patent 
342 years. 

47.734. BUTTON. Frepv C. MintTie, Chicago. 
Filed April 26, 1915. Serial 24,164. Term 





of patent 3% years. 


47.736. VASE. Anprew J. SANForD, Newark, O., 
assignor to A. H. Heisey & Co., Newark, O. 








Filed March 1, 1915. Serial 11,384. Term 
of patent 14 years. 


47,737. VASE. Anprew J. Sanrorp, Newark, O., 
assignor to A. H. Heisey & Co., Newark, O. 


)\\ 























Filed March 1, 1915. Serial 11,385. Term 
of patent 14 years, 

47.738. VASE. Anprew J]. SAnrorp, Newark, O., 
assignor to A. H. Heisey & Co., Newark, O. 





Filed March 1, 1915. Serial 11,8386. Term 
of patent 14 years, 
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47,739. VASE. Anprew J. Sanrorp, Newark, O., 


assignor to A. H. Heisey & Co., Newark, O. 





oe 
Filed June 3, 1915. Serial 31,995. Term of 
patent 14 years. 


47,740. PIERCED SPOON, FORK OR SIM- 


ILAR ARTICLE. Frepertck Scuwinn, At- 


a 
a 
— ge” 





tleboro, Mass. Filed April 26, 1915. Serial 
24,166. Term of patent 3% years. 
47.741. POCKET MATCH BOX. Erte R. 


SHEPPARD, New York. Filed Jan. 27, 1912. 


, 





~ 


Serial 673,948. Term of patent 7 years. 


47,743. HANDLE FOR SPOONS, FORKS OR 


SIMILAR ARTICLES. Axet HERMAN Star, 


Providence, R. I., assignor to the Gorham 


ae 





——a” 
Mfg. Co., Providence, R. I. Filed April 21, 
1915. Serial 22,967. Term of patent 14 
years. 


47.744. SPOON, FORK OR SIMILAR ARTI- 


CLE. Henry L. Wattace, Wallingford, 








Conn. Filed June 26, 1915. Serial 36,576. 
Term of patent 3% years. 





BRITISH PATENTS. 


(ABRIDGMENTS OF SPECIFICATIONS FROM Jie Iilus- 
trated Official Journal.) 





ISSUE OF AUG. 5, 1816. 


8.948. RESERVOIR PENS. P. Cross, London. 


April &. 

In order to prevent damage to the nib of a 
self-filling reservoir pen during the filling opera- 
tion, the pen is adapted to be filled without 
removing the cap, the cap being provided with 


a number of perforations communicating with the 
top and the bottom of the space enclosed be- 
tween the cap and the pen-section, the aggregate 
cross-sectional area of those perforations which 


are immersed in the ink being substantially equal 


the area of the ink-passage through the pen- 


section. According to the figure, which shows 
1e construction of pen-cap, the cap a has one or 
more perforations b at its end, two or more 
perforations c adjacent to the end d of the pen- 
section, and one or more perforations or slots e 

Inicating with the upper part of the Space 








f enclosed by the cap. The cap is immersed until 
the perforations c are fully covered, whereupon 
ink flows into the cap through the perforations 
b, c, and air escapes through the perforations e; 
at the end of the filling operation the ink drains 
out of the cap through the perforations b. In 
this construction, the aggregate area of the 
perforations b, c, is made substantially equal to 
the area of the ink-passage through the pen- 
section. 


9.053. CUTTING GEMS. <A. WatTTENS GLAs- 
SCHLEIFEREI, D. KosMANN, Swarovski & Co., 
Austria. April 9. 

Consists in a method of setting up gems, such 
as glass stones, in work-holders for cutting facets, 
characterized in that, after the facets have been 
cut on one surface of the gem a, held for this 
purpose by means of a fusible cement such as 





shellac powder in a work-holder b, the gem is 
pressed against another holder b' axially opposite 
the holder b, and fixed therein for cutting the 
other half-surface by heating a similar adhesive 
contained in this holder by means of a flame d. 
The gem is then released from the holder b by 
fusing the adhesive in that holder also by means 
of the flame d. 


Applications for British patents, Aug. 5, 1915. 

10,974. MANUFACTURE OF SPOONS, 
FORKS AND THE LIKE. Wiutzin Licens- 
Inc Co., Ltp., and Roperr Satmon Hutton. 








Practical Publicity for the Retailer. 





(Continued from page 165.) 








The booklet narrates that the first law 
enacted in the United States with regard 
to the stamping of quality on silver was 
passed by the Legislature of Maryland. 
Two years afterwards, Samuel Kirk, who 
was a silversmith of Quaker ancestry, came 
to Baltimore and opened a small shop on 
Market St. Mr. Kirk was a descendent 
from practical English silversmiths. 

The booklet illustrates trade-marks 
which have been used by the firm from 
1814 down to the present time. 
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BRIGGS & REID 


AUCTIONEERS 





814-815 Stock Exchange Building 
CHICAGO, ILL. 


PHONES: 1657 FRANKLIN LONG DISTANCE and RESIDENCE: HYDE PARK 4745 


wv: 
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N. 
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R. &. Le Platinum Works 
LOOPS ano JUMP RINGS PLATINUM a 


LAVALLIERS AND PENDANTS WIRE & TUBING 


Any Shape or Degree of Hardness 


©) © o Platinum, Gold and Silver Refiners 


Factory: Perth Amboy, N. J. 
1290 1291 1292 Main Office: 100 William St., Mew York 


Y y 2 





Learn Watchmaking 


Refined, rae labor. oon a anh men always 

in demand. e teach it thoroughly in as many 

1525 1324 1325 1526 1327 I 1329 months as it formerly took years. Does away with 

tedious apprenticeship. Money earned while study- 

CARRIED IN STOCK IN GOLD AND PLATINUM ing. Positions secured. Easy terms. Send for 
catalogue. Address 


St. Louis Watchmaking School, st. Louis, Mo. 








HERPERS BROS N.Y. CITY BRANCH W.H.S 
. . mi. Swenarton 
3 MAIDEN LAN E 
NEWARK, N. J. ? (ErsEraminer U &. Patent Office) 
ESTABLISHED 1865 Counsel in Patent Causes 


2 Rector Street, New York 
Patents Crade=/Parks 


-Trade-Marks of the Jewelry and Kindred Trades 


Just Out — Price, $5.00; Express Paid — New Edition 
The Jewelers’ Circular Publishing Co., 11 John St., New York 
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Special Notices. 


Payable invariably in advance. 

Rates under all headings except “Situations 
Wanted” 3c. a word; minimum charge, 75c. 

SITUATIONS WANTED ic. a word for first 
25 words. Additional words, 3c. per word. 

Heavy type Sc. a word; minimum charge, 
$1.25. 

Name, address, initials and abbreviations count 
as words, and are charged for as part of the 
advertisement. 

Display cards, $4.00 per inch. 

im all cases, if answers are to be forwarded, 
10c. extra to cover postage must be enclosed- 

Advertisers who are not subscribers should 
send 10c. if they desire a copy of the paper 
centaining their advertisement. 








Situations Wanted. 


Under this heading, only ic. a word for first 
25 words, 3c. for each additional word; mini- 











POSITION WANTED by lady bookkeeper; best 
of references. Address “B., 1948,” care Jew- 
elers’ Circular. 





WANTED, POSITION as engraver, at once; sam- 
ples and references furnished. Address ‘“‘A., 
2030,” care Jewelers’ Circular. 





POSITION WANTED by first class watchmaker, 
good engraver and jeweler; salary $30 per week; 
references. Address ‘‘Watchmaker,”’ Essen St., 
Bex 61, Pittsburgh, N. S., Pa. 





WANTED, POSITION as engraver, clock and 
jewelry repairer; best of references and samples. 
Address “‘H., 2031,” care Jewelers’ Circular. 





WATCHMAKER- OPTICIAN, first class; best of 
references; 25 years’ experience. Address 
“Watchmaker,” 1694 W. 25th St., Cleveland, O. 


——_ 


YOUNG MAN desires position as watchmaker and 
engraver; good references; central States pre- 
ferred. Address “G., 2040,” care Jewelers’ Cir- 
cular. 








SITUATION 
saleslady ; 
references. 
Circular 


as assistant buyer, stock clerk or 
over 20 years’ experience; best of 
Address “Z., 1955,”" care Jewelers’ 





BY FIRST CLASS ENGRAVER, fair watch- 
maker, successful salesman; experienced, clean 
record. Address “Reliable, 1996,’’ care Jewel- 
ers’ Circular. 





YOUNG MAN, second watchmaker, 
clock repairer, wants steady position; 
reliable, energetic worker. W. L. 
Stamford, Conn. 


jeweler and 
capable, 
Dawson, 





YOUNG MAN desires position as salesman in re- 
tail store; could assist with clock or jewelry re- 
airing. A. H. Hawkins, 190 E. Court St, 

Memphis, Tenn. 





Al ENGRAVER AND JEWELER, a strictly first 
class man with 15 years’ experience, desires to 
make a change. Address “A. B., 2066,” care 
Jewelers’ Circular. 





JEWELER, first class repairer and all kinds of 
new work; 18 years’ at bench; experience; ex- 
cellent reference. Address “E., 2025," care 
Jewelers’ Circular. 





POSITION WANTED by young man of three 
years’ experience; fair engraver and jeweler and 
some watch work; best of references. T. L. 
Jones, Saranac Lake, 





SALESMAN with 20 years’ selling experience in 
the trade will consider any reasonable selling 
proposition. Address “‘American,”” Room 35, 
7 Maiden Lane, New York. 





MANUFACTURING JEWELER, engraver, op- 
tician; help on watches, do edge grinding, reliable 
man at once; Al reference. Address ‘‘X., 2069,” 
care Jewelers’ Circular. 


EXPERT first class watchmaker and good jeweler, 
18 years’ experience; 26 years old, single; all 
tools; sober; wages $13.50 to start; go any 
place. C. Kohler, Katen, Pa. 





YOUNG MAN, nine years’ 
sition with retail jewelers; 
to any retailer; fine references. 
2054,”’ care Jewelers’ Circular. 


experience, wants po- 
would be a big help 
Address “B., 





YOUNG MAN, first 
engraver, desires position; 
wait on customers, etc.; 
dress ““A., 2062,”’ care Jewelers’ 


class letter and monogram 
have store experience, 
good reference. AAd- 
Circular. 





PRACTICAL WATCHMAKER and mechanic on 
English and French clocks, also good salesman, 
30 years old, wishes a position; good references. 
Anton Schneck, 345 E, 51st St., New York. 





AMERICAN, 
maker; have 
store; New 
Address “‘O., 


good watch and clock- 
in factory and first class 
preferred; $17 to start. 
care Jewelers’ Circular. 


26 years old, 
worked 
England 
2060,”’ 





FIRST CLASS JEWELER on order and repair 
work, stone setting, plating and plain engraving; 
first class refe rences; 15 years’ experience; $18. 
Address ‘‘C., 2070,” care Jewelers’ Circular. 





EXPERT JEWELRY SALESMAN is desirous of 
connecting with reliable watch or jewelry house 
to travel east and west for the coming Fall sea- 
pen. Address “‘A., 2052,”" care Jewelers’ Circu- 
ar. 





SALESMAN, 15 years’ store and bench experi- 
ence, exceptional ability; capable of meeting 
high class trade in an intelligent manner. Ad- 
dress Salesman,” 716 Cherry, Chattanooga, 
Tenn. 





CLOCKMAKER desires position; experienced in 
repairing of all makes of clocks, including tower, 
watchman’s and secondary systems; 25 years’ ex- 
perience. Address “D., 2046,” care Jewelers’ 
Circular. 





ENGRAVER, first class, desires position as en- 
graver and jewelry designer: can wait on trade 
and dress windows; age 24, single; first class 
store only. Address ~~ 1962,” care Jewelers’ 
Circular. 





EXPERT DESIGNER—MODELER, gold jewelry. 
silver novelties, an artist in the production of 
new high class goods, wishes engagement for part 
of the week. Address “J., 2078,’’ care Jewelers’ 
Circular. 





EXPERT watchmaker, salesman and engraver, com- 
petent to take full charge; railroad work a spe- 
cialty; own tools; references; state salary. Ad- 
dress ‘“‘Watchmaker,” 509 Cascade Ave., Hood 


River, Ore.. 





FIRST CLASS watchmaker, jeweler, also engraver, 
wishes permanent position at once; 16 years’ ex- 
perience with best references; state your salary 
for first class man. Address “Box 653,” Well- 
ington, Ohio. 





RETAIL diamond and jewelry salesman, Ameri- 
can, experienced, used to fine trade, wishes 
connections, New York city or vicinity; Al ref- 
erences, ability, character. Address “E., 1873,” 
care Jewelers Circular. 





FIRST CLASS engraver and jewelry designer de- 
Sires position in first class store; at present 
employed: references; no Xmas job wanted; 
go anywhere: south preferred. Address “L, 
1963,”" care Jewelers’ Circular. 





FIRST CLASS WATCHMAKER, 2 
years of age; experienced in 
neat appearance; own tools good reference; 

P ennsylv: ania or middle west Address 
1877,”’ care Jewelers’ Circuiar. 


young man, 5 
taking in work: 


western 





WATCHMAKER, optometrist, engraver, 
tent in every respect; familiar with railroad 
inspection; age 36; 18 years’ experience; strictly 
temperate; position must be first class and up 


to date. T. L. Felty, Parsons, Kans. 


com pe- 








EXPERIENCED all 
job on fine work, 
pair, stone setting; go anywhere; 
good references; moderate wages. 
“Herbert, 2050,” care Jewelers’ Circular. 


around jeweler wants steady 
platinum or gold, all kinds re- 
store preferred; 
Address 





WATCHMAKER-ENGRAVER, 20 years’ experi- 
ence; can take full charge of repairing; refer- 
ences, sample engraving; 40 years old, married; 
would like place in town not less than 15,000. 
Address ‘**W., 2041," care Jewelers’ Circular. 


FIRST CLASS WATCHMAKER, fair engraver, 
age 25, neat appearance, also do little jewelry 
repairs, some setting, able to wait on trade; 
honest, reliable; own tools; excellent references; 
salary $20. Address “‘K., 1984,” care Jewelers’ 
Circular. 





AS FOREMAN, a very industrious, energetic man, 
thorough in all branches of the jewelry busi- 
ness; can produce original designs of jewelry; 
painstaking in details; best of references as to 
character and ability. Address “F., 1821,” care 
Jewelers’ Circular. 





TRAVELING SALESMAN, 
in jobbing and manufacturing lines, controlling 
first class jewelry trade in Pennsylvania, Ohio 
and part of West Virginia and Illinois; Jan. 1 
or before; Al references, Address “B., 2065,’ 
care Jewelers’ Circular. 


long years’ experience 





SHOP MANAGER of long experience on highest 
class of sterling wares is open for immediate 
engagement: is familiar with all modern shop 
practise and has been uniformly successful as 
an organizer and cost reducer. Address ‘“Ster- 
ling, 1951,” care Jewelers’ Circular. 





HAVE HAD eight years’ experience in the whole- 
sale jewelry business; would like manufactur- 
er’s good 10-karat line or some other strong 
line; can sell the goods if it’s right; territory 
from Kansas City to the Coast; best of refer- 
ences. Address “P., 1971,” care Jewelers’ 
Circular. 





YOUNG MAN, 25, wishes position in re- 
tail jewelry store; excellent knowledge as sales- 
man and buyer in merchandise connected with 
trade: able to give quick estimates on repair 
work of all kinds: some knowledge in_ book- 
keeping ard advertising: excellent references. 
Address “‘B., 2063,”’ care Jewelers’ Circular. 


ALERT 





JEWELER, Dutchman, experienced 
salesman at the Amsterdam market, 
seeks employment in the diamond 
branch; Ail Dutch and New York 
references. Apply under “B., 6395;” 
to Ricardo’s Advertising Agency, Am- 
sterdam, Holland. 





THOROUGHLY EXPERIENCED jewelry man 
open for position; has connections with best 
manufacturers and in a position to buy merchan- 
dise at the market’s lowest price; connections 
desired only with house of fair size or better and 
of good financial standing; prefer to act as buyer 
or assistant buyer; references open to closest in- 
vestigation. Address “‘D., 2034,’ care Jewelers’ 
Circular. 








Side Lines. 


3c. a word; minimum charge, 75c. 








SALESMAN to take our line of hand-painted glass 
and « ‘hina as a side line on commission. Address 
**A., 2074,”" care Jewelers’ Circular. 





WANTED by manufacturers, a salesman calling on 
the jewelry trade to carry some high grade rouges 
as a side line; liberal terms. Address “‘X. Y. Z., 
1658,”" care Jewelers’ Circular. 








help Wanted. 


Sc. a word; minimum charge, 75c. 








WANT a first class watchmaker. S. Joseph & 


Sons, Des Moines, Ia. 








SALESMAN of long experi- 
Address “G., 2042,” 


RETAIL JEWELRY 
ence by Detroit concern. 
care Tewele rs’ Circular. 





WANTED, Al watchmaker and good 
permanent position for right man. M. J. 
bert & Bro., Rome, . A 


engraver, 
Engel- 





WATCHMAKER WANTED, must own tools, have 
good appearance; prefer plain engraver, but must 
be there on watch work; none other need apply; 
salary $18 week. Address “C., 2077,” care Jewel- 
ers’ Circular. 
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HELP WANTED—Continued. 





SALESMAN WANTED for precious stone house 


for New York and vicinity. Address, giving full 
particulars, to “‘C., 2053,” care Jewelers’ Circu- 
lar. 





ENGRAVER who can do a little light watchwork 
or jewelry work or both; permanent position; 
send samples. R. B. Anger & Co., Oshkosh, 
Wis. 





YOUNG MAN with couple years’ experience at 
clock and jewelry work and in store; chance to 
help on watchwork; $8 per week. Carl A, Dou- 
bet, Chester, Pa. 





WANTED, a first class watchmaker, engraver and 
optician; ~steady position to right party; reier- 
ences required. Address ‘“*Maryland, 1880,” care 
Jewelers’ Circular. 





WATCHMAKER, young man for second watch- 
maker and stockkeeper; steady position with 
chance to advance to right party. Herman S. 
Hewett & Co., Brockton, Mass. 





WANTED, young single man as second watch 
maker; repair clocks, jewelry; salesman, all 
around man at once; salary to start $12.50 to 
$15. W. F. Stricker, Chester, S, C. 





\ANTED, watchmaker and engraver: must be 
fast; steady position; good salary; experience, 
reference and salary in first letter. Leo Krauss, 
45 N. Illinois St., Indianapolis, Ind. 





WANTED, GOOD ENGRAVER, man who can do 
die work and chasing rings, besides engraving, at 
once; steady position and good salary to right 
man. Hailes Jewelry Co., St. Joseph, Mo. 





WATCHMAKER, first class man: permanent posi- 
tion in Johnson, Pa.; salary $20 at start; call or 
write mentioning full particulars, references. 
jie maaan Co., Inc., 54 Maiden Lane, New 

OThK,. 





_ 


<NAMELER WANTED who is capable of doing 
high class enameled work on silver novelties. etc.: 
write stating experience and pay wanted; all com- 
munications confidential. Address ‘‘A., 2028,” 
care Jewelers’ Circular. 





WANTED, RETAIL SALESMAN; must be a 
live wite with executive ability, able to do the 
buying; state wages wanted and must have first 
class recommendations. Address ‘“‘H., 1868,” 
care Jewelers’ Circular. 





EXPERIENCED FOREMAN for a ring factory; 
must have best of recommendations as to ability, 
integrity and sobriety; write full particulars, 
giving names of references. Address ‘‘N., ‘2058.’ 
care Jewelers’ Circular. 





WANTED, GRADUATE OPTOMETRIST who can 
practise in Oklahoma; must be in connection 
a first class engraver or watchmaker; salary $25 
per week; permanent position. Rosenfield Jew- 
elry Co., 116 W. Main St., Oklahoma City, Okla. 





WANTED, a first class engraver and jeweler, one 
who can take charge of shop as foreman over 
four men, and is willing himself to work; must 
be sober, honest and industrious; good salary 
and permanent position to the right man; do not 
apply unless confident you can fill position. 
Klein & Son, Montgomery, Ala. 





WATCHMAKER WANTED who understands the 
theory and practise of horology; must be able 
to write good English; knowledge of French 
and German desirable, but not essential; resident 
of New York city preferred; work may be done 


in Spare time, evenings: state age, experience 
and remuneration wanted. Address ““Opportun- 
itv, 2037,’ care Jewelers’ Circular. 





JEWELRY MANUFACTURERS, making 1/10th 
and 1/20th plate line want commission FT act 
covering respectively New York city district, 
Chicago and middle west, south of Baltimore, 
Pacific Coast; state in first letter your terms, 
what and whose other lines you carry, whom you 
now represent and for how long, whom you 
previously represented and for how long; your 
age and if married; letters considered confiden- 
tial. Address “K. H., 2061,’ care Jewelers’ Cir 
cular. 





| HAVE a pleasant and permanent po- 
sition in Texas for an expert and rapid 
engraver who can help out in jewelry 
repairing; send samples and recom- 
mendations to ‘“‘G. R. M.,’’ care Arn- 
stein Bros. & Co., 2 Maiden Lane, 
New York. 





SALESMAN WANTED; good oppor- 
tunity for a clever salesman for the 
middie west to connect with a pro- 
gressive novelty jewelry importer, 
salesman must be well acquainted and 
have good following; answers should 
state experience and references or 
they will not be considered; to the 
right man we are willing to offer 
good inducements. Address “‘E. M., 
2056,”’ care Jewelers’ Circular. 








Fill Your Wants 


BY TELLING THEM 


For 3 cents a word you can solve many 
of your problems—obtain help, sell your 
store, sell your stock, rent your store or 
space, obtain a partner, get capital, buy 
stock or tools—everything needing publicity. 


Advertise Here on These Pages 


THE JEWELERS’ CIRCULAR reaches the peo- 
ple you like to do business with. 








for Sale. 
Stores, Stocks and Businesses. 


3c. a word; minimum charge, 75c. 








ON ACCOUNT OF SICKNESS will sacrifice 
jewelry and optical store cheap at 1874 Amster- 
dam Ave. For particulars, “Hiller,” 66 W. 33d 
St., New York. 





GENUINE pearl-diamond necklace, dog collar, well 
matched; can be sold in normal times for $5 ,000, 
can be bought now for $2,360. Rubenstein Bros.. 


14 Maiden Lane, New York. 





JEWELRY STORE for sale, town of 20,000 in 
the southwest; $4,000 cash or will reduce; must 
sell on account of poor health. Address “D., 
1813,” care Jewelers’ Circular. 





JEWELRY AND OPTICAL STORE in central 
California, railroad division; population, 2,500; 
stock and fixtures, $1,500; no optician in town. 
Address “D., 1859,” care Jewelers’ Circular. 





FOR GOOD REASONS I want to sell my jewelry 
business worth about $16,000; can reduce to half 
if necessary; stock and fixtures up to date; do 

not answer nless you mean business. John J. 

Lange, 507 Sixth St., Racine, Wis. 


FOR SALE, small jewelry store in live lowa town 
of Paton; invoice about $1,200; rent $10 per 
month; repair work averages about $75 per 
month. Inquire of J. A. Harmon, Jefferson, la. 








ONLY TEWELRY STORE in central I[llinois town 
of 1,200 population; invoices Over $3000: good 
optical and repair business; repair work pays all 
expenses. Address “F., 2039,” care Jewelers’ 
Circular. 





JEWELRY AND OPTICAL BUSINESS. als 


agents for Victor-Victrolas; 35 years’ estab 
lished; cash; immediate possession; owner leav- 
ing State for other line. Address “W. E. C.,” 


618 Edgmont Ave., Chester, Pa. 





COMPLETE LINE of 10kt. la vallieres, tie clasps, 
bar pins, cuff links, brooches, scarf pins, etc., for 
sale to cash buyer; latest designs; some diamond 
goods: will sell below manufacturing cost; op- 

ortunity for retailer. Address “B., 2029,” care 
Tomaines’ Circular. 





TEWELRY AND OPTICAL BUSINESS located 
in a county seat town in Missouri will invoice 
about $8,000 or a little less; will make big dis- 
count and will only have to have part cash if 
party would rather; will pav to investigate. \d 
dress “‘C., 2033,” care Jewelers’ Circular. 





FOR RENT; complete jewelry store for rent o1 
lease in best retail city in Indiana; leading store 
for 60 years; annual business, $15,000; large 
profit; new mahogany fixtures; marble front; al! 
tgols and safe; no stock; owner entered whole 
sale jewelry business in west; rent, $65; photo 
on request. J. J. Chapman, Keokuk, la. 





MUST SELL AT ONCE, an old established 
jewelry store and loan office located in the 
heart of the downtown business section in 
Cleveland, O.; complete up-to-date stock and fix- 
tures; must leave the city at once and will sac- 
rifice for a quick sale; this to include lease, 
stock, good will and fixtures; no reasonable 
offer refused. Address, at once, “Mrs. B., 2075,’ 
care Jewelers’ Circular. 





AN EXCELLENT OPPORTUNITY; am going to 
retire from business, have a fine store, good cor- 
ner location, best class of trade; population, 
10,000, in west Texas; good public schools, two 
colleges. fine farming and stock country, good 
healthy climate especially for weak lungs; will 
be a great opportunity for one to come and buy 
the fixtures and what little stock that would be 
left over from hi: aving an auction sale Christ 
mas; or I would retain an interest with a good 
man though I would want to be out of the store; 
stock and fixtures will invoice about $10,000, but 
can greatly reduce it: can arrange it so a man 

with $2,000 can handle it. Address “*H., 2044,” 
care Jewelers’ Circular. 





FOR SALE, the best paying jewelry 
bus.ness in the State of Michigan and 
probably in the U. S. A.; county seat, 
city of 8,000; growing factory town; 
elegant farming trade, two railroads; 
long lease, best corner on main street 
and near both depots; annual turn- 
over $25,000; if you want to buy a 
veritable gold mine write now; noth- 
ing but cash or negotiable paper con- 
sidered; stock and fixtures invoice 
$18,000; can reduce to suit. For 
further particulars call on or address 
James L. Hand, Jr., 14 Maiden Lane, 
New York, or N. J. Felix & Sons, 50 
John St., New York. 








for Sale. 


Tools, Fixtures, Equipments, Etc. 
Sc. a word; minimum charge, 75c. 








17 


FOR SALE, jewelers’ wall cases and show cases. 


P. B. Levy, 641 Broad St., Newark, N. 





GLASS SHOW CASES, appropriate for displaying 
in 


specials, $1.25 each; in quantities, $1 each. 
ternational Jewelry Co., 14 Maiden Lane, New 
York. 


(Special \V otices ntinued on page 182.) 


ra 


at RR aed a a a ee he ww A RC 


73 


ri oe 
ie* ociocas 
ae 


tee = oe se 


tate 
Diag 


Pe ON cm yee 


edt ad akin acamnndaeee 


OF RS TES St AACN 






182 


THE 


JEWELERS’ CIRCULAR-WEEKLY 


August 25, 1915. 





Special Notices. 


page 181.) 


( nitinued from 








Business Opportunities. 


oc. a word; minimum charge, 75c. 








PATENTED SPECIALTIES WANTED, applying 
ectly to y trade, by responsible concern 

ing al a expert ‘alien faci ities; 

aationinen in strict confidence. Ad 

, 1842,” care Jewelers’ Circular. 


jewel! 





HIGH CASH PRICES paid for diamonde 
and watches; immediate returns 
made; bank references. Addrees M. 
lralson, Room 707, 7 W. Madison $&t., 
Chicago, Ill. 





PAY CASH for your diamonds, 
watches, jewelry; send your stock to 
me and receive money by return mail; 
national bank references. Emil Noel, 
29 E. Madison St., Chicago, Ill. 





ARE YOU GOING OUT OF BUSINESS? We 
pay highest cash value for entire stock, or part 
of jewelry, diamonds and fixtures; communicate 
with us, it will be to your advantage; rating and 
references of the highest order. Van Praag & 
Co., 15-17 Greene St, N established 
1889. 


New York, 





16 N. Dearborn St., Chi- 
pays highest prices for 
watches, jewelry; imme- 
bank references; es- 
old gold, silver 


A. LIPMAN, 
cago, Ill., 
diamonds, 
diate returns; 
tablished 1868; 
bought. 





HIGHEST CASH PRICES for your sur- 
plus stock of diamonds, watches and 
jewelry; immediate returns; business 
confidential; national bank refer- 
ences. H. Schwartz, 1209 Heyworth 
Bidg., Chicago, III. 





PROPOSALS -Sealed proposals, subject to the 
usual conditions, will be received up to 10.30 
A. M., Sept. 8, 1915, for furnishing the Ne York 
State Hospitals for the Insane with c mp. sition 

silver plated table flatware for a sented 

deliveries beginning Oct, 1, 1915. 
For further information, add: Pur 1g 
Committee for State Hospitals, Room 138, 


itol, Albany, N. 


metal and 
of one year, 


CSS 


IF YOU WISH TO RETIRE from busi- 
ness or have surplus stock to dispose 
of, consult with us; it will be to your 
benefit; we are in a position to pay 
better prices than anybody. Marks 
Bros., wholesale jewelers, 235 S. Dear- 
born St., Chicago, Ill. 





DIAMONDS at great bargains; $45 per 
carat and up; mounted rings and 
other diamond jewelry bought from 
private people sold at half the 
regular price; sent on memo. bill to 
rated dealers; sold for cash only. 
Dan |. Murray, 3 Maiden Lane, New 
York. 





AT ONCE! We pay spot cash for your 





entire or part of your stock of jewelry, | 


diamonds and complete § jewelry 
stores with or without fixtures; send 


your entire or part of your stock to us | 
at our expense and we will send to | 


you, cash, immediately; if our offer is 
not accepted we will return § your 
goods; all communications answered 
quickly and kept strictly confidential; 
bank and mercantile references of 
high standing. Brooklyn Purchasing 
Syndicate, F. Walker, Prop., 608 
Broadway, Brooklyn, N. Y. Estab- 
lished 1887. 


\ 


| 





Wanted to Purchase. 


sc. a word; minimum charge, 75c. 

COLORED STONES and pearls bought; 
send us any of these gems that you 
want to dispose of. Espositer, Varni 
Co., 45-49 John St., New York. 


Co Det. 


sc. a word; minimum eatin 75c. 

















DESK ROOM jn finest loc ated building in Chi 
Zo; ill conveniences light sample room; 

Address North American Watch 

Memorial Bldg., Chicago, IIl. 


PART OF STORE with window space in 
best retail section of Fifth Ave., New 
York; suitable for high class silver- 
ware or stationery. Address “C., 
2005,’’ care Jewelers’ Circular. 


1} ile e 
L oO ( » | 1Tl b us, 











Miscellaneous, 


3c. a word; minimum ) ae 75c. 





ENGRAVERS! 
engraving at a cost of $5.00. S. 
66 Genesee St., Utica, N. Y. 





To learn how to do copper plate 
G. B. Seymour, 





HILES WATCHMAKING and Engraving School, 
the largest and best equipped school in the west. 
717 Market St., San Francisco, Cal. 











The Human Eye 


Illustrated in colors with Manikin in 
two sectional overlapping models, 
containing fifteen separate plates. 
book for every Optometrist. 


Size 7x 104,—Price $1.00 
The Optical Publishing Company 


11 JOHN STREET 


A 


NEW YORK 


























THE RIGHT MAN 


NEER 


—ew WITH THE RIGHT METHOD = 


F.W.TILLOTSON 





ABOUT THAT DEAD STOCK 
YOU HAVE ON YOUR HANDS. 


ABOUT THOSE DEAD ACCOUNTS 
AND OTHER DEAD ISSUES. 


FORGET AL , ee EDO THE 


WRITE TO Me E worrviNa.vou WILL GET THE COIN. 
Appress F.W.TI LLOTSON.IO-12 Maipen Lane,NY. City. 


DONT WORRY 
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FACSIMILE REPRODUCTION OF PAGE, REDUCED ONE-HALF 


Sold only to Subscribers of or with a year’s subscription to 


THE JEWELERS’ CIRCULAR 


PRICE $5.00—EXPRESS PREPAID. 


The Jewelers’ Circular Publishing Co., New vor: 


THE TRADE AUTHORITY 


ON 


Trade Marks: Trade Mark Information 


A Reference Book for Every Jeweler, 
Manufacturer and Jobber 


Combination Price $6.00 for Trade-Marks of the Jewelry 
and Kindred Trades and THE JEWELERS’ CIRCU- 
LAR one year’s subscription ($2.00)—fifty-two issues, 


q— Classification—(See Contents) 


Three alphabetical indexes and classification into depart- 
ments make reference easy. 


—F acsimile Trade-Marks 


Over 6,500 trade-marks and trade names and the names 
of flatware and toiletware patterns. 

Illustrates by actual facsimile reproduction the trade- 
mark as stamped on the manufactured article. An essen- 
tial feature to positive identification as a similarity in 
trade-marks often exists. 


q— The Maker’s Name and Address 


Introduction. CONTENTS 


Explanatory Notes Regarding Indexes. Tortoise Shell Goods, 
Trade-Marks: Watch Cases. 
Badges, Emblems, Medals, etc. Watch Materials. 
Buttons, Studs, etc. Watches. 
Chain Bracelets. Historical Sketch of Makers’ Marks. 
Chains, Gold, Gold Filled and Plated.Summary of London Hall Marks. 
Clocks. Marks of Goid and Silversmiths. 
Cut Glass, American, The Law of Trade-Marks. 
Diamonds. The Troy and Decimal System—Equiva- 


Ebony, Ivory and Shell. lents. 

Emblems. Index to Names of Firms Having Trade- 
Fountain Pens, Pencils, etc, Marks 

Imitation Diamonds. Index to Letters and Words Used as 
Ivory. Trade-Marks. 

Jewelry, Gold and Silver. Index to Advertisements. 

Jobbers’ Marks. Index to Names of Flatware and Toilet 
Leather Goods. Ware Patterns. 

Materials, Tools and Supplies. National Stamping Law. 

Medals. Proposed Stamping Law for All States. 
Miscellaneous Lines. State Laws Regulating the Stamping of 
Pens. Gold and Silver. 

Precious and Imitation Stones. The Gold and Silver Stamping Act of 
Rings, Gold, Gold Filled and Plated. Canada. 


Marking of Foreign Plate in England— 
New Marks Adopted 


Silver Plated Ware. 
Sterling Silverware. 
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Is Your Reputation Worth Anything? 


Do You Need Money for Dead Stock? 

We will protect your reputation while we sell not only your new 
goods, but all the old, shopworn things that have been in your way tor 
years. And we will get the highest prices possible to be secured in a 
legitimate sale. 

You have hcard of many first class auction sales—and some poor 
ones. You have heard of jewelers selling out at a profit, with reputation 
intact—and ot some who couldn't sell out at all, and were obliged to 
move after the auction. 

Which kind ot a sale do YOU want? OUR kind, or the other kind? 

One thing is POSITIVE: All the jewelers for whom we sell enjoy 
a better business afterwards—their reputation is greater in the com- 
munity, and they are looked up to as honest men. Why? Because we 
have the only method that brings sure results. It is different from the 
others. We can prove by jewelers we have sold for. We will prove it 
to YOU if you ask us to. 

What we have done-for others we can do for you. Reduce your 
stock in the right way—or sell it all. Just as you prefer. We are book- 
ing sales now. Write us at once, giving full particulars. It will be 
held most confidential. If necessary, we will advance money to help 
vou over the rough spots—or we will buv your stock. 

No, we don’t sell for everybody. We haven't time. 

NO! we are not new men in the business! Quite the contrary, we 
have been in it for many years. Long enough to learn all there is to it, 
and to evolve a new and better way of conducting sales. 

MAKE US PROVE IT! It is worth your while. 

Tell us your troubles to-day (confidentially). 


R.B. MacRORIE & CO. “bus” CHICAGO 


H. J. HOOPER 


New York’s Undisputed 
Leading Jewelry Auctioneer 



































The Birmingham Press says:—There is nothing but 
compliment and praise for Mr. Hooper. As an 
auctioneer he is skillful, pleasing and energetic, 
and a gentlemanly gentleman with it all. 


Note—This is my twentieth year of advertising in the Jewelers’ Circular 


Office: 37 Maiden Lane, New York City 


Residence: 2355 Southern Boulevard, New York City 
Office Phone: 532 John Private Phone: 1856 Tremont 
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YOUR MONEY BACK 


If Our Goods Fail To Give Service 


or 


If You Are Not Satisfied In Every Respect 


All Makes of American Movements and Cases 


AT A SAVING OF 20 to 35 PER CENT. 


Place your order where you can save money on your purchases and have them backed 
by a money back guarantee. 


NOTE THESE WONDERFUL BARGAINS 


Increase Your Sales 500 Per Cent. 


We purchase our goods from bankrupt and overstocked dealers. Every movement is 
thoroughly overhauled, rebuilt and readjusted before shipment is made. 

We guarantee them to be right or your money back. 

Send usa trial order. Write for complete price list No. C 149. 


TRY US ON REPAIRING 


The largest repair shop in America at your service. ‘‘49 Skilled Mechanics’’ 


18 Size Elgin. 16 Size Waltham. 18 Size Webb C. Ball. 
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The United Watch Co., Inc. 


5 So. Wabash Ave., Chicago, IIl. 
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We Challenge Any Firm of 
ey 4 Auctioneers 
‘ ® inthe World 


a 


ee ba To equal us in ability in 
| \ | “% selling the greatest amount 
a Aa of goods and realizing the 
best results, as we have now 
associated with us one of the 
oreatest and best auctioneers in 
the world, and with his ability 
and past references combined 
with ours we feel positively as- 
sured that no person can equal us. 


If you desire a successful sale 
write or wire us to-day for further 
particulars and references and let 
us positively prove that what we 
state above are facts. 


GOTTLIEB & O’NEIL 


AUCTIONEERING GO. 
Sth Floor Ashland Block 


ssvaguomo CHICAGO, ILL. 
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‘America’s Leading Jewelry Auctioneer’’ 


JAMES L. HAND 


Telephone 1624 Cortlandt 14 Maiden Lane, New York 








To the AMERICAN NATIONAL RETAIL 
JEWELERS’ ASSOCIATION 





Greeting! 








JAMES L. HAND 











During the days of the Convention I will be at my office, 14 Maiden 
Lane, to bid you welcome! Meet me face to face! ] 


I want to tell you of my efforts for clean, legitimate auctions. Let me “a 
explain the methods that have made the “Hand” Auction famous. 


Have you noticed the better standard that is demanded of 
Jewelry Auctioneers since Hand entered the field? 
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ee 
Pendants. e 
Scarf pins. \4 
Key rings. Yj 
Hat pins. 


Bar pins. 
Brooches. 
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La Vallieres. 
Fichu pins. 
Barrettes 
Monocles. 
Earrings. 
Veil pins. 
Lorgnettes. 
Tie clasps. 
Patent safety 
guard bracelets. 
Gold, silver and 
plated collar 
buttons. 
Watch bracelets. 
Lorgnette chains. 
Gold and silver 
match boxes. 
Amber cigarette 
holders. 
Cigar cutters. 
Lapel buttons. 
Gold, silver and 
plated knives. 
Link buttons. 
Vest buttons. 
Neck chains. 
Rope chains. 








































Bracelets. 

Baby pins. 
Bib holders. 
Class rings. 
Coat chains. 
Chains. Crosses. 
Vest chains. 
Cameo goods. 
Locket rings. 
Pearl necklaces. 
Ring mountings. 
Sautoir chains. 
Emblem goods. 
Gold, silver and 
plated thimbles. 
Gold and silver 
Cigarette cases. 
Bead neck chains. 
Lingerie clasps. 
Fobs. Studs. 
Onyx goods. 


Watch holders 
. rulle pins. 
Charms. 
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5310435 mee STREET, — YORK CITY. ) 


BRANCH OFFICES: CHICAGO,ILL.3I NORTH STATE ST,, AMSTERDAM,HOLLAND,1O TULP STRAAT. : 
PARIS, FRANCE,51 RUE DE CHATEAUDUN. 


TO AVOID DELAY USE LOCAL ADDRESS, 331043 GOLD ST., NEW YORK. | 
POPULAR PRICES 


TERS 


UUM GREER SOR DIAMONDS) )IUIII] 


Fine platinum jewelry of every description. Lapidary work 
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of it, with many of them, is almost 
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Are you keeping the newest 
patterns, which are their new- 


est le ves ? 


ONEIDA COMMUNITY, LTD. ONEIDA, N.Y. 
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ON THIMBLES 


Mr. Retailer:— 


You can depend on the quality 
stamped on goods bearing these 
trade marks. 





Your Jobber has them on hand be- 
cause “Waite-Thresher’s Goods Sell.” 


Waite-Thresher Company 
Waite-Thresher Company Building PROVIDENCE, R. I. 
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Jewelers of America 
« * ¢ Greetings + 


OUR important convention is a true expression of the ‘‘get-together”’ 

Y spirit. I believe in it and so do you, or you wouldn't be a member 
of your association. Years ago business was pretty much like a 

catch-as-catch-can wrestling match. A man struggled along somehow— 
fighting the lone fight, battling blindly with difficulties, expecting no help 
or sympathy from others in his same line of business, and giving none. 
Today, it is very generally recognized that the problems of one are the 
problems of all. .A man no longer holds aloof from his fellows, guarding 
his little secrets, nursing his pet grievances, alone. 
Men meet in the convention hall; each pours his knowledge and experience 
into the common fund—and takes therefrom that for which he feels a need. 
We have learned the vital importance and value of mutual help, counsel and 
inspiration. To get, you must give—and the more generously you give the 
more lavishly you will receive. May I apply this personally? 
The great international success of La Tausca pearls is due | believe to the 
recognition of this principle. 
In our line of pearl strings we have endeavored to give the utmost in quality 
and value for the price. Next we have worked with you jewelers to perfect 
the art of display as a means of increasing your sales and profits. 
Third, we have advertised nationally that La Tausca pearl strings can be 
purchased at jewelers everywhere. 
Taking the Gold Medal—the highest pearl string award at the Panama- 
Pacific Exposition—has given additional selling force to your La Tausca 
displays, and our guarantee, given with each string, enables you to sell the 
consumer with confidence. 
All this is co-operative—mutually helpful and profitable. You benefit 
directly by it; we, indirectly. 
I mention this here as one example of the ' ‘working together,’ one out of 
many such instances found in all lines of modern business. 
I congratulate the retail jewelers of America on their splendid association 
and trust that the success of this 1915 Convention will exceed the rosiest 


of expectations. 
Moxie fe : President 






































THE LOW-TAUSSIG-KARPELES CO. 


PROVIDENCE 


PARIS NEW YORK 


Address all communications to Providence. 
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International Silver Co. 


Invite 


Convention Visitors 


While in New York 


to Visit the 


Largest Display of Silverware 


Covering All Lines 
Ready for Your Inspection 


at our Stores 


9-19 Maiden Lane 49-51 West 34th St. 


New York 


General Offices, Meriden, Conn. 







































Progress of the Great Convention. 





Tuesday’s Session of The American National Retail Jewelers Association Includes Many Interest- 
ing Addresses.—Exhibition Opens With Success.—Jewelers and Their Families Enjoy 
Boat Ride Down New York Bay and Clambake on New Jersey Shore 
With Special Entertainment Features of Various Kinds. 














HE convention of the American Na- 
tional Retail Jewelers’ Association, 
which started Monday at the Grand Cen- 
tral Palace with a morning, afternoon and 
evening session, has already developed into 
one of the biggest things of its kind that 
the jewelry trade of New York has ever 
seen. As noted in the regular issue of THE 
JEWELERS’ CriRCULAR, which was circulated 
Tuesday and which contained the proceed- 
ings up to the adjournment on Monday 
night, the first day’s registration proved the 
largest of any first day in the history of 
the national conventions, and the jewelers 
have been coming to New York ever since. 
Nearly 600 retail jewelers are at present 
attending the sessions and a large number 
have appeared who have not registered on 
the official roster. 

The sessions, held on the mezzanine floor 
of the Grand Central Palace, directly above 
the main floor where the great exhibition 
is being held, have been strongly attended 
and the proceedings listened to with deep 
interest. 

The great outing, which was held yester- 
day at Pleasure Bay, Long Branch, proved 
a success in every way, far surpassing the 
expectations of most of the jewelers and 
their families who participated. Between 
500 and 600 jewelers were guests on this 
occasion and the number, though large, was 
much less than had been provided for. 
Everything went off without a “hitch” and. 
the affair will long be remembered by all 
who participated. There is no doubt that 
many more jewelers would have been on 
this outing had they been in New York to 
register in time, but as no one was per- 
mitted on the boat without a ticket and 
badge and no tickets and badges were dis- 
tributed except to those retail jewelers who 
had registered Monday and Tuesday, man) 
who came to the city Wednesday were un- 
able to qualify in time to join the merry- 
makers on the two boats that sailed down 
through the bay to Atlantic Highlands. 

One of the events of the Tuesday morning 
session was the arrival at the convention 
ha!l of a big supply of copies of THE 
JEWELERS’ CIRCULAR, which contained a 
complete account of the convention pro- 
ceedings up to the time of adjournment at 
10.20 o’clock on Monday night. Many 
words of praise for this bit of enterprise 
were heard in the convention hall. 

The New York State and New Jersey 
State associations established headquar- 
ters near the main assembly room at the 
convention and the jewelers of these States 
registered and renewed old acquaintances 
and formed new ones. At the booths State 
badges were distributed as were cigars anid 
souvenirs. Many of the officers and mem- 


bers of the two State associations were 
to be found at these booths at various times 





during the morning session. The conven- 
tion hall on Tuesday morning was deco- 
rated with American flags and with the 
Combs and Roberts banners and a big por- 
trait of the late Steele Ff. Roberts was also 
displayed. 

Tuesday Morning Session. 

The Tuesday morning session of the 
10th annual convention of the American 
National Retail Jewelers’ Association was 
called to order at 10 o'clock by President 
Combs in the northwest room at the Grand 
Central Palace, it having been decided that 





LUDWIG NISSEN, CHAIRMAN OF GENERAL COM- 
MITTEE OF THE JOINT ORGANIZATIONS, 
WHO HAD CHARGE OF THE ENTERTAIN- 
MENT OF THE VISITING RETAILERS. 


this room was more advantageous for the 
holding of the convention sessions than 
the southeast room, which was occupied 
during the first day. At the time the morn- 
ing session began the big convention hall 
was well filled, and the jewelers from all 
sections of the United States were antici- 
pating a meeting filled with interest and 
instruction. When President Combs’ gavel 
fell on the opening session the second day 
of one of the most successful conventions 
ever held by the retail jewelers of this 
country was formally started. The regis- 
tration at noon was 465. 

President Combs called upon all to 
promptly present their credentials to the 
secretary, and then asked for any resolu- 
tions that the members might have. Presi- 
dent Davis of the Massachusetts State as- 
sociation stated he had one to present, but 
that it would have to be presented behind 
closed doors. He was instructed to present 
it tentatively to the resolutions committee 


for consideration. The president then 
urged all to get acquainted at once, as 
there were many new faces at the conven- 
tion session. 

The printed program called for an invo- 
cation at the opening of the morning ses- 
sion, but thrs was passed, and the report 
of the credentials committee was also 
passed until Thursday morning, as was the 
State reports by roll call. 

At this point President Combs called to 
the platform former president John P. 
Archibald, Blairsville, Pa., and Mrs. Steele 
F. Roberts, widow of former President 
Roberts, of Pittsburgh. 

'The next event was not scheduled on the 
program, but it made a decided hit with 
the jewelers, and when Mr. Mazer com- 
pleted a very touching little speech, in 
which he quoted Colonel Shepherd’s de- 
lightful poem on “Life,” and presented to 
Mrs. Roberts a huge bunch of American 
Beauty roses, the enthusiasm of the assem- 
blage broke loose in tumultuous applause. 
Mr. Combs followed by presenting a single 
rose to Mr. Archibald, who responded 
with a short talk on the significance of 
this 10th annual meeting, and suggested 
that it be decided to hold the 20th annual 
meeting in New York State, in which State, 
at Rochester, the association was founded 
10 years ago. He also made the unique 
statement that universities should confer 
business degrees upon successful business 
men, just as they do upon professionals. 
His business had been increased 100 per 
cent., he said, by his association member- 
ship, through the efficiency he absorbed at 
the conventions. His last word was to 
never use the word “competitor; say part- 
ner or associate instead, and mean it when 
you say it,” he added in conclusion. 

Here Colonel Shepherd produced a let- 
ter from James Scribner, an Indiana dele- 
gate, who had failed to appear, and which 
explained his absence. It was as follows: 

“Please tell the Indiana delegation I am 
not a ‘mutt’ or a ‘gink.” My wite has just 
presented the State association with a new 
\0-pound member. They are not able to 
travel or we would all be there. This its 
the first time 1 have missed a convention 
in four years.” 

The first formal address of the morning 
was by George F. Barber, of Emerson In- 
stitute, New York, who delivered an ad- 
dress on “Increasing Efficiency in Business.” 
His address was as follows: 


ADDRESS OF CHIEF OF STAFF GEORGE F. BARBER, 
OF EMERSON INSTITUTE, NEW YORK, 

Gentlemen—It is good business to come to the 
point as quickly as possible and the point of all 
of my words to you this morning is, that it 1s 
not always a comparatively easy matter to in- 
crease human efficiency. 

Earnings and profits depend upon efficiency and 
efficiency depends largely upon the man. While 
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is the U. S. Registered Trade Mark plainly stamped on 
every piece of jewelry of Larter production. 





it is a small thing but highly prized. 


it is our official signature. [t guarantees the quality of 
our goods. It identifies them. It holds us responsible. It 
means that if they are not what we say, we will make 
good. it stands as an absolute protection between our 
product and cheap, dishonest competition. It reaps for us 
full reward for any achievement. 


Neither luck nor accident has played any part in making 
this mark so valuable. Only an honest endeavor, day in 
and day out, to make jewelry of the highest standard of 
excellence, has produced such results. 


PACIFIC 
COAST 
REPRESENTATIVES 


A.LHALL & SON 


INCORPORATED 
JEWELERS BUILDING 
POST STREET 
SAN FRANCISCO 
CAL. 
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Full Report of Tuesday Session and the Outing. 


this word has become hackneyed and most people 
are sick of hearing it, there is one thing, that is 
infinitely more sickening than the word efficiency 
and that’s the fact of inefficiency. 

Business becomes more full of details each year. 
Competition grows keener and more killing each 
day. Goods have to be purchased and sold on 
smaller margins than ever before. The public 
constantly demands more value and _ service. 
Service, more service. Service, often costly to 
give or maintain, has become the spirit of the 
times. 

The result of this has been to wring profits 
out of the waste and unconsidered trifles of for- 
mer days. The result has also been to stimulate 
the moral activities into strenuous effort and the 
man who cannot or does not meet these changed 
conditions is an enemy to the elimination of 
waste in business. 

Phil Armour started this modern trend of 
affairs splendidly when he said that in order to 
succeed, he had to utilize all of a pig except 
its squeal, but for every Armour there are 10,000 
of us who are trying to meet conditions in the 
strenuous nerve racking old way. 

Competition often results from terriffic bursts 
of speed without consideration, to kill off com- 
petitors. Goods are manufactured on small mar- 
gins and floated to tighter markets on rivers of 
sweat and we supply the sweat. We are a good 
deal like the Chinese peasant who when the 
roads get bad strengthens his cart. It never 
occurs to him to fix the road. When times grow 
hard and all markets tighten we answer by 
hustling. It never occurs to us to stop and think 
things out. 

Such means may help a little when going over 
a small piece of bad road, but increase the speed 
when the road is a life time long and the cart is 
bound to break before it should. Let’s fix the 
road. 

My definition of efficiency is that it is the best, 
easiest and quickest way to accomplish any de- 
sired results. In the light of that definition 
etiiciency means something tangible, it does not 
mean system, since system may or may not be the 
best, easiest and quickest road, besides one can 
do the most useless and wasteful things in the 
most systematic manner imaginable. It is simply 
the application to the man of the same principles 
that have brought such wonderful results in the 
scientific world. It is the substitution of analy- 
sis for rule of thumb and guess work. Efficiency 
means more net results. 

It is the net that decides the application of 
whether I am winning profits or losing. Better 
to do a $1,000 business and have a $100 
net profit than to do $1,000 worth of  busi- 
ness and have only $50 profit, but =  any- 
one can talk about what efficiency is or is not. 
What I am here for is to show you the practical] 
way of increasing the efficiency ot yourself and 
your employes in business. 

I said that efficiency was the best, easiest and 
quickest way to achieve a given result. Let us 
suppose that two of the results that you desired 
are the attracting to your store of more people 
who are able and will buy your merchandise and 
a satisfactory handling of them at the lowest pos- 
sible cost. Professional men and jewelers are 
a great deal alike in one respect, that is the bet- 
ter the doctor or lawyer or jeweler the worse 
business man he seems to be, and as there is a 
science of finding and taking a better, easier and 
quicker way to accomplish results, this science 
should appeal particularly to men who by virtue 
of skill in one profession are lamentably weak in 
another, namely, doing business on a sound basis. 

If you will apply to yourselves and to your 
employes the same principles of efficiency with 
which men like Harrington Emerson or Fred W. 
faylor have revolutionized business in this country 
vou will achieve the same results as they have 
been able to, namely, the saving of waste, the in- 
creasing of profits, the cutting of costs, getting 
more out of a day’s work. 

The first principle of efficiency is that of records, 
immediate and accurate records. Human progress 
is based on records and so is progress from ineff- 
ciency to efficiency. ‘The efficiency engineer upon 
entering a plant records faithfully just what that 
plant is doing with its men, money, materials and 
equipment, and in order to prevent the leaks and 
losses attendant upon your business so must you 
utilize the principles of records along similar lines. 





I don’t know what records you could utilize the 
best, but it occurs to me that a record that would 
indicate to you the character of the stock that you 
dispose of and the months of the year in which it 
is disposed of would enable you to order much 
more independently than without them and con- 
siderably further in advance. 

The United Cigar Stores utilize the principles of 
of records in a rather unique way. Before open- 
ing up a new store they station a man upon the 
site selected, who for days or weeks and even 
months checks off with an odometer every male 
human being of mature age. 

The company, knowing from its records just 
how many men out of a thousand smoke, can 
determine accurately whether it would be worth 
while to open up a store upon that particular spot 
in advance of signing the lease. The result is that 
you seldom see the For Rent sign in one of their 
windows. The average man selects a store site 
by means of his own more or less accurate ob- 
servation or that of his friends or possibly his 
wife’s and occasionally succeeds. 





EX-FRESIDENT J. P. ARCHIBALD. 


The United Cigar Stores utilize the principles of 
records an{ rarely fail. Now then, what records 
could you utilize and how can you get them? 

In the first place just’ how efficient are you 
personally? Have you ever taken a record of 
yourself as to just exactly what you do with the 
things that correspond to the co-operation, man, 
money, materials and equipment? Have you ever 
taken an inventory of your employe along the 
same lines? 

Having had something over 1,000 students under 
my personal charge in the study of efficiency, I 
can give you some accurate data regarding human 
efficiency, and that is that the average man is 
approximately 30 per cent. efficient, that is, 70 
per cent. of him goes to waste, and it is the 70 
per cent. that I want to talk to you about. 

The second principle of efficiency is planning. 
Most men hustle and bustle around, but efficiency 
isn’t noise or excitement. It is organizing planned 
action leisurely done with every step marked out 
in advance. Some men are like tugboats, tossed 
about on the waves, darting here and there amid 
dense clouds of black smoke and steam. They 
seem to be tremendously busy. With them there 
is always something doing, but a tugboat never 
gets anywhere in particular, for it ties up at the 
same dock at night. Other men are like ocean 
liners. They move calmly, quietly, and with no 
show of effort, move according to plans laid out 
in advance, on schedules accurately derived from 
their plans worked out in detail. 

If you are going to increase human efficiency 
you must plan, and these plans must be based 
on records, 

I said that efficiency was the best, easiest and 
quickest way to achieve a given result. In order 
to use it you have got to utilize these two prin- 


ciples, you have got to have records of the type 
of goods that your people do buy the most of, 
and you have got to have plans and schedules 
made out to handle that particular line of goods. 
You have got to analyze in accordance with these 
three principles instead of guessing. 

Then you must standardize conditions and 
operations. One of the worst things that happens 
to a business man is the perpetual jag of selling 
Satisfactorily. Many a merchant has said, every- 
body knows me and my goods, but the fact is 
that he is only known to 10 or 15 per cent. of 
people in town. Everyone is the greatest person 
in the world to his little home group. Of course 
he is. He’s a teacher in his own home town. 
He’s unique. He knows everything there is to 
know. 

People don’t buy your goods from a sense of 
duty, and besides your regular customers are 
constantly being attracted to other stores by 
clever schemes. Do something different. Think. 
Quit this special sales business. There is nothing 
but shifting sand beneath it and you can’t build on 
shifting sand. I know a department store within 
a mile and a half from where I am standing where 
there is $4,000 worth of old style goods that is 
not worth a hoop-da-du. Now, maybe they could 
sell them for 50 cents a piece these $15 articles, 
maybe not. What do your records along these 
lines‘show? What’s your best buying unit? What 
type of person sells your goods best and with 
most satisfaction to your customers. How often 
do you turn over your entire stock? How often 
should you? Do some planning. 

Do some planning. I don’t care what the plan 
is so long as it’s based upon the records in front 
of you. Standardize the conditions in which sales 
are made in your stores. The location of the 
jewelry department is not the big essential for 
its success. The biggest essential is the satisfac- 
tion that your customer feels when he buys there. 
A satisfied customer will hunt the department up. 
Standardize your operations. What is the best 
way to sell your goods? What is the best appeal 
to your customers? 

There are several other principles of efficiency, 
but back of all of them is the principle of com- 
mon sense. Common sense is very teachable, very 
easily acquired. There’s no use telling a man to 
use common sense and then trust to Providence 
that he will do so. I will tell you what common 
sense is. It consists of two things. Clear cold 
logic, which can be acquired from a text book 
very easily, and sound feelings. 

Every sales manager in the world has to keep 
the feelings of his men sound or his sales or- 
ganization goes to pot. So must you to keep the 
spirit of team work alive in your organization by 
making your employes feel a sense of responsi- 
bility. They will not feel this responsibility un- 
less they feel an interest in the business, and 
you can’t expect a man to be interested in an 
abstract proposition. 

Let them understand what you are doing. Let 
them be part of the team. If you can make all 
persons in your employ feel that this work is 
important then they will do it well. If you can 
get them thinking along the lines I have indicated. 
If you can make them keep records and then 
plan their schedules of work and duty you can 
accomplish the same results in your business that 
Henry Ford has been able to accomplish in the 
automobile industry, or the Uneeda Biscuit Co., 
National Cash Register or the Burrows Adding 
Machine Co. in their lines. 

The amazing thing about successful people is 
that they are apparently marvelously like unsuc- 
cessful men, in everything that they do except 
“thinking.”” The brain is what counts. If you 
will stop in at your library when you get home 
and borrow Emerson’s “Principles of Efficiency,” 
and apply them to your business you will have 
solved the problem of finding and taking the best, 
easiest and quickest way to your desired goal. If 
you have no library tell your genial brother 
jeweler, Harry C. Larter. He will be glad to 
send you further information about how to in- 
crease human efficiency in business, because he 
has actually gone through this work under our 
instruction, and you have experienced some of 
the results of it in the order maintained at your 
conventions. I shall be glad to co-operate with 
him in furnishing you with further details at any 
time. 

Oliver G. Fessenden then made the an- 
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nouncement that the Interstate Commerce 
Commission had just promulgated a de- 
cision permitting jewelers to sell from their 
sample trunks. This announcement came 
as the result of a bitter fight which has 
been waged by the jewelers against a rul- 
ing of the Interstate Commerce Commis- 
sion some time ago. The issue of THE 
IEWELERS’ CIRCULAR which appeared in the 
convention hall on Tuesday morning con- 
tained a complete account of the victory 
won by the jewelers, of which a part was 
an interview by Mr. Fessenden, who, as 
president of the Jewelers’ Protective Union, 
was a leading factor in the winning of the 
victory. 

The next speech scheduled on the regular 
program was an address by Prof. Frank 
Alva Parsons, president of the New York 
School of Fine and Applied Arts, who was 
to have spoken on the subject “Importance 
of a Fundamental Knowledge of Design- 
ing.” Unfortunately Mr. Parsons was out 
of the city and unable to speak. 

Following the announcement that Mr. 
Parsons was unable to deliver his address 
President Combs introduced Ludwig Nis- 
sen, president of the National Jewelers 
Board of Trade, who delivered an inter- 
esting address under the caption “What 
the National Jewelers Board of Trade 
Means to the Retailer.” His address was 
as follows: 


ADDRESS OF LUDWIG NISSEN. 


Members of the National Retail Jewelers’ Asso- 
ciation: 

When your good president wrote to me 
asking me to address this convention and 
touched upon the possible subject of my talk, 
I wrote him in accepting the invitation that he 
might give it any title he pleased, for if I could 
not talk to or on the subject I could at least 
talk around it. The subject, however, having 
been made, “What the National Jewelers Board 
of Trade Means to the Retailer,” I should be 
able to talk to it and on it as well as around it. 

Now, what does our Board mean to you and 
what are our relations? Let us first of all 
admit without resort to any species of hypocrisy 
that every organization is primarily formed for 
the protection of the interests of its own mem- 
bers. But as you no doubt all have heard 
the doctrine proclaimed that a man can be 
dead in love with his own wife and yet have a 
good deal of affection for some other woman, so 
it is with us, we are first for ourselves, but you 
are our next of kin and our interests are so 
closely interwoven that we cannot get along with- 
out one another any more than a tree can grow 
without sun and soil. 

In trying to make clear what the National 
Tewelers Board of Trade means to the retailer, 
I feel constrained to tell you something of the 
functions of the Board of Trade and then allow 
vou to draw your own conclusions as to what the 
performance of these functions means to you. 
First of all we collect information about the 
financial standing of all those being engaged in 
ny branch of the jewelry trade. This includes 
wholesalers and retailers, and the fact of being 

member of our Board does not in any way 
exempt an individual, a firm or a corporation, 
from the most thorough investigation. Then we 
vo a little further and examine into the ante- 
cedents and character of every individual of a 

m or of a corporation. 

It is somewhat hard to admit that among those 

. handle as commodities of commerce the most 
recious creations of God Almighty, there should 
he in it those whose strictest honesty could be 
loubted; but we would belie the purpose of the 
reation of our fraud-fighting fund if we did not 

imit that in our craft, which should, and in 
e main does, contain only the highest order of 





mankind, there have nevertheless been discov- 
ered some of the blackest commercial scoundrels 
the world has ever produced. This is no doubt 
due to the fact that our most exclusive com- 
modities are so easily transported, transferred 
from one to another and disposed of. 

We speak as illustrative of a man’s strongly 
developed faculty for stealing, of one who would 
steal a hot stove. Well, if there are those who 
would steal what they cannot hide, nor carry, 
nor dispose of, how much more readily will they 
be attracted to a commodity that is so easily 
hidden, done away with and sold without possi- 
bility of identification. 

This is the great risk to our business, and for 
that reason the unquestioned honesty of purpose 
of a man engaged in it counts for more in es- 
tablishing his credit than any other known factor. 
And right here I want to say that in this field 
of gathering and disseminating correct informa- 
tion you retailers have it entirely in your own 
power to make the relations between our two 
organizations stronger, more satisfactory and 





J. WARREN ALFORD, WHO COMMANDED THE 
“SILVER ARMY.” 


more confidential, and to help establish the fact 
that what our Board means to you 1s to estab 
lish the knowledge of your character and to safe 
guard the value of your reputation, whether good 
or bad, and to protect your interests. 

There are those among retailers who complain 
that we do not give them a rating commensurate 
with their real worth and standing. I want to 
make the unqualified statement that where such 
complaint is based upon fact it is always the 
sole fault of the retailer instead of ours. When- 
ever a concern will submit to us a written, clear 
and exact statement of its financial affairs, we 
embody that statement in our reports to mem- 
bers, together with what other information we 
may have gathered as to the reliability of such 
statement, and more particularly as to the gen- 
eral methods employed in the conduct of that 
concern’s business. We try to find out whether 
a concern is prompt in its payments, whether it 
is apt to make unjustified claims for the purpose 
of delaying settlements and every point. that 
enters into the general character of the business 
and of the men who are running it—in short we 
investigate the financial, social and moral condi- 
tions of every member in our craft. The only 
matters we do not examine into are their po 
litical and religious affiliations. 

In the matter of making correct reports and 
ratings we have to contend with many men who 
ffer all kinds of frivolous reasons—or if they 
do not offer them they use them as secret mental 
justifications—for not making correct statements 
f their affairs. Many withhold such detailed 


statements because they do not want to reveal 
their real worth to t 
practise this are dishonest and {t 
ffer a curtailment of credit, which 
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in the long run will cost them many times as 
much as if they paid their honest tribute for 
the protection of their lives and property to the 
country, State and the community in which they 
live and do business. Then there are many other 
unjustifiable reasons why proper information is 
not given, the particulars of which I do not need 
to state because they are easily imagined. 

And this brings me to the main point of my 
discourse—reliability. Not very long ago I had 
the honor and privilege to address a graduating 
class of 400 or 500 boy and girl students of a 
popular college. I do not want to presume to 
deliver a moral lecture to an audience in which 
many are much older and more experienced than 
I am, and of which I am willing to acknowledge 
all are wiser than I am. So, therefore, I will get 
this before you in the way of reminiscence as 
to what I told this graduating class of young 
people just entering into the world’s activities 
for the purpose of finding their proper places 
in them. 

Reliability is the first amd main factor in the 
success of every human being. The term in- 
cludes not only the strict adherence to financial 
responsibilities, but it involves punctuality in 
keeping appointments, hard work, and in some 
cases almost superhuman effort in keeping prom- 
ises, exact truthfulness in every relation of life— 
in short a realization on the part of all the worid 
that your spoken word has behind it every essen- 
tial of positive proof. It excludes the quality of 
Over-protestation. Like the artist who painted a 
cow and in order to prove that it was not a horse 
found it necessary to paint under it, “This is a 
cow,’ there are those who with every statement 
they make find it necessary to tell you that they 
are telling the truth, and with every act they 
commit to tell you that it is an unselfish act, 
and who in conferences with their co-workers in 
any cause look upon it as an absolute essential 
to say and repeat in various form that the cause 
or policy they advocate is really nothing to them; 
that it is solely in the interests of the other 
fellow, and that it is only their high sense of 
duty that compels them to act in the way they 
are doing. You can always put such men down 
as absolute liars, for human nature is not con- 
stituted that way. 


It is unquestioned by all philosophers that 
every human thought or act has some selfish 
motive behind it, and it is a philosophical dictum 
that enlightened selfishness is the most reliable 
guide to human action. Such men, as referred 
to, belong to that precious, specious variety of 
humanity that constantly pose as paragons of vir- 
tue, when in reality they are steeped in the sodden 
quagmires of rotten immorality. 

These remarks on self conviction of insincerity 
lead me to an illustration of one of my own ex 
periences. Many years ago, on a pleasant Sunday 
afternoon, I took my girl down to Coney Island 

the same girl that now takes me. In coming 
home in the evening on one of the big boats 
leaving the iron pier, there was in our imme- 
diate neighborhood quite a large crowd of men 
and women who seemed to have imbibed in the 
good things of Coney Island a little more than 
they ought to. One of the women of the party, 
who seemed aggrieved at something that had been 
said or done to her, kept protesting that’ “She 
would not stand for it because she was a lady.’’ 
After repeating this four or five times, the 
drunkenest man in the crowd (and yoy all know 
that drunken men and little children will tell 
the truth), blurted out by saying, “Oh, damn you, 
shut up! If you were a lady you wouldn’t have 
to tell it.” And so in all walks of life, a man 
who has achieved a reputation for reliability onl~v 
needs to say “yes” or “no” to a_ proposition 
without having to waste his time explaining w! 

o. And I told these youngsters 
that the man who builds up a reputation for 
absolute reliability will have harder work to keep 
success away from him than the other fellow wil 
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have in having it come to him. 


Sticktoitiveness is a close second to beingbe 
lievedness in the matter of achieving success. 
Josh Billings said, “‘Remember the postage sta 
my boy, its only usefulness consists of sticking 
to one thing until it gets there.’ 

Besides gathering and furnishing information 
for the purpose of keeping as nearly as possible 
all the people of our trade out of trouble, we hel 
them, if inadvertently they get into tr bh] } 
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trying to conserve the best interests of creditors 
and debtors alike in matters of procuring exten- 
sions as well as in bankruptcy cases. But there 
are cases in which we strenuously help to in- 
crease the troubles of those who try to avoid 
honestly meeting their obligations by the practise 
of fraud. 

I have menticned that we have a fighting fund. 
This fund is employed in investigating all sus- 
picious cases of failure and in prosecuting all 
eases of uncovered fraud. It has also been em- 
ployed in several instances in the prosecution of 
rascally lawyers who, for reasons of their own, 
were perhaps most responsible for the fraudulent 
practises of certain debtors. And it has been used 
for the purification of the great legal profession 
by the institution of cases looking toward dis- 
barment of members of that profession who 
disgrace it by advising and participating in fraud- 
ulent practises of many sorts. And it is with 
enormous satisfaction that we can point to the 
fact that we have removed from their fields of 
operation, at least temporarily, many dishonest 
members of our craft as well as dishonest mem- 
bers of the legal profession by having obtained 
convictions and jail sentences from the judicious 
employment of that fighting fund. 


There are, of course, other matters of which the 
Board takes cognizance and which operate largely 
and principally for the protection of the honest 
retailer, chief among which is the enforcement 
of the national and State stamping laws, which 
have only been put upon the statute books in re- 
cent years. There are 21 States that have enacted 
laws against fraudulent stamping, 13 of which 
have gold and silver laws, and eight of which 
have silver laws alone, which are _ practically 
uniform; namely, Arkansas, Florida, Maine, 
Michigan, Missouri, New Hampshire, Ohio and 
South Carolina. Of the 13 having gold and sil- 
ver laws the following have a uniform law which 
conforms to the present National Stamping law; 
mamely, Colorado, Iowa, Maryland, New Jersey, 
North Carolina, Rhode Island and Wisconsin, 
while the other six have silver laws practically 
uniform, but gold laws which differ in many 
respects; mamely, Connecticut, Illinois, Massa- 
chusetts, New York, Pennsylvania and Virginia. 

Those of you who represent the other States 
where this spirit of righteousness has not yet 
taken root should get busy with your legislatures 
to enact such laws, and when you have succeeded 
in getting this done, and then all of you see 
to it that these State laws are enforced, the fraud- 
ulent, swindling jewelry manufacturer and seller 
would have no more chance of escaping his just 
deserts than a bow-legged girl has of getting 
married in the town she was raised. 


With reference to the National Stamping Act, it 
must be said that it can only be made operative in 
interstate commerce, and we are in the incon- 
gruous predicament of seeing the United States 
absolutely impotent to punish the making and 
selling of spurious jewelry, provided both op- 
erations take place in the same State. For in- 
stance, if a manufacturer makes in New York 
and sells across the North River, in Jersey City, 
$1 worth of jewelry falsely stamped, the United 
States Government can prosecute and punish him. 
But if that same manufacturer makes in New 
York and sells in New York $1,000,000 worth of 
the same stuff, the United States Government is 
as impotent to punish that swindler as any one 
of you individually is to punish God Almighty for 
allowing the existence of the devil and his 
influences. 

Here in New York we have a stamping law, 
and I will take the liberty of telling you, with 
what I hope you may consider due modesty, that 
under that law I have the distinction of having 
procured for false stamping the first jail sentence 
that was ever imposed in these United States of 
America. 

But in spite of all our virtues, I am compelled 
to make the confession that there is one part 
of our rating system that is radically wrong. 
Under a former regime of our rating department, 
it has happened that concerns that had made bad 
and disastrous failures had, after a_ settlement, 
and in some cases after several] settlements, with 
their creditors on the basis of a small percentage 
of their obligations, been reinstated to the first 
credit rating when they have shown a capacity 
for making money again, but without having 








liquidated the balance of their former  in- 
debtedness. 

This is an injustice upon the honest debtor 
that has always paid 100 cents on the dollar. We 
all know of instances, both in and out of the 
jewelry business, where men have become rich 
because of their failures, and to put these upon 
the same level with the honest debtor, even 
though they may be rich, is to put a premium 
upon dishonesty. The fact that a man for one 
reason or another obtains a legal release from 
his obligations does in no way absolve him from 
the moral responsibility for those obligations, and 
he should never be reinstated into the full meas- 
ure of confidence of his fellow-men unless he 
pays up like a man, and the richer he is the less 
excuse there is for his not doing it. 

In late years the board of directors has taken 
up this matter, but the majority have always held 
that it might prove embarrassing to a concern, 
and perhaps also to its creditors, to be lowered in 
its rating without any primary present cause for 
it. Under our present system, however, these 
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errors are no longer committed. Let us whole- 
salers and retailers all unite in bringing about the 
establishment of the maxim in our craft that 
none but honest men shall be able to thrive in it. 

And now, in conclusion, I have a word of 
congratulation. I have called attention to some 
of our mutual shortcomings. I want now to 
press a word of commendation for the great body 
of jewelers in this country. Since the panic of 
1907, and the addition of some _ contributory 
causes since, there has been no trade that has 
suffered more from dull times than ours has. 
People must pay rent, they must eat and drink 
and they must wear clothes, but jewelry is the 
first thing they do without when hard times pinch. 
That in the face of these circumstances the 
trade has stood up as well as it has is a mar- 
velous showing of the splendid ability and gen- 
eral high character of the great bulk of the men 
engaged in it, and is a subject for high praise 
and congratulation. 

There is nothing so bad but what it could be 
worse, and likewise there is nothing so good but 
what it could be improved upon. So bring forth 
your energies. Sring into full play your innate 
spirit of righteousness and prove to the world 
that Providence did not make a mistake in en- 
trusting you with the duty of enhancing the 
happiness of humankind by decorating the homes 
and the physical beings of men and women—ele- 
vating all to a more sublime and higher state of 
earthly existence. And remember the two great 
essentials necessary to the achievement of that 
result—reliability and work. 

My sentiments can best be summed up in these 
words: 


“It never pays to fret and growl 
When fortune seems your foe, 
The better-bred will push ahead 
And strike the braver blow. 
For luck is work, 
And those who shirk 
Should not lament their doom, 
But yield the play, 
And clear the way 
That better men have room.’ 


Joseph Mazer then outlined briefly the 
plans of the committee for the forming of 
a plan for assisting embarrassed jewelers. 
He stated that when a man was found to 
be fraudulently attempting to evade his 
debts it was the intention to co-operate with 
the Board of Trade to secure his punish- 
ment, but where a fellow jeweler was in hard 
luck, honestly, the committee could go to the 
Board of Trade and demand that he be 
given a chance for his commercial exist- 
ence. “The idea is,” he said, “to make the 
association 100 per cent. payers, and not 
99.99 per cent. even—an association where- 
in every member is absolutely honest.” 

Mr. Nissen replied that the Board would 
work with the jewelers to unite on a stand- 
ard which would mean that none but hon- 
est men shall thrive in the jewelry business. 

In introducing the next speaker on the 
program, Harry C. Larter, New York, who 
is chairman of the entertainment commit- 
tee, President Combs spoke of him as the 
mainspring of the entertainment program, 
and called particular attention to his smil- 
ing countenance and his anxiety to tell the 
convention guests of the entertainment in 
store for them. He said that Mr. Larter 
would first deliver his address on “Father 
and Son in Business.” The address was 
as follows: 


ADDRESS OF HARRY C. LARTER. 

After listening to the fine talks you have had 
this morning, especially that one by my friend, 
Mr. Barber, to whom I am indebted for all my 
knowledge of the wonderful science of efficiency, 
I am somewhat timid and embarrassed in trying 
to express to you my thoughts on so large a 
subject as has been assigned to me. 

The “Father and Son” movement is attracting 
a lot of attention in various forms throughout 
the United States, and it is a subject that is 
worth while our spending a little time discussing. 
I am sure some fathers do not realize how im- 
portant it is to show an interest in what their 
sons’ ambitions and desires are. Also, some sons 
do not realize with what good fortune they are 
blessed by having the opportunity of being in 
business with their father. 

This past Winter it has been my good fortune 
to attend a number of “Father and Son” ban- 
quets. One I recall was that given by the Mer- 
chants’ Association of New York, in the Waldorf- 
Astoria, at which there were 1,500 sons and their 
fathers. The whole idea was to bring the sons 
in closer touch with their fathers’ problems, both 
in the business world and national affairs. It 
would have done all you fathers and all you 
sons (for I am sure I am addressing both this 
morning) good to have heard the fine addresses, 
by a number of prominent men, on how the suc- 
cessfully carrying out of many large business 
problems depends upon the hearty co-operation 
of sons and fathers. 

Very recently I read a very amusing article 
by Ellis Parker Butler, of the “Pigs is Pigs’’ 
fame, telling about a father who was persuaded 
that he ought to pay more attention to his 18- 
year-old boy, and who, at the earnest request of 
his son (who also had been urged to make more 
of a comrade of his father), agreed to sleep out 
one night in a tent adjacent to their seashore 
home and have breakfast in the early morning. 
The result was that the father did get better 
acquainted with his son, but he made a closer 
acquaintance with the mosquitoes and other night 
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Sterling Values 
Sterling Candlesticks 


Substantial weight, beautifully proportioned, excellently made and per- 
fectly finished, these represent the last word in Candlesticks. 


, Compare them with 

bat any Sticks on the 

- market and you will 

é "7 realize the value of 
" this offering. 


They positively sell 
at sight. 


Place your order to- 

day, with the under- 

standing that you 

must be convinced 

that these Candle- 

sticks are worth 20% 

i ; more than we ask for 

i ‘ ae 6 them, or they will be 


returned to us at our 


—_— 
ee 
re 


i | expense. 
a ee p 
No. 899—8 inches, No. 898—10 inches, No. 897—12 inches, : : 
$6.60 per pair. $8.85 per pair. $12.70 per pair. This ofter expires 


Net cash. Removable bobashes. Silver bottoms. September 10th, but 
we reserve the right to limit quantities, or withdraw offer before. 


No dealers supplied. 
A purchase of this kind will go a long way towards paying your expenses. 
These Candlesticks are on exhibition at our New York office. 


CHOOSE fie"skme coops ror tess MONEY 


i Woodside Sterling Company 
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wz 170 Broadway, New York City 


(Cor. Maiden Lane) 
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insects, as well as getting a good wetting (owing 
to a severe Summer storm) and having a mighty 
poor breakfast, cooked by the boy, all of which 
the boy seemed to have enjoyed very much, but 
the father’s experience was very laughable. ‘‘But,”’ 
he said, ‘‘it was all worth while.’’ The moral of 
this story is—fathers get closer to your sons, 
Sons study your fathers’ interests, as you need 
each other. 

[I am sure you will pardon the following per- 
sonal allusion: It has been my good fortune to 
be associated in business for a good many years 
with my father, and no one appreciates more the 
high standard of business honor that he has es- 
tablished, or the wise counsel and judgment he 
has given me when, in my enthusiasm to put some 
things through, I was inclined to go to the other 
extreme. Like a number of others here in the 
audience, I am in a dual position. I am in busi- 
ness with my father and am the father of sons, 
both of whom I hope will some day want to be 
associated with me in business, and if I can 
leave them as good a record or give them as 
good treatment as my father has given me I 
shall be more than satisfied. 

But, in discussing this subject, let us confine 
ourselves to our chosen calling, “The Jewelry 
Business,’ and divide it, putting it under two 
heads: 

First. Fathers what are you doing to make 
it worth while for your sons to want to be in 
business with you? You have often heard men 
say, “I do not propose to have my boy or boys 
take up my business because I am more ambi- 
tious for them to do better and bigger things 
than I have been able to accomplish.” To be dis- 
satified with your own business, the jewelry busi- 
ness, is a mistake, for there is no more honor- 
able calling than that in which you are en- 
gaged. You go to your physician because you 
have confidence in his ability, or you consult 
your lawyer because he has established a fine 
reputation. I consider that the calling of the 
right kind of jeweler is on a par with that of 
a prominent doctor or a reputable lawyer. It 
depends, however, upon whether you are ab- 
sorbed primarily in making money, or whether 
you prefer to build as a foundation—or leave as 
an inheritance to your male offspring—a _ reputa- 
tion for having sold merchandise of unquestioned 
quality and given everybody a square deal and 
have the world say that you were a merchant 
to be depended upon. 

Some of you jewelers, located in the smaller 
cities, may feel that your environment prevents 
your making the progress you would like. Let 
me try and show you that wherever you are you 
can do things that will be a great help to your 
son or sons. I think it was Emerson who wrote, 

“Have something the world wants and, though 
you dwell in the midst of a forest, it will wear 
a beaten path to your door.’’ ‘J»u will find this 
quotation above the desks of two men in a small 
northwestern town. The world at large did not 
know that there was such a town as Rochester, 
Minn., until the Mayo brothers, now famous sur- 
geons, put it on the map. While they have 
established a reputation as surgeons second to 
none, do you know that it was their father, who 
was a country physician in a thinly settled com- 
munity, who instilled into them the knowledge 
and experience he had secured under the most 
adverse circumstances and made them ambitious to 
build on his foundation and to do bigger and 
better things. 

It was Dr. Mayo, a country physician, the 
father, who made it possible for the Drs. Mayo to 
establish their world-wide reputation as surgeons, 
and to Rochester, Minn., come many physicians 
from all over the world to consult with and learn 
from them. 

I say to you, father jewelers, the making of 
money in your position is but a by-product—better 


a reputation as the most honorable jeweler in 
your community, for it is the best asset to leave 
your son 

Second—Sons, what are you doing to deserve 
vour father’s having you in business with him? 


\re you taking it easy and letting him assume 
all the burdens and worries to successfully con- 
the business? . How much better it would be 


for you to get a thorough insight into the business 
f 


- 
s 


ind learn rom his experience how best to buy 
ind handle the merchandise and improve upon 


nem 


the present methods of doing business Ret 





ber that the enthusiasm of youth needs to be 
tempered with the wisdom of later years, and 
real substantial progress requires time to bring 
its just returns. Therefore, do not be impatient 
if your father does not move quite as fast as 
you think he ought to in helping you to carry 
out some of your plans for progress—perhaps he 
is the balance wheel you need. 

I have been a baseball fan nearly all my life 
and take a lot of pleasure in reading all about 
the great national game, and I think it is gener- 
ally acknowledged by those who know that it is 
team-work that produces the best results rather 
than the play of some individual star. It takes 
a good catcher to make a successful pitcher, while 
a poor pitcher will hamper the work of a fine 
catcher. Therefore, sons, you can pitch and 
catch in business in harmony with your fathers. 
You can build and do better things. 

You will probably forget nearly all I have said 
this morning, but I would like to drive some 
points home and therefore will sum up briefly: 





s 





A VIEW OF THE NEW YORK JEWELRY DISTRICT 
SHOWING THE DECORATIONS IN HONOR 
OF THE VISITING JEWELERS. 


First—-The jewelry business is worth while. It 
is an honorable calling. 

Second—It is more important to leave a fine 
reputation for honesty in dealing as an asset to 
your sons than money. 

Third—Sons, you can be a great comfort and 
help to your father if you so mind You can 
build bigger and do better things on the business 
foundation established by your father, for afte 


all it 1s team-work that counts. It is what the 
father establishes and what the son does to en- 
hance that reputation that makes worth while the 
father and son in _ business. 


Following his address Mr. Larter spoke 
at some length regarding the arrangements 
which had been made for entertaining the 
convention guests. He called attention to 
the fact that the ladies would meet at 1 
Grand Central Palace at 2 o’clock instead 
of at 2.30, as had been previously planned, 
and that they would be divided into par- 


aie 


ties and be given the opportunity of making 


a tour of Altman’s and the Wanamaker de- 


partment stores. Special arrangements 
were made tor entertaining the ladies, he 
announced. He then called attention to the 
big entertainment day, Wednesday, telling 
the jewelers of the arrangements which had 
been made for the outing. He explained 
that the guests would be divided into two 
armies, known as the ‘Silver’ and_ the 
“Gold” armies, and that they would embark 
on Central Kailroad of New Jersey boats, 
the “Silver” army leaving at 845 and the 
“Gold” army at 9.30 a. m. He then said 
that a special drill would be given by New 
York fireboats and that special amusement 
features and an old-fashioned shore dinner 
had been arranged for at Pleasure Bay, 
N. J. 

Just before the adjournment of the 
morning session the following committees 
were announced: 

Credentials—Chairman, Oscar E. Lentz, 
Clintonville, Wis.; E. H. Titmus, Peters- 
burg, Va. 

Membership—T. G. Stuessdell. 

Deceased Members—A. J. Weiting, Chi- 
cago. 

Legislation—W. J. Lukens, Wheeling, W. 
Va.; F. T. Sterns, Keene, N. H.: W. H. 
LeBolt, Chicago; F. C. Hyde, Appleton, 
Wis.; B. F. Harless, Houston, Tex. 
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THE SIGN OF WELCOME ABOVE THE BIG FLAGS. 





Resolutions—Chairman,’ Joseph Mazer, 
McAlester, Okla.; A. A. Everts, Dallas, 
Tex.; C. D. Davis, Bridgeport, Conn.; F. J. 
Heintz, Lexington, Ky.; J. S. James, Rich- 
mond, Va.;: A. J. Stoessel, Milwaukee, 
Wis.; E. H. Hufnagel, Mt. Vernon, N. Y. 

Skilled Workmen—Chairman, A. W. 
Johansen, Chicago; L. A. Van Ess, Mil- 
waukee, Wis.; J. P. Archibald, Blairsville, 
Pa.;: G. M. Fisher, Salisbury, Md. 

Trade Interest—Chairman, W. Brock, 
Los Angeles, Cal.; E. I. Waddell, Presque 
Isle, Me.; J. R. Tack, Newark, N. J.; E. J. 
Ballard, Evansville, Wis. 

The session then adjourned at 12.15 Pp. m. 
to meet Thursday morning. 

Taesday Afternoon. 

Tuesday afternoon was given over to 
viewing the various exhibits in the exhibi- 
tion hall. The booths were practically all 
ready by the time planned, Tuesday noon, 
and the hall presented a most pleasing ap- 
pearance. A list of the exhibitors was pub- 
lished in the edition of THE JEWELERS’ Cir 

ULAR which reached the convention hall 
at 10 A. M 

During the afternoon the ladies of the 
convention made the tour of the Altman 
and Wanamaker department stores, and 
were afforded an opportunity to see much 
of interest and do any shopping that they 


Ca red to do. 
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Convention Notes. 
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Nash, the official stenographer of 
A., has reported six conventions. 


Louella 


TO JOHN ST. AT BROADWAY. 
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wholesale jeweler told one of the visitors the 
day that if he didn’t live in New York city 
out. “Yes,” said the jeweler, 


camping 
lasted much longer I’d 


this convention 


ss « = 


John P. Archibald, Blairsville, Pa., an _  ex- 
of the A. N. R. J. A., attended the 
convention. This is the first national convention 
Mr. Archibald has attended since the A. N. R. J. A. 
met at Detroit in 1910. 


* * . 


president 


Too much praise cannot be given to John Sher- 
wood, who is in charge of the registration. At no 
previous convention of the A. N. R. J. A. has the 
registration ably conducted. Future 
conventions please take notice. 


been SO 


+ * * 

They call the Biltmore roof garden “The Cas- 
cades.”” Why the Cascades no one knows, because 
not much water is served there. Anyway, the 
dance music 10 o’clock in the morning 
and the guests are assured of a few hours’ sleep. 


> * * 


stops at 


Charlie Manahan is going to work hard to bring 
the convention to Chicago. He says he would 
rather have the trade spend their money for ex- 
hibits than spend it for entertaining the visitors. 
But what would a convention be without an enter- 
tainment ? 

* am * 

W. L. Jones, Martinsburg, W. Va., is here 
with his son, who has recently been admitted to a 
partnership in his father’s business. W. L. is a 
faithful attendant at all national conventions 
Make no _ mistake, it’s Martinsburg and not 
Parkersburg, 


* * * 


Green peas at 50 cents a portion and other 
garden sass at similar rates would prevent any 
New York hotel guest from becoming a vegetarian, 
It would almost pay a man to run out to Chicago 
and eat his dinner at Stillson’s. When you take 
the elevator a dollar bill lasts about to the fourth 
floor. If you go above that, better take your 
check book along. 
* = 

Fritz Hyatt, the general sales agent for the 
Philadelphia Watch Case Co., is sporting a new suit, 
the color of which is known as Park Ridge brown. 
Fred still thinks that Omaha was the best con- 
vention ever held. Fred has a host of friends in 
Chicago who wish he back there. Another 
loving cup for him if he goes back. “Oh River- 
side, Oh Riverside, I love to watch the cases glide.” 


* * * 


was 


Minneapolis is boosting hard to get the next 
convention. Fans and buttons are being distrib- 
uted, but at this writing it looks like Chicago will 
get it, as Illinois is going to make a strong bid 
for it. The A. N. R. J. A. made a lot of money 
at the Chicago conventions of 1913 and 1914 and, 
besides, Chicago is the home of Charles F. Mana- 
han, the live wire of the exhibition department 
and a wonder at selling exhibit space. 


= « * 


l. John L. Shepherd is stopping at a very 

hotel, where they wake him up very early in 

morning because the hotel people say they 
cannot make any money on the Colonel while he 
is asleep. The Colonel says there is a little brass 
n on his door which reads, “Stop! have you left 
’ The Colonel says he’s going to suggest 
management to change the sign to 
have you anything left?” 


sig 
anything? 
to the hotel 
read, “Stop! 
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f kicks were heard in 

hat only retail jewelers and 
mployes of exhibitors are allowed on the exhibit 
loor Many firms who have contributed liberally 
toward the entertainment fund but who are not 
exhibitors are not allowed on the exhibit floor and 
an injustice. One exhibitor 
much trouble in getting into 
getting into this hall, I’d go 


consider thi: 
said: “If I had as 
heaven as I had in 
to hell sure.” 


they 
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The A. N. R. J. A. was started at Rochester, 
_ we 1906. Max Jennings, St. Clair, Mich., 
the first president. The second convention 
was held at Chicago in 1907 and Mack A. Hurl- 
hut, Fort Dodge, Ia., was elected president. In 


if 


was 


1908 the convention met at Cincinnati and elected 
John P. Archibald president. In 1909 the 
association met at Omaha, Nebr. Mr. Archibald 
In 1910 Detroit, Mich., secured 
and Steele F. Roberts, Pittsburgh, 
was elected president. In 1911 Mr. Roberts was 
Richmond, Va., and in 1912 at 
City, Mo., T. L. Combs, Omaha, Nebr., 
was elected to the presidency and was re-elected 
in 1913 and 1914 at Chicago, Ill. The first secre- 
of A. N. R. J. A. was Ira M. Radabaugh, 
Hastings, Minn. He served during 1906-1907. 
rhe secretary was S. Callison, Dexter, Ia. 
He served during 1908. The third secretary was 
Claude Wheeler, Columbia, Mo. He served from 
1909 until 1913, when the present secretary, A. W. 


Anderson, Neenah, Wis., was elected. 


as 


was re-elected. 
the convention 
re-elected at 
Kansas 


the 


tary 


second 
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ENTRANCE TO MAIDEN LANE AT BROADWAY. 
after the opening ses- 
told the party occupied 
and a number of 
were in charge of 
F. E. Sorenson, passenger agent for the 
New York Central. The original party left Chi- 
cago at 5 o’clock on Saturday evening, arriving in 
Buftalo, N. Y., at 9 a. mM. the following day. From 
number of cars conveyed the 
party over the Gorge route, visiting Canada and 
all through New York State. They arrived back 
in Buffalo at 4 Pp. mM. on Sunday and after dining 
at the Hotel Statler the delegation again boarded 
the train at 9.30 p. mM. and departed for New 
York. The train was making apparently good 
time until it encountered a washout along 
the railroad tracks, which delayed the party for 
several hours, finally arriving in New York at 9.30 
o’clock Monday morning. The following were in 
charge of the jewelers’ delegation: O. C. Zinn 
and Theodore Sims, Hastings, Nebr.; Colonel 
Kunath, Spencer, Ia.; William D. Neitfelt, Grand 
Island, Nebr.; George M. Tripp, Adrian, Mich., 
and Col. Max Ellbogen, Chicago. Upon the ar- 
rival of the party at the Hotel Biltmore, Mr. Ell- 
bogen presented a beautiful diamond and platinum 
button to Mr. Sorenson for his courte- 
constant attention. 


the convention hal! 
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The Big Outing and Clambake at 
Pleasure Bay. 

ISTORY records many notable military 
events where an invading army has 
marched into the territory of the enemy, 
captured cities, subdued the inhabitants and 
taken vast treasures. The 
armies of “Gold” and “Silver” captured no 
cities and, so far as has been reported, sub- 
dued none of the populace, but the jewel- 
ers from all parts of the United States who 
marched in the ranks of the “Gold” and 
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“MONMOUTH, WHICH CARRIED THE 
“SILVER ARMY.” 


THE 


“Silver” forces when Pleasure Bay, the 
famous Jersey seashore outing resort, was 
captured yesterday, made one of the most 
successtul invasions of that pleasure haven 
that has ever been recorded. “Theirs not to 
reason why, theirs but to eat and eat,” and 
enjoy the hundred and more special en- 
tertainment features provided for them. 
Armed with keen appetites and filled with a 
determination to get the most out of a day, 
which to many was most unique and to all 
interesting in fuli measure, the jewelers 
fought a good fight and won a notable vic- 
tory. Marshaled aboard the Monmouth 
and the Sandy Flook, two of the fastest 
and most sumptuous liners that ply the 
waters about the metropolis, these trans- 
ports took the jewelers safely to Atlantic 
Highlands and return. No submarines were 
sighted and nothing of an unusually start- 
ling nature occurred which would in any 
way mar the trip. It was the first salt 
water ride that many of the jewelers had 
ever experienced. 

The weather—oh yes—the weather was 
just what the entertainment committee 
ordered, a bright sun and no rain. Final 
arrangements were not completed with the 
local dispenser of atmospheric conditions, 
however, until late Tuesday night. When 
along about 10 p. m. it began to rain and a 
fine young thunder shower followed. Har- 
ry Larter, chairman of the entertainment 
committee, began to worry and fret and 
fume and would not be satisfied until he 
got the weather man on the telephone and 
obtained an iron-bound promise that the 
day would be pleasant. 

The trip was made in two divisions—one 
on the Monmouth carrying the “Silver 
Army,” and the other on the Sandy Hook, 
with “Gold” forces. 

A word about the embarking of the 
armies which won the battle of “Eats” 
against an army of 9,000,000 clams and 
their allies—the brothers’ lobster, fish, 
chicken, the other good things that go to 
make up a real shore dinner. 

THE TRIP ON THE MONMOUTH. 
The start made from the 42d St. 


Was 





pier of the Central Railroad of New Jer- 
sey. At the entrance to the pier were mem- 
bers of the entertainment committee wear- 
ing white felt outing hats, on which the 
legend, “Ask Me,” appeared. A megaphone 
man gave directions and the committee 
hustled the holders of silver tickets aboard 
the boat. At the gang plank Chairman Har- 
ry Larter and several other members of 
the committee were on hand to welcome 
and direct the jewelers. 

President T. L. Combs, who accompanied 
the “Silver Army,” was across the gang 
plank in good season, as were Second 
Vice-President Charles F. Manahan, A. L. 
Thoma, Joseph Mazer and August Loch, 
who were also on the job. 

















COMBS AND MAZER ON 


PRESIDENT 
ROARD THE 


JOSEPH 
‘SILVER ARMY BOAT. 


A total of about 300 were checked out 
on the Monmouth. 

The 23d Regiment band was ready for 
the start and had been divided into two di- 
visions, one for each boat. As the good 
ship weighed anchor at 8.52 a. mM. the band 
struck up a lively air, and while the trip 
from the 42d St. pier to the Cedar St. pier 
was in progress, the megaphone men sta- 
tioned at various points on the boat an- 
nounced the points of interest, calling at- 
tention to the big German liners, among 
which is the Vaterland, interned at Ho- 
boken, the principal high buildings out- 
lined against the New York skyline, the 
Hoboken terminal of the Lackawanna Rail- 
road and the wireless tower, Castle Point, 
the site of Stevens Institute, and other fea- 
tures. 

As the Monmouth drew into the pier at 
the foot of Cedar St., fire boats were noted 
convoyed by a police patrol boat, and as 
the Monmouth shipped anchor on leaving 
the Cedar St. pier and headed down the 
bay after taking on another delegation of 
jewelers, the fire boats, Thomas A. Willett 
and James A. Duane, fell in on either side 
and with the police boat parallel the Mon- 
mouth. As the band aboard the jewelers’ 
transport broke into a brisk air, the big 


hre boats went into action and soon were 
sending skyward huge streams of water. 
lhe sight was one seldom seen even by 
the native New Yorker and it made a big 
hit with the jewelers. The big fire boats 
followed along with the Monmouth tor a 
time and finally dropped behind as the 
speedy Jersey Central craft got well under 
way. On the right of the Monmouth was 
the fire boat James A. Duane, and the spray 
from the big streams drove those on that 
side of the lower deck to cover and formed 
a beautiful rainbow as the sun beat down 
from a cloudless sky. 

Soon the Statue of Liberty was passed 
and then the big forts which guard the 
bay. These and other points ‘of interest 
were pointed out and announced by the meg- 
aphone men, who answered the questions 
of the visiting jewelers. One instance of 
particular interest was the passing of the 
American liner Philadelphia, with the name 
in huge white letters on her sides. 

John W. Sherwood, chairman of the reg- 
istration committee, established headquar- 
ters on the lower deck of the boat, and 
with an efficient corps of assistants was 
soon busy as the proverbial bee. 

The snapshots shown on this page and 
on pages 16 and 18 were taken during the 
trip down the bay aboard the Monmouth 
by THE JEWELERS’ CIRCULAR staff photog- 
rapher. 

As the boat neared the Highlands the en- 
tertainment committee gathered the “Sil- 
ver Army” by the band on the lower deck 
and when the boat docked at 10.30 a. m. the 
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THE “SANDY HOOK.” WHICH CARRIED THE 
“GOLD ARMY.” 


other passengers were allowed to leave the 
boat first. 

A special train on the Central Railroad 
of New Jersey was in waiting for the “Sil- 
ver Army.” 

The special train from the Highlands 
carried the jewelers along the ocean front 
to North Long Branch, giving them an ex- 
cellent opportunity to see the Atlantic 
Ocean and the beautiful Summer homes 
along the coast. 

Arrived at North Long Branch at 11 a. m. 
Commander J. Warren Alford of the “Silver 
Army” lined up his cohorts into columns 
road-wide and at his word of command 
first army moy- 
Tramp! 


march the invasion of the 
ing against Pleasure Bay started. 
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along the road marcned 
the jewelers, led by their valiant 
commander and his corps of lieutenants. 
\s the head of the army approached the 
Shrewsbury River bridge a_ blackfaced 
picket guarding the way to Wardell’s Hotel 
gave the alarm. The column, augmented 
by this time by the ladies who had alighted 
from the trolleys and automobiles, marched 


ramp! lramp! 





and soft clams 
-Round potatoes 
Lobster 
Chicken, green corn 
Watermelon 


Hard 
Fish 


Beer 
Cigars 
Cigarettes. 
Colored waiters deftly passed from one 
line of tables to another, looking to the 





NEW YORK CITY FIRE 
across the Shrewsbury bridge and swung 
in solid line up the winding road to the 
hotel, where the band a final blast 
and the “Silver Army” went into camp. 

Long rows of white linen-covered tables 
had been arranged under the trees and a 
huge mound covered with ducking steamed 
away as the feast cooked for the hungry 
army. 

sefore the dinner, which began at 12 
o'clock noon, the members of the army 
found comfortable quarters and quenched 
the thirst of the march at places arranged 
for that especial purpose, where the taste 
of all could be satisfied. 


gave 


\ugust Loch and Joseph Mazer never 
like to time go slow, and although 
there was no danger yesterday they 
thought that a little side line stuff would 
do no harm. Joe and August gathered a 
rowd about them and then led in the sing- 

of “The Hoof of the Horse was on 
the Ground,” “99 Blue Bottles” and other 
touching ditties. Joe gave the Oklahoma 
vell, “O-K-L-A-H-O-M-A Oklahoma,” 
and after drilling August until he 
could give it they insisted that everybody 
them. 


see 


also 


join witl 

\ll about the big lawn interested groups 
ot jewelers discussed the day’s events and 
greetings. There was a good, 
big representation of the ladies in the party 
and they enjoyed themselves equally as 
much as did the men. 

At the noon hour, when the dinner was 
announced, the “Silver Army” found places 
at the long tables and discussed the fol- 


lowing menu: 


exchanged 





BOAT GIVING EXHIBITION DRILL FOR THE JEWELERS 


wants of all, and no one could have gone 
away hungry had he tried. 

During the serving of the dinner excel- 
lent vaudeville entertainment was _ staged 
on a platform arranged for the purpose. 
While the band rendered different popular 


a number of different instruments; E. P. 
Ransome, a clever magician; The Equilos, 
presenting tight-wire specialties and club 
swinging acts; Morello Brothers in their 
comedy acrobatic act,and the great Vento, 
the Handcuff King, all did their acts and 
received the applause of the happy party. 
So it went until the last clam had been sac- 
rificed to the hunger of the picnickers. 
The ‘‘Gold Army’’ Captures Price’s. 
While the “Silver Army” was busy at 
Wardell’s the “Gold Army” arrived at 
Price’s, on the other side of the river, and 
went into camp. The “Gold Army” was 
under the command of Harry Larter, chair- 
man of the entertainment committee, and 
he had as his aides a number of members 
of his committee. They also wore white 
felt hats, but had gold bands on their hats 
instead of silver ones. The “Ask Me” 
legend also appeared on their hatbands. 
The invasion of the “Gold Army” was 
started according to schedule from the foot 
of 42d St., North River, on the good ship 
Sandy H Ok, and the Same course as that 
taken by the Monmouth, bearing the “Sil. 
ver Army,” was taken. The New York 
fire boats were waiting off the Cedar St. 
pier and repeated the exhibition given 
earlier in the day for the entertainment of 
the “Silver Army.” Nothing of special 1m. 
portance occurred during the trip down the 
bay, the transports reaching Atlantic High- 
lands in safety. There were 1,600 pas- 
sengers on board the Sandy Hook, of which 
about 400 were members of the “Gold 
Army.” A special train was waiting at the 
Highlands and a band also accompanied the 
party. 
Arriving at 
program was 
case with the “Silver Army.” 


North Long Branch the same 
carried out as had been the 
Commander 
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A JOLLY GROUP OF PASSENGERS ON BOARD THE “MONMOUTH.” 


selections the artists enter- 
tained the jewelers and their ladies. Lor- 
ette and Christie, the dancing jugglers; the 
Palmer Trio of musical artists, playing on 


professional 


Harry Larter lined up his “fighting men” 
and, marching eight abreast, they followed 
the band to Price’s Hlotel. The ladies trav- 
eled by trolley and by automobile buses. 
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Aboard the Sandy Hook were First Vice- 
president Charles T. Evans, Utica, N. cé 
and Secretary A. W. Anderson, Neenah, 
Wis.., ith members of the 
ecutive committee. 

Arriving at the “l 
went into camp, following practically the 
plan as already outlined regarding 
Silver Army.” 


together w ex 


Price’s sold Army” 
same 
the “ 


ASK 


the 


The tables were spread under trees 
and the same menu served, while the jewel- 
ers and their ladies were entertained by the 
same professional talent that appeared at 
Wardell’s. 

Photographers —r New Y 
took big group pictures of 


were 
the 


m rk 
along and 
diners at both places, one of which appears 
on page 1%. 

After the dinner had 
megaphone men who accompanied the “Gold 
Army” and pointed out the sights of in- 
terest on the way down on the an- 
nounced that the final entertainment event 
of the day would be a daring exhtbition b) 
Jack Tweed in his hydroplane. This an- 
nouncement was also made by the mega- 
phone men on the other side at Wardell’s, 
and the two armies had the opportunity of 
seeing an excellent exhibition. The hydro- 
plane was in waiting on the side of the 
river on which the “Gold Army” went into 
camp and was the center of considerable 
interest. The exhibition was successful in 
every way and proved a crown'ng feature 
of a most excellent program of entertain- 
ment. 

\fter the exhibition given by the hydro- 
plane expert it announced that the 
homebound trip would start at 445 and 
the “Silver Army” Price's, 
but the two parties joined in home- 
march same 
The 


made, 


been served the 


boat 


Was 
when reached 
tne 
the 
B | 
TAnNCN. 
was quickly 


and boarded 
special train at North Long 
the Highlands 


bands 


ward 


‘ombined furnishing music en 


\t Atlantic Highlands the Monmouth, 


boat on which the “Silver ¥emy” mates hysterics when 


trip down the bay, was -wadti1¢ aad the 


ak 


ME” 


b ad 


. 





combined forces of “Gold” and “Silver” 
hoarded her for the trip back to New York. 

The plan of combining the two parties 
for the 
and added zest to a day already filled with 
an almost endless round of pleasure. 

On the trip to New York a 
turbance occurred on the lower deck, and 
it was learned that one of the jewelers 


homebound trip was a happy one 


back dis- 





GROUP. 


from an inland State had brought along on 
the. .trip a trolling line and had succeeded 
in hegking a big fish which made a terrible 
fight to get away, and succeeded just as 
the jeweler was about to claim his 
orize. 

Anether’ incident ot 
vatherunhappy experience of one of the 


Caller 


the trip was the 
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rHE 
NEW YORK 
seized with an attack of 
thought that the fire drill 
on fre 


ladies who was 
she 
the Wonmouth was 


tidicated that 


Lee 
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When the boat docked at the 42d St. pier 
a day of unalloyed enjoyment was brought 
to a successful close. 


Retailers Attending the Great Con- 
vention, 


The names of the retail jewelers who 
registered up to yesterday morning, with 
their home address and stopping place dur- 
ing the convention, follow : 


iH. Mellor, Michigan City, Ind.: Biltmore. 
T. Ash, Binghamton, N. Y.; Biltmore. 
Loch, Pittsburgh, Pa.: Biltmore. 
L.. Thoma, Piqua, O.: Biltmore. 
L. Combs, Omaha, Nebr.: Biltmore. 
Chas. F. Manahan, Chicago; Republican Club. 
Pag A. New, of Mueller & New, New Brunswick, 
A. F. W. Miller, of Mueller & New, New Bruns- 
wick, N. J. 
Frank F. Stearns, of N. H. R. J. A., Keene, N. 
H.; Prince George. 
Herman W. Barr, of John G. Barr Co., Salem, 
Ore.; Elks’ Club. 
A. H. Ruth, of J. W. Ruth & Sons, Shelbyville, 
Tenn.; Flanders. 
Mrs. F. Forster, Tipton, Ind.; Navarre. 
R. J. Richards, of R. J. Richards Co., North- 
ampton, Mass.; Prince George, 
Chas. Zemp, Jersey City, N. J.; 439 Central Ave. 
A. P. Nahmens, New York: 216 W. 129th St. 
A. W. Anderson, Neenah, Wis.: Biltmore. 
E. S. Leach, of E. S. Leach Bros., Beaumont, 
Tex.; McAlpin. 
F. P. D. Jennings, Albany, N Y.; Biltmore. 
C. T. Evans, of Evans & Sons, Utica, N. Y.; 
siltmore. 
F. H. Driesell, F. 
New York Hotel. 
C. Bickelman, Schenectady, N. Y.: Biltmore. 
C. Ernest Cashmore, New York: 336 Columbus 
\ve 
‘red J Huntz, Lexington, Ky.; Imperial. 
|. W. Jones, Mount Sterling, Ky.; Imperial. 
Chas. O. Dahn, Brewster, N. Y. 
Louis Bloom, New York: 
srooklyn, N. Y. 
Leonard J. Richman, 
W oodstock. 
Wm. Schweigert, Guter, Ga.- 
Edward D. Kunz, 
Delta» Club. 
3. K Ozment, of 
‘o., Tuscaloosa, Ala. 
E. G.“ Boggs, of Jos. Bickart, Wilkensburg, Pa.; 
Woodstock. 
M®itsch, of M. Hirsch & Son, Holyoke, Mass. ;: 
McAlptn. 
R. C. Berman, Greensboro, N. C.: Bristol. 
L. F. Newton, of Mitchell-Greer Co., Ft. Worth, 
Tex.; McAlpin. 
Harry W. Yasson, Pittston, Pa.; McAlpin. 
J. B. Rose, of J. B. Rose & Co., Canton, O.; 
McAlpin. 
J. A. Calhoun, 
Ind.; McAlpin. 
F. L. Davis, Philadelphia, Pa. 
H. Armbruster, New York; 401 
J. A. Keller, Philadelphia, Pa. 
Calvin E. Fritz, Sag Harbor, N. Y. 
Geo. H. Wheelock, of G. H. Wheelock & Co., 
South Bend, Ind.; Biltmore. 
E. E. Dawson, New Brunswick, N. J. 
Will H. Beck, of Will H. Beck Co., Sioux City, 
Ia.; Astor. 
L. Lecheneger, Houston, Tex.; McAlpin. 
S. L. Hardy, of Buchanan & Son, Norfolk, Va.; 
Wallick. 
R. L. Stewart, 
Mass.: Biltmore. 
Barnet Cohen, Elizabeth, N. J. 
M. Gross, of Gross Jewelry.& Optical Co., Vic- 
Va.: Richmond. 
Voight, 
ID). Kiener, of S. Wyler, 


Driesell & Son, Norfolk, Va.; 


289 Throop Ave 


, 


South Manchester, Conn.: 


Elks’ Club. 
sristol, R. I.; Phi Gamma 


Fincher & Ozment Jewelry 


of A. Brider Co., Ft. Wayne, 


Fifth Ave. 


of Dan’l Low & C Salem, 


toria, 
Louis Roanoke, Va.:.New York Hotel. 


New York: 63 W. 46th 


Nordstrom, Jamestown, N. Y.; McAlpin. 
Zinn, Hastings, Nebr.; Biltmore. 
Mayer, of John Mayer, 734 Broadway, 
Brooklyn, N. Y. 


21 Himrod St., 
Van Vatkenburgh, Chicago; Murray 


‘ ee 
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Alphonse W. Weiner, New York: 2827 Third 
Ave. 

A. O. Bald, Buffalo, N. Y.: Biltmore. 

L. L. Bentz, Martinsburg, W. Va.: Prince 
4 seorge. 

W. Schweigert, Augusta, Ga. 

Geo. M. Tripp, of Geo. M. Tripp Co., Adrian, 
Mich.; Biltmore. 
H. A. Smith, of Smith & Behrens, New York: 
7 Eighth Ave. 
J. P. Archibald, Blairsville, Pa.: Biltmore. 
RK. Wieting, of Welte & Wieting, Peoria, III. 
H. C. McCormack, of Theo. A. Kohn & Son, 
New York; Mt. Vernon. 

Geo. Hauf, Ossining, N. Y. 

Robt. A. Brunner, of F. Brunner Co., Ruther- 
ford, N. J. 

L. Ratzesberger, Milford, III. 

Leon Chanaud, Jersey City, N. J. 

Robt. P. MacLean, Marblehead, Mass.: Biltmore. 

Henry Aurnhammer, Newark, N. J. 

H. F. Stecher, of A. H. Stecher Co., Milwau- 
kee. Wis.: Biltmore. 

C. T. J. Delaporte, Moline, Ill.; Biltmore. 

Krank M. Todd, of Reed & Todd, Bridgeport, 
Conn.; Biltmore. 

Reginald T. Ferguson, Philadelphia, Pa.; Bilt- 


~~” 
i- 


more, 

KF. R. Ford, of Gale, Ford Co., Norfolk, Va.; 
501 W. 143d St. 

W. L. Jones, of W. L. Jones & Co., Martins 
burg, W. Va.:; Biltmore. 

A. J. Stoessel, Milwaukee, Wis; Bristol. 

I. Traub, of I. Traub & Co., Niagara Falls, N. Y. 

Jos. Mazer, McAlester, Okla.; Biltmore. 

R. L. Winston, of the Newlen Co., Richmond, 
Va.; Murray Hill. 

Theo. Sims, Hastings, Nebr. 

A. W. Johnson, of A. W. Johnson & Co., Chi- 
cago: Williard Hotel. 

A. W. Hull, Wallingford, Conn.; McAlpin. 

R. D. Graves, Corning, N. Y.; D. Wolcott. 

E. I. Waddell, Presque Isle, Me.; Girard. 

David Robertscan, Farmingham, Mass.; Girard. 

A. E. Garnsey, Sanford, Me.; Girard, 

S. M. Eddlestein, Coatesville, Pa. 

Albert Zoellner, Portsmouth, O.; Biltmore. 

S. Shoftel, Jersey City, N. J. 

EK. H. Titmus, Petersburg, Va.; McAlpin. 

Gustav A. Frisch, of Frisch Bros., Buffalo, N 
Y.; Whiting Mfg. Co., 15 Maiden Lane. 

W. N. Burnite, Riverhead, N. Y.; Bristol. 

A. N. Enhaus, 31 John St., New York; 1472 
EK. 14th St., Brooklyn, N. Y. 

Conrad J. Brotherly, Newark, N. J. 

C, S. Alden, of Whitmore, Alden Co., Washing 
ton, D. C.; Algonquin. 

B. Bardack, Troy, N. Y.; Girard. 

I. Cohen, Bluefield, W. Va.; Rockaway. 

Crowley E. Cole, Atlantic, Ia.; Murray Hill. 

Norbert Bert, Newark, N. J. 

R. L. Bowman, Wadesboro, N. C.; Aberdeen. 

W. L. Clark, Philadelphia, Pa.; King James. 

A, A. Gardner, New Bedford, Mass.; Woodstock. 

Albert Kamp, Ossining, N. Y. 

James J. Haag, Orange, N. J. 

Frank Thorwarth, Elizabeth, N. J. 

J. R. Tack, Newark, N. | 

F. E. Hull, Saranac Lake, N. Y.; Prince 
George. 

Fred P. Carter, Binghamton, N. ..; New York 
Hotel. 

B. Harless, Houston, Tex.; McAlpin. 

H. C. Vanderburgh, Mechanicsville, N. Y.; 
Bristol. 

George Bell, of Arizona Turquoise Mining Co., 
New York; 1 W. 42d St. 

J. J. Johnson, of M. P. Boggs, Pittsburgh, Pa.: 
\WV oodstock. 

H. W. Furtwangler, of lFurtwangler & Rhea, 
Greensburg, Pa.; Elks’ Club. 

Cc. A. Lund, East Orange, N. J. 

M. Q. Ruton, East Orange, N. J. 

1. A. Wobie, Brooklyn, N. Y. 

F. J. Pierce, New Bedford, Mass.; Prince 
(,eorge. 

FE. L. Goulding, of E. H. Goulding Son Co., 
Alton, Ill.; Elks’ Club. . 

Charles P. Ward, of Chas. P. Ward & Son, 
Yonkers, N. Y. 

A. J. Bendix, of J. Bendix & Son, New York; 
133 E. 42d St. | 

F. B. Thurber, of Tilden-Thurber Co., Prov- 
dence, R. I.; McAlpin. 


Theo. Stoudel, Chilton, Wis.; Richmond Hotel. 





Sam Schmidt, of Paul M. Lackritz, Chicago: 
Biltmore. 

F. C. J. Wiss, of J. Wiss & Son, Newark, N. J. 

fF. Bernen, of Feenan & Bernen, Albany, N. 
Y.; 782 Prospect Ave. 

M. H. Regenstein, Atlanta, Ga.: Wallace Hotel. 

H. P. Wrone, of Wrone & Wrone, New York; 
45 E. 44th St. 

G. b. Tilgham, of Tilgham Bros., Cape Charles, 
Va. 

J. T. Wolff, Paducah, Ky.; Elks’ Club. 

C. W. Bowman, Summerville, N. J. 

Karl Weidel, Trenton, N. J. 

Frank E. Davis, Northampton, Mass., care 10 
Maiden Lane. 

J. Chas. Ernst, Charleston, W. Va.: Arnstein 
hros., 170 Broadway. 

W. J. Lukens, of J. J. Lukens Co., Wheeling, 
W. Va.: Biltmore. 

KE. J. Brown, Hartford, Conn.; 14 Maiden Lane. 

M. P. Boggs, Pittsburgh, Pa.: Woodstock. 

Geo. \W. Lebolt, of Lebolt & Co., New York: 
534 Fifth Ave. 





W. H. TARLTON, MEMBER OF THE ENTERTAIN- 
MENT COM MITTEE. 
A. R. Van Dette, Bennington, Vt.; Woodstock. 


G. I. Chittenden, Great Barrington, Mass.; 
landers. 

Vaughan & Burnett, Brattleboro, Vt.; Man- 
hattan. 

kr, D. Ausman, St. Marys, O.; Belmont. 

Eugene H. Souder, of Souder Jewelry Co., 
Albany, N. Y.; Gerard. 

G. W. Hotchkiss, Ardmore, Okla.; Imperial. 

Max Mosen, of Geo. E. Smith Co., Boston, 
Mass.: 6 Maiden Lane. 

lL. A. Van Ess, Milwaukee, Wis. 

E. A. Lancaster, of Lancaster & Co., Greenville, 
lenn.: Brosdon. 

Frank I. Russert, Cleveland, O.; Biltmore. 

H. Kunath, Spencer, Ia.; Elks’ Club. 

Chas. A. Wilson, Wichita, Kans.; Elks’ Club. 

E. F. Norton, Salamanca, N. Y.:; Biltmore. 

(;. M. Fisher, Salsburg, Md.:; Grand. 

H. J. Henrich, Hutington, W. Va.; Imperial. 

S. B. Spero, ef S. L. Spero Co., Rock Springs, 
Wyo.; McAlpin. 

I), J. Sullivan, New Bedford, Mass.; Prince 
George. 

F. B. Worrell, Canonsburg, Pa.; Elks’ House. 
B. H. Cheydleur, Norwich, N. Y.; Grand. 
A. J. Jaeckle, of Jaeckle Bros., Jersey City. 

H. Healy, Brooklyn, N. Y. 

R. J. Kowin, Griswold, Ia. 

J. S. James, Richmond, Va.; McAlpin. 

E. Hartdegen, Newark, N. J. 

G. Kern, Elizabeth, N. J. 

Samuel Harris. Kingston, Pa.: 1737 Madison 
Ave. 

J. P. Lynch, of P. E. Van Valkenburgh, Chi 
cago; 232 W. 78th St. | 

Maurice Adelstein, of S. Jacobs & Co., Minne 
apolis, Minn.; 170 Broadway. 

Elias L. Slouckin, New Haven, Conn.; MecAlpin 


John H. Karsch, of B. Karsch’s Sons, New 
York; 169 W. 97th Sr. 
«. M. Pyle, Pensacola, Fla.: McAlpin, 

A. Wetherell, Parkersburg, W. Va.; McAlpi: 
. Fk. Sharick, Ashland, O.: Gerald. 

Yingling Bros., Jersey City, N. Be 

C. H. Hancy, Hampton, Ia.: Gerard. 

EK. S. Hufnagel, of E. H. Hufnagel, Inc., Mt. 
Vernon, N. Y. 

Bb. T. Coffin, of G. Wies & Sons, Newark, N. J. 

D. R. Vasbinder, of Bloom & Vasbinder, Dubois. 
Pa.: Elks’ Club. 

Louis Brandenberger, of E. H. Goulding Sons 
Co., Alton, Ill.; Elks’ Club. 

I. Greenberg, Union Hill. N. J. 

O. F. Russow, of Roanoke Jewelry Co., Roanoke, 
Va.; Hotel York. 

Charles G. Beckman, of L. Beckman, Kendalls- 
ville, Ind.; Biltmore. 

H. M. Van Sleen, Gastonia, N. C.; Marlborough. 

Robert Keerber, of trankley & Keerber, Ft. 
Wayne, Ind.; McAlpin. 

Charles Rubatka, Elizabeth, N. J. 

George S. Katz, Philadelphia, Pa. 

G. P. Spaar, Winsted, Conn.;: Woodstock. 

(. E. Rose, of C. E. Rose & Co., Canton, ©. 

J. L. Shepherd, New York; 15 Maiden Lane. 

Hadley B. Dodge, Lynn, Mass.; Woodward. 

\. CG. Pabst, of Pabst & Johnson, Fargo, N. 
lak.: Bristol. j 

H. W. Furtwangler, of Furtwangler & Rhea, 
(;sreensburg, Pa.: Elks’ Club. 

Arthur A. Everts, of Arthur A. Everts Co.. 
Wallas, Tex.;: Waldorf-Astoria. 

C. J. Josephson, Moline, Ll.; McAlpin. 

Peter Savolainen, of T. H. Savolainen Co., Vir- 
ginia, Minn.; McAlpin. 

Peter Lindenstruth, Pensacola, Fla.: Biltmore. 

P. O. Deiner, Harrisburg, Pa.: Biltmore. 

\ndrew F. Toepel, Detroit, Mich.: Astor. 

F. C. Payne, of Harvey Fritz, Oil City, Pa.: 
W oodstock. 

A. J. Swezy, of Bastian, Swezy & Co., Roches- 
ter, N. Y.:; Biltmore. 

Ira F. Hearne, Delmar, Del.;: Grand. 

W. ce Bloom, if Bloom Xx V asbinder, Dubois, 
Pa.: Elks’ Club. 

Jacob Yajsclowitz, of Ideal Jewelry & Optical 
Co., Steelton, Pa. 

J. C. Dick, of Jewelers’ Co., Syndicate, N. Y. 

M. C. Shoup, of Regnier & Shoup Cce., St 
Joseph, Mo.; Vanderbilt. 

T. N. Craig, Champagne, Ill.; Woodstock. 

Robert S. Kiep, Joliet, IlL; Biltmore. 

Carroll S. Welch, of N. S. Welch, Sturgis, Ky 
W. Fitzgerald Jones, of W. L. Jones & Son, 
Martinsburg, W. Va: Biltmore. 

William D. Nietfeld, of Carey, Nietfeld, Grand 
Island, Nebr.;: Elks’ Club. 

Be M. H. Lebolt, of Lebolt Co., Chicago; 
rifth Ave. 

Victor Bogaert of Victor Bogaert Co., Lexirg- 
ton, Ky.; Chelsea. 

A. M. Fritz, of Harvey Fritz, Oil City, Pa.; 
Woodstock. 

H. W. Wildt, of H. W. Wildt & Son, Alex- 
andra, Va.;: Herald Square. 

A, J. Reim, of W. B. Wilcox Co., Utica, N. Y.: 
New Rochelle. 
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At the Tuesday morning session August 
Loch, the ever-active chairman of the Rob- 
erts Memorial Fund, added considerably to 
the amount on hand by some clever mis- 
sionary work, in which he enlisted the aid 
of the ladies present. President Combs 
announced from the platform that Mr. 
Loch wished to see the ladies in a quiet 
part of the room, and when they had gath- 
ered the head of the Roberts Fund arranged 
with them to take a large number of white 
enamel badges which they were to sell to 
the visiting jewelers, guests and exhibitors 
at 25 cents apiece. The ladies went at their 
work and in a very short time all over tae 
convention, and later throughout the exhibi- 
tion hall. were to be seen the white enamel 
buttons, with a picture of the la*e Steele F. 
Roberts inscribed “Booster fcr the A. N 
R. J. Association, Roberts Memorial Fund.” 
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Y VY — Facsimile Trade-Marks 


ere T; Over 0,500 trade-marks and trade names and the names 
rUsus LAN of flatware and toiletware patterns. 

VW EE orate Illustrates by actual facsimile reproduction the trade-_ 

etsaes catia re Vonn, mark as stamped on the manufactured article. An essen- 
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a ys trade-marks often exists. 
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“eee me | 6 The Maker’s Name and Address 


CONTENTS 


MS Woolward Ave, on “wae 
Introduction. 
: Ras emaerdan Explanatory Notes Regarding Indexes. Tortoise Shell Goods, 
Se ' TYLER Irade-Marks: Watch Cases. 
sia tkees aaieale, ; Badges, Emblems, Medals, ete. Watch Materials. 
et gt i. a Suttons, Studs, etc. Watches. 
ONS aie ee PB aia Chain Bracelets. Historical Sketch of Makers’ Marks. 
dee em é Chains, Gold, Gold Filled and Plated.Summary of London Hall Marks. 
Clocks. Marks of Gold and Silversmiths. 


: Cut Glass, American, The Law of Trade-Marks. 
: ees . Diamonds. The Troy and Decimal System—Equiva- 
ae, gee Ebony, Ivory and Shell. lents. 


-} SHAMMOND TURNGR &SONS, aE TYLER = Emblems. Index to Names of Firms Having Trade- 
» __, Sumoer Hill and Gordan Sts. i Sth Ave, | i Fountain Pens, Pencils, etc, Marks 
4 i. a enon, PaPe AS 8 | ee ee [mitation Diamonds. Index to Letters and Words Used as 
coe ica Som fs Sacer — . lvory. Trade-Marks. 
lewelry, Gold and Silver. Index to Advertisements. 
Jobbers’ Marks. Index to Names of Flatware and Toilet 
Leather Goods. Ware Patterns. 
7 F : Materials, Tools and Supplies. National Stamping Law. 
FACSIMILE REPRODUCTION OF PAGE, REDUCED ONE-HALF Medals Proposed Stamping Law for All States. 
. ' ' — Miscellaneous Lines. State Laws Regulating the Stamping of 
Sold only to Subscribers of or with a year’s subscription to Dene. Gold and Silver. ping 
a a . Precious and Imitation Stones. The Gold and Silver Stamping Act of 
THE JEW ELERS’ CIRCULAR Rings, Gold, Gold Filled and Plated. Canada. 
Silver Plated Ware. Marking of Foreign Plate in England— 
PRICE $5.00—EXPRESS PREPAID. Sterling Silverware. New Marks Adopted. 














The Jewelers’ Circular Publishing Co., New"vore 











For Sale at Our Booth No. 305. 





AUG 281915 


Ociasz916¢4 & CETABLISUED 1869 



























































~~ 






































ea —— w= y= df. S ? ; v , . , 
XLS =6) — La ‘§ iq > ‘ 2) ‘Gy 
* \ —— . . ‘ 


“WITH “WHICH. “ARE- CONSOLIDATED = 


_THE* es Bie. : 


SAS: 


WS 





Ol CAEN 


Copyright 1915, by 
The Jewelers’ Circular 
Publishing Company. 


f 
SIC ¢ eo 


. . 7 . CR 
II John St., Corner Broadway, New York. = 








FRIDAY, AUGUST 27, 1915. © 








OLIN 


SPECIAL CONVENTION 
BULLETIN 


CONTAINING COMPLETE REPORT OF 


Se 


mt ) 2 — 


— 


<9) 


a 
yr, 


Thursday’s Sessio 











Details of the Great Ex 
Photographs of the 





:" 





KO 


Notes of the Convention 


“J 








S/o Ya, in 
¢ « 
\ oe . 


List of Additional Arrivals 





OS OCR EA OTS z93) < 


VON DER LUHE & HANNE,NY. 








The Jewelers’ Circular Convention Bulletin. 


August 27, 1914. 





TRADE a Se Eee MARK 


ON THIMBLES 


Mr. Retailer:— 


When you carry goods bearing these 
trade marks, you do not compete 
with inferior goods because we do 
not use findings. 


Your Jobber has them on hand be- 
cause “Waite-Thresher’s Goods Sell.” 


TRADE fol] =MARK 


ON JEWELRY 


Waite-Thresher Company 
Waite-Thresher Company Building PROVIDENCE, R. I. 
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It consists of twelve beautiful show cards (size 5 in. x 7 in.) 
printed in harmonious colors and an easel mount of black 
leather (size 6 in. x 9 1/2 in.). 

These are the kind of display cards you are proud to use in your windows 
—distinctly original and quality trade pullers. 


All you do to get a display is to call at your New York jobber’s or our 
New York office, 14 Maiden Lane, where La Tausca Pearl Strings are 
exhibited, and write your name and address on a post card. 


Call today—fill out the card, and examine the complete showing of all La 
Tausca Pearl String Assortments arranged for your inspection. 


See how we are building pearl string business for you by providing: 


First—The utmost guaranteed quality in Pearl Strings under the name 
of La Tausca. 


Second—Displays that are original, attractive and sales-making. 


While you are here at the convention you can arrange for your season’s 
stock of La Tausca Pearl Strings, selecting the assortments you believe 
most suitable. 

.very season is La Tausca season. Pearl strings are worn by all women 
on all occasions every day of the year. 

They are staple as watches and diamonds—popular as the newest fad. 


Plan your stock now with these facts before you. 


Call at your Jobber’s Today for Your Free Display. 
Ask Your Jobber to Show You this Quality When You Call 


LA TAUSCA 
Oriental 


—one 


Case Is Covered With Grey Silk Velvet—Lined With White Satin 


Pearl Strings 
16 inches long 
Solid Gold Clasp 





THE LOW-TAUSSIG-KARPELES (CO. 


PROVIDENCE PARIS NEW YORK 


Address All communications to Providence 
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International Silver Co. 


Convention Visitors 





While in New York 


to Visit the 


Largest Display of Silverware 


Covering All Lines 





Ready for Your Inspection 


at our Stores 


9-19 Maiden Lane 49-51 West 34th St. 


New York 


General Offices, Meriden, Conn. 







































The Fourth Day of the Great Convention. 


Thursday’s Session of the American National Retail Jewelers’ Association Includes Interesting 
Addresses on Important Topics.—-Exhibition Attracts Much Attention and Will Be 
Open to Trade at Large After Six P. M. Today.—Officers to Be Elected and 
Fashions and Publicity Conference to Be Held This Afternoon. 

















GRAND CENTRAL PALACE, [THURSDAY.— 
The Thursday session of the 10th annual 
convention of the A. N. R. J. A. was opened 
at 10 a. M. in the convention hall on the 
mezzanine floor at Grand Central Palace. 
The attendance was not very large when 
the session first opened, but the hall grad- 
ually filled, until the attendance was up to 
that of the previous session on luesday. 
The interest with which the jewelers 
listened to the several addresses was an 
indication of the excellence of _ the 
speeches, all of which were greatly enjoyed. 
Several State reports were submitted and 
a number of committees reported. The 
morning session was an important one and 
much was gleaned by the jewelers. 

The first thing on the program was tie 
submission by National Secretary Ander- 
son of the State reports from the District 
of Columbia, Massachusetts, Rhode Island 
and Connecticut. The report of the Dis- 
trict of Columbia was as follows: 

REPORT OF THE DISTRICT OF COLUMBIA RETAIL 
JEWELERS’ ASSOCIATION. 

Owing to the president’s failing health interest 
abated. A. D. Prince departed this life May 15. 
Our association had its first annual meeting Tues- 
day evening, May 25, 1915. John Hanson, first 
vice-president, called the meeting to order. Reso- 
lutions were adopted to our late president. 

June 3 a meeting was held; this was an interest 
ing meeting, The question of the “fake auction’”’ 
was discussed. The prepared letter to the be- 
reaved family of our late president was read and 
signed, after which election of officers took place. 
A committee was appointed to make amendments 
to the constitution and a membership committee 
Was appointed. 

On June 17 a meeting was held. Reports were 
read and promises of new members were given by 
the membership committee. The chairman of the 
committee on constitution made his report and 
Same was adopted, with instructions to have the 
new constitution and by-laws printed. 

June 24 a meeting was held, when reports from 
the treasurer, also from Chairman tdwards on the 
executive committee also took place. 

July 21 a special meeting was called to take suit- 
able action on the death of our brother, John 
Hanson. 

This year we have 24 paid-up members and prob- 
ably 50 names on our list. 

Our officers are: President, C. A. Goldsmith; 
second vice-president, J. L. Whitmore; treasurer, 
J]. H. Duchring, and secretary, W. H. Orings. 


The next report was that of Massachu- 


setts and Rhode Island. It follows: 
MASSACHUSETTS REPORT. 

The Massachusetts Retail Jewelers’ Association 
assumes for the first time its place in the councils 
of this most distinguished body—The American Na- 
tional Retail Jewelers’ Association here in conven- 
tion assembled. <As a State organization we come 
with but a brief period of existence and accomplish- 
ment behind us. We do come, however, with a deep 
consciousness of the prestige and achievement of 
our grand old Bay State in all the activities, both 
commercial and politicial, which have gone to make 
this Republic of ours the best in the world in which 
to live and pursue our chosen industry. We are 
jealous of this reputation and you may be sure that 
the voice of the Massachusetts Retail Jewelers’ As- 
sociation, heard so feebly to-day is destined to be 
one of strength and vigor in the future activities 
of our national association. 


We eastern people have the name of being con- 
servative, and perhaps justly, for it seems to have 
been apparent in our own industry in taking up 
the idea of co-operation. Not until March 30, of 
this year did the idea take concrete form in this 
State, when our State association was formed in the 
city of Worcester, under the able direction of Vice- 
President Charles T, Evans. A most representative 
body of men met in the most cordial manner pos- 
sible and without the sign of friction or dissen- 
sion formed ourselves into what we were pleased 
to call the Massachusetts Retail Jewelers’ Associa- 





T. Le. COMBS, WHO IS PRESIDING OVER THE 
CONVENTION. 


tion, which, at the request of representatives of 
Rhode Island, was made to embrace that State also. 

We started our organization with a paid up mem- 
bership of 82, and have since increasea it to 111, 
representing 50 different cities. The very fact of 
our getting together had a salutary effect on the 
trade, certain evils beginning to disappear at once. 
In due time our various committees were appointed 
and we are beginning to get a grasp on the prob- 
lems which confront us, similiar if not identical to 
those which some of you have already met and 
some which you are yet contending with. 

Our trade interest committee has taken up, among 
other things, the question of incorporating. This 
to put the organization in a better position in case 
of a legal contest arising in the course of the pur- 
suit of any of its activities. Thus you will under- 
stand that they propose to carry through that 
which they attempt to do. The Stevens bill has 
been presented to our members and strongly urged 
for their active support by representation to their 
Congressmen. 

Fraudulent advertising has received a great deal 
of attention by our association and, through the 
aggressive efforts of our president, has put an ef- 
fective stop to a flagrant case in the city of Bos 
ton. This we believe to be one of the greatest 
instruments in our hands to use for the better- 
ment of our business and the protection of. our 
patrons. The Chamber of Commerce of Boston is 
greatly interested in this matter and is at present 
laboring to better, if possible, the laws relating to 
fraudulent advertising. At the suggestion of this 
Chamber of Commerce we have appointed one of 
our officials to work with them, representing our 
association. 





We have touched upon the matter of the retail- 
ing manufacturers and jobbers, and it looks as 
though this problem will be solved very satisfac- 
torily to all. We are pursuing the matter in a 
systematic manner through our trades interest com- 
mittee. 

We have adopted a suggestion of one of our 
neighboring States and are establishing an .em- 
ployes’ information bureau, which, in conjunction 
with others, I believe will, in course of time, be 
of great service to our members and those of other 
States when in need of an employe. 

The activities of our membership committee are 
very creditably reflected in the increase of appli- 
cations received, which in the month of July were 
11 names and in August up to the present time 
seven. Not a phenomenal growth, perhaps, 1n the 
light of other States’ achievements, yet it indicates 
a good, healthy development and that the jewelers 
of our State are realizing their possibilities in co- 
operation. 

Massachusetts and Rhode Island deeply appre- 
ciate the cordiality with which we have been re- 
ceived into the national association, and grate- 
fully acknowledge our indebtedness for the assist- 
ance rendered us in so successfully organizing our 
State body, also to the officers individually for 
their generous assistance in starting us along right 
lines, Launched under such auspicious circum- 
stances, with such a field before us, and, we be- 
lieve, with splendid material to draw upon, we con- 
fidently look forward to the accomplishment of a 
splendid service to every legitimate jeweler in our 
State and country. 


The third report was from Connecticut 
and told of the work of that State asso- 
ciation. ‘the formation of the association 
was reviewed and the good results already 
obtained by the organization were noted in 
brief. The greetings of the State were 
extended to the national body and the work 
of the officers of the American National 
Retail Jewelers’ Association approved. 

The auditing committee, reporting 
through Chairman Henry Stecher, sub- 
mitted its report. He stated that the books 
were checked up to Aug. 18 and showed a 
balance of $6,457.85. Joseph Mazer an- 
nounced that the resolutions committee 
would report on Saturday. He called for 
any resolutions that might be offered to 
the committee for consideration. 

President Combs next announced a 
meeting of the trade interests committee, 
of which G. A. Brock, Los Angeles, Cal. 
is chairman. The meeting, it was an- 
nounced, would be held after the close of 
the session. 

C. A. Wilson, of Kansas, who served on 
the auditing committee of the Steele F. 
Roberts Memorial Fund, reported that 
there was a balance of $1,966.42 in the 
treasury on Aug. 1. It was also reporied 
that $100 additional had been received since 
that time from Minneapolis. G. A. Brock, 
Los Angeles, reported that the Pacific 
Coast Gold and Silversmiths’ Association 
had voted the fund $100. It was also an- 
nounced that $43.63 had been obtained 
during the convention by the sale of Rob- 
erts Memorial Fund buttons. 

Ex-President J. P. Archibald was called 
to the platform. An announcement was 
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Interested members of the Trade are 
welcomed to visit and inspect our 
complete and modern Cutting Works. 
Cards of admission may be obtained 
at our Nassau Street Office. 


Office, 68 Nassau Street; 
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next made that a meeting of the Steele F. 
Roberts Memorial Fund committee had 
been called for Saturday at 11 a. mo. 


It was next announced that the Martin- 
Copeland Co. and the Bassett Jewelry Co. 
had extended an invitation to the ladies to 
be guests at the Strand Theater, and that 
tickets could be obtained at booth No. 401. 

President Combs next made an an- 
nouncement regarding admission to the 
exhibition and then introduced Charles L. 
Miller, attorney for the Hamilton Watch 
Co., Lancaster, Pa., who spoke on the Ste- 
vens Bill. E. A. Whittier had been on the 
program to deliver this address, but could 
not be at the convention. The address of 
Mr. Miller, which he kindly consented to 
make, was most interesting and was closely 
followed. He said: 


ADDRESS OF CHARLES L. MILLER, 


When the secretary of the American Fair Trade 
League, Edmond A. Whittier, asked me to talk 
to a national convention on the Stevens bill, I 
hesitated to accept until I read his letter a second 
time, and found it was the retail jewelers’ asso- 
ciation I was to have the privilege of addressing. 
When I learned that fact I did not hesitate a 
minute, because the business, especially some of 
the troubles of the retail jewelers of America, 
hits home to me, and it is these very troubles, 
piratical. price cutting, department store and mail 
order competition, etc., that the Stevens bill will 
cure. For some years I have been attorney and 
counsel for the Hamilton Watch Co., which, as 
you all know, was the pioneer in standard prices 
in your business. So I hardly need to tell you 
that I am deeply interested in the question of price 
maintenance and its true meaning of one price 
to all, all along the line. That means that the 
manufacturer should sell to the jobber at a unit 
price regardless of quantity, that the jobber shall 
sell to the retailer at a standard price, and that 
the retailer shall distribute to the consumer at a 
uniform price throughout the country. On acount 
of my close association with some of your most 
troublesome problems, through my efforts as coun- 
sel for the Hamilton Watch Co., to try to make 
some of your recalcitrant brothers be good, it gives 
me particular pleasure to address this represent- 
ative body of retail jewelers on a question in 
which you all are, or should be, deeply interested. 


My subject is the Stevens bill, which can be 
summed up in one price to all, all along the line. 
Were it not for the fact that a large body of the 
23,000 merchants which you represent seem to be 
unmindful or at least indifferent to the efforts of 
price maintenance advocates to forward your in- 
terests by procuring at an early date remedial 
legislation, I would not be here to-day to bring 
to your individual attention this all important 
subject of standard prices. That you are not un- 
mindful of the evils of price cutting and the 
injury the price cutter does to everyone of you, 
is evidenced by the complaints the Hamilton 
Watch Co. receives whenever an unscrupulous 
competitor offers say a 892 at $17.35. “Offers” is 
used advisedly, for I can assure you that in a 
great many cases the dealer who advertises Ham- 
iltons below the standard prices does not have 
and cannot procure the watches he offers to sacri- 
fice. When the customer calls for the advertised 
article the salesman regrets that the last one was 
just sold, and generally offers the just as good 
unknown substitute. I dare say every jeweler 
present has complained of the unfair dealings of 
the price cutter, but how many of you took the 
trouble to write your representative in Congress 
telling him what you think of the Stevens bill? 
You are quick to report a case of price cutting 
to the manufacturer of a standard article used 
as a decoy by the business parasite, but did any- 
‘ne here ever send off a letter to his Congress- 
man in the same mail complaining of the evils 
the Stevens bill will remedy? 

I need not take up your time rehearsing the 
evils of price cutting and mail order house com- 
petition, you all know the injury it does to the 
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legitimate jeweler. By resolution most if not all 
ot your State 


associations have approved the 
standard price principle, so it would be carrying 
coals to Newcastle to go over the injury each one 
of you suffers from the practises of the cut price 
dealer and the mail order house; but have you 
ever stopped to realize why the mail order house 
can retail many articles below the price you can 
sell the same articles and make a living profit? 
It is because the mail order house buys at whole 
sale from some manufacturers. Now the mail 
order houses are retail as differentiated from 
wholesale concerns, and if the Stevens bill be- 
comes the law of the land the manufacturer who 
accepts its provisions will not be allowed to make 
these big retailers favored customers and sell to 
them as many manufacturers are doing to-day at 
1obbers’ prices. 

I feel, as I have said, that it is unnecessary to 
argue in this forum for the principles on which 
the Stevens bill was drawn. What I want to do 
is change your pasSive interest in it into a live, 
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active interest. And here let me assure you that 
the Stevens bill will be reintroduced early in the 
coming session of Congress, and if your Congress- 
man answers your letter, asking his support of the 
bill, as a representative wrote to one of your 
members the other day, tell him the bill will be re 
introduced. Don’t let him side track you with 
the statement that the bill is dead by limitation. 
The one price to all principle is far from dead. 
The fight for its enactment on the statute books 
of the United States has just begun so far as the 
retail jewelers of the country are concerned. 

One other thought before I take up the bill 
in detail. Opponents of fair trade, large depart 


ment stores, mail order houses and the predatory 
price cutters, realizing that sentmment fora uniform 


price bill is growing, may try to head it off o 


delay passage of the Stevens bill by having simila 
bills introduced which will contain a nigger in 
the woodpile,’’ you may be sure. They will offer 


to compromise, and failing in that will try to 
weaken the cause’by splitting up the support on 
various bills. Don’t be led astray by any substt- 
tutes for tne Stevens bill. It is imperative that 
we focus our strength on that one law. 
hammering away for the Stevens bill, or if you 
haven’t started, and arein earnest about this thing, 
drive a good big spike in the coffin of the pri 

cutter now by communicating with the Senators 
from your State and your own representative, de- 
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manding the early passage of this bill when Con 
gress convenes in December. 

The Stevens bill, as its title indicates, is i 
prevent discrimination in prices, and to provide 
for publicity in prices to dealers and the public 
lt does this by cle laring law ful contracts <¢ VETLiig 
nterstate commerce, which prescribe the sole uni 
form price w hic 1 branded trade irke 
irticle may be esold, unde the following nd 
t10ns and f{ sions 

lirst Tr) ( loes not h monopoly o 
control of the n mn 1 S e general ¢ _ 
£ merchandise as tl irticle covered by the resale 
contract, and is not a party to any combi 
oO igreementi I eg to the sale ( I 
irticle t the same class 

Second. The uniform retail price to be plain 


marked on each articie., 


Third. The manufacturer must file wit! } 
Federal bureau the retail sale price to the jobber, 


retailer and consumer. 
Having done so, there shall be no discrimination 
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AT THE ENTRANCE TO THE EXHIBITION HALL. 


in favor of any vendee by way of allowance, dis- 
count or rebate, that is, the manufacturer volun- 
tarily accepting the terms of the act may aot 
give quantity prices to favored customers. 

The bill also provides under what circumstances 
a retailer may sell below the price: When a dealer 
is retiring from business or his business is in the 
hands of a receiver, and the manufacturer has 
been given an opportunity to repurchase the goods 
at the price paid therefor | 


the goods have been soiled 


Vv the dealer: or where 


or damaged and after 


an opp rtunity to inspect and repurcnase iS given 
the producer, but in such case they must be sold 
as damaged goods. 


That 1S the bill | want vou to suppotrt. [t iS SO 


simple a child can understand it, vet it 1s so com- 
; ‘ . ‘ ss ~ ‘ e _ . 
prehensive that it goes to the root of the trouble, 


ind if it is passed you will greatly lessen your 
worries, [ am sure. Do not allow opponents of 
fair trade to throw dust in your eyes by saying 
the law will be unconsitutional, as the editor of a 
trade journal, some of whose readers object to 
the prohibition of quantity prices, has tried to do. 
Not daring to come out in the open and attack 
the bill, he has been masking his batteries and 
throwing up dust by attacking the constitutionality 
of the proposed law. Without going into a de- 
fense of the constitutionality of the bill, suffice it 
to say that it does not force anyone to sell to all 
comers, nor does it even dictate a uniform price, 
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tor the acceptance oOo! the provisions of the bill is 
’ ‘ —_- 
entirely optional with the producer. Only if he 


voluntarily reg sters his prices and conforms to 
the other provisions to which I have efer el, 1S 
he compelled to treat all alike. This is certainly 
a proper regulation of interstate commerce by 
Congress. 

In the midst of an argument I had the privilege 
ot making for the Hamilton Watch Co. before the 
judiciary committee of Congress in favor of the 
Stevens bill, the chairman of that committee, ex- 
Judge Clayton, made this significant statement: 
“I can see how the bill you advocate would be a 
good thing for the manufacturer and perhaps for 
the jobber, but the class most vitally interested, 
as I see it, is the retailer, and strangely enough 
we have not heard from the retailers of the coun- 
try to any g eat extent, and several of the mem- 
bers of this committee would Ike to hear from 
them.”’ So it is up to you to let Congress know 
what you thik of the Stevens bill and thus give 
it the push that will send it on to victory Yeu 
can do this by reaching your own representative 
and writing your State Senators. But don’t stop 
there. Let the American Fair Trade League know 
what answers you get, and insist upon a definite 
answer jvst how your Congressman stands on this 
business legislation. Thus the results of your 
individual work will be fully utilized and the 
full benefit gained for our common cause. 


You deal in jewels, you, too, feel the pinch, 

Larger looms big business rising inch by inch. 

Things that people ask for, things that draw the 
crowd, 


Cut to serve that purpose, weaving you a shroud. 


Have you done your duty’? Letter gone along? 

To your man in Congress-—telling him what's 
wrong? 

If not, why not, jeweler? Really! You “forgot?” 

No excrse hereafte strike, the iron’s hot. 


Tell how Hamilton watches, clocks and s'lverware 

Serve as cut price magnets—lay the whole gam: 
bare, 

You well krow vour duty—so do it with a will, 

\nd help your brother dealers to pass the Stevens 
bill. 

G. A. Brock was quickly on his teet at 
the conclusion of the address to complhi- 
ment Mr. Miller on his excellent speech. 
A rising vote of thanks was offered and 
carried. 

At this point a collection was taken 1n 
the hall and it was then announced that 
there would be a meeting of the Skilled 
Workmen’s Committee at the close of the 
morning session. It was also annouziced 
that there would be a meeting of the Trade 
Interests Committee at the close of the 
morning session. 

President Combs next introduced Louts 
Sickles, president of the National Whole- 
saie Jewelers’ Association, in a_ neatly 
worded speech, in which ne congratulated 
the jewelers on Mr. Sickles’ presence on 
the convention platform. 

After a few remarks in a light vein and 
after congratulating Charles I. Miller on 
his sterling address, he spoke as follows: 
ApvRESS Of F.OUIS SICKLES, PRESIDENT OF TI 

NATIONAL WHOLESALE JEWELERS’ ASSOCIATION 

Mr. President and Gentlemen—-I desire to 
tender my thanks to vour worthy and efficient 
president for the very kind invitation extended 
to me to appear before the organized retail jewel 
ers of the country to say a few words on “The 
Relationship of the Whelesaler to the Retailer.” 
I shall endeavor not to tire you, and if I do, my 
apology will be my deep interest in the subject. 

I consider this an honor not to be regarded 
lightly, and it accordingly gives me great pleasure 


] . — aon ] 
to geet you, repre enting as | do. the organizea 
distributers of t1ewelr, throughout the United 
States I am verv glad. indeed, to see so man: 


delegates present and to know that this is prov 
ing to one of the mos' successful conventions 


which has e er heen held by vour organization 


Hlowever. th’s is not especially surprising know 


+ 


ng. as I do. something of the extent of the plans 


and the amount of work which has been don 
a preliminary way for the purpose of bringing 
togethe: a max.mum number of your members 
for the discussion of matters which are of the 
utmost importance 

Desiring to come quickly to my subject, [ wis 


to present to you for you earnest considerat.o1 
that which I regard as vital to you as well ast 
those whom I represent, and in the short time 
allotted to me I will endeavor to establish clearly. 
concisely and ccnsistently the relation between the 
wholesaler and the retailer of jewelry. 

I do not bel:eve that any factor in the trad 
an exist me.ely through literary or ozatorical 
effort, but I do hrmly believe that the business 
of distribut.ng jewelry by the wholesaler is built 
upon a foundaticn which is impregnable. It has 
existed and will continue to exist because it is 
founded upon a service wh.ch is performed in 
such a manner as to save money for both manu 


factuve: and retaile 
, ] 
ale 


[he w 


saler. as | have tated time and time 





LOUIS SICKLES, PRESIDENT OF THE NATIONAL 
WHOLESALE J] EWELERS ASSOCIATION. 


again, does not offer any apology for his existence, 
notwithstanding the fact that would-be author 
ties in the past have classed him among the 
economic undesirables. In the past his service to 
the trade has been constructive and lasting, and 
notwithstanding the constantly changing condi- 


—_ 


tions, the wholesaler who is cognizant of his place 
in the scheme of distribution, is rendering to the 
manufacturer, to the retailer, and indirectly, there- 
fore, to the public, a valuable and necessary sery 
ice. I, the efore, have not been at a loss for 
statements of reason for the position which the 
wholesaler is occupying, and have not had to seek 
specious arguments to uphold a tottering struc- 
ture. The wholesaler is well known to you as 

source of supply trom whom can be gathered 
nerchandire in reasonable quantity with a prompt- 


< 


ness which leads to the enjoyment cof business 


which would no doubt otherwise’ escape the 


\s I view it to-day, the measure of value of the 
wholesaler is in the terms of service, and our as 
sociation 1s endeavoring constantly to improve this 
service. This means service with a full line 
well-selected goods—service at prices which 
based upon the employment of all economies pos 
s‘ble—service with great promptness and ‘kill 
} ‘ 


filling o-ders, and service by way oft co-operating 


+ 


with ovr retal friends in matters of credit. 


lhere i those who may at times seek 
en irage strife and dissension between the r 
liler and the wholesaler, but they know little ot 
the Servic perrorme a by even one irm™m f 1 
vhcelesal the traveling salesman The trave 
no salesman is the means ot communi<atio1 ¢ 
tween us, and 1 itering to ie wants ol is 
oO ers the house which ne epresents ma ¢ 
\ é rANKeE erchand S 1OS € ( 


< ete SsTOQ | y S ‘ t ft 
~ . « 
! S ‘ } We ook the ta that the 
( : ng tor prompt delivery assort- 
ents t the product of from 400 to 500 manu- 
T ers Lhe most important thing in merchan- 
Sing S ti ibility to select goods that sell, 
e.ause money is mad n turnovers and not on 
eftovers 
Lhe retaile in purchasing his stock from the 
lolesalet Cniovs a do ible advantage the whole- 
ile sele ts, through his expert buver engaged for 
lat urpo-e, the best and most salable goods from 


i¢ Dest manufacturers, and the retailers have the 
pportunity of then selecting the very best from 


is selection 


Recently the National Wholesale Jewelers’ Asso- 
ation conducted an investigation into the matter 
f distribution, which is the big problem of every 
, Wholesaler and retailer, and decided 
to conduct a prize essay contest on the value 


ot the Se 7 VICE nerformed by the wholesaler. In 


mMmanutacture! 


rc ‘ : 
order to save you time at this meeting. I wish to 


-—* 
’ 


say that I will be glad to see that any of your 
members who wish copies of this bocklet may be 
supp] ¢ ! . | [ . . . lh - 4} ; 
] lL, ame am sure that they will find 
lem interest ng [he articles were written by 
; 1. ' aa - ‘ . P 
aveling -alesmen, representatives of members of 
Ir assoc.ation who, trom close ascociation with 
you, are eminently well posted on the subject, 


andi’ what they have written will surely be of 
n.erest. Ihe National Wholesale Jewele:s’ Asso- 

ito! Wishes tl retailers to look upon it aS an 
rganization nm which are Inany of their loyal 
friends Our association also desires to look upon 
Ou aS am ovganization in which are many of our 
( i! en is . 

L he lesalers € anxious to Co-ope te with 
you to the betterment Or the jewelry business. 
[hey are anxiors to confer with the retailers and 


go over matters of business interest with them 


so that better merchandising efforts may prevail 


where needed. Lhe whi lesaler 1S the retailer's 
iriend and has been for many years. 

It has often been my privilege to discuss se- 
ious business questions which arise with cus- 
tomers whom I serve. I have ceunseled with 
chem and as hundreds of other wholesalezs have 

; , 


lone, tried my best to help them over the hard 
places. This, you may say, has been done for 
-elfish reasors put there has been a singleness of 
urpose and feeling which cannot be dismissed 
vy such comment. 

in ‘peaking before the wholesale jewelers at 
the r ccnvention in Atlantic City in June, I em- 
rhasized the fact that it was my strong conviction 
thar we niust educate the public to the fact that 
iewelry is a useful necessity and not a luxury, 
ni furthesmore that jeweiry represents a_ far 
greatel percentage of the purchase price after 
vears of use and enjoyment than almost any other 


conime dity 1 wihtich the public 1s interested. It 
is your duty to dispel the erroneous idea that has 
revailed that jewelry is a luxury, and when yo 
Avi ‘Dlished this task our business will oc- 
igh place in the business world to which 
t 1s St é itl 
You ae all acquainted wit ths fact and so 
VO me Lire eral 1 tbh if it we ild but reflect 
to omet | nvinced that a better day 
1S vning fcr the iewelry trade, and that while 
) 1 n¢ tS might ( I igit TO suUug- 
vest \ igance, lit Vili re see! it this 1s not 
lit ut t the ore genera UTCHASS of 
ewel™y | e more geneval wearing of suitable 
t es i.dozvnment vill prove to ) 1 Satis- 
acto ng 1 thlic and will be helpful to 
‘ Y ne?! (yt < T é COT) € 
It rnere ¢ estions concer;’ri 1g tne 
VhnotK Li¢ that l I Swer;r, [ Li we very glad 
cle I wis t say that I consiae the 
\ iolesale ¢ Ci I { niy iS an exec tiv¢ b it 
< me “ } is 1 intimate kr V i¢ lee I he 
Ss. ness 1 — MN close perso! ] mtact Wl h 11S 
CUuSstO ers iiwa\ys N1OUS na A gy fT iS st, to 
e¢ nd ft e! neiping 5 lose 
Sol triers é etali€ 
Phi le t tr tine ( ( stock akes 
t cess il ( \ es f S suld he itll ©X- 
( il es ness met Ms f 
t é es ( } = t¢ t ta " 
ones st. ecot : [The whole- 
< é "s 1€Ss, iT) ¢ €! c ~ unde 
structi ss | ot know 
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Sterling Values 


Sterling Candlesticks 


Substantial weight, beautifully proportioned, excellently made and per- 
fectly finished, these represent the last word in Candlesticks. 


Compare them with 
bat any Sticks on the 
- = market and you will 
* i realize the value of 

, this offering. 


They positively sell 
at sight. 


Place your order to- 
day, with the under- 
standing that you 
must be convinced 
that these Candle- 
sticks are worth 20% 
more than we ask for 
them, or they will be 
returned to us at our 
expense. 





No 899—8 inches, No. S898—10 inches, No. S&897—12 ~~ tinches, 


$6.60 per pair. $8 85 per pair. $12.70 per pair. This offer expires 
Net cash, Removable bobashes. Silver bottoms. September 1oth, but 
we reserve the right to limit quantities, or withdraw offer before. 
No dealers supplied. 
A purchase of this kind will go a long way towards paying your expenses. 
These Candlesticks are on exhibition at our New York office. 


CHOOSE iii'scneGoops For iess MONEY 
SFOD e « 
CW? Woodside Sterling Company 
Be 170 Broadway, New York City 


NZ 
(Cor. Maiden Lane) 
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ot any wholesaler who claims that every depart 


ment of his business has attained a state of per- 
fection. In knowledge of this fact, © will welcome 
ny suggestions from your officers or members 
nat will help to increase the eficiency of the 


wholesale 


Lhe Nati 1} il \\ he le sale ir wel > \sso ition 


wishes e you consider that it is at yo 
- vice te C at i hat it S tne helief of 
s ofhcers i! e! d¢ lat tire ovince oT the 
vholesal is tO serve, ind that the interests of 
e retailer, wholesal nd manutacturer are one 
nd the same, mutual and intefdependent 
With men, just as with small, quiet trickling 


streams, they become when united with others, 

irresistible torrent otf power which, however, 
when unrestrained a menace, but when brought 
within bounds properly controlled, constitute a 
power tor good which is immeasurable 

\ chain is only as strong as its weakest link, 
and when a State organization voicing its senti 
ment through its president, recognizes only two 
factors in the general scheme of distribution, 
viz., the manufacturer and the retailer, ignoring 
either intentionally or otheriwse, the principal 
tactor, 1. «., the wholesaler, it becomes t] 


e i1m- 
perative duty of the officers of the American Na- 
tional Retail Jewelers’ Association to call their 


ittention to the error of tneir way 


The wholesale: tf jewelry wa In t°umental 
last Spring in influencing legislation for t!] 
of the erchants of the entire country and i: 
their memorable interview with President Wilson, 


the hnationa executive hear 


S bene 


—~ 


] 


paced himself o1 
record as recognizing the position of the whole- 
saler, and frankly stated of h's own volition. that 
the wholesaler was t! keystcne of the commer 
ial arch and was the nece-sary factor in economic 
distribution. I have realized for some time that 


the work you are doing 1<¢ bringing us closer To 


gether, and it 1s only by eacl ne of us being 
lt Val tt Oul associations that we can hope tO 
gather the fruit of our labor. I am constantly 
alling to the attention of the members of ow 


loyalty to 


a 


association the great importance ’ 
the purposes of the association and to each other, 
ind I earnestly appeal to you to forget self in 
rder to accomplish the greatest amount of good 
for the greatest number. What individuals and 


organizations require is vision, the power to 
realize the truths that selfishness is short-sighted 
and co-operation is right and helpful. Large 
hearted co-operation must preva’l between all or- 
ganizations representing the different aspects of 
our business. Through co-operation we shall best 
earry out our purposes, through short-sighted 
selfishness we shall only destroy our best oppor 
tunities. 

In concluding I would Ike to leave a thought 
with you in the form of a parable as follows: 

King Solomon said: ‘0 to the ant, thou slug- 
gard, observe her ways and become wise.’ 

Solomon learned the great truths of life by 
ibserving the ways of the insects. So, too, we can 
learn the g:eatest truths of life from the dy 
ind the bee. 

The fly comes in through the window and set 
tles on the best it finds on the table and then 
flies away and enters elsewhere, living off the best 
wherever it flies—and then it dies. 

The bee, likewise, enters the gardens of life and 
extracts from the flowers that which it likes best. 
The bee then flies to the hives and produces 
honey 

Bee and fly, both have taken the best of life 
The fly has, however, returned naught but evil. 
It has taken the best and carried disease and death. 
The bee, on the other hand, has given back for 
what it has taken honey to sweeten the life of 
man 

Which will you be—the fly or the bee? The fly 
is the symbol of the selfish man. The bee the 
f the social man. No man who lives to 
himself long ever blesses his fellowmen. Like the 


symbol] ( 


tly—he dies and has repaid evil for good given 
by sacrifice of home, school environment. 

| he Sor ial man is always a blessing. He takes 
nd returns sweetness 
““Self is the only prison that can bind the human 


gates 


lhe way may lhe ihrough darkness, but it leads 
to Lght at last 

At the close of the address President 
Combs thanked Mr. Sickles for his excel- 
lent address aid cailed attention to the 
fact that Thomas A. kerniy and |. James 
hernley, advisory secretary and secretary 
of the National Wheleszle Jewelers \s- 
sociat.on, were presen. in tne conventio: 
Nall, 

President Combs next called attention to 
the presence of Charles H. Ingersoll, of 
Robt. H. Ingersoll & Bro... New York, who 
is president of the American’ Fair 
lrade League. President Combs also an- 
nounced that three past presidents of ‘he 
New England Manufacturing Jewelers’ 
and Silversmiths’ Association were in the 


SU.Cé {f the highest tribunal. His was an art 
not ligh attained ind insured respect 1 the 
lest Cds . He t was ‘ ». tormulated tf 

¢ é wn ¢ ill on l Vint ) tecte 
easant 
lt { Cs¢ t¢ l Vs S iT? ite ‘ 
>I ) S S ndard hee ~ 
- > { I 5 eCads 2 ‘ Le é 
\1 i '. { I é es f ‘ | t 
> ts dete t 9 
é cc P ‘ 
in 1 S e furs nds 
~ ? Cc t S ‘ ‘ | 4 
ins, ever, that the , 
vi nstantly nt tor Hottentot India 
S¢ i if t " “ ~ va rbHlé t 
l i V iLit seems ij ’ { nad. VW if 18S more t 
point, are finding the unsuspecting aboriginal, 
not in the jungies I \frica o on the prairies of 
\merica, but in the congestion of Fifth Ave. on 
e .\tlantic coast, on Market St f the Pacific. 
between these points in that wonderful rail- 
road te minus, State St., or on the Rue de la 





GROUP PHOTOGRAPH OF SOME OF THE NEW 


convention hall, and asked E. L. Spencer 
and H. G. Thresher to come to the plat- 
form and be introduced. The third presi- 
dent was Col. Harry Cutler, who was i1n- 
troduced as the next speaker after Mrs. 
Steele F. Roberts had been invited to the 
platform, and Claude Wheeler, an ex-sec- 
retary of the American National Retail 
Jewelers’ Association had been welcomed. 

The address of Col. Harry Cutler, which 
was on “Ethics Versus Praciical Usages in 
the Jewelry Industry of To-day,” was as 
follows: 


ADDRESS OF COL. HARRY CUTLER. 

In every effort of human endeavor, whethe 
profession or business, there Is a strict de 
marcation of that which is ethical or moral as 
against that which is practical or convenient. Fre 
quently the two distinctions come so loosely to- 
gether, or are so nearly allied that the former is 
acrificed for the latter, especially when the keen 
‘ce for competitive supremacy, coupled with un- 
scrupulous characters, inspires the practical-minded 
to lose sight entirely of their ethical responsibility 
in the constant rush for gain. 

< 7 


his practical practise has led to usages in the 


jewelry industry of to-day, which have almost 
entirely obliterated the high standard of the jewel 
ers’ guild. To be known as a goldsmith or silve 
smith in former days was a badge of honor not 
easily attained These terms stood for art, art 


and 


inship 








nae 14: . “a ; 
rhe pubdit placed tne if 





YORK STATE DELEGATES AT THE OUTING. 


Paix, the Strand, Unter den Linden, and so on. 

In no other industry can this deterioration be- 
come so easily a practical practise to the disad- 
vantage of the ethical requirement as in the jewel- 
ry industry. First of all, it is a “blind article,” 
meaning not that the inanimate object cannot see, 
but that the animate object is ‘“‘blind’’ and con- 
sequently read.ly lends himself to the usages of in- 
discriminate pzactitioners, thereby establishing the 
amazing legend that 2.6 pennyweights of 14 karat 
gold, valued at $1.55, spread over every particle 
ff a gentleman’s 16 size hunting watch case, for 


which he pays, including the movement, $26.67, 


will actually wear 25 years, as was recently demon- 
a 

strated at a hearing betore a committee of the 

national House of Representatives Another won- 


derful tale concerns a ring, having about 20 oper- 
itions in =1ts manufacture, in -sizes to fit the 
smallest infant or the largest adult, 1/20th part 
f the entire article supposed to be 12 karat gold, 
the other 19 parts base metal, and having set 


there'n by the necessarily most skilled workman- 


ship of the stone setter’s craft, a genuine diamond, 
nd sold to the ultimate consumer for 10 cents by 
1 syndicate reaching every part of this country 
The demonstrator with magnifying glass handy 
to find for the customer the diamond which was 
ictually there but in St cases not i maarent to 
1 ‘7 
Line 1 iked eye, aiins LNs g Vili V¢ l 
etinitely Baby mgs, ide ot | Oth-12 karat 
hlled ina e‘ailed ft Lt) Ss were advel 
tired by a certat 1 this language, “‘Wa 
nted ) W ¢ Zz ~ \r h hy 1} coe \ 
ew neg att e1 -) irs 11 S I 1ioes 
vive ~ 5 I \es 5 I cS : 
2, 1) ~ f | ¢ ¢ ) c { oe 
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<tick 

candles 

t1ca mn 

with 

to the light ; in rays } etrat ; o Nii) judgment I | el stan bod ut he ma who 
the precio ' . hut hiled th - na) tomacl ir | I hoa Wall or ce “- thes lls “‘terms”’ ty n chan- 
if practi o] awe , tee] al ] } re 1) t ‘ 1 i! artic! I i] «| p: oposes ( pay ! hills 
article + tel with the merchants blessing ; adornment wit! rtain utilitari atu 1 sore tw.ce a year ind frequently but once) and at 
“sterling 1 n the al heautiful case™. It is an a) ingenuity ana « » Wal maturity presents hs note fol another six months, 
cuff buttons, LOK ‘tc tce.. Ma unlimited poss-bilit e - development, depending at the expiration of which tune he often asks you 


~ 
) 


ot virgi highly polis and washed ' largely for its pi ale « the vagaries to send him vour check to take up his “pr Mise 
gold eit! tri ‘e ; alt watel iictates I l 1 and the cupidity of human {) pay and prevent its gome to protest. 


lution, and 1 Ct C1 | as merchandise nature. t such times the sale of jewelry 1s stimu Stop the pract.se of returmng a 2o-cent piece 
“gold fill ' lat bi StiV? holidays and birthdays, hence - jewelry to be exchanged for a new one after 
The me al Lt he speaket concrete and the abstract. It it has outlived its usefulness and given more than 


n imadustria 


mit a recital il the lustrations, ich must tn i urmer trom depression ,alue received. From consumer to retailer, then 
be tamil oO v jeweler, whether mak from the same. It depends to jobber, it finally comes back to the manufac- 
ber or a We ler rating tl acrifice cf wa} creative brains to fashion the article turer. Can this practise be exercised in the other 
the ethic: for 1 mrac.ical ww yu ; 1] and find a market. It forms an industry in which industries making real necessities? Can you fre- 
therefore. whpnitt é T xh | \ no monopoly can ever arise, even though links turn a pair of hose costing four times as much, 
to coniur: t. I ; 1 th ¢ those of = iendship, ’ where every Man tt after vou have put your toes through the fabric 
premises ar ion >orabl t factory, . jobbing house or the retail s: nm a comparatively short period of time? Can you 
craft prostitu the jeweler cl fault vet a new necktie if it should start to unravel 
By no mean have to-day as great, if not a when it fits the collar too snugly? 

a greater, n ag of high-minded men an liscourage the cons gnment of jewelry, espe- 
woe Cnet business as ever in the cially in plated eoods, which in the main find their 
world’s — men and women who regard thei way back to the polsher so many times that 
trade-mark with th ame concern as any “hall hardly any of the orig-nal gold is left on the 
mark” execute | by the mest scrupulous govern article. Step the manufacturer from selling 1/20- 
ment—makers and dealess who are as carefully gas 12 karat and giving 1/20-10 karat. These and 
zealous - _ ir reputations and justifiably proud many other evils which have developed in our 
of their ach.evements, ; any man of letters o: # industry make for ethical versus practical usages 


\« 


scholarly attainment i the world’s civilizati al of 0-day. 
There are man’ have led to these "] ; ' , 
suniinions, bak.teailetelel oried = dine: ‘ane Phen - shoul urn our attent-on to the evil 
sufhce for the purpose of our discussion. To ad, and co oe | ulterior legis 
begin with there is always that element of hu ad "via oes New York re: 
nature, which seeks something for nothi - ' re ecg a he 7 ig sells 
n ints State: Se 


the department store buyer 
actise d-scr.mination, and 


something that typifies move than 

value represented by the sum paid—th: 
certain channels in his purchasing 
dless of the years it has taken to 


> Sarnum said want to be “humbugged.” 


This element affords ample field for practical 
versus ethical commercial dealings. . 
Secondly, notwithstanding the arguments re- | | rs ~ gtr oer eee ee 
cently advanced by ce:tain gentlemen in editorials ae — ee eee: Seen, & Tae 

an ince company, which is the only 
illustrating that i he al to stimulate business | eee : uc! | law ls the State of New York 
ee eich tn Gath : 7 ‘wees - < cienei | better than - halance of the country ¢ Does she 
that jewelry is a luxury a luxu worth having, want mo stringent protection than the national 


but none the a luxury. 


and on platforms that jewelry is a_ necessity, 





statutes and the interstate commerce laws require? 
Suppose ach State had similar laws, divergen 
It is n use to disregard a condition if we ; : + te . gent 
} . aid tl ind ' ae in their provisions and penalties and each manu- 
ope tO aid the itndust y. lo fool wurselves by 

interpretations that ma. ¢ erroneous is to avoid 


tackling the problem from its most vulne abl 
point. 


facturer was obliged to invest in a series of 48 
bonds to satisty the buyers in every common- 
wealth of the Union? Would it not be better for 
Necbnsities strictly resaréed are thoer*thinmm him to give up the jeweley business and go into 
every-day life which feed mind and body. clothe “ARRY CUTLER, WHO DELIVERED AN ADDRESS the bonding business? 

the body and censerve health. It is trie that ce! ON “ETHICS VERSUS PRACTICAL USAGES IN To the credit of the ccaft it must be stated 
that ours 1s the only tndustry which has been its 
own legislative watchman. Neither the Federal 
Government nor the State legislatures have had to 
cessity that compels the purchase of a vold -but can by’ proper thrift, perseverance and dihgence concern .therfiselves in passifg mreasures to regu- 
ton, or ; old-filled button, or a stering s Ives rise from the bench; where.a man who regards late our business. We have woluntarily gone into 
button All l- admi hat a pearl button - is the ethical as fervently as the practial wins patron the halls of Congress and asked for legislation to 


tain articles of jewelry are more useful than THE TEWELRY INDUSTRY @O-DAY.” 
ornamental, and of this class the collar birtton 
seems to me the most requisite. jut is it ne 


better the ' ' 1e hod ; and that a bone age, respect, and at best a decent living for his make the deale1 and maket live up to certain 
button | ll b r an per. Moreover. to lear ones and himself in our untry and con- standarcs. Jt was then that the National Stamp- 
many, alas, ! ormin , hal - wearing Tr the same his employes. It is an industry ing .\ct was adopted about 10 years ago for the 
wooden button ru tis | - up-to-date wel | ace genuinely Li to the IT i 7 hist ry of our country, and at 
laundry it ne ity that suegests the pu: | he ‘ where brains ; ihe mstigation vr industry, 4nd now in view 
chase of diamend udded buttor for the | : | have learned since that law 

red to ask Congress to 


up the leaks, to make 


tlemen's iffs ° ld-fashioned bone 
attached 1 lan ‘uff was 

spect as iceabl Is it necessity th: t its 1 r co laws that will aouns he greatest good of the 
milady 0 a liam m n hn ; 1] What ; : of the ren Lit hnecessa:y to ay te i nun conserving the interests I 
porte | | and hon- | deal and public without fear or tavor. 
Again h-1} gentlemen, the * has ar- 
tion as ti! vill not permit ne tm abet rom ‘facts and conditio: at confr us, ri hen we, who are engaged in industry 
a loving tather 1 ntl urged u to find m ut other Vs ite! to a ampaign mi ind ll] “ei a spade a spade,’ when we 
manuta rey could fu ar; old timulat ake it f: onable to stimulating by every honorable 
| | Hancock, of n ar and use of our commodity, shall 


< New Yor oi ! irmention to the e nic: side of Oul 
hat the 1] mcans Of i) od, and nor concer’ irselves 


diaper 
would 
rings itisn 
_ : ) , anita wa 4 never. ponsib idm rt ne dvert r. ! rel th tl practial, 


dawning for industr al up- 


and 
edge 
rful resources with which ou 
cessation of the terrible 
the Atlant c, normal con 
tiling, we have at hand the best 
liberal and lavish citizenship in 
shor ld he ready 
plane than 
ent guitid 
interests lel in istic In my _ belief 
nerforce exer ; pra iccom Dy) ; o-ope-ative 
cons derations ition National Wholesale Jewele: 
t he Naticnal “Manufactu 
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tf town this mormng and would be unable easgn, most of 
tO deliys r tl 


4 


wondertulls 


le addréss assigned to him bres pal sad eetiasaes 
Then followed a practical and educa certain ‘sor ey Og ee ae 
Emil Freund, a New York and precioy 

specialist, on the 
Value Genis.” . This address made 


i 


hion may 
sionally enhance 


tional address by a! ‘cure a ready 
subject “How to oe ye market 

a true, o that most jewelers have 
such al kn * diamonds, and _ the 
President Sickles imme Jagers, rystais, \Wesseltons, Capes, By- 
diately asked permission of the convention aters, etc., have more or less definite 
address in tull and send it out : 
etail trade with the compliments ot 


/ terms 
impression that 


meaning 
to print the 


in reference 
: emely interesting—the 
’ le 


in olden and modern 








i. -_ : 
el Cutler’s -address wa 


ipplause 








making any 


‘ 


many ot the 
"1c admission restric Lit ~ SILVER ARMY , ON THI 
ar contracts. Mr. Man- 
| 


MARCH TO PLEASURE BAY, N. 
:, ' the National Wholesale Jewelers \ssocia 
was able to persuade a majority of the 


1mes ( 
“4 
‘ 


, prejudices aga. .nst 

The address was in full, as follows: @"¢,' ‘vor of the Indian stones, and, later, th 

ibitors to open the exhibit to 1 cen- feeling against South American diamonds, based 

” 7% “ie ’ fi | ates mm th theory that these stones were not as good 
trade on i riday night, from 46 to RES - art tin is the Brazilian. The 

a turther eftort to open if begin: is have alw; 1 to m; het age diamonds 

| : | ) iin Bieditees imtn-eat mend VW 

of the largest-exhibitors that he w > eater | a | 


Brazilian diamonds 


IStOTYy of celebrated dia 
n literature, the 
riday noon restilted in a these and many 
neil ‘rve to interest your 

ve his exnib.t and stop payme : 


‘ 
i 


cutting of dia 
other things will 
-_ customers in diamonds 
- ress them with the feeling that 


ar on. rnaments alt f§ the 
wo others of the concerns using t oglodyte 


re dealing vith men who uwunderstan 
' = 1 
G Tea ne ave an he prince o! the 
emphatically voted “No, 


the, 


MISINESS 
f tlowers —_ ; 
eae dt The value o 
al ir\ ne la it 1 most 
the smaller exhibitors. I . ' 


tcollowing conditions: 
aq atnel l soon Su lied 


polished diamonds depend 


is 


' . ce irst the 
amulet cems ’ 


color: The limpid diamonds command 
highest price, and twice 


as much as those 








colored: the blackish, 
il, brown, steel-gray 


stand in no valu 


~ 


brownish, yellow- 
ind 4mpure bluish ones, 
ic, and ire often rejected tor 
vorking 
Second, thx ‘aultlessness and 
irency The ought to be, acc: 
the technical terms of the jewelers, tree 
g-ay spots, rusty and knotty places, 
scratches, feathers, flaws, 


sand, 
aint vellow or vitreous 


spots. 
transparency and clearness of the 
e divided into three degrees, viz.: 

i: 2 r 268- 10 those 


the slighter 


those 
yreen, 
limpid, 
ults. 
curately 
breathe on 
a moment thei 
better enabled to 
their faults. The 
its glitte: 1e1 ions. mond bec ° 
then. hat thev har “a1 


soone: than the tal 
ird, le ut: The ‘rfect and regular ct 
——— VeTsaliy prized ong ¢ ai aGjyune i ; nc-ease value c msiderably: 
a ee paroerts: and stil BS EY ‘steemed ance, of one carat is worth 
Necessi \ | precio rn I hinement and Cc viliza- twice } 
with tu- ta mineta hey bulk very slenderly in the 


diamond of e 
ng applause. H: 


jual 
weight. depends proportions of the 
eight to the circumference of the diamond, 
pyrogenous that the planes and faces stand in a regulat 
i ortion, for should this not be the case 
1! th r mmetamorph.c _ strata. In mond would lose much of its fire. 
tien announced that A. E eee . r pos.tion they occur, they A 
' Se hata at ‘r found 1 masses: and when found, ing 
| raining nparat | few have sufhcient purity and bril- 
New York) was suddenly called out liancy to render them specially attractive. 


, veins and 

ICwe Iry accessory ; 

properly cut diamond has 58 face‘s, includ 

f the F mist the table and culet, 82 facets abave the 
Oo LLiec LSCONO S ; 7 ] in 

girdle and 24 facets below. . The 


surface of the 
For this table should be 40 


per cent. of the girdle, and 





, , le 
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prown bi 


: own, dark 
classified according to 
Kivers, Jagers, Wessel 


some fine stones called 


‘d, sapphire 
pink, orange it, tints « violet, blue and 


pple 


al ae 


‘ 


canary, black, brown, eg brown, 
n, deep blue, y | 
Fancy snapes: roy nape, pearsnay navettes, 


eme rald 


white | 
white of extreme purity, 


ary hardness, found in the river beds 
riliancy is sharp and the color a snow 
nearly equal 


purity and snow 


brilliancy is not 


initio top 


wn and gree! 


almost imperceptible to the naked eye and are 
of such a character that they do not hurt the 
brilliancy O1 beauty of the stone 

IMPERFECTIONS 

Rough edges on the girdle of the diamond will 
cast a shadow through the center of the stone, 
causing loss of brilliamcy. Rough edges most of 
the time c: covered with a prong or bezel of 
the setting and cannot be seen in a mounted 
diamond, 

A scratch on top of a stone which is liable to 
be formed in any stone can come from rough 
handling by two. stones nibbed against each 

any other object. Sometimes a_ stone 

scratched on the side of the crown. A 
can be removed by being polished out if 
it lays not too deep. 

A small nick in the girdle can be covered by 
the mounting. <A _ stone is often nicked by a 
careless setter or by two stones having rubbed 
each other, or by falling on iron. 

A thick edge will cast a shadow through the 
face.s and easily can confuse the colo 





tones which have the faintest ‘Be ' SOME OF THE MEMBERS OF THE "ASK ME” COMMITTEE OF THE “GOLD ARMY.” 


yellow are called “Silver Capes.” Next 
““Capes”’ and then..**Bywaters,” which are de e white stones with a trace of yellow when 
cidedlvy vellowish compared with higher grades. 

“Macle” is the udme given the diamonds «uit “Silver Capes’’ is the term for a general white 
able for rose Cuttiig.w-*"Naats” Js andther mame ‘stone. There are grades as “‘silver capes” and 
for thin, flat cfysgtals. “op silver capes.’ “Capes” are ag2in divided in 

Meélée is the tetm fer @ lot of ‘small diamonds: the same way. They are tinted still deeper and are 
melange fof diamonds of m'xed s‘zes: chips fo ld to the public often as “Commercial White.” 
pieces of less than three-fourths of a carat. when “Bywaters’’ are tinted vellow, though the color 
saline by cleavag fro a. larger stone Bahtas is not deep enough to place them among the 
are Brazilian amonds from the Bahia district lancies, and is sufficiently lost to the eye when 
Golecondas are diam is from India. mounted to warrant the.r retention in the Ist of 

Two of the most mmon expressions . white stones, 
trade a! ‘sting in the light they throw n Yellow white stones vary from a clean bright 
the hi preciou tone The rd “Oh vellow to a dark and somewhat muddy shade. 
ental” h: me appl'ed to all gen f ie more clean the vellow tint the better it i 

j wns are all included u~der one classifica- 
Brown-white range: rom ashen to. red- 
and are all undesirable, as they look dark 
mounted 
ut os! per cel th liamonds f 


making 70 per cent 


perfect stones rut 
u 


the entize ptoduc 


perfect in 


lean means free from  interio flaws 
sures, a condition w is hard to find. 

laws consist mainly of so-called carbon 
MmSSUTES OFT *“‘olasses " 


comparatively tew 


A feather is really a milky flake in the stone, 
formed in the crystallization and cannot. be 
removed, 

The flaw varies in size from a small speck to 
that to be seen with the naked eye. This will 
give the diamond a hazy, lifeless appearance. 
Feathers are also white subtransparent lines in 
the body of the stone. 

A fracture is generally found to -be near the 
edge of the diamond. Fractures are found in the 
natural stone and will give the stone a dead and 
hazy appearance and diminish the value of the 
stone. <A fracture is a diamond having been 
shivered either by a blow or carelessness in 
setting. 

Black spots, specks in the diamond generally, 
are found in the top and lower half of the stone. 
Some of the specks may be cut out in shaping 
the stone. 

The size varies from a very fine spot 
eadily seen with the naked eve. It i 

e ca*bon spots appear in pairs. 
\ diamond may contain also a bubble, cause: 
) carbon in crystalliz ng 

to dark brown. 
small hollow specks in the body 


muddy or clouw patches of any 
late Mr. Cattel explained, ‘‘F lat, 
blotches along the grain of a 
s are conditions fou in a diamond as in 
wood and troublesome 
\ lumpy stone is one cut too thich 
DEEP AND SHALLOW DIAMONDS 
In buying a diamond see to it that your stone 
is neither too deep nor too shallow. If it be too 
deep the ‘‘ttable’’ at the top of the stone will have 
a dead look instead of showing as much color and 
light as at the edge, where. the diamond is cut 
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ARMY. 


“SILVER 


ittention to 


in IlHe JeWweELers ( 


i | fully agree 
“Anothe: 


parison stones whose c 
‘ 7 ’ 


essential is t lave by you 


sure of. Une 


The “20th centut 


DTilliant cut 


Some 


although 


Ir yr] lj +; i i 
mstead \ougn adistinc- 


24 Tat 
the 
1 
pendoloque 
has 24 above, 
ear-shaped o1 


facets 


JACK TWEED 


btless de by those > me 
without the aid of a comparison, | 


petween tw 


POSS ble 

an essential 
nds. By means of 
when the object 1s with 
true 
re apparent when viewed under 
from the stone is caught 
to scatter widely. A lens 
best for all-around 
neceSSary. nor 


eve Hience the colo: 
a as the light 
he fore it has a chance 
through a daar at of one inch focal 

prece of white pape’ work. A higher 
ute clearly If 1 it 1 satisfactory, and =a 


loses 
distance is 
neither 
lower one is not as 


power 1s 


much 


ent tor *peactical purposes as the one-inch. 
Mr. Mazer called a meeting of the resolu- 
120 at the Biltmore 

Pp. M., and it announced that 
Krank E. Massa- 


s State Association, had been added 


ymmuittee in suite 
Was 


Davis, of the 


the committee. 
\djournment was taken at 1.10 P. M. 
The Ladies Visit the Sunshine Biscuit 
Co.’s Factory. 
On Thursday afternoon the ladies met at 
Central were taken 


the Grand 
in au.omolbile buses t where 


anc 
Brooklyn, 


Palace 


were given an oppor-unity to go 
, biscuit factory 
Long Island 


tne) 

hrough the new Sunshine 

e Loose-Wiles Co. in 

\fter inspecting the factory an after- 

tea was served. Special guides were 

led for the trip through the tactory 

he visit pre ved most enjoyable. Mem- 

of the entertainment committee left 

iothing undone to add to the enjoyment of 
e trip. 

The Program for Friday and Satur lay. 

To-day the program includes the report 


he resolu‘io ‘ommittee, which will be 
itted by Jose Mazer. The ofh- 
will be elected at this session, the Rob- 
and and the 


next meeting place decided upon. 


new 


(Combs banners awarded 


The program also calls for an address 
by Bartley J. Doyle, Philadelphia, who will 
speak | ub,ect “A Plan for Jewelry 

| his followed 
uch will end the morning 


fashion Publici.v.’ will be 
by a discussion, wi 
session. 

In the 
| all committees representing the va- 


afternoon a mee:ing in joint ses- 


sion of 


ROPILAN 


rious interested trade organizatious will be 
held to consider plans for concerted ac.ion 
reg rding fashions and publicity. 

he ladies will be entertained this after- 
a concert at Aeolian Hall, 42d St., 
eiween Fitth and Sixth Aves. 

(in Saturday A. W. Anderson will 
liver an address on “Jewelers’ Mutual In- 
surance,” and E. N. Stone is scheduled to 
‘alk on “How to Preven: Bankruptcy.” At 
1050 an executive session will be held and 


| 


the farewells will then be said. 


1 at 


de- 
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Notes of the Exhibit at Grand 
Central Palace. 
H ALI 


connection 


(CONVENTION [hursday.—The ex- 


with tne convention 


main 


hibition in 
which is being held on the floor ot 
the Grand Central 

one eld 


Palace. while not as 


large as the at Chicago last vear, 


is representative of the jewelry, silverwar« 


and kindred lines. and thus tar been 


has 
visited by man) The total number 
of the exhibitors is 70, and the booths 
are artistically and conveniently arranged 


people. 


in rows the length of the big floor. There 
are many booths which are so attractive 
hat it would be hard to make a selection 


as to the most attractive 

hall 
from noon until 10 ep. mM. To-morrow 
day) the exhibition open 
noon until 10 p. mM. and atter 6 P. Mo. 
bers of the trade at large will be admitted 
On Saturday the hall will be open trom 
retailers only. Special 
the fact that the trade 


rid iv altel 


exhibition was open 
(Fri 
from 


mem- 


To-day the 


will be 


noon until 6 P. Mo. t 
attention 1s called to 
at large is to be admitted on 
OP. M 


in connection with a country-wide cam- 


paign, which has 


| 


en maugurated tor th 
educating the public in the 
jewelry, [THe JEWELERS’ 
feature at the 


purpose of 
proper wearing 0 
CIRCULAR 
exhibition hail at Grand Central Palace to- 
day, in connection with the convention now 
being held in the metropoiis. A demonstra- 
tion was given with mode's of the proper 
gowns. Color 


staged a big 


combination of jewels and 
harmony and the artistic selection of jewels 
to match the gowns were featured. 


The first wax model wore a light flims) 
evening gown of light green and white, and 
was adorned with a pearl necklace valued 
at $600,000, a diamond collar valued at $18,- 
500, hair ornaments worth $2,600 and pins 
worth $2,000. and a corsage ornament val- 
ued at $15000. It took vears to gather the 
collection of pearls for the pearl necklace, 
which is the most valuable assembied in 
this country. 

On the second model a dark evening gown 
was draped, and the jewelry displayed on 
this one included a diamond chain, valued 
at $32,000, a beautiful lavalliere valued at 
$4,500 and a pearl necklace valued at 
$35.000, 

Model No. 


and the jewelry 


> 


3 wore a dark traveling suit 
included a pearl chain, 
valued at $2,800 and a brooch worth $700 

The jewelr furnished by Dreicer 


New \ rk, and tne 2owns by Me- 


Was 


THE EXHIBITORS. 
Waltham Watch Co. has 


f its well-known line in booths 


a fine dis- 
B55 
356, in charge of F. T. Day, assisted 

. L. Wigmore, R. F. Wigmore and 
from the home office, and 

of the New York office. 

y are featuring a new 7%-l ne watch, 
the smallest American-made watch in ex- 
istence, shown for the first time this spring 
at the Panama-Pacific Exposition at San 
Francisco. It is just the size of a 10-cent 


— 








The company has also added a new 
wall clocks, to which it is inviting 
full line of 


piece 
line of 
at ention, thus completing a 
timepieces. 

* 


) 


Booth See houses the exhibits oi tie La 
Pierr« \l fe. Co.. ot Newark, N. i... and 
Hamilton & Hamilton, Jr., of 
R. | \Irs.. kranecois is in charge of the 

with L. F. Elmore as special La 
Pierre man and Benjamin Latz as the Ham- 
il‘on representative. The La Pierre Mfg. 
Co. is featuring a toilet set with a trans- 
verse handle, the only one of its kind man- 
ufactured, which has been named La Belle. 
The Hamilton company shows a general 
line of chains, bracelets, lockets and fobs. 
The patented “watcidog” 
swivel, a sample of which is being given as 

souvenir at the company’s booth. 


‘Mz 


exhibit. 


| 


Spe cial is the 


ok os 

itz & Co., Newark, N. J., have 
booth 381 in which to show their 
ceneral line of 14-karat gold and plated 
icwelry specialties. [heir representatives 
include H. kk. Cashion, W. Wagner and 
It. Underwood. [hey have a very attractive 
exhibit and attract considerable a‘tent:on. 


” 


Kreme 


secured 


& Harrington. New 
ae oe 1? 
clocks. 


Knelish and 


display a fine 
mantel, hall; 
Germain traveling 
clocks. folding waches and Chelsea ship 
hell clocks. J. H. Neilson and L. F. Berk- 
held have charge of the exhib:t. They are 
calling especial atiention to a very at‘ract- 
ive display of banjo clocks with Chelses 
movements, fine hand-painted 
geil: or mahogany. 
* ok * 


wich ft 
mahogariy, 


cs om : 7 
Terme i}. 


glasses, in 


The Apollo Silver Co.. New York, 
booth 280, in charge of Norman Randnitz. 
Joseph Einstein, Sidney Rosenblatt and A. 
\dler. The company is showing a gencra! 
line of nickel silver Sheffield ware an Jl 
shaving stands, featuring these items in a 
display that demanded attention « frosj 
everyone who passed 

* ok * 


has 


) 


R. H. Ingersoll & Bros. drew booth 572 
for their usual at:ractive display, which, of 
course, needs no introduction. The faces 
of P. S. Salisbury, O. M. Goge, advertis- 
ing manager; J. F. Mansfield and W. A. 
Bbearmore with a smile of 
their feature ex- 


ereet visitors 
welcome and _ explain 

hib; con ae ae ne itaal f cm ee 
nipit, which 1s a new system Of widow 
displays On Thursday 
lecture demonstration a 

ing how to arrange 


they vave a 
the booth, show- 
windows with celerity 
with the and dummy 
This pr interest 
and profit to all the conven‘ion visitors. 


| 


[he souvenir is a practical and useful one, 


and taste boxes 


> | 


watches. ved to be of 


watcli-case opener. 
ok * * 
The Aluminum Sales & Mtg. Co. shows 
a general line of gold, silver and copper 
plated aluminum ware in booth 386. This 
exhibit is in charge of R. D. Opp, J. H. 
Rose and R. W. Pope. 
x * 
The National Silver Deposit Ware Co., 
New York, has a fine display of silver de- 


a tasty 


Providence. 


posit ware in booth 2&4, in charge of A. 
Lurrie. The concern featured this ware 
with inlaid gold in a display that called 


forth much commendation. 
mm * ~ 


W allace 
have R. E. 
‘ales manager, in charge, assisted by Harry 
J. S. Johnston, J. M. Wingord 
Miles. The company’s general 
sterling and plated ware 
attractively shown. .The house 
featuring a new s‘erling silver pat- 
rn, “America,” and a new 1835 R. Wal- 
silver plate pat.ern, “Trenton.” In 

the hotel department it shows an abso- 
lutely complete beef wagon that 
would give a tired convention man an ap- 
petite the morning after just to see the ap- 
\ serving table de 
interest. The 
its new T[ren- 


& Sons Mfg. Co., in 
Eovieston, assistant 


The R. 


nT T yh Oe. 


Haywood, 

aid J. 

Ine of 
yer\ 


silver 


rOasi 


pliance in operat Nn. 


iuxe is also the center of 


necern’s souvenir is cne of 

n .ecaspoons., 

x Ok 

The Gorham Co., of booths 207 and 208, 
have one of the most attractive exhibits at 
the hall. The company’s general line of 
silver and set as they are at the 
end of the main aisle, opposite the en- 
trance, had a commanding posi‘ion which 
challenged attention at once and amply re- 
paid study. Conspicuous in this fine ex- 
hibit 1s a magnificent section of a me- 
morial window of Admiral Farragu: for 
the Naval Academy at Annapolis—a thing 
of beauty which elicts the highest praise 
f all who attended the convention. The 
array of sales talent includes Frank Purdy, 
Charles K. Adams, Frank Leonard, Er- 
nest Rebentsch, J. H. Mariin, Joseph Don- 
nelly and Gustave Guilme‘te. Silver polish 
is being distributed as a souvenir. 

* o. > 


bronzes. 


Lippman, Spier & Hahn, New York, have 
hooth 347, in charge of E. W. Spier and 
Frank Rolling, and in their display they spe- 
cialized on an automatic self-locking friend- 
ship bracelet.» They also show a friendship 
ring, with heart-shaped shank, for separate 
initials, and German silver, hard-enameled 
Dorine powder boxes, enameled in varying 
high As a souvenir they present 
to the ladies the first link of their friend- 
ship bracelet. 


1 
SO.OTS, 


x x x 
The L. E. Waterman Co. shows its fine 
fountain pen line at booth 349, in charge 
of krederick P. Seymour, John A, Eggens 
\V. H. Forshaw. The company is fea- 
pocket self-filler. A stop at this 
boo h will show how many different forms 
pen can take. 
* * * 


atl 
turing a 


foun‘ain 


Herzog & Co... New York, 
K.” rings and El-Kay one- 
piece cuff but.ons. Their attractive exhibit 
is in charge of J. L. Herzog and H. Her- 
As a token they are presenting to the 
ir set of their El-Kay 


hosepl 


show tae “L. 


ZOX. 
members a souvenir 
cuff buttons, showing the seal of the asso- 
ciation in the design. 
* * x 

The Whiting Paper Co., Holyoke, Mass.., 
have a display of high-class writing papers, 
in charge of Frank Harrison, its New York 
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representative, and Hugh H. McKenzie. 
The concern manufactures high-class wed- 
ding and correspondence paper, and 1s fea- 
turing a brand-new line at the convention, 
one not yet placed on the market, known 
as Whiuting’s This is to be a 
special creation for the Fall season. The 
distributed dainty boxes of this 


L_Linoline. 


company 
souvenirs. 
> 256 

nternational Silver Co. 

315, with A. J. Rowley in charge, 
assisted by E. J. Greulich, R. A. Galbraith, 
f New York; W. S. Kintz and Alfred G. 
Kintz, Wallingford, Conn.; Rudolph L. and 
Robert R. Kintz, Meriden, Gonn., and J. J. 
Horton. The company shows a general 
line of sterling silver and plated ware, fea- 
The concern ts 


paper as 


occupies 


turing 1847 Rogers Bros. 
distributing 
and luncheon books 

Ie fa 


a dainty set of poster 


stamps 


» 


booth 348, 


shows a 


The Novelty Cutlery Co., at 
in charge of C Vignos, 
general line of cutlery in a_very effective 
manner. It 1s featuring its Abalone pearl 

ivory stock, and two beautiful 
lines are set in the 


harles 


very 
t these form 
rgeous pearl butterfly and an artistic 
The company’s exhibit of Doran, 
(Co. stock and Finberg Mfg. Co. 
also attractive. It 1s giving let- 


‘he Dennison Mfg. Co., South Framing- 
ham, Mass., has a tine 
of James S. McKeeby, in booths 353 and 
od He is \ R. Wentz, 
Washington, D. C., and D. H. Johnson, 
R. I. The company 
window banks, lea*her and 
leatherette cabinets and jewelers’ 
supplies. It features its satin-lined paper 
and leatherette cases and window displays 
and makes a fine showing. 

a @ 


display. charge 


assisted by \ 
Providence, shows a 
general line of 


cases, 


The J. F. 
Falls, Mass.., 
bracelets, in charge of F. 
H. K. Sturdy, Jr. and E. H. Cummings. 
The concern features a patented flexible 
watch bracelet and eyeglass automatic 
holders. Its souvenir is a display form 
for chains, distributed to the trade at the 
company's booth. 


Sturdy’s Sons Co., Attleboro 
shows a line of chains and 


E. Sturdy, Jr., 


x* * * 


One ot the most attractive booths at the 
that of the J. M. Nev Co., 
well known. this 


convention 1s 
Hartford, Conn. As is 
company hrst American gold re- 
finery which has the extraordinary distinc- 


owns the 


of having been operated continuously, 
Sundays and holidays, for almost 
l04 years This is the pioneer 
in the manufacture of platinum, gold and 
silver solders, and has always been a leader. 


tion 
except 


concern 


used in every part of the 
The Ney booth presents 
array of articles indis- 


Its pri miucts are 
globe. 


a highly attractive 


C1\ ilized 


pensabit CO the jeweler (One side 1s 
with a decoration of Ney’s 
l) teet long and approxi- 

high. In the form of an 


> 


‘avy letters reading 


al 
; 
ai 


Hartford, Conn., . oe 
original sketches 
Tempora. One is_ de- 
voted to gold solders; another to platinum 
her to silver solders» and the 
platiney. The 
spectively, the dome if the 
State Capitol, coated with Ney’s leat; pour- 


side are four done in 


complementary 


solders: ano, 
fourth LO motifs tg eg 


Connecticut 


ing a melt; silver cup and percolator, and 
trade-mark ot the c pany 's 
and exclusive specialty 
which replaces platinum for many purposes. 
In showcases and on tables are displayed 
Gold 
jewelers gold solders in 
low to 22 karat, in sheet, wire 
silver solder in nine grades, in sheet, near- 


the classic 


newest platiney 


silver plate: 
from 


plate ; 


10 grades, 


the. following: 
and filings; 


wire, wire and granulated; a pyramid of 
pure gold, silver and copper; gold wires, in 
all karats and shapes, and other products 
of the company. In the absence of Presi 
dent H. C. Ney and other officials in at 
Panama-Pacitic C 


tendance at the Neress. 


represented by R. B. 


Weinstein and H. D. Simpson 
* x x 


the company 1s 


Wells, L. J. 


The Pairpoint Corporation has a very 
f tea sets, platters and lamps. 
lemonade and 
One of the 
rich line 


7 =. 
ne exhihit 
\ large line oi cut 


wine sets 


olass, 


punch 


: bowls, etc 


features of the exhibit 1s a 


luster Vases Th { x hibit iS well dis 


| the place ot quatli- 
tity. \T] Overcrowalng of the different ex 
} l his 


plaved and quality takes 


hibit pieces being avoided. display 
Tripp, genera! 
Mueck, 


rank 


is in charge of Thomas A 
Sherman, A. J. 
( hester Best. 


Walker. 


manager; George 
\. Robert Straus, 


Thompson and Ciarles 


S. Langsdorf & Co. have a large double 
hooth in charge of Hugo Wessler, Sidney 
Langsdorf, M. Feder, H. Van Pragg. Wal- 
ter Lederer. The novelty of this exhibit 
is a brush making machine, showing how 
attached to the _ brush. 
yf ivory toilet 


the bristles are 
There is also a large line 
sets, travelers’ cases, manicure sets, photo- 
nragh frames, etc. 

the Martin-Copeland Co. and the Bas- 
sett Jewelry Co. 
tastefuly decorated with palms, ferns and 
They are not exhibiting any 
but use their space as a 


have a very large booth 


bay trees. 
goods whatsoever, 
lounging room, 
their friends and make them feel at home. 
The booth is the 
and is furnished with 
Those in charge do everything possible to 
make their feel at home, serving 
them with punch and free tickets to moving 


where they welcome 
a pergola 


furniture. 


shape of 
wicker 


guests 


picture shows. They have all the accommo- 


dations in the worid for their guests. who 
are looked after by L. J. Roehr and C. C 
Pickford, of the Bassett Jewelry Co., and 
Weslev C. Martin and W. A. Block, Jr., 
Martin-Copeland Co. 

* a 
Freund & 


ioles2le jewelers having an exnibit 


ij ir the 


Bro. are the only 
The booth is in 
ilenry Freund, Emil Freund, 
“a iders. Miss or thy Sie¢el 


convention 


On the other 


and Robert Oberndort. They show a 
large line of solid gold jewelry and fea- 
racelet watches and a special line of 
jewelry and a wonderful line of 
Elk jewelry. Emil Freund, gem specialist, 
brother of Henry and Louis Freund, has 
an exhibit of over 500 pieces ot precious 
which is his 


5 | 
' 
} 


ture 
emblem 


and semi-precious stones 
individual collection, started by him a num- 
| collection are 

One 1s an 
engraved topaz, a head, another a 
Sphinx head in white onyx, another a dog 
Madagas- 


ber ot years ago. In his 


many peculiar scarf pins. 


cl 384 s 
in lapis. He also shows some 
car garnets, fancy sapphires in all colors, 
in cameo effects and 


intahigo moonstones in 


wine color spinels. 


James L. Hand ts the only auctioneer 
who had the courage to take a space at tne 
convention. He’ has his banner out and 
a sign readmg, “Under this banner many 
‘ewelers have been made prosperous.” 

Boyajian Bros. have a large exhibit of an- 


tique jewelry and 14 karat mountings, seed 


pearl jewelry, brooches, bar pins, etc. They 


show an unusual line with very few 
pi ces alike and it is a revelation to buy- 
» had not seen this line before. The 


Arthur M. Huirsh- 


is in charge of 


a large 

of cigarette cases in plated, sterling, 
l) karat, 14 karat and platinum. The ex- 
| frederick and 


ne Corporation shows 


ubit is in charge of E. R. 
S. Schiller. 

P 
Clock Co. has a large ex- 
Godvin, G. S. 
The house 
striking 

alarm, 
400-day 


The Kienzle 
hibit in charge ot J. B. 
Brown and Edwarg Salomon. 
mantel chimes, half-hour 
\Vestminster hall. clocks, 
cuckoo clocks and 


shows 
clo ‘ks 
novelty and 
clocks. 

The United Jewelers, Inc., have a booth 
in charge of the concern’s president, Ernest 
M. Lunt, who was assisted by his daughter, 
Miss Caroline Lunt. 

x * «* 


Joseph H. Meyer & Bros., who specialize 
in “Richelieu” pearls, have an exhibit show- 


ing their process of manufacture. They 
attractive lines of pearl necklaces, 
rigs, scarf pins and earrings. The exhibit 
is in charge of M. C. Mever, B. J. Meyer, 
fk. J. Aicher. Miss L. Greenfield, Miss A. 
Tamis and Miss F. Wells. At this booth 
Mr. Aicher also exhibits a line of gold 
and platinum novelties made by Schanfein 


show 


& Tamuis. 


decided novel- 
“starolite,”’ virtually a 


Bell & Birkner show a 


ty in a stone called 
Star moonstone, 


| A. & S. W. Granbery, Newark, N. J., 
have a revolving pyramid used as a display 
rosaries, 
bracelets, 

exhibit is in 
P. J. Coffey, A. 


stand, on which they show gold 


\\ edgwood Calmev jewelry, 


pins, ete. The 
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of Thursday Session and the Exhibits. 


Full Report 


©. Bur: site ornell an ¥. 


lin 


) 
Big- 


pa‘en ed 
demon- 
Liat- 


3. see f & Co. ww their 
ring his was 
strated by ft and George C 


terer 


The Towle Mfg. Co. has a booth quaint- 
ly ntted up New England cabinets, tuiree- 
cornered aftair, which are made ct <he 
Towle factory for the special purpose ot 
showing the hollowware pat eros, match- 
ing the flatware patterns in Mary Chil- 
ton and Dorothy Bradford styles. In 
fact, these are the oaly two patterns fea- 
A genuine old New England rug 
‘he floor and heightens the old 
Colonial effect. lhe exhibit is in charge 
of W. A. 
Ceorg? \ 
A. L. Fuiler. 


tured 
cover;rs 


Kinsman, general manager: 
Schade, S. E. Coggins and 


x 


The exhibit of Martin H. Weidman is 
in charge of Mr. Weidman and Walter R. 
Shue. large line of la 
vallieres and l) karat and 14 
karat gold. 


They show a 
brooches in 
* 7~ 
Sons’ exhibit is in 
Hunt and W. J. 


shows the various 
m iking ot 


i 
charge of 
O’Brien This house 
processes necessary tor the 
wedding rings and shows about 500 of the 
new diamond wedding 
sists of a ring set with small diamonds all 
the way around tzxe rim. They also ex- 
strands of di 


Wood & 
Altred T. 


rings. Jlhkis ccn- 


hibit five qai2zmonads c sisting 
of about 20 stones each, showing five dit- 
ferent kinds of Wessel- 
ton, Kimberly and Brazilian stones. A fea- 
ture of this exhibit are orders for $200,- 
000 worth of diamonds which has come to 
J. R. Wood & Sons from people not con- 
nected with the legitimate jewelry trade and 
which orders had been “turned down.” 


imperfections, in 


The Whiting & Davis Co. and the Whit- 
pretty large 
lattice work, 
plan‘s and 


ing Chain Co. have a very 
double booth, hacked with 
and covered with = climbing 
The Whiting Chain Co. has a 


roses. 
machine in eraticn which 
creates a grea. deal of at en ion The 
Whiting & Davis Co. has a mesh m-chine 
in operation, Many of tie 
never seen such a machine betore and it 
: This con- 


chain-making 


have 


visitors 
is a center of attraction. 
_— ] 1, — . . ‘ ; 
cern also shows a large line ot mesh bags 
regular 


in 1/10 gold-filled = s‘erling and 


mesh, aad also displays many novelties 


in trames, some of tnem containing small 
The of the exhibit is a 
frame 1% feet 


watches. teature 


large mesh have with a 
is in charge ot Charles 
Arthur Merriheld and | homas 


the chiet mechanics of tie 


long. tlhe e 
\. Whiting. 
Remmel, one 
Whiting & Davi 


Watch 


about SMW) 


reature 


nNacK Ol 


hing trom the 


— 
\ aisSUV 


display two oil paintings, showing how 


watch is worn by a fisherma: 
(in Tuesday the compan) 


the lucky winner proved 


wrist 
and by a hunter. 
held a contest and 
to be A. M. Cornelius, 
Asbury Park, N. J. [Thursday the concern 
away a watch to the visitor who 
most. lhe exhibitors in 
Warren, of the Chi- 
by A. M. Harvey, 
I. Thomas. 


a re ail jew eler Ol 


Lave 
weighed the 
are John B. 
othce, 


ccarge 
cago assisted 
George I. Bentley and K. 
Clock Co. has an ex- 
hibit in charge of E. A. Stevens, manager 
ot the New Y ork office, and iF Shutch 
They show their new lines of mahogan) 
mantel clocks. clocks, nickel alarm 
clocks and a general line of watches. 


* 


The New Haven 


banjo 


Schofield & Co. are represented 
by F. P. Schofield, Max Meyer, Jr., and 
Ernest Smith. They show a line of 10 
karat and 14 karat jewelry and novelt:es i1 
scarf pins, brooches and a large line 


Js 


Camneo jew elry 


Those in charge ot the booth of 
Oneida 
Noves, general manager and 
Dr. Bb. L. Dunn, director of 
(;,. Whelan Smith, general sales agent; \ 
Kk. Kinsley, manazcr of the 
department; .\. M. Kinsley, Russe! 
J. H. Cragin and C. E. Marble. Th« 
exhibit poster chow- 
ing the Community girl kneeling 1n front 
of a chest of silver, complete lines of tla - 


Community, Ltd., are  P. 
president 
advertising « 
sales silver- 
Wafl¢ 
ROSS 


consists of a large 


ware in silver chests and a table set with 
Communt‘y — silver The silverware 1s 
displayed on olive green velvet which add- 
ed greatly to the general effect. 

* «*# & 

The Irons & Russell Co. has a beautiful 
display in charge of Fred W. Hall, Clark 
Iiusterer and Henry Edinger. They give 
away an emblem in the shape of an Amer- 
three-quarters of an inch long, 
showing their new button back. At the 
back of their booth they their 
trade-mark on gold goods, which is 18 
inches in length. The trade-mark on plated 
goods was also of similar proportions. They 
beautiful Shriner emblem 35 
Masonic emblem 25 inches 
Knights of Pythias emblem 25 inches 
long and an Odd Fellows’ emblem 24 
inches long. They also show pad as- 
sortments in regular and midget emblems 
and two sizes of their new Elk tooth but- 
ton, as well as a new line of filled brooches 
and pencants and the company’s 20ih cen- 
iury gold shell charm. This house has a 
Masonic jewels of dii- 


ican flag 


show 


S1OW a 
- 7 
inches long. a 


| 
MOllY. 


very nne display of 
ferent degrees and a large line of general 
iraternal jewelry. 
2K a 
The O’Mara Specialty Co. has a lire of 


casseroles in charge of George’ Frank 


()' \ara. 
Chicag , 
Kannaly 
enormous 
featured 


ihe Juergens & Andersen Co., 
Richard L. 
makes an 


represented by 
\While this concern 


1 ! 


line of diamond jewelry, it only 


August 27, 1915. 


its “add-a pearl” necklace, which allows 


ne addition of a pearl at the pleasure ot 


{ 
. 


& Co. have an exhibit in 
charg eorege \,1itsnire and tKobert G. 


add-a-slide 
demon- 


[hey feature their 
trendship ring. and Mr. Brumer 
strated the Eureka soldering fluid. 


x 


rumer 


The Alvin Mtg. Co. 
George tk. Fahys, Jr., Marion E. Savvis 
and Otis A. Edwards. This company has 
;rettily displayed booth showing 
sterling silver hollow ware, 
- Iver toilet 
ware and fiatware 
andl plete. It shows many 
which ereated mvea favorable comment. 

x * * 


is represented by 


a very 
iarve lines of 
ware, sterling silver 
in both sterling 
new pat‘erns 


-terling 
dle} osit 


The 
sented by 
yvocuum 
any side-wall 


Newton-Polle Co., Inc., 1s 
William Salomon, featuring 
These can be attached to 
surface 

x «x * 


repre- 


Vases. 


The A. R. Justice Co. is represented by 
M. Justice and Mr. Smith. They dem- 
“U-Kan-Plate” silver polish, 
before the eyes 


ons rate their 
plated many articles 
visitng jewclers. 
* . * 
Mabie-lodd & Co. have a 
“Swan” gold and 
: ‘s and fountain pens. They have 
in immense swan and a whole lot of little 
swans, emblematic of the line made by 
hem. A very good feature of this exhibit 
are michines for the turning and chasing 
ot fountain pen barrels and for grinding 
vold This booth is the center of 
attraction during a great part of the: exhi- 
bition. [hose in charge are LeRoy 
Thompson and Ernest E. Parrette. 
* * x 


very lzrge 
oth exhibiting silver 


encils, pe! 


nibs. 


The Weidlich Bros. Mfg. Co. has a very 
exhibit in charge of E. C. Weidlich, 
larry Young and J. B. McAdie. The 
concern shows metal novelties, silver- 
plated novelties, electric lamps and sterling 
flatware 


tast\ 


hoy elties. 
* . 


silver 


The Eisenstadt Mfg. Co., St. Louis, Mo., 
shows its line of “Bob-o-link” friendship 
bracelets and a special line of sterling sil- 
ver tatting shutiles. It also shows a 
novelty in the shape of a clock which can 
be attached to the center of an automobile 

wheel. It calls this the B-4-U 
J. A. Mariner was in charge of the 


steering 
‘ 
clock. 


exlnub‘t. 


The W. B. Kellogg Co. has an exhibit in 
charge of W. F. Kellogg and J. W. S:uart. 
It features the ““Won’t-Break” neck chain, 
claimed to be the closest linked chain on 
the market, containing 45 links to the inch. 


N. Illig shows a splendid line of cut 
Arcto‘is pattern and 
he Daisy pattern, and a new sculpiured 
) fruits as a decora- 


lass. featuring the 


line depicting various 


Vitaphone Co. shows a number of 
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machines in charge of Charles Howe, H. 
Morrison, Charles Sinnott and A. Banks. 
The feature of this machine is that it will 
run 26 minutes on one winding. The music 
that it plays is absolutely devoid of any 
scratchy sound, and a patented mechanism 
allows it to play any disc manufactured. 
K > >K 

attract- 
various 


shows a 
balances in 


Becker 


Becker 


Christian very 
ive line of 
styles and sizes. 


The most valuable exhibit of any jewelry 
manufacturing firm is that of Powers & 
Mayer. They have a young lady, who was 
decorated with $325.000 worth of diamond 
jewelry. She is seated at the rear of tae 
booth, and a few tricks with some mirrors 
enables visitors to see only her head and 
bust. Although she is in a= sitting 
posture, the lower portion of her body 
could not be seen, giving a rather peculiar 
effect to the exhibit. This somewhat puz- 
zles the exhibitors. This model is decked 
out with nine pieces of jewelry, consisting 
of a tiara, Dutch collar, corsage ornament, 
templets, bracelets and rings, and a pearl 
and diamond belt. The exhibit is in 
charge of J. W. Mayer, F. H. Wells and 
M. O. Kepler. 


x * * 


The Turpisch Catalog Co. shows ex- 
amples of fine printing and catalogue work 
through its representatives, R. J. Turpisch 


and G. H. Stiefel. 


x * * 
William “Jewelry” Ward and his repre- 
sentative, Mr. Miltonberger, show the 


Ward catalogue and the different styles of 
jewelry featured in the catalogue. 
* * * 

L. Heller & Son have a remarkable ex- 
hibit of semi-precious stones. They show 
synthetic stones in all colors, featuring the 
“Hope” sapphire, golden sapphire, synthetic 
rubies, synthetic pink and white sapphires 
and the syntholite. They show an im- 
mense assortment of Wedgwood cameos, 
fancy stones and Oriental cultured pearls. 
The exhibit is in charge of M. J. Heller 
and Miss Ann Vreeland. 

k x x 

E. & J. Bass have a very large exhibit of 
silver-plated novelties for table use, shav- 
ing stands, flower vases, toilet sets, mani- 
cure sets, cut glass with sterling silver de- 
posit decorations, and “Empire” art gold 
toilet and manicure sets. The exhibit is 
in charge of L. Einstein, A. F. Souter, J. 
f3ass and H. Negbaur. 

» a x 

Mever & Gross are represented by E. J. 
Gross and J. H. Meyer. They show a 
large variety of 10-karat gold fancy stone 


rings, and as a novelty show a diamond 
set in scientific ruby and amethyst rings. 
x * 
T..: Schackne Case Co. is represented 


by B. Schackne, who showed a large line 
of fine jewelry cases, trays, photo frames 
and window display cases. 

* *k * 
& Rosenfeld have an exhibit 
They show 


Lazarus 
in charge of Charles Gutman. 





marble pedestals; marble figures; «French 
bronzes, mahogany novelties, tancy. lamps 
and metal birds. These latter can be at- 
tached to any bowl or dish. 

> *K * 

The Shepard Gourd Co. has a small but 
tasty exhibit in charge of C. B. Shepard 
and John Dale. <A feature of this booth 
is enamel friendship rings, enamel puff 
boxes with real butterfly decorations, toilet 


sets, push button bases, etc. The company 


also shows a small traveling clock two 
inches high, 
n x * 


C. P. Baker & Co. show their silver 
polish with the aid of Miss Grace Clark. 
-k *« * 
The United Novelty Works show 


their display fixtures; also their unit sys- 
tem of changeable signs. 
*K ok * 

John Illig, cut glass manufacturer, Corn- 
ing, N. Y., shows a good variety of stone 
and copper-welded, engraved glassware 
specialties. Particularly striking was a 
novel celery tray with two heads of celery 
so wonderfully worked in the glasses as 
to appear most natural. Special oil and 
vinegar sets on a prettily engraved tray, 
centerpieces for flowers and fruit, with 
three vases branching out around a center 
vase, all contained in a handsome fruit 
dish; orange bowls, footed nappies of deli- 
cate design of stone, well worked; water 
sets, vases, footed compotes, tall and short, 
were seen in profusion; in fact, all things 
that a jeweler would require for his cut 
and engraved glassware department were 
displayed in Mr. Illig’s booth. 

a a * 


The Cut Glass Products Co. has tae 
largest display and biggest booth devoted 
to cut glass entirely, and represented four 
different factories which are component 
parts of the company—the H. C. Fry Glass 
Co., Rochester, Pa.; the Jewel Cut Glass 
Co., Newark, N. J.; the Empire Cut Glass 
Co., Flemington, N. J., and the Chicago 
Cut Glass Co., Chicago, III. 

. ~ * 

In the assemblage of glass the jewelers 
can find glass of excellent quality in all 
grades, at the various prices that will give 
their customers the satisfaction from a 
jeweler who has their confidence. 

7 am * 

The Jewel line is one of extreme rich- 
ness and no better cut glass can be pro- 
duced than that turned out by them. It is 
particularly a jeweler’s line. The designs 
are worked out to suit the tastes of the 
fastidious and pleases particular people. 
lhe most recent design is one known as 
the amethyst, which is so good that it 
would be impossible to adequately describe 
it in cold type. As its name would indi- 
cate, it is a gem. 

x * * 

The H. C. Fry Glass Co. has devoted 
much time to securing the very best pos- 
sible finish to its goods, and in order to 
back that up the concern put its reputation 
behind its trade-mark, which is to be found 
on each piece of glass, thus guaranteeing 


to the jeweler that each piece of ware is 
perfect. 
x * * 

The Empire Cut Glass Co. has always 
made a specialty of cut glass at more popu- 
lar prices than the two former. Although 
the prices are lower, the quality of the 
work is not in any way slighted and is as 
good value as the two former lines de- 
scribed above. 

* * * 

The Chicago Cut Glass Co., too, always 
feels that its reputation is behind its prod- 
uct and does not turn out anything that 
does not give its factory satisfaction. All 
these lines are more or less along the miter 
cut order, with floral designs or floral dec- 
Orations combined with geometrical cutting. 

x * x 

The large assortment and variety of 
shapes that the Cut Glass Products Co. of- 
fers the trade is as large as that of any 
other concern in the land, and what is so 
satisfactory to those purchasing from this 
manufacturer is the fact this concern stands 
behind its goods. 

k * Ox 

The National Silver Deposit Co. has a 
very pretty exhibit of daintily decorated 
silver deposit ware with cut glass, so that 
the combination makes very attractive or- 
naments and articles of utility. The com- 
pany’s silver deposit trays are entirely orig- 
inal and different from anything offered, 
and are made in all shapes, round, square, 
oblong and rectangular. This concern is 
known for its moderation in charges and 
conspicuous work. 

x * * 

The Cut Glass Products Co. shows a 
large line of cut glass from the. factories 
of the H. C. Fry Cut Glass Co., the Em- 
pire Cut Glass To., the Jewel Cut Glass Co. 
and the Chicago Cut Glass Co., featuring 
the “Oriel,” the “Jerome,” the “Amethyst” 
and the “Caroline” patterns, made by these 
factories respectively. It also showed a 
new cut glass lily bowl, which is a decided 
novelty in cut glass. The exhibit was in 
charge of C. H. Taylor, F. H. Gallagher 
and H. J. Ransburg. 

* & ok 

Mandarin Jade, the new novelty in toilet 
accessories and mesh. bags produced by 
Morris, Mann & Reilly this season, has 
attracted considerable attention from the 
visiting delegates at their booth, No. 102, 
which was in charge of their M. E. Jacobs. 








A dinner and dance was held last night 
in the American banquet room at the Hotel 
Manhattan for members and guests of the 
United Jewelers, 54 Maiden Lane, New 
York. One hundred members from the Pa- 
cific to the Atlantic Coast are in attendance 
at the convention of the American National 
Retail Jewelers’ Association and about 120 
members, their wives and other guests at- 
tended the banquet. E. M. Lunt, president 
of the United Jewelers, acted as toastmas- 
ter. The organization has a membership 
of 340. A meeting of the organization was 
held Thursday afternoon at 2 o’clock in the 
banquet room of the Hotel Manhattan. 
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Convention Notes. 
Some of the partakers of the clambake acquired 
a little case of ptomaine poisoning after the big 
show. No wonder: 
know that lobster and Hennessy don’t mix? 


* 


Don’t those western visitors 


president of the Missouri so- 


, 


lard to bring the convention to 


the clambake 
Republican Cl 


enjoyable aff: 


the boys went to Chinatown on Wednes- 

They saw various assortments of hop 

_ w birds, etc., and learned the mysteries 
war mein, chow mein and egg foo. 

Jacobs is on the sick list. He savs the 

vater they drink here would kill a wax 


> = * 

Young Jolly is wearing a wrist watch strapped 
around his right ankle. He also carries his other 
apped up in a pocket handkerchief. Ask 
him why? 


watch wi! 
i * + 


Claud Wheeler and Charlie Tiernan caine in 
from Missouri and were delayed 24 hours vutside 
of St. Louis on account of floods. They had noth- 
ing to drink but Missouri River watcr. This is 
hard to believe. 
se @ @ 

Martin, of the Martin-Copeland Co., ar- 
rived Thursday afternoon. The Martin-Copeland 
Co., Bassett Jewelry Co. lounge booth is _ the 
only resting place on the floor, and is patronized 
liberally. Punch, cigars, cigarettes, writing paper 
and tickets to the movies are being distributed 
royally. Guests have also the privilege of a free 
telephone service. An electric motor cab stands 
in front of the Grand Central Palace all day long 
and is busily engaged taking visitors to the Strand 
moving picture theater. 


= s * 


ln © 


Henry Freund & Bro. are pinning fresh roses 
on all the visitors to their booth. Ags the rose 
is the trade-mark of this concern, their souvenirs 
are particularly applicable. 

x 


7 4 


Sam Swartschild, Chicago, is an 
ir to the exhibition. 

 * @ 
F. Manahan asked 
[Thursday if he was satisfied to 
eral trade into the exhibit hall at all hours. All 
agreed except three exhibitors. One of the latte: 
said he would take his exhibit from the hall, cancel 
his contract with the association and refuse to pa) 
for the space occupied if the general public were 


‘ 


every exhibitor 


allow the gen- 


Charles 


allowed in the hall. 


> > - 


Acrer ) has a 


he used 


(pronounced 
Pretty soon he will 


Bob Ajicher 
sylph-like form. 
model for a Zeppelin airship. 

»_ * * 


Harry Larter, chairman of the entertainment 
<ommittee, gave the members of his committee a 
surprise on Wednesday night after the trip from 
Pleasure Bay, N. J., when he invited them to a 
Republican Club, 54 W. 40th St., 
Some informal speeches were made 
evening spent. 


dinner at the 
at 9 o’clock 
and an altogether pleasant 
.» # @ 
has more offices than 
He is respectively 
A., president of the 
treasurer of 


A. L. Thoma, Piqua, O., 
any member of the association. 
treasurer of the A. N. R. J. 
Ohio Retail Jewelers’ Association, 
the Roberts Memorial Fund and chairman of the 
fashion publicity committee of the A. N. R. J. A. 
Besides attending to all these association duties 
Mr. Thoma is both a jeweler and an optometrist 

finds time to manage a successful business 
juarters of a century ago 

* > - 
New Jersey 
whom no 


president of the 


Association, is a man 


Portsmouth, O., 
‘re with his wife. 


iit 
* > * 


1s 


‘ 
‘ 
i 


is represented by Charles Mauch, 


prosperous retail 


to being i 





jeweler, Owns a bank in his town. Charles is a 
brother of Herman Mauch, St. Louis, Mo., who 
has done much for the cause of association work. 
* - os 
Bob Kiep, Joliet, is here. He misses the rest 
ot the Jolieters, 
* > * 
\ W. 


Tew elers’ 


Johanson, president of the Illinois Retail 
Association, is here with Mrs. Johanson, 
president of the Ladies’ Auxiliary of the Illinois 
association, Goth are earnest association workers. 


= 


executive committee of the A. N. 
R. J. A. meets in room 127 of the Biltmore Hotel 
every morning at 8 o’clock. Here, while breakfast 
is being served, an executive session is held. Mr. 
Manahan is the father of this idea, and it’s a 
good one. 


lhe entire 


* : 


Dick Wieting, Peoria, Ill., and a former presi- 
dent of the Illinois association, is here with Mrs. 
Wieting. After you shake hands with Dick count 
your fingers and see if they are all there, for 
Dick has an iron grip and after each handshake 
usually takes a few fingers along with him. 


Additional Retail Jewelers Who Regis- 
tered Thursday. 


200 W. 99th St. 
H. DeHuy & Sons, DeLand, 


Dan Weinstock, Toledo, O.: 

FF. M. DeHuy, F. 
Fla.; McAlpin. 

H. Rosenberg, New York: 1784 Amsterdam Ave. 

S. Wyler, New iork: 6 E. 46th St. 

L. Heilbrun, Charles Lang & Co., New York: 
662 Sixth Ave. 

J. Lampert, Rockville Center, N. Y. 

Henry Moran, New Britain, Conn. 

Hardwick Ruth, Cc L. Ruth & 
gomery, Ala.: Flanders. 

Paul P. Wentz, Sharon, Pa.: Woodstock. 

Fred Jurgensen, Jersey City, N. | 

R. R. Rickseeker, The Watch Shop, Canal Dover, 
©.; Marlborough. 

J. B. Johnston, E. T. Arnold, Providence, R. I. 

L. V. Case, Chautauqua, N. Y.; Belmont. 

EK. E. Reeder, Columbia, O.: Bristol. 

Webster Ball, Cleveland, O. 

Raymond Hess, Philadelphia, Pa.: Park Ave. 

Lee Roberts, Bristol, Conn.: McAlpin. 

A. E Robinson, Bay Shore, Le I. 

Kred E. Weber, E. M. Gattle & Co., New York: 
630 Fifth Ave. 

(. R. Briderman, Far Rockaway, N. Y. 

M. D. Armstrong, St. Albans, Vt.: Imperial. 

J. A. Brock, Los Angeles, Cal.; McAlpin. 

Jas. Baum, Louis Baum, Washitigton, D. 
Martinique. 

W. A. 

H. J. 
E. B. 
York. 

M. E. 


Son, Mont- 


Deakin, F. L. Wilson Co., Danbury, Conn. 
Werenev, Brooklyn, N. Y. 

Lapham, Seth Thomas Clock Co., New 
Gladding, Essex, Conn. 

l’. P. Tompkins, Croton-on-the-Hudson, N. Y. 
C. G. Theiling, C. G. Theiling & Co., Spencer, 
N. C.; Martinque. 

I. A. Samuels, Sayre, Pa. 

H. A. Rehs, Cynthiana, Ky. 

Wm. M. Bode, F. C. Bode & Son, Philadelphia, 
Pa.: Bristol. 

A. F. Harris, Wm. 
G. W. True, Clark & True, 
Belmont. 

Walter Powell, Walter Powell & Son Co., Cum- 
berland, Md.; St. Denis. 

Fred Pfeifer, Pfeifer Bros., Woodhaven, N. J. 
Tl. H. Engel, Brockport, N. J.; Gerard. 

Wm. Arnold, Arnold & Co., Ann Arbor, Mich.; 
MeAlpin. 

A. W. Stevenson, Middleberg, N. Y.; Gerard. 

\. D. Bliss, Albion, N. Y.; Continental. 

Tohn G. Buseman, Philadelphia, Pa. 

(;eo. Engel, Springville, N. Y. 

KE. Zissitz, New Haven, Conn. 

G. T. Barr, Barr & Wills, Huntington, N. Y. 
H. C. Keller, E. Keller & Son, Allentown, Pa. 
C. T. Maurer, Lexington, Ky.; Grand. 

Oscar Fliegauf, Irvington, N. J. 
W. M. Birks, Birks & Sons, 
Murray Hill. 

R. S. Schindel, R. S. 
N. Jj. 

J. O. Jensen, Rankin Co., Roanoke, Va.; York. 
Herbert Roebuck, Roebuck & Son, New Bedford, 
Mass. 


Harris & Son, Dover, N. J. 


Middletown, Conn.; 


Montreal, Que.; 


Schindel & Co., Newark, 


A. Ek. Tieman, California, Mo.; Prince George. 
Claud Wheeler, Columbia, Me.; Prince George. 
Julius Goodman, Memphis, Tenn. 

Adolph Sandberg, Sandberg Bros., Quincy Mass. ; 
W oodward. 

Leopold Meyer, Brooklyn, N, ¥ez 772 Broadway. 

Chas. A, Struntz, Seaman & Struntz, Philadel- 
phia, Pa.; Plainville Stock Co. 

Geo. H. Dyson, Porter & Dyson, New 
Conn.; 469 Eastern Parkway, Brooklyn. 
H. S. Siebel, Saginaw, Mich.: Biltmore. 
|. B. Stokes, VanDusen & Stokes Co.: 
delphia, Pa.; Astor. 

Chas. F. Gordon, Gordon Jewelry Co., Shreve- 
port, La.; Wallick. 

Chas. Sloan, Schenectady, N. Y.; Wallick. 

John Low, Boston, Mass. ; Elks’ Club. 

W. 0. Swenson, Cresco, Ia.; Prince George. 

W. J. Taylor, Taylor & Gregory, Derby, Conna 

lL. L. Gregory, Taylor & Gregory, Derby, Conn. 

Sylvester Engle, Hazleton, Pa.; Biltmore 

Henry O. Arnzen, Brooklyn, N. Y. 

S. Prager, Keyport, N. J. 

F, A. Morgan, Lebanon, N. H. 

Chas. A. Goldsmith, Washington, D. C.; 
ward. 

J. G. 
nental. 

James Reuben, Lawrenceville, Va.; York. 

Thos. W. Bowerman, Gorrie & Co.: Newburgh, 
N: Y. 

James H.-Wood, 
George. 

H. Roebuck, New Bedford, Mass. 

J. Baumgarten, Von Steiner, Washington, D. C.; 
W oodward. 

F, L. Parkhurst, Fitchburg, Mass.; 39 W. 105th 


Britain, 


Phiia- 


W ood- 


Davenport, Battle Creek, Mich.; Conti- 


Bedford, Mass.; Prince 


New 


A. F. Jahnke Bros., Jahnke Bros., Richmond, 
Va.; York. 

A. M. Zerweck, Zerweck Jewelry Co., East St. 
Louis, Ill. : Wallick. 

Chester R. Hammond, C. 
Okmulgee, Okla.; Biltmore. 

H. C. Aurnhammer, Newark, N. J. 

N. P. Leghorn, New Britain, Conn. 

Oliver I. Markham, Deep River, Conn.; Wood- 
stock. 

Percival H. Safford, J. F. 
ester, N. H.: 


R. Hammond & Co., 


Safford & Son, Roch- 
Biltmore. 
A. Davidson, Washington, N. J.; Herald Square. 
George R. Poor, Poor Bros., New Bedford, 
Mass.: Hermitage. 

Lewis F. Potr, Poor Bros., New Bedford, Mass 
Emrich & Schorsch. 

William Sutton, Earle & Co., Philadelphia, Pa.; 
siltmore. 

Milton Baer, Washington, D. C.; McAlpin. 

M. Reitz, New Brunswick, N. J. 

F. E. Ladd, Springfield, Mass.; Ludwig Nissen, 
2 Broadway. 

Eugene Gabriel, New York; 26% E. 33d St. 
J. A. Field, Schenectady, N. Y.; Wallick. 

R. J. Irwin, New York; Flatbush Ave., 
Brooklyn, N. Y. 

Louis Lippman, Altoona, Pa.; Astor. 

George W. Fischer, Sharon, Pa.; McAlpin. 

Edward Fox, Union Hill, N. J. 

O. H. Landgraf, Landgraf Co., 
N. J. 

William Post Sackeit, 
York: 820'Fifth Ave. 

1. & 

F. W. 

W. E. 
McAlpin. 

Hayden W. Crosby, Greenleaf & Crosby, Miami, 
Fla, 

Alfred Bailat, Brooklyn, N. Y. 

Hoffman Bros., Brooklyn, N. Y. 

M. A. Turney, Marion, O.; Martinique 

W. Bryant, Baynard, Banks & Bryan, Wilming- 
ton, Del. 

J. Rundback, New York; 2232 Third Ave. 
New York; 353 


Asbury Park, 


Reed & Sarton, New 


Pettit, Patchogue, L. IL. 
Poole, Orange, N. J. 
Carter, Carter Bros., Portland, 


Me.; 


Bert Harrison, Harrison Co., 
Fifth Ave. 

S. K. Zook, Lancaster, Pa.; Astor. 

H. F. Coleburn, Coleburn & Landes, Norwalk, 
Conn. 

F. Landes, Coleburn & Landes, Norwalk, Conn. 

E. D. Sturmer, Easton, Md.; Holland House. 

A. B. Gradwohl, Albany, N. Y. 

C. M. Sangfeld, Hochschild & Kohn Co., 
more, Md.; Knickerbocker. 


Balti- 
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WELCOME 
A.N.R.J.A.!! 


@ The Jewelers’ Circular for 46 years 
the Retailers’ Friend, nationally read 
and nationally appreciated. 





q Always at your service, your business 
guide for nearly half a century. 





q We compete with no one in price, no 
one competes with us in quality. 





@ He who profits most reads the best 
trade paper. 





@ Put your satisfaction above price 
and subscribe now for the best. 


The Jewelers’ Circular 
$2.00 yearly —fifty-two numbers 


The Jewelers’ Circular 
Publishing Company 
11 JOHN ST. - - NEW YORK 
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Valuable Optical Books 


We prepay postage to all parts of the world. The 
prices quoted are net. No books sent on approval 


GENERAL AND PRACTICAL OPTICS. By Lionel 
Laurance. 413 pages. Written by one of the 
famous authorities of the world and especially 
adapted for optometrists. A thorough knowledge 
of Theoretic Optics is the basis of Optometric 
Progress. All kinds of questions constantly aris- 
ing may be answered by referring to this book. 
Price, $2.50. 

VISUAL. OPTICS AND SIGHT TESTING. By Lionel 
Laurance, 22 chapters, 371 pages. A work 
covering all that is essential to the optician and 
optometrist. Price, $2.50. 

GEOMETRICAL OPTICS. By A. S. Percival. A 
useful text-book of 132 pages with numerous 
diagrams. Cloth, $1.50. 

AND DE SCHWEINITZ ATLAS OF OPH- 
THALMOSCOPY. Second edition. Price, $3.00. 

HUMAN EYE MANIKIN. 94 parts of the eye in the 
color of nature, illustrated and described in the 
simplest language; strongly bound in linen. 
Price, $1.00. 

LIGHT, FOR STUDENTS. By Edw’d. Edser. 6580 
pages. Profusely illustrated. Price, cloth, $1.50. 

MUSCLES OF THE EYE. By Howe. Two volumes. 
Each $4.25. 

MUSCULAR ANOMALIES OF THE EYE By Hansel 
and Reber. Illustrated. Price, $1.50. 

NEW FINDINGS IN OPHTHALMOLOGY AND 
OTOLOGY. By A. W. Hazen. Price, $2.25. 

OCULAR THERAPEUTICS. By Ohlemann. Author- 
ized translation, and edited by Dr. Charles A. 
Oliver. Price, $1.75. 

OCULIST’S VADE MECUM. Comprising all the im- 
portant methods of testing the eyes devised by 
leading ophthalmic surgeons, besides many valu- 
able tables on the properties of lenses and meth- 
ods of procedure in the examination of the eye. 
Price, $1.00. 

OPHTHALMIC DICTIONARY. sy Jas. J. 
Ohp.D. A complete dictionary of the 
used in optometry and ophthalmometry. Pro- 
nunciations, Derivations and Definitions. Prac- 
tical hints, things to be remembered and ques- 
tions for those contemplating present or future 
State examinations. Fourth edition. Price, $1.50. 

OPHTHALMIC MYOLOGY. By Savage. Price, $4.00. 

OPTICS FOR STUDENTS OF OPHTHALMOLOGY. 


Rv Suter. Price, $1.00. 
OPHTHALMOSCOPE, ON THE. By Hartridge. 
4 colored plates and 68 


Fourth edition. With 
woodcuts, Price, $1.50. 

OPHTHALMOSCOPE AND HOW TO USE IT. By 
Thorington. With colored illustrations, descrip- 
tions and treatment of the principal diseases of 
the fundus; 73 illustrations; 12 colored plates. 
Price, $2.50. 

OPHTHALMOSCOPY, MANUAL OF. By Jennings. 
Illustrated. Price, $1.50. 

PRACTICAL EXERCISES IN LIGHT. A course in 
laboratory experiments for students, by Reginald 
S. Clay, D.Sc. Used in Columbia University Op- 
tometry Courses. Price. 60 cents. 

PRISMS: THEIR USE AND EQUIVALENTS. A 
book containing a more extended knowledge on 
this branch of refraction than is contained in 
works on ophthalmology. Price, $2.00. 

REFRACTION AND MOTILITY OF THE EYE. 
With special chapters on Color Blindness, Field 
of Vision, The Relation of Functional Eye Dis- 
eases to General Medicine. By Ellice M. Alger, 
Adjunct Professor of Diseases of the Eve in the 
New York Post-Graduate Medical School and 
Hospital, etc. 122 illustrations. Extra cloth. 
376 pages. Price $1.50 net. 

REFRACTION OF THE EYE. By Hartridge. Four- 
teenth edition. A manual for students. 104 il- 
lustrations and sheet of test types; 267 pages; 
12mo. Price, Cloth. $1.50. 

REFRACTION OF THE EYE. By Morton. Its 
— and the correction of its errors. Price, 

ANATOMY AND PHYSIOLOGY OF THE EYE. By 
Hirschfeld. With six finely colored plates suit- 
able for framing and office display. The text 
fully describes the plates. Price, $1.00. 


Lewis, 
terms 


STEREOSCOPIC TREATMENT OF HETEROPHORIA 
AND HETEROTROPIA. By David W. Wells, 
M.D., Associate Professor of 
Boston University Medical School. Author of 
“Psychology Applied to Medicine.” Clear and 
concise directions for training the fusion faculty 
by means of the stereoscope. Especially suited 
for the optical treatment of squint. Price of 
book, $1.00; Charts. per set of 66. $1.00. 

COLOR VISION AND COLOR-BLINDNESS. A prac- 
tical manual for Physicians, Oculists, Opticians 
and Railroad Surgeons. By J. Ellis Jennings, 
M.D., Professor of Ophthalmology. Barnes Med- 
ical College, St. Louis, Mo., formerly Clinical As- 
sistant Royal London Ophthalmic Hospital 
(Mooresfields), etc., etc. Crown octavo. 132 
pages, 27 text engravings and 1 colored plate. 
Cloth, $1.00 net. 

DICTIONARY, MEDICAL POCKET PRONOUNCING. 
By Gould. 30,000 Medical Words Pronounced and 
Defined. Price, Full Limp Leather, Gilt Edges, 
$1.00; Thumb Index, $1.25. 

DISEASES OF THE EYE AND THEIR TREAT- 
MENT. By Swanzy. Seventh edition, revised 
and enlarged; 164 illustrations. 1 plain plate and 
a zephyr test card. Price, $2.50. 

DISEASES OF THE EYE, MANUAL OF. By Charles 
H. May, M.D., New York. For students and 
general practitioners, with 360 original illustra- 
tions, including 21 plates with 60 colored figures. 
Fourth edition, revised. Cloth, 390 pages. Price, 
$2.20. 

DISEASES OF THE EYE. Py Tiffany. Price, $5.00. 


DISEASES OF THE EYE AND HOW TO RECOG- 
NIZE THEM. A book specially written for the 
optometrist and those who examine eyes. Illus- 
trated with original drawings and photographs. 
By C. W. Talbot, M.D. Price, $1.00. 

DISEASES OF THE EYE. With separate chapters 
on Anatomy, Physiology, Bacteriology, The Rela- 
tion of the Eve to the Nose, etc. $y Henry Cald- 
well Parker, Clinical Professor of Ophthalmology 
in the Indiana University School of Medicine, In- 
dianapolis, Ind. 116 text illustrations and 6 full- 
page chromo-lithographic plates with 19 figures. 
Flexible cloth. Rounded corners. 303 pages. 
Price, $2.00 net. ia . 

DISEASES OF THE EYE. 696 pages. By De 
Schweinitz. Illustrated. Price, Cloth, $5.00. 

DISEASES OF THE EYE AND OPHTHALMO- 
SCOPY. By Fick. Translated by A. B. Hale, 
M.D. 157 illustrations. Price, Cloth, $4.50; 
Sheep, $5.50. 

DISEASES OF THE EYE AND RBREFRACTION, 
COMPEND OF. By Gould and Pyle. Including 
Treatment and Operations. and a Section on 
Local Therapeutics. With Formulae, Useful 
Tables, a Glossary and 111 illustrations, several 
of which are in colors. Price, Cloth, $1.00; In- 
terleaved, $1.25. 

DISEASES OF THE EYE. A treatise on. By Han- 
sell and Sweet. 253 illustrations. Price, $4.00. 


DYNAMIC SKIAMETRY IN THEORY AND PRAC- 
TICE. By A. Jay Cross. Illustrated. This work 
contains 184 pages and 94 illustrations, and 
gives a most thorough explanation of dynamic 
skiascopy. Price, $2.50. 

EYE, NOTES ON THE. By Henderson. 140 fllustra- 
tions. A students’ manual of diseases of the eye, 
describing in simple language all those ocular 
diseases which the opticians should be able to 
recognize when met. Price, $1.50. 


EYESIGHT AND HOW TO CARE FOR IT. 
Harlan. Tllustrated. Price, 40 cents. 


FRAMES AND LENSES. By Lockwood. 8&8 pages, 
illustrated and bound in paper. A manual which 
takes up the mechanical side of the practice of 
the art of optometry. The chapters in their 
order are: Lenses and Their Manufacture, 
Frames and Mountings: Facial Measurements 
and the Frame Prescription, Adjusting: Neutral- 
izing and Testing Lenses. Price, 50 cents. 


Ophthalmolog;, 


By 


The Optical Publishing @©mpany 


11 John Street’ :: 


e3 | New York 
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iP OER Re EE slinddiameniuinas Co. 
The Buyers’ Directory 





Limp Leather 3 x 6% 
Approx. 240 pages with Map of Jewelry District. 

Guide to New York—The 1915-1916 Edition contains a list 
of Buildings, Terminals, Bridges, Parks, Art Galleries, Libraries, 
Museums, Theatres, Hotels, etc., giving concise information as 
to location. 


Issued Annually in July 


The Jewelers’ Circular Weekly 
Buyers’ Directory 


of 


Manufacturers, Importers and Jobbers 
in the Jewelry and Kindred Irades 


Classified—First as to Product, and then the Manufacturer’s, 
Importer’s or Jobber’s name and address, geographically arranged. 

It covers every line of Jewelry, Silver, Precious and Semi- 
Precious Stones, Watches and Watch Cases, Clocks, Gold and 
Silver Fountain Pens, Supplies, Materials, Tools, Leather, Art 
Goods, Bric-a-Brac, Assayers, Refiners, etc., etc. 

A recognized standard and indispensable handbook. 


Should be in the hands of every buyer. 


Price, 50c. 


For Sale at Our Booth. 











The Buyers’ Directory will be sent free, postage prepaid, for yearly subscription to 
THE JEWELERS’ CIRCULAR—upon request when remitting. 
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FACSIMILE REPRODUCTION OF PAGE, REDUCED ONE-HALF 
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Sold only to Subscribers of or with a year's subscription to 
THE JEWELERS’ 


PRICE $5.00—EXPRESS PREPAID. 


The Jewelers’ Circular Publishing Co., 
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Trade Marks:« Trade Mark Information 


A Reference Book for Every Jeweler, 
Manufacturer and Jobber 


Combination Price $6.00 for Trade-Marks of the Jewelry 
and Kindred Trades and THE JEWELERS’ CIRCU- 
LAR one year’s subscription ($2.00)—fifty-two issues, 








4 Classification—(See Contents) 


Three alphabetical indexes and classification into depart- 
ments make reference easy. 


—Facsimile Trade-Marks 


Over 6,500 trade-marks and trade names and the names 
of flatware and toiletware patterns” 

Illustrates by actual facsimile reproduction the trade- 
mark as stamped on the manufactured article. An essen- 
tial feature to positive identification as a similarity in 
trade-marks often exists. 


q—The Maker’s Name and Address 


Introduction CONTENTS 


Explanatory Notes Regarding Indexes. Tortoise Shell Goods, 


Trade-Marks: Watch Cases. 
Badges, Emblems, Medals, etc. Watch Materials. 
Buttons, Studs, etc. Watches. 


Chain Bracelets. Historical Sketch of Makers’ Marks. 
Chains, Gold, Gold Filled and Plated.Summary of London Hall Marks. 
Clocks. Marks of Gold and Silversmiths. 

Cut Glass, American, The Law of Trade-Marks. 

Diamonds. The Troy and Decimal System—Equiva- 


Ebony, Ivory and Shell. lents. / 
Emblems, Index to Names of Firms Having Trade- 
Fountain Pens, Pencils, etc. arks 


Index to Letters and Words Used as 
Trade-Marks. 

Index to Advertisements. 

Index to Names of Flatware and Toilet 
Ware Patterns. 

National Stamping Law. 


[Imitation Diamonds. 

Ivory. 

Jewelry, Gold and Silver. 
Jobbers’ Marks. 

Leather Goods. 

Materials, Tools and Supplies. 


Medals. Proposed Stamping Law for All States. 
Miscellaneous Lines. State Laws Regulating the Stamping of 
Pens. Gold and Silver. 


and Imitation Stones. The Gold and Silver Stamping Act of 
Canada. 
Marking of Foreign Plate in England— 


New Marks Adopted. 


Precious 


Rings, Gold, Gold Filled and Plated. 
Silver Plated Ware. 
Sterling Silverware. 





11 John Street 
NEW YORK 











For Sale at Our Booth No. 305. 











